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INTEGRITY AND ENERGY. 


\» country ever came to grief by reason of an over- 


sup 'y of good citizens. No institution ever encountered 
disasier because a majority of those identified with it 


were both good citizens and good business men. A good 


citizen is one who obeys and supports the laws of his 
country; a good business man is one who observes and 
assists in enforcing the laws of trade. Men of this sort 


never are haled into courts of law or courts of custom 
and asked to explain their actions. They are concerned 
in observing the spirit as well as the let 

ter of the law in all their dealings. 
Were all the people of this country so 


constituted the onward progress of civili 


zati never would be checked. The fal 
tering steps in its career are due to the 
actions of people who have neither the 


best interests of themselves nor their 


country at heart. The query, ‘‘ Where 
Did You Get It, Gentlemen?’’ did not 
orig te without cause. It is noteworthy 


that his question has not been pro 


| to those identified with the lum- 


ber industry. A great many lumbermen 
‘have got it,’’ but their possessions have 
been brought together by dint of honest 
end vr and = increasing industry. 


Of late years much attention has been 


give the affairs of those whose opera 
tior Ve been conducted on the border 
land varating the sanctioned from the 


ioned. The magazineseand daily 





ive acquainted the people of the 


Unite! States with the many dishonest 
met} of accumulating fortunes, each 
of w has its votaries. Honest and 
appr | methods of accumulation are 
the practiced by the majority of 
busir men. “The people of the world 
fundamentally are honest and instances 
to tl mtrary which have been and are 
beiny inted out constitute merely the 

modern 


exce] . The te ndeney of 
biog rs has been to find the excep 
thor set it up as the standard, a 


met vhich has very little to recom 


me} in the summing up of men. 
‘I raightforward business methods 
and ocalled old fashioned business 
hon | are effective and observed is 
shor nelusively by a consideration of 
the nd work of Raymond Thomas 
Jone © active head of the R. T. Jones 
Lum Company, of North Tonawanda, 
NX. } Mr. Jones began his commercial 
ae ly in life and his first business Whe 


oncerned the manufacture and 


Sale mber in Chemung county, New York. He was 
born that locality and there grew up and thrived 
until lly there was no further room for expansion. 


He eft his native town for broader fields for the 


devel nt of his talent for organizing and which 
affor scope for his business enterprise. 

Hi s born at Seely Creek, N. Y., in 1864, and 
Secur: 


the greater part of his education in the local 


Schools, later supplementing his studies by courses in 
several private schools. 

Duri vacations he worked in his father’s saw miil 
“a thus early in life laid the foundation of his lumber 
education 


Mr. Jones’ integrity is an inherted trait. 
8 father was a prominent distiller in New 
and an active church worker. The family his- 


His mother’ 
Jersey, 
tory 
that the 
its tence 


shows that when the Presbyterian church decided 
manufacture of whisky was not in accord with 
hings he destroyed his entire stock and moved 
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to Canton, Pa., near Elmira, N. Y., where in business 
life he started anew. 
The Jones family was among the earliest settlers in 


Simon R. Jones, father of R. T. 
Jones, was born at Elmira, N. Y., in 1819, and moved 


Chemung county. 


to Seely Creek when a young man, where he married 
Jane Owen. In the early part of the nineteenth century 
Elmira was located in the center of a vast hardwood 
forest and the elder Jones engaged in the manufacture 
of lumber, used largely for local consumption. Simon 


R. Jones died in 1883 and the business was continued 





RAYMOND TILTOMAS JONES, NORTH TONAWANDA, N. Y.; 


Is a Personification of Business Capability and Moral Stability 


Jones. 


Within a year after his death the mill was destroyed by 


ky his two sons, Clarence M. and Raymond T. 


fire and the loss, having no insurance, was a severe blow 
to the prospects of the two young men who had under 
taken to continue the business. They set to work with a 
will and in a short time had replaced the old mill with 
a better one. The business was carried on under the 
name of the Estate of S. R. Jones for three years and 
during that time the new mill was paid for, additional 
timber secured and the estate relieved of all indebted- 
ness. 

The brothers then organized the firm of C..M. & R. T. 
Jones, the former having charge of the manufacturing 
end of the business and the latter the supervision and 
operation of a retail yard which had been established 
at Elmira in 1887. In course of time the timber tribu- 
tary to the Seely Creek plant was exhausted, owing 
largely to the tremendous quantity destroyed by the 
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FOUR DOLLARS A YEAR 


settlers in clearing up the land, and a tract was bought 
in Tioga county, Pennsylvania, and a mill built at that 
point. That operation was located about twenty miles 
from Elmira and the product hauled by team to the 
retail yard for 1888 R. T. Jones 
absorbed his brother’s interest in the business. and for 


distribution. In 


nearly a year carried on affairs under his own name, 
In the 
latter part of 1888 he became associated with George 
Doane and the style of 
Doane & Jones. 


At that time he was nearly 24 years of age. 


the business was changed to 

This partnership was continued until 
1893, when the Doane & Jones Lumber 
Company was organized and a large re- 
tail distributing established in 
North Elmira. 
planing mill, did a general retail lumber 


yard 
The company installed a 
business and 


manufactured moldings, 


flooring, ceiling etc. This company is 
still doing business but Mr. Jones’ con- 
nection with it has been severed. 

In 1903 Mr. Jones retired from the 
Doane & Jones Lumber Company and the 
first thing he did was to take stock of 
the situation. A year previous he had 
formed a partnership with Robert Laid- 
low, of Toronto, and Allen McPherson, 
of Longford Mills, Ont., two of the best 
known lumbermen of Canada, who are 
engaged in the manufacture of lumber 
in northern Ontario. These two gentle- 
men have extensive lumber interests, not 
only in the manufacture of lumber but 
also its distribution. Mr. Laidlow is 
interested in the wholesale trade in To- 
ronto and is at the head of a company 
doing a large retail business in the same 
city; also he is identified with companies 
handling lumber at wholesale at Sarnia, 
Ont., and Buffalo, N. Y., and at retail 
at Syracuse, N. Y. 

The R. T. 
partnership organization, was perfected 


Jones Lumber Company, a 


in 1902 and bought the yard, stock and 
good wili of the National Lumber Com- 
pany, which was located on the main 
land. Within a year these quarters were 
found too small for the company to han- 
dle its business to advantage and the 
yard, stock ete. of the Skillings, Whitney 
& Barnes Lumber Company on the island 
were purchased. The company now has 
at its yard on Tonawanda island 1,200 
feet of dock room, which gives it ample 
facilities for handling lumber as fast as 
it is received. It also retains the old 
yard on the main land, which was in- 
creased two years ago by the acquisition 
of another yard near the bridge leading 
to Tonawanda island. 
The business of this distributing company—and it 
should be understood that the R. T. Jones Lumber Com- 
pany is a strictly wholesale institution—has been built 
up by the adoption and observance of the principle of 
Its reputation throughout the eastern 
It has been a conservative, 


square dealing. 
lumber field is unexcelled. 
progressive factor in lumber affairs of Tonawanda and 
the east generally. 

The company has established valuable-connections with 
white pine mills and with concerns manufacturing yellow 
pine, cypress and northern and southern hardwoods, 
With the exception of white pine all the stock is shipped 
on order direct from the mill. The yards at Tonawanda 
are engaged in handling the white pine stocks. 

White pine supplies are secured from manufacturers 
in Canada, Wisconsin and Minnesota, and from other 

(Concluded on Page 62.) 
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OF SPECIAL INTEREST TO 
| ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended December 
31, 1907, was 13,744! 

The average number of copies dis- 
tributed weekly during the six months 
ended December 31, 1907, was 13,961! 

The average number of copies distrib- 
tted weekly during October, November 
and December, 1907, was 13,981! 

The average number of copies distrib- 
‘‘'ed weekly during January, February 
od March, 1908, was 14,080 

This is a circulation more than double 
‘hat of any other lumber newspaper and 
creater than the combined subscription 
ists of any three other lumber news- 
papers. 


ate of Illinois, County of Cook, ss. 

I, J. E. Defebaugh, publisher of the AMERICAN 
'.UMBERMAN, do solemnly swear that the above 
‘ures are correct. 

J. E. DEFEBAUGH. 


Subscribed and sworn to before me this 15th day 
of April, 1908, 


HENRY S. LOVELY, Notary Public. * 
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COMING CONVENTIONS. 

» March 2-8—National Wholesale Lumber Dealers’ Associa- 
on, }hiladelphia, Pa.; headquarters Bellevue-Stratford. 
March 2 to 5—Northwestern Cement Products Association, 

Minneapolis, Minn. 

‘j March 4—Northwestern Iowa Retail Lumbermen’s Asso- 

elation, Sioux City, Ia., headquarters Mondamin hotel. 

‘ March 9—Lumbermen's Association of New Mexico and 
rizona, El Paso, Tex. 

Q March %—Alabama-West Florida Lumber Manufacturers’ 

“Ssociition, Montgomery, Ala., Exchange hotel. 

H March 17-18—New Hampshire Lumbermen's Association, 
Coksett ; Riverside Inn. 

March 23—Northern Indiana and Southern Michigan Lum- 
t Dealers’ Association, South Bend, Ind.; Oliver hotel. 









March 25—North Carolina Pine Association, Norfolk, Va. 
April 13-14-15—Lumbermen’s Association of Texas, Gal- 
veston. 


April 15—National 
Ohio. 


Hickory Association, Cincinnati, 











LABOR’S CONCERN IN TARIFF. 


A pronounced though recent feature of the campaign 
in support of the lumber duty is the interest which labor 
is taking.- Lumber manufacturers appearing before the 
ways and means committee and presenting their cause 
to congressmen have argued that the element entering 
into the cost of lumber, which would have to bear the 
burden of reduction in prices due to increased importa 
tions of Canadian lumber if the duty were removed is 
stumpage. 

It has been pointed out that labor can not take less 
wages than now, because the cost of living will not 
permit lower wages and the maintenance of standards 
of living to which American labor is accustomed. Farm 
products are high in price and there is no prospect of 
their being reduced. Supplies of all sorts are high, 
though the recent development in the steel market indi- 
cates that some saving may be made in purchasing ma 
chinery and rails. Transportation can not be any 
cheaper if the railroad men are to be believed, but on 
the contrary is likely to advance. Standing timber, 
therefore, must bear the burden. 

This correctly expresses the feeling of lumber manu 
facturers toward their employees, rather than the facts 
that would be developed by a change in economic con- 
ditions. 

Wages in the lumber industry have been reduced some 
what since the panic, though not heavily, and in some 
sections they have been maintained at the full rate pre- 
vailing prior to the business depression in the hope that 
activity in the lumber business would soon be resumed. 
But if the adverse conditions under which the industry 
is operated should be continued by the lowering or 
removal of the duty on lumber, the wage earners, in 
conjunction with their employers, would have to reach a 
conclusion as to whether they should remain idle part 
of the time because of the reduction of output or 
whether the new competition from Canada should be met 
and the volume of the production maintained by a gen- 
eral wage reduction. 

The interest of the laboring men in the tariff is there- 
fore a very real and serious one, -and not only is saw 
mills and woods labor concerned but that in associate 
lines of business. If the adverse conditions are met by 
reducing the output then railroad labor will be affected. 

The most serious situation is that in which the shingle 
mill employees in Washington will find themselves. With 
the duty in force nearly a billion British Columbia 
shingles annually have come across the line during the 
last two or three years. The 14,000 men employed in 
the manufacture of shingles in Washington are working 
under conditions which make competition with the British 
Columbia mills difficult at the best. The logs are poor 
in comparison and much of the product is from woods 
waste. Last year the shingle mills of Washington ran 
only about seven months, though a big volume of prod- 
uct from British Columbia was coming into the mar- 
kets of the United States. If the duty of 30 cents a 


* 


thousand on shingles were to be removed the Washing- 
ton shingle mill employees would be facing a still more 
critical situation. From every consideration—conserva- 
tion, utilization of waste material and the humanitarian 
sentiment—the shingle duty should be raised to 50 or 
60 cents. 

Labor awakened none too soon to its interest in the 
lumber duty; it is to be hoped that it did not delay too 
long. In another department we give some samples of 
the pleas that labor has been making. These happen all 
to be from the south; but they have been pouring into 
Washington from all quarters, north and east and west 
as well as south, and the flood promises to grow as the 
facts of the situation spread from mill to mill and see- 
tion to section. 
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RETAIL LUMBER DEALERS’ ATTITUDE TOWARD THE TARIFF. 


An attorney of Kansas City, Mo., who is interested in 
the lumber tariff, but while in favor of retention of the 
present duty is not entirely certain as to the grounds of 
his preference, addressed the editor of the AMERICAN 
LUMBERMAN as to the interest of the retail lumber trade 
in the subject. 

He seemed to think that there was some close rela- 
tionship between the lumber producers and those who 
stand next to the consumer in the country, but the 
LUMBERMAN fails to see any close connection between 
them, or any relationship other than buyer and seller. It 
recognizes that if for any reason lumber at first hands 
should advance to prohibitive prices any dealer in the 
commodity would be affected; but such is not the case 
and, judging by the records of even the high priced year 
1906, never has been the case. 

Lumber sells entirely on the demand for it, and that 
demand does not seem to be influenced very largely by 
the prices. Still the price has never been so high as 
people have thought. The fact is that even during 1906 
a man could build a house at a much lower figure than 
would be indicated by the advance in ten years in certain 
grades. The public is apt to reach a conclusion as to the 
advances on the basis of. the high grades of lumber, 
whereas with the growing values the tendency has been 
to use lower grade material, and that has kept down the 
cost of construction to a lower point than if a preference 
by quality were consulted. The letter referred to and 
the answer follow: 

KANSAS Cry, Mo., Feb. 17, 1905. 
Mr. James Eliott Defebaugh, 
Editor AMERICAN LUMBERMAN, 
Chicago, Illinois. 

Dear Sir: I am interested in seeing left alone the tariff 
of two dollars a thousand feet on lumber; in which con- 
nection I take leave to ask you: 

1. What objections, if any, in your opinion, can a retail 
lumber dealer in Kansas have to leaving the * iff alone? 

2. And also what benefits, if any, can he expect if the 
tariff is taken off of lumber or reduced? 

3. And also what economical reason, if any, exists, why 
the change in the tariff should not be made? 

Awaiting an early reply, I beg to remain, 

Very truly yours, 
GEORGE L. DAVIS, 
Attorney at Law. 
CuIcaco, ILL., Feb. 20, 1909. 
Mr. George L. Davis, Kansas City, Mo. ; 

Dear Sir: I am glad to know that as a disinterested 
party, or interested only as is any citizen, you are dis- 
posed to favor retaining the present tariff of $2 a thou- 
gand on lumber, and I am glad to make such reply as I 
can to your questions. : 

1. What objection, if any, in your opinion, can a retail 
dealer in Kansas City have to leaving the tariff alone? 

It is difficult to understand the psychology of public 
opinion. I do not understand why a retail lumber dealer 
in Kansas or in any other state, if he be a good business 
man, should object to the lumber duty, for a good mer- 
chant will adjust his selling price to the price he pays so 
as to secure his necessary and reasonable margin of 
profit. If he assume that the lumber duty raises the 
price to him, he would not object from a business stand- 
point, provided the increase were. not so great as to 
restrict the volume of business he could do. 


I have not observed that retail grocers are objecting to 
the sugar duty, or that, retail dry goods merchants are 
objecting to the duties on cotton: goods, or that the 
druggists are objecting to the duty on calomel. 

If he were a pronounced advocate of free trade, he 
might in deference to that economic theory demand the 
removal of the lumber duty—and of every other duty; 
but if he were a believer in a tariff for revenue, he 
would see that as lumber is a revenue producer and is as 
lightly protected as any item that can be named, he 
would wish the duty maintained or raised. 

If he be a republican and have accepted the republican 
national platform he should ask that the lumber duty be 
raised. 

Even though he be a free trade democrat, a thorough 
believer in the theory that in the long run this country 
would be more prosperous by placing no commercial bar- 
riers whatsoever between itself and other countries, he 
still should have no objection to the lumber tariff, for 
the reason that protection is the avowed policy of the 
United States, and, since those who do not believe in 
that political theory must accept its application, it 
should be applied uniformly and fairly—if it be a bur- 
den upon industry and commerce that burden should be 
distributed. 

2. What benefits, if any, can he expect if the tariff is 
taken off of lumber, or reduced? 

I faney that the Kansas retailer, if he be in favor of 
the removal or the reduction of the lumber duty, 
imagines that the price to him will.be lowered and that 
by maintaining his selling price he will be able to put 
into his pocket an increased profit. Such reasoning I 
think is fallacious. 

In the long run an artificial price can not be main- 
tained except by the aid of illegal combination; and in 
a business in which so many people are engaged as in 


e the lumber business and entrance to which is so easy it 


has never been possible for a combination on any large 
scale to be maintained very long. Of course, the smaller 
the number of people entering into the competition the 
easier it is to form a combination. 

Take a town in Kansas where the retailer whom you 
talk about may live, with only two or three retail lumber 
dealers. It might be possible for those dealers, if they 
were willing to violate the law, to get together and agree 
on prices, provided they did not make a price high enough 
to drive their trade to neighboring towns. 

The larger the number of people competing for trade 
the more difficult it is to effect any working and enduring 
combination, and for that reason it has been impossible 
for the lumber producers to organize a trust or combina- 
tion that would amount to anything. There are probably 
500 saw mill concerns competing at one time and another 
for the orders of your retailer in Kansas. 

If he hope to maintain his own selling price while his 
buying price is reduced, he will be disappointed. 

3. What economical reason, if any, exists why the 
change in the tariff should not be made? 

For a detailed answer to this question I would refer 
you to the brief I filed with the ways and means com- 
mittee of the house of representatives, a copy of which is 
enclosed, together with several other documents bearing 
more or less directly on this question. 

Briefly, I may state that I believe economic reasons fa- 
vor retaining the present duty on lumber or increasing it. 


In the interest of forest conservation the duty on 
lumber should be retained. Conservation means not 
merely to save from use but to use economically. Under 
the highest, prices for forest products that have obtained 
during the last few years there has been_a wonderful 
gain in the product per acre of timber. During the last 
ten years this gain has been from 50 percent, as an 
ordinary minimum, to as high as 200 percent in many 
cases. This statement applies particularly to the pin: 
forests, to the hemlock forests, to the great coniferous 
forests of the Pacific coast and to the mixed forests ot 
conifers and hardwoods. 

It is a true saving because in such forests, when th 
large trees are felled, those left seldom live to contribut: 
to the future, but fall prey to wind, fire or disease. 

The saving of this material has been brought about } 
the increased price of low grade products, which hay: 
been saved from the destruction spoken of above, an 
have contributed to the national resources, 

To remove the duty from lumber would affect chiefl 
the low grades, and, it is believed by lumber producer: 
would render it impossible to utilize them to such a) 
extent as has been done within the last few years. Lun 
bermen would have to confine their operations to th 
qualities that would be profitable to handle, and as th 
have to keep their mills running they would be oblige: 
to cut over a greater area annually to a supply of logs. 

Further, the introduction of an increased amount ot 
lumber from Canada would deprive American saw mil! 
labor of just so much employment, and the railroads ani 
their employees of the profitable work of transporting it, 
and of farmers of the sale of the horses, hay, oats, grain 
and other food products necessarily) consumed in the 
production of that quantity of lumber. 

it should be remembered that the lumber industry is 
one of the four greatest manufacturing industries in the 
country, that it employs in the woods and mills over 
three-quarters of a million of men, that it furnishes more 
tonnage to the railroads than any other commodity 
except coal, and that in large sections of the country it 
is the greatest traffic producer; and it is also the greatest 
consumer of farm products. 

The farmer, above all others, is the man who should 
be interested in maintaining the volume and prosperous 
condition of the lumber business, and should not consent 
to sacrifice it in favor of the interests of Canadian 
timber and saw mills. 

The above answers to your questions cover, and that 
briefly, only a few of the many arguments in behalf of 
the lumber duty; but I trust that they are sufficient to 
satisfy you as to the strength of the position occupied 
by the advocates of the maintenance of the $2 duty, and 
the duties on other leading items in the wood schedule. 

T need oniy suggest in closing that a business which 
touches so intimately almost every department of our 
natural life should be protected from an unequal com- 
petition such as it would have from Canada, which would 
be the only beneficiary if the republican majority of the 
Congress of the United States should be so forgetful of 
the pledge of the republican platform as to remove ae 
lower a duty which is so far below a reasonable point, 
either from the protective standpoint or from that of 
revenue. Very truly yours, 

J. E. DeFEBAUGH, 
Fditor AMERICAN LUMBERMAN. 





STATUS OF CURRENT TRADE AS SHOWN BY COMPARATIVE STATEMENTS AND RECORDS. 


“We are located in an out-of-the-way district and our 
business does not bring us into close touch with other 
operators or those identified with financial institutions. 
On this account we would appreciate an expression of 
your views regarding current business and future pros- 
pects which would enable us to shape our affairs in har- 
mony with probable future state of trade.” 

In substance the foregoing is the nature of a request 
or suggestion on the part of a reader of the AMERICAN 
LUMBERMAN. In answering this question a very serious 
obstacle is encountered at the outset. It is scarcely pos- 
sible to find a basis on which current trade can be con- 
sidered. A comparison of January and February of this 
year with the same months of 1908 would show such a 
tremendous increase as to present current trade in a 
false light. If the early months of 1906 and 1907 be 
selected the relative showing of current trade is far from 
satisfactory. In neither instance would such comparison 
be just, for during 1906 and the early part of 1907 com- 
merce was being driven along under heavy pressure, and 
last year there was no steam at all in the commercial 
boilers. At present business men are getting up steam. 
A new gage has been installed and it is one that is 
difficult to read. 

Records for the first two months of 1909 are not now 
available in any particular line. A statement recently 
issued by the Department of Commerce & Labor gives 
some very interesting information regarding the number 
of cars handled by thirty-five car service associations 
covering practically the entire United States. The total 
for 1908 was 28,304,712. 
639,113, showing the car service associations handled 
3,334,401 cars less in 1908 than in 1907. This is a 
decrease of a little more than 10 percent, the number 
handled in 1908 being the equivalent of about 90 per- 
cent of the 1907 total. . 

The Department of Commerce & Labor also supplied 
figures showing the total estimated value of building 
permits issued by sixty-three of the leading cities of 
the country for 1908, with comparative figures for the 
previous year. The total value of the building permits 


for these cities in 1907 was $656,064,969, and for 1908, 


For 1907 the total was 31,-. 


$585,913,543, showing a loss in value of $70,151,423. 
This is equal to about 10.5 percent. 
Herewith is given a table showing the details of the 
statistics gathered to which reference has been made: 
Cars handled by 
thirty-five car 
service associations. 


Values of building 
permits of 
sirty-three cities. 


MontTH— 1907. 1908. 1907. 
January ....1,572,582 2,069,154 $46,136,314 $27,970,617 
February ...2,432,491 1,984,495 42,490,016 28,347,598 
pd ae 2,681,531 2,257,515 66,879,443 42,217,330 
1 ee 2,762,009 2,123,731 74,650,673 56,592,992 
OO Zo 2,827,449 2,049,458 70,047,185 52,528,027 
po 2,655,575 2,140,526 71,185,099 57,661,572 
July ......- 2,728,938 2,240,804 59,180,685 57,671,123 
August ....2,905,506 2,448,857 53,717,618 46,997,459 
September ..2,869,212 2,736,346 47,795,662 48,445,501 
October ....3,213,226 2,979,435 57,583,393 58,563,219 
November ..2,764,052 2,681,463 36,552,231 56,447,351 
December .. .2,226,542 2,592,928 29,849,650 52,470,754 





Totals. 31,639,113 28,304,712 $656,064,969 $585,913,543 
Reference to the foregoing shows that the building in 
April, 1907, was the heaviest recorded during either that 
year or 1908. The apex of the building era appears 
to have been reached in April, May and June, 1907. Fol- 
lowing this came a steady decline in operations until 
December, 1907, and January, 1908, when the lowest 
level was reached. The heavy loss of the early months 
was in part offset by the appreciable gains later in the 
year. In July something like a parity was established 
as between the record for 1908 and that for the same 
month in 1907. This continued until October when the 
value of the 1908 building gradually increased. In No- 
vember and December building operations naturally were 
greatly in excess of those of the same months the pre- 
vious year. In fact, from April until December build- 
ing was on a very satisfactory level, the operations rep- 
resenting about the average for all the months of 1907, 
which was in the neighborhood of $55,000,000. 

Tn every line of industry a desperate struggle is being 
made to get back to normal conditions. Many spent 
1908 in repairing fences and guarding lines of credit. 
In fact, the entire commercial and financial forces of 
the country were engaged in defensive work. The ag- 





gressive policy of the preceding year had been discon- 
tinued. At the beginning of 1909 the campaign of de- 
fense was practically complete. The commercial struc- 
ture had been preserved in excellent condition. 

Twelve months wrought a tremendous change in trade 
and finance. At the beginning of 1908 the big cities 
were using clearing house certificates, the foundation of 
credit had been destroyed and accounts were being car- 
ried for the obvious reason that it was impossible to 
force collection. 

With respect to finance, the situation has been ::bso- 
lutely reversed. Today money is plentiful and seeking 
employment, and plans are being laid for future work. 

With respect to the future much could be found to 


substantiate either a glowingly optimistic or a darkly 
pessimistic view. It is conceded now that business 1s 
not as brisk nor is buying as aggressive as was i) /'icl- 


pated last fall. In fact, the volume of general |us!- 
ness at present probably is not as great as it was 1 few 
months ago. In many lines this can be explained or the 
ground of seasonable dullness and unquestionably the 
season has much to do with the unsatisfactory charter 
of the current lumber trade. In many lines there 's 4 
willingness, almost an eagerness, to go ahead, In |um- 
ber manufacturing circles this willingness has foun: ex 


pression and many mills that were closed down, 0 Op- 
erated at reduced capacity in 1908 now are being run ‘ull 
time. - 

It should be borne in mind, of course, that one manu 


facturer’s finished product is another’s raw material. “hs 
is particularly applicable to lumber. The producer: of 
such commodities can not continue their work u«less 
they find an outlet for their stocks. Lumbermen ‘OW 
are content to accumulate supplies because at the be- 
ginning of the year stocks were in poor cond!ion. 
They can not, however, continue to operate at ful! ca 
pacity indefinitely unless there is a radical increase 10 
consumption. 

Another feature to be taken into account is that, not- 
withstanding the increase in activity in many districts, 
production is not as great today as throughout 1900 oF 
the early part of 1907. Many small operators were 
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foreed to discontinue work because of their inability to 

ll their products. Where sales were made manufac- 
turers frequently found that the prices received were not 
sufticient to offset the cost of production. Work at many 
of the small mills will not be resumed until there has 
been & pronounced increase in the demand from the gen- 
eral trade. 


With respect to future trade, general confidence is 
being expressed. This feeling itself should be sufficient 
to usher in normal conditions. While not claiming trade 
is as brisk as could be desired it is generally conceded 
that a good foundation has been laid for future activ- 
ity. Some students of commerce go so far as to say 
that it is an excellent thing for the country that the 


restoration of business and confidence has been a slow 
process. If it had been otherwise, they assert, the im- 
provement would have been of the mushroom variety 
rather than permanent and substantial. As soon as the 
tariff is out of the way and with the added stimulus 
of spring buying trade should be given a vastly different 
and decidedly improved tone. 





POINTS IN FOREST CONSERVATION THAT ARE NOT PROPERLY CONSIDERED. 


The conservation of the forests involves more and 
means more than mere preservation, and the more 
thoroughly rounded out a man may be, the, more he 
appreciates it. The mere lover of the woods resents 
any interference with nature’s scheme effects. But it 
is a fact that nature not always does work that can 
not be improved. Death is natural as life, and so the 
forests are dying as well as growing, and left to na- 
ture they die without any immediate return to man. 

\s a forester nature is a decided failure, though 
sometimes by accident she shows a little common 
sense and the use of scientific methods. If the lumber- 
man finds a piece of timber which appeals to him be- 
cause of its comparatively even edge, its healthy grow- 
ing condition and the preponderance of one species, 
all of which go to make it a desirable lumbering 
propositton, we miay be pretty certain that nature 
adopted man’s methods in growing that particular 
timber. She blew or burned down the original stand 
that it might come up again under better conditions. 
Man can grow trees much faster than nature ordi- 
narily does, and at the same time make the forests a 
producer of commodities that are needed by man. 

In the United States so far we have dealt very 
largely with timber of nature’s planting and nurture. 
Nature is patient and regardless of profit, and there- 
fore, in the course of hundreds of years, she produces 
timber of a size and quality which man ean not afford 
to grow; but even these beautiful specimens come to 
their period of old age and decay. 

The lumberman and the forester, who look at the 
forests as a source of perpetual income, believe in 
cutting the trees when they have come to the point of 
maturity beyond which no increase in value, sufficient 
to compensate for the investment, is to be expected. 
These theories and facts have a bearing on some cur- 
rent questions, including forest utilization and repro- 
duction and collaterally such matters as the tariff, 
taxation and their effect on forestry. 


One of the most experienced, broad and wise of men 
who in this country are studying the forestry prob- 
lems and seeking to direct legislation along con- 
servative lines, is Gen. C. C. Andrews, forestry com- 
missioner of Minnesota. He has held this position for 
many years, and under his wise direction, in spite of 
many cbstacles and a certain reluctance on the part 
of the state legislature to provide needed funds, has 
accomplished a great deal and put Minnesota in the 
forefront of the states in respect to forestry. 

A lumberman who is particularly interested in the 
duty on lumber, decided to ask General Andrews’ 
opinion on the relationship between the tariff and con- 
servation, and asked him by telegram if in his opinion 
the removal of the duty on lumber would conserve the 
American forests. His answer was, ‘‘I do not think 
removal of the duty on lumber would conserve the 
American forests,’’ and he followed his telegram by 
an explanatory letter, in which he said: 

‘*My reason for this opinion is that a large part of 
the American forests is physically and financially ripe 
and would entail loss to the owners if not cut as fast 
as there is a good market. By financially ripe is 
meant when the trees cease to earn good interest by 
their growth. Such forests should then be cut, and 
where the land is non-agricultural should be replaced 
by new plantations.’’ 

General Andrews’ statement is a brief one but it 
seems to mean about this: When the trees pass the 
point where their growth earns interest, cutting should 
be encouraged and not discouraged. Since a large 
part of the American forests have reached this condi- 
tion, the removal of the duty, making it impracticable 
fully to utilize the forests, would be a financial and 
forestal mistake. 

Apparently General Andrews had in mind the fact 
that most of the American commercial timbers are of 
the sorts in which selective logging is impracticable. 
Yellow pine, northern pine, hemlock, Pacific coast 


woods and some of the hardwoods do not thrive if the 
adult trees be removed; the remainder do not make a 
preservable forest from any standpoint. The proper 
method in such woods in this country, as has been con- 
clusively demonstrated abroad, is to cut clean in such 
a manner as to give nature a chance to replant, or 
otherwise to employ artificial means of replanting. 

Clean cutting depends upon the financial practica- 
bility of doing so. It would be possible for the lum- 
bermen to fell all the timber on a tract, but to do so 
would be a needless waste unless it could all be util- 
ized. Given prices high enough and practically every 
foot would be used. The saw mill will take the major 
part, some material will go into poles and posts; some 
into pulp wood; some into firewood; some, perhaps, 
into the wood alcohol plant. Not to utilize the timber 
—to leave standing that which can not be reserved for 
the future, or to leave on the ground that which has 
been felled, would be a waste condemned by all. Such 
waste is inevitable if prices do not warrant utilization. 

The adult timber must be cut and in most localities 
the cutting should be clean, but the latter would be 
discouraged, General Andrews seems to think, if the 
duty on lumber were removed and thus the low grades 
made less valuable. 

Coupled with the subject suggested by General An- 
drews is the oversight of lumber operations by the 
state. A wise law would not only provide for renewal 
of the forests but for the cutting of adult timber. This 
would be a logical sequence to a plan of suspending 
taxation on standing timber; it would be the means 
by which the state would guard against the corner- 
ing of its timber resources. 

Looking at every side, and all considerations being 
given due weight, the conclusion is inevitable that 
forest conservation is a matter of value as well as of 
Jaws, Given the value, the state can compel certain 
necessary things to be done; without the value an 
attempt to do so would mean confiscation. 





RESUME OF THE RETAIL LUMBER DEALERS’ CONVENTIONS OF 1909. 


The round of conventions of the retail lumber dealers’ 
associations for the winter of 1909 was practically com- 
pleted this week with the annual meeting of the Wis- 
consin Retail Lumber Dealers’ Association at Milwaukee. 
During the last six weeks all the larger retail organiza 
tions have held their sessions and it is now possible to 
review the work they have accomplished. The season 
began with the meetings of the Retail Lumber Dealers’ 
Assoviation of Indiana and the Colorado & Wyoming 
Retai! Lumber Dealers’ Association early in January. 

The code of ethies adopted by the American Lumber 


Trades Congress at Minneapolis last June was considered 
at length by all the retail associations this year except 
the New York association, which did not discuss that 
subject. The Colorado and Wyoming retailers adopted 
the code of ethics practically as it stood, but the other 


associations, beginning with the Indiana association, did 
not {ormally adopt the code. Instead they recommended 
to the next lumber trades congress important suggestions 


or amendments in which the interests of the retailers 
were | elieved to be better safeguarded. 

Th: Michigan association, while it gave the code of 
ethic. adequate attention, found that its order blank, 
formulated a year ago and put into use by members of 
the association, had proven highly satisfactory. It is 
alony the same line and presents a practical document 
whic when executed, constitutes a regular contract 
between buyer and seller. ‘The order blank is supplied 


to members at eost and will be used more and more by 
Michivan retailers, 
The terms of sale constitute the rock on which the 


retail associations split with the code as originally 
formulated. The retailers are immovable on the general 
proposition that they should be permitted to take their 


discount. after the arrival of the goods and that they 
should not be compelled, in order to secure it, to pay for 
the goods without examination. ‘The retailers are also 
disposed to believe that the onus of reinspection should 
not fall on them in eases of complaint, members of the 
Union association going so far as to express the opinion 
that if one board is wrong the weight should fall on the 
shipper. Complaint has been made by the retailers that 
the reinspeection is made by an inspector employed by 
the mills and, therefore, disposed to look after the mill’s 
interesis, The Michigan association is endeavoring to 
get away from this situation by establishing a sort of 
mutual inspection bureau to which retailers as well as 
Manufacturers shall be a party. 

The mail order question came in for its usual share of 
attention. W. G. Hollis, secretary of the Northwestern 

umbermen’s Association, and George W. Hotchkiss, sec- 
retary of the Illinois Lumber Dealers’ Association, deliv- 
ered a number of Addresses on this subject. The retailers 
themselves were not slow to take a hand in this dis- 
cussion. 

While the New York association did not consider the 
Code of ethies, it staged another number that. was quite 


as interesting and produced an equally spirited discus- 
sion. Representatives of the New York Lumber Trade 
Association and the National Hardwood Lumber Assecia- 
tion appeared before that body and argued the question 
of hardwood inspection. It was a unique event and was 
enjoyed by the retailers, although they took no action 
favorable to one side or the other. 

The Southwestern Lumbermen’s Association and the 
Northwestern Lumbermen’s Association, as usual, led the 
other conventions in point of attendance, their visitors 
running into four figures. The Southwestern conducted 
an exhibition in connection with its meeting and had the 
usual troubles of associations that have attempted this 
feature. The meetings of the association were more or 
less interrupted by the noise of exhibitors and their 
friends, but it was promised that another year the hall 
will be sufficiently removed and yet sufficiently near so 
that there will be no difliculty in this connection. 

The New York and Michigan associations are to be 
particularly congratulated on one point, and that is the 
very large attendance at all of the sessions of their con- 
ventions. Very often retailers come to their annual con- 
vention but get no farther than the lobby. In New 
York and Michigan the meetings of their associations 
have first thought and other diversions are a secondary 
matter. The secretaries of these associations accom- 
plished this desirable end by the simple method of having 
highly interesting programs and spirited discussions. 








| If George Had Cut Down That Tree Under Present Circumstances 








CARTOONIST FOX AIRS HIS VIEWS ON THE CHANGE 
IN NATIONAL APPRECIATION OF FOREST RE- 
SOURCES IN BAY CITY (MICH.) TRIBUNE. 


The Illinois association also had a very large proportion 
of its members at all of its sessions, 

The banquet problem presented itself to the powers 
that be in various associations this year. The Indiana 
association made the experiment of a speechless banquet, 
made up of food and vaudeville. The New York asso- 
ciation, which made the same experiment a year ago, this 
year gladly went back to the regulation banquet. It has 
been found that a banquet without speeches is as bad as 
a banquet with too many, as it occupies the evening and 
yet does not afford the amount of entertainment that the 
dealers expect. Most of the associations are finding that 
the happy medium is an early banquet with three or four 
formal addresses limited in time and with the impromptu 
address entirely eliminated. When the man who. wants 
to talk politics, religion or shop is omitted such a ban- 
quet is found to be -an entertaining feature of the 
meeting. . 

All the traveling men’s associations held meetings in 
connection with the various retail associations except the 
Central association. The Michigan travelers, as usual, 
had the largest attendance and a most excellent gath- 
ering. 

As to the results of this year’s conventions, much good 
was accomplished. The ideas of the retailers on what 
should constitute the code of ethics were more clearly 
expressed and the next lumber trades congress will be 
able to take up the discussion of the subject with an 
intelligent understanding of what the retailers desire. 

Many of the associations devoted time to questions of 
yard management and office conduct and these were 
undoubtedly helpful and valuable to the members. The 
greater good that does not appear on the surface was 
also promoted. Those who deal with retailers were again 
impressed with the fact that the retail lumbermen are 
well organized to resent unfair methods in trade and to 
protect their interests. The officers of the retail associa- 
tions were inspired with new encouragement to take up 
the detail work of the year by the attendance at the 
conventions and by the attitude of the members who 
were present. The province of the retail lumber dealers’ 
association is now well defined. Proper restraint has 
been placed on the member who desires to do too much 
and proper pressure has been brought on the retailer who 
is disposed to do too little for his own protection and 
the protection of the retailers in his territory. 

The Michigan association next year will make an 
organized effort to increase its membership with a pains- 
taking campaign for new members. It is recognized 
that in the territory of every association there are scores 
of nonmembers who are receiving the benefits of the 
association and not contributing to its support. The 
retailers who are organized can not help themselves with- 
out helping these retailers and they naturally feel that 
all should assist in bearing the burden of labor and 
financial expenditure that the conduct of a good associa- 
tion entails. 
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BELIEVES IN ABSOLUTE FREE TRADE BUT— 


ERVING, MASS., Feb. 22.—Editor AMERICAN LUMBERMAN : 
I am very much interested in the discussion of the tariff 
question in your paper. Just here let me say that I favor 
absolute free trade, and believe this nation would be better 
off under free trade, after the readjustment had taken place, 
than it is now; the changing, however, would without doubt 
raise a whirlwind of disaster. But so long as a tariff is in 
force lumber should be kept where it is at least. 

You claim that the tariff removal would not conserve the 
forests, which statement is doubtless correct as regards lum- 
bering in the virgin forests; but it surely is not correct for 
Massachusetts, Rhode Island, Connecticut and southern New 
Uampshire and Vermont. In these states, which are scarcely 
counted in the lumber world, when a woodlot is cut every 
saw log down to 4 inches in diameter is taken, besides the 
cordwood, and has been for more than forty years. I have 
seen logs sawed for the Diamond Match Company’s Athol 
plant 8 feet long that made one 2-inch plank, round edge, 
and some of them showed bark clear across some part of the 
jace on both sides. This is only a fair sample of the close- 
ress of the timber cut in this part of the country. So, as 
oae can readily see, all the lumber brought in from outside 
icts so much of our woods keep on growing. 

The government report gives Massachusetts a production 
oft 239,000,000 feet, I think, a quantity much under the 
amonnt actually cut, probably 100,000,000 feet less. This 
imount has been cut for a great many years, and yet today 
as much timber is standing as at any time for fifty years 
past. We secure the bulk of our shingles from New Bruns- 
wick, Quebee or the Pacific ‘northwest, as Maine is not able 
to supply one-fourth part of our needs. In matched spruce 
boards, red cedar shingles and lath the Canadian stock 
uverages of better quality on the whole than the United 
States stock. Is it any wonder that the majority of our 
tcople favor the removal or lowering of the duty on lumber? 
Still I feel sure that if the duty was removed entirely the 
consuming public would not be benefited more than one-half 
of the reduction, probably not any, the stumpage man, manu- 
facturer and dealers would absorb it all and the poor cus- 
tomer would wonder what the tariff revision was all about. 

Just one example of close lumber cutting and I will not 
trouble you further. The Central Oil & Gas Stove Company, 
of Gardner, Mass., is cutting its crating stock out of slabs 
from the portable saw mills, limbs and tops down to 2 


inches in diameter, and cordwood, it rarely gets a log that 
would make a 1x5x10; I dare say it is cutting 1,000,000 
feet a year, and all from stock that would go into firewood 
or rot on the ground. 

Thanking you for your valuable paper and wishing you 
continued prosperity. WILLIAM W. Brown. 


One phase of lumbering operations is brought out in 
the foregoing, which has not been fully developed in other 
communications or articles in the lumber tariff-forest 
conservation discussions, The employment of a policy of 
cutting everything that can be handled at a profit un- 
questionably is responsible for the destruction of young 
timber. It also has brought about the use of the tops 
of trees and, according to correspondent, also it would 
seem of the limbs as well. The use of the latter, of 
course, does not necessarily involve the cutting of young, 
thrifty trees. However, there is another phase of this 
question which apparently has been overlooked by the 
correspondent. At present none of the states has made 
adequate provision for forest patrol, nor has any of 
them exempted from taxation lands devoted to timber 
growing save in such small tracts as to be of no real 
benefit to timber owners. 

No method exists at present whereby the owner of a 
tree may be prevented from cutting it whether it be 4 
inches or 40 inches in diameter. Were the duty on lum- 
ber to be removed unquestionably operators would find 
it unprofitable to cut the very small timber and also it 
would make it difficult to utilize the tops or limbs of the 
big trees. The actual loss in the quantity cut from an 
acre doubtless would be offset by the saving of the 
young trees, providing, of course, the state should adopt 
methods of conserving this nucleus of a new forest. Un- 
less adequate provision be made for its preservation the 


loggers might as well take everything as to leave th. 
young timber surrounded by a mass of inflammab), 
slashings, the burning of which would not only destro 
the timber*but ruin the soil in many localities, thus d 
stroying the opportunity for a second growth. 

Individuals are not rich nor powerful enough to « 
gage in the tree growing business. The governm 
is. It is no more possible to prevent close cutting 
reckless cutting than it would be to compel coal min: 
to remove every ton of coal from the mines operat 
Every ton that can be mined at a profit is taken o 
but when the work ceases to be profitable the coal 
left in the vein. Were miners to inaugurate more « 
nomical methods the coal supply of the country wo. 
be conserved, but the only law to which they are am 
able is the law of profit or loss, and this law is 
served not only by miners but by those engaged in 
lines of industry. It is a law which has its advanta 
as well as its disadvantages. 

It probably is not necessary here to introduce a (is 
cussion of present methods of taxing timber. At 
late date the hardships imposed upon timber owners 
day are being taken into account by the taxing bodies 
some of the states and ultimately the publie will be «1 
lightened. If the national cry for the conservation of 
natural resources is to be answered then measures mus 
be adopted whereby lands suitable for-timber growing 
only will be so employed. If this is brought about, how 
ever, the work must be done either by the people through 
state or federal governments, or by individuals or cor 
porations assisted by the people through the exemption 
of such lands from taxation save when the erop is 
gathered. 
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THE PRACTICAL OFFSET TO MAIL ORDER COMPETITION. 


At the annual meeting of the Southeastern Iowa Retail 
Lumbermen’s Association, at Oskaloosa, Iowa, Thursday, 
February 4, one of the topics of discussion was ‘‘ Mail 
Order Competition.’’ An address in part bearing upon 
this topic, delivered by W. T. Shepherd, of Harlan, Iowa, 
attracted considerable attention because of the practical 
way in which the speaker considered catalog house 
competition., This subject has received as much atten- 
tion at the hands of the retail associations as any which 
has come before them during the last two or three con- 
vention seasons, and there has been no dearth of sug- 
gestions for the thwarting of the desperate efforts of 
catalog houses to secure a good share of the country 
millwork trade. Most of these suggestions have been 
practical in every way and have been tried out with 
more or less success. Nearly all cf the efforts which 
have been made to overcome the mail order evil have 
been based upon the higher education of the retailer. 
{t is generally conceded that the first principle of mer- 
chandising is knowledge of one’s own wares—knowledge 
which is none too easily acquired; but a second con- 
sideration of the makeup of a successful merchant, which 
is of little less importance, is knowledge of his com- 
petitor’s wares. These two things have been relied upon 
as the mainstays in the fight between the retail dealer 
and the catalog house but, as a general rule, they have 
been considered in abstract form. Mr. Shepherd, who 
is a lumberman of considerable experience, has not taken 
it upon himself to criticise his coworkers in the anti- 
catalog fight, but in giving them the benefit of some of 
his own experiences has brought out some interesting 
points, the first of which may well be considered in a 
slight paraphrase of his own words: 

In the new era of millwork the retailer was _ first 
brought face to face with the new element of estimate 
work. It occurs now upon every $1,500 cottage and in- 
creases in importance with the-increase of cost. Right 
at this point both manufacturer and retailer make a 


mistake; the one, I fear, from misguided greed, and the 
other through thoughtless laziness. The mills issue 
elaborate catalogs inscribed ‘‘Prices upon Application.” 
The easygoing retailer is generally content to list his 
socalled odd work and get a lump sum bid on the whole 
business, giving it to the lowest bidder, or possibly to 
his favorite mill. In nine cases out of ten he has not 
the remotest idea as to whether he is paying a high or 
a low price. He compels the contractor or customer to 
wait weeks for his figures, thereby trying the customer's 
patience and discrediting his own knowledge of the busi- 
ness. 

Mr. Shepherd’s version was in the past tense, but he 
probably will not object to the change which makes his 
statement one of existing facts. He cited these facts 
as the reasons which originally were responsible for the 
suecess of the catalog house business. The contractor 
was dissatisfied with the slack methods of the local 
merchant- and consequently inclined to investigate and 
look for a more businesslike institution which would 
quote him detailed estimates. Unfortunately, however, 
the conditions described as prevalent in the past—in 
some localities at least—exist today as generally as 
they did when mail houses first began to menace the 
retail trade. Continuing Mr. Shepherd said: 

We, as retailers, have not only failed to post ourselves 
as we should in regard to the millwork end of the busi- 
ness, but we have likewise in many instances neglected 
our opportunities to learn and understand the goods and 
methods with which we are compelled to compete. 

By this statement, coupled with the one which precedes 
it, Mr. Shepherd has done more than many lumbermen 
are willing to do. He has conceded that upon the retail 
lumberman rests a share of the blame for the existence 
of catalog house competition in the millwork trade today. 
To those who would be inclined to deny these charges, 
the following questions asked by Mr. Shepherd may 
prove enlightening: 

How many retailers have ever carefully read a mail 
order catalog from cover to cover? <A short job which 
will pay dividends upon the time invested. 





How many retailers know that one of the leading 
catalog houses does not claim in any case to sell a white 
pine door? In most cases it specifically states that its 
doors are yellow pine. 

How many retailers know that another concern does 
not quote on oak casing wider than 4% inches? We al- 
ways use 4% inches. 

How many know that the fine print accompanying the 
various cuts of grilles, collonnades etc. cuts out at least 
half of the stuff shown in the figure? The same is true 
of the stairs in every instance. The jams have no stops; 
the roofing is in several pieces to the roll and there are 
a thousand and one other little things, every one of which 
means a large point to the seller, which will not be 
noticed by the buyer until the trade is closed, 

The idea could be enlarged upon indefinitely, but the 
important thing is simply this: The mail order house 
is a competitor with a yard next door. The majority 
of the stock in that yard is of inferior character, sold 
by misleading methods and at good profits. The retailer 
must know that stock as well as his own. He must know 
how to figure a bill upon the identical basis employed 
by the mail order house. He must be in position to 
supply cheap sash and cheap roofing of the same char 
acter as those offered by mail, provided the customer 
wants them, and he must know how to figure his price, 
down to the most minute detail. The catalog house 
terms are cash in advance and no unused goods returned. 
On the same terms the retail lumberman can meet the 
lowest catalog prices; but he can not even meet the cus- 
tomer half way if he, does not know what the catalog 
house has to sell, no matter how well he may be in 
formed regarding his own stock. Again to quote Mr. 
Shepherd: s 

‘*You ean not doze peacefully along and simply say 
‘don’t’ when the modern pirate of commerce grabs at 
the bread on the way to your mouth. You must meet 
him at the boundary line of your own vineyard. In 
short, know your business and work it out. This is the 
sum of mercantile wisdom.’’ 





PARTY SENTIMENT IN CONGRESS AT VARIANCE REGARDING THE TARIFF. 


In connection with an article on divergency of party 
sentiment in Congress and particularly concerning the 
attitude taken by many democrats in regard to the 
lumber duty, a letter addressed by a prominent attorney 
of Arkansas February 15 to Senator James B. Clark, of 
Arkansas, is enlightening. The following is the letter, 
signed by T. J. Gaughn: 

“I see from the publie press that the tariff on lumber 
is up again for discussion. Thus far I have not seen 
any expression from you indicating your views. Nat- 
urally I feel interested in this question, because every- 
thing that I have, outside of my home and law books, 
and a great deal that I have borrowed, is invested in 
timber and lumber plants. This fact, however, does not 
keep me from being a democrat, and I would be willing 
today to stand for a democratic tariff for revenue. But 
| feel this way about it: 

“The tariff bill is being prepared by the republican 
party and it is openly stated that the protective prin- 
ciple as advocated by. the republican party in the past 
will be maintained in the bill. As the republicans are 
in the majority we need not expect a democratic meas- 
ure. Now then, it seems to me that if we are to have 
a bill embodying the protective principle, and the demo- 
crats certainly will not be able to prevent this, it would 
be very poor statesmanship on the part of the southern 
congressmen, and senators to aid in applying the demo- 
cratic principle to products produced in their own terri- 
tory and the republican principle to products of other 
sections of the country. 

“T noticed a few days ago that Congressman Byrd, of 


Mississippi, took the position that he was willing to put 
a tariff on lumber simply as a revenue proposition, but 
nothing more. Well, that would be all right if other 
products were treated in the same way. He also takes 
the position that lumber needs no protection because 
of the fact that it is now being exported to Canada and 
other foreign countries. In this he is partially correct. 
It is true certain grades of lumber and certain kinds of 
lumber are exported, and as to those grades and that 
particular kind of lumber no protection is needed. 

“In the yellow pine business no protection is needed 
for the high grades, and in the longleaf pine district 
near the coast no protection is needed on timber; but in 
southern Arkansas, northern Louisiana, northern Missis- 
sippi and northern Alabama protection is needed on the 
low grade lumber. As our timber has been cut for the 
last three or four years it runs about 30 percent upper 
grades and the balance to Nos. 1, 2 and 3. It seems to 
me that if the policy of preserving our natural resources 
is correct and is to be carried out we would want our low 
grade lumber used instead of having a large part of it 
left in the woods and wasted. 

“Moreover, many of the mill companies have bought 
their timber in recent years, based on estimates covering 
the low grade timber, and now should they be unable to 
manufacture and take care of it very great losses would 
result. This is not a pine dream, but is an expression 
of the actual conditions. 

“T believe this view of the matter will meet with your 
approval, because I remember that in your public can- 
vass in Arkansas you did not hesitate to attack the 


action of Senator Jones in consenting to leave products 
of his own country without any protection whatever and 
conceding protection to the products of other portions of 
the country. I thought that you were correc! as a 
matter of statesmanship and think so yet.” 


Two strong points in the above should be noted. One 
is that it would be very poor statesmanship on tli part 
of the southern congressmen and senators to aid in »\pply 


ing the democratic tariff principles to products pr: luced 
in their own territory and the republican princi; ‘es t 
products of other sections of the country. 

This feeling is rapidly growing. It is proba not 
an exaggeration to say that the majority of the s«:thern 
states and the majority of the members of Cuongress 
from the south as a whole today stand for the principle 
of protection. Southern industrial development hi:.- bee? 
going on so rapidly within the last decade, partic larly 
in lumber, cotton, steel and furniture, that there has 
been a revolution in public sentiment, and the sow! has 
practically reversed its attitude on the economic: pra 
ciple involved in protection. , 

One other point in the letter deserves emphasis. It 18 
that many of the southern mill companies have hought 
their timber in recent years based on estimates overing 
the low grade timber, and now, should they be un«ble to 
manufacture and sell these low grades, they woul: incur 
heavy losses. ° . 

Too much emphasis has been laid upon the cheap tm 
ber of the past. The opponents of the duty woul seek 
to give the impression that the. American lumber manlr 
facturers are cutting cheap lumber. It would take a 
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exhaustive canvass to determine the exact facts, but it is 
probable that the majerity ef them have paid prices for 
stumpage such as have been current within the last five 
9 six years. Certainly this is the case in the south, 
where most of the heaviest operators of today have 
bought their timber from prices ranging from $2 to $5 
, thousand. This is not cheap timber. Many bought at 
very much lower prices and a few got into the field at 


rT 


$1.25 an acre; but even those, many of them, have car- 


‘ried this. timber so long that interest, taxes and other 


carrying charges have accumulated and such holdings no 
longer are cheap. 

This is also true of the north, where those who have 
held white pine timber for many years have to inventory 
their stumpage at prices closely approximating growing 
prices. One company is in mind which bought timber 


a generation or more ago at not over 15 cents a thou 
sand, but which has paid high taxes, interest and cost of 
care until it is obliged to inventory it on the basis of 
bare cost at above $5 a thousand; while to this price 
should be added the loss it has had from fire. It is not 
improbable that this concern is today cutting timber 
bought at a low price which actually has cost it upwards 
of $7 a thousand. 





IOWA TO THE FRONT IN THE TRUST BAITING CAMPAIGN. 


it would hardly seem appropriate that the AMERICAN 
|... MBERMAN should go to press at this season of the 
your without a report from some source that some legis 
Jature is engaged in a still hunt for a lumber trust. The 
more elusive a rare bird is the more persistent, is the 
effort to make a record capture; therefore it is again 
possible to record a noteworthy attempt and the scene of 
the latest tragedy is laid in lowa. 

While the bill, known as house file 258, recently in- 
troduced by Representative Miller, of Bremer county, in 
the lowa legislature, is not aimed at the lumber trade 
in particular, it is a document calculated to exercise a 
direct and powerful influence upon the conduct of the 
lumber business in the Hawkeye state. The phraseology 
of the bill tends to give rise to the belief that the an 
cient doetrine that a man is innocent until his guilt has 
been proven does not apply in that state. In fact, the 
first impression from a reading of the document is that 
after its adoption any one carrying on business within 
the confines of Lowa would be guilty of a violation of 
the law. The act is so unique that it is wel worth re 
producing in full, and is here given: 


A BILL 

FOR AN ACT REPEALING SECTIONS FIVE THOUSAND 
SIXTY (5060), FIVE THOUSAND SIXTY-ONE (5061), 
FIVE THOUSAND SIXTY-THREE (5063), FIVE THOU 
SAND SIXTY-FOUR (5064), FIVE THOUSAND SIX- 
TY-FIVE (5065), FIVE THOUSAND SIXTY-SIX 
(5066), FIVE THOUSAND SIXTY-SEVEN (5067) OF 
rik CODE, AND FIVE THOUSAND SIXTY-TWO 
(5062) SUPPLEMENT TO THE CODE, 1907, RELAT- 
ING TO POOLS AND TRUSTS, AND TO ENACT SUB- 
STITUTES THEREFOR. 

Be it enacted by the general assembly of the state of lowa: 

Section 1. That a trust is a combination of capital, skill 
cr ucts by two or more persons, firms, corporations or asso- 
clations of persons, or either two or more of them for 
either, any or all of the following purposes: 

(1) ‘To create or which may tend to create or carry out 
restrictions in trade or commerce or aids to commerce or in 
the preparation of any product for market or transportation, 
or to create or carry out restrictions in the free pursuit of 
any business or profession authorized or permitted by the 
aws of this state. 

(2) To fix, maintain, increase or reduce the price of mer- 
chandise, produce, commodities or professional service or of 
the preparation of any product for market or transportation. 

(3) ‘To prevent or lessen competition in the manufacture, 
making, transportation, sale or purchase of merchandise, 
produce or commodities, or to prevent or lessen competition 
in aids to commerce, or in the preparation of any product for 
market or transportation. 

(4) To fix or maintain any standard or figure whereby 
the price of any article or commodity of merchandise, prod 
uce or commerce or the cost of transportation, or insurance, 
or the preparation of any product for market or transporta 


tion, shall be in any manner affected, controlled or estab 
lished 


(5) To make, enter into, maintain, execute or carry out 
any contract, obligation or agreement by which the parties 
thereto bind, or have bound themselves out to sell, dispose 
of, transport or to prepare for market or transportation any 
article or commodity, or to make any contract of insurance 
ata price below a common standard or figure, or by which 
they shall agree in any manner to keep the price of such 
article or commodity or charge for transportation or insur- 
ance. or the cost of the preparation of any product for 
markt or transportation at a fixed or graded figure, or by 
which, they shall in any manner affect or maintain the price 
of any commodity or article or the cost of transportation or 
insurance or the cost of the preparation of any product for 
markt or transportation between them or themselves and 


othe to preclude a free and unrestricted competition among 
the: ves or others in the sale or transportation of any 
such crtiele or commodity or business of transportation or 
the paration of any product for market or transportation, 
or which they shall agree to pool, combine or unite any 
ints | they may have in connection of the sale or purchase 
of article or commodity or charge for transportation or 
cha for the preparation of any product for market or 
trar rtation whereby its price or such charge might be 
In; manner affected. 


(" To regulate, fix or limit the output of any article or 
con dity which may be manufactured, mined, produced or 


801 the amount of insurance which may be undertaken, 
or | umount of work that may be done in the preparation 
of a product for market or transportation. 

(7) To abstain from engaging in or continuing business 
or n the purchase or sale of merchandise, produce or 


com: dities partially or entirely within the state of Iowa, 
or any portion thereof. 


S 2. That a monopoly is a combination or consolida- 
tion two or more corporations when effected in either of 
the flowing methods: 


(1) When the direction of the affairs of two or more cor- 

Porations is in any manner brought under the same man 
agent or control for the purpose of producing, or where 
such -ommon management or control tends to create a trust 
as deiined in the first section of this act. 
a\* Where any corporation acquires the shares or cer- 
tifleatos of stock or bonds, franchise or other rights, or the 
Physical properties, or any part thereof, of any other cor- 
poration or corporations, for the purpose of preventing or 
lessening, or where the effect of such acquisition is accom- 
Plished direetly or through the instrumentality of trustees 
or otherwise, 


Sec. 3. That either or any of the following acts shall con- 


stitute a conspiracy in restraint of trade: 
(1) Where any two or more persons, firms, corporations 
associations of persons who are engaged in buying or sell- 
ing any article of merchandise, produce or commodity, enter 
into an agreement or understanding to refuse to buy from 
or sell to any other person, firm, corporation or association 
of persons any article of merchandise, produce or commodity. 
(2) Where any two or more persons, firms, corporations 
or associations of persons shall agree to boycott or threaten 
to refuse to buy from or sell to any person, firm, corpora- 
on or association of persons for buying from or selling to 
any other person, firm, corporation or association of persons. 





or 


Sec. 4. Any and all trusts, monopolies and conspiracies 
in restraint of trade as herein defined are hereby prohibited 
and declared to be illegal. 


See. 5. Any corporation holding a charter under the laws 
of the state of Iowa which shall violate any of the provi- 
sions of this act shall thereby forfeit its charter and fran- 
chise, and its corporate existence shall cease and determine. 

Sec. 6. For a violation of any of the provisions of this 
act by any corporation mentioned therein, it shall be the 
duty of the attorney general, upon his own motion, and with- 
out leave or order of any judge or court, to institute suit 
or quo warranto proceedings in Polk county, at Des Moines, 
or at the county seat of any county in the state, where such 
corporation exists, does business or may have domicile, for 
the forfeiture of its charter rights and franchise, and the 
dissolution of its corporate existence. 

Sec. 7. When a corporation organized under the laws of 
this state shall have been convicted of a violation of any 
of the provisions of this act, and its charter and franchise 
has been forfeited, as provided in section 5, no other cor- 
poration to which the defaulting corporation may have trans- 
ferred its properties and business, or which has assumed the 
payment of its obligations, shall be permitted to incorporate 
or do business in lowa. 

Sec. 8. Every foreign corporation violating any of the 
provisions of this act is hereby denied the right, and is pro- 
hibited from doing any business within this state, and it 
shall be the duty of the attorney general to enforce this 
provision by injunction or other proceedings in the district 
court of Polk county, in the name of the state of Iowa. 

Sec. 9. The provisions of chapter 1 and title 21 of the 
code, prescribing the remedy and regulating the proceedings 
by quo warranto shall, except in so far as they conflict 
herewith, govern and control the proceedings when insti- 
tuted to forfeit any charter under this act. 

Sec. 10. When any foreign corporation has been convicted 
of a violation of any of the provisions of this act, and its 
right to do business in this state has been forfeited, as pro- 
vided in section 8 of this act, no other corporation to which 
the defauiting corporetion may have transferred its prop- 
erties and business, or which has assumed the payment of 
its obligations, shall be permitted to incorporate or do 
business in lowa. 

Sec. 11. Each and every firm, person, corporation or as 
sociation of persons who shall in any manner violate any 
of the provisions of this act shall for each and every day 
that such violation shall be committed or continued forfeit 
and pay the sum of fifty dollars, which may be recovered in 
the name of the state of Iowa in any cownty where the 
offense is committed or where either of the offenders reside, 
or in Polk county, and it shall be the duty of the attorney 
zeneral, or the county attorney under the direction of the 
attorney general, to prosecute for the recovery of the same, 
and any county attorney or the attorney general securing a 
conviction under the provisions of this act shall be entitled. 
in addition to such fee or salary as by law he is allowed for 
such prosecution, to one-fifth of the fine recovered. When 
the attorney general and county attorney act in conjunction 
in the prosecution of any action hereunder, they shall be 
entitled to one-fourth of the fine recovered, which they shall 
divide equally between them, where there is no agreement to 
the contrary. 

Sec. 12. Any contract or agreement in violation of the 
provisions of this act shall be absolutely void and not en- 
forcible either in law or equity. 

Sec. 18. And in addition to the penalties and forfeitures 
herein provided for, every person violating this act may 
further be punished by imprisonment in the penitentiary not 
iess than one nor more than ten years. 

Sec. 14. In prosecutions for the violation of any of the 
provisions of this act, evidence that any person has acted 
as the agent of a corporation in the transaction of its busi- 
ness in this state sha!l be received as prima facie proof that 
his act in the name, behalf or interest of the corporation of 
which he was acting as the agent was the act of the cor- 
poration. 

Sec. 15. Upon the application of the attorney general, 
or of any county attorney, made to any justice of the peace 
in this state, and stating that he has reason to believe that 
a witness, who is to be found in the county of which such 
justice of the peace is an officer, knows of a violation of any 
of the provisions of this act, it will be the duty of the 
justice of the peace to whom such application is made to 
have summoned and to have examined such witness in re- 
lation to violations of any of the provisions of this act, said 
witness to be summoned as provided for in criminal cases. 
The said witness shall be duly sworn and the justice of the 
peace shall cause the statements of the witness to be reduced 
to writing and signed and sworn to before him, and such 
sworn statement shall be delivered to the attorney general, 
or county attorney upon whose application the witness was 
summoned, Should the witness summoned, as aforesaid, fail 
to appear, or to make statement of the facts within his 
knowledge under oath, or to sign the same after it has been 
reduced to writing, he shall be guilty of contempt of court 
and may. be fined not exceeding one hundred dollars, and may 
be attached and imprisoned in the county jail until he shall 
make a full statement of all the facts within his knowledge 
with reference to the matter inquired about. Any person 
so summoned and examined shall not be liable to prosecution 
for any violation of the provisions of this act about which 
he may testify fully and without reserve. 

Sec. 16. All sections authorized and brought under this 
act shall have precedence, on motion of the prosecuting at- 
torney or the attorney general, of all other business, civil 
or criminal, except criminal cases where the defendants are 
in jail. 

Sec. 17. Nothing in this act shall be held or construed to 
affect or destroy any rights of the state of Iowa to recover 
penalties or forfeit charters of domestic corporations, or 
prohibit foreign corporations from doing business in this 
state, for acts committed before this act takes effect, and 
provided further nothing in this act shall be held to apply 
to labor unions. 


Sec. 18. This act, being deemed of immediate importance, 
shall take effect and be in fouce from and after its publica- 
tion in the Register and Leader and Des Moines Capital, 
newspapers published in Des Moines, Iowa. 


The first impression gained from a careful reading of 
this most unusual document is that its framer was guilty 
of a tremendous waste of words, although it is not the 
intent to charge the gentleman from Bremer county 
with responsibility for it in the absence of any but mere- 
ly circumstantial evidence. However, it seems that the 
eighteen sections of the act might well have been con- 
solidated in one or two, reading something like this: 


Be it enacted by the general assembly of the state of 
Iowa as follows: 

1. ‘That commerce and business of all forms be and the 
same are hereby abolished. 

2. That any person found guilty of a violation of this 
act shall, upon motion of the attorney general or the county 
attorney, be confined in the penitentiary for the rest of his 
natural life. 

This suggestion is offered as a time saver. The re- 
sults, considered from a practical standpoint, would 
be substantially the same and the Supreme Court would 
be relieved of the necessity of construing a large number 
of unnecessary sections and clauses. in fact, the jus- 
tices of the Supreme Court by the very act of talking 
over the law migiat find themselves guilty of a violation 
of its provisions. 

From all reports, however, it seems that some measure 
of this kind meets with the approval in certain quar- 
ters and there is a chance cf this act receiving the in- 
dorsement of the general assembly. Assuming, therefore, 
that the bill will pass, an unusual opportunity for spec- 
ulation on its effects upon business arises. Take the lum- 
ber business, for example. Without doubt some reckless 
individuals will continue selling lumber, even though the 
safer course, with a statute of this character on the 
books, would be to close up and move to a better eli- 
mate. When the surviving trade shall have adjusted 
itself to the new condition, the dealer who has an in- 
quiry from a farmer for a price on some pickets and who, 
having a wholesome respect for the law, does not wish 
to join with any other person in “fixing or maintaining 
any standard or figure where the price of any article 
shall in any manner be affected,’ will be forced to tell 
the inguirer that he does not know anything about prices 
or values; he will merely send the pickets out and if the 
farmer thinks he ought to pay for them and finds it 
convenient to do so he can remit whatever he thinks they 
are worth. Thus the lumberman will be relieved of that 
vexatious question of prices. He will benefit in another 
way, too. The railroads will have to abolish their tariffs 
and will not dare to get together with the lumbermen 
and fix a frieght rate, so he will simply pay what he 
thinks the service is worth, if anything, and there is 
thus apt to be a material saving in the cost of lumber 
transportation. All along the line, in fact, business will 
be conducted without such thing as a discussion of values 
between competitors and others and lots of trouble and 
worry will be eliminated from the world. 

One serious objection to the practical operation of the 
law arises. Like all other laws, it is apt to be violated 
and, by its own provisions, prosecutions are to take 
precedence over practically all other classes of cases, the 
attorney general and the county attorney dividing a 
goodly share of the fine. Is there no danger of those 
officials abandoning their ordinary pursuits and devoting 
themselves entirely to the delightful pastime of hunting 
violators of the antitrust law at 25 percent? 

One curious thing about the bill as offered is that an 
agreement to lower prices is considered just as serious an 
offense as one to raise them. Cases of this kind do not 
arise often but the framer has been careful not to over- 
look anything. The phraseology of the act is such that 
it is easily apparent that a man caught in the act of 
talking over the value of any article with one of his 
clerks or his stenographer would be meat for the county 
attorney. Lumber dealers will refrain from appearing 
on the same side of the street at the same time, or 
from attending the same church, since the very appear- 
ance together of competitors might excite suspicion, and 
suspicion is all that would be required to invoke a pros- 
ecution. The county attorney is apt to need the money 
and no warrant or information need be filed against the 
victim. Thus far no amendment has been offered 
whereby the county attorney shall pay the defendant’s 
expenses in case he is found not guilty. 

As said before, however, there seems to be serious 
danger that this revolutionary and offensive piece of 
legislation will have a chance of passing if the business 
interests of the state do not join in emphatic protest. 
It is a serious proposition and one that should imme- 
diately engage the attention of every merchant in the 
state. The following features should be carefully noted: 

The attorney general and county attorney are given a 
free hand to institute prosecutions at their own discretion. 
What assurance is there that this power will not be used to 
make political capital or as a matter of spite? The cost of 
defense is on the defendant. 

The phraseology of the bill is such that the ordinary acts 
of business would be unquestionable violations. 

The penalties provided are out of all proportion with the 
seriousness of the offense and the division of fines with the 
prosecuting official would tend to encourage persecution. 

The prevailing systems of effecting insurance rates, trans- 
portation charges etc. would be abolished and a chaotic 
condition would result. 

The employer of labor is prohibited from doing those 
things which the laborer may do and has no.means of com- 
bining to protect himself against the unfair acts of labor 
organizations. 

The practical workings of the bill would seriously retard 
every kind of legitimate business in the state. 

The lumbermen of Iowa know from experience just 
how to proceed in this case. They must see to it that 
the general public is fully informed of the merits of the 
proposition and when that has been done the American 
spirit of fairness will prevent the enactment of legis- 
lation so ill advised. 
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THE SOUTHERN HARDWOOD SITUATION. 


The most notable feature of the southern hardwood 
situation is a noticeable shortage of logs at Ohio river 
points which continues to hold back operations at some 
mills and threatens to close others. The situation from’ 
the mills’ viewpoint is in no respect any worse than 
sixty days ago and some phases of it have shown mate- 
rial betterment. The last week has seen the unloading 
of considerable low grade stuff, which has temporarily 
affected prices on certain items, but no weakness appears 
in uppers of any class. The furniture trade. is showing 
greater prosperity of late and its consumption of lumber 
is considerably heavier even than was expected two 
months ago. 

The export business is active, due largely to the fact 
that exports until lately have been light and foreign 
stocks are about cleaned up. Box lumber seems to be 
the greatest drag on the market and stocks in the hands 
of box manufacturers are very low. Business with them 
is quiet, however, and they do not see much encourage- 


ment or prospect for an early revival of their trade; 
therefore the weakness in box lumber is perhaps due to 
prevail until well along in the spring. 

All markets report, however, that the average of prices 
on all items is materially better during the last week 
or ten days. Quartered oak, red and white, and wide 
poplar are stronger and in greater demand, with no sur- 
plus in sight. Plain oak also shows considerable strength 
and even the lower grades have braced up to some ex- 
tent. The aggregate of production is low enough to 
keep stocks down below normal, and while the scarcity 
of hardwoods predicted by manufacturers and expected 
to develop along in January did not materialize, the con- 
ditions which were responsible for those predictions exist 
in a more marked degree today than they did in the 
early winter. The majority of the orders coming in now 
are for stock which is wanted at once and, running on 
their present basis, the mills do not seem to be replenish- 
ing their stocks to any great extent. 


The wholesale trade reports an unusual number ({ 
inquiries and as this business develops it is due to « 
siderably exceed production on its present basis, pz: 
ticularly as far 4s firsts and seconds and No. 1 and 2 
grades are concerned. The whole situation, therefore, 
seems to be summarized in the statement that uppers ave 
strong and strengthening materially, while the lower 
grades—bcox lumber ete.—are. apt to remain below nor- 
mal for a time. By this it is not meant that as low as 
present prices are by any means sure to continue, |ut 
what advance in jowers may develop from the spring 
trade is apt to be gradual and depends in large meas 
upon the business of users of wooden boxes. 

With the immense number of small hardwood mills in 
operation it would be impossible to estimate just what 
production amounts to at present, but it is certain that 
it is far below maximum, far enough in facet to bring 
about some good when the demand becomes more general 
for all grades. 





THE FULTON BILL ADVERSELY ACTED UPON. 


Notwithstanding the active interest taken by Presi- 
dent Roosevelt in its passage, the Fulton bill, intended 
to give the Interstate Commerce Commission the power 
to suspend freight rates where complained of by 
shippers, has been reported adversely by the senate 
committee on interstate commerce. The vote in com- 
mittee was taken shortly before the President’s mes- 
sage urging favorable action on the bill was promul- 
gated, and in its report the committee gives a full 
statement of the reasons for its recommendation that 
the bill shall not pass. The bill, known officially as 
Senate bill No. 423, provided for the amendment of 
section 6 of the interstate commerce act, as follows: 

Provided further, That at any time prior to the expira- 
tion of the notice herein required to be given of a pro- 
posed increase of rates, fares or charges, or of joint rates, 
fares or charges, any shipper or any number of shippers, 
jointly or severally may file with the commission a pro- 
test, in writing, against the proposed increase in whole 
or in part, stating succinctly, the grounds of his or their 
objects to the proposed change. The then existing rate 
or rates, fare or fares, charge or charges, proposed to be 
changed and protested against as aforesaid, until the 
reasonableness of the rate or rates, fare or fares, charge 
or charges, proposed to be substituted shall have been 
determined by the commission. Upon the filing of such 
protest a copy thereof shall be mailed by the secretary 
of the commission to the carrier or carriers proposing 
the change, and thereafter the commission shall proceed 
to hear and determine the matter in all respects as it is 
required to do by sections 13 and 15 of this act, in case 
of a complaint made because of anything done or omitted 
to be done by any common carrier, as provided in said 
section 13; but throughout the proceeding the burden of 
proof shall be on the carrier proposing the change to 
show that the rate, fare or charge proposed to be sub- 
stituted is just and reasonable. 

Upon hearing in committee an amendment to the 
amendment to section 6 was suggested, conferring 
upon the Interstate Commerce Commission the power 
ot determining whether a protested rate should go 
into effect within thirty days or be suspended pending 
a final hearing by the commission. The committee, 
however, in explanation of its unfavorable attitude, 
suggests that the bill, even as modified by amend- 
ment in committee would transcend the basic prin- 
ciples underlying the interstate commerce law and 
its construction by the courts, if, indeed, it would 
not be entirely at variance with the fifth amendment 
to the constitution. The report says in part: 

From 1887 Congress, by the act then passed “to regu- 
late commerce’’ through all of its amendments to that 
act, including the act of June 29, 1906, has adhered to a 
fixed policy in its legislation upon this subject. It has 
declared its constitutional right to regulate the trans- 
portation .of persons and property in interstate and 
foreign commerce, while at the same time it has recog- 
nized the right of the owners of the instrumentalities of 
transportation commerce to control and manage their 
properties subject to the supervision and limitation im- 
posed by the regulating statute, that the charges, fares 
and rates must be fair, just and reasonable; that neither 
discrimination as to person or place must be found in the 
schedules, and that no device of any character should 
result in unlawful preference between shippers. It has 
in all these acts recognized the right of the responsible 
managers of the transportation interests of the country 
to fix the rates for transportation, as upon its revenue 
must rest the efficiency of its service to the public and 
the value of its property to its holders, subject only to 
those wise limitations which prohibit the exercise of 
these property rights to the injury of the public. 

In support of this view of the constitutional rights 
of Congress the committee cites the opinion of Judge 
Jackson in Interstate Commerce Commission vs. Bal- 
timore & Ohio Railroad Company, 43 Fed. Rep., 37, 
affirmed 145 U. 8., 263: 

Subject to the two leading prohibitions that their 
charges shall not be unjust or unreasonable, and that 
they shall not be unjustly discriminate, so as to give 
undue preference or disadvantage to persons or traffic 
similarly circumstanced, the act to regulate commerce 
leaves common carriers as they were at the common law, 
free to make special contracts looking to the increase of 
their business, to classify their traffic, to adjust and 
apportion their rates so as to meet the necessities of 
commerce, same principles, which are regarded as sound, 
and adopted in other trades and pursuits. 

The committee expresses the opinion that the con- 
ferring upon the commission of the power to suspend 
a rate advanced, either upon the filing of a protest by 
a shipper, or at the discretion of the commission itself, 
taken in connection with the provision of the exist- 
ing statute which gives the commission the power to 
fix a rate and to designate the time not in excess of 
two years during which it shall be effective, would in 
substance result in ‘‘turning over to that adminis- 
trative body the function of initiating the rates of the 
entire country,’’ and would offer a premium to ship- 
pers to file complaints against advances in rates 


whether fair or unfair, with the result that the com- 
mission would have before it such a volume of busi- 
ness that it would be unable to look into the merits of 
a particular case for a considerable period of time 
after the rate had been complained of, but upon a 
showing, however slight, would ‘have te order suspen- 
sion, in the meantime the railroad being compelled 
to aecept the old rate until final disposition of the 
complaint and having no means of collecting the dif- 
ference from shippers who have benefited by the sus- 
pension if in the end the commission holds the in- 
crease to be fair. 

In the face of the senate committee’s report it is 
but fair to admit that the proposed amendment 
seems in its present form to conflict in some measure 
with the established procedure involved-in the hand- 
ling of interstate rates. Its proponents were aware 
of that fact when the bill was introduced, as they 
were also aware of the necessity for a remodeling of 
the conditions under which rates are made and con- 
trolled. True, as the committee declares, the shipper, 
under existing law, has adequate remedy for any un- 
fair readjustment of rates. To invoke that remedy, 
however, he must first go to the Interstate Commerce 
Commission and thence to the federal courts, a most 
expensive and tedious process which under ordinary 
circumstances the individual is unable to stand finan- 
cially. The railroads have their well equipped organi- 
zations comprised of experts in the making of rates, 
ample legal talent which costs them little more when 
in service than when idle, and every needed facility 
for taking into courts and conducting a controversy 
over a rate, no matter how long and complicated 
it may be, whereas the shipper, unless one of a class 
who are able to band themselves together for mutual 
protection and join in the expense, must spend more 
money to secure a favorable decision upon a rate con- 
test than he will gain by it. Therefore it seems only 
reasonable that when a carrier undertakes to change 
existing rates it should be compelled to assume the 
active burden of showing to the satisfaction of the 
commission that its position is right. 

The senate committee calls attention to the fact 
that in case a shipper convinces the interstate com- 
mission that an inereased rate is unfair, under the 
present law he can go into the courts and recover 
a judgment against the railroad, with 6 percent in- 
terest from the time of the overcharge. The proposed 
amendment does not in any way provide for the pro- 
tection of the carrier on charges collected during the 
suspension of a rate, if in the end an increase shall 
be approved, and in that respect, perhaps, the bill 
is faulty. However, by the simple expedient of com 
pelling the shipper who profits by the suspension of 
a rate to give bond for the difference or pay the 
increase, the railroad could be as fully protected as 
the shipper is today, and in the event that it becomes 
the duty of the shipper to make up the difference, the 
railroad would be secured, not only by the bond, but 
by its right, which it now possesses, of withholding 
transportation facilities from the debtor until the 
full amount is paid. ‘The carrier would, therefore, 
not be compelled to go further than the trial court, 
if that far, and a judgment upon a bond of this kind 
would seldom be blocked by appeal, for the decision 
of the commission establishing the fairness of the in- 
crease would make for the carrier a prima facie ease, 
the disputing of which would only mean useless ex- 
pense for the shipper. It would seem, too, that by 
compelling the shipper to secure to the railroad any 
amount which might become due to it through the 
increase in a protested rate the question of a possible 
conflict with the fifth amendment to the constitution 
would be entirely eliminated, since the temporary 
withholding of money the ownership of which was in 
dispute could not from any viewpoint be considered 
the confiscation of property withoat due process of 
law, which the senate committee contends would prac- 
tically result from the operation of the Fulton amend- 
ment. 

Going still further into its consideration of the bill 
the committee finds that if by its provisions the com- 
mission should decide that a proposed increase was 
unfair the question arises whether or not the com- 
mission would have the authority under existing law 
to fix a rate to apply. Section 15 of the act to regu- 
late commerce provides that when the commission 
shall find that existing rates, charges or practices 


are unfair, it shall have the right to fix a rate or 
charge, or determine what is a fair practice unier 
the conditions existing. In taking action upon a 
case of this kind the commission is empowered ‘‘to 
make an order that the carrier shall cease and desist 
from such violation to the extent to which the com- 
mission finds the same to exist, and shall not tliere- 
after publish, demand or collect any rate or charge 
for such transportation in excess of the maximum rate 
or charge so applied.’’?’ Just why the commission 
would be deprived of its authority to fix a reasonable 
rate, simply because the carrier, by process of law has 
been prevented from the consummation of its intent 
to violate the law, is not clear. It would seem to the 
layman that the intent, as evidenced by the carrier’s 
announcement of an advance, and an overt act such 
as the filing of the notice of advance with the com- 
mission, would bring the carrier within the provisions 
of section 15, as being guilty of a violation which 
would authorize the commission to order desistance 
and to fix a reasonable rate. Particularly would this 
be true if the Fulton amendment were so amended as 
to permit the carrier to collect an advance from those 
shippers who do not protect the carrier by bond cover- 
ing the difference in the rates. It is certain then that 
the carrier would be demanding the unlawful rate 
and collecting it from those who were not protected 
by protest and suspension, 

The committee finds another flaw in the amend- 
ment, in that it gives any shipper, whether even 
remotely interested in the inerease in a rate, the right 
to file a protest, without assuming any responsibility 
for the cost resulting from his act and arising out of 
the complication of proeeedings necessary to an adju- 
dication of the protest. This contention is not with- 
out merit, but arises from faulty construction of the 
bill rather than from a wrongful underlying principle. 
It may be granted that complaints should be heard 
only from those able to show that they are interested 
in the rate. It would be folly to permit a shipper 
of ice in New York state to complain regarding the 
rate on lumber between Texas mill points and Kansas 
City, but if the operation of the law were confined to 
suspensions of rates based upon prima facie showings 
or rights affected and backed up by bond for the 
amount in jeopardy, there woudd be no frivolous com- 
plaints to oceupy the time of the commission. 

Another objection raised by the committee arises 
from the probability that the large number of com- 
plaints which would be filed and the resulting sus- 
pensions of rates, considered in connection with the 
great complexity of the freight rate making of the 
country, would bury the commission in a task which 
it would be unable to handle expeditiously. This, it 
seems, is not an objection at all, since in part it 18 
not borne out by facts. If the law were so rounded 
out as to require reasonable surety from the com- 
plainant the number of complaints would not be 80 
immense as the committee seems to anticipate, and, 
granting that the work of the commission would be 
greatly enlarged, it is absolutely necessary for the 
welfare of the shipping interests of this country that 
some governmental authority shall take supervision 
of the rate situation to protect shippers from the 
unfair, and in some instances even malicious, manipu- 
lation of rates, so frequently fatal to the business 1 
terests of a community or individual. The logical 


place for the resting of this authority seems 'v be 
with the Interstate Commerce Commission, even t!! ugh 
it will place additional burdens upon that body. \hen 


the exigencies of changing business conditions require 
the remodeling of government procedure it is no (rg 
ment to say that any change will lay additional 
burdens upon a branch of the government. The car- 
ing of such burdens is a part of the governmental 
function. 

Still another objection raised is that the proposed 
bill would give rise to fraud between shippers; that 
after a carrier had given notice of an advance one 
shipper might make a price on a commodity ae 
future delivery based upon the advanced rate about 
to go into effect, while another shipper might wait 
until shortly before the advance should become © 
fective, file a protest, and then go ahead and take the 
business on the basis of the old rate. The obj‘ wer 
here raised would be fully covered by the amendmen 
suggested above. Neither shipper would be 1 oe 
tion to quote on the old rate unless willing to ‘ e 
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a change upon securing a favorable decision on a con- 
test of the advance, since’ the collection of the ad- 
yanee would be enforced through the bond should 
the earrier win its case. 

\s to the statement of the committee that the 
amendment would tend to make the system of rates 
rigid and inflexible, placing restrictions upon the low- 
ering of rates as well as upon their increase, it ap- 
pears to the shippers of the country that a little more 
rigidity in the rate situation would be decidedly de- 
sirable. The experience of the last year has been 
that when the carriers found that a horizontal in- 
crease in rates would meet with such violent opposi- 
tion that it was not considered feasible, they began 
a systematic effort to accomplish the same result by 
quietly inereasing their rates here and there, in such 
a way that the opposition of shippers would be con- 


fined to localities and industries instead of taking 
the form of a violent protest by the country at large. 
It is patent to those who make use of the shipping 
facilities of the country that anything which the 
railroads may not fairly do with respect to the country 
at large and do at one time and by one means should 
not be tolerated when attempted in another way in- 
tended and expected to divide the opposition and thus 
break down the overwhelming force exerted by the 
combined business interests of the country. Yet 
present law permits just this thing to be done, and 
as said before, the only remedy, when the opposition 
is cut into fragments, is so expensive and tedious 
that it may well be abandoned without consideration. 
It is evident that the Fulton amendment, in its 
present form, is far from perfect, since to a certain 
extent its own operation would retard or entirely 


prevent the accomplishing of the ends for which it 
was framed, but it is equally apparent that the Inter- 
state Commerce Commission must, as a matter of 
necessity, exercise practically the functions with 
which this bill would endow it, for the protection of 
both large industries and small shippers, and par- 
ticularly the latter, who are frequently quite unable 
philanthropically to render unto the railroads those 
high tariffs which traffic officials say would go far to 
assure prosperity to the entire nation without jeopar- 
dizing their own business interests. The report of 
the senate committee presents some good arguments 
against the Fulton bill in its present form, but none 
that can not be overcome by modifications which 
would have little, if any, effect upon the practical 
and legitimate workings of the measure should it 
become a law. 





FREE LUMBER CAMPAIGN ONE OF FALSE PRETENSES. 


As our readers know, the active promoters of the cam- 
paign for putting lumber upon the free list are people 
interested in Canadian timber or saw mills or both. 
They established and maintained a press bureau in 
Minneapolis which is run under the style of the National 
Forestry Conservation League, to which they have given 
the appearance of reality by securing the membership 
of many prominent and patriotic citizens who have been 
attracted by its title and its statement of purpose. 

The statement designed to secure members, however, 
did not emphasize in any way the free lumber feature 
of its work, which was.really the purpose for which it 
was established. This was shown at the very beginning 
of the tariff campaign when its founder and promoter 
and secretary confessed that he was (then) practically 
the whole institution. This promoter, one Theodore M. 
Knappen by name, has been and is himself interested to 
the extent of his limited means in Canada, but he is 
virtually the employee of Americans who own timber or 
mills in Canada, chiefly in British Columbia. It is they 
who have put up the money for the campaign that he 
has been conducting—and it has been a pretty expensive 
campaign. They had, however, much at stake and if 
they could sueceed a good many thousand dollars would 
have been well invested. Aside from their own mill 
products they would make good the siock of their specu- 
lative American Timber Holding Company. 

They chose a capable agent in the work of adding 
value to their own properties and promoting their own 
scheme by trying to get the Congress of the United 
States to put lumber on the free list; though it is a 
question if after all a more honest campaign would not 
have been more successful. 

Mr. Knappen started the campaign at the ways and 


means committee hearing November 20 last under false 
pretenses and has been using false pretenses ever since. 
The last example of his peculiar methods of which we 
have knowledge came to light about ten days ago when 
the members of Congress received a letter signed by the 
National Forest Conservation League, bearing the 
initials ‘‘TMK,’’ which evidently stood for Theodore 
M. Knappen, its secretary. This letter carried with it 
and called attention to certain enclosures. One copy 
was a copy of a British Columbia license to ‘‘cut, fell 
and carry away’’ timber. This license contains the 
provision that in doing work under its authority Chinese 
and Japanese shall not be employed. 

Mr. Knappen in his letter explains that this document 
disproves the assertion of the advocutes of the lumber 
duty that oriental labor is-employed in the production 
of British Columbia lumber. So contemptible a trick, 
and one so transparent to those who know the facts, 
has seldom come to our notice. 

The advocates of the lumber duty never claimed that 
oriental labor was employed in logging operations in 
British Columbia; in fact they admitted that it was not 
so employed, at any rate on licensed limits which con- 
stitute by far the largest share of British Columbia 
timber now being operated upon or that has passed into 
private hands. They did state, however, and have abun- 
dantly proven the truth of their statement, that oriental 
labor—Chinese, Japanese and Hindu—is employed in 
many of the saw and shingle mills of British Columbia; 
that it constitutes 75 or 80 percent of the common labor 
of the Coast districts and a considerable percentage of 
the common labor in the mountain districts, in some 
mills in the latter constituting 75 percent or more of 
the entire payroll. 


Mr. Knappen falsifies the position of the lumber tariff 
advocates, makes them say things that they did not say 
and then proceeds to demolish their testimony, and thus 
make those members of Congress who have not closely 
followed the evidence believe that the American lumber 
tariff campaign is based upon false evidence. 

Mr. Knappen also enclosed copies of resolutions 
adopted by the Mountain Lumber Manufacturers’ Asso- 
ciation of British Columbia. This essociation is largely 
composed of the very people who are so lavish in their 
support of the campaign for free lumber in the United 
States. They want to sell their product, or such of it as 
does not find a better market at home, in the United 
States as a dumping ground. 

In the main these resolutions sustain some of the 
leading contentions of the real American lumbermen, 
verifying the claim that the manufacturers of that dis- 
trict produce a large percentage of low grade stock and 
have heavy supplies of such stock which, if the duty is 
removed, would seek the American markets, with the 
effect of reducing the value of American low grade lum- 
ber, already difficult to handle at a profit, and upon the 
marketability of which depends the economical use of 
forests of the United States. 

Such tactics as Mr. Knappen has been and is using 
defeat themselves if their character is known; but they 
are dangerous because they are plausible, apparently 
are backed by evidence, and it is difficult to get the real 
situation to the attention of Congress and of the people. 

When the animus of the campaign under the direction 
of Mr. Knappen is known and the evasion and misrep- 
resentation he uses become known his weapons become 
boomerangs, that, wielded by an unaccustomed hand, 
injure the user instead of the object of his attack. 


LEBEL LPP PP PPP PPP PPL PPI PIPPI PPP P&P 


THE SINS OF THE PUBLIC VERSUS THE SINS OF THE RAILROADS. ‘ 


“The whole railroad construction and supply industry 
is flat on its back at the present moment on account ot 
adverse legislation, and we believe an effort to educate 
business men to a discontinuance of this spirit of 
harassing the railroads would be quite opportune at this 
time on the part of lumber manufacturers. We believe 
the lumber trade in general will favor such a movement 
and also that it will be of general benefit to the trade.” 

It is not easy to determine the relative indebtedness 
of the publie to the railroads or of the railroads to the 
public. To many engaged in commercial pursuits a dis 
cussion of this nature usually is regarded in the same 
light ss a resolution of this character: ‘Resolved, That 
the rivht side of the body is more necessary to life 
than the left.” : : 

The railroads are necessary to commerce and are a 
part of it. They are the largest users of material and 
the largest employers of labor, with the exception of the 
farms. The railroads as an industry have been imposed 
upon the public, by employees and also ky the man- 
agement, In faet the means by which some roads are 
built ould not be countenanced nor employed in any 
other !ine of business. 

Whi» lines are projected through new sections, usually 
Sparse’, settled, the builders are weleomed and every 
induees.ent offered by municipal and county govern- 
ments. In many instances the national government has 
voted bonus for the construction of an important 


railron.’. The interest of the people in securing adequate 
transportation facilities has been demonstrated on so 
many «.casions that it is unnecessary to mention specific 
Instan: 


The attitude of the people as a whole is in sharp 
Contras’ to that of the individual. The number of fine, 


blood Jersey cows killed by the railroads each year is 
Said to exeeed the number owned in this country. When 
& hors’ meanders onto the right of way ind is sent 
hence by a 100-ton locomotive it is usually a thorough- 
bred. 'o trace the series of minute changes in the 
attitude of the people from the day they hilariously 


Welcomed the eonstruction of the road to the time they 
lnstructed their state representatives to vote “agin the 
railroad company” would require a lifetime. ‘To deter- 
Mine whether the railroads or the people are responsible 
Would involve traveling in a circle and landing at about 
the Starting point: It is not known absolutely whether. 
the farmer drove his blooded cow onto the track before 
or after he had been overcharged on a ticket or a 
shipment of potatoes, and it is not important to know. 
P The importance of the railroads is another established 
ae They are as necessary to present commercial life 
: - air to physical life. Their building has called for 
7: Temendous outlay of money, intelligence, labor and 
ven human life. They are in every respect worth what 


they have cost. These facts are always set forth in 
support of a plea for special privileges. 

The railroad corporation is a privileged one, being 
given power and authority which ordinarily the state 
reserves for itself and exercises sparingly. Furthermore, 
a railroad business is essentially monopolistic. Between 
important centers competition may exist in some form, 
but it is the exception when rates are not the same over 
two or more lines handling what ofdinarily is considered 
competitive traffic. Usually the service is about the 
same, 

Railroad affairs from the operation of the physical 
property to the methods of accounting employed is a 
sealed book to the public. The railroads make their own 
rules, arrange their schedules of charges and promulgate 
their own regulations and their patrons must conform to 
railroad law. As a general proposition the public has no 
voice in what shall be charged or the terms on which 
their products shall be handled. 

Of late years the people of this country, through 
Congress, appropriate and spend more than $1,000,000,- 
000 annually for the general expenses of the government. 
This vast sum is used for the maintenance of the army 
and navy, the improvement of rivers and harbors and the 
general conduct of government business.  Polities is 


always a live issue because the government furnishes 





THE LUMBERMAN POET. 


POPP PPP PPL 
MARCH. 

In what a travail is our springtime born!— 
*Mid leaden skies and garmenture of gloom. 
Wild waves of cloud the drifting stars consume 

And shipless seas of heaven greet the morn. 

The forest trees stand sad and tempest-torn, 
Memorials of summer’s ended bloom; 

For unto March, the sister most forlorn, 

No roses come her pathway to illume. 

Yet ’tis the month the winter northward flies 
With one last trumpeting of savage might. 

Now stirs the earth of green that underlies 
This other earth enwrapped in garb of white. 

And while poor March, grown weary, droops and 

dies 

The little Springtime opens wide its eyes. 











desirable employment to many thousands. Against this 
outlay of more than $1,000,000,000 on the part of the 
federal government the railroads during the last few 
years have collected annually more than $2,000,000,000. 
For the fiscal year ending June 30, 1906, the gross earn- 
ings of the railroads were $2,319,760,030. A business of 
such enormous volume naturally may be handled on a 
slight margin. It naturally follows, of course, that a 
slight percentage of loss would aggregate a tremendous 
total. The report of the Interstate Commerce Commis- 
sion for 1906 gives the outstanding capital at $12,805,- 
258,121, nearly one-half of which is in the form of 
stocks and the remainder mortgage bonds. Of the total 
outstanding capital stock 37.16 percent paid no divi- 
dends. The dividends paid aggregated $237,964,482, the 
equivalent of 5.78 percent on the dividend paying stock. 
These figures are not new, but have been hurled at the 
public which never has been given time nor information 
sufficient to assimilate them or understand what they 
really mean. 

If the public be a partner in every state or interstate 
railroad enterprise then it certainly is entitled to such 
information as a partner reasonably may expect to 
receive. It never has been supplied with such informa- 
tion and is not being furnished with it today. The 
actual investment in railroads may be very profitable or 
it may be the reverse. In some cases the investment has 
been exceptionally profitable and in others there has 
been no investment on the part of the stockholders. In 
others those buying the stock have lost all the money 
invested. The public had a suspicion of this, and being . 
a partner it became dissatisfied. ‘Then arose the poli- 
tician, who seized upon this dissatisfaction and at once 
took the matter out of the realm of business and made it 
a part of politics. It is not well to say that anything 
handled by politicians is not handled advantageously 
because the politicians built the United States. Some 
assert that only statesmen had a hand in its building, 
but the statesman who is not a politician and a prac- 
tical one usually oecupies the seat of honor in a corner 
grocery. 

Antggonizing the railroads, harrassing them and mak 
ing it difficult for them to carry on their business has 
been a very popular form of amusement in a great many 
states, Federal legislation never has hurt the railroads. 
The Interstate Commerce Commission has done more for 
them than it has for the public, and yet the commission 
represents the public. One thing that a great many 
appear to have difficulty in understanding is that the 
railroads are a part of the public, not all of it as some 
railroad managers seem to believe, and not greater than 
the public, but just a part of it, and entitled to its 
rights and privileges, but not authorized to despoil 
others of the same privilege. 
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The trouble during the last few years has been the 
outcome of an endeavor to settle this question of identity 
and responsibility. The additional power granted the 
Interstate Commerce Commission will bring ‘about a 
more thorough knowledge of the railroad business. The 


commission also will be instrumental in unifying prac- ” 


tices, lining up rates on a more equitable basis and 
generally acting as publicity agent for the carriers. 
The state legislature in time must acknowledge its 
inability to cope with the railroad problem. At best 
the state has jurisdiction over a very small part of any 
great line and its rules or laws, being applicable only to 


state business, affect a very small part of the tonnage 
handled. y 

One of the greatest sins of the public against the 
railroads has been the enactment of unwise or imprac- 
ticable measures which have operated either to decrease 
the earnings or increase the expense of handling business. 
It was recently stated by Vice President Daniel Willard, 
of the Burlington system, that there are pending in the 
states in which that system operates 272 proposed laws 
regulating the railroads. Investigation unquestionably 
will show a very small proportion of these proposed 
measures were introduced at the suggestion of business 


men. In some instances the powers of the commissioy). 
should be enlarged. The trouble with most of the leg; 
lation is that it has made it difficult and expensive f 
the railroads to do business without conferring any re: | 
benefit upon either the traveling or shipping public. 

To say the raijroads have brought this upon then 
selves is fo place the general public on a level wii! 
unscrupulous men who have charge of some lines 
some phase of their operation. Two wrongs never m: 

a right and two fallacious opinions, zealously adhered 4), 
work a grievous injury upon commerce as in the case 
of the railroads and the public. 





THE FARMERS’ SALES TO LUMBERMEN. 


A striking illustration of the fact that the lumber 
industry is the greatest buyer of farm products of any 
of the manufacturing lines is contained in a statement 
received from the Chamber of Commerce, of Seattle, 
Wash., which has been investigating the source of supply 
of several agricultural products used in the state. This 
matter is one of balance of trade between states, rela- 
tively of the same nature as the balance of trade between 
the United States and fofeign countries. 

Of the total output of Washington in all lines—agri- 
culture, horticulture, dairying, grazing, mining, manu- 
facturing—the lumber industry accounts for two-thirds 
of it. That is to say, the value of the forest products 
of Washington is, in a normal year, two-thirds of the 
entire value produced by capital and labor in the state. 

That fact is a startling one, but what interest does 
the farmer in Iowa or the Dakotas have in it? Note 
this fact: Washington imports, according to the state- 
ment referred to, dairy products from Wisconsin to the 


value of $600,000 a year; from Minnesota, $1,000,000; 
from the Dakotas, $500,000; from Iowa, $2,250,000; 
from Nebraska, $1,500,000; from Kansas, $750,000, 
making a total of $6,600,000 from the states named. 

The shipments of lumber from Washington to Iowa in 
the same year were $1,600,000. 

Taking Lowa alone the farmers of that state should 
note the one item of dairy products. They sold to the 
state of Washington $650,000 more than their entire 
state, city and country combined, bought of forest 
products from Washington. 

In addition to dairy products Washington bought from 
Nebraska in 1906 hogs to the value of $2,000,000, and 
from Omaha packing house $2,000,000 of products. 

The figures are being compiled for other states and 
for other lines, but so far as they have gone they should 
lead the Iowa farmer to ask himself what advantage it 
would be to get lumber $1 or $2 cheaper—if removal of 
the lumber tariff should have that effect, which is doubt 


ful—if thereby such a market should be seriously 1n 
jured. Manifestly he would get the worst of the barg::in, 
‘The same would be true of the farmers of Minnes« ix, 
the Dakotas, Nebraska ete. 

The extreme northwestern states, of which Washington 
is the most important from the lumber standpoint, would 
be most directly and seriously affected of any by the 
removal of the duty, while the lumber industry all over 
the country would suffer and, with it, labor and many 
lines of business dependent upon it. In Washington the 
blow would be particularly felt because the industry 
there is greater than all others in the state combined, 
and the competition from British Columbia would be 
particularly fierce and disastrous. 

The farmers, or those of them who have been in favor 
ot free lumber, should give the matter new consideration 
and stand prepared to revise thetr opinions; using their 
influence in favor of the support instead of the demorali 
zation of the lumber industry, 





EDITORIAL REVIEW OF GENERAL LUMBER TRADE CONDITIONS FOR A WEEK. 


In last week’s review of market conditions it was sug- 
gested that the symptoms displayed by the lumber mar- 
ket lately were similar to those of a man enjoying a 
“periodical.” The time which has elapsed since that ob- 
servation is hardly sufficient for a complete recovery and 
it must, therefore, be accepted as entirely consistent with 
the situation that while the trade is feeling somewhat 
better it still suffers. 

It must be admitted that there was a most unreason- 
able and uncalled for slump in demand and also in prices 
for some classes of stock, beginning about two weeks 
ago. This condition arose largely from the —- 
of some lumber manufacturers, who became somewhat 
frightened because the spring trade had not materialized, 
and tried to force their stock on the market. It is pat- 
ent to the closer observers of conditions in the lumber 
trade that these fears were not well grounded. In fact, 
the yard trade, by all signs, should be unusually late this 
year. In times of car shortage and railroad congestion 
the retailer usually has enough foresight to buy well in 
advance and thus assure himself of a reasonably full 
stock when his season opens. This year, however, every 
retail lumberman knows full well that there is no short 
age of railway equipment but that, on the other hand, the 
railroads are unusually anxious for business and able 
and willing to give prompt service in any territory. 

There is no indication just now that this condition 
will alter for some time and, in the absence of any fear 
of delay in shipment, the retailer does not hurry at all 
to place his orders unless the market is such as to indi 
cate that he can gain a distinct advantage by buying 
early. Consequently the recent slump was merely another 


expensive demonstration of the axiomatic proposition, 


that low prices do not increase consumption. Those who 
have been cutting the list unreasonably can not fail to 
realize when they take account of their business for Feb- 
ruary that they did not increase their sales by so doing 
and certainly did not increase their profits. 

There is a moral in the situation now prevailing, which 
the lumber trade at large ought to observe. If it be 
gfanted that low prices do not increase consumption and, 
therefore, do not get business where business otherwise 
would not be, it must be conceded that the cutting of 
prices on certain items is a dangerous practice. In cer- 
tain branches of the business it is particularly true that 
no two mills will have just the same kind of a surplus. 
One will be long on one kind of stock and one on an- 
other, and if a concession sheet is gotten out by every 
mill the buyer has merely to go through and pick out 
what he wants from the various lists and get things at 
about his own price. This is the actual working out of 
the proposition and it has been given a broad demonstra- 
tion of its possibilities as a demoralization of prices 
during the last month. Of course, it may be argued that 
there are times when certain items must be moved and 
this is the only way to move them. It would seem, how- 
éver, that with a surplus of one or two kinds and grades 
of stock existing at the mill the traveling salesman could 
go out and dispose of this stock in bulk with less ad- 
verse effect than when a concession sheet is put out to 
the trade in general. No chain is stronger than its’ weak- 
est link and no market is firmer than its lowest price. 
Given enough concession sheets and it is always pos- 
sible to get selling prices down to about the cost of pro- 
duction. 


BRIGHT SPOT ON THE COAST. 


To the observer who has seen too much of the dark 
side of things during the last few months, the Pacific 
coast just now looks like a well irrigate oasis. The rest 
of the country can do as it pleases this year but the Pa- 
cific coast people are bound to have a record year, what- 


ever happens, and they are now having it. Everything 
out west is upon a big scale and one of the big things 
this year is the building boom, which is merely a con- 
tinuation of last year’s story. This by no means covers 
all of the prospects of the western lumber trade either. 
Fortunately for the Coast, the principal foreign buyers 
of western lumber are rapidly getting in such shape as 
to handle about their normal amount and the export 
trade is going to show real life during the rest of 1909. 
The price situation just now is of a character calculated 
to cause the buyer some uneasiness. Shipments of lum 
ber have been heavy enough, both coastwise and export, 
to boost fir prices 50 cents to $1 a thousand during the 
last week at Oregon mills. Fir logs are holding firm in 
values and if an advance should oecur within the next 
few weeks it would not be inopportune, considering pres 
ent prospects. The Washington mills are not as well 
supplied with orders as they might be but the business is 
in sight and, while eastern rail trade may be a little 
backward, the local demand will take care of the sit- 
uation for a while. The Inland Empire mills are saw 
ing wood and making big shipments. Redwood and sugar 
pine people report that they have little complaint to 
make. On the whole, the Coast situation is for once, at 
least, up to the claims of the people who hail from that 
section of the country. 


EASTERN TRADE. ‘ 


The eastern retail trade is not active in its spring 
buying yet and wholesalers seem to attach undue im 
portance to this fact. Reports indicate that they have 
not as much confidence in the situation as they shonld 
have, since just now it is merely a question of waiting 
for the business to materialize. The New York market, 
for example, reports little activity in white pine. The 
yards are not selling much and are not buying much, 
but it is a well known fact that their stocks are so low 
that when trade begins to come in they will have to buy 
and that time will not be far distant. 


WHITE PINE. 


The white pine market, as a whole, is firm. Planing 
mills and box factories are doing just a fair business 
with prospects of expansion. A few weeks ago buying 
was believed to be hindered somewhat by the prospect of 
tariff revision, but this is now said to be practically 
eliminated as far as the market goes. It has come to 
be quite generally conceded that a reduction would net 
the buyer nothing and, therefore, he need have little ap- 
prehension as to the action that Congress may take. 
Weather conditions throughout the white pine territory 
have not been ideal for the development of trade during 
the last ten days and, in fact, have considerably mod- 
erated the actual business. 


AT CYPRESS MILLS. 


The cypress mills are not generally in position to 
handle mixed orders for yard stock in as prompt a 
manner as usual. Stocks of common are» complete, 
but the uppers are badly assorted, although the mills 
are gaining ground for the time being. Cypress -just 
now is enjoying a healthy demand in localities where 
other woods are suffering severely. The New York 
market, for example, is showing unusual signs of 
activity. Tank stock has not been moving in as large 
quantities as usual at this season, but prices are 
firmly held in the belief that the business will come 
later. 


EASTERN SPRUCE. 


The input of eastern spruce logs has been so light 


that the market is bound to show 
usual this spring. Business in this line runs to 
smaller orders, but the aggregate is considerable. 
Shorts are firm and about the only concessions are 
made on occasional large orders. Frames are quiet 
at prices varying about $2, and a fair volume of 
orders has been placed at the minimum figure 


HEMLOCK. 


Kastern hemlock just now seems to be firmer than 
northern stock and price on Pennsylvania exceeding 
that received by lake at Buffalo by about 50. cents. 
Demand for northern hemlock, however, is firmer 
than it was and shipments show greater volume. 
Prices remain below what is considered a satisfactory 
margin of profit, largely on account pf some weak 
ness in the yellow pine situation. 


YELLOW PINE. 


Had weather conditions been a little more favor 
able to building the condition of the yellow pine trade 
might now be much better than it is. The impatience 
of distributers has been responsible for some weak- 
ness of late, but this was not so noticeable during 
the last week. Concessions are being withdrawn in 
a number of quarters and many manufacturers feel 
confident of a steady market as soon as the recent 
relapse is given opportunity to right itself. Mill 
stocks are broken and there seems to be no reason 
for weakness other than that the spring trade is some- 
what late. Some large railroad inquiries, which are 
open to the fir and yellow pine people but probably 
will be taken care of by the latter, are attracting 
considerable attention. The Missouri Pacifie hus had 
an inquiry out recently which is said to aggregate 
nearly 10,000,000 feet, mostly yellow pine, Some 
large roads, however, apparently do not intend to 
spend much money this year and, consequently, there 
should be little reliance placed upon a considerable 
railroad demand. The Burlington this week announced 
that it would confine its miscellaneous expen itures 
for materials ete. to $1,000,000, as against $18,100,000 
expended in 1907. The policy of the different roads 
differ materially and just how much lumber they will 
buy this year is a matter purely of speculatio 


stronyer = than 


HARDWOODS. 

If all hardwoods were just like quartered o:\ the 
trade would be in ideal condition; for that 1s. tter, 
firsts and seconds in plain oak are in good «: .and, 
too. Considerable gum is being moved lately, |:' the 


general cleaning up of gum lowers is depend: ! in 
considerable measure on the health of the bos ‘rade 
and that is, thus far, only in a convalescent st« As 
a whole, however, hardwoods are a little more rket 
able of late at asking prices. 


SHINGLES. 


The shingle situation shows no material ©! \nge 
The mills will not begin operations until Ma: } 1), 
if then, and by that time it is hoped that the ansit 
supply will be fairly well cleaned up. The ag:'ation 


about red cedar grades among eastern retai!:rs }8 
having its effect and buyers are very anxious |0 8 
the recently effected grading system adopted the 
Washington mills put into active use. This, 1! 's he- 
lieved, will stimulate the sale of shingles and, 2 

{ TOOL 


some measure, reduce the marketing of prepare’ TO 
ing. Kansas City quotations are: $2.86 to $2.91 for 


stars, and $3.33 to $3.41 for clears. 


th 
th 
ent 
by 


fact 
whose 


‘from 


of ca 
thus 
of 40 
in 1 


Th 
during 
than 


of th 


Cor 
Saw 
Unit 
mills 


4,095 


It 
atior 
1,004 
mill 
very 
beca 
In kk 
ing 
estin 
pose 
an j 
little 


Saw) 


The 
as vir 
its eo 
mill , 
$4,000 

The 
100,004 
500 of 

It is 
of item 
limits 
dividing 
class— +) 
Year—jy 
000 feet 
of the 4 


ny ton 
Wert ld 
y the 
fe 
many 
mn the 
lustry 
bit ed, 
ld be 


favor 

ration 

their 
poral 


Than 
ns to 
erable. 
ns are 
quiet 
me ol 


r than 
eoding 
cents, 
firmer 
volume, 
factory 
weak 


favor 

e trade 
mat jence 
weak- 

during 

‘awn in 
ers feel 
recent 

Mill 

. reason 
is some- 
ich are 
probably 
tracting 
hus had 


pyrregate 


Some 
ite nd to 
ly, there 


siderable 
imounced 
»ncitures 
QI 10,000 
nt roads 


hey will 
0 
the 
itter, 
desnand, 
t the 
ndent in 
10 rade 
ta As 
e narket 
1 change. 
Ma i 15, 
he ‘ransit 
ag ation 
tailers 18 
ous to see 
ed | the 
is be- 


he it : 
6 and, iD 
pared roof: 
4 $2.91 for 


Frsruary 27, 1909. 


AMERICAN LUMBERMAN. 


39 





RELATION OF THE LUMBER TARIFF 10 THE VALUE OF FARMERS’ WOOD LOTS. 


Tm 


WASHINGTON, D. C., February 18, 1909. 


Ilonorable, 
Tue MEMBERS OF THE WAYS AND MEANS COMMITTEE OF 
THE House OF REPRESENTATIVES, WASHINGTON, D. C. 

ntlemen: I wish to present to your honorable body, on 
th subject of duty on forest products, some facts showing 
th number and financial character of those who are inter- 
est 4d in values of standing timber and lumber as affected 
by te duty amd who would be injured if the duty were 
los red, 

has been the claim of those favoring the removal of 
th duty that such action would lower the price of lumber 
in ve United States and decrease the value of standing tim- 
be Such we believe would be the result. 

An Attack on Property. 

has also been intimated, if not directly stated, that the 
chi sufferers by the reduction of stumpage values would 
be uw mill operators and timber owners who have become 
wealthy by the advance in stumpd@ge, and it is further implied 
that no consideration is due them, and that such an effect 
upon the value of thelr property would be just punishment 
jor their business foresight. 
Five Hundred Small Timber Owners to One Large Owner. 
| wish to convince you that, on the contrary, for every 


rich lumber manufacturer or timber owner who will be 
injured by reducing or removing the present lumber duty 
at least 500 farmers and small real estate owners will be 


injured in the same way, to say nothing of those who will 
suffer in other ways by disturbance of their business rela- 
tionship with the lumber industry. 

I wish also to show that the lumber industry is not one 
for the rich man alone, but for any man who understands 
it and who is possessed of only small capital, and that, in 
fact, the greater part of the lumber production is by mills 
whose requisite capital for construction and operation is 
‘rom $3,000 to $25,000 only. 

Average Saw Mill Is a Small Enterprise. 

I would refer you to the report on “the lumber cut of the 
United States, 1907," compiled by the bureau of census in 
cobperation with the national Forest Service. On page 41, 


table 46, Is a classification of saw mills according to the 
quantity of lumber sawed. This classification, ignoring 1,916 
simit stablishments, applied to 26,934 mills. 

15,16S mills cut 
4,820 mills cut 


50,000 feet and less than 500,000 feet 
500,000 feet and less than 1,000,000 feet 
279 mills cut 1,000,000 feet and less than 5,000,000 feet 
7 mills cut less than 5,000,000 feet each 

a fair assumption that the mills of the first class 

250,000 feet each; of the second class, 750,000 feet 
of the third class, 2,500,000 feet each. On that basis 
of calculation, 25,267 saw mills out of the total of 26,934 
thus reported produced 20,604,500,000 feet out of the total 
of 40,256,154,000 feet of lumber cut in the United States 
in 1907 





Average Annual Product. 

The average product of the saw mills of the United States 
during 1907 was 1,395,360 feet. The saw mills cutting less 
than .,000,000 feet annually and which produced one-half 
of the total product cut an average of 819,034 feet each. 

Average Daily Product. 
Con-crvatively estimating that the average year of the 


saw uo iil is 200 working days, the average saw mill of the 
Unit States produced 6,977 feet a day, while the little 
mills, .§ that class that cut half the product, produced only 


4,095 . day. 
Cost of the Average Mill. 
It sually estimated by lumbermen in planning for oper- 
ations that the cost of a plant is about $1,000 for each 
1,001 et of daily capacity. The cost is less in a small 


mil] h cuts 5,000 to 10,000 feet a day, but is more in 
very ze mills which cut upward of 50,000 feet a day; 
becay in the latter case large investments have to be made 
in Ie & equipment and, in pine mills, in dry kilns, plan- 
ing ete. But assuming that this rough method of 
estin ny is correct—and it is sufficiently so for the pur- 
pos e average saw mill in the United States requires 
an j ment for plant of about $7,000, while the average 
littl 


! requires an investment of about $4,000. 


Classification by Output. 





I pleasure in reproducing table 36, referred to, so 
far ' totals for the United States are concerned : 
iC or MILL Number. 
Sawi 7 50,000. to 500,000 feet...... 15,168 
xa 500,000 to 1,000,000 feet...... 4,820 
> 1,000,000 to 5,000,000 feet... ... 5,279 
less than 5,000,000 feet...... 25,267 
5,000,000 to 10,000,000 feet...... 813 
10,000,000 to 25,000,000 feet...... 652 
25,000,000 to 50,000,000 feet...... 161 
50,000,000 to 100,000,000 feet...... 39 
100,000,000 feet and over...........- 2 
The ill sawing less than 10,000 feet a day isa little mill, 
48 Viewod by the lumber industry; its capacity is light and 
its ©ost of construction and operation is in proportion. A 
mill ‘ be bought and set up and started running for 
¥4,000 lat will eut up to 10,000 feet a day. 
‘ rhe “big mills,” so much talked about, are those that cut 
00,000 


feet or more daily; and there are not more than 
‘heim in the entire country. 

It iss prineiple of the statistician that where the number 
of item run into the thousands between arbitrarily placed 
limits an almost absolute average can be determined by 
dividing a total by the number of items. In the fourth 
Claes the 813 mills cutting 5,000,000 to 10,000,000 feet a 
* Will be safe to assume a lower average, say 7,000,- 
“. feet. Including the production of this class with that 

the first three classes, we have a total of 26,285,500,000 


500 of 


feet, produced by mills cutting each less than 10,000,000 
feet annually. 

Going back to the first three classes, numbering 25,267, 
we find that the daily output of the largest of the mills 
within the limit is 25,000 feet. Few saw mills cutting less 
than 25,000 feet a day have back of them, to support their 
future operations, any considerable amount of standing tim- 
ber. Nearly all such mills purchase their raw material— 
their logs—as reeded, and buy some tract of timber which 
may suffice for from three months to a year or two. 


Only Sixteen Hundred and Sixty-seven Mills of the 
Timber Owning Class. 

The mills of 25,000,000 feet a year output or more, which 
are the only mills that, as a class, have large reserves of 
standing timber, number only 854. ‘To be entirely fair and 
to include in the number all the mills that are likely to 
own timber in large quantities, we add those of 10,000,000 
or more output, and have 1,667 in the United States that 
may be considered timber owners. Many of these do not 
own timber. 

Comparatively few of the mills in western Washington or 
Oregon, even among the large ones, own timber, but they 
buy their logs month by month or year by year. Many of 
the mills above 10,000,000-foot output all over the country 
supply their current needs by current purchases; but if 
every one of these 1,667 mills be considered as owning tim- 
ber the number which falls below the criticisms of the 
advocates of free lumber is relatively insignificant. 

Timber Supplies of the Small Mills. 

The 25,267 mills that own no timber have, as a class, 
if not individually, as assured a future as the larger mills. 
Possibly 1,000 saw mills in the United States are backed 
by sufficient quantities of timber to insure their operations 
for ten or twenty years to come, and a few hundred may 
be able to operate indefinitely by the use of forestry meth- 
ods; but, judging from the history of the lumber business, 
the continued operation of the little mills on currently 
bought timber is assured, and experience gives me confidence 
in the prediction that their half of the product is backed by 
nearly or quite as much standing timber as that of the 
larger mills. 

Ownership of Standing Commercial Timber. 

I believe it entirely within the bounds of fact to state 
that the standing timber of the United States is held as 
follows: By the government, 20 percent; by lumber manu- 
facturers and heavy timber owners, 35 percent; by farmers 
and small timber owners (classing in the above those who 
hold less than 1,280 acres), 45 percent. 

Where the Little Mills Are Located. 

lease note the location of the small mills by the follow- 

ing selection from the table above mentioned—lI give only 


the states in which mills in at least one of these classes 
number 100: 





Total Sawing Sawing Sawing 

No. of 50 M to 500 M to 1,000 M to 

STATE mills. 500 M ft. 1,000 M ft. 5,000 M ft. 
Alabama ...... 880 466 15 198 
Arkansas ...... 1,132 499 332 
@olorado ...... 230 159 39 
Connecticut .... 236 140 51 
ae 296 103 93 
eae 763 443 129 
a ea 240 118 66 
Pe 499 439 25 
Indiana ...:... 994 731 117 
Kentucky ...... 1,436 968 145 
Louisiana ..... 515 95 189 
DE Gaaciuiaecs 848 448 196 
Maryland ...... 293 203 27 
Massachusetts .. 511 308 124 
Michigan ...... 846 456 163 
Minnesota ..... 388 265 28 
Mississippi ..... 820 301 290 
Missouri ....... 908 654 118 
New Hampshire. 544 189 187 
New Jersey..... 161 144 6 
2 1,382 963 143 
North Carolina.. 1,644 880 314 
ee Res 986 689 96 
QOOROR .ccccace 609 239 179 
Pennsylvania ... 2,065 1,140 206 
South Carolina. . 357 168 94 
Tennessee ..... 1,098 667 181 
ee 647 129 341 
Vermont .....+ 570 338 116 
WHE a5 42: 0:000 1,513 873 255 
Washington .... 714 139 274 
West Virginia... 1,001 557 181 
Wisconsin ..... 738 366 122 155 
It will be observed that the states with the larger number 


of mills are, for the most part, those lying in the originally 
timbered sections of the United States. Alabama, Arkansas, 
Georgia, Indiana, Kentucky, Maine, Michigan, Missouri, 
New York, North Carolina, Ohio, Pennsylvania, Tennessee, 
Virginia, Washington, West Virginia and Wisconsin are 
notable examples. Generally speaking, the small mills pre- 
dominate in all the territory east of the Mississippi river, 
and are numerous west of the river in such states as Mis- 
souri, Arkansas and Texas. 
Buy Logs or Timber at Current Stumpage Values. 

It should be borne in mind that these mills buy their logs 
at current stumpage values. Many of the larger mills sup- 
plement their own timber reserves in this way. Many large 
mills, in the south particularly, that have been cutting ten 
years or more, have as much standing timber as ever, with- 
out having made any large purchases, simply buying each 
year enough to keep their mills running that year. These 
purchases are made from farmers chiefly, yet there are many 
small investors who have timber to sell. Of the total shingle 
products, 85 percent is from logs and bolts bought fram 
farmers. 

My own business puts me in touch with this matter, and 
I am constantly receiving letters from people who wish to 
sell small tracts of timber, ranging from ten acres to a few 
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hundred acres, or from those who wish te make small in- 
vestments in stumpage. Examine the advertising columns 
of some of the Washington and Baltimore papers and there 
will be found many advertisements of farms and planta- 
tions for sale which are almost invariably said to have on 
them commercial timber. 

Farms and Farm Timber. 

According to the last general census, the number of farms 
in the states east of the Mississippi river is 3,678,538. Add 
to this number the farms in Missouri, Arkansas and Lou- 
isiana, states of like condition, and we have a total of 
4,258,087. Many lumbermen who-travel extensively over 
the country believe that 75 percent of the farms east of the 
Mississippi river and in the three states west of the Mis- 
sissippi, included in the above table, have on them standing 
timber of commercial value. I think that it is entirely 
safe to assume, however, that at least 2,000,000 farms east 
of the Rocky mountains are more valuable and produce a 
greater average annual revenue because of the timber grow- 
ing on them. 

I think this statement is extremely conservative, for a 
similar condition prevails in parts of Texas, Oklahoma, Iowa, 
Minnesota and the extreme northwestern states. 

Two Millions of Farmers Are Owners of Standing Timber. 

Here, then, are 2,000,000 farmers and an indefinite num- 
ber of other small real estate holders who are directly inter- 
ested in maintaining the present values of stumpage. 

If, as is claimed and I admit to be probable, the removal 
or reduction of the lumber duty would result in lowering the 
value of stumpage the sufferers would not merely be the 
2,000 or 3,000, possibly 5,000, saw mill and heavy stumpage 
owners, but all the small saw mill owners, so far as they 
are timber holders, and the 2,000,000 or 3,000,000 farmers 
and smal! timber owners. 

Farmers Get Benefit of Advances in Stumpage Prices. 

I ask you to consider these further facts that the current 
timber or log purchases by the more than 25,000 saw mills 
which supply half the lumber product of the United States 
are made at current prices; that the farmers and others 
who sell to these mills secure the benefit of every advance in 
stumpage values. They are no more entitled, because they 
are small and relatively poor, to receive an undue measure 
of protection than are the few large timber owners; yet the 
removal or reduction of the present too small degree of 
protection would be as seriously felt by them as by the 
others. 

Values of Lumber and Stumpage Move Together. 

These facts will strike you that the advance in lumber 
prices within the last ten years, which has attracted so 
much public attention, has been reflected in the values of 
standing timber, and that this increase in value has fully 
accrued to 2,000,000 farmers. 

About one month ago I made an inquiry as to what this 
advantage had been. I distributed cards headed as follows: 
“Prices paid at mill or railroad shipping station for small 
lots of farmers’ logs, by the thousand feet, board measure, 
in years named. Averages.” 

The leading species of wood were included, and the years 
of 1890, 1895, 1899, 1902, 1906, 1908 and 1909. 

I received replies from West Virginia, Kentucky, Tennes- 
see, Arkansas, Ohio, Indiana, Michigan and Wisconsin, which 
territory is fairly typical of the eastern part of the country, 
though I would have been glad to make a more extensive 
inquiry. 

The returns indicate a fair agreement with the report of 
the Forest Service as to increase in stumpage values. These 
values, however, include cost of felling the timber, sawing it 
into logs and moving them to the places where they will be 
taken possession of by the millmen. 

It is an interesting fact that some of those of whom I 
asked the information informed me that such an inquiry 
might be injurious to their interests, as the farmers already 
knew too much about the value of timber and logs. 

Prices Farmers Receive for Logs. 
I have averaged the reports on each kind of wood, where 


they were numerous enough to be of value, and present 
them in the following table: 








KINDS OF 

TIMBER— 1890. 1895. 1899. 1902. 1906. 1908. 1909. 
> ae $7.08 $5.84 $8.84 $9.77 $11.97 $13.50 $14.85 
Spruce ... 4.50 4.50 5.81 7.75 9.35 9.50 9.50 
Hemlock .. 2.62 2.75 3.92 5.10 7.20 8.20 7.80 
PEK svesss 6.22 7.22 9.20 11.113 12.96 14.59 14.59 
Fao 6.06, 6.51 9.27 11.27 12.18 11.85 
Birch .... 5.83 5.37 5 6.71 8.43 8.56 8.68 
Beech .... 4.00 4.37 4.32 4.78 6.50 7.43 7.23 
Poplar .... 8.60 9.15 11.35 15.63 16.70 18.38 18.58 
Basswood . 6.43 6.40 7.69 9.42 11.39 13.03 12.86 


‘The figures for pine are chiefly from Wisconsin and Mich- 
igan, but include some of the Appalachian pine; the spruce 
figures chiefly from Wisconsin and Michigan; the hemlock 
figures from the same states, with a few from Kentucky; 
all the states are represented in oak, but with Wisconsin and 
Michigan comparatively unimportant; the ash figures are 
generally distributed; the birch represented is almost en- 
tirely from Wisconsin and Michigan; the beech is reported 
chiefly from Kentucky, Ohio and Michigan; the poplar from 
the Appalachian districts, Tennessee, Kentucky and Ohio; 
the basswood chiefly from Michigan and Wisconsin. 

There are marked variations in the figures. On poplar, 
for example, the Ohio and Kentucky reports substantially 
agree on & maximum price of about $30. Two reports 
named $35 as having prevailed for two or three years. The 
average is brought down from reports from Wisconsin and 
Arkansas, where the poplar is not the yellow poplar so 
vaulable in commerce. Oak prices vary from about $11 for 
the upper part of the lower peninsula of Michigan to as 
high as $35 for the selected oak bought by an Indiana man. 
ufacturer, 
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Increased Profits to the Small Owner. 

These figures show clearly that the farmer and woodlot 
owner and small timber investor has been marketing his 
timber crop year by year, and receiving constantly increasing 
profit therefor. ° 

There is an open market for timber in the United States, 
and a high market. Even on the prairies of Kansas, Ne- 
braska and the Dakotas the farmers’ wood lots and shelter 
tracts of timber are coming to be factors in the local lumber 
supply, and in every state the farmer with a dozen logs to 
sell can find a mill that will buy them and pay for them 
the current and constantly advancing prices. He does not 
have to sell to a trust or combination which sets the price 
for him. The saw mill competition of which he has the 
advantage is unlimited and unrestricted. 

Markets for Local Products. 

Another feature of this situation which is of interest is 
the fact that the many thousands of saw mills scattered 
almost broadcast over the country furnish nearby markets, 
often at high prices, for the farm products of the neighbor- 
hoods in which they are located. 

In the more important lumbering sections, where the 
proportion of land in timber is large, the farmers are often 
unable to supply the local demand. ‘The millman has to 
bring from a distance portions of his supplies, and to the 
farmer is saved the cost of transportation. 


The Settlers Greatly Benefited. 

The increase in value of forest products has also assisted 
in the settlement of once exclusively timbered sections. 
Thousands of farmers in Michigan, Wisconsin and Minnesota 
have paid for their farms, in whole or in large part, by 
the sale of the timber that the lumbermen left. Many 
hundreds of these settlers have not only realized in this 
way the full price they paid for their lands, but in addition 
have been able, by their winter’s work in cleaning up their 
lands, to support themselves and their families until their * 
lands were cleared and became agriculturally productive. 

This process is going on everywhere, and, in addition, 
timber is growing on every farm and reforestation is an 
everywhere present fact in all the originally timbered areas 
of the United States. 

This timber is plentiful enough, but not so situated or in 
such compact bodies as to supply the needs of the great 
saw mill; but given a value, and with its present value 
retained by the retention of the duty on lumber, it promises 
forever to supply the raw material for at least half of the 
present lumber product of the United States. 


The Chances for the Poor Man. 


I trust that in the above, in which I have depended 
largely upon published statistics compiled by government 
agencies, and have drawn inferences which I believe will 


appeal to the good judgment of every well informed mun, 
I have demonstrated that the lumber manufacturing indusiry 
is not a rich man’s business alone, but one into which any- 
one with a capital that would be necessary to establis' ‘a 
corner grocery or drug store in a medium sized town, jro- 
vided he have the necessary knowledge of and experience ip 
the business, can enter as freely as the individual or (om. 
pany with millions of capital. 

I think I have shown also that the advancing pricc of 
stumpage, which has been deplored by some, has been, jin 
proportion to the quantity held, as profitable to mi!!:ong 
of small timber land holders and investors as to the ry 
few thousand large saw mill operators and timber own: 

Incidentally and aside from the particular subject I ve 
pointed out the error in so many estimates of the stan ‘ing 
timber of the United States resulting from ignoring ‘he 
small tracts, and have indicated a more hopeful futur for 
our timber supply than usually is prophesied. 


Very respectfully yours, 


Editor AMERICAN LUMBER) 





AUTHORITATIVE STATEMENT OF THE SOUTH’S INTEREST IN RETAINING TARIFF. 


Comprehersive Review 


The lumbermen of the entire south are awakened to a 
true appreciation of the importance to their industry and 
to related southern industries of the retention of the 
tariff on lumber and, as already shown in the columns 
of the AMERICAN LUMBERMAN, they have united in in- 
forming their representatives in Congress of their posi- 
tion on the question by advising in no uncertain terms 
that the tariff on lumber be retained. In addition, all 
the leading banks and commercial associations of the 
south have in one form or another entered their protest 
against the removal of the tariff on lumber. 

The intimate relation which the prosperity of the lum- 
ber industry bears to the prosperity of the other indus- 
tries of the south, and the injurious effect of the re- 
moval of the tariff on lumber upon the general prosper- 
ity of the entire south because of that relation are ably 
set forth in the following letter of Judge John B. Jones, 
a prominent attorney of Little Rock, Ark., who has 
made a study of the subject and has shown himself to 
be admirably equipped to present the matter: 

Mr. Jones’ Letter. 
LitTLe Rock, ARK., Feb. 18, 1909. 

Dear Sir—I have been requested to give you views on free 
lumber, and its effect on the south. 

I do not advocate a high protective tariff on anything 
but such tariff only as will distribute as nearly as possible, 
the protection over all sections of the country. I believe 
in treating the industries of the south the same as the 
industries of the north; I! feel that it would be wrong to 
strike at a great industry in which the south is vitally 
interested, and at the same time, retain protection to the 
vreat industries of the north. 

The growth of the lumber industry south, marks the be- 
ginning of the growth of southern industries. Public men 
and newspapers should keep pace with public growth, and 
the reasons for such growth, or they retard, rather than 
promote, the public good. 

What should be the attitude of the south on free lumber 
today ? 7 

General Hancock said, “Tariff is a local issue,’ and then 
the politician who desired to retain it a political issue, 
laughed. But business elements ever since have more and 
more recognized the truth of what he said, as the business 
of the country expanded. ‘Tariff is necessary for the sup- 
port of the government, and out of this necessity from the 
beginning of our constitutional history, there has been a 
system of protection to industries of the country. 

The old south, being purely agricultural, and that confined 
to cotton, with the world for a market, naturally sought to 
buy in the markets of the world, without paying duty. Had 
the south raised other products that required local markets, 
that sentiment might not have grown so universal; but 
local markets for other products were impossible without 
industries to employ labor. 


Different Situation. 


From the beginning, the north and particularly the east- 
ern portion of it, was a manufacturing country; and it was 
as natural for the manufacturer of the east to be for pro- 
tection, as it was for the planter of the south to be for 
free trade, each was for what he conceived to be his own 
interest. This system brought wealth to the east and north ; 
prosperity in any section, aids not only those immediately 
connected with the institutions that make the money, but 
aids all members of the community; it pays the labor that 
consumes the products raised by the farmer; makes the 
business for the merchant and money for the bank; all 
participate in the money brought into the community. 

The east and north grew rich, the planter of the south 
did well, but the masses of the people remained poor; cot- 
ton was the only product that had a market value; there 
were no consumers to make markets for other products; the 
south had no industries—-nothing to protect. The planter, 
the negro, the merchant who furnishes the supplies; the 
cotton broker and a few banks in the centers of trade, con- 
stituted the business elements of the south. Nothing was 
more natural than for the south to be against protection. 

For some years the south has grown rapidly in industries ; 
we have local markets, local consumers, and the farmer 
finds ready market for grain, vegetables, fruits and all prod- 
ucts he may raise. Railroads have been constructed to 


furnish transportation, and hundreds of thousands are em- 
ployed and paid; every town has one or more banks, and 
business is progressing much the same as in the north. 
There is a great deal of manufacturing south and it has the 
same advantages of tariff protection as the industries north. 
Our greatest industry is the manufacture of lumber; it 
brings to the south annually hundreds of millions of dollars ; 
this money does not all go to lumber kings, as is com- 
monly supposed; full three-fourths of the money goes to 
labor, the larger portion of the balance goes for trans- 
portation. While cotton comes in only once a year, lumber 
comes in the year round and is a constant stimulant to our 
trade. Lumber has done more to push the south into the 
position of an industrial country than all other interests 
combined. Why should the south favor the striking down 
of its greatest industry? The whole commercial situation 
south would be badly affected by free lumber. 
Cheaper in Canada. 

In Canada both timber and labor are cheaper than here; 
much of the timber can be floated across the lakes to our 
northern borders with little cost. During the time when the 
timbers of the north were being cut and the country cleared 
up, there was a tariff on lumber. Even before the war there 
was such a tariff; the Morrill bill, in 1861; and again in 
1883, and the McKinley biil in 1890, on to 1894; the time 
of the passage of the Wilson bill putting lumber on the free 
list. Those who were interested in timber lands in the 
south will remember the difficulty of carrying and paying 
taxes on them, during the four years of the Wilson bill. 
It will be remembered, too, how every commercial interest 
lagged during the four years of that bill; from the passage 
of the Dingley bill in 1898, lumber gradually got better, 
and the commerce of the south correspondingly increased. 
The timbers of the north had been largely exhausted, and 
under the influence of that bill the south has loomed up, 
until her trade plays an important part in the commerce 
of the country. 

There is a common idea that free lumber would mean 
cheap building; this is not true; it might cause some 
cheap structures near the Canadian border, constructed in 
the main of common grades of lumber, but the country gen- 
erally could not be affected at all; in the cost of building. 
The high grades of lumber used in buildings would not be 
reduced in price, the tariff affects the low grades; and they 
are used, not in buildings, but for manufacturing boxes and 
other articles of manufacture. The competition would be 
between the low grades of Canada and the low grades of the 
south. In Canada, large amounts of low grades are stacked 
up, awaiting the removal of the tariff, to flood this country 
with low grades of stuff, with which the general public 
have no concern. It is used only by some classes of manu- 
facturers, and their products would be sold just as high 
without the tariff as with it. And being nearer the seat of 
such factories, with cheap water transportation, cheaper 
timber and cheaper labor, Canada instead of the south would 
sell her low grades, and the lumber business of the south 
would be badly crippled; mill men could use only the best 


trees, and leave the top logs and perhaps the butt logs 
also to rot and breed malaria, or be burned up. 
The profit in lumbering is in working up closely and 


disposing of the low grades to good advantage; the high 
grades take care of themselves, but can not stand the added 
cost of the loss of the low grades without raising the price 
of the high grade stuff. 

When it is considered that the protective value to the 
producer of lumber is iess than 12 percent on the import 
value of the goods, as against 42% percent on the average 
of all other dutiable goods imported into the United States, 
it will be seen that the demand of the lumbermen that 
the present tariff be retained is a modest demand. It is 
merely enough to keep the common lumber of Canada out. 
Why should this not be done? The north and the east 
will have their interests protected; the manufacturer who 
uses lumber will endeavor to get it free. The sections of 
the country that were protected till their timber was cut 
and the country cleared up will now probably be largely for 
free lumber, as, with their proximity to Canada and the 
cheap transportation across the line, they may feel it some 
advantage to them locally to have free lumber. * But to the 
country at large, it can be no advantage, and to the south 
in particular it would deprive her trade of the stimulating 
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influence of her greatest industry, retard the clear up 
of the country, reduce the employment and the amount of 
the wages of labor, and badly affect all our relal 
interests. 

Tarif? is truly a local issue 
should never be made a 


comn 


a business proposition, and 
political issue. Do we desire to 


retain our position in the industrial and commercial world 
and improve it? Do we desire more labor, with more pay 
for it? And more markets for the products of the farm? If 


so, Can we accomplish all this by following the inspiration 
of the original planter with his single crop? Would not 
such a course again reduce this section to the one-crop 
condition—-without employment for labor and without mar- 
kets for other farm products? Suppose we take all tariff off 
all southern industries, would not this be the inevitable 
result? If so, why should we strike down our greatest 
industry and cripple our trade? The north will retain the 
tariff on their industries, and this will protect other than 
lumber south. But all else south is small as compared to 


lumber, in the way of industries. ‘Transportation would 


be cut almost in half and labor reduced there correspond- 
ingly. It is hard to count the general disaster that would 
follow such a _ course. The south is greater in natural 


resources today than any other section of the country; but 
what is the value of it wll if we pursue the teachings of 
former days of the single crop? It is local markets, local 
consumers, that make prosperous communities. It 
bs done on the single-crop idea. Yours truly, 

J. B. JONES. 


MEMPHIS LUMBERMEN’S CLUB’S RESOLUTION. 

At a recent meeting of the Memphis Lumbermen’s 
Club a strong resolution, favoring the retention of the 
present duty on lumber, was adopted and addressed to 
members of the ways and means committee. This 
resolution sets forth the interests of the transporta 
tion campanies in the retention of the duty. It is 
given herewith. 

WuHereas, The President elect of the United States an 
nounces his intention of calling Congress in session on 
March 4, next, for the purpose of revising the tariff sched- 
ules; and 

WHEREAS, The ways and means committee of th 
Congress has been entertaining hearings for the purpose of 


can not 


present 


drafting a tariff bill to be presented to Congress, and it has 

been currently reported that lumber is to be given a duty 

less than heretofore, or placed upon the free list; and 
WuerREAS, Any reduction in the schedule affecting lumber 


is bound to react disastrously, forcing the operation of only 


the higher qualities and permitting 15 percent to 30 percent 
of the defective and lower qualitied material to remsin upon 
the land, a complete loss, as the lower grades are ou'y mod- 
crately profitable to handle under normal business condi: 
tions, thereby necessitating the denuding of great r areas 
of timber lands yearly to produce similar tonnage ; a‘ 
WHereEAS, The railroad and other transportatio lines 
ure dependent upon this class of tonnage for revert, and, 
although the immediate effect may not be felt, an etard- 
ing or waste in natural resources will ultimately h a re 
sultant effect upon the revenue of these lines; and 
WuHeErREAS, The interests of the railroads and tra porta- 
tion lines are harmonious with the industries they serv 
and lumber being third in tonnage of all commodities trans 
ported in the United States, and as the basing v: ‘es of 
railroad securities are, to a great degree, founded 1) 02 the 
prospective tonnage to be derived from a natural ource, 
and any hardship applied upon our country’s greate>' nat- 
ural resource—timber—will fall with equal force upon the 


transportation lines; therefore be it 
Resolved, By the Memphis Lumbermen’s Club, tliat in- 
asmuch as the welfare of the lumber industry and iis allies: 


the transportation lines, will be affected by the )) yposed 
agains! such 


tariff legislation—that they jointly protest 
action—and memorialize Congress, its members and |! com- 
mittees who have the formulation of said tariff bi!) and 
be it further 

and he is 


Resolved, 'That the secretary of this club be 
hereby instructed to transmit copies of the foregoins pie 
amble and resolutions to the chairmen of the executive com: 
mittees, to the presidents and all interested officials of the 
tailroads and: transportation lines traversing this territory: 
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A MELANGE OF LUMBER TARIFF COMMENT AND ARGUMENT. 


Dissatisfaction with Disturbance of the Duty Manifested in General Protest—Letters and Statements 
Strongly Antagonistic—Arguments of Weight Against Legislation Favoring Reduction or 


Removal of 


1 Alabama lumberman indulged in sarcasm re 
cen'ly in writing about the lumber duty and the 
prospect of the revision of the tariff law with the 
rey. sion Chiefly against lumber. He said: 

tree lumber is already getting in its work, we are pre- 
pariog for it by shutting down mills and cutting prices, 
wh the Canadians are raising the price of their timber 


lane in anticipation. But there may be compensations, 
wer ps. 

Moybe we are going to have cheap rails and spikes to 
bui logging roads with, cheaper oats to feed horses on if 
we cin get up with the Chicago oats combine; if not we may 
as Wc ll lay down our little 11 percent and go on the bear 
side of the fight. If the Canadians go up 5 or 6 percent on 
their price we have not so much to make up, and if all the 
peo} interested in lumber taKe the bear side, we might 
work labor at «a dollar per day and make cheaper lumber. 
Now if the ways and means committee are out to reduce 


wages tell them to let us know and we will follow - 


l — & 
and close up our mills, 


A representative in Congress from Washington re 
ceived a letter of which the following is a part: 

You were on the Coast (and I was, too) at the time the 
Wilson bill went into effect, and the Wilson bill was the 
only one “working”; the rest of us were idle. But, unfor- 
tunat there are many congressmen in the middle west 
and elsewhere who have forgotten this experience and who 
honestty believe in many of the theories about ‘‘conserva- 
tion of the forests,”’ the “lumber trust,” the benefit to the 
ultimate consumer” ete., and who need the facts and with 
whom we should labor. 

A Michigan lumberman who has been utilizing 
everything growing on his land says: ‘‘A lumberman 
will conserve timber if he obtains high enough prices 
for his low grade stock to enable him to manufacture 
it. ‘The eut per aere, therefore, will fluctuate accord- 
ing to the prices obtained.’’ 

Canada Has Not the Only Timber. 

Canada up to this time has been about the only 
source of lumber supply for the United States outside 
of its own forests and faney cabinet works. But re- 
move the duty, and competition with American pro- 
ducers will come from unexpected sources. An enor- 
mous amount of timber is standing in Eastern Siberia 
tributary to the Yalu river, which, because of empty 


vessels going out from Siberian and Chinese points 
could command a light freight rate to the United 
States. Development of this timber has already be- 
gun. The northern states of Mexico have timber 
well located in reference to the southwestern part of 
the United States, as transportation routes are open. 
A timber expert says: ‘‘There is a large amount of 
timber in Central America which is very little known, 


I thin 
timber 


in the 


outside of a few interested parties, but this 
s bound to be a factor in the lumber industry 
near future.’’ 
Banks and the Lumber Tariff. 
The jollowing is a bit of confidential advice: ‘‘Since 
timber bonds are based on stumpage estimates and 
imates may not be fully realized if the lumber 


since ¢ 


tariff reduced, as it is acknowledged by everyone 
that th amount of yield will be in proportion to its 
commercial value. The banks should awaken to the 
necess of maintaining the lumber duty. It is of 
vital portanee to the banks, as lumber paper and 
tredit -eaches every hamlet in the country, either 
throug! the manufacturer, wholesaler or retailer, and 
ilvers) jegislation will be bound to create evil results 


every) re,?? 
So\th Atlantic Coast Banks Are Interested. 
The aring house associations of Savannah, Ga., 


and J: ksonville, Fla., unaniinously adopted resolu- 
ons } votesting the removal of the tariff on lumber 
the rounds that such action would seriously affect 
the bus sess interests of the south, and especially the 
lumber dustry. Transmitting the formal resolutions, 
the sec -tary of the Savannah Board of Trade said 
‘o the -cpresentatives of Georgia in Congress: 

_ The f, not only in this section but throughout the 
“Olltry, appears to be in accord with the facts and senti- 
Ments « essed therein. We trust, therefore, that you can 
a YOu iy to use your best efforts to prevent the removal 
T reduction of the present low tariff! on lumber. Such 
Unjust rimination against the lumber manufacturers 


Would rx 


ness | {t in serious injury not alone to the lumber busi- 
‘88 but 


all allied interests. 


From the Georgia Standpoint. 


‘The lumber business is one that feels first and the 
i Severely and recovers with the least rapidity 
Tom thy 


— . effeets of panic. It is now but slowly recov- 
fring from the recent era of financial stringency, dur- 
ig whic prices deelined considerably below the cost 
of produ: tion, and have now but barely reached again 


arti “ite level of the cost of the manufactured 
cle, 


fen . . 
enue’ removal of the tariff, and particularly under 
‘Xisting conditions, would mean serious and wide- 


Spread demora 


: lization, with a depression in prices that 
Would not 


industri only eripple the lumber and woodworking 
0 Stries, but also allied lines, and seriously affect 
8 ‘r interests—from the dealer in machinery and 
“pplies to the banker. 
wenn the demoralization, decline in prices and 

ul waste that followed the 2-cent advance in rates 








inflicted on the industry by the railroads in 1903, 
equaling 50 cents to $1 a thousand superficial feet, 
board measure, depressing prices and causing the 
manufacturer to cut only selected trees, and such por- 
tions of the trees as were taken to the mills being 
slabbed deep to the heart to make the high grades 
necessary for export, followed by burning the waste 
in their slab pits and leaving the top euts rotting in 
the woods and increasing the fire hazard. 

‘“The very few that could afford to do so, shut 
down, but the great majority, on account of matur- 
ing obligations, interest, taxes etce., were foreed to 
run and liquidate their stumpage on the wasteful basis 
above described, and of these not a few succumbed 
finally to the blight, being forced to sacrifice their all 
to others who could, on a basis of such sacrifice, con- 
tinue the wasteful production or afford to hold await- 
ing a turn in the wheel of fortune.’’ 


To Guard Against Discrimination. 


A Washington manufacturer calls attention to the 
necessity in the new tariff bill, whatever it may be, 
of providing against restrictive laws being imposed 
by Canada upon the exports of its forest products. 
The provisional clause in the lumber schedule of the 
Dingley bill should be retained, with such additional 
conditions as experience has proven desirable. In this 
connection the ,Washington lumberman referred to 
says: 

In order to refresh your memory as to the forms of 
obtaining the right to cut and remove timber in British 
Columbia | wish to say that the first form of title was by 
crown grant, which was prior to 1887, and under which 
method a very small percentage of the holdings of British 
Columbia are held. There is no restriction whatsoever on 
the exportation of saw logs cut from this kind of holding. 

The second method was by dominion lease, applying to 
lands owned by the dominion of Canada and which I am 
told constitutes less than 10 percent of the area of British 


Columbia. An average tax of $2 is provided, being some- 
what higher or lower according to length and quality of 


the log, which under the law may be rebated if the logs are 
manufactured in British Columbia. It is a fact that $1.50 
is now rebated, costing the owner only 50 cents a thousand 
stumpage, if manufactured in British Columbia. 

The third form is the provincial license under which 
perhaps 60 percent of the present holdings of British Co- 
iumbia are being held. By terms of the license the exporta- 
tion of saw logs is absolutely prohibited. It has been 
known, however, that during times of financial depression 
the government has permitted the exportation of saw logs 
in order to relieve its local congestion, but this has been 
done for a few months only. 


The Demands of Saw Mill Labor. 

During the last two or three weeks petitions have 
been pouring into the ways and means committee and 
to the members of Congress from the labor employed 
in the saw mills, shingle mills, and logging opera- 
tions of the country. Hundreds of them have been 
received and the signatures aggregate many thou- 
sands. A few of these arguments, protests and pleas 
are as follows: 


WARREN, ARK., Feb. 15.—Hon. Minor Wallace, Washing- 
ion, D. C.: Representing three hundred laborers in employ of 
the Southern Lumber Company and at their request I most 
urgently ask that you use every influence and means in 
your power to retain present duty on lumber. My fellow 
workers believe that removal of duty will cause our em- 
ployers to close down their plants or reduce wages to a 
very great extent. Having just passed through a year of 
very hard times, this would be disastrous to us and cause 
a great deal of suffering for our families as well as our- 
selves. We ask your prompt and immediate attention, using 
every effort to protect us and also one of the largest indus- 
tries in your state and in the south from disastrous results 
which will surely follow removal of tariff. Please present 
this letter to the ways and means committee. Signed in be- 
half of 300 laborers who have asked me to petition as 
above, as we can not compete with Asiatic labor employed 
in British Columbia nor do we believe you desire us to. 

J. M. Witson, Foreman. 


FULTON, ALA., Feb. 15.—Hon. George W. Taylor, Wash- 
ington, D. C.—Dear Sir: I see in the papers that Congress 
is about to remove the duty on lumber, and as we are now 
starting to work after nearly a year of poverty on account 
of the panic, should the tariff! be removed from lumber we 
think we would be forced to work for lower wages and per- 
haps be without employment at all, we pray you to go 
before the ways and means committee in behalf of our labor 
organization of this place and argue with them the necessity 
of leaving the lumber tariff as it now is. 

Enclosed please find a list of signatures of the laboring 


_ people of this place, who depend entirely upon the saw mill 


for their living, showing you how we feel about this matter. 
IHloping that you will be able to protect our interests, 
as‘ we pray of you, I remain, yours very respectfully, 
(Signed) W. A. McCurpy, 
Secretary Labor Organization. 


Arso, CovINGron County, MISs., Feb. 15.—Hon. Eaton J. 
Bowers, M. C., Washington, D. C.—Dear Sir: We, the un- 
dersigned, being engaged as employees in the manufacture 
of lumber, respectfully ask you to protest to the ways and 
means committee against any reduction in the tariff. 

We know that the selling price of lumber is- at such a 
low figure that any reduction in the tariff on lumber would 
eause a still further reduction in the price of lumber and 
prevent the manufacturers from bringing in from the woods 
the lower grades and manufacturing it into lumber, and the 
effect of this in turn would be to restrict the quantity of 
work done and very probably warrant the manufacturers 
reducing our wages. 

We earnestly urge your efforts in our behalf. 


Feb. 16, 1909.—Hon. E. J. Bowers, Washington, D. C.: 
Two hundred employees of the Okatoma & Anchor Saw Mill 
Companies at Ellisville and Collins petition you to use your 
influence and yote against the removal of duty on lumber. 


Impost on Foreign Products — Trenchant Testimony. 


Protect our interests if possible. We surely hope and trust 
that there will be no change in the present tariffs. We 
believe that you and the other representatives of our in- 
terests are doing all that is possible to put down such 
action by the United States Congress. 


CHATAWA, MISs., Feb. 15.—Hon. W. A. Dixon, House of 
Representatives, Washington, D. C.: We respectfully urge 
you to use your best endeavor to prevent change in duty 
on Canadian lumber. ‘The removal or reduction of this duty 
will seriously injure all labor engaged in lumber industry. 

C. W. ANDRES AND 100 OTHERS, 

Hon. Jor. T. Robinson, M. C., Washington, D. C.—Dear 
Sir: We, the undersigned, employees of the Wisconsin & 
Arkansas Lumber Company at Malvern, Ark., respectfully 
protest against any change in the tariff schedule on lumber. 
We believe it will be harmful to our interests as laboring 
men. We ask you present our protest at once to the ways 
and means committee. 

QUITMAN, MIss., Feb. 15.—Hon. Adam Byrd, Washington, 
DD. C.—Dear Sir: We, the undersigned, employees of the 
Mississippi Lumber Company, of Quitman, Miss., Clarke 
county, respectfully request that you, as our representative 
from this district to Congress, appear before the ways and 
means committee of the house of representatives and urge 
upon them the retention of the present duty on lumber, for 
the reason that by reducing cr removing the present duty 
on lumber we believe that it will be most harmful to the 
lumber industry from which we derive our livelihood and 
reduce our wages and throw us out of employment, and we 
further respectfully request that on the floor of the house 
you use your best endeavors to have the present duty on 
lumber remain as it is, should said committee recommend 
the reduction of the duty. 


(Signed by eighty-one white employees. ) 
HATTIESBURG, MISS., Feb. 15.—Hon. E. J. Bowers, Wash- 
ington, D. : I act for five hundred saw mill employees 
this district requesting that you use all possible efforts to 
prevent removal of present duties on lumber, realizing that 
removal will mean the total abandonment of all lumber in- 
dustries this district, as present selling price now is only 
equal to cost of manufacture. If duty is removed it will 
throw several thousand operatives out of employment in 
this vicinity and work untold hardship on your constituents. 

(Signed) WILLIAM J. HAYNEN, 
Superintendent J. J. Newman Lumber Company. 
Petitions of Employes. 


Among the many labor petitions which have been pre- 
sented to the ways and means committee through con- 
gressmen or others the following are the latest: 

From employees of the Caleasieu Long Leaf Lumber 
Company, Lake Charles, La., 393. 

From white employees of the John L. Roper Lumber 
Company, Roper, N. C., 63. 

From employees of the King-Ryder Lumber Company, 
Bonami, La., 365. 


Mississippi Railroad Men Protest. 


The Railroad Men’s Protective Association, of Hat- 
tiesburg, Miss., adopted on February 13 the follow- 
ing resolutions: 

WHEREAS, ‘There is pending before the committee of ways 
and means of the house of representatives, Washington, 


D. C., the question of the reduction or abolition of the tariff 
on lumber; and 

WHEREAS, ‘The lumber business of this vicinity being of 
large magnitude and one of its chief industries and whose 
prosperity affects the entire community; and 

WHEREAS, We believe that the reduction of the tariff on 
lumber would vitally affect the said industry, and through 
it the citizens of this community, and produce a general 
a of business from which we are just emerging, 
be it 

Resolved, That we, the Railroad Men’s Protective Asso- 
ciation, in meeting assembled, do protest against the removal 
or reduction of the tariff on lumber; and be it further 

Resolved, That copies of tuese resolutions be forwarded 
to the Hon. Sereno M. Payne, chairman of the said ways 
aud means committee, and to the Hons. Money and Mc- 
Iaurin, senators from this state, and to the Hon. Adam 
Byrd, congressman representing this district in Congress, 
and a request be made that they use their best efforts both 
in the committee and on the floor of the senate and house to 
prevent the removal or reduction of the tariff on lumber. 


MEMPHIS MERCHANTS OPPOSE TARIFF 
REDUCTION. 


MEMPHIS, TENN., Feb. 23.—There will be another 
meeting of the Lumbermen’s Club at the Hotel Gayoso 
next Saturday and the principal feature will be the 
tariff question in its various phases. The subcommittees 
which have been appointed to see certain allied interests 
with a view to securing protests from them against the 
removal of the tariff, in line with those sent by tele- 
graph by the bankers of this city, are expected to make 
their reports, showing just what has been accomplished. 
There is a movement about to be launched for the raising 
rather than the lowering of the tariff on lumber, and this 
will be discussed among other phases of the subject at 
this meeting. Reports will be given also of the work 
done by the bankers of the Memphis territory in the 
way of registering formal protests against the removal 
of the tariff on lumber, and it is expected that these 
will be of a most encouraging nature as the lead taken 
by the Lumbermen’s Club of Memphis has brought about 
a great deal of interest in this question. 

The Memphis Merchants’ Exchange, one of the strong- 
est and most representative business organizations in 
the south, has lent its support to the movement for pre- 
venting the reduction of the tariff on lumber, having 
sent the following vigorous telegram on the subject: 

MEMPHIS, TENN., Feb. 23, 1909. 
lion. Sereno B. Payne, 


Chairman Ways and Means Committee, Washington, D. C.: 
All mercantile lines of business in this territory are 
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strongly opposed to any reduction in tariff on lumber. The 
lumber industry has grown to enormous proportions in the 
south and has been the strongest factor in developing the 
manufacturing interests in this section. The present tariff 
affords only a meager protection for this vast business, and 
we urge that there be no change in the schedule. Any blow 
against the lumber interests will vitally affect the prosperity 
ot the entire south. 
MEMPHIS MERCHANTS’ EXCHANGE. 
S. V. Pease, President. 
N. S. Graves, Secretary. 


One of the best presentations yet made of the tariff 
question in its various phases is given in a letter which 
has been written by Judge John B. Jones, of Little 
Rock, at the request of one of the prominent members 
of the lumber trade at Memphis, who is working with 
might and main to bring every possible pressure to 
bear to prevent the removal of the protection now 
afforded lumber by Schedule D. ‘This letter has been 
given wide publicity through the local press, but those 
who are directing the campaign here believe that it 
should be presented to every reader of the AMERICAN 
LUMBERMAN, and it is sent with the request that it be 
published in full if possible. 


MASTERFUL TARIFF DEFENSE. 


The following letter to Representative Byrd at Wash- 
ington is a logical statement of fact regarding the re- 
moval of the tariff on lumber: 

WASHINGTON, D. C., Feb. 20. 

Hon. Adam Byrd, House of Representatives, Washington, 
D. C.—Dear Sir: I have had sent me from a friend in 
Memphis, 'Tenn., a clipping from the Commercial Appeal, of 
that city, in which, under a Washington date line of Feb- 
ruary 9, quotation is made from a letter alleged to have 
been sent by you to a Mississippi lumber firm and in which 
also you are quoted as commenting adversely to the retain- 
ing of the present duty on lumber. 

I do not wish to make a political issue of this question, 
and I believe I do not do so in saying that the lumber duty 
is in its effect a tariff for revenue; it is so low that it 
does not shut out Canadian lumber, except probably some 
quantity of the lower grades, the unlimited introduction of 
which, the lumber industry holds, would be extremely detri- 
mental to its interests, and further, would result in a tre- 
mendous waste of forest resources, because, with lower prices 
than those which were obtained prior to the panic, it would 
be almost impossible to market much low grade material 
which had been given a place in the trade, thus saving much 
material which formerly was wasted and which last year 
under a business depression was again left in the woods or 
at the mills. 

Passing from this point I wish to comment on the follow- 
ing statement attributed to you: 

“It is a well known fact that the lumber from the yellow 
pine district of the Unitcd States is now being shipped into 
Canada and being sold in competition with Canadian lum- 
ber.” 

You have been misinformed in this matter. Our exporta- 
tions of lumber to Canada are large, but none of them 
of sorts which enter into competition with Canadian lumber, 
except certain small quantities that may be shipped into 
western provinces. There is a very small interchange of 
competition products of the mills in British Columbia on 
the one side and Washington, Idaho and Montana on the 
other, in the western prairie country; but practically all of 
our exportations, probably over 95 percent, both in quality 
and value, are to the eastern provinces, and to the Canadian 
territory lying east of Lake Huron. Canada buys this 
material from us because she does not have the woods 
which she needs for certain purposes. She needs timber of 
a certain size and strength which she can not produce from 
any of her forests east of British Columbia; therefore she 
buys yellow pine for this purpose, being able to do this 
because the southern mill price for this stock, plus water 
transportation, or occasionally even rail transportation, to 
the eastern provinces is cheaper than a lower mill price in 
British Columbia, plus the high freight across the conti- 
nent. She also buys flooring woods, in which yellow pine 
figures heavily. She has nothing of her own production to 
meet this particular requirement. She also buys hardwoods 
of all sorts for many different purposes—for flooring, for 
interior finish, for her manufacturing industries. 


Woods From Canada. 


On the contrary, our importations from Canada are of 
woods such as grow in the United States, and therefore are 
directly competitive with our products. No foreign country 
buys lumber from us in competition with our own products; 
they simply buy from the United States what they do not 
have or, at least, do not have in sufficient quantities. There 
is not wood in Europe which answers the same purpose as 
our southern yellow pine. The same is largely true of our 
hardwoods. It seems to be suggested by your letter that 
the United States makes a special effort to enter the foreign 
markets. The fact is that the prices alone attracts our saw 
mill product, the export figures being almost invariably 
higher than domestic prices. The question might suggest 
itself to you why if the prices are higher abroad than at 
home, the attention of more American producers is not 
turned to the export trade until values abroad and at home 
are equalized. It is because in countries other than Can- 
ada, Mexico and Cuba, and other nearby territories, the 
tumber business is carried on so differently from the United 
States that it requires special experience to handle it satis- 
factorily, regardless of price. The ordinary American pro- 
ducer, with no experience abroad, could not afford to sell 
at perhaps 25 percent higher than domestic prices. 

Many southern democrats and believers in tariff for reve- 
nue only still believe that so long as protection is the policy 
of the people and of the government the south is entitled 
to its share of whatever suppositions are to be derived from a 
protective tariff. Those who refuse to share in these bene- 
fits, because they arise trom what they consider to be a 
wrong economic principle, are much like temperance people 
who will refuse to license saloons or place any restrictions 
on them short of absolute prohibition. 

On the basis of revenue only, however, I believe the state- 
ment to be absolutely correct, that the highest point of 
revenue would arise from a duty of $4 a thousand on rough 
lumber. I doubt if there would be any decrease whatsoever 
in the importation of lumber from Canada during a period 
of four years from the enactment of such a law, although 
undoubtedly there would be an immediate heavy falling off 
which, however, would soon yield to a resumption of the 
former volume of business. : 

You are represented as stating, February 9, to some un- 
named interviewer, that you were in favor of removal of 
the tariff on all articles that afford the government less 
than 1 percent of its revenue (I presume you mean the 
revenue from customs), and that you mentioned iron and 
steel, wood and timber, wool and agricultural implements 
as belonging to this class. 


Customs Revenue. ‘ 
_ I have had a clerk look up this matter of custom revenue 
in the report as to “importation and duties from 1894' to 
1907, inclusive,’ with which you are doubtless familiar. 
Running down the columns and examining the duty collected 
on the various items for the fiscal year 1907, we find that 
there are only fifty-four items which produced a revenue of 
over $1,000,000. One percent of the customs receipts is 


$3,290,000. ‘The number of items which produced a revenue 
of over $1,000,000, but less than 1 percent of the customs 
revenue, was forty-three; the number of items producing 
more than 1 percent of the revenue was only ten. Perhaps 
you referred to classes of commodities, but you were quoted 
as referring to articles. If, then, you should cut off all 
duties from articles which do not produce 1 percent or more 
of the total revenue, you would pretty nearly wipe out our 
customs receipts; you would have left a total of only 
$52,029,104.32. 

The revenue derived from “sawed lumber,” not planed or 
finished, item number 3431, is $1,718,679.33, which is by 
no means the entire duty collected under schedule D. 

Other important revenue producers are, lumber dressed 
one side, dressed one side and tongued and grooved, lath, 
paving, posts ete., shingles, furniture and wood pulp. 

There are only twenty-eight articles that produce more 
than rough lumber and only eighteen under your 1 percent 
limit that produce more. Out of the many hundreds, per- 
haps a thousand of revenue producing items, rough lumber 
is only the twenty-ninth from the head of the list, and it is 
the rough lumber tariff only that is protective to the Ameri- 
can saw mill industry, though the shingle duty is even more 
important to the shingle mills, and the lath and picket 
duties assist*in the utilization of what would otherwise be 
mill refuse. 

One other brief comment I wish to make. In your letter 
you said, “I can not understand why the lumber dealers 
of the United States are so insistent upon retaining a high 
duty on this product.” Lumber dealers, for the most part, 
have not been heard from by the ways and means com- 
mittee, except some who make a business of dealing in 
Canadian lumber, and who are in favor of the removal of 
the duty, while one important body of retail lumbermen 
has come out for the retention of duty. 

Manufacturing and Selling. 

I wish to draw a sharp distinction between the lumber 
manufacturing industry and the lumber trade. Except for 
their relations as seller and buyer, respectively, they have 
nothing in common. The lumber manufacturer, the saw mill 
man, does not sell to the consumer ordinarily, except to very 
heavy consumers like railroads and large manufacturing 
concerns. Between the lumber producer and the ordinary 
lumber consumer, for whom so much concern is expressed, 
is at least one dealer and usually two or three dealers, and 
a transportation charge which averages between 50 and 90 
percent of the price the lumber producer gets for his prod- 
ucts at his mills. 

I am confident that you are influenced by the highest 
motives in the attitude you have taken in this matter, but, 
feeling that from any standpoint you are mistaken as to 
the matters of fact, and I believe as to your conclusions 
based on economic grounds, I desire to lay the above before 
you. J. E. DEFEBAUGH. 


MISSISSIPPI LUMBERMEN UNITE AGAINST 
REDUCTION OF TARIFF. 
HATTIESBURG, Miss., Feb. 20.—In response to a call 
issued by the Hattiesburg Commercial Club and the 
Mississippi Pine Association, lumbermen representing 
holdings valued at more than $50,000,000, together with 
many of the leading merchants and business men of 
southern Mississippi, assembled at the Auditorium Satur 
day night to devise means to prevent, if possible, the 
repeal of the duty of $2 a thousand feet now collected 

on Canadian lumber. 

The meeting was called to order by Secretary M. L. 
Bixler, of the Hattiesburg Commercial Club, and W. M. 
Conner was made chairman, while C. M. Ambrecht acted 
as secretary. 

After the address of the chairman, who stated the 
object of the meeting and discussed at some length the 
futility of trying to compete with Canadian mills, where 
common labor can be secured at 70 cents a day, President 
J. F. Wilder, of the Mississippi Pine Association, was 
introduced. He argued that the repeal of the Canadian 
duty would effect primarily only the low grades of lum- 
ber, as the high grades produced in southern Mississippi 
will take care of themselves. He called attention to the 
fact that during the year 1907 nearly 2,000,000,000 feet 
of low grade Canadian lumber found its way into the 
United States, netting the government more than $5,000,- 
000 in revenue. He said that by repealing the $2 tax 
the government would not only lose this revenue but that 
it would occasion a great waste of timber, as the south- 
ern mills would then be unable to compete with Canada 
on any of the low grades and the mills would be forced 
to use only the choice cuts from their trees, leaving the 
remainder to rot on the ground. 

President Wilder was followed by Philip Wisner, of 
Laurel, who has just returned from Washington. He 
said that a great many northern people believed that the 
lumbermen were members of a trust and that it was a 
difficult task to convince them of the impossibility of a 
combination of the 28,000 saw mills located in the United 
States. He said that the lumbermen of the south had a 
strong ally in the lumbermen of the Pacific coast, who 
would be forced to compete with British Columbia and 
Hindu labor in the event that the Canadian tariff is 
repealed. 

Bankers Advocate Tariff Retention. 


Other speakers of the evening were Dr. P. E. Saunders, 
president of the Commercial Bank & Trust Company, of 
Laurel; R. L. Bennett, active vice president of the Hat- 
tiesburg Trust & Banking Company; F. W. Foote, of the 
First National Bank of Commerce, of Hattiesburg, and 
Mayor J. D. Donald and E. McLennan. 

A committee was appointed to solicit funds to send a 
delegation to Washington, and this committee was in- 
structed to report at a meeting to be held in Hattiesburg 
next Friday night. 


Resolutions Adopted at a Mass Meeting of the Citizens 
of Southeast Mississippi, Held at Hatties- 
burg, February 20, 1909. 


WueEREAS, It is currently reported that the question of 
reducing the tariff is being seriously considered by the 
ways and means committee of the Congress of the United 
States; and 

WHEREAS, The present tariff is already as low as would 
be wise for the purpose of public revenue; and 

WHEREAS, ‘The lumbering industry differs from nearly ali 
other industries, in that its principal investment is in 
standing timber, which yields no returns save only as manu- 
factured; and 

WHEREAS, For the above reason the saw mill interests are 
principally so circumstanced that they must operate re- 
gardless, for the purpose of revenue to meet fixed charges 
and other liabilities; and 

WHEREAS, Any reduction in the schedule affecting lumber 
is bound to react disastrously, forcing the manufacture of 


only the higher qualities and permitting about 30 perc ot 
or more, of the timber necessary to be cut to remain |; ng 
upon the land to rot and become a complete loss, ther. jy 
necessitating the denuding of greater acreage of ti , 
lands yearly to produce the required revenue; and 
WHEREAS, Such action would mean serious and widesp» \q 


demoralization te all business interests, in that fur’ or 
depression in lumber prices would permanently cripple 1». yy 
of the saw mills and other woodworking industries, an. at 
the same time affect disastrously the wage earning p.. .er 


of a vast army of day 


laborers, not only for today, ‘yt 
hereafter; and 


WHereas, Any reduction in the present tariff on lu: er 
would result in retarding still further the revival of si- 
ness, not only in the yellow pine section, but throu ut 


this state, therefore be it 
Resolved, That the representatives of Mississippi i ihe 
Congress of the United States be respectfully petitior to 
use the full weight of their influence to retain the p nt 
schedule on lumber, and be it 
Resolved, That the secretary be instructed to have ese 
resolutions printed and wu copy forwarded to each o of 
the representatives of Mississippi in the national Con. (oss, 
P. H. SAUNDERS, 
¥. R. GILCHRIST, 
Fr. W. Foore, 
J. F. WILDrErR, 
Commit e. 
DISCRIMINATING COMMITTEE. 
V. M. Scanlon, T. E. Parks. 
R. L. Bennett, 
PERMANENT COMMITTEE, 


W. M. Conner, }. H. Saunders, 
Cc. H. Armbrecht, I. R. Gilchrist, 
M. 8S. Bixler, V. M. Seanlon, 
F. G. Wisner, T. E. Parks, 

F. W. Foote, kh. L. Bennett. 


J. F. Wilder, 


RAILROADS FOR LUMBER TARIFF. 
[From the Memphis Commercial Appeal, Feb. 19 

The great influence of the Illinois Central s\stem 
will be thrown in the seale in the contest the lum- 
bermen of Memphis and the south are now making to 
have the tariff duty of $2 retained on lumber. At 
the last meeting of the Lumbermen’s Club a resolu- 
tion was passed instructing the secretary to write the 
executive officials of all railroads in this territory, 
calling their attention to the efforts that are being 
made to have the duty on lumber removed, and asking 
their aid in the fight which southern lumbermen are 
making for the retention of the present tariff. Letters 
were sent last Monday by Seeretary James Thompson, 
of the club, calling the attention of many of the higher 
railroad oflicials to the action of the club and to the 
necessity of all interests in the south working to- 
gether in the matter. 

The letter from President 
follows: 


Although considerable discussion has been had before the 
ways and means committee and in the leading daily news- 
papers of the north on the above subject, scarcely anything 
has been said from the standpoint of the American railroads, 
which are second only in importance to the lumber industry 
itself. 

At the present time, even with the duty of $2 a thousand 
feet, there are shipped from Canada to the United States 
about 900,000,000 feet of lumber annually, equal to 60,000 
cars averaging 15,000 feet a car. The principal part of 
this transportation is by water to,the American cities situ- 
ated on the Great Lakes. 

It is generally admitted that the American or Canadian 
lumber manufacturer has no trouble in disposing of the high 
grades of lumber both at home and abroad, the demand for 
the high grades being always up to the supply. ‘This, how 
ever, represents only 40 percent of the product of the tree, 
the other GO percent representing the lower grades of lum 
ber. As there is no large demand in Canada for this low 
grade lumber and there is in the United States, it would 
mean an increase in the shipments from Canada if the duty 
on lumber was removed and a corresponding decrease in the 
sales of lower grade lumber by the manufacturers of th 
United States, and here is where it would hurt a variety a 
interests as 

The railroads in the matter of transportation. 

The farmer and the merchant in the matter of their sales 
of food products and merchandise. 

The laborer in the matter of his hire; and, in short, either 
directly or indirectly, everything and everybody thut forms 
a part of an industrial community where the lumber interests 
represent a prominent part. As can be readily seen, the 
American railroads will suffer not only the loss in the trans- 
portation of the lumber but also the transportation of the 
merchandise and provisions to the mill point. 


Harahan’s office is as 


The railroad men are becoming interested in this question 
and particularly in the theory which has been advanced 
that if the duty were removed it would save American til- 
ber on account of permitting the use of some of the (i 
nadian lumber, but it {s the feeling that the repeal of the 
duty would have the opposite effect. During the last few 
years the American lumbermen have been able by the in- 
creased demand and advanced prices of the product utilize 
a very much greater proportion of the raw mate ‘al than 
they formerly did. Practically everything in th: ape of 
the merchantable sawlog has been brought out of » woods 
and converted into a valuable commodity. ‘Thus tead of 
utilizing only 50 percent of the trees as formerly ‘hey cut 
the entire tree. Lumbermen have been able to wu ize the 
defective logs which were formerly left on the und to 
rot and decay, because the advancing value has m it pay 
to handle them. ‘heir ability to utilize all of th product 
of the tree has required additional labor and su ies and 
ee increased tonnage for the transport com: 
panies. 

Thus if the duty on Canadian lumber were [ta " off it 
would make it unprofitable for the American ma veturer 
to utilize his timber resources as closely as he does. 
With the depreciation in value it is the opinion of :!e¢ rail- 
road people that the American lumbermen who ;: ack ‘ 
the old methods of leaving in the woods the top 55 an 
defective butt logs which he could not handle profit. 
When such material is left in the forest it Is of °° value 
whatever; it decays and furnishes material for | t= 
and does not in any way help to perpetuate the » rest ° 
in the second growth of timber. e 

If under these circumstances the lumbermen W 1 leave 
in the woods 25 percent of the product which y <4 
take out, it would be necessary to cut over 25 perc ''! larg 
area to obtain the quantity of sawlogs necessary '0 = 
the mill stocked to its capacity, and as a conseqt'''\' bee 
methods, instead of conserving the forest, actu wore 
have the effect of causing American timber owners prow 4 
their lands more rapidly than at present, thereby rten 
the life of this industry. ‘optral 

The interest of the railroads, like the Illinoi anities 


as well as the general interest of the lumber ¢!'"' “gor 
which it serves, are identical and both are or shovl« ry» 
ously opposed to any modifications in the present («!! 


on lumber from Canada into the United States, '° “> 
well known, the greater portion of the souther —- of 


is consumed in the territory north of the Ohio anv © and 
the Mississippi rivers, which is also tributary to Canada ay 
feels the effect of the Canadian competition more stro 
on that account, 
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ANNUAL OF ILLINOIS LUMBER DEALER’S ASSOCIATION. 


Peoria Seeks Next Annual Meeting of Organization—Mechanics’ Lien Law Considered at Length—Confining 
of Shingles to Two Grades Advocated—Secretary Gives Instructive 


A summary of last Thursday afternoon’s meeting of 
the llinois Retail Lumber Dealers’ and Masons’ Sup- 
ply Association was given in last week’s issue of the 
Am) :<LCAN LUMBERMAN. 


Te meeting was called to order by President 
Ste, ns at 2:05. Seeretary Hotchkiss read a letter he 
had -ceeived from Mayor Thomas O’Connor, of Peoria, 
cord ally inviting the association to hold its next 
annual meeting in that city, as follows: 

Prouta, Itt, Feb. 4, 1909.—Mr. George W. Hotchkiss, 
Chicaco, I. Dear Sir: I take this opportunity of address- 
ing communication to you in the form of an invitation 
invitiog your association to hold their next annual meet- 
ing Peoria. Peoria is a city of 85,000 inhabitants, sit- 


uated in the very heart of Illinois. We have fourteen sep 
arate and distinct railways leading into our city, making 
it possible for your delegates to reach here without any 
interchange of cars. Our hotel accommodations are good, 
of which we have fourteen first class ones. We have a 
large convention hall with a seating capacity of 6,000 people. 
The stage itself will seat 1,000 comfortably. This is at your 
disposal free of charge. The hall is within five minutes’ 
walk of all the hotels. The arrangement of the hall is of 
such nature that it is an ideal place for exhibits, and I 
understand that you have exhibits in connection with your 


convention, The city of Peoria has the reputation of being 
one of the best convention cities in the middle west. The 
commercial club provides necessary entertainment for dele- 


gates who may come to Peoria. In the name of the city 
of Peoria and her 85,000 people I extend you a hearty wel- 
come to be present here at your next annual meeting. 
Trusting that you will see that this communication reaches 
the delegates, I am, 
Sincerely yours, 
THOMAS O'CONNOR, Mayor. 
Invitation from Peoria Dealers. 

George J. Rathan, of Peoria, then read a communi- 
cation from the lumber and mason supply dealers of 
that city inviting and urging the association to hold 
its next annual meeting there. Speaking of the ques- 
tion, Mr. Rathan said in part: 


Gentlemen, two years ago this same question came up 
and there was one man who spoke that did not want the 
convention in this city. There were six of us here at that 
time; now it is a different thing altogether. We do want it 
and want it bad. One man made the remark here that a 
dealer could not hold this except in Chicago. One dealer 
ame here and he felt so good that he bought a temple. 
Now, gentlemen, I am the man that bought that temple. 
I did not buy that temple because I was in Chicago, but I 
did buy the temple because I felt so good over the situation 
of lumber dealers at Peoria, but today the situation is dif- 
ferent altogether. 1 would not buy a peanut stand if you 
were to offer it to me today for 50 cents. Lumber dealers 
are fighting each other, going around with a big knife in 
one hand and a gun in the other. We had the same situa- 
tion several years ago and we invited our secretary here, 
who knows about it, down there to straighten things out. 


Three years ago that was, when I bought the temple. We 
had things straightened out and everything running on 
smoothiy and we did feel good over it, but today you have 


no idea of what the situation is. We have a local associa- 


on there; but what is it today? 1 am sorry to say I 
do not “~e any of our men here present at this time. ‘They 
Were all here this morning, but I suppose they got a little 
late for dinner; was pretty late myself. 

will! give you just one instance of what the lumber 
dealers sre doing today. They had a call for 20,000 feet of 
No. 1 \hite pine lath from the city—the city purchasing 
agent. «ime dealer had a car of lath on the track. He said, 
If you will open those bids today I will land them.” The 
agent s.id, “All right, I will get all the figures in today 
and tel: ‘hone to all yards.” Where do you suppose he was 
who pu his bid jn at $4.907 You all know what white 
Pine lat. are worth. The highest bid was $99. Those lath 
Were s\ | for $4.35. Now what do you think of that? 
What ¢ you think of the situation in Peoria? I believe 
if this convention was held there and we have all the 
heighb. little cities—we have five members belonging 
to this sociation there and I believe we can get three if 
hot for ) join this association if you will hold 


y your con- 
ention ere next year. We have all the facilities neces- 


‘ary if \e¢ wholesalers want to put up an exhibit. We can 
og y ll the room wanted—all the hall room you want. 
We ha three theaters now first class and are building 
atothe: ud we have all the 5-cent nickelodians. We offer 
you a ial invitation to bring the ladies. We will take 
po 0 ur ladies. If you can not do anything else come 
wn t ‘he lake and throw pebbles in. I will get permis- 
Slon fi the mayor to keep the police away. I want to 
ptrody © you now a gentleman from Peoria who, when 
e get hrough talking to you, I believe you will vote 
Wnanin ly for Peoria—Mayor Thomas O'Connor, 
The Mayor’s Welcome. 

oat ’Connor—I appreciate the high honor you have 
scala ipon me in laying aside your order of business 
of tt an llowing me to say a few words to you in behalf 
eaten I have the honor to represent. The citizens and 
and 1 en of Peoria are noted all over this state, yes, 
ized th t say the United States, for being better organ- 
deal h iny city of its size in the west. The lumber 
rs the: elieve, are the only men unorganized in business 
ae y—that have not a complete organization. I 
dharact ‘hing of a local organization of this kind and 
teen ~ ‘' Have been connected with one for the last four- 
—" lhere was a time when they were cutting each 
body 8 oats right and left; competition was keen; no- 
whet ma. ng any money. We got together and organized 
catch rs known as the—get it from Hotchkiss, I couldn’t 
Q fair I ‘ame, Or cut it out—and today they are making 
This D { on their business, the lumber dealers included. 
It is 4 time and day of organization. It is a necessity. 
otgani, ‘c-sary for men engaged in all kinds of business to 
injurious ' protection of themselves against unjust and 
teach tt ompetition—to help and assist one another and 
sary Hho " men the necessity of organization and if neces- 
a8 teres, — helping hand to one another. Those, I say, 
ing ne tix ns of Peorla have sent me here to your gather- 
the gees to extend and offer to you an invitation to be 
ing, it of the city of Peoria at your next annual meet- 


been to} "st you will accept this invitation. Peoria, as has 
trict a ‘o you, is the heart of the north. It is in a dis- 
‘al is unorganized from the standpoint of lumber 





Talk on Shingle Inspection. 





dealers. We have within twenty or thirty miles of Peorla 
some cities that have no membership in your organization. 
They have never been represented, simply because you have 
always held your meetings in the northern part of the state, 
and the southern people do not attend as they perhaps 
should or as they would were you to go into a central 
location. In the name of all the people of the city of Peoria 
I extend to you a hearty invitation. 


Favor Peoria. 


Mr. Hall—I feel that I would like to go to Peoria, but I 
tell you it will be a hard thing not to go to Chicago. There 
is so much going on up here. I hate to give Chicago up. 
1 think the men are mighty nice in extending the invita- 
tion, but I am in favor of Chicago myself. 

Loomis, of Dallas City—1 move we go to Peoria next year. 

The president—This has come up at oursvarious meetings 
from year to year and I think it is the desire of the man- 
agement, officers and board of directors to go wherever the 
majority of its members wish to go. If there are any fur- 
ther remarks in the matter I shall be glad to hear them 
now. 

Mr. Hall—-Would an amendment to that motion be ad- 
missible? I would make an amendment to this effect—that 
our secretary immediately or later get out cards and send 
to each member and have them state where they would like 
to meet and vote on it in that way. We have not a full 
representation here of dealers who are members of this 
association. .A great many are out of the room. Possibly 
they would not believe as we did and not vote as we might 
vote here. I would offer an amendment that the secretary 
immediately or at any time that would be suitable get out 
mailing cards and send to each member of the state and let 
him vote on it—whether we hold the meeting at Peoria or 
Chicago. I feel that that would be fair. That would be 
the fair way of doing it. It is proper and right if they 
are going to vote the membership should be allowed to vote 

every one of them. 

Mr. Peters—Mr. Hall’s remarks meet my views on this 
question. These questions on ayes and noes in an assembly 
ot this kind are not as satisfactory as they should be. A 
card should be sent out in order that each member may 
give his expression individually. 1 wish to second Mr. 
Hall's motion. 

Mr. Davis—-I would like to know whether or not we 
would meet at the same time as the cement exposition is to 
be held next year? 

Secretary Hotchkiss—That would be difficult to tell, for 
I do not know of any appointment of a date for the cement 
exposition. One thing 1 am pretty certain of, gentlemen, 
you must not ask me to be a party to a convention at any 
point where I am called upon to arrange for a cement or 
any other exposition in connection with the meeting other 
than in another hall and in separate compartments. I had 
my fill last year and had no responsibility on it whatever, 
but, of course, it has fallen back upon me throughout the 
year and I have all I can get out of that this year and I 
think my friend Gorsuch, who made the same experiment 
week before last at Kansas City, would corroborate my 
sentiments exactly. We do not want anything in connection 
with the association meeting other than that you see around 
the hall here that does not interfere with us. 


The Cement Meeting. 


Mr. Hall—Along this line this year the association in a 
way has been held in connection with the cement display 
and we have the advantage of fare and a half for the round 
trip. Is it possible that the cement show be held at Peoria? 
1 hardly believe it would. I think it will be in Chicago 
next winter and it is more than likely the same arrange- 
ments will be made as this year, We hold our convention 
about the same time as we do now and that means that 
we save the dealers and all those who attend the conven- 
tion a great amount of money. 

Mr. Rathan—As Mr. Hotchkiss says I guess he did get 
his fill—there is no question about that part of it, but I 
think I can guarantee that if you hold anything in Peoria 
we have a hall there that you can hold your meetings right 
there in the hall on the stage—there is plenty of room— 
and they can have their cement exhibit there also and I 
believe we can get the cement exhibit just as well as Chi- 
cago. It is not said that you have to have everything in 
Chicago. Chicago is not the whole thing, because some 
day we will annex Chicago to Peoria as a suburb. 

Mr. Hotchkiss—If it can be in a separate hall where we 
can not be separated from the audience by curtains. If we 
can have a separate hall my great objection would be re- 
moved, but a hall that is separated by thin curtains and 
makes it necessary for speakers to raise their voces about 
ten keys too high and then can not be heard would not do. 

Mr. Rathan—We have the hall there and you can put up 
the exhibits, but if you want a separate hall, of course, as 
you say it is hard to get men to come together—we have 
a hall about as big as this and will hold about 208 seats 
in it all by itself. You can lock yourselves in if you want 
to, but that is a few blocks away from the coliseum, the 
same as the cement show is here. You have your meetiags 
here and have your exhibit in the coliseum. 

Mr. Hotchkiss—We have no connection with that, Mr. 


Rathan. 
Nothing Too Good. 


Mr. Rathan—If you want it we can give you a room like 
this in a hotel. We will give you anything you want if 
you come down to Peoria. Not only that, we will appoint 
committees to take care of your cement exhibitors and make 
all arrangements. You will not have to bother yourself at 
all. We can give you a hall; can give you accommodations ; 
can give you a coliseum to put in any exhibits, same as 
you have here, if they want to go down there to exhibit. 
Of course, I will not guarantee all that, but if you will go 
into the coliseum and hold it on the stage it is not a bad 
idea and has been done before right there, but if you want 
a separate hall we can give it to you. We can give it to 
you in the hotel if you want it there, or can give it to 
you in the city hall. 

T. H. Todd, of Aurora—I have not any doubt in my mind 
but that Peoria is all right and they would be glad to have 
us come there and that they would treat us right and give 
us a square deal, but I would like to ask a question. I 
want to know who determines the location for holding these 
meetings under our constitution? 

The President—Secretary Hotchkiss says the board of 
directors under the instruction of the meeting. 

Mr. Todd—Then I would like to make an amendment to 
that amendment that the matter be referred to the board of 
directors and give them their own way of finding out the 
sense of the meeting if they choose to be guided in that way. 


Put to a Vote. 
Mr. Birmingham, in speaking of the matter, said he 
thought Chicago was the only place to hold the meet- 


ing of the association. After considerable further dis- 
cussion on the subject a rising vote was taken, and 
the amendment to the amendment voted down by a 
vote of 56 to 53. A vote was then taken on the 
amendment to the original motion, leaving it to the sec- 
retary to send out cards to the members and ascertain 
in that manner where the majority of the members 
wished the next meeting held. This motion prevailed. 
The president then thanked the delegates from Peoria 
for their cordial invitation and assured them that it 
was greatly appreciated by the members individually 
and by the association. A motion was then made by 
Mr. Hall, which was seconded and unanimously passed, 
extending a vote of thanks to the people of Peoria 
for the invitation. 


The Tariff Question. 

Mr. Birmingham then introduced the tariff question 
again, saying that the committee was rather mixed 
and desired to get an expression from the meeting. 
He then asked the secretary to read a telegram which 
it was proposed to send to the ways and means com- 
mittee of Congress. It was as follows: 

Chairman, Ways and Means Committee, 
House of Representatives, 
Washington, D. C. 

In annual convention assembled, we, the retail lumber 
dealers of the State of Illinois, earnestly and respectfully 
protest against any reduction of the tariff on lumber. De- 
tailed resolutions mailed. 

He also had received an outline of a resolution in 
accordance with Mr. Hines’ talk, which they wanted 
an expression on. 


Mr. Birmingham said that a motion would be in 
order to have the secretary send a telegram of that 
kind and that if that was done the committee would 
frame its resolutions to that effect. 

This motion was made and seconded. Mr. White said 
he was sorry this matter had come before the conven- 
tion; that it was purely political and would be a good 
thing to introduce at a political meeting but not in 
a business men’s meeting, and that he would offer an 
amendment to that motion that the whole matter be 
laid on the table. This was seconded by Mr. Beck, of 
Harvey, Ill., who said that while he was not a free 
trader he agreed with Mr. White that it did not prop- 
erly come before a convention of this kind. 

Mr. Birmingham—lI would just like to say one word if I 
am in order. Now, gentlemen, in talking on this matter I 
am doing it without any political feeling whatever. The 
gentlemen stated this was all politics. 1 think that this 
matter has not anything whatever to do with politics. Now, 
here are the resolutions. Almost the entire body of whole- 
salers and manufacturers representing the millions that they 
have on their side, and people of the south as well as 
people of the west, we know, are not all free traders, be- 
cause they are in favor of this matter of protection. 

Mr. Birmingham pointed out that the wholesalers 
seem to want this protection and that he thought that 
they ought to be willing to give them their assistance. 
He also pointed out that it the duty were taken off 
it would simply mean that the Canadian people would 
put it on and that he had learned from reliable 
authority that they are putting a contract in every 
sale so that in case the tariff is taken off the contract 
price will be $2 more a thousand, 

Mr. Roark said he was in favor of protective tariff 
on lumber, but when he voted on political questions he 
was going to do so on the Australian ballot. 

Mr. Hassell, of Sandoval—I want to offer this suggestion 
to the members of this association, before voting on this 
question. Every man represented in this body today has 
retail dealers to whom and about whom the papers or some 
of the papers are doing a great deal of talking; remember 
when you vote on this question you are going to be pub- 
lished and advertised thoroughly in papers of this city and 
others throughout the state. What effect is it going to 
have on your trade locally? You know and I know how the 
farmer feels on this question, and I think that this organ- 
azation as an organization should take no action on this 
question. If you want to take action on this question, then 
you as individuals should go or send representatives to 
Washington to appear before the ways and means com- 
mittee, but not as an organization—as the retail lumber 
dealers of Illinois. If you do you will lose the day. 


After discussing the matter further, a standing vote 
was taken, in which it was found that the majority 
were in favor of the amendment to the motion, and 
the tariff was therefore laid on the table. 


The Mechanics’ Lien Law. 


The next thing on the program was then taken up, 
this being the discussion of the Mechanics’ Lien Law; 
by Elmer H. Adams. As he was unable to be present, 
E. W. Froehlich presided. Mr. Froehlich said the in- 
troduction by the chairman reminded him of the usual 
method of the druggist who, when you ask him for 
certain drugs, tells you he has something just as good. 
That seemed to him. to be the way here. 

Mr. Froehlich—I am to take the place of Mr. Adams. 
I trust, at least, that I shall not prove a drug on the 
market. I have before me a number of questions which 
certain members have submitted to Mr. Adams. 

The inquiry is made here for a text book on the Illinois 
Mechanics’ Lien Law. There are only two good text 
books of which I am aware—Farson on Mechanics’ Lien 
Law, and Coleman. I would unhesitatingly refer you to 
Farson as the best text book in Illinois that exists today. 
Of course, that.book does not discuss the present lien 
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act. There has been no book written on the lien act of 
the present time. In most instances, however, it will 
cover any of your cases. I might add that the only safe 
way for you to do is to see a lawyer, if you have any 
particular case, but I think with the new act before you 
and Farson on the Mechanics’ Lien Law you will be 
able to solve the problem for yourselves. 


The Question Box. 


Q. If we were to sell a party several house bills, we 
make him an itemized estimate. As.these houses are all 
close together he uses the material figures for house No. 1 
on house No. 2, and material for house No. 2 on No. 1 
He also gets extra material hauled to these jobs and 
uses some of it on each of these jobs. He also uses 
some of this lumber we sent to the jobs on other houses, 
the materials for which were being furnished by another 
dealer. How do we stand on this, as to filing a lien? Do 
we have a lien on all these houses where some of the 
material has been used, for the full amount of our bills, 
or must we separate the material used on each house 
(this being impossible)? Also these houses that were 
furnished by the other dealer had some of our material 
used in each job. How would we have a lien on these? 

. The lien law provides that if several houses are 
under construction at the same time by one owner, and 
he makes one contract covering both houses, the material 
need be shown only to have been delivered to one place, 
and you can file a lien on any or both of the houses. 
Where the contracts are separate on each house, and I 
assume they are the original contractor—the specified 
ease does not state, but it is put in that way, you have 
a lien for the material you can show has been delivered 
to each house regardless of where it is used. Now, in 
that case I want to point‘out the difference between the 
material and apparatus, fixtures and machinery. The 
understanding of the statute is a little bit different. The 
Supreme Court has just held that it is not sufficient to 
show mere delivery of apparatus, fixtures or machinery 
in order to get a lien, but you have to show that it has 
entered into the improvements; but where it is simply 
material you have a lien upon the house when you show 
delivery to that house, so that when you have a signed 
contract for separate pieces of construction—that is one 
entire contract—you get a lien of all the cases which can 
be enforced on any or all of them by showing material 
has been delivered to all of them. As to the balance of 
the question, where some of the material was hauled 
away and used on other property to which other dealers 
had furnished the bulk of the material you get no lien 
in oa a case. . sash tale 

. Supposing you subcontrac ? wv! 

2 oon caus very much more complicated. Ordinarily 
you get a lien in the same way by showing delivery to 
property. Supposing a contractor takes a job and you 
deliver to him, and he goes into bankruptcy or throws 
up the job and hauls the stuff away. You do not get any 
lien at all. In such a case you have to sell direct to the 
owner. : 

. Suppose that the subcontractor should notify the 
owner? : 

A. That would have to be done in any event. 

Q. When contractor hauls material away is there any 
lien then? é 

A. Yes, thére is a lien if there is ever any money due 
from another to contractor, or should there be any money 
due. By that I mean if he has money in his hands, or 
has paid contractor. In Such a case he would get a lien. 

. Can we collect interest on an account where we 
have filed a lien and from what date is interest figured; 
from date of maturity of our bill or from the time lien is 
filed? ’ 

A. The lien law provides that interest is recoverable 
from date lien is due. 

Q , the agent and husband of B, came to C & Co., 
on December 12, 1907, and said he wanted to purchase 
certain lumber and other materials to be used in the 
completion of a house upon the lot of B, and said that 
“here is a bill of what I want now’’; this was figured up 

d came to $200. 
onrhis material in the bill and other material was fur- 
nished up to June 10, 1909, and on August 6, 1909, an- 
other bill was figured on for the finishing materials, and 
on August 17 to and including October 15, i909, this 
material and other material was furnished. _ 

On August 8 B sold the property in question to D and 
conveyed the same to him and deed was recorded on that 
day, with the understanding that B should finish the 
house like one adjoining the same. ; 

On January 20, 1909, C. & Co. file a claim for lien on the 
original verbal contract to furnish all necessary material 

complete the house. - 
‘Owhat evidence is necessary to establish the lien of 

0.? 4 
a Rive original talk was that he wanted material to 
be used in building a house on his wife’s lot. He said, 
“here is a bill of what I want.” That is, he comes 
originally and makes an estimate of enough material for 
the jobs, orders at the present time only what he needs; 
comes later and orders a second bill. In that case the 
fact that the lien was filed —- ar eee of second 

ivery is sufficient to protec e entire ° 
—"s October 11, 1907, we delivered the last item of 
lumber to some oil drilling contractors for the purpose 
of repairing their derrick. Material to be paid for in 
few days. On January 28, 1909, received part payment 
with promise of balance within few days. These con- 
tractors are parties in the lease or part of the company 
who have the lease. Since this time another party in the 
company has put a mortgage on the contractors’ tools 
and interest in the lease. The derrick and tools are still 
on the ground. Will a lien for material come in ahead 

he mortgage now? 

_ “it is evident that a lien under any circum- 
stances in this case is impossible. In_ the first place, 
assuming the mortgage to be a valid mortgage, the 
mortgage is apparently on personal property and material 
not attached. Material sold for repairing a derrick can 
not possibly be used for the improvement of property. 
The derrick is a movable derrick. Of course, it does not 
say what the derrick is to be used for or where it is to 
be taken. In any event four months have been allowed 
to expire here, and there will be no lien on the property 
any circumstances, 

2 p Mocca considerable real estate, which he trans- 
ferred to his wife. Later a certain piece of real estate 
is leased to B to be used for an ice plant. B buys 
cement from C, which is used in constructing machinery 
foundations in the building leased. B also buys lumber 
from C, which is used for lining in a cold storage room 
in the building leased. Before the ice plant was in 
operation B went into bankruptcy. C files lien within 
four months from last delivery of material, making A’s 
wife and A defendants to the lien. i 

A. It is not sufficient to make A and A’s wife de- 
fendants, and I take it that he would look into that 
question. In regard to the relation of the husband and 
wife, the lien act provides that where a husband or 
wife makes a contract and the other owns the real estate 
the owner of the real estate is bound if he or she has 
knowledge of the contract and does not in writing, pro- 
test against the same, so that in practically every case 
where the husband makes a contract for the wife the 
wife can be bound. 

. In ease there is a subcontractor in there would it 
be necessary to notify the wife personally? 

A. Absolutely. The husband makes a contract with 
the contractor and the material man as subcontractor 
must notify the wife—notify the owner of the property. 
It is not sufficient to notify the wife. Of course, the wife 
keeps the same position as the husband would keep were 
he the owner of the property. 


‘charge funds, a notice of his lien. 


Q. Where the cement was used for machinery founda- 
tions in the building would a lien for the value of the 
cement hold against the building and real estate if the 
owner had given consent actual or constructive? Where 
the lumber was used as lining in the cold storage room 
would a lien for the value of it hold good against the 
real estate and building, providing ‘the owner had given 
consent to the improvements or had knowledge of same 
and did not object? 

A. In a case of that kind where they also buy ma- 
terial for use in the property the owner must have 
knowingly permitted, in order that the simple title may 
be held liable for lien and must satisfactorily prove 
knowledge of the owner that this material was bought, 
and of his or her permission. It is not presumed in any 
case; it must be proven. It is ordinarily proven in the 
terms of the lease. 

Q. If shown that A by his acts acted as agent for his 
wife and it was also shown that he was in the habit of 
collecting the rent for his wife and was generally con- 
sidered in the town as being the person who transacted 
the business connected with the property, would it not 
be sufficient to establish the fact that he acted as his 
wife’s agent in the eyes of the law, and as such, if he 
had knowledge that certain improvements were being 
made in a building located on real estate belonging to 
his wife and did not object to C furnishing the material 
for same to B, the lessee, would not A’s wife be liable 
for the value of the material used in such improvements? 

A. The way I have always discussed that is that it is 
not necessary to show agency at all. Agency is presumed 
with knowledge of the wife when she does not protest. 

About the*time that B began getting material from 
C he drew a check for one month’s rent in favor of A’s 
wife. One month later he drew a check for one month’s 
rent in favor of A himself. Both checks appear to be 
indorsed by the same hand, viz.: A. Would this be 
sufficient to establish that A was acting as his wife's 
agent? 

A. I have covered that. Whether it would in a differ- 
ent case, I think so. 

. In drawing the lease a clauge was inserted stipu- 
lating that A’s wife should not be liable for the value of 
any material or labor used by B in making the improve- 
ments. The lease, however, was never recorded and C 
had no knowledge of such provision in the lease. 

A. That provision would not affect the terms of the 
lease in any way. 

Is there any such thing as a person making an 
error in describing real estate? 

A. There should be sufficient and substantial descrip- 
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tion of the property, so that anybody could go there, 
from that description, and point it out. There would be 
no hope if you should give the wrong lot number unless 
you should describe it by house number. There would 
not be enough there for a good description; but if you 
were to give the lot number, otherwise known as such 
and such a house number, you could maintain a lien. 

. It is my understanding that the whole force of the 
lien law hinges on the question of delivery. What con- 
stitutes the approval of delivery? 

- In connection with delivery, all that is required is 
to show delivery, unless it is apparatus, fixtures or ma- 
chinery, when you must show that they were incor- 
porated in the improvements. 

- A contractor takes a contract to build a hall for a 
village. After the job is two-thirds done the village trus- 
tees find that they cannot iegally float bonds to satisfy 
contract. Has the contractor and material man the same 
rights as if it was a private job? 

You all know, no doubt, that in no case where the 
owner is a municipality or public body has the claimant 
a lien on any property. All he has is a lien on the funds 
or moneys in the hands of the body. In this case there 
would be no moneys. If they could not legally issue 
bonds, they cannot get the money and there would be no 
lien in that case. 

Q. If a village lets a contract for $5,000 and then finds 
that it can legally raise but $3,500 and the contractor 
has the material on the ground, can the contractor and 
material man collect for damage done? 

A. Of course, the first thing in that case is to serve 
on the owners of the property or municipality having in 
e may do that at 
any time until the money is actually paid up. There is 
no limit on it—no sixty-day limit in this case. Then it 
is the duty of such owners to hold that money until lien 
is decided. If there is not sufficient in his hands to pay 
that lien, and there seems to be material on the ground, 
I am of the opinion that the lien claimant can remove 
that part of the material not incorporated in the improve- 
ments. The section which provides for liens on public 
properties contains no provision on that point, but I think 
under the general lien act it can be maintained, and I 
think that the courts would hold that a subcontractor 
could even against a municipality remove unincorporated 
material. 

Two men entered into co-partnership to build and 
operate a brick manufacturing plant. They leased the 
ground for a period of ten years; they purchased lumber 
for the erection of the buildings, on the leased property 
and one of the partners bought lumber also to erect a 
residence on the same tract. The lumber sold to the firm 
was delivered and used for the buildings for the manu- 
facture of brick, and charged to the company’s account. 
The lumber for the residence was charged to the indi- 
vidual partner’s account. The four months’ time expired 
without a lien being placed on the property. Some time 
after the four months had elapsed, the lumbermen dis- 
covered that the firm still owed bills for coal, part of the 


original purchase price for the machinery and other d 


ts 
The owner of the land had at least constructive noice 
that the buildings were being erected on his land. he 
lumbermen filed notices of lien against the firm and © \so 
the individual partner, and made the owner of the nd 
party to the suit. No change had been made in the 
ownership of the land and no other instruments } ye 


been filed against the same since the lumber was deliv: ed 
for the butlding. The question is: Will our lien claim } ld? 

, The four months’ period of time bars the lien c!:im 
in this case. When you allow four months to elapse | 
the date of delivery the owner of the land is absol) ‘ly 
free of the lien. Now, if the owner in such a case n ide 
a contract with the material man and let the four mo 
elapse, four months would not bar his lien. The lie: ict 
provides that as to the owner himself, the lien clai: int 
has two years in which to file a claim, but as agai: 
mortgage or against another possible third party, the our 
months would be decisive. 


Q. In the case of a coal mine, what is subject to a n? 

dks In the case of a coal mine, it is held that even the 
— shipped along the track are subject to mecha ics 
ien. 


Q. Is scaffolding subject to a lien? 

A. It has been held by a great many courts not t. }y 
Subject to a lien. 

Q In your experience as lien law attorneys what i» the 
most common error of subcontractors in filing liens” 

A. I do not know what the most common erro. is 
They let sixty days elapse after the last delivery; very 
often the notices they serve are not proper or have not 
been served properly—notice by mail is not suffix nt; 
very often after notice has been served, they forg to 
bring the matter to an attorney for suit. 

Q. Our building is being contracted to an owner and 
he died before the building was completed. They decided 
not to go ahead with that building but the materi.:! js 
unpainted and the building is depreciating all the | ime 
‘The lumber is getting more worthless. We filed our lien 
in court and were told that we would have to wait fi!icen 
months before we could do anything, and by that time 
the lumber will be worthless. Can we order that bu 
completed? 

A. Yes. The proper thing in such a case is to yply 
for a receiver and allow the receiver to finish the build. 
ing. The law expressly provides that when buildings are 
unfinished the court may appoint a receiver. 

Q. A lady buys a bill of goods and in the meantime 
dies, just at the completion of the building. She has half 
a dozen minor heirs. Are they bound if a lien is filed? 

A. She was the owner was she? 

Q. Yes. 

A. They are bound just the same. 

Q. It can not be settled until a number of years 

A. QO, yes, make all the minor heirs parties to the bil 


lir 
ling 


Q. Supposing this woman just had a life interest 
Does that shut you out? 
A. The life interest terminates with her life, unless 


something is there which you have a right to take away 
which you probably would not. ‘ 
- A man Owns a farm and has two sons and a mar- 
ried daughter. The daughter and husband live on th 
farm, and the son-in-law hauled out a barn bill and put 
up a building on the farm with the father-in-law’s knowl- 
edge. He had a failure of crop and let the bill run for 
almost a year and no lien was placed against the property 
His father-in-law still owns the property but at the end 


of the year, the father-in-law died. After that time | 
went to the county seat to see how the property stood 
whether there had been any change made or not, and this 


man saw me in the county seat and immediately had 
their title, made in three interests, which applied to his 
wife or one of the heirs, transferred to the other tw 
heirs. The father had the whole title in his name, and 
the son-in-law had the control. 

A. If you can show that the father in his lifetime 
knowingly permitted the son-in-law to control it you can 
hold the entire property yet. 


The Shingle Question. 


Secretary Hotchkiss—I wish to read you a letter whi 


is about all I have to say on the shingle question, 1 wis 
you to understand just how the shingle question stands 
with relation to our operation. As I stated to you yester- 
day, the Pacific Coast Shippers’ Association |} re- 
quested me to act for it, and as its agent in the matter 
of settling complaints, and has referred several c:uses to 


me. Here is a letter which I have written to a prominent 
gentleman on the Coast, with reference to that: 


Dear Sir: I am this morning in receipt of a copy of your 
address and desire to give every word of it my unequivoca 
approval. If you could impress its sentiments upon every 
shingle maker on the Coast to an extent which would lead 
to a general adherence on theit part, it would be money ia 
their pockets. ‘There is neither sense nor profit in theif 
present course of using a multiplicity of brands, each of 
which casts discredit on the others. A brand should stand 
for just what it professes to be, but in the many cars 
which I have been called vpon to examine during thie past 
few months I have not found one which was in fact what its 
brand implied. Of course I have not been called to examine 
any over which there was no dispute, and there are indl- 
vidual packings where the brand is a guarantee. But a large 
proportion of the shingles shipped to this section should be 
properly chargeable with a discount ranging from / cents 
to as high as $1, because of the glaring discrepancy jetween 
the brand and the actual quality. I speak warrantabiy when 
I say that nine-tenths of the shipments, should properly be 
subject to a discount of 10 percent for shortage. 

The last car which I examined, after a journey of 100 
miles, was the iimit in this and other respects. Ji was ® 
straight “Extra Clear’ brand from one of the most reputable 
shippers on the Coast. In the course of my investiy ition I 
found a carpenter who had been employed to lay a tel 
square job and used from this car no less than 13,000, 
estimating his rejects at 25 percent to 30 percent. A areful 
grading or three bunches in which I handled every shingle 
into little piles in 16-inch courses, reducing each pile to 
inches and the inches to four-inch shingles, gave me ‘he fol- 
lowing results : 


BRAND ——————— MILL COMPANY, EXTRA CLEAK 
Bunch No. 1. 
144 shingles 8-inch butt or better. 
76 shingles less than 8-inch and badly defective. 
220 total. Shortage 30. Total defect 42 10-25 perccit. 
—-- MILL COMPANY EXTRA CLEARS. 
: Bunch No. 2. 
CUORED: « 's.0.0:0:8 52”— 13 





shingles, clears. 
Rough 8-inch..184”— 46 shims and rough tops. 
Dead cull.....826”—-206% knots, knot holes, wor y, rot 
and mongrels, 
| ee ee eh 26544 Overpacked 15 shingles. 


But there was not one shingle in the lot which was fit to 
cover a hen coop. The defects consisted of knot lvles 2 
at least 25 percent, the holes from the size of a quar(''T Lo 
half hollar. Knots 6 inches long, 1% inches wide we 
shingles broken across full length of a rotten knot er 
lengths; shake; rot and worm holes. This bunch could at 
have beefi worse if it had been packed from a pile of dead 
culls, but it had good wrappers and the brand “Extra ‘ _" 
Now in contrast came bunch No. 3, a perfect bunc!! W a 
exception of 24 inches equalling six_shingles, fair to | le o. 
but shaky. But here again was shortage of twenty-two shin 
gles, which with the defective was a cheat on the buyer ° 
11% percent. 

The carpenter whom I talked with complained of many 
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peculiar shingles which he described as whitish in 
, very ridgey lengthwise, with a grain so convoluted 
it would not lay still. I found quite a number in the 
first bunches described. It was undoubtedly cedar, as it 
dened on exposure and was then definable, but it ap- 
cd to have been a mushy wood which shoved ahead of 
-aw teeth. It in a board would have made a fine looking 


er, but as a shingle would rank in value with a pumpkin.- 


ow that 1 have got started I will give you another 
ple kick which 1 was called to examine: 

BUNCH NO. 1—BRAND *A* EXTRA CLEAR. 
fair to passable, rough bastards and shims. 
shims bad. 

' miscuts thin. 
culls rots, worms, shake. 

) rough bastards, 

' wide points, 90-inch point, 80-inch butts. 
wide butts, 41-inch butt, 36-inch points. 
stub shot. 


total. Shortage 22. Defective 32 percent, with shortage 
40%, percent. 
BUNCH NO, 2. 
' good, including passable defects. 
+ bad shims. 
: cull, knot, rot and worm; several pieces 8 to 10 inches 
long not measured. 


vv total. Shortage 30. Defects 8 percent, with shortage 25 
percent, 
BUNCH NO. 3. 

i!) passable. 

st thin, 7 to 9 to 2 inch, otherwise good. 

12 culls worthless, 

11's wide points, 51 inches to 46 inches. 

o', wide butts, 43 inches to 37 inches. 

Mg bad shims, 


22% tolal. Shortage 22. Total defective 61 percent. 
BUNCH NO. 


144 fair to good. 
24 culls, 
21 thin. 


1 shims (bad). 

is wide butts 62 inches-55 inches, tops, 111 inches-101 
inches. 

25!) rough bastards. 


238 total. Shortage 12. Total defective 37 3-5 percent. 
ANOTHER CAR—BRAND UPRIGHTS. 
Lengths 8 inches to principally 15% inches, a few 16 inches. 
138 


GOO si daeeeesee including passable bastards and 
shims. 

PGES nc ccwencad 16 8, 12, 13, 14 inches. 

REPO: es ccncteen 10 19 pieces to 40 inches, 

CONS acs icctcewss +) Rot, knots and slabs. 

TO tvccrkin aa he 8 Measure eight 4 inches to 2 inches. 

Kuots and rots.... 344% Less than 12 inches from butt. 

Wide butts........ 4% 29 inches to 26 inches. 

Wit Gin iwckiac 18 S81 inches to 72 inches. 

(ree 238 Shortage 12. Total deficit 40 per- 

cent. 


Second bunch—Lengths 14 to 15%, few 16. Threw out 
nty-seven pleces equal to forty 4-inch shingles for miscut, 
‘nots, rot and dead cull. 

rhird bunch——-Worst of the three. ‘Threw out fifty-four 
pieces equal to eighty shingles as defective from worm, shim, 
rot, shorts and thin. . 

{ could go farther but this is ample, and so long as your 
packers will allow culls to be branded for clears and up- 
rights to fall 40 percent below an honest standard, what can 

ey expect but kicks, cancelations and rejections? 

If your banks would refuse to advance on bill of lading 

operators who build a reputation on rejections and re- 
utes, shippers would soon learn that it would pay them 

» not only be honest themselves but to make their packers 
onest. 1 wish you could form a reliable association which 
uld make and stick to a rule that every bunch should 
ve on it some letter or sign designating the individual 
ker and you would soon work out the incompetent and 
1onest. If your dealers are slaves to the packers, the 

er they adopt a declaration of independence the better 
will be for them and the trade as a whole. 

did not start to write at such length and will close 

the simple indorsement of your assertion that your 
ers should adopt two brands for eastern shipment and no 
and make their shipments conform to their brands. 
Vv trade has been for many years accustomed to white 
r shingles in which the brand of clear has been a guar- 
that every shingle was clear from butt to point, and 
hard to make them believe that rotten, shaky, doty or 
tty timber is clear, or that shims, slabs or miscuts are 
wable in that brand. When your trade realizes that the 
ers expect $1 worth of clear shingles for $1 they will 
e to try to palm off 90 cents’ worth for $1 by shortage 
ount and an additional 20 percent in quality and will 
ect and try to make their shingles worth what they are 
ed for, honest count and honest grade. 


Contract for Delivery and Ownership of Lumber. 
CHICAGO, February 3, LYOD. 


I 


KI 


——, Seattle Wash. 
Dear Sir: I have yours of January 25 in which you say 
tt you are informed that {| am tamiliar with court deci- 
as defining the ownership ot lumber or shingles after 
‘very to tne railroad company, either by direct shipments 
surrender of original bili ot lading with instructions to 
‘ver to certain parties at certain destination, asking that 
would give or refer to such decisions as will enabie you 
— just how the courts look at this matter. You 

i 

“the point we are particularly interested in is this: 
We receive an order from a retailer for a certain transit 
car of shingles which has been bilied to yourselves 
(ourselves) to a certain diverting point. We receive 
un order for a particular car and at once surrender 
the original bill of lading to the representative of a 
connecting line with instructions to deliver the car direc. 
to a certain firm or individual, After the surrender of 
‘he original bill of lading and having instructed the 
railroad to deliver the car to our customer, whom, in 
fact, does the car belong to after this action on our 
part? lave we not surrendered title to the car by 
the surrender of the bill of lading, since the bill of 
luding controls the car?” 
| am not a lawyer nor the son of a lawyer, but h 

. me old fashioned notions which to my mind are pF 
7 decisions, In the first place, it takes two to make 
shin You contract with me to sell me a car of clear 
pe oy delivered on my yard in Illinois. You are the 
res oad ot the means by which they shall reach me; I have 
oan to say as to that. You, we assume, send’ me the 
= — bill ot lading, but does that constitute me the owner 
deans car of culls which reaches me instead of a car of 
posed Does the possession of evidence that you have 
penne Arpmething by a route of your own choosing do 
res - 1 the fact that that something is not what 1 con- 
Semied Bar and does it become my property until I have 
a 2 to be satisfactory and have accepted it? Our 
one came together as to what you would sell and I would 
ae use, but are we not at variance when I discover that 
pens Le rege is not what we agreed that I should pur- 
bill of - , S the sale complete until we do thus agree ? he 
rie ading in my possession is simply a permit to examine 
aa Pee see if it corresponds with what I contracted for, 
my pat | hot my property and subject to seizure to satisfy 
fit ors until we have become of one mind regarding it. 
wean sm not become my property it must remain yours, and 

egal obligation am I under to keep track of it or to 


watch its progress and dictate the movements of something 
that belongs to you up to the time that I not only have it 
come into my possession, but am satisfied to accept it? If 
the delivery is absolute when the bill of lading is mailed 
to me, where is my reserved privilege to accept or reject? 
Do 1 not become in case of nonacceptance simply your agent 
for the care of material belonging to you? If the bill of 
lading carries with it an absolute transfer of title, where 
is my recognized right of rejection and where do you stand 
it meanwhile | fail and turn your property over to my credi- 
tors, not having paid you a cent over and above the freight? 

liaving the bill of lading, with absolute transfer of title 
because of such holding, what can hinder a rascal from 
selling and transferring the bill of lading and pocketing the 
proceeds, what but the legal right on your part to divert 
tne car in transit to some other consignee, a right which I 
do not think you would place yourself in position to forego? 
And yet if the bill of lading constitutes the title irrevo- 
cably, that is just what you would do. 

So long as the string of ucceptance or rejection on the 
part of the consignee is attached, it seems nonsense to me 
that the bill of lading should be looked upon as a warranty 
deed of title. 

Ot course, if I purchase a car of material f. 0. b. point 
of shipment I must be responsible for its future, and if it 
proves to be a car of slabs my only remedy is in a suit at 
law; but when | purchase delivered at my yard or town, 
subject to approval, your contract is not complete until you 
place it there and I accept it. Until such acceptance I may 
still hold the bill of lading, but it is as your agent and not 
as owner of the goods. 

I have been pouring over a little book, called “Law for 
Lumbermen,” and 1 fancy that you will find some neighbor 
deaier who has a copy (which 1 think is out of print and 
edition exiausted and I am a borrower) and from it have 
culled the points of a number of decisions, giving the author- 
ity as far as possible. Oi course, 1 have no time to give 
them in extenso, but give you the salient points. 

CITATIONS—REFER TO LAW FOR LUMBERMEN. 

lage 83. Prussia (Maritime case), 100 Federal Re- 
porter. (Pat Blakeley Mill Company.) *Purehaser 
without any right as against carrier; purchaser never 
became owner; carrier was agent of shipper.” 

Page 8¥. First National bank vs. Peck, New York 
Suppiement 471. Vassing of title dependent on deliv- 
ery. 

‘Page 97. Miller vs. Somerset Cedar Post & Lumber 
Company. Court of Appeais of Kentucky, 51 Southwest- 
ern iteporter. Party suing consignee could not attach a 
curluad of staves shipped under a contract for delivery 
at Newark, N. J. Yitie remains in shipper until deliv- 
ery and acceptance at destination. 

Vage 105. Wheeling & Lake Erie railroad ys. Koontz, 
et al., 56 Northwestern Reporter. . 

“When lumber or other freight has been shipped by 
common carrier and has arrived at destination and 
notice given to consignee who does not pay freight or 
indicate intention to accept, remaining in custody of 
road as warehouseman or ugent for consignee and there 
is no delivery to consignee, a sale by consignee to road 
void and vender may recover.” 

Page 111. Case where notes had been given in pay- 
ment, but payer failed before goods arrived. Decision 
that transit was not complete until goods actually de- 
livered to consignee and right of stoppage in transit 
upheld. Seller retained his lien when goods held in 
warehouse. The giving of the notes in payment did not 
prevent the right of stoppage in transit. So long as 
ireight remained unpaid and road held property as se- 
curity, delivery to purchaser was incomplete and vendor 
had right of stoppage. 

Vage 125. Sate conditioned on sending a note by 
buyer to the seiler immaterial, Supreme Judicial Court 
ot Massachusetts holds that the fact that it is not the 
custom to send a note until buyer verities the quality 
and count of the lumber is immaterial as bearing on 
tie question of there being a waiver of condition. Silsby 
vs. Boston & Albany ratiroad, 57 Northeastern Repor- 
ter, the lumber still remains the property of seller. As 
tu usage for buyer to sell directiy trom railroad, sub- 
ject lo company’s lien for charges, ruled that the usage 
does not go far enough, it not appearing that a buyer 
may sell and pass a geod title without acquiring a good 
title himself. 

Page 113. ‘Transit is not at an end until property 
reaches the place contemplated by the contract. (A 
log driving case, Johnson ys. Evelith, 45 Atlantic Ke- 
porter, 35.) } ; 

Page 96. A seller's title (on sale at delivered prices). 
When contract expressly provides delivery at certain 
piace seller's title is not divested until delivery is made 
at that place. Further, that in order that the vendor 
may exercise the right of stoppage in transitu, it is 
essential that the goods at the time be in transit from 
such vendor to his immediate vendee (54 Nebraska, 


ope 
ve 


Page 94. Owner of saw mill on practically payment 
in advance agreed to turnish 10,000 feet dry lumber 
planed on one side; he delivered about 6,000 feet; 
mill burned with 2,145 feet planed and ready for deliv- 
ery. Held that the title of the 2,145 feet was in seller 
until set apart and buyer notified that it was ready for 
delivery. (So shingles in transit yard are at risk of 
seller until actually delivered to buyer at stated point 
of destination.) 

Another point which should be mentioned, but on 
which I can not now cite authorities, is that a bill of 
lading is on a specific car and must be delivered on that 
car without breaking bulk, so that in any case a car 
unloaded at transit point and reloaded on a car of 
another number would not meet the demands of the 
bill of lading held by the consignee unless aecident 
could be proved necessitating change from one car to 
another. A bill of lading investing me with title to 
one car relates to. that car and no other. 

From all these and other decisions I arrive at the conclu- 
sion that on a contract for delivery at my yard the property 
is under the control of the seiler until actually delivered to 
me, and my bankruptcy before such delivery does not divest 
the seller of his right to reconsign, or replevin, hence he 
remains the owner of the goods until delivery and acceptance, 
especially as the right to reject for quality is a recognized 
right ot the buyer, who possesses no title until such accep- 
tance and the payment of freight before examination simply 
gives him a lien on the property and is not a legal delivery. 

Conceding that possession of the bill of lading is a con- 
structive delivery, there remains the fact that no actual 
delivery is made until the buyer has accepted the shipment. 
If, however, the purchaser os definite routing, he becomes 
responsible for anything which may occur on that routing, 
while still, if he finds the quality of the goods unacceptable 
on arrival, the possession of the bill of lading does not invest 
him with any further title than that of agent of the shipper 
with a lien for any charges paid by him. Im other words, 
the bill of lading does not invest him with ownership so 
long as the goods are subject to his rejection. 

‘Yo me these quotations are full warrant for my conclu- 
sions in the matter. e 

I have recently seen an article in the Saturday Evening 
Post (last week, I think) which gives a ruling of the post- 
office department to the effect that a letter is held to be the 
property of the sender until it is actually delivered to the 
addressee and may be held at a postoflice upon written, tel- 
ephonic or telegraphic request from the sender and may be 
returned to him upoh proper identification of the sender. 

This is in direct line with the opinions cited by me as 
rulings of the courts in shipments sold for delivery, for if 
the bill of lading may be recalled before delivery by the 
postoffice to the consignee, there has been no delivery or 
surrender of title until the terms of sale have been complied 


with, that is, delivery and acceptance, and not then if the 
agreed terms of payment have been complied with. 

One of the members then asked Mr. Hotchkiss the fol 
lowing question: 

‘*Suppose I had partially unloaded the cars and sold 
some of the shingles and rejected the rest, would that 
constitute a delivery? 

I believe: that I have given them some good advice. 
That is a question on which [| am _ not prepared 


‘to speak to you, which is delivery, but there is a gentle- 


man here from the coast whom I wish to introduce to you 
at this time to take up this subject of what position they 
are in on the coast. 

Washington Red Cedar Shingles. 

E. T. Nobles, of the Consolidated Lumber & Shingle 
Company, Bellingham, Wash., was then introduced, and 
delivered an address on ‘‘Washington Red Cedar 
Shingles,’’ as follows: 

The shingle manufacturers of the state ‘of Washington 
thank you for this opportunity afforded them of endeavoring 
to get a few facts before you concerning Washington red 
cedar shingles. We are aware that the shingle portion of 
the forest product business is not the most satisfactory of 
it all, and we are frank to state that the fault does not all 
lie with the buyer. Verhaps the most of it is attributable 
to the manufacturer, probably a little to each, but my pur- 
pose here is to prove to you that we are making an earnest 
effort to remedy our shortcoming. 

The question of quality is of course the main thing. We 
are beginning to see that from the buyer’s viewpoint that 
questions of lack of quality are laid at the door of the manu- 
facturer as intentional on his part, which is a most errone- 
ous view, because of the fact that we are employing what 
is perhaps the most independent class of labor, the most 
difficult to handle and the hardest to secure results from 
of that employed by any industry. For the last two years 
especially a few of us have endeavored to grade our stock 
more carefully and find that our graders say “why are you 
so particular, no one else is. I can not make as much 
money working for you as for other manufacturers.” So he 
quits, and it is the same matter of education over again 
with another employee, rendering it very hard to secure 
results for the few of us who have honestly éndeavored to 
better our grades. It costs considerably more a thousand to 
produce a satisfactory well graded shingle. Not only has 
the manufacturer to put more labor in the grading, but he 
must have something to make a shingle out of, which can 
be better expressed by saying that in cutting the timber in 
the woods you can not go so far up into the top of the 
tree or so low on the stump—he must use a higher class 
of timber to make shingles from. By making them more 
carefully it is impossible to produce as many, with the 
result that with an increased timber cost, a higher manufac- 
turing cost and fewer shingles made a thousand cost is 
materially increased. These things the manufacturer knows 
and his aim has constantly been in the past to produce 
more shingles so that the cost a thousand would be less. 
We are now beginning to learn that this policy is wrong. 
We find the consuming markets, beginning with the New 
England states and working westward, each year are de- 
manding a better article. We find that our policy in the 
past has resulted in producing too many shingles. What 
we are now endeavoring to do is to produce fewer shingles 
and make them better. Now, how are we going to do it? 
How change our system ot manufacture which you as buy- 
ers have not found satisfactory? Right here is where I 
hope you will be interested, while I endeavor to explain our 
idea.of betterment. For the last eight months we have 
labored to get before the shingle manufacturers of our state 
the fact that we must make better shingles or see our 
market measurably decreased by the introduction of com- 
petitive roofings of various kinds. We find that the eastern 
buyer is in a state of mental antagonism against us, caused 
by the lack of uniform quality and constantly varying price, 
which condition we must change. Our efforts prevailed and 
we have established in each county of our state where 
shingles are made, that come into this section, what is 
known as county shingle grading associations, through which 
we expect to work with the retail dealers’ organizations of 
various states for the first time in the history of the busi- 
ness, having in view the benefit of both the manufacturer 
and the eastern buyer. The modus operandi of these grading 
associations is to have the affairs of the shingle mills in 
each county, insofar as grading is concerned, placed in the 
hands of seven trustees who are themselves shingle manu- 
facturers. These trustees appoint inspectors who will visit 
each mill twice or three times a week and examine the 
stock that is being turned out with a view of improving 
the grades thereof, and when these have reached a point 
of quality to justify it, the official inspection stamp will be 
placed thereon. As we now have fully 85 percent of all the 
straight shingle mills as members of these grading associations, 
it is readily seen that we are in a position to better control 
our policy of manufacture, as if a grader or packer is not 
doing good work at one mill, after being taught by the 
inspector what is necessary, he is discharged, and he, upon 
seeking employment at another plant finds that there is 
also the same inspection feature, proving conclusively to 
him that he must either do his work right or go into other 
lines of endeavor to earn a living. 

These grading associations have only recently been’ per- 
fected, and with a view of having our inspectors visit each 
mill before the commencement of operation for the season 
so as to have this year’s output start right, you will appre- 
ciate that with the hundreds of plants to reach it will take 
some time, probably several weeks, before the inspector will 
have been enabled to visit and properly instruct each mill, 
and that trerefore it will be about the first of March before 
the mills will be running to any great extent. 

Another point important equally with grading from the 
retailers’ standpoint is that with a better grade of shingles 
produced, causing fewer to be made, we believe that the 
price will be more nearly level in the future than it has 
been in the past—rendering the business less hazardous as 
far as buying is concerned, and thus causing demand to be 
more equally distributed, a condition which we believe you 
will eagerly welcome. It is our desire, gentlemen, to work 
closely with your organization for our mutual good, and 
any suggestions which you can give us we will appreciate 
and they will be, we assure you, most respectfully consid- 
ered. I thank you for your attention. 


Grades of Shingles. 


Secretary Hotchkiss—At the congress it was proposed 
by the Pacific Coast Association and my suggestion that 
there should be but two grades of shingles and your com- 
mittee will have under consideration whether they adopt 
it or not. The following resolutions have been prepared 
to submit to such lumbermen’s congress as may be called 
hereafter. 

Resolved, That we submit for the consideration of such 
lumbermen’s congress as may be hereafter called our earnest 
desire for the passage of ethical rules for the grading of 
shingles and we commend the following as embodying our 
idea of what rules should prevail in this regard, viz. : 

There should be but two grades of shingles for the market 
of this state and one of these should be known as clear and 
the other as *A* (star A star). 

Clears—Clears to be 16 inches in length, five butts to 
measure 2 1-16 inches when green or 1 15-16 inches when 
dry. ‘To be of sound timber, well manufactured and free 
from all defects; packed in bunches of 20-inch band, twenty- 
five courses on each end of the bunch, no course to contain 
more than one opening of not to exceed one inch. No sap 


shall be allowed in this grade. 
+ 


A*—Star A star brand shall be of the same general char- 
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acter as the clears, except that it may allow sound knots 
or small worm holes above 10 inches from the butt where 
the character of such defects does not injure the utility 
of the piece. 

No shake, rot, or shingles less than 14 inches long (ex- 
cept an occasional) and no unsound or loose knot shall be 
packed in this grade, all shingles of either grade to be well 
manufactured as to uniformity of thickness and square joint-* 
ing and not less than 2% inches wide. 

A third grade may be recognized by special agreement 
between parties, in which an 8-inch butt may be allowed, 
og a conforming to the *A*, and this shall be known 
as NO. e 

Shingles ordered as 6 to 2 inches dry shall be subjected 
to the same rules as to grade. 

Resolved, That we approve of the efforts of our secre- 
tary in his endeavor to procure the adoption by shingle 
manufacturers of the Pacific coast and elsewhere of but 
two standard and recognized grades of shingles for the mar- 
kets of this state, and we denounce and hold subject to rejec- 
tion by our members of all shingles shipped -upon their 
orders wherein shall be found degrades to an extent exceed- 
ing 4 percent of the quality known and understood by the 
brand designating such equipment; and 

WHEREAS, 'The immediate enforcement of this rule would 
work a hardship upon the holders and manufacturers of 
present stocks, be it 

tesolved, That shipments made to our dealers of stocks 
of shingles now on hand by manufacturers and which may 
be shipped to. purchasers, dealers in this state previous 
to July 1, 1909, shall be considered as standing on their 
own merit as at present, subject to such adjustment as may 
be agreed upon; but that shipments made subsequent to July 
1 shall be subject to the resolution first above noted. 

Resolved, That every member of this association be re- 
quested to select one or more bunches of degrade shingles 
from stock received by him during the coming year, carefully 
preserving the same intact in its original package and with 
its original brand and making a careful and true nota- 
tion of name of shipper, date of shipment, date of receipt 
by him, name of agent through whom contracted and any 
other fact of interest in the care and identification of the 
same, notifying the secretary of this association as soon as 
- possible and holding such sample bunch or bunches subject 
to his order for shipment for the purpose of exhibition at 
an exposition of degrade shipments of lumber and shingles 
which it is proposed to hold in connection with the next 
annual meeting of this association. 


The Shingle Committee. 


I was chairman of the committee which was appointed. 
Mr. Douglas was here a year ago and, as you remember, 
Was at that time secretary of the Shingle Mills Bureau, 
and we agreed perfectly. H. J. Stine, who is recognized 
as one of the best'shingle men on the Coast, a representa- 
tive of one of the largest houses there, agreed with us, 
but we have never been able to get the committee to 
agree. While they agreed on general principles, we have 
never been able to get a majority of the committee to 
sign recommendations. 

I, perhaps, am a little bit of a crank on this subject. 
I manufactured shingles forty years ago and I suffered 
from defects and difficulties such as you are experiencing 
today, until such drastic action as I hope to see now was 
adopted. 

I believe honestly that if I sell you a carload of clear 
shingles they should be clear shingles. I do not believe 
that it is right for me as a manufacturer to send you 
something you are going to have your buyers complain 
of and kick and make you trouble, and make a demand 
for a rebate because of the bad character of the shingles. 
I do not believe it is to the interest of the manufacturers 
to handle such shingles of such brand and name as I 
write you statement of. I have studied shingles care- 
fully and it does seem to me that there must be some- 
thing done, and I am very glad indeed to hear what the 
gentleman from the Coast tells us of the steps taken 
there for correct methods. I believe that if we have 
patience with them we may soon be able to distinguish 
between those who sell the shingles I have been describ- 
ing to you and those who sell the proper brand of 
shingles. 

If they carry out their inspection rules it appears to me 
that I may agree to give you something that will answer 
the brand and description which you expect to buy. It 
is proposed, and I wish to ask each one of you here to 
assist in it, in case it is carried out, to have an inspec- 
tion of degrade shingles or degrade lumber. That is to 
say, if you get hold of a degrade cut of shingles, if you 
will lay by two bunches, that are marked, telling where 
they came from; what mill they were made at; the brand 
they were called; and something that will identify them 
thoroughly, even a record of the car on which received. 
Give the date on which they came. Just lay them to one 
side until you get a request from me to send them to 
Chicago. Another thing, while you are requested to send 
shingles from Minneapolis Junction, I think I have full 
assurance’ and warrant from the Shippers’ Association of 
the West to ask you to send two bunches to my home in 
Evanston, so that you are to ship me two bunches and 
I will give you a detailed statement of the condition of 
those two bunches, taking your word that they are a fair 
sample of the shipment—I would not under any circum- 
stances undertake to investigate as to the quality of shin- 
gles unless I had your assurance that they were packed 
without reference to anything; that they were fair sam- 
ples of what was received by you in the car; and in that 
ease I think I can assure you that you will lose nothing 
in the value of the shingles, as I can perhaps make dis- 
posal of them. 

I have had occasion once during the last year to in- 
vestigate a carload of lumber. I have been known as an 
inspector of lumber—white pine lumber and of hemlock 
lumber. I took my instruction in 1852 and followed it up 
to 1877 as inspector for the Albany market, so that I think 
I know a little about the inspection of lumber, and as I 
stated before, have had some experience in the manu- 
facture and inspection of shingles. 

I had occasion to reject a shipment from a leading firm 
in St. Louis, and I reported a loss of $52 to the receivers 
of the car. The house in St. Louis consented to rebate 
and paid my expenses for examining that car. I do not 
propose at my age to turn myself into a general inspector, 
but there are cases that are very difficult to handle, into 
which I am perfectly willing to go myself or send a man 
whom I know is a competent inspector to examine and 
inspect a carload of shingles. 


Mr. Hotchkiss said that he had another letter which 
he would like to read when the matter came up on 
the question of who owned the lumber after it left the 
mill. The meeting was then adjourned for the after- 
noon. 


FRIDAY SESSION. 


The fourth-session was called to order at 10:20 a. m., 
Friday, by President Stevens, who ‘called upon Secre- 
tary Hotchkiss. Mr. Hotchkiss pleaded illness and 
stated that the matter of the catalog question would be 
taken up and discussed by those in attendance. 

When the catalog house question had been thoroughly 
thrashed out President Stevens called upon Harry Gor- 
such, secretary of the Southwestern Lumbermen’s Asso- 
ciation, and requested him to relate some of the things 
that occurred at their recent meeting in Kansas City. 
Mr. Gorsuch stated that their recent annual meeting was 





a thorough success and that there was something going 
on every minute, 

One of the members then made a motion approving of 
the formation of an inspection bureau on the grading 
of shingles which was approved and seconded. 

President Stevens then told the members about the or- 
ganization consisting of officers of the different associa- 
tions in Illinois, stating that the association was consid- 
ering sending a petition to the legislature to amend the 
garnishment law, providing for the lowering of the ex- 
emption law from $15 to $9. He produced several blank 
forms which he asked the members to sign their names to 
after the meeting was over. 

Adjournment was then taken until 2 o'clock. 


AFTERNOON. 


The meeting Friday afternoon was called to order by 
President Stevens at 2 o'clock. C. D. Warner was then 
introduced and spoke on the subject of “Harmony.” 
In Mr. Warner’s talk he cited an instance in his early 
struggles for a livelihood. He was at that time a cub 
reporter on one of the Chicago daily papers and one of 
his first assignments was to interview the late President 
McKinley at the Grand Pacific hotel. After mustering 
up his courage he finally tapped upon Mr. McKinley’s 
door at the hotel and was greeted with the announce- 
ment, “Come in, my boy! It is a nasty night out, isn’t 
it?” This, he said, put him at ease at once and before 
leaving he asked the late President for a match. This, 
Mr. Warner stated, was a man in harmony with all 
things. 

The meeting was interrupted for a moment by J. H. 
Shuck, of Springfield, [11., who said he would have to 
leave the meeting early to catch his train for home. He 
congratulated those in attendance and the officers on the 
success of the meeting and then enumerated several in- 
cidents in connection with the organization of the asso- 
ciation in 1891. Mr. Shuck was its first president. It 
being Lincoln Week Mr. Shuck thought it only befitting 
that he should make a few remarks about Abraham Lin- 
coln. He related an incident in Washington when Abra- 
ham Lincoln was President. Mr. Shuck was visiting in 
Washington and called to see the late President but 
found him busy in the council chamber. However, he 
sent in his eard and President Lincoln dropped business 
cares for a moment in order to greet his old friend, show- 
ing the democratic spirit which the old log splitter was 
composed of. 

Edward M. Hagar, president of the Universal Port- 
land Cement Company, was then called upon to address 
the audience on “Friendly Coéperation.” Mr. Hagar’s 
subject gave way to a great deal of discussion and a 
number of difficulties which were presented by the mem- 
bers were partly solved by him. ‘The selling of cement 
by the menufacturer direct to the consumer came up dur- 
ing the discussion and many comments were made. It 
was shown that some of the cement manufacturers were 
trying to do the fair thing by the retailers. It was 
suggested by Secretary Hotchkiss that Mr. Hagar use 
his influence in having the cement manufacturers hold 
a conference along the same lines as the lumber trade 
congress held at Minneapolis last summer. Mr. Hagar 
replied that such a conference had been held but to date 
nothing had been accomplished. C. W. Hall, of San 
doval, made a motion to have President Stevens appoint 
a committee to meet the cement manufacturers in this 
territory in order to get on better terms with the manu- 
facturers of cement. A vote of thanks was extended to 
Mr. Hagar for his presence at the meeting. 

Secretary Hotchkiss then read a report of the audit- 
ing committee appointed to examine the books of the 
secretary. A motion was made and seconded to have 
the report placed on file. 


Report of Committee on Resolutions, 


A report of the resolutions committee was read and a 
motion was made by T. J. Bermingham for the adoption 
of the report, which was seconded. The report of the 
committee was as follows: 


Resolved, That we protest against any attempt on the part 
of manufacturers of lumber to have us accept odd lengths of 
bill stuff and boards, also odd and short lengths in D and M 
flooring and ceiling except where the same is end matched. 

Resolved, That we object to the practice of certain manu- 
facturers in furnishing dimension smaller than one-quarter 
inch less in thickness than stated sizes where the same is 
dressed two sides, also applying our protest to a proposed 
reduction in the general thickness of staple stock other than 
dimension. 

Resolved, That the proposed or suggested effort to compel 
dealers to accept odd lengths of lumber at a measurement of 
the next even length above is an imposition against which 
we most earnestly protest. ‘ 

Resolved, That a dealer is entitled to receive in length, 
size and quality that and only that for which he gives an 
order, and that the proposed intent of shippers to fill orders 
with shorts and sizes not ordered by the dealer entitles the 
consignee to a rejection of the shipment as a degrade, except 
by consent of the party ordering. 

Resolwed, That this association favors the proposition now 
under consideration by state legislature and the national 
Congress for the general construction of good roads through- 
out this state and the nation, and we urge upon our repre- 
sentatives in Illinois and in the national body their hearty 
support of any feasible measures looking to that end. 

ResoWed, That the board of directors prepare and provide 
triplicate order blanks for the purchase of lumber, shingles 
and other goods usually carried by retail lumber and mason 
supply dealers and furnish the same to members upon request 
and at cost. 

Resolved, That the thanks of this association are hereby 
tendered to the mayor and citizens of Peoria for their kind 
invitation to hold our next annual meeting at Peoria, and 
that the ee be instructed to ps id to said communi- 
cation that at this meeting of the combined associations the 
following action was taken, namely: 

ResoWed, That our members are entitled to receive that 
for which they contract and not a substitute for the same, 
and that the practice of some shippers of lumber and 
shingles, abipging inferior grades under superior names, or 
lengths and sizes of lumber not ordered as a portion of the 
shipment, gives full warrant to the purchaser to refuse the 
a and to throw such shipments upon the hands of the 
shipper. 


Resolved, That the members of this association are ex 
pected to supply the secretary with a full list of all partic 
from whom they have purchased goods during the last twel\ 
months in order that he may be in position to supply the: 
with such information as they may desire from him fro 
time to time. 

Resolved, That the Illinois Lumber Dealers’ Associatio 
affiliated with the Illinois Masons’ Supply Association, in a 
nual meeting assembled, enters its most earnest prote 
against the proposed measure of the postmaster general 
the United States in the proposed enlargement of the par 
post and as representatives of 1,000 towns and villages 
Illinois express the belief that the operation of said extend. | 
parcels post would be to eliminate and exterminate the lo 
retail merchant in our towns, to the detriment of the fa: 
ing and other classes in interest, whom said bill is suppos i 
to benefit. 

Resolved, That our secretary is hereby instructed to si | 
a copy of this resolution to the senators and congressn 
representing this state in the Congress of the United Sta: 
urging their opposition to the passage of any bill provid 
for the extension of the present parcels post regulatic. «, 
= we believe to be ample in their provisions as they pn \y 
stand. 


WHEREAS, The system by which manufacturers and wh: 
salers inform their customers of changes in their price 
by referring to previous lists of one or more miscellanc 
dates, necessitating reference to dates mislaid or lost, n 
perhaps a majority of cases leading to such confusion d 
uncertainty ; therefore, be it 

Resolved, That we commend to the attention and appro il 
of shippers the issuance of basic price lists but twice in 
each year, namely, January and July; and that notificat in 
of discounts or other changes be so made as to refer only to 
the basic lists of one or the other of these dates. 


_— 


xz 


Resolved, That we approve of the efforts of our secret: ry 
in his endeavor to procure the adoption by shingle maju- 
facturers of the Pacific coast and elsewhere of but two 
standard and recognized grades of shingles for the mark»ts 
of this state, and we denounce and hold subject to rejection 
by our members of all shingles shipped upon their orders 
wherein shall be found degrades to an extent exceeding four 
(4) per cent of the quality known and understood by the 
brand designating such shipment; and 

WHEREAS, The immediate enforcement of this rule would 
work a hardship upon the holders and manufacturers of pres- 
ent stocks; be it 

Resolved, That shipments made to our dealers of stocks of 
shingles now on hand by manufacturers and which may be 
shipped to purchasers, dealers in this state, previous to July 
1, 1909, shall be considered as standing on their own merits, 
as at present, subject to such adjustment as may be agreed 
upon; but that shipments made subsequent to July 1 shall 
be subject to the resolution first above noted. 

Resolved, That every member of this association be re- 
quested to select one or more bunches of degrade shingles 
from stock received by him during the coming year, care- 
fully preserving the same intact in its original package and 
with its original brand and making a careful and true nota- 
tion of name of shipper, date of shipment, date of receipt 
by him, name of agent through whom contracted and any 
other fact of interest In the care and identification of the 
same, notifying the secretary of this association as soon as 
possible and holding such sample bunch or bunches subject 
to his order for shipment for the purpose of exhibition at an 
exposition of degrade shipments of lumber and shingles 
which it is proposed to hold in connection with the next an- 
nual meeting of this association. 


Election Committee Report. 


W. T. Boston, chairman of the committee of election 
of officers, then read his report as follows: 

“To the Members of the Illinois Lumber Dealers’ As- 
sociation: We beg leave to submit the following nomina- 
tions for the ensuing year: President, Joseph Paddock, 
Pana, IIl.; vice president, N. FE. Holden, Danville, IIL; 
directors for three years, N. H. Parsons, Rockford, IIL, 
and W. F. Stevens, La Salle, Ill.” 

Mr. Boston moved the adoption of the report. 

This being the last of the program a committee was 
appointed, consisting of W. 'T’. Boston and J. T. MeGrath, 
Polo, Lll., to escort Joseph Paddock, the new president, 
to the chair. President Stevens, as he handed the gavel 
to Mr. Paddock, said it gave him great pleasure to leave 
the presidency in his care, 

Mr. Paddock was then called upon to make a speech 
but he begged to be excused, stating he had had only 
about a year to prepare one, it being intimated to him 
at the last meeting that he would probably be the next 
president. Mr. Paddock said the majority of the retail 
lumber dealers of Illinois are already members of the 
association and that his sympathies were in accord with 
the past conduct of the association. His talk drifted 
into the use of cement as a building material and s!ate¢ 
that every retail lumberman should also be a membvr of 
the cement association. The mail order houses hai not 
troubled him in his business as he had made friends with 
the contractors and had gone to a great deal of trouble 
in eatering to them, and also that no contractor was 
under obligation to him. That if a contract was |» be 


let for a new building it very seldom went out © his 
reach. President Paddock then thanked the membe: : for 
the honor bestowed upon him and said it would |: his 


endeavor to make the association as successful as pos 
sible during his presidency. 

A committee of two was then appointed by Pres ‘lent 
Paddock to escort Vice President Holden to the alt. 
Mr. Holden stated that he regretted he could not sake 
a speech but if he was elected president next ye © he 
would be prepared for the occasion. 

A vote of thanks was then extended to See: tary 
Hotchkiss for bringing the association meeting b: \ t 
the Sherman House but Mr. Hotchkiss declared the not 
belonged to the board of directors. He told the em 
bers that it would be impossible to hold the meeti: 4 0? 
this spot next year as the Sherman House was ) be 
torn down this fall and a modern structure to be «rect: 
ed but he thought it possible that a suitable place ould 
be found for the next annual. 

President Paddock then made a motion to ad ur, 
which was seconded, 

Immediately after the adjournment of the mee! “g ® 
directors’ meeting was held and George W. Hot: \ikiss 
was reélected secretary for the coming year. 

The choice of delegates to a future congress wii left 
for the action of the executive committee at a iuture 
meeting. 
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WISCONSIN LUMBER RETAILERS MEET AT MILWAUKEE. 


ineteenth Annual Convention Held in the Cream City, With a Large Attendance — Mutual Insurance 
Organizations Show Heavier Losses than Usual But a Very Prosperous Condition — Code of 
Ethics Considered by the Badger State Lumbermen — Entertainment Features. 


\IILWAUKEE, WISs., Feb. 23.—When the nineteenth an- 
ul convention of the Wisconsin Retail Lumber Deal- 
Association opened at the Hotel Pfister today the 
room was filled to its capacity. The first session was 
led to order at 2:30 in the afternoon, by President 
| .J, Loomans, of Waupun. The meeting promised to be 
of the most interesting and largely attended of 
those that have been held by this successful asso- 
tion, An interesting program containing two illus- 
trited addresses besides numerous papers on subjects 
eresting to retailers had been prepared. Incidental 
he meeting of the retailers occurred the meeting 
of the mutual insurance bodies affiliated with the 
\\\sconsin organization. Tuesday morning was given 
up to the registration of visitors and informal per- 
soual reunions in the lobby. 
\t the opening of the first session, President 
Loomans presented his address. It was as follows: 





am thankful for the privilege of presiding at your an- 
nt convention and appreciate the honor conferred upon me 
by the oecasion. But I also feel a deep sense of responsibil- 
it ir out of proportion to my ability to meet it success- 


lhe secretary, the treasurer and the heads of the various 
committees, eacn in his own field, will give you the details 
of the work which the association has done in the last 


twelve months. We have endeavored to carry out in the 
spi and letter the suggestions made at our last meeting. 

| think that every retail lumberman in the state should 
be a member of our association and would be if it could be 
shown to him in the right light. Nothing will do more 
toward adding new members to our list than personal solici- 
tation. If you have a dealer in a neighboring town who is 
hot & member | would urge you to go to him and show him 
the benefits vou have derived from the association. Any 
movement succeeds best when every man puts his shoulder 
tu the wheel “In union there is strength,” and our future 
depends on the loyalty with which we, who are its suppor- 
ters, defend and maintain our principles. 


so, if you have a new idea for the betterment of your own 


yard, bring it to the convention and share it. If you have 
no ideas, come to the convention and get some. 

Most of us have had more or less trouble in collecting 
chai from the railroads, such as overcharging, unjust 
dk rage ete., also in locating cars that have been set out 
on some siding, at a time when they were most needed for 
sor pecial bill. The Northwestern Lumbermen’s Associa- 
tion has established a depurtment called the special service 
d ment I have talked with Mr. Hollis, their secretary, 
about this department and he thinks it of great service to 
the members I wish to read part of Mr. Hollis’ report 
on tf department so you may get some idea of what they 
hha wen doing the last year. The report is as follows: 

Special Service Report. 

lburing the year we have traced 854 cars handled over 
twenty-eight different lines. ‘This does not mean simply a 
sit report as to the location of the car at time tracer 
“ ed, but a daily following up of the car and frequent 
rep of its whereabouts until landed at destination. In 
hat instances this service has been of almost inestimable 
vat to our members, who are under contract to deliver 
mist | within a specified time. In a number of cases our 
st has been instrumental in hastening cars to destina- 
thot ithin the time limit, thereby saving our people trouble 
ane . We have had both verbal and written expression 
fre hose who have made use of the service, to the effect 
th i alone is worth many times the amount of the annual 
du in addition to car tracing we have handled during 
th ivr 652 claims of all sizes. Five hundred of these 
ha eon for boss and damage and 152 for overcharge. 
Tl 652 claims were against seventeen different railroads 
a ilroad associations. On January 11 the record shows 
i alms actually collected and the Balance still in the 
pl rhe methods of procedure and system = in 
tl rt of the work have been approved by the traffic 
vl of the several railroads and our members tell us 
1 eritorious claims handled by us reach tinal settle- 
mi 1 much less time than when they were handling them 


ul ve 
ild be pleased to have the members express their 
vi u this subject at the proper time. 
my good fortune at the close of our last meeting 
osen one of the delegates to the Tacoma conference, 


an more enthusiastic meeting 1 have never attended, nor 
ha en Wholesaler and retailer meet on grounds of such 
M y and fairness. The Tacoma conference led to the 


polis meeting and the history of the lumber business 


W ow a decided change from the effects of these meet- 
in you have all received the proceedings of these meet- 
in 


they will be discussed later. 

is much to be said on the uniformity of width and 
tl * of lumber. The resolution committee will present 
ms covering this topic which I hope will be fully 


di 

that I voice the sentiment of every retail lumber- 
m ent when I say that we are glad to see some of the 
ul salesmen here, I think the impression has been 
Bt by the traveling salesmen that they are not wanted 
it neetings. That is wrong. We want you here and 
| { a hearty greeting to all lumber salesmen in the 
“ts ! | ask and sincerely hope that they will honor us 

ir 


presence at all our sessions. 
I otlicers of the association, especially the secretary, 
' my most hearty thanks for the consideration and 


. nt service rendered. 
i that our meeting may be very happy, very produc- 
“he ood and very full of that spirit of good fellowship 
or made them in the past landmarks in our business 
The Secretary’s Report. 
The 1 


president was immediately followed by Secre- 


sary Paul Lachmund, of Milwaukee, with his annual 
report, whieh was as follows: 
Ming wo k of the secretary's office during the last year has 


Alleve, wltteted on conservative lines when dealing with 
wi ey infractions of good ethics, but happily the cases in 
‘ich your secretary was called on to act as a meditator 
Wer J. the parties to a controversy have been few and 

Lac) eth One or two exceptions, satisfactorily adjusted. 
speciat Jul your secretary was visited by Walter B. Wooden, 
inte 4 agent of the Bureau of Corporations, to make inquiry 
© methods of work of the Lumber Secretaries’ Bureau 


between 








of Information and of the Wisconsin Retail Lumber Dealers’ 
Association. It afforded me great pleasure to meet the 
gentleman and have the opportunity of discussing the object 
of his visit with him. I voluntarily placed in his possession 
copies of all literature originating from this office and 
offered to further assist him in every manner possible to 
gain a true and correct insight into the system and work of 
this oflice. On return of some of the papers several ‘weeks 
later 1 wrote Mr. Wooden as follows: 

“Dear Sir: I beg to acknowledge receipt by mail of copy 
of report of the annual meeting of the Wisconsin Retail 
Lumber Dealers’ Association, which I placed at your dis- 
posal when at this office some weeks ago. If your depart- 
ment has found anything contrary to any of the United 
States statutes in the activities of this bureau as well as 
of the Wisconsin Retail Lumber Dealers’ Association, as 
shown by the proceedings of the meeting of the latter and 
other literature placed in your hands by me, I would con- 
sider it a great tavor if you will point out to me the objec- 
tionable features of our work. 

“I assume authority to say that both organizations will 
cheerfully comply with any suggestions on your part in 
which manner the articles of association and bylaws should 
be amended, if held to be in conflict with any act of Con- 


gress or ruling of your department. 
“Soliciting the favor of your further communications, I 
remain, yours truly, PAUL LACHMUND.” 


In reply to this I received the following letter from 

Commissioner Herbert Knox Smith: 
“November 20, 1908. 

“Dear Sir: Your letter of the 2d instant to W. B. 
Wooden, special agent of this bureau, was referred to me 
for reply. 1 note that you desire to know whether this 
department has found anything contrary to any of the 
United States statutes in the activity of this bureau, as 
well as of the Wisconsin Retail Lumber Dealers’ Associa- 
tion, and further that you would consider it a favor if I 
would point out objectionable features of your work, if any. 
Il further note that both organizations would be glad to 
comply with any suggestions from me tor amending articles 
of association and bylaws in conflict with any law or ruling. 

“fl appreciate fully your desire for information on this 
subject, and | heartily wish that | might discuss the matter 
as you request. Unforiunately, however, | am not at liberty 
to do so. A consideration of the position will, I think, lead 
you to appreciate the situation. ‘The work of enforcing the 
federal laws against combination lies wholly with the de- 
partment of justice. Any opinion that I might express on 
such subjects would have no binding force whatever on that 
department and would be no protection to anyone. I appre- 
ciate fully the desire of your organization to conform to the 
law and | sympathize with your feeling that you ought to 
be informed what the law is. | trust that some time some 
mode of procedure may be established by which such proper 
desire for information can be met. Very truly yours, 

“(Signed) Hersert KNOX SMITH. 

“Department of Commerce & Labor, Bureau of Corporations.” 


I am led to infer from the above that the department 
of justice is fully satisfied from its investigations of the 
retail lumber dealers’ associations that these. organiza- 
tions are conducting their affairs strictly within the laws 
of this country and should not be classed with certain 
corporations now under investigation, and partly under 
indictment for violating the anticompact laws. 

It is probable for like reasons that the investigation of 
the so-called “lumber trust’? ordered by the last legisla- 
ture of this state, which was primarily aimed at our asso- 
ciation has been suspended, or possibly entirely given up 
by the committee appointed for the purpose. 


Getting Together. 


The “Get Together’ idea has perhaps never before in 
the history of trade organizations come nearer practical 
realization than when the representatives of a number of 
lumber manufacturers and jobbers and retail dealers in 
lumber met at Tacoma, Wash., in March last to confer 
together and devise some measure to unify the ofttimes 
conflicting rules governing the relations between buyer 
and seller. At this conference it soon became apparent 
that the movement in order to become effective, should 
be made national in its character, and it was therefore 
resolved to appoint a committee of three with authority 
to call a national conference of manufacturers and retail 
dealers at which the sentiments of the initial meeting 
were to be put in concrete form for ratification by the 
several organizations represented. 

This second conference constituted itself at Minneapolis 
in June last under the name of the American Lumber 
Trades Congress, and the result of its deliberations, 
known as the code of ethics is now before this meeting 
for ratification or amendment. 


The Sherman Law. 


Although congress has thus far failed to amend the 
Sherman antitrust law modifying its most drastic pro- 
visions*there appears to be a tendency on the part of the 
federal authorities to meet conditions which have de- 
veloped since the enactment of said law by a more con- 
servative construction of some of its objectionable fea- 
tures. 

In the annual report of Commissioner Herbert Knox 
Smith of the bureau of corporations submitted to Secre- 
tary Strauss of the department of commerce and labor, 
Commissioner Smith says: 

“There is an irresistible movement toward concentra- 
tion in business. We must recognize the fact that indus- 
trial concentration is already largely accomplished, in 
spite of general statutory prohibition. The aim of new 
legislation should be to regulate, rather than to prohibit 
combination. It is an obvious absurdity to attempt to do 
both at the same time, and prohibition has practically 
failed. 

“Our present law, forbidding all combination, therefore, 
needs adaptation to the actual facts. If we are to do 
anything effective with the corporation question we must 
make an advance on our present legislation. The prac- 
tical object is to see that business opportunity and the 
highways of commerce are kept equally open to all; to 
prevent fraud, special privilege and unfair competition. 
To do this we must recognize concentration, supervise it 
and regulate it. Above all we must have a system of 
efficient publicity. This is the strongest means for our 
purpose. : : 

“We must have 9 system of supervision which provides 
a working basis for conference and codperation and which 
does not rely merely on criminal procedure and es. 
There is not only a change in the attitude of business 
leaders. There is also an aroused and intelligent demand 
from the public for fair business methods and for equal 
commercial opportunity for all. The future of ‘the nation 


must depend largely upon the stability of its business 
machinery. _ 

That machinery can not be permanent or successful 
unless it operates openly and justly. It must place and 
keep in control of our great commercial forces men who 
have risen there solely by superior industrial efficiency. 
It must protect such men from the competition of those 
who get power by unfair and illegal methods and privi- 
leges—practices that rely peculiarly on secrecy. 

“To do this the government must have such supervision 
and control of that corporate machinery as will maintain 
in business the fundamental American idea of equal 
opportunity to all.’’ 


The Lumber Trades Congress. 

At both conferences this association was duly repre- 
sented and it is recommended that we continue our affilia- 
tion with the American Lumber Trades Congress by the 
appointment of delegates, with full power to act, to repre- 
sent our organization at the future meetings of the con- 
gress. 

A large number of manufacturers’ and merchants’ asso- 
ciations and chambers of commerce representing the 
various industries of the country, in response to requests 
from all sections, on January 9 last issued a general in- 
vitation to all commercial bodies to be represented at a 
National Tariff Commission Convention to be held in In- 
dianapolis, February 16, 17 and 18, 1909, for the purpose 
of giving adequate expression to the existing public de- 
mand for the creation of a permanent, nonpartisan, semi- 
judicial tariff commission. As this association had, at 
various annual meetings, declared itself in favor of abol- 
ishing the duty on lumber, the board of directors, believ- 
ing the majority of the members in harmony with this 
movement, accepted said invitation in behalf of this asso- 
ciation and authorized the appointment of two delegates 
to represent our organization at the said convention. 
William’ F, Kellogg, of Grand Rapids, and H. L. Tibbits, 
of Milwaukee, were so appointed and will make report to 
you on the result of the convention. 

At the last annual meeting the Northern Pine Manu- 
facturers’ Association, through its secretary, J. E. 
Rhodes, extended to this association an invitation to ap- 
point a committee of three members to visit a number of 
northern mills for the purpose of witnessing and investi- 
gating the work of their bureau of grades. This invita- 
tion was thankfully accepted and the committee, consist- 
ing of C. H. Weber, of Menomonie; E. H. Walker, of Co- 
lumbus, and G. W. LaPointe, jr., of Wilson, are ready to 
make report on their visit at this meeting. Your secre- 
tary, on special invitation by Secretary Rhodes, accom- 
panied the committee on a part of its trip to the several 
mills and joins the committee in the expression of grate- 
ful acknowledgment of the many courtesies extended to 
them by the owners and employees of the mills visited. 
To Chief Inspector H. 8S. Childs special thanks are due 
for the safe conduct of the party and for looking after its 
comfort during the entire trip. 


The Parcels Post. 

This association has expressed itself as décidedly op- 
posed to the extension of the parcels post as advocated by 
the postmaster general, and now proposed to be estab- 
lished under a bill introduced at the present session of 
congress. An amendment to this bill was recently offered 
authorizing the postmaster general to experimentally in- 
troduce the system in two or four counties and report 
the result of the experiment at the next regular session. 
Believing to voice the sentiment of our members on this 
question I telegraphed Senator LaFollette: ‘‘Wisconsin 
Retail Lumber Dealers’ Association strongly oppose ex- 
perimental introduction of parcels post and any appropria- 
tion of funds for the purpose.”’ 

I hope that every member of this association will take 
a live interest in this matter and write his representative 
in congress protesting against the enactment of said bill 
or any amendment thereto which may eventually lead up 
to the extension of the parcels post service. 


Special Service Department. 


About two years ago the Northwestern Lumbermen's 
Association organized a bureau to which its members 
might, if they choose, refer their claims against the rail- 
roads for loss or damage to goods in transit and over- 
charge in freight or demurrage. In addition to this ser- 
vice the bureau assumes the duty of tracing up shipments 
delayed in transit and hastening delivery at destination. 
The bureau has proven of great value to the dealers who 
have availed themselves of its services in expediting the 
settlement of claims placed in its hands, and its method 
of procedure has the approval of the traific officials of 
the railroads. 

The proposition has now been made by the Officials of 
the Northwestern Lumbermen’s Association to open this 
service to the members of our association by permitting 
them to refer their claims against the railroads as re- 
quests for the tracing of cars direct to F. W. Tuttle, man- 
ager of the special service department at Minneapolis, 
Minn., with the understanding that this association bear 
its pro rata share of the maintenance of the department, 
based on the service rendered. The proposition is hereby 
submitted for your consideration and determination, 


Substitutes for White Pine. 


The growing scarcity of white pine lumber compels the 
retail dealers to look around for suitable substitutes for 
this material, especially in the better grades. California 
redwood, yellow pine, red cedar, basswood, the different 
hardwoods and even hemlock have each been recom- 
mended to the trade by the respective manufacturers of 
these woods as equal to, and, some of them, superior to 
the white pine in its uses for interior finish, flooring or 
siding. One other wood for which claims of equal merit 
are made is the southern red cypress. You will have an 
opportunity to hear more of this lumber at 10 a. m. Thurs- 
day, at which hour George E. Watson, secretary of the 
Southern Cypress Manufacturers’ Association, will address 
you on cypress lumber and its uses and with stereopticon 
views of the manner of logging and manufacture. Do not 
miss this! Your secretary had the pleasure of listening to 
this address at the late meeting of the Michigan Retail 
Lumber Dealers’ Association and can assure you that it 
will be worth your while to stay and hear Mr. Watson. 


Railway Rates. 

Our application to the state railway commission for an 
order on the Chicago, Milwaukee & St. Paul and the 
Chicago & North-Western railways to make joint rates 
on brick, lumber and other forest products between al 
points on their respective lines in this state not exceed- 
ing the joint rates now made with other railroads in this 
state on the same materials, has had several hearings be- 
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fore the commission, and briefs in the case have been 
duly filed by our attorneys. lam now advised that a final 
hearing will not be had before March and that a decision 
can not be expected before two or three weeks later. 

The increase from 417 to 423 yards in the membership 
of our association during the year has not been very 
satisfactory. We should be able to gain at least fifty 
percent of the yards in the state not in the association’ 
during the coming year it the members will but do a 
little missionary work among those dealers still on the 
outside. It seems that we might accomplish this in view 
of the fact that the number of yards eligible to member- 
ship number less than one hundred. 

I again tender grateful acknowledgment to the officers 
of this association and many of its members for the 
ussistance given me in the duties of my office as secre- 
tary, and wish to assure them that their courtesy is duly 
appreciated by me. 

Treasurer H. L. Tibhits, of Milwaukee, presented 
his annual report. It showed a balance at the begin- 
ning of the year of $2,609.32; receipts during the year, 
$2,670.41; disbursements during the year, $2,962.84; 
and a present balance on hand of $2,316.89. 

President Loomans appointed the following commit- 
tees, the resolutions committee having been selected 
in advance of the convention: 

Resolutions—Waldo Thompson, Beloit; W. F. Kellogg, 
Grand Rapids; E. W. Wiicox, Fort Atkinson. 

Audit—f. S. Durham, Watoma; W. F. Pierstorff, Middle- 
ton; J. B. Laun, Kiel. 

Nominations—Fred Barnett, Ripon; Frank Boddin, Hori- 
con; BE. H. Gerard, Stoughton. 

W. F. Kellogg, of Grand Rapids, who represented 
the association at the meeting of the tariff commis- 
sion, in Indianapolis, Ind., February 16, 17 and 18, 
presented. his report. He read the resolutions adopted 
by that convention, urging the formation of a tariff 
commission to take the fixing of import duties out of 
the hands of Congress, and to place it under the con- 
trol of a body which would not be intluenced by polit- 
ical considerations and which would tend to render 
stable tariffs when fixed, so that business would not 
be disturbed by threatened legislation. He asked that 
the resolutions committee prepare suitable resolutions 
along similar lines, endorsing the work and ideas of 
the Indianapolis convention. His report was referred 
to the resolutions committee. 

Secretary Paul Lachmund, of Milwaukee, presented 
a resolution asking the northern pine and hemlock 
manufacturers to adopt a standard of sizes and thick- 
nesses. Mr. Lachmund said he had addressed a letter 
to the secretaries of several retail lumber dealers’ 
associations, asking support in this movement, and 
the Michigan, Indiana and Ohio associations had 
adopted resolutions calling upon the manufacturers to 
adopt such a standard. Mr. Lachmund’s resolution 
was referred to the committee on resolutions. Inci- 
dental to the presentation of this question, Mr. Lach- 
mund read a letter from W. H. Bissell, of Arbor 
Vitae, in response to an invitation to address the con- 
vention on this subject, which said that he hardly felt 
that he could do so, as his company was already mak- 
ing standard sizes. 

Secretary Lachmund called attention to a bill now 
before the Wisconsin legislature, designed to enlarge 
the powers of the Wisconsin railroad commission so as 
to permit the commission to review freight rates before 
they are put into effect. In connection with this 
matter he read a letter from Mr. Bissell to L. C. 
Whittet, of Edgerton, formerly president and now a 
director of the Wisconsin Retail Lumber Dealers’ As- 
sociation, and now a member of the Wisconsin legis- 
lature, urging the careful consideration of this bill. 
The entire matter was referred to the resolutions com- 
mittee with instructions to present resolutions favor- 
able to the passage of the bill. 

The meeting of the Wisconsin Retail Lumber Deal- 
ers was then adjourned, and the annual meeting of the 
Retail Lumber Dealers’ Mutual Association of Wis- 
consin, and the Wisconsin Retail Lumber Dealers’ Mu- 


tual Insurance Company was held, with President 
M. H. Hand, of Plymouth, in the chair. Paul Lach- 


mund, of Milwaukee, secretary of both the mutual 
insurance organizations, presented his annual report, 
as follows: 


Insurance Secretary’s Report. 


In presenting to you herewith the financial exhibits of 
our insurance corporation for year 1908, I have an apology 
to offer for the comparatively heavy fire losses we were 
called upon to meet. . ‘ 

The general drought which existed for a long period 
during the last summer and fall throughout the western 
part of this country is justly chargeable with a part of 
the extraordinary amount of losses by fire during the 
year, largely exceeding the average annual losses for a 
number of years past, if we except the conflagration 
losses of San Francisco and Boston from our calculation. 

This condition also has contributed to swell the aggre- 
gate amount of our losses for the year beyond that which 
we have suffered on our yards in any one previous year. 
Fortunately our reserve fund has sufficed to meet the 
payment of these losses promptly without recourse to a 
special assessment, or an advance in the origina! rate 
of assessment of 36 percent on the premiums in series A 
and 42 percent on the premiums in series B. 

I submit herewith a comparative statement of assess- 
ments and losses since organization, which may prove of 
interest to you just at this period. Total amount of 
assessments paid by the policy holders since organization, 
$31,850.35. 

Total amount of losses, $22,487.84. 

Balance to reserve fund, $9,762.51. 

Of this amount which, however, does not include the 
income from interest, $2,753.04 has been expended for 
miscellaneous purposes, leaving a cash surplus of $7,009.47 
to the credit of both series of policies January 1, 1909. 

Stimulated by the enormous loss and waste of property 
by fire, amounting annually to over $200,000,000 in the 
United States, the insurance departments of several states 
have organized auxiliary departments to inquire into the 
cause of all fires, prosecute persons suspected of arson 
and generally advise and assist in the prevention of fires. 
I wish to offer a few suggestions along the line of pre- 
vention of fires which deserve your consideration: 

A large part of the fire waste of this country is directly 
due to untidy conditions and other faults of management. 

A careful inspection of your entire premises daily will 
assist in bringing about a decrease in the liability of fire. 

Ashes should be kept in metal receptacles and never 
in paper or wooden barrels or boxes. 


Oily rags or waste should be kept in metal waste cans 
and contents removed and burned each night. 

Rubbish should never be allowed to accumulate in the 
buildings. 

Spittoons should be made of metal and never contain 
sawdust or other combustible material. 

Gasoline, naphtha and other volatile oils should not be 
kept in the building. 

Open flue holes should be protected with sheet iron or 
better be bricked up. 


Electricity, when improperly installed, is hazardous; see ~ 


that your certificate of approval covers the entire installa- 
tion; lamp cords should not be hung on nails or wrapped 
around any piping; paper shades should never be used. 
Confer with city electrician when changes are contem- 
plated. Do not allow employees to tamper with electrical 
installation. 

Stove pipes should be run direct to brick chimneys and 
never through floors or partitions; protect floors under 
and about stoves with brick, cement or sheet metal. 

See that all fire extinguishing apparatus is in good 
working order. 

-aper or rags saturated with printer’s ink will produce 
spontaneous combustion. 

Damp lamp black will spontaneously ignite. So will 
slack and pulverized coal and charcoal when wet. 

-arlor matches—never use them, always use the safety 
match, they cost no more. 

Notwithstanding there is printed on the title column of 
every fire insurance policy this notice: ‘Read conditions 
of your policy,”’ it is important that the written portions 
of all policies covering the same property read exactly 
alike. If they do not they should be made uniform at 
once. I find that frequently this notice is inexcusably 
disregarded by policy holders. In case of a loss by fire 
this oversight usually leads to delay in the settlement of 
a loss and often to vexatious and costly litigation. Our 
policy holders should carefully compare their policies 
covering the same risk with each other and if not strictly 
concurrent return same to the office from which issued. 

It is not the purpose of this report to enter into a tech- 
nical discussion of the subject of rates, but will say that 
it is of vital importance to every mutual insurance asso- 
ciation or company that its rates of insurance be equit- 
able in every respect and adequate to the risk assumed. 
Since the organization of the lumber mutuals some of the 
old line companies’ rates on retail lumber yards no longer 
afford anything like a safe criterion of the value of a 
lumber yard as a fire risk. Physical hazards and ex- 
posures seem to cut no figure with these companies in 
writing on this class of risks. Yards of the same class 
are being written on at widely divergent rates in dif- 
ferent towns and cities if necessary to keep the business 
from going to the mutuals. Has the character of the 
average retail yard recently changed so that it should 
be placed on a par with an unexposed dwelling house? 
And is it not true of the contrary that the average yard 
of today is a more hazardous risk than the yard of 
twenty to thirty years ago owing to the enlarged size of 
the sheds now generally in use? It is well for the retail 
lumber dealers to remember that previous to the organi- 
zation of the lumber mutuals their yards were rated 100 
to 200 percent higher by the same old line companies 
which are today so solicitous about giving them, the 
dealers, bargain counter insurance simply to induce them 
to be disloyal to their own organizations and eventually, 
when successful in forcing the lumber mutuals out of the 
field, restore the former high rates. In connection with 
the question of rates I will read to you a letter from one 
of our policy holders to whom I had written that we 
should have to advance the rate on his yard at expiration 
of the present term of his policies in accordance with our 
rule to advance the rate on the “all under the roof yard,” 
meaning the modern ‘‘jumbo”’ size enclosed shed. The 
writer is evidently imbued with the true spirit of co- 
operation and mutuality and an'example worthy of imita- 
tion by all holders of mutual insurance policies: 

MINNEAPOLIS, MINN., July 13, 1908. 
Paul Lachmund, secretary, Milwaukee, Wis. 

Dear Sir: MHerewith tind insurance policies covering the 
various risks of the Crane Johnson Company, in your asso- 
ciation, also a blank form which has been recently placed 
on all of our policies with the Northwestern, and I am 
asking you to make the Wisconsin policies uniform with 
theirs. 

In connection with this change and in response to letter 
written by you to the Crane Johnson Company about two 
weeks ago, I have agreed with the Northwestern to stand 
for an advance of $0.25 on our deposit premiums on the 
big shed at Cooperstown. I think your decision in regard 
to asking us for this increase at the expiration of present 
policies is entirely proper, but as I am an association man 
first, last and always, I am perfectly willing. that this advance 
should go on at once. I feel very sure that the best inter- 
ests of association work among lumbermen is very substan- 
tially furthered by this insurance business. I, in fact, 
would go so far almost as to say it is the most important 
factor in keeping us together. Yours truly, 

(Signed) MAYNARD CRANE, 

President Crane Johnson Company, Cooperstown, N. D. 


The secretary’s report was approved, as was also the 
financial report of the two mutuals, which was as 
follows: ( 

Insurance-Financial Report. 
‘At the Close of Business December 31, 19098. 
SERIES A. 





RECEIPTS. 
Cash on hand Devember 31, 1907...............$ 5,706.89 
Premiums received January 1, 1908-December 
NS a has taba, oer ott pss indie ie tet cela niin din Sobre 8 3,962.05 
Assessments collected January 1, 1908-December 
ET SEN A o-bx ata & 50.10. a. oo iecch oS -Were wiht maae el elae 4,852.70 
ey I IE «5.3.0 va-s arn a'o'a 80030266 a Reena eS 8090.81 
pi ee ee ee ee ee ee $15,412.45 
DISBURSEMENTS. 
Return premiums on policies canceled....$ 641.00 
Return premiums on policies expired.... 2,589.05 
$3,230.05 
EXPENSES. 
Divoctors’ -CRpORseS su ic5i-5.s 9c 00 00% $ 39.37 
Printing, postage etc........... . 63.58 
ND fobs: RAR ete e Oh) Ro Sate 750.00 
WOE cccwcesescisccevcevecses 2.17 
Traveling expenses etc........... 104.78 
-———$ 959.85 
SONOS 4.55 che ahaaea Tsiee aoe 6,485.17 
- $10,675.07 
ae eee ee eT EET 4,737.38 
ASSETS ARE AS FOLLOWS: 
os a x Scat ullanh (arn Veh Mlb miachre Soaie la Rohe wR Sirveibet $ 4,737.38 
Pg eT Sree eee rir ee Pee 14,100.00 
Assessments charged policyholders, not due....... 1,033.36 
PI MOMENI oo oi oi ao. dicreas. oie ds Sib 0 wise oem ohere 355.66 
$20,226.40 
Amount required to pay original deposit premiums. 13,258.02 
ree Tee ree en eee $ 6,968.38 


LOSSES FOR THE YEAR. 
Fadger State Lumber Company, Elk Mound, Wis. ..$2,000.00 


Kellogg Bros. Lumber Company, Nekoosa, Wis..... 1,120.22 
William Hoskins & Co., Galena, Iil............... 450.00 
Vibbits-Cameron Company, Rose Lawn, Ind........ 2,914.95 


$6,485.17 


Losses since organization...........cccccccccecs $ 15,546.9: 
Pasurance im TOrce....%. icicc sce w. PE ee ee 989,310.00 


SERIES B. 

A second series of policies were opened January 1, 1905 
under the corporate name of Wisconsin Retail Lumber Dea 
ers’ Mutual Insurance Company. The object of the organiza 
tion is to allow the holders of policies in Series A to insur 
an additional amount not exceeding three thousand dolla: 
($3,000) on their yards. The management of the compan: 
and its plan of insurance are essentially the same as thos 
of Series A, but the business will be kept entirely separa‘ 
and distinct from the latter. 


RECEIPTS. 


Cash on hand December 31, 1907............... $ 8,155.5 
RIOROGIE DPGRRIUEEE « 6 60060-50002 000000s id ab gaieane 4,134.: 
a ae SI 568 56 so:5g 66, st iia srdie ewe ‘ 3,075. 
6:6 Now aes we bi 6s ce heb booed & ee ebee 20.4) 
WE -GiGaeseacnwanerenkes ssdWeshe Nee adad $15,385.62 


DISBURSEMENTS, 
Return premiums on policies canceled...$ 436.50 





Return premiums on policies expired.... 2,816.75 
RPADRCUORE DEOROOE . ooo -0'sic'c oc cece tiawes 39.37 
Printing Se I. 6. oe wkd eenehaeaa 63.58 
nn SC fe er rae e 750.00 
AERA SR SESE ern ea een ae 2.17 
EE 6 dhe hs denied hitched awe kaha eae 5,000.00 
Traveling expenses etc........ccecee. wee 104.73 
EN, aac Gana h ews sian eae wean eaeeke 3,900.43 

-- $13,113.53 

PI we cipiard gs a arccabeeia ak) ee laa $ 2,272.19 

ASSETS. 

I aieh fa ok a,c egies ocddeen ainda ie aoack aa ea eo ke Gee ) 

Assessments charged policyholders, not due....... 7 

co oe  _, ERR RO ee eee ree 266.17 

NY PI oS, Sis s ciey 4.06 Sblers xo WER eae 5,000.00 

$8,242.03 

Me OC ee Ta eae $28,468.43 

Deposit premium due policyholders.............. 8,017.50 


LOSSES FOR THE YEAR. 
Badger State Lumber Company, Elk Mound, Wis. . .$2,330.21 


Kellogg Bros. Lumber Company, Nakoosa, Wis..... 1,120.22 
William Hoskins & Co., Galena, Ill.............. - 450.00 
ee $598,700.00 


By request of C. H. Mohr, of Portage, Secretary 
Lachmund explained the methods of business of the 
mutual companies. 

Fred Barnett, of Ripon, presented an expense ac 
count showing the cost of insurance on four yards, 
during a period of one year. The expense on $38,()00 
worth of insurance placed in the Wisconsin and North 
western companies was $176.70. He estimated that the 
cost of similar insurance, board rates, in the stock 
companies would have been $500—a saving of $323.30 
in one year. 

W. F. Pierstorff, of Middleton, called attention to 
the fact that the saving effected by the mutuals was 
even greater, as the old board rates that were in 
effect before the mutuals began business were twice 
what they are at present. 

The following ofticers of both insurance organizations 
were then reélected: 

President—H. M. Hand, Plymouth. 

Theasurer—C. F. Mohr, Portage; Fred Barnett, Ripon; 
C. W. Allen, Berlin, 

The Wisconsin Retail Lumber Dealers’ Association 
then resumed its session and listened to an able and 
interesting address by E. M. Griflith, state forester 
of Wisconsin. It was illustrated with stereopticon 
views. 

Mr. Griffith stated that a good many people thought 
that forestry was some kind of landseape gardening or 
horticulture. He then proceeded to disprove this the- 
ory by showing what had been accomplished by for- 
esters abroad and in the United States. He said that 
forestry was built on the ide: that forests were a 
crop like wheat or corn, and when cut off should be 
replaced. We should plan so as to have a succeeding 
growth instead éf cutting off the timber, leaving the 
woodland to be swept by forest fires, until it became 
nothing better than a desert. While forestry is some- 
thing new in this country, it has been practiced suc- 
cessfully in Germany for two hundred years. 

Mr. Griffith said that it was only ten years «ago 
that the first movement was started in this country for 
a national forest service. President Cleveland set 
aside a small area as a _ national forest re- 
serve. The word ‘‘reserve’’ was somewhat wufor- 
tunate as it gave the people an idea of a pre 
serve out of which people were to be kept, and certain 
rich people of the east were to go in and kill yxme. 
This idea has been removed by education and ‘here 
are now 160,000,000 acres in forest reserves, cont? /lled 
by the Forest Service. The area is as large :« all 
New England, Virginia, West Virginia, part of \<en- 
tucky, and North Carolina. At that, it is only one ‘ifth 
of the forest area of the United States. The rst is 
held by large lumber companies and individuals, and 
to accomplish forest conservation it will be neev sary 
for the lumber companies to begin to cut more cole 
servatively. 

Mr. Griffith complimented the recent conser, tion 
congress, declaring it to be the most vital mc: ting 
ever held in the history of the nation. He declare. that 
foresters desired to work hand in hand with the ‘um 
bermen and were not opposed to them. He lai: em 
phasis on the fact that foresters do not favor t) Te 
duction of the tariff on lumber. After Mr. Gri! ith’s 
address, the Tuesday afternoon session was adjourned. 


THE BANQUET. 

The annual banquet of the Wisconsin Retail |.u0 
ber Dealers’ Association was held Tuesday ev: "10g 
February 23, in the fern room of the Hotel Piister 
About 350 visitors attended the dinner. An ela!oraté 
menu was served and immediately following there 
was a musical program by the Lyric Glee Club ° 
Milwaukee.» 
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WEDNESDAY MORNING’S SESSION. 

The meeting was called to order Wednesday morn- 
ing at 11 o’elock. Secretary Lachmund read a com- 
nunication from the Pacific Coast Inspection Bureau 
vith reference to the inspection of shingles at the 
\linnesota Transfer, it being the same that was pub- 
ished in a recent issue of the AMERICAN LUMBERMAN. 

Secretary Hotchkiss, of the Illinois Lumber Deal- 
rs’ and Masons’ Supply Associations, then asked 
‘or a few minutes in which to talk on the shingle 
juestion. He read a letter which he had written to 

prominent dealer on the Pacific coast on the subject 
nd which is published in this issue of the AMERICAN 

.UMBERMAN in connection with the report of the 
illinois Retail Lumber Dealers’ and Masons’ Supply 
\ssociation, Thursday afternoon. He then read the 
csolutions which are also published in connection 
vith this report this week and which were adopted by 
is association, recommending the adoption of two 
rades of shingles, to be presented at the next meet- 
ig of the American Lumber Trades Congress, and 
sked the Wisconsin Retail Lumber Dealers’ Associa- 

on to indorse them. , 

Cc, H. Ketridge, of Minneapolis, asked whether or not 

iree or four bunches of shingles taken from a ear 

uld be taken as a sample from which to judge the 
tire shipment. Mr. Hotchkiss replied that he would 

y no in answer to that question, but that it would 
for the basis for careful examination. He said that 

e object of the whole thing was to arrive at a fair 

amination of their general character. 

Mr. Ketridge then asked the members present who 
handled red eedar shingles to please raise their hands. 
\ll but about ten said they handled red cedar shingles. 

(, Ff. Mohr said that he had handled red cedar shin- 

ever since he had been in the market, being a 
good many years, and that he had never found any 
oceasion to find fault when he bought shingles from 
recognized and reputable manufacturers who always 
liad an established brand. He said that occasionally 
price lists were received where shingles were offered 
ut considerably lower price than they had been paying 
and oftentimes dealers took the bait and that he 
thought that was the time when they got bad shingles 
and that if the dealers would buy their shingles from 
reputable manufacturers who ask a certain price and 
make a standard first-class shingle that much of the 
trouble now experienced would be eliminated. 

Mr. Hotchkiss then said that the last four or five 
cars of shingles he had inspected were from one of 
the most reputable manufacturers on the Coast and 
that the report he submitted to him was astonishing. 
He said that much of the difficulty was due to the 
manutacturers being completely under the domination 
ot the shingle weavers’ unions and that the manufac- 
turers did not seem to be able to overeome it. 

resident Loomans said that his experience had 
been about the same as Mr. Mohr’s. In the fifteen 
years he had handled red cedar shingles he had only 
rejected one car; that he bought shingles from the 


Coast manufacturers who made the shingles them- 
selves and put their brand on them and that while 
they had to pay more money for them—sometimes 10 


and 15 cents a thousand—yet he never had been able 
to satisfy himself that he could afford to take a chance 
on anything that might come along. 

I. Clark said that he did not think the resolu- 


tious should be adopted by this association, as it 
would stir up the shingle men and probably cause 
more trouble than is experienced today. 


Hotchkiss said that a representative of the 
shingle bureau had told him that they would like to 


hi the resolutions adopted, that it was just what 
tl wanted on the Coast. 

1 motion of Secretary Lachmund the whole matter 
ws referred to the committee on resolutions for such 
ac'con as it might deem proper and wise. 

t L. Saley, of the AMERICAN LUMBERMAN, was 
tl introduced and after relating a number of jokes 
i ‘is usual pleasing style, read an address which he 
di red at the recent meeting of the Western Retail 
L ermen’s Association, at Spokane, Wash., it already 
hi ‘ig been published in the AMERICAN LUMBERMAN 


in « nnection with the report of that meeting. 
The Code of Trade Ethics. 
rge W. Hotchkiss was then called upon to dis- 


cuss the eode of ethies. Mr. Hotchkiss said: 

ears gone by, and I trust gone by forever, the policy 
ol lers, both wholesalers and retailers, was to conceal 
=5 ich us possible their operations one from the other. 
rl olicy further was one of antagonism, That policy has 
pi led up until very recent date, but a greater intelli- 
Kel has dawned on the human mind during the last years 
al Le prineiples of the Bible, fraternity, love for your 
ne r, your brothers, and sentiment of that character 
lia n drilled into the human mind until fraternalism is 
th at endeavor and the policy of all uptodate twentieth 


merchants. By combination of thought, by combi- 


na of ideas, gathering together in associations and ex- 
ch ng ideas for learning what your neighbors are doing, 
We leve brought about a feeling of friendship and of coafi- 
der which has brought great profit to the trade. This 
has ‘cen confined in past years to the retail dealer in the 
association work and we have had knowledge of a great deal 


of diticulty that has arisen between the wholesaler and the 
refailer and a great many acrimonious disputes and a great 
many feelings that each was a robber and a thief until it 
428 come to a point where a few of us believed until a year 
ago that the time had come to bring the two sections to- 
sether and find out how long the horns were on the retailers 
and how long the claws were on the wholesaler. As a result 
the retail trade was invited in March of last year to a 
conference which was to be held by the Western association 
and to meet at Tacoma, at which conference the wholesalers 
on the Coast were to be invited to be present. Your associ- 
ation was represented by my honored friend Mr. Loomans 
and Mr. Whittit and our association of Illinois 
Sent iwo delegates, of whom I happened to be 
one of the honored ones. ‘There was a_ large dele- 
Sation—-a representation from the Northwestern asso- 
clation and several of the retail associations were repre- 
jented in that conference. ‘There the proposition came up, 
et us get together in a quiet meeting after the public serv- 


ices of the association meeting and gathering and let us get 
a committee to consist of wholesalers and retailers to sit 
down and calmly discuss the differences and difficulties aris- 
ing between the two sections and see if there is not some 
way in which we can get together for the settlement of these 
questions constantly arising. The result of it was the call- 
ing of a convention to meet in Minneapolis in June, last 
year. Delegates were sent from the Coast; delegates were 
sent from the north; from the hemlock, pine, yellow pine, 
cypress, the hardwood, the Oregon, the redwood, the tir— 
all these were represented in that convention at Minneapo- 
lis. The retailers took two days—some thirty of us, thirty- 
five, 1 think. It was spent in a room discussing what we 
wanted to bring before that convention. The wholesalers 
were holding their annual meeting and they discussed what 
they wanted to bring before the convention, consuming two 
days’ time. Four days were used—or equal to four days’ 
time—in these preliminary discussions. We came together 
and found we had a representation of nearly forty retailers 
and forty wholesalers of the different branches, and we sat 
down there and threshed out these questions and finally 
appointed a committee of thirteen to simmer the whole thing 
down into a code of ethics by which we believed we could 
bring the trade into such harmonious relations that the 
disputes and difficulties arising trom year to year could be 
arranged upon an equitable and fraternal basis, and so the 
code of ethics, which I presume all of you bave read, was 
adopted. Every association that has held a meeting thus 
far during the winter has indorsed this code of ethics 
with perchance some minor changes which have appeared 
necessary to some portions of the trade. 

Secretary Hotchkiss then read the changes which 
had been adopted at the meeting of the Illinois Retail 
Lumber Dealers’ and Masons’ Supply Association, 
which were given in last week’s issue of the AMERICAN 
LLUMBERMAN, 

He called attention to the fact that his association 
was not making a code of ethics in these corrections, 
but was simply recommending the changes for the 
consideration of the next Congress. 


WEDNESDAY AFTERNOON’S SESSION. 

The meeting was called to order at 2:50 p. m. 
Wednesday afternoon. As no action had, been taken 
before the meeting adjourned on the code of ethics, 
Secretary Lachmund moved that the matter be re- 
ferred to the committee on resolutions to report later, 
which motion carried. 

W. T. Shepherd, of the Southeastern lowa Retail 
Lumbermen’s Association, was called upon to address 
the meeting on ‘‘The Intricacies of the Mill Work 
Business.’’ Mr. Shepherd said that he had been asked 
to deliver practically the same address he made before 
the southeastern lumbermen in lowa and that the 
most he would attempt to do would be to set the mem- 
bers thinking for themselves and that they should 
become thoroughly alive to the situation. Mr. Shep- 
herd’s address appears elsewhere in this. issue of the 
AMERICAN LUMBERMAN. 

Arthur L. Holmes, secretary of the Michigan asso- 
ciation, was then called upon and said that he came 
under the instruction of their president and that they 
felt under many obligations to the Wisconsin Retail 
Dealers’ Association, as its secretary had never failed 
them when he was called upon. He referred to the 
mutual fire insurance association which his associa- 
tion had endeavored to build. He said that when he 
was attending the Wisconsin retailers’ meeting two 
years ago and had the pleasure of addressing the 
meeting, that he mentioned this matter and that he 
was pleased to say that through the indefatigable 
efforts, the good counsel and advice of the Wisconsin 
association, the Michigan association was ready to do 
business. He complimented the address given by Met 
L. Saley, of the AMERICAN LUMBERMAN, and by W. T. 
Shepherd, and then related a joke on Mr. Saley. He 
said that it behooved the members to not only sustain 
their mother association, but that they ought to get 
up district associations and that about 60 percent of 
the members of the Michigan state association were 
also members of the district association; that the 
whole state was spotted with them, and they felt that 
these distriet associations have done more than the 
state association to uplift and better the condition 
of the retail lumber dealers; that through these dis- 
trict associations they had been able to bring out the 
difficulties, the prejudice and ill feeling and overcome 
them, and that it had not only benefited the retailers 
but the wholesalers as well. He called attention to 
the fact that at their recent meeting in Grand Rapids, 
Mich., they had for the first time a wholesalers’ day 
in the retail convention, devoting all of one day to 
the wholesalers, and that the wholesalers appreciated 
and took advantage of it and that he had always main- 
tained since he had become secretary that it was 
proper for the wholesaler to have his day. 

; Address by T. A. Bruett. 


T. A. Bruett was then introduced by President 
Loomans, and said: 

It appears that it becomes my lot, and has been in the 
past, to present topics which are not entirely considered 
worthy, perhaps, of a great deal of consideration. At 
least thought so by some, or, like a fellow said to me the 
other day, “it is rather a stale subject and ‘one which 
can not be straightened.”’ 

It has been my pleasure to be somewhat on the radical 
side of most questions and, therefore, I trust that you will 
excuse me if I exaggerate in a few of my assertions in 
this paper. I perhaps go a little too far regarding some 
remarks or advice to the manufacturers in this paper, 
possibly get off my subject a little. I do this in order 
to explain myself a littke more thoroughly, and I believe, 
as our friend Hotchkiss says, that the manufacturer, 
wholesaler and retailer are getting a little closer together 
all the time; but I think some of them have failed to 
allow themselves to get quite close enough. 


Standard Thickness of Lumber. 

Among Webster’s definitions of standard are the follow- 
ing: First. Having the accuracy or authority of a stand- 
ard—serving as a gage, test guide or model. Second. Stand- 
ing alone, not trellised or supported. Third. Any measure 
of extent, quantity or value established by a law or by gen- 
eral usage and consent. 

Our manufacturing friends in the north, in meeting 
assembled have repeatedly failed to obtain the minority’s 
consent to apply Webster's first definition of standard to 
their business, by not agreeing upon a standard of lumber 
sizes, and the majority have fai ed to take advantage of 
Webster’s second definition, standing alone, not trellised 


or supported by the minority. ‘They have also failed to 
recognize Webster’s third definition, excepting inasmuch as 
they, some of them, have tried to force upon the public their 
narrow and thin lumber, and refusing to make it a reason- 
able and just thickness and width. Without putting them- 
selves on record, they thought to have their thin and narrow 
sizes become the standard through general usage and con- 
sent: they have failed in this only because of the insistent 
objections of the retailer and some of the more liberal 
minded manufacturers who could see the writing on the wall. 

The manufacturers of the north, as an association, have 
failed to put themselves on record whether they will furnish 
a 2-4 dressed to 1% inches, 154 inches or 1% inches. It 
looks as if they wish to keep the trade in ignorance so that 
when they ship thin stock and you complain, they can write 
you it is their standard, although they are afraid to put it 
on their price list or inspection rules, for fear they migat 
not get your order, as in ordering you might not have men- 
tioned the thickness, then they have you. Right here I want 
to ask a question. Suppose you order a car of 2-inch lum- 
ber S1S from a manufacturer or wholesaler of whom you 
have never received a car before, and failed to mention the 
thickness ; when you unload the Jumber you find it measu”es 
only 1% inches thick; nothing appears on the -seller’s price 
list or grading rules to indicate the thickness stock will 
be dressed to. You write the shipper that the lumber is 
not such as you bought, and demand a reinspection of the 
car before you will accept same. ‘The shipper sends an in 
spector. He finds the grade of lumber all right but thick 
ness, 154 inches; what will or can he do? What kind of a 
report will he make? The inspection rules he follows are 
sitent as to thickness—he inspects for manufacturers who 
dress to different sizes; in my opinion he would be where 
Moses was when the light blew out—in the dark. 


Adopt a Standard. 

If the manufacturers of lumber have not the courage to 
come to the front fair and square and adopt a standard of 
thickness and width that is right and fair, then it is high 
time that the retail associations of the country adopt one 
which they will accept. 

i am pleased to know that there are manufacturers in 
our own territory who have seen the folly of continually 
cutting down the thickness of lumber, who are now sawing 
so that they can furnish 2-inch stock dressed to 1% inches 
and inch stock to 13-16 inch. I can remember when a 2-4 
in the rough measured 2 inches by 4 inches and dressed to 
1% inches by 3% inches, and even at that time some of 
the present thin shippers were shipping thin lumber, but 
they confined their thin shipments to the western territory, 
where they can ship now if they want to. Some manufac- 
turers will tell you that they make lumber thin to save 
money for the consumer; others will say they do it to 
preserve the forests; some will acknowledge that they do 
it to save freight and get a few more feet out of each log. 
1 will venture to say that outside of the small advantage 
in freight, there is nothing in it. What little more they 
might get out of a log will be used up in increased amount 
of saw curfs and droppings from up to lower grade and 
anyone that has taken the time to find out, I believe, will 
agree with me. I believe the retailer as well as the con- 
sumer is willing to pay a just and fair price for lumber if 
they get such sizes as they want and are willing to stand a 
reasonable necessary waste in milling, but to be asked to 
lose % inch on 2-inch and %4 inch on 1-inch for dressing is 
too much, and I predict right here that it will not be so 
very long before a thicker universal standard will be adopted 
or forced adopted throughout the United States. As I see 
it, we have arrived at the beginning of the end of thin lum- 
ber from the north, south and west. The varied thickness of 
lumber has been a curse to the lumber trade, and if the 
manufacturer of the north, at least, would care to express 
himself I am sure most of them would admit it. 

There is nothing so demoralizing to any trade as short 
weight or measure. One man gives sixteen ounces to the 
pound; another fifteen in order to undersell the first one; 
the next gives thirteen ounces and is cheaper still; but no 
one knows what next to expect, and no one is any the richer 
except in time of overconsumption or underproduction, and 
then the consummer loses ail. 

For the last year or two, however, the manufacturer has 
been in the position of the boy who let go one end of the 
rubber band he was stretching in his hands. 


Stability Depends On It. 

The time has come fer the retailers to petition the manu- 
facturers to establish a just and reasonable standard of 
jumber sizes; and I know that a majority of them would 
welcome the general return to the old standard. Many of 
them have already done so, and those who are holding back 
I believe can be induced to join the enlightened ones if the 
proper arguments were presented to them. I am positive 
it can be shown to be to their advantage as well as our own. 
This matter should not be delayed but be acted upon at 
once. ‘The stability of the market depends on it as well as 
the good feeling between the manufacturers, retailers and 
consumers. If a consumer gets good, fair measure on what 
he buys, the sting of high price is somewhat eliminated, but 
with both high prices and short measure he cap not be 
blamed for being sore. 

One northern manufacturer writes that “Our 8-Inch D&M 
earries 7-inch face and is %-inch thick; No. 1 runs 50 to 
80 percent norway, Nos. 2 and 3 in proportion.” Would 
you blame anyone for kicking when they receive such a car? 
And when complaint is made the answer comes back: 
“Those are our standard grades,” but you may look their 
list over and you can find nothing whatever that shows this 
fact; you must be stung before you get wise, or write on 
every order the exact finish sizes you want. 

An indisputable fact is that a manufacturer can get more 
money and sell more goods and hold his trade better when 
he makes goods to suit the buyer than when he makes them 
to suit himself only. I believe the northern manufacturers 
found this out in the last two years. 

By cutting down the sizes of lumber they practically 
wiped out the objection to the lumber of their southern and 
western brothers and have given them a chance to make 
a deep and lasting inroad into their territory, which should 
belong to them by right of position. I have taken particular 
pains to look into this matter and know whereof I speak. I 
not only have had the benefit of every day experience on a 
line of yards, but also gave the matter a_e great 
deal of outside study and know how a_ number 
of manufacturers feel about it. Six months ago 
or more I adopted a rule in my buying, not to 
buy any 15g piece stuff or dressed boards or strips less than 
13-16 inch from the north. , You wonder why I did so? I 
will tell you: Because I wanted the yards I bought for 
stocked with the sizes I believed would become the stand- 
ard and universal before long, and did not wish to be behind 
the times, and since that time I could name several large 
manufacturers who have gone back to the old standard. 

In a paragraph of this paper | made the following state- 
ment: As I see it we have arrived at the beginning of the 
end of the thin lumber from north, south and west. I will 
give my reasons for so believing. 






Excess of Possible Consumption. 

In the first place, anyone who has looked into the matter 
will admit that the saw mill capacity of this country, espe- 
cially the south and west, is far in excess of the possible 
consumption for a number of years to come, and on account 
of their capacity they reached out into territory that should 
not have been theirs in the lower grades of lumber, and 
their thin lumber was overlooked in the excitement of high 
prices and transportation demoralization and business craze. 
The northern mills made the fatal mistake of falling into 
the trap of thin lumber until the only wedge they had to 
drive to make their line of territory, which position gave 
them was pushed from under them and the increased trade 
going south and west spurred on the building of more mills 
and the increase of capacity of old ones, until the capacity 
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is such that the consuming ability of the country is not 
large enough to take care of the product. Curtailment has 
been in progress for over a year and still prices have been 
fluctuating considerably. It needs something else to brin 
the lumber business right side up. A reasonable standar 
of sizes through the country is one of the missing links; 
it will help to define territory and give each section, at 
least, part of the advantage their natural position entitles 
them to. The manufacturer of each section will look closer 
to his own natural territory on account of higher freight 
rates and even standard in territory belonging to others by 
right of position. With an equal standard the trade on 
common lumber would be less remunerative to them and 
they would be less able to compete with others who hold an 
advantage over them in way of position and they would 
receive the same benefits from and through the same condi- 
tions in their own natural territory. Stock which could not 
be obtained of sufficient amount in one section would not- 
urally find its way in from another and at reasonable prices 
regulated by fair competition, of the several outside sec- 
tions, and at the same time if different sections had a sur- 
plus of certain similar items, the one nearest the consump- 
tion point would have the advantage position entitles him 
to. While if one section had a lesser standard, or shipped 
thinner lumber than another, part of the advantage of 
position would be lost; and worse still, if different manu- 
tacturers in the same section have different thickness and 
width to their lumber. Therefore, the only thing that can 
happen is either a drop of all to the lower standard, which 
I do not believe will be tolerated in this section, or the 
northern mills all to agree on a higher standard and thereb 
hold what little territory is left them and possibly gain back 
part ef what has been lost, and I believe others to follow. 
A universal standard is bound to come and it is up to the 
retailer to see that it be a just one. 

_ ‘The eastern states will not accept thin lumber. There is 
little if any in lake shipments—few of the large lumber cen- 
ters accept it excepting for use to hammer down the prices 
when they wish to ship into your territory to the consumer. 
Why should you accept it? 

Now, if this explanation seems reasonable to you, it 
should also seem likely that at least the manufacturers of 
the north will realize before long that the adoption of such 
a standard as would be acceptable to the trade is the salva- 
tion of their business. I hope, gentlemen, that you may 
discuss the matter thoroughly, and if there is anything I 
have not made clear I am at your service. 


Address by W. E. Curtis. 
The chair then called upon W. E. Curtis, who said: 


Your chairman has called upon me at a time when I 
ought not to be called upon. I was given a tip a little 
while ago that possibly I might be called on to talk on 
another subject, but I certainly can not answer Mr. 
Bruett as it might be thought I was called upon to do. 

As some of you know, I represent a sash and door 
manufacturing concern. Every wholesaler and manufac- 
turer, as you know, has thought: more or less on this 
subject of trade ethics and it is just that he should do 
so; but I am afraid that any ideas I might present here 
today would be more along specific lines than along 
general lines. 

The question of terms of sale naturally comes first, and 
we, of course, all like to get the discount whenever pos- 
sible. But are there not more of us than there really 
should be who do not come right up to the scratch on 
this point? We wholesalers are not technical on this 
point, we assure you, and if there are other wholesalers 
here, and I presume there are, I know they will all in- 
dorse that statement. If a bill is allowed to run from 
ten.to forty or fifty days past the discount period are we 
not wrong when we take the cash discount under these 
circumstances in the hope that the money will look 
pretty good ‘to the fellow at the other end of the line, and 
on that account the remittance will be accepted rather 
than raise the question? We all know this has been done 
and I think I have a right to say we all know. I think 
the practice is getting to be more general and if it con- 
tinues to increase the wholesaler will have no choice but 
to first advance his prices to take care of this contin- 
— and the second to do away with the discount en- 
tirely. . 

Have you as individuals or as an association ever 
stopped to think what this practice is going to mean if it 
continues to increase? This does not apply to all dealers, 
nor to all dealers who ask a favor of this kind occa- 
sionally, but it does apply to the dealer who is seldom 
on time with his remittances. To illustrate: A concern 
some time ago sent a remittance less cash discount about 
the due date of the invoice. You all know that sash and 
door terms are sixty days net. When they sent the 
remittance, taking off the discount, they made the ex- 
planation that the man who signed Chicago checks had 
been away on a vacation and on that account the remit- 
tance could not have been sent sooner. I presume they 
did not stop to think that it was not fair to penalize the 
wholesaler because proper arrangements had not been 
made for just such points as this, and I do not also 
suppose they thought it was possible to go to the bank 
and buy a draft; but, nevertheless, the wholesaler was 
penalized because they had not made the proper arrange- 
ments. That is not the most important topic by any 
means. Another one is the cancelation of orders after 
work has been started on same, more especially orders 
for special work. Every wholesaler has a number of 
eases of this kind each year; but to illustrate I will men- 
tion a case which came to my attention quite recently. 
A salesman right on the ground placed an order for 
goods, part stock and part odd work, for an agreed 
price, which was satisfactory at the time. About four or 
five days later word was received that a lower price had 
been made and that the firm could either cancel the order 
or meet the price. The firm attempted to explain that 
they felt that inasmuch as the order had been placed and 
work had been started that the dealer ought to stand by 
his bargain and let them proceed with the ‘order at the 
price. The dealer replied that he had told them what 
they could do and if they did not meet the price they 
could stick him this time, but never again could they 
expect to get any business from him. Well, of course, 
I do not know, it is not unlikely that some inexperienced 
salesman came along and, through jealousy or from dis- 
appointment on not getting the order, purposely made a 
price below cost in the hope that the buyer would, as 
they say, get sick, and made it because he knew that he 
had no chance of getting the order, because after four 
or five days on an order of that kind cancelation can not 
be made. Along this line is it not a bad practice for a 
dealer to try to get prices after an order has been placed? 
Suppose you placed an order, for instance, for a-car.. The 
firm taking your order has made you a satisfactory price 
and it is the presumption that they will protect you in 
ease of a general decline in the market. If a salesman 
comes along and believes you have placed your order you 
are putting considerable temptation in his way when you 
ask prices, for he may be led into the belief that it.is 
to his interest to quote you a price considerably below 
the market, in the hope that you may become dissatisfied 
and he losing the order will have a chance to make. up 
for his firm in the future what he has ‘lost in this par- 
ticular case. It is fair to assume that the dealer may 
watch either a firm or a salesman who resorts to this 
practice, for in case of no general decline in the market 
the dealers may figure that the- wholesaler expects to 
make up in the future what he ‘has lost by: quoting below 
the market in pe ot case = catch you some time when 
you are not watching as close. 

Another point that comes to me is the passing out-of 
estimates for millwork after the bill has been secured 
by the dealer from his customer. Cases have been known, 
and you all probably have heard of them, where a dealer 
has asked an estimator or a salesman to make a trip of 
two or three days to draw off the items from a plan of 


special work, so that the dealer may have a compre- 
hensive list to use when submitting his figure to help him 
get the job. I know of a number of cases where, after 
that list has been prepared by the estimator, at a very 
considerable expense, for that same dealer, after he got 
the order to make up three or four, if not a dozen lists, 
and send that around to everybody in the trade that he 
was acquainted with, not the plans to be drawn off as 
the first estimator did, but make up the list which the 
first estimator made up, and get the figures on that list. 
Now, gentlemen, is it fair for a dealer to ask a firm to 
send their high priced man, and you know that estimators 
are the highest paid men excepting the executive force 
that any sash and door concern has got, after they — 
so much time upon that, then start up the fiercest kind 
of competition and make the first manufacturer or whole- 
saler, if he wants to get the job, meet the price made by 
Tom, Dick and Harry among the manufacturers who will 
figure on lists of that kind. Now, if conditions were 
ideal the manufacturer would figure differently on a bill 
of that kind, because he gets up against that same game 
himself; but the manufacturer, I am sorry to say, is 
always looking for business, and 99 percent of the manu- 
facturers when they get a list of that kind recognize it 
is such. I presume, reasoning that if the tables were 
turned and that if John Jones was figuring instead of 
Smith that Smith would figure just as Jones expects to. 

I think of another point and, by the way, I want to 
explain that when I was asked to say a few words on 
this question of trade ethics that I was given the privi- 
lege of saying anything I wanted to say, making it just 
as hard as I could, and with the assurance of your worthy 
secretary and president, that I would speak for the manu- 
facturers and that you people would know that I was not 
getting at all personal and that I was speaking on these 
points because I was asked to state the manufacturers’ 
point of view. The other point I speak of is the question 
of wholesalers opening up a certain territory. Now, pos- 
sibly some of you have had experience along that line. 
Possibly a little explanation will be in order. It has been 
known not only in Wisconsin but in Michigan and in 
other territories in which we operate, for wholesalers who 
do not get business from certain dealers to either threaten 
or really start to sell to the consumer in the territory. 
In other words, to use the expression which is used by 
some of the wholesalers in that particular practice, draw 
a ring around that man’s town. Now it is being done all 
the time by certain classes of the wholesale trade, and we 
wholesalers, who are standing right at the retailers’ back 
and protecting him, feel that it is absolutely unfair for 
the dealer to give that wholesaler any business on account 
of that threat. It looks so much like a boycott, I can 
not think of any better name for it. It certainly is a 
holdup game and we feel that just the minute that the 
retailer finds the wholesaler is doing this, either doing it 
or making the threat, instead of giving him business in 
self defense, he should refer the matter to his secretary 
immediately and have him investigate, and it will be 
time enough to give the wholesaler some business in self 
defense when the secretary tells him to do so. Is that 
not right? 

I think that is all I have to say and I want it clearly 
and distinctly understood that the wholesalers who come 
in our class are not technical on these points that I have 
mentioned today. We have certain grievances as whole- 
salers which may well be considered by you retailers, 
and we feel that the Michigan association has been very 
lenient and very considerate, because they have one whole 
day devoted to the interests of the wholesaler, who is, well, 
they consider him part of the family over there, and I see 
no reason why it is not the same proposition here. I was 
very glad to be present at the meeting at Grand Rapids, 
and they gave me a chance to talk over there, too. We 
had a very good meeting and I know it was productive of 
good results. I thank you, gentlemen. 


Standard Thicknesses and Widths Demanded. 


The matter of establishing standard thickness and 
width for lumber was then briefly discussed by W. 
F. Pierstorff, T. H. Earle, Secretary Lachmund, Mr. 
Bruett again, and George W. Hotchkiss. 

Mr. Hotchkiss was then asked to discuss the question 
of ‘‘Who owns the lumber after it is loaded on the 
ear?’’ He said that about all he would have to say 
on this question was contained in a letter he had 
written in which he cited various court decisions to 
sustain him in his contention that the lumber, after 
it was loaded on the ear, still remained the property 
of the shipper until it had been delivered to consignee 
and accepted by him; that the mere fact that shipper 
had sent bill of lading to consignee covering some- 
thing he had shipped to him by whatever route or 
method he chose to take did not make that shipment 
the property of consignee, but was merely a permit 
for him to examine the shipment and when the ship- 
per and thé consignee had become of one mind regard- 
ing it and it was accepted by consignee it then be- 
same his property. This matter was discussed and ex- 
plained by Secretary Hotchkiss at the Illinois Lumber 
Dealers’ & Masons’ Supply Association meeting last 
week, and the letter referred to appears in this issue 
of the AMERICAN LUMBERMAN in connection with that 
report. 

In support of his statements Mr. Hotchkiss also 
cited an article recently appearing in a leading news- 
paper with reference to a letter having been mailed 
not becoming the property of the consignee until de- 
livered to him and could be recovered by the con- 
signor if he properly identified it. 

D. F. Cline asked if he had a contract for a certain 
amount of lumber and on examining the shipment in 
ear and finding part of it up to grade and part of it 
not, would he have a right to remove that part of it 
which was up to grade and refuse the balance. 

Mr. Hotchkiss said that was a question open for 
decision; that he had no decisions on that point, but 
would try to look it up. 

Mrs. Young, widow of John D. Young, of La Crosse, 
who owns six retail lumber yards and whose husband 
formerly operated under the firm name of John D. 
Young Lumber Company, was then called upon. Mrs. 
Young discussed the question of the mail order house 
briefly, explaining how the catalogs were handled dur- 
ing the-last summer. She then referred to the ques- 
tion of standard grades and said that people would 
not give more for lumber of standard grades than they 
would: for lumber sawed to %-inch less, and that she 
found in her ‘business, particularly in Minnesota, that 
her trade demanded the standard grades and that she 


“never had received but’ one or two cars under standard 


grades and had had more trouble with those than with 
all the others of standard grade, and that she tried 
never to buy from a house that did not give standard 
grades. She said that the only speeches she ever 


made were to her boys at home and they always got 
the best of the argument. 

Mr. Holmes said that the Michigan association was 
trying to get away from the midwinter convention 
idea; that some were of the opinion that the lumber- 
men could attend to convention business in the sum- 
mer time as well as men of other kinds of business. 
He said one of the most successful conventions Mich- 
igan ever holds is the Michigan Hardware Association, 
which meets in August or July, and that the meeting 
can be held in the summer for about two-thirds of 
what it costs in the winter and at so much more con- 
venience and pleasure. He then referred to the 
-acific coast trip which is being planned for lumber 
men who desire to make the excursion in a body, and 
said that the best possible itinerary was being ar 
ranged and that they would be able to announce som 
time in May just how much it would cost from Chi 
cago to St. Paul or whatever rendezvous might )}x 
decided upon, all expenses paid. He said alread 
about fifty had pledged themselves to go on this ex 
eursion, and urged the codperation of the Wisconsi: 
association members. 


Report on Visit to Northern Mills. 


The report of the committee who visited the north 
ern mills was then presented by G. W. LaPointe, a 
follows: 


Accepting an invitation extended by Mr. Rhodes 01 
behalf of the Northern Pine Manufacturers’ Association 
for our president to appoint a committee to visit th: 
different northern mills in company with Mr. Childs, chi 
inspector, your committee has the following report: 

On Monday, August 10, we met at the office of Mr: 
Rhodes, where we were informed that a luncheon ha 
been arranged for us at the.Commercial Club. At thi 
luncheon we had the pleasure of meeting Mr. Goodrich 
of the Carpenter-Lamb Company; Mr. MecGibbon and Mr 
Barton, of the Northland Pine Company; Mr. Taylor, ot 
the Cloquet Lumber Company and Northern Lumbe: 
Company of Cloquet; Mr. Dalzell, of the C. A. Smith Lum 
ber Company, and Mr. Chishoim, of the Crookston Lum 
ber Company and the Nichols-Chisholm Lumber Company 

in the afternoon of that day we were shown throug! 
the plant of the Northland Pine Company by Mr. M: 
Gibbon, sales manager for the company, and Mr. Childs, 
chief inspector. Here we saw a good deal of dressed 
lumber in the sheds, being loaded in cars and being 
graded. We had an exceilent opportunity to note the 
care exercised in the grading of lumber and incurred our 
first obligation to Mr. Childs and Mr. MecGibbon for -« 
most instructive afternoon. 

From the office of the Northland Pine Company we 
were taken to the Nicollet cafe, where we were ente: 
tained by Mr. MeGibbon at dinner, and later treated to a 
most enjoyable automobile ride around the lakes. 

At 10 o'clock that night, in company with Mr. Childs, 
we took the train for Cloquet, realizing that we were to 
see the justly named “Home of the White Pine,’’ and we 
were in no way disappointed. 

During the forenoon we were shown through the North 
ern Lumber Company's plant by Mr. McDavitt, through 
the Johnson-Wentworth plant’ by Mr. Sheehan and in 
the afternoon through the Cloquet Lumber Company's 
plant by Mr. McCoy and Mr. Nichols, and to all of these 
gentlemen we feel most indebted. Here, as at the North- 
land plant in Minneapolis, we found that every effort was 
being made to make the grades absolutely uniform and 
the sales managers of the different plants anxious and 
using every effort to keep them that way. That evening 
we took the train for Duluth, where we stayed over night, 
and went on to Hayward in the morning. 

In the Planing Mill. 

At Hayward we were met by Mr. Whitten, general 
manager, and Mr. Boyles, sales manager, and also by 
Mr. Bundy, manager of the Rice Lake Lumber Company 
and chairman of the Bureau of Grades. We had the 
afternoon before us and spent it in the planing mill and 
yards of the North Wisconsin Lumber & Manufacturing 
Company’s plant, located at this place. Here, as at Clo- 
quet and Minneapolis, we were extended every courtesy 
and every effort was made to show us different grades 
as they were inspected and shipped to the trade. 

At dinner we were very nicely entertained by Mr. 
Whitten, and left Hayward that night for Ashland, where 
we stayed over night and took the train the next morning 
for Arbor Vit#, one of the mills of the Yawkey-Bissel 
Lumber Company. Again, we were met and very nicely 
entertained by Mr. Bissel and Charles Rea, sales manager, 
At this point our secretary, Mr. Lachmund, became a 
member of our committee and assisted us that afternoon 
in looking over the lumber and system of grading. 

That evening we took the train for Wausau, where we 
were met by Walter Alexander, of the Alexander-Stewart 
Lumber Company, and J. Alexander, sales manager [or 
that company, and driven to the hotel, where arranxze- 
ments were made to take us in the morning in automo- 
biles to the plant of the Brooks & Ross Lumber Cum- 
pany, at Schofield. 

At this point we were shown around by Mr, Meul- 
lough, manager, and Mr. Curtis, sales manager, Return- 
ing to Wausau, where we were again entertained tlat 
afternoon by Mr. Alexander. That night we took the 
train for Chippewa Falls, our last point. Here we were 
shown through the planing mill and storage sheds of the 
Chippewa Lumber & Boom Company by Mr. Chase, »..!e8 
manager for that company. In the afternoon we retu ied 
to Eau Claire and visited the plant of the Daniel =) aw 
Lumber Company, where we met Harry Carter, les 
manager, and again had the pleasure of meeting Mr. 
Bundy, of the Rice Lake Lumber Company, and acce) ted 
his invitation to dinner at the Eau Claire Club. 

Mr. Rhodes requested that in submitting our repo: to 
our president that we answer the following question 


Questions Answered. 


First. Whether or not you find that the grades ‘he 
association is making is as nearly uniform in value is 

ossible, considering the physical characteristics o! ‘he 
logs being sawed at the various mills which you 4y 
visit? 

Our answer is, in a measure, yes; but we do not ‘ ink 
that a given grade of common lumber from a mill v iere 
they include norway with the white pine is as gov 48 
the same grade where they separate the norway an. the 
white pine. For instance, in the grade of No. 2 con on 
boards we found mills where norway was included | all 
grades of common lumber, and at these mills the '). 4 
would take the regular price of No. 2 norway. At ' ) 
mills they did not include any norway in the grave % 
No. 1, but put all of the No. 1 and 2 norway in the \0. 5 
grade, and these pieces of No. 1 norway made the ! pe 
look much better than that at the mill where they nly 
put in a regular grade of No. 2 norway, and at ©(her 
mills they left out the norway entirely, and in our pin- 
jon the grade of No. 2 from these mills where ‘hey 
separated the norway is worth more than the mis ua 
of norway and white pine. Our recommendation wou 
be that norway and white pine be separated entire’: he 
the grades of No. 1 and.2 common, the same as in t . 
select grades. We also recommend that tamarack ee 
stuff be kept separate and sold separate from norw® 


(Continued on Page 78.) 
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SECOND ANNUAL EXHIBITION OF CEMENT PRODUCTS. 


Greatest Show of Its Kind Ever Held—Over Two Hundred Concerns Represented—Record Breaking Crowds Visit Big Coliseum—Much Business Transacted. 


Chieago’s second annual cement show, which started 
the Coliseum February 18 and ended Wednesday 
ght, February 24, was a huge success from both an 
ucational and a business standpoint. Then, too, the 
‘orations and the uniform arrangement of the 
ths were such as to give the big hall a beauty of 
pearance never before reached by a similar exhibi- 
n. ‘The color scheme was green and gold and the 
ect was most harmonious and pleasing. The greater 
rtion of the heavy machinery was placed in the 
unex, which left most of the floor space of the Coli- 
um proper ‘to the finished products and concrete 
mmodities. 

Over 200 exhibitors had their booths ready for the 
ening night and many others were urable to secure 
ace. The exhibitors comprised not only the cement 


makers but those who manufacture machinery with 


hich the cement is made and those who have 





J. P. BECK, OF CHICAGO; 


Whose Active Efforts Were Largely Responsible for the Suc 
cess of the Show. 


mechanieal devices and machinery for the molding 
ind preparation of the cement for its many and varied 
lt was estimated that over 200,000 people visited 
Coliseum during the week, the greater number of 
hom were drawn there for the purpose of adding 
mething to their education, to see the latest devel- 
ments in machinery and appliances or to secure 
y ideas and equipment for the betterment of their 
output. Thus it will be seen that the attendance 
notable for quality as well as quantity. 
fany of the leading cement companies were rep- 
nted at the show, among which were the Uni- 
sal Portland Cement Company, the Marquette Ce- 
t Manufacturing Company, the Chicago Portland 
nent Company, all of Chicago, and the Western 
tes Portland Cement Company, of Independence, 


+} 


‘The Universal Portland Cement Company utilized 
ree spaces, two of which were used as a reception 
m, the following well known gentlemen receiving 
itors: President E. M. Hagar, General Sales Man- 





ager B. F. Affleck, B. M. Rader, H. MacRobert, jr., 
A. C. Cronkrite, L. Alden Smith, E. J. Dowdall, B. N. 
Bury, Blaine 8. Smith, Charles D. Clugston, J. L. 
Nelson, O. H. D. Rormer and J. P. Beck. In the cen- 
ter of the booth was a fountain made of cement, 
said to be a replica of one owned by a Milwaukee 
millionaire. This booth was crowded all the time. 

At the exhibit of the Marquette Cement Manufac- 
turing Company, with its pleasing pergola effect, 
Colonels William and T, G. Dickinson, ably assisted 
by Gold Williams and others, were explaining the 
merits of the Marquette product. This company is 
making considerable improvements at its plant, which 
will insure a larger output. Hand mirrors and tape 
measures with a pretty girl portrait on them were 
handed out to the many friends of this concern. 

The Chicago Portland Cement Company’s booth 
represented a Roman court. At the back of the court 
was a paneled wall with sunk and raised panels. 
The panels were separated by nine pilasters, sur- 
mounted by a coping or frieze. In front of this was 
an urn surrounded by a wreath of maidens and Cupids 
in relief. Encircling the pedestal was a large Roman 
bench with lion’s feet. ‘The floor was stone flagging 
2x3 inches square, inlaid in hexagon or honeycomb 
pattern in black. In the border of the floor at the 
entrance was a monogram of the company in white 
and blue, the colors of its trade-mark. Two large 
electric lights surmounted Greek-Ionie columns at each 
corner of the front. J. U. C. MeDaniels was on hand 
to greet friends of the concern. 

The Western States Portland Cement Company, 
of Independence, Kan., was located in booth eight 
to the right of the main entrance. The company was 
represented by G. McClarren and N. S8. Potter, jr., 
who reported that the show was an eyeopener to 
them for the amount of business done. 

The exhibit ot the Dodge Manufacturing Company, 
of Mishawaka, Ind., was in charge of Charles M. 
Collins, manager of the cement department, and Ed- 
ward Elden, chief of sales of the railroad depart- 
ment. Vice President W. B. Hosford and Superin 
tendent Edwin Hugh Ahara were on hand receiving 
their many friends. This concern manufactures trans 
mission machinery, babbitt metal and the ‘‘ Eureka’’ 
water softening apparatus. The virtues of this ap- 
paratus were extolled in a neatly gotten up brochure 
entitled ‘‘Water Softening and Purification.’’ 

The Packer Hoist & Derrick Company, of Chicago, 
exhibited its Parker derrick and No. 1 gasoline re- 
versible friction hoist. The derrick manufactured 
by this concern is used by many lumbermen. The 
booth was in charge of F. H. and H. L. Parker, and 
the exhibit attracted considerable attention. 

Machines for making cement blocks and brick were 
on exhibition without number, and all were busy 
demonstrating the practicability of their product; but 
the two busiest exhibits were the Peerless Brick Ma- 
chine Company, Incorporated, of Minneapolis, Minn., 
and the Anchor Concrete Stone Company, Incorporated, 
Rock Rapids, Iowa. The representatives of these con- 
cerns were all in when the show closct Wednesday 
night. 

The cement brick machine made by the Peerless 
company is a one-man machine with a capacity of 
12,000 brick a day. This wonderful little machine is 
a complete brick factory in itself. The machine is a 
marvel of simplicity and durability. It has been 
brought to the highest standard of labor saving and 
profit making efficiency. The Peerless is in general 
use throughout the United States and its friends are 
numbered by the thousands. L. V. Thayer, president 




































PANY, OF CHICAGO. 





PORTION OF EXHIBIT OF THE UNIVERSAL PORTLAND CEMENT COM- 





and treasurer of the company, was at the helm, and 
ably assisting him were J. J. Palmer, C. E, Patter- 
son, Carl Jackson, C. M. Austin, G. L. Goone, L. M. 
Thompson, L. A. Thomson and G. P. Cogdell. Mr. 
Thayer said it was necessary to lease another factory, 
as the present plant was inadequate to fill the orders 
on file. 

The exhibit of the Anchor Concrete Stone Company, 
of Rock Rapids, Iowa, was in charge of Manager 
Charles W. Bradley and Clarence A. Moses. The 
strong point of Mr. Bradley’s argument was that 











BOOTH OF THE ANCHOR CONCRETE STONE COMPANY, 
OF ROCK RAPIDS, IOWA. 


his machine made blocks with a continuous air space 
which made an absolutely dry house. The blocks 
from this machine can be plastered without lathing 
or stripping, with perfect safety. This company also 
makes an Anchor chimney and porch column machine. 
All chimney blocks are sixteen inches square, with 
10-inch round hole, large enough for any furnace. 





THE COMING CEMENT MEETING AT ST. PAUL. 

The Chicago, Burlington & Quincy railroad has made 
arrangement to care for a special party to leave Chicago 
at 6:30 p. m., March 1, for St. Paul, to attend the con- 
vention of the Northwestern Cement Products’ Associa- 
tion, to be held in the Armory, in that city, March 2, 3 
and 4. The fare is #8 each way, or $16 for the round 
trip, with the usual $2 additional for standard berth. 






EXHIBIT OF THE MARQUETTE CEMENT MANUFACTURING COMPANY, 
OF CHICAGO. 
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REALM OF THE RETAILER. 


EAE LOPE 


Business Brevities and Gossipy Notes Concerning Dealers and Trade in Illinois — Moving Spirits in the Lumber Fraternity — 
Current Conditions and Prospects for the Coming Season — Gleanings at the Chicago Meeting. 


TRADE WITH THE RETAIL DEALERS OF 
ILLINOIS. 


One would hardly look for a town in the old state 
of Illinois to have started in 1903, the nucleus a corn- 
field, with a population now of 2,500, but such is 
Villa Grove. At this point A. T. Early, of the Frisco 
Lumber Company, with four yards, tells me that trade 
has been good all winter. In the adjoining country 
are Germans who want the best of everything. The 
company has an office in the Old Colony building, 
Chicago. 

From ’way back I knew. Lewis H. Dodd, who for 
years sold sash and doors for the True & True Com- 
pany, and a couple of years ago he slipped into the 
retail business, becoming associated with the Laurens 
Hull Lumber Company, now having charge of the 
yard at West Pullman where, he tells me, he has a 
shed 70x300 feet, and a planing mill that is run by 
electricity. Last year this yard made a record of 
which Mr. Dodd does not complain. The company 
has yards also at Tiffin and Lima, Ohio. I asked Mr. 
Dodd if competition was not pretty warm in his town 
and he said it was and, further, that he enjoyed it. 
‘“*Even when it becomes vicious I like it,’’ said he. 
Rarely is a dealer so near Chicago heard to say that 
the enjoyment of his business puts fat on his ribs. 

Charles W. Hall, Sandoval, secretary of the Southern 
Illinois Lumber Dealers’ Association, is looking for 
a better year than was 1908. His association has 
more than 100 members and is flourishing. Mr. Hall 
has several times invited me to attend the meetings 
of his organization, but for some reason I ecouldn’t 
get there. On one occasion, particularly, I remember 
J was more than a thousand miles from Illinois. When 
we come to think of it, this is a mighty big country 
to get over. 

Peace now reigns in Chebanse. For several years 
the two yards of that burg scrapped—there comes in 
one of the enigmas of the retail lumber trade. Stand 
the Hunters and Lanes up side by side and any good 
judge of human nature would say they were men of 
too much good sense to fight for years and see profits 
go to the dogs. But that is what they did—they 
tought, and now William & George W. Lane have 
bought out the Hunters and the blood on the moon 
has disappeared. William Lane says that this time 
of year little trade is expected. On fine days there 
is some business, and he looks for more of it later on. 
Collections are the best for twenty years. The farmers 
are looking for higher prices and some of them have 
bargained for house and barn bills and paid for them 
while yet the lumber is in pile. 

The story that H. E. Curtis tells of Tiskilwa is a 
magnet that first or last will pull me down there. 
The hotel there sets the best table of any in the 
world; for a young man one of its citizens is the best 
fiddler in the world. Trade is splendid—best ever— 
always had a good trade. Last year he sold twenty- 
seven carloads of cement. Referring again to the 
hotel, he says that a guest thinks that every meal 
is a wedding breakfast. 

Robert Alexander McClelland, Dwight, sees nothing 
looming up in the way of trade prospects, yet it is a 
little early for any such exhibition, he thinks. Last 
year the volume of business was fair. This famous 
Keeley-cure town has a population of 2,500 and three 
yards. Stocks are an average, yellow pine, white pine 
and hemlock being handled. The name of the firm 
is Boston & McClelland, R. W. Boston being the son 
of W. T. Boston, Yorkville, at one time president of 
the Illinois association. The two young men of this 
farm were in the high school together, were fellow 
students in the state university, and then hooked up 
to sell lumber. 

The principal business of the B. P. Hill Grain Com- 
pany, Freeport, is, as the name would imply, grain, 
but the company has yards at Seward and Red Oak 
at which points, Mr. Hill tells me, business is not on 
its high heeled shoes and he does not expect it to 
make much of a showing until the farmers can size 
up their crops of this year. 

Harry Stotlar could hardly be held in eheck long 
enough to tell me that if trade is not always good at 
the six yards of the Stotlar-Herrin Lumber Company, 
they made it good. Stocks are normal, yeliow pine 
being the principal wood handled. 1 was obliged to 
collar Harry three times in his rushing career around 
the lobby to get that much out of him. 

At Petersburg E. S. Cheaney will build ‘a shed, 
88x124 feet, and I shall expect, when I visit that town, 
named for St. Peter, to see a shed worth talking about. 
Mr. Cheaney traveled twenty-two years and had an 
opportunity to see sheds, and when the time came for 
planning one he looked around the country for point- 
ers. Mr. Cheaney has a second yard at Athens. 

Business last year with Frank Welch, Smithfield, 
was nothing to brag about, but spring business is 
promising good. 

In Vermont the thorn that has pierced the flesh for 
eight years has been removed and now things are 
lovely. D. O’Connell, one of the best natured men 
in the state, say the farmers are figuring some. Col- 





lections are not all they might be, but the book ac- 
counts are as good as the wheat. 


The Sign That Shines. 


Jolly Tom Reber, Rockford, says the architects are 
busy and -business is picking up. I have mentioned 
in this department Mr. Reber’s electric sign, and he 
tells me that to keep it going until midnight that all 
Rockford may read, the electric company is paid ap- 
proximately $40 a month. So far as I know, in the 
retail lumber field, this sign is in a class by itself. 
And the spirit moves me to ask once more: What’s 
the matter with the big majority of the retail lumber- 
men of the country that they are as blind as a whole 
flock of bats to the advantages of advertising? 

It is to be regretted that President Roosevelt has 
not during his term of office awarded a certificate of 
character to W. M. Simmons, Berwick, who in eleven 
years has had born. to him nine children, with the end 
not yet. And the beauty of it is that Mr. Simmons 
is so proud of his family that he doesn’t care who 
knows it. To tally with the number of children, busi- 
ness the last year with Mr. Simmons was the best 
ever. He has bought an elevator and added grain to 
his business. He says his competitors are neighbors. 

Poet Holeomb, Sycamore, is not tickling the muse 
much this year as the demand for poetry appears to 














T. D. REBER, ROCKFORD, ILL. ; 
Retail Lumber Dealer. 


be light. He is having a good lumber business right 
along, however, with profits the last year of not 
strictly a poetical kind. 

Frank W. Wilford, with the Keeler Lumber & Fuel 
Company, Beloit, Wis., sees additional blue sky from 
day to day. Stocks in the city he would call normal. 


Letting Trade Slide. 


R. T. Paddock, Nokomis, of the Paddock Lumber 
Company, with ten yards, reports that business was as 
good in 1908 as for the previous year. The stocks 
in the yards are a little above normal. The outlook 
is regarded as good, as more figuring than usual is 
being done. Yellow pine dimension is carried, but 
the farmers want white pine siding as well as white 
pine sills and posts. The two Paddock brothers and 
all the local managers were at the meeting. J. W. 
Paddock, the other brother who, the present year, will 
serve as president of the association, related a little 
incident, a recital of which may benefit a dealer here 
and there, in both the retail and wholesale field. He 
went into the office of a yellow pine concern in St. 
Louis, of which he had been a customer, and pre- 
sented his card to a stenographer who was acting as 
an outside guard. Through the door leading to an- 
other room he could sec the man in charge of the 
office with his heels on his desk, evidently exchanging 
stories with some one. He sat there thirty minutes 
and then went, carrying away in his pocket an order 
for from thirty to forty cars of lumber, and he says 
that his business. relations with the concern are ended. 
Why shouldn’t they end? If you were to ring the 
door bell of my residence, and, knowing I was in- 
side, waited a half-hour without receiving attention 
I should call you a chump of the first water if you did 
not go on your way with the determination thereafter 
to pass my house by. When we forget to be courteous 
we are placing a limit on our bread and butter supply. 
J have said before that I had visited the offices of 


the highest railroad officials of the country and neve 
for a minute was I obliged to wait for attention. | 
the man whom I wanted to see was busy I was tol 
to make myself comfortable until he was at leisur 
Such are the methods of the big business men, an 
we small fry should copy from them, They could n 
afford to adopt any other methods and neither can w 


,Mr. Paddock says he is busy these days visiting wit 


the traveling salesmen, many of whom come to h 
town. He wants them to regard him as a friend, an 
he is anxious to treat them as he would like to b 
treated. To my mind the dealer who does not ai: 
to make friends of the traveling men did not graduat 
with honor from even the kindergarten. 

That prince of good fellows, and big retailer, Georg 
Maas, Indianapolis, Ind., came in as if by acciden 
if there be such a thing as accident. He came up i 
this section to look at a farm and the snow shunt 
him into Chicago. Trade in the Indiana metropo! 
is quiet. 

Z. J. Cawood, Palestine, which is in ‘‘Egypt,’’ say 
that in olden times people went into Egypt to g 
corn, and this year they traveled to his Egypt for 
the same necessity, the crop there being fine. For t] 
last two years his trade has been good, but he a 
knowledges his inability to penetrate the future. He 
has the one yard in the town of 1,500 and sells yellow 
pine, white pine, cypress and some poplar. Collections 
are only fair. 

‘“‘Awfully quiet last year,’’ says E. W. Peters of 
trade in Mt. Vernon. The Mt. Vernon Car Manufac 
turing Company shut down, throwing many men out 
of employment and, in polite language, raising the 
deuce with trade. The farmers’ trade the past year 
was fair and promises well. 

Col. John T. MeGrath, Polo, does not look for any 
boom in trade until there is a bumper of a crop. It 
takes crops to move things. When the photographer 
was about to ‘‘take us’’ in the convention hall | 
winked the colonel over to stand by me, thinking that 
the presence of so fine a looking man might add some 
what to my own measly appearance, 


Some of the Live Ones. 


Capt. W. H. Hunter, Paxton, long of La Salle, and 
from the first an association wheel horse, still retains 
an interest in the La Salle yard, but is giving some 
attention to the banking business in Paxton and more 
to the business of the Rice-Brown Lumber Company, 
of which the captain is vice president, that is operat 
ing in Arkansas. The company is manufacturing as 
little of its timber as possible, having faith in the 
future market, but has started a retail yard in Lester, 
Ark. 

R. B. Coddington, local manager for the Andrews 
Lumber Company, Paxton, is having a good trade. The 
company this winter is completing a cement block 
shed, 120x125 feet. 

Charles Harbaugh, Lake Villa, had a business the 
last year that outclassed that o# 1907. He has yards 
at Ingleside and Fox Lake and reports stocks 40 pe! 
cent larger than usual. 

S. R. Cornish evidently was of the opinion that the 
star of empire sometimes takes its way toward thie 
rising sun. He was formerly associated with the Jolin 
Alexander Lumber Company and now is interested in 
yards in Rochester, Batavia and Fairport, N. Y., mak 
ing his home in Rochester. For the time of year trade 
is considered fair. In connection with the Batavi 
and Fairport yards there are planing mills. Canadian 
pine and Pennsylvania hemlock are handled largely. 
Mr. Cornish has. been east since July 1. 

R. P. Harris, with the Ginter-Wardein Compa.y, 
Alton, says the company felt the effects of the pa ic, 
but business is pulling itself together again. At pres 
ent it is figuring on several jobs. For interior fin sh 
considerable cypress and birch is sold. Mr. Harris is 
a dealer whose head is bulging with ideas. 

W. T. Boston, Yorkville, tells me that Presid: ut 
Frantz, of the Southwestern Association, recen''y 
visited him, and several of us wondered why he «id 
not pull around to Chicago and see how the Illin: is 
is run. Mr. Boston has no reason to complain of | \¢ 
last year’s business. He is in the grain business 1 50 
—pays 50 cents for oats and 60 cents for corn »1d 
believes that such prices will inspire the farmer ‘(0 
use lumber if there is any necessity for doing “0. 
Surely a want of money on his part will not preve'!t. 

With William Wiegreffe, Litchfield, trade is qu, 
which is natural at this season of the year. Th re 
are two yards in this town of 7,000 population. ‘or 
finish cypress has forced white pine to take a back 
seat. 

Ed Munger recently bought a yard in LaFaye' 
‘Ind., and will be found on deck at the new location 
March 1. This Indiana city of 35,000 population '"3 
six yards and is showing a substantial growth. 

With an experience of ten years—with one, ex’) 
tion—the trade of R. H. Roberts, New Boston, in 1°98 
was the best he has had, and he is looking for it to 
increase in volume this season. 

R. A. Davisson, with the Dorman-Magner Lumet 
Company, Arthur, a one-yard town, says there is more 
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ilding talk than a year ago. The trade of last year 
calls good. 
ki. F. Hunter, Chillicothe, thinks that the conditions 
his section are normal. He is interested in seven- 
en yards and in size the stocks at these yards may 
called average, and so far as his observation goes 
is holds true in the state at large. There was more 
a decline in trade last year in the larger towns 
an in the smaller ones, 
The ‘‘Hat Man’’ and Others. 
Cc, D. Rourke, Urbana, tells me that his town has 
wn 66 pereent since 1900 and that if it increases 
e this by the time the millennium comes it will be 
large as Chicago. He recently bought a yard at 





CAPT. W. H. HUNTER, PAXTON, ILL. ; 
Lumberman and Banker. 


Ogden, thinking, he says, that so long as he had 
trouble he might as well add to it. There is less figur- 
ing in Urbana than last year. Mr. Rourke was known 
at the convention as the ‘‘hat man,’’ bringing with 

more hats than a fashionable woman would carry 


with her on a trip to Europe. First he wore a big, 
white Stetson that was the gayest that had ever ap 
“| in the Sherman house lobby. Following this 


cume an opera hat that the boys threw snowballs at. 
Then when he really wanted to mix with us he put 
little topper that covered a quarter of his head. 


It was gently whispered by one who knows all about 
his hats, who brushes them and keeps them hung up 
in | home, that should occasion require it would be 
learned that as yet the hat string had only begun to 
be pulled. Mr. Rourke proved himself the premium 
st teller of the crowd. 


O. Houghton, Galva, interested in ten yards, 
‘Ss it is too early to get a line on future trade. 


Stocks are as heavy as they have been for years. <A 
good deal of eypress is sold for finish, a statement 
that has been made to me several times at the meet 


ter Beck, of the Beck Lumber & Coal Company, 
Iluvvey, reached through the crowd and whispered 


t business had been pretty good. 
en I pulled out of a snow storm into the Palmer 
| » I. N. Evans, Milledgeville, who was promenad 


through the corridors, said that when he saw the 

Dutch typewriter case swinging by my side he 
w me. Then before we were done chatting it was 
ned that the name of Mr. Evans must be added 
he list of famous men who have sprung from that 

section of New York state; among them Armour, 

packer; Gage, the financier; Eli Perkins, the 
ld’s champion liar; the Loomis horse thieves, my 
and now, Mr. Evans. The latter was in school 

Jim Sherman and says he was one of the laziest 

that ever happened, yet he has made his millions 
a’ \{ soon will preside over the United States senate. 
1 glad to hear of this as I never have been exactly 
k on work myself. With Mr. Evans business the 

half of the year was dull, and the latter half 
d convulsions, He thinks there is too much stress 
on the idea, so prevalent, that the farmers have 

y to burn and consequently ean build mansions. 

is seetion some of the farmers have sold out, 
ested their money in cheaper land elsewhere, and 
¢ who bought them out at high prices will have to 
‘le to meet their obligations, hence they will not 
id to the heart’s content of the lumbermen. Mr. 
‘ins is largely interested as a farmer, owning sev 

hundred aeres of land in Iowa, not far west of 
town in which I live when at home, on which he 
raising pocket gophers and other crops. I knew 
| had a lot of big farmer neighbors out in that diree- 
ton, but had never dreamed that Mr. Evans was one 
of them. That makes one more place where, when 
eed 18 close at home, I ean send the old black cow 
out to pasture, 

\. V. Schermerhorn, Ridgefarm, appeared disgusted 
bit 80 many dealers were outside the hall during the 
“ing 'eSS sessions. Business with him was exceptional- 
'Y quiet the last year, but he thinks that when things 
io _— they are gathering energy, hence he is look- 

& Tor a better trade later on. Collections have been 


a 
good, 


—t mie th OF 


hp and he will have them no other way, as when 
oie ae lumber he is going to know when it will be 
vai or, 


KF. K. Stevens, Oglesby, sells largely to contractors 


and collections are fairly good. This is a coal mining 
town of 5,000 population that extends over an area 
five miles in length. At this point there are also two 
cement plants. 

Trade at Hammond last year with Bunyan & Evans, 
who were represented at the meeting by Earl R. 
Evans, was above the average, and the outlook is 
that it may continue good. 

W. F. Stevens, La Salle, is hoping for a livelier 
business than he enjoyed the last year. His is a 
mining town and once the brakes are on the wheels 
such towns respond slowly. The zine works are run- 
ning two-thirds time. There are three cement works 
with a capacity of from 15,000 to 20,000 barrels daily. 
A clock factory turns out 1,000,000 clocks and watches 
anuually. When the industries are in full swing, as 
they were two years ago, the pay roll is $40,000 
weekly. As president of the Illinois association Mr. 
Stevens attended the meeting of the Southwestern, 
at Kansas City, and called it a hummer. 

W. P. Rhodes, Savanna, tells me that the Chicago, 
Milwaukee & St. Paul road pays out in that town 
about $500,000 yearly. He has been in the lumber 
business thirty-four years. 


Various Conditions. 


In 1908 Elmer Wolcott, Fillmore, had the best busi 
ness ever. His yard is 140x150 feet, and following 
the suggestions which had heen made in this depart- 
ment, the arrangement of his plant is that of a hollow 
square. He thinks that this plan detracts from the 
fire risk, and in this he is right. The outlook for trade 
does not belong in the premium class. 

I tried several times before spelling correctly the 
name of E. F. Wagenknecht, Peru, and I wouldn’t 
swear it is right now. He is figuring a good many 
bills and thinks that in the spring trade will not be 
disappointing. The town, which has a population of 
8,000, is having a healthy growth. Mr. Wagenknecht 
sold goods on the road for twelve years. 

In Ipava there ‘was a bank failure last year that 
J. H. MeCune says caused business to slow up. Neigh 
bor O’Connell, who was standing by, whispered that 
it would be all right with Mr. McCune if his trade 
was not rushing, as he has a 35-horsepower red auto 





Il. C. PAGE, SPRINGFIELD, ILL. ; 
Of Page & Simonson, Retailers. 


and can-ride around and see the country. He said 
he had money enough anyway. 

C. E. (‘‘Christian Endeavor’’) Van Nice, Roberts, 
with the John Alexander Lumber Company, says he 
has just got a show—that conditions are neither 
flattering nor discouraging. 

Camp Point has one yard that is held down by the 
Liggett Lumber Company and R. H. Liggett said that 
the last year business was good and that the prospect 
is it will so continue. The farmers are figuring and 
he expects to see residences and barns brought into 
being. 

Sidell is another one-yard town, the yard owned by 
the John Alexander Lumber Company, and managed 
by D. E. Wilson, who had a nice trade last year. This 
is a dry town, and it has the distinction of being the 
home of the man who propagated the kind of corn 
that has no cob. 

N. E. Holden, Danville, tells me that things are 
looking better than a year ago; still he is expecting 
nothing big. The city has 35,000 inhabitants and nine 
yards. Mr. Holden’s son, Russell J., was looking over 
the crowd with his father. The young man is taking 
a civil engineering course in Yale, but is out for a 
year, during this time being in the employ of the C., 
B. & Q. road. 

T. H. Johnson (always called Tom), Kewanee, 
stands 6 feet 3 inches and is as good natured as he 
is tall. The National Tube Company has been shut 
down in part the last year, giving employment now to 
1,700 men as against 5,000 when working full. There 
are many empty houses, the town having lost about 
3,000 people the last two years, the population now 
being about 15,000. There are three yards which are 
stocked normally. 

The citizens of Potomac have raiséd $5,000 and 
will bore for gas or oil, accepting whichever shows 
up. Farming land in the vicinity is worth from $150 
to $160 an acre. Jesse Stone was up from Potomac, 
and I do not know where you would find another 
dealer who has cindered his yard completely—under 
the piles as well as in the alleys. By doing this Mr. 
Stone thinks he has lessened the moisture that gath- 
ers in the lower portions of the piles ten: fold. Not 
long ago it was Stone Bros. at Potomac and Armstrong, 


but they dissolved, Charles M. taking the Armstrong 
yard and Jesse remaining in Potomac. 

J. H. Schuck, Springfield, reports that trade has 
been a little slow. Mr. Schuck is 79 years of age, 
but bas not outgrown a kindly disposition that en- 
dears him to all with whom he comes in contact. 
Thirty-three years ago he organized the first building 
and loan association in the state and from the start 
has been its president. It now has a capital of $5,000,- 
000 and by its aid Mr. Schuck is of the opinion that 
1,000 or more houses have been built. He knew 
Lincoln well and in ‘his parlor is hanging an oil por- 
trait of the great president, painted by Wunder, that 
has never been reproduced. Following the nomination 
of Lincoln for the presidency this portrait was painted, 
and the artist going wrong in some way it was raffled 
off, Mr. Schuck being the fortunate winner. 

C. T. Wade, Farina, president of the Southern Illi- 
nois Association, is having a poor trade in lumber. 
Notwithstanding that boards are not going out in 
a volume that causes him to brag he handles grain 
and hogs, is up to his neck in politics and is president 
of the State Bank of Farina. The chief trouble with 
his tewn is that when its name is spoken one gen- 
erally thinks that reference is made to a breakfast 
food. 

John Alexander, of the company that bears his 
name, has fifty-five yards and the situation looks good 
to him. Last year trade was satisfactory. Nearly 
all the yards are in the northern half of the state and 
their stocks are above normal. He is handling more 
and more yellow pine every year. In Aurora, Mr. 
Alexander’s home, I was behind his little trotter and 
he, in common with myself, at that time was wrapped 
up in hosses that could go, but I am afraid he is fall- 
ing from grace, as he tells me he has an auto, and I 
have observed that once a man strikes the auto period 
his love for the hoss is on the wane. A few years 
ago among the lumbermen who were enjoying life 
the talk was hoss, hoss, and now it is auto, auto. A 
little out from Aurora Mr. Alexander has a farm of 
320 acres on which he lives summers. The product 
of this farm being Shetland ponies. In our chat the 
discovery was made that both Mr. Alexander and my 
self came up from the dirt, namely, were born on the 
farm, and by common consent we said that such had 
been the origin of nearly all our great men. 

T. J. MeCullough, Monmouth, is expecting a better 
trade this year than showed up last. He will put in 
two additional yards before the coming year shall 
roll around. He sells yellow pine dimension and white 
pine finish mostly. The farmers are talking building. 
Recently a quarter section farm brought at auction 
$165 an acre. Collections have been an improvement 
on former years. This town has 11,000 population and 
three yards. ; 

In a common sense talk T. J. Bermingham, Galena, 
told the dealers assembled how they could meet the 
competition of the mail order houses. I did not ask 
him how business at his various yards was the past 
year, or how he thinks it will be this year, as he is 
a philosopher who takes things as they come and 
doesn’t grumble much anyhow. He invited ‘‘Kit’’ 
and myself to Power’s to see ‘‘The Thief,’’ and when 
the curtain dropped and the lights flared up the three 
of us were wiping our eycs like so many emotiona! 
women—which was either in favor of, or against, us 
and I don’t know which. 

S. O. Derby, Morgan Park, has had two years of 
litigation with the powers which be in his town, the 
effort. being to drive his yard outside the limits. The 
outcome was that he need not move his yard, but 
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must construct his buildings of brick, or entirely of 
iron. 

Will Sanford, Freeport, sat by my side during one 
of the sessions and from what he said the impression 
was gained that the lumber situation in that ricb 
German town is as rocky as the rockiest. 

H. H. Troup, Kankakee, an Indian name that in 
English means ‘‘musk rats,’’ reported that trade haé 
been fair. Business conditions are improving ‘but 
slowly. The factories are running with decreased 
forces, 
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I think it best to bunch the Decatur dealers to- 
gether. EF. L. MeGarvie said that his trade last year 
was of fair volume. At present there is a scrap on, 
with an outlook for good trade which, he admitted do 
not go well together. Dan Macnet had a good year 
with good profits. T. V. Jones calls the general con- 
ditions an improvement on a year ago. There will be 
a fair amount of building. The panic is of the past 
and except for a clash of business interests the situa- 
tion would be encouraging. T. E. Frantz regards the 
outlook more favorablé than it was twelve months 
ago. Last year the demand was for small house bills 
and this year a better class of residences will go up, 
several of which will cost from $10,000 to $20,000 
each. A Y. M. C. A. building, to cost $35,000, will 
be ereeted. Mr. Frantz figured twice as many esti- 
mates in January this year as he did in the corre- 
sponding month of 1908, and he thinks it is safe to 
say that they represent at least three times as much 
money. 


Y 


TOLD BY THE MEN WHO SELL AT WHOLESALE. 


Arthur Gregertsen, Peoria, who travels in Illinois for 
the Lutcher & Moore Cypress Lumber Company, 
Lutcher, La., thinks that retail stocks in his territory 
are about normal, the dealers having bought the latter 
part of last year and the fore part of this. I. F. 
Noxon, who travels from Des Moines for the same 
company in Iowa, says there has been no heavy buy- 
ing by the dealers of that state except by the line 
yard concerns, 

David Fuller, Galesburg, representing the Farley & 
Loetscher Manufacturing Company, Dubuque, takes 
orders when he can get them, which he says is fre- 
quently. . 

Clarence 8. Corse, Chicago, with the Colonial Lum- 
ber & Timber Company, St. Louis, reports trade quiet. 
For the few days that the weather was behaving itself 
business picked up its heels. Later on he will be dis- 
appointed if he does not sell lumber. 

W. J. Young, with the Carr, Ryder & Adams Co., 
Dubuque, Ia., makes the larger towns from the Mis- 
sissippi east and says that the prospects over the 
country are fine. As compared with last year the 
cities are doing themselves proud. ; 

Things look good to Charles E. Conklin, of the Pax- 
ton & Lightbody Company, Chicago. I first knew Mr. 
Conklin when he was putting out lumber at retail, in 
Beloit, Wis., and I hardly know whether he has be- 
come weaned or not. 

I was glad again to meet Harry Lewis, who on a 
time traveled in Iowa, and whose territory is now 
central Illinois for the Imse-Schilling Sash & Door 
Company, St. Louis. He is selling an opening or two 
right along and thinks if this is not a prosperous busi- 
ness year the great American people won’t know 
herself. ; 

Judge S. M. Wright, Mt. Vernon, who covers IIli- 
nois for the Chicago Lumber & Coal Company, does 
no complaining as to the outlook. Trade in cypress 
is good. Mr. Wright practiced as an attorney for 
seventeen yedrs and was judge of Hamilton county. 
He said he wanted to make an honest living, hence 
the change. This is his fifth year as traveling sales- 
man. 

Bert E. Cook, Decatur, engaged with the Missouri 
Lumber & Land Exchange, Kansas City, the first of 
the year to look after Chicago and northern Illinois, 
and was at the meeting to get acquainted with his 
prospective customers. it 

C. B. MeVey, Washington, hikes over Illinois for 
Eastman, Gardner & Co., Laurel, Miss., and says that 
owing to weather conditions trade at this juncture is 

uiet. 

: J. B. Wheeler, Freeport, with W. G. Wheeler, Rock- 
ford, travels in northern Illinois and southern Wis- 
consin and reports a fair trade. He is of the opinion 
that retail stocks in his territory are smaller than 
ordinarily. For about three months Mr. Wheeler was 
with the John Paul Lumber Company, in Hampton, my 
home town. 

Scott Chambers, who travels in Wisconsin and IIli- 
nois for the North-Western Lumber Company, Eau 
Claire, Wis., had a good trade in January. Retail 
stocks in Wisconsin are sufficiently large for the con- 
ditions, but hardly normal. The large towns in Iili- 
nois are always buying, but it is prices that talk. 

Charles S. Smith, of the W. I. McKee Lumber Com- 
pany, Quincy, says that trade is coming gradually and 
in a healthy way. He travels from the Mississippi 
river to the Atlantic seaboard and there is a general 
opinion that while there may be no boom, there will 
be business. 

Frank Metzger, an apostle of poplar, and who travels 
for the Yellow Poplar Lumber Company, Coal Grove, 
Ohio, is having a good, healthy trade and getting bet- 
ter prices than two weeks ago, he says. 

W. ©. Schreiber, secretary of Francis Beidler & 
Co., Chicago, never appears to concern himself with 
trade. He has sold his 2:10 pacer, his 2:22 trotter 
and now flies about in an auto with which he runs 
into street cars and automobile trucks. 

E. Blaisdell, with the Flanner-Steger Land & Lum- 
ber Company, Chicago, says that oak is the shyest 
article on the market. He is in Chicago the most of 
the time with occasional trips to nearby large towns. 
Trade is fair and picking up. 

T. I. Bennett, Kansas City, with the Dibert, Stark 
& Brown Cypress Company, Donner, La., comes to 
Chicago and Milwaukee regularly and in addition looks 
after the Kansas City district. He reports business 
as fine with broken stocks at the mills. 

Harry C. Page, of Page & Simonson, Springfield, tells 
me that at present trade is quiet, but that for the year 
he looks for a satisfactory business, The majority of 





the retail dealers in his territory are also expecting 
good things in the way of trade. Mr. Page’s partner, 
Bert Simonson, was away on his wedding trip, but 
Harry said if the janitor of the building had to hold 
down his business while he was gone he was coming 
to the convention. The table around which he held 
a special session with his friends in the College Inn, 
was so long that there was a necessity of telephone 
connection between the two ends of it. One morning 
rather early I met Harry in the lobby of the Sherman 
and he said he was up at 6:50 and out buying fishing 
tackle. That sounded all right, but he failed to ex- 
plain what store was open at that time of day. 

J. H. Campbell, who travels in Illinois for Francis 
Beidler & Co., had a good trade last week. Except 
in Decatur, where the piles are heavy, the retail yards 
in his territory are carrying about the usual sized 
stocks. Mr. Campbell sells northern stock exclusively. 

Henry Wiggs, with the Joliet Lumber Company, 
Joliet, travels in Illinois and Indiana, and formerly 
was with the Louisiana Red Cypress Company. He is 
getting good prices, but sales are not heavy. 

W. H. Matthias, with the W. M. Ritter Lumber 
Company, Columbus, Ohio, and whose office is in the 
Fisher block, Chicago, stepped in long enough to say 
that everything was fine, fine, fine, and that last month 
was the best that ever happened. 


OTHER TRADE OBSERVATIONS. 


The idea of tagging those in attendance was a good 
one. It as earried out a little crudely here, but at 
the convention of the Western association, in Spokane, 
a portion of the badge was utilized for the name of 
the man who wore it. 

To my knowledge this was the first convention of 
lumbermen that was opened by a poem. Does it mean 
that we are becoming so exact in our methods that 
measured feet and rhyming words are getting on top? 
Maybe in due time Doug Malloch will reform the 
worst of us. 

The management of the Sherman was at the pains 
to remove the seats from the lobby, and the dealers 
who felt like resting their weary limbs could lean up 
against the columns, or go to the bar room, where 
inviting chairs awaited them. 

The tallest man in the crowd was Harry Webster, 
with the United States Gypsum Company, who stands 
six feet, eight, and weighs 320 pounds. 

Secretary Hotchkiss has seen too many years to 
pitch into the work of the meetings as he does. Dur- 
ing the convention period he is by long odds the hard 
est working secretary of’ them all. 

Arthur Holmes, secretary of the Michigan associa- 
tion, was here just long enough that we might know 
he was here. 

There were no set entertainments this year, but from 
the emptiness of the hotel lobby following the dinner 
hour it was evident that we all went somewhere. 

In his tariff speech Edward Hines, one of the lead- 
ing lumbermen of the world, incidentally remarked that 
he had yet much to learn about the lumber business. 
This is a contrast, somewhat, to the retail dealers 
over the country who know so much about their busi 
ness that to read a lumber paper would be time lost 
with them. 

When Secretary Gorsuch, of the Southwestern Asso 
ciation, was unexpectedly called upon by Secretary 
Hotchkiss to talk on the subject of the mail order 
house he struck the nail more squarely on the head 
than any other man to whom I have listened. He 
did not deal in generalities, or roundabouts, but told 
the dealers, in effect, that they were sleeping; that 
while they were expecting the associations and others 
to bring the relief desired every man must help to 
work out his own salvation. His sentiments were so 
thoroughly in accord with my knowledge of the sit- 
uation that when he had finished I felt like throwing 
my hat to the ceiling in honor of the man who had 
the moral courage to sock the truth right home to us. 

This is the last Illinois convention that will be held 
in the Sherman, as in a few months the building will 
be razed and on the ground will be built a hotel that 
will represent an investment of several millions. 

Perhaps a hundred and one of the dealers who ate 
in the College Inn and listened to Rigo, the ‘‘sensa- 
tional Gypsy fiddler,’’ as he is billed, were not aware 
that a few years ago his name was a head ‘liner in 
connection with an escapade in Europe with the 
daughter of an American millionaire lumberman. Not- 
withstanding which; he is a beautiful performer upon 
the violin. 

I never have seen an assembly presided over more 
ably than was this one by President Stevens. Familiar 
with parliamentary law he enforced it to the letter, 
showing favor to no one. His decisions were hung 
on a hair trigger, and when an explanation of any 
motion before the mecting was necessary it was brief 
and thoroughly lucid. He is an ideal presiding officer. 
I heard it remarked that when the tariff discussion 
was on the meeting came near getting away from him, 
but it did not. It was the weatherecock way in which 
the dealers voted that was confusing. 

The badge this year, with a basrelief portrait of 
Lincoln on one side and of Washington on the other, 
was declared beautiful and most appropriate. Last 
year, so far as I know, the Illinois lead them all in 
the matter of a badge. It has seemed to me that in 
the badge line some of the associations have been 
running empties the last two years. 

And over and above all, the friendly feeling ob- 
served on every hand was decidedly marked. 





GREATER CHICAGO HARBOR. 


Chief Engineer Marshall Recommends Authoriza. 
tion of 200-foot Bridge Spans Only— Apparent 
Animus of Previously Expressed Views. 


Those behind the movement for a 200-foot clear cha: 
nel in the Chicago river do not feel very kindly dispos« 
toward W. L. Marshall, chief engineer of the Unité 
States army. They assert that it has been very difficu 
to convince Mr, Marshall of the desirability and nece 
sity of widening and deepening the channel. Heéretofo: 
Mr. Marshall has reported unfavorably on this questio: 
and to judge from the tone of his last utterance px 
sonally he has not changed his mind. Officially, ho: 
ever, he grudgingly concedes the inadvisability of the w 
department authorizing the construction of any mo 
center pier bridges, and suggests that all future autho 
zations shall call for bascule, lift or other center chan: 
type bridges which shall give a clear channel of not |) 
than 200 feet. 

This is a distinct victory for those who have be 
fighting for a clear, unobstructed channel in the Chica 
river, such as would permit the handling of the larg: 
steamers on the lakes. The city of Chicago itself 
endeavoring to foster its lake and river commerce, | 
the codperation of the war department is necessary (n 
order that the views of those behind the campaign sh:/! 
be carried out in a uniform and acceptable manner. 

The business interests of Chicago have asked for ::n 
appropriation of $10,000 to defray the expenses of «n 
independent commission to investigate the river question. 
They believe this matter is one of too far reaching im 
portance to be handled by one individual who does not 
seem to be very much impressed with the desirability of 
an improved harbor for the city. 

The text of Chief Engineer Marshall’s latest report 
on this matter is given herewith in its entirety: 

Wark DEPARTMENT, 
Office of the Chie. of Engineers, 
WASHINGTON, Feb. 15, 1909 
1. Respectfully returned to the secretary of war. 
2. This and the accompanying papers are similar in 
import to numerous others received at the department within 
the last year, their purpose being to bring about the widen 
ing, straightening and deepening of the channel of the Chi 
cago river, and the easing of navigation at the bridges by the 
removal of center piers and the widening of draw spans with 
a view of obtaining a clear channel 200 feet wide. 

3. In previous complaints the petitioners have been in- 
formed of the scope of the existing project now being exe 
cuted by the general government and assured that the work 
is being prosecuted as diligently as practicable, and that no 
material extension or modification of that project would be 
permissible without specific authority from Congress; also 
that steady (although slow) progress is being made by the 
city of Chicago in rebuilding the old and obsolete bridges, 
and that the main reason of delay in this regard is the slow 
action of the city council In making appropriations for such 
work. 

4. Specific complaint is made against the construction by 
the city of a bridge at Volk street on plans that provide for 
an opening of only 140 feet. This bridge, with a 140-foot 
clear span between fender piling, was authorized by the sec 
retary of war in November, 1907, at which date that width 
was apparently satisfactory to all river interests, and in 
recent correspondence on the subject the department has 
declined to require at the present time an additional width 
of opening through that bridge. Under date of October 17, 
1908, the district officer, Major Rees, stated that the con- 
stant criticism of the action of the department with respect 
to this bridge has its origin principally in the Lumbermen’s 
Association and the Chicago River & Harbor Association, the 
latter being of recent formation and organized largely among 
the membership of the former and of the Real Estate Board 
of Chicago. Some of these protests have been signed in type 
without the pen signature of any official of the organizations, 
and a comparison of the typography indicates the probability 
that the same typewriting machine was used in writing the 
protests supposed to emanate from different sources. it Is 
believed that the communications herewith from the Chicago 
River & Harbor Association (W. D. filemarks 16360/31, 82, 
35, 36) are the ones to which reference is made by Senuator 
Cullom in the within letter. It will be noted that they do 
not bear pen signatures and that the original of war depart 
ment inclosure 32 was returned by Major Rees to the «sso 
ciation inviting its attention to this omission, but that the 


aec 


letter had not been returned to him (third indorsemc:t on 
W. D. inclo. 31). 

5. In the opinion of Major Rees it cannot be as: med 
from protests heretofore made that there is any wides) read 
and general demand for a greater width than 140 feet «lear 
center span of bridges. On the contrary, the Real tate 
Board of Chicago has recently approved a report of it» sanl- 
tary district committee favoring a minimum clear wi h of 
140 feet, and the Association of Commerce has likewis: con- 
firmed and approved the report of its river improvemen! com- 


mittee providing for 140 feet between bridge abutment with 
suitable by-passes where the current makes such by 38es 
necessary. 


6. In the opinion of Colonel Bixby, until recen::y in 
charge of the improvement of the river, the repeated «: and 
for a clear channel of 200 feet wide throughout the + ight 
reaches is hardly justifiable at the present time. 

7. In view of all the facts, I am of opinion that de- 
partment should adhere to its former action regard the 
various protests. I am willing to recommend, how: , in 
addition to the heretofore announced policy of the yart- 
ment, that not only shall no more-center pier brid: s be 
authorized in the future over Chicago river between its yuth 
and the drainage canal and the stock yards on the yuth 
branch and Belmont avenue on the North branch, an: that 
such structures within the limits named shall be the 
bascule, lift or other center channel type, but also tha: nder 
future authorizations they shall afford not less than 2 ° feet 
clear channel for navigation in all cases where brid are 


less than 650 feet apart. 

8. Attention is invited to department letter of De mbet 
30 last to Senator Cullom (copy herewith) in respon to 4 
communication from him in behalf of a Mr. Walke’. pre 
sumably the vice president of the Chicago River & | \«rbor 
Association and a real estate dealer of Chicago. 


9. I recommend that Senator Cullom and the wri 's of 
the accompanying petitions be informed in accordan with 
the above statements. W. L. MARSHA! 

Chief of Engineers, U. S. Aie'y- 





MAINE LOGGERS WILL MEET. 

Bancor, ME., Feb. 20.—The annual meetings «! thé 
Penobscot Lumbering Association, Mattawamkea, Log 
Driving Association, Passadumkeag Log Driving Assocl® 
tion and Penobscot East Branch Log Driving Association 
are to be held next week, March 2 and 8, in Bangor. 
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OREGON AND WASHINGTON MANUFACTURERS’ ANNUAL. 


Meeting Held in Portland, Ore. — Work of Freight Rate Committee Praised— Tariff Situation Reviewed — 








4 . 
lispos Trade Conditions Discussed — Reports of Committees — Talk on Conservation of 
Unite e 
diffien Forests—New Officers Elected—Banquet—Those in Attendance. 
1 nece 
retofo: 
uestio: PORTLAND, ORE., Feb. 20.— Another milestone was the association in losing the prestige that comes from ties which have been widely distributed at the different con- 
vee PX passed today by the Oregon & Washington Lumber eee sae which in association work is so gen- _— ventions in which this association has been represented and 
y, hos Manufacturers’ Association. the younmest enuenization erally considerec _to cover a multitude of sins, has from a attracted some attention to fir lumber that may have a 
’ Mi 2 : £ ge Li business standpoint been bettered by the removal of the beneficial advertising result. 
the w of lumber manutacturers in the new lumber country barren branches, and with the increased loyalty of our , 
y mo in the west. Its third annual meeting was held under 4¢tive_ members, which has been very noticeable during wn Sener Saener Seana aaa, 
autho auspicious civeumstances, followed by the sanesi ban- the last year, and the increased efficiency for service, we — The Oregon & Washington Lumber Inspection Bureau has 
wusple 5 ¢ . oy ~ nus : can take heart and look torward to the coming year with increased from a membership of twelve mills to fourteen 
chan: quet in the evening, which has become a feature of good courage and expect to accomplisn better work with mills during the year and has not only given efficient service 
not | these gatherings that is long looked forward to. The our more mobile membership. The accessions during the to its members in handling inspection for them on domestic 
addresses and reports made demonstrated the interest year which we very much appreciate consist of the fol- and export cargoes, but has aiso served as an advertising 
it owes ports made demonstratec e interes lowing: ; medium for the Columbia and Willamette river districts as 
re beon taken in the work of the association and showed the West Side Lumber & Shingle Company, Portland, Ore. producers of high grade fir lumber, suitable for any market 
Chica:o great value the united work of those engaged in the Occidental Lumber Company, Corvallis, Ore. in the world. ‘the certificates tiled show shipments to ports 
large :t lun ber industry in this territory has been to th . Kratz Shingle Company, Clatskanie, Ore. in the following countries: Australia, China, United King- 
Bet um y . ory Aas been to the mem- Row River Lumber Company, Star, Ore. dom, Japan, New Zealand, India, Germany, Denmark, South 
tself is bers, and that the officers and committees have been Ch , eee t America, Afriva and Mexico, as well as to Hawaii and the 
tee, but faithful to their trust and have labored for the good en Se Vhilippine islands. This advertising of the Columbia river 
sary in of all in an unselfish spirit. The offices of the association were shifted from the — territory and the local mills with the opportunity for close 
m shill The meeti ran called eee , Canterbury block to the Commercial Ciub building in ‘supervision from such comparatively restricted territory is 
yn fs 7 meeting was called to order at - p. mi. by Act- April, 1908, giving us the advantage of an assembly room one big advantage of the Oregon & Washington Lumber In- 
ler, ing President Lloyd J. Wentworth in the convention in the same building with our offices and also the advan- — yee ey a ee ee Eee B A 
for «in bia . » Porth: ’ rreial C i ice ‘ : tage of utilizing the clubrooms tor social meetings and, ness for the consolidation o S bureau with the Pacific 
om th ug sie be sgganese , ommereial Club. The nes of latterly, the lumbermen’s Saturday iuncheon has been Lumber Inspection Bureau, considering that such amalga- 
Mh 1e preceding meeting were not read, and Seeretary well attended and has been of social] and practical benefit. mation would be for the general advantage of the Pacific 
uestion, A. B. Wastell presented his annual report, whieh northwest cargo interests, but it proved impossible to work 
ing im Py : ; Railroad Rate Cases. up details that were mutually satisfactory. Further details 
loes not Decisions in the railroad advance rate cases were made will be given in the report of the manager of the inspection 
oak, : Report of Secretary. in June, 1908, and have been subject to much discussion, bureau of the existing purpose to enlarge the scope of the 
vility of but from an association standpoint the result should be bureau and continue its service independently. 
The fiscal year of the Oregon & Washington Lumber considered satisfactory to the lumber interests. ‘hese 
report Manufacturers’ Association, commencing february 15, cases have taken a great deal of the time and attention Publicity. 

! 1908, and closing February 20, 1909, has been peculiar in of this office in conjunction with the work of the special Although the socalled Fulton amendment 8. LB. 423 was 
many respects. Your secretary wouid be very much advance rate committee, both betore and subsequent to not adopted by the sixtieth Congress this association feels 
gratified to report increase of membership, but in review- the decisions. very much encouraged at the indorsement the bill received 
ing the last year at this time, we find the contrary is the The establishment of claims for reparation wherein throughout the United States by all shipping interests and 

1909 case, that is, we show a reduced membership. ‘This is a railroads are indebted to snippers and the checking up also by the Interstate Commerce Commission. This is the 


nilar in 


discouraging beginning for a secretary's report, but is 
not put forward in a spirit of discouragement, but to 
enable us at the outset to fully appreciate just the status 


of liability of shippers to railroads on basis of the Inter- 
state Commerce Commission's orders, taken in connec- 
tion with the evident propriety that the new tariff be fully 


bith amending the interstate commerce law prohibiting an 
advance in freight rates by the railroads until after inves- 
tigation by the Interstate Commerce Commission as to the 


t within 2 ‘ ‘ 

e widen of our association work and perhaps, in the last analysis, checked, inasmuch as the railroads in a number of cases reasonableness of such advance before the rates become effec- 
the Chi the reduced membership may be a blessing and as a re- failed to conform with the purpose of the commissioners’ tive, providing a protest is filed by responsible shippers. 
S$ by the sult of the pruning that the association has undergone rulings, brought out the need of a freight claim department This association has been active in furthering the publicity 


ans with 


been in- 


during the last year may produce new and more abundant 
life and activity in the future. 

The total withdrawals during the year, including those 
dropped, are seventy-three, and the total accessions are 


as a very important branch of our association work and 
at the stockholders’ meeting December 18, secretary was 
authorized to employ a rate clerk in accord with the 
recommendation of the directors. This has not been done 


of this measure throughout the year and has gained con- 
siderable favorable mention through having been instrumen- 
tal in introducing this much needed legislation, and we 


‘ing exe ; : : i { trust through continued activity this may be enacted into 
reggie four, resulting in a loss of membership of sixty-nine, mak- up to date, as condition of finances did not warrant, and a law at the next session of Congress. 


that no 
vould be 
Ss; also 
2 by the 
bridges, 
the slow 
for such 


ction by 


ing present membership 125. The loss in membership 
largely represents a removal of dead timber and comprises 
mills cutting from 5,000 to 25,000 feet a day with the ex- 
ception of six mills which cut above 50,000 teet a day. The 
six exceptions represent withdrawals, one of which was 
due to the fact that the mill in question made a specialty 
of spruce and believed its best interests lay in associating 
itself only with the spruce association, one in which the 
mill preferred to associate itself with the Pacific Coast 
Lumber Manufacturers’ Association, on account of being 


we took the liberty of postponing until the new fiscal 
year, hoping that the way would open to then undertake 
this very important work. ; 

Chairman Dixon, of the advance rate committee, will 
give a general progress report of this work. 

Domestic Fir. 

The issuance of a discount price list for use in both 
eastern and California territory was undertaken by the 
Anderson & Duniway Company, of Portland, and covers 


The trade papers have continued the courtesies of the 
preceding year in giving us space for matters of interest to 
the lumber manufacturers in our association work. This 
office has furnished much promotion matter exploiting the 
lumber industry and the state of Oregon and we trust hag 
been influential in doing some good in bringing facts in 
relation to our great resources and privileges to those less 
tavorably situated, as well as to turn the attention of lum- 
ber buyers to the Oregon district. 


— nat located in Northern Pacific territory, while two withdraw- fir, spruce, cedar and shingles. The publishers have Tariff Revision. 
the sec- als were due to indifference and lack of appreciation of issued about 11,000 copies of this list and monthly com- We earnestly trust that the allied interests and the gen- 
at width the value of association work, while the other two in- municate with all subscribers to the list comprising both eral public do not consider that the lumber industry is going 
and ia stances were due to a difference of opinion of the few in manufacturers and wholesalers and issue on the first of to keep up the cry of “wolf! wolf!” as a “continuous per- 
lent has vontrast with the views of the many and an expressed each month discount sheets applicable to the list, repre- formance” without warrant, but immediately following the 
al width unwillingness to abide by majority rule. The first prin- senting averages established by the consensus of state-  j;emoval of our great scare, that we were going to be swal- 
ober 17 viple that must be strictly observed in association work ments from the several subscribers. This method tends jowed by the railroads, through the advance of freight rates, 
a one is a willingness to abide by the rule of the majority. to establish a stable market on our products for at least we were confronted with the big bugaboo of the removal of 
Differences of opinion may exist but after consideration an interval of one month, so that eastern buyers, particu- 
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a. ¢te did not become extensive factors in the rail trade, but evidenced by lumber manutacturers. It appears to your ; A ; , 
Chicago established a local retail business in which they gained secretary that the record of prices at different markets po eonag Mar = Ky Fg Big — Any yh AL, 
V3 » Oey the benefit sympathetically of increased lumber values, issued by the Forest Service is of great value in tending ays and means committee not to take the drastic action 
Senator ind also, during the period of extraordinary demand, were to establish uniform prices and as their system is per- hat has he evidently contemplated This association 
they do ible to haul their product to railroad station by team a fected the value of the compilation will be more fully pone a roe ana oan commitinn at ‘five cae” Sane 
* depart: distance of from six to twelve miles and forward occa- recognized. pe pee acne endeantaddar & tine & sehen tant ft 
the asso sional cars. Many of these mills made a specialty of rail- hly T Bulleti was su ssequently succeeded by a joint comm €e ade up 0 
that the reel conan Gk. Eat Gan Gai Gah i Gk aes ak Monthly Trade Bulletin. manufacturers, loggers and timber owners. ‘The financing 
ment on the period referred to ‘The caiman anil elite aie eae In the report of President Buehner at the annual meet- of the expense incident to sending representatives to Wash- 
t little money at this time and were induced by represen- "8, February 15, 1908, and also in your secretary's report ington to appear at the hearing November 19 before the 
assumed tation of the value of association work. to ally themselves @t that time, a special recommendation was made that ways and means committee was taken care of by voluntary 
les read with the association on a basis of dues of One-half-cent a 4 Monthly trade bulletin be issued and this work was un- subscription and not as an association matter. The secre- 
pet clear thousand feet, which represented our membership fee dertaken by our domestic fir committee, in conjunction tary has dore what he could to assist the joint committee 
| tate up to February, 1908. The annual cut of these mills is with this office, and we believe has resulted advanta- and has arranged for meetings and has had several confer- 
its sani- very small, even when trade conditions permit them to 8®0usly., THe bulletins have reflected the market from an ences with representatives of other associations. Was also 
width of operate, as they only run part of the year. During har- btimistic standpoint with a corresponding stimulating present at the conference of lumber and shingle manufac- 
rise con vest time they can not get labor, and the owners of the fect and the outcome has warranted the predictions turers with R. S. Kellogg, of the Forest Service, at Seattle 
ent com- plants frequently have to give attention to their farming ™4#4e. on February 8, at which information was furnished Mr. 
nt with operations. They are also unable to haul during wet Bureau of Grades. Kingsley for the benefit of Mr. Pinchot, who will be a 
y- usses weather on account of heavy roads. Those who paid the An important step in association affairs was taken strong influence in favor of retention of duty if he can be 
small dues established by their cut in the year 1907, paid when the Pacific Coast Lumber Manufacturers’ Associa- soundly converted to the lumbermen’s point of view, and 
enriy in amounts varying from $1 to $5 a year. When the finan- tion, the Southwestern Washington Lumber Manufactur- he has stated in interview that he is open to conviction. 
a yand cial depression occurred most of these mills went out of ers’ Association and the Oregon & Washington Lumber Mr. Kellogg in his opening remarks at the Seattle conference 
s! aight business. We have record that six became bankrupt and Manufacturers’ Association joined in the Associated encouraged the lumbermen present by stating at the outset 
many have not subsequently resumed operations, the Bureau of Grades which was established last fall, and in that it was well understood by the Forest Service that low 
de- owners giving attention to other matters and the mills privileges of which all members participate and expense prices for lumber invariably meant forest waste and that 
i the lying idle. covered by regular dues. This joint bureau took the he would concede that low prices were detrimental to forest 
7 , in All these mills accepted the circulars of the association place of the bureau of grades previously maintained by conservation. With this premise established it is up to the 
vart- and systematically filed the monthly statements of ac- part of the members of this association. The rotation in lumbermen to complete the conversion by convincing Mr. 
id: s be crued dues that were sent them, but failed to respond in service of the three inspectors employed between the Pinchot that oversupply establishes low prices. Further 
s uth any way to the dunning letters that followed up the three districts will result in great advantage to the entire statement in relation to this matter will come up in subse- 
1 = outh Statements at intervals. Our directors instructed that northwest, by establishing uniform grades and patterns, quent general discussion. 
in. that leniency be extended to these manufacturers during the and this association has backed up the recommendations Cc ti 
the period of financial stringency and they were continued of the bureau of grades in establishing new standards and onventions. 
at onder on the membership roll, although twenty-nine were de- hopes that the grading rules will be revised and standard This has been a banner convention year for your secre- 
y feet linquent for dues running back prior to January 1, 1908. patterns established at an early date. The detail work tary. The first lumber convention we ever attended being 
i are On the recommendation of the secretary and after a of this bureau will be given by L. J. Wentworth, who is that of the Western Retail Lumbermen’s Association at 
postal card vote asking for expression of opinion from this association's representative and was chosen chair- Tacoma in February, 1908, where this association was well 
ye mber all members in regard to establishing minimum dues of man of the Associated Bureau of Grades. represented, and with our headquarters and souvenirs 
ns toa $3, $4 or $5 a quarter, the stockholders adopted at annual showed our retail friends our interest in them, which was 
cer, pre: meeting February 15, 1908, minimum dues of $5 a quarter, Market Extension. : apparently much appreciated. Following the retailers’ con- 
| jarbor which was the amount favored by the postal card vote. Through the instrumentality of this ‘office coéperation yention occurred the session of the Tacoma conference on 
Twenty-two resignations followed the receipt of the first was extended to the Oregon commission having charge of trade ethics, to which J. . Keating and the secretary were 
rivers of invoice for dues on this basis up to June 1, 1908, but the Oregon State building at the Alaska-Yukon-Pacific Expo- delegates. ‘This conference proved a very important gather- 
ee with many members did not make any response and on our sition, and several mills of our membership furnished the ing of representatives of the several branches of the lumber 
books assets were established based on the cumulative necessary slash grain fir for wainscot and panels in this trade and in which your delegates participated with much 
Army. dues from these members, from whom we could get no building, which will be viewed by thousands of people from interest. ‘he proposals for settlement of disputes by 
expression as to their purpose to meet their obligations. the east and will evidence the beauty of Oregon finish. arbitration and obviating the evils of cancelation of orders 
Finally, at directors’ meeting January, 1909, secretary Considerable interest is manifested in a proposition for by either party without warrant and terms of sale were 
was authorized to draw sight draft on all delinquents for this association to exploit fir finish in a portable exhibit fully discussed and at adjournment it was decided to call 
¢ the the dues prior to January 1, 1908. This represented issu- throughout the big cities of the east accompanied another meeting. The second conference was held at Min- 
ance of twenty-nine sight drafts in amounts varying from by a lecturer, but the financing of the —— neapolis in conjunction with the meeting of the National i 
av Log $1.95 to $178.65, total $1,107.11. Of this, $26,98 has been tion which would require about $5,000, covering an Lumber Manufacturers’ Association in June, 1908, for fur- 
A ssocia- tod in with an accompanying resignation, und twenty- interval of six months, was not responded to_ freely ther discussion and resulted in organization of the American 
tion drafts, representing $1,080.13, were refused. State- enough by our people to undertake the work. The fir Lumber Trades Congress, which Mr. Keating and the secre- 
oral _ nts that accompany these refusals indicate that fifteen placques which were originally gotten out for distribution tary were delegated to attend and were also permitted to 
gor. lave not operated their plants for over two years, so that as samples have been put to good use in getting out novel- attend the National Lumber Manufacturers’ Association as 


ind a decision by the majority has been established, all 
must then work together tor the common good in accord- 
ince with such decision. The other sixty-seven with- 
drawals which have been previously termed removal of 
dead timber represent in the main small “farmer mills’ 
of which Oregon has a large number. 

These small mills sprang into being during the period 
of inflated values subsequent to the San Francisco fire. 
Many were located some distance from the railroad and 





larly car manufacturers, can safely figure on using fir in 
making bids on a lot of curs with the understanding 
that values will be constant for at least thirty days and 
that they will receive notice from the lumber manufac- 
turers, by medium of the discount sheets indicating the 
state of the market. This effort has been appreciated by 
eastern buyers in all lines and we find in consultation on 
this subject that there is more apparent desire on the 
part of the buyers for stable and uniform values than is 


duty on lumber and shingles contemplated by this Congress, 
and since October, 1908, our plaintive wail has joined in 
the chorus of all other lumber manutacturing districts in 
again crying “wolf! wolf!" and considering the extreme 
importance that attaches to the sale of our products by the 
increased competition, particularly on common grades and 
shingles, and to the supreme importance of the resultant 
waste in the woods that will necessarily follow an over- 
supply of common lumber if the duty is reduced or removed, 
there is good reason for us to cry out and good reason for 
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visiting delegates, just prior to the Minneapolis conference. 
‘rhe result of the meeting of the American Lumber Trades 
Congress you are familiar with, and this association adopted 
the code of trade ethics there compiled, with the exception 
of the substitution of the National terms of sale for the 
terms of sale proposed by the congress. In October the 
secretary wus sent to San Francisco to represent this asso- 
ciation at the session of the Trans-Mississippi Commercial 
Congress. Again, this month the secretary had the privilege 
of attending the 1909 annual meeting of the Western Retail 
Lumbermen’s Association at Spokane, February 2-5, also 
attending the session of the Western Pine Manufacturers, 
which convened simultaneously. All these meetings have 
been very beneficial and we.appreciate the privilege of hay- 
ing been permitted to attend them. Both in the business 
session and in the social gatherings, rubbing shoulder to 
shoulder with men active and influential in lumberdom, has 
increased our respect for the great lumber industry and for 
the bigness of the men engaged in it. 

It will be our pleasure to assist in entertaining the West- 
ern Retail] Lumbermen’s Association in 1910, as they decided 
at the Spokane convention to meet here next year. The 
Commercial Club has offered the privileges of the club to 
the retailers during the session of the convention. We will 
also have opportunity to entertain the delegates to the 
National Lumber Manufacturers’ Association while en route 
to their annual meeting, which convenes in Seattle in June 
of this year. 

Our Official Family. 

We started out February 15, 1908, with a complete list 
ot officers and committeemen, and from a business standpoint 
in sizing up the personnel, well equipped for the business 
ot the year, and the outcome of the year’s business has 
exemplified the good judgment of the association in its 
choice of directors: but we have been unfortunate in the 
deprivation that has occurred to our board through the 
continued serious illness of KE. D. Kingsley,. who always 
has been so active and efficient in our association work, 
and also have been unfortunate in being obliged to accept 
the resignation of our president, Philip Buehner, November 
28, 1908. Keen regret was expressed by each director as 
weil as appreciation of ‘the efficient service of Mr. Buehner 
as president of this association since its inception, and for 
his lavish sacrifice of time, thought and energy for .the 
benetit of the association. L. J. Wentworth, first vice presi- 
dent of the association, then became executive head and 
has subsequently directed its affairs with his customary 
efficiency. 

Closing Ode. 

The secretary desires to express appreciation and thanks 
tor the codperation and assistance of the officers and mem- 
bers of this association, and also to acknowledge the benefit 
that has come from mixing with officers and representatives 
of other associations, with all of whom our relations have 
been most cordial, and to thank the trade papers from ali 
parts of the United States tor their courteous assistance in 
advancing the interests of the association and for giving the 
secretary the personal advantage that comes from gleaning 
matters of interest and value from their files. 


Treasurer’s Annual Report. 


Treasurer George T. Gerlinger reported the financial 
condition of the association to be as follows: 
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February 15, 1908-February 20, 1909, disbursed... .$20,227.18 
3,079.14 
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Chairman A. C. Dixon of the railway and advanced 
rate committee reported in detail as follows: 


Joint Report of the Railroad and Advanced Rate 
Committee. 


The monthly reports of these committees for the last year 
have been all given verbally and have necessarily been very 
brief, since, usually, the important happenings, in regard 
especially to the rate work, have become public and have 
been conveyed to the knowledge of the members through 
other channels before the committee had an opportunity to 
report. ¥ 

The committees believe, however, that the funds on hand 
and those that can be collected will be sufficient to pay the 
bills incurred on account of the advance rate case. 

Since our last annual meeting the briefs of the attorneys 
have been submitted and final argument made before the 
commissicn. ‘The decision of the commission has been 
handed down and tariffs published, so that this committee 
ean not possibly add anything which will show the results 
of the work done as well as will the report of the commis- 
sion and the tariff itself, to which all the members have 
uccess. 

The decision was more or less unsatisfactory to both the 
railroads and the lumbermen, and by the time the lumbermen 
had become partially reconciled to the order of the commis- 
sion, they were again disturbed by the issuance of the tariff, 
which did not at all conform with the order and report of 
the commission. 

The Washington mills have brought the matter formally 
to the attention of the commission and are asking to have 
the order of the latter enforced literally. Our committee 
has decided that it will be just as well in regard to this for 
us to wait until we see how the Washington mills handle 
the case and what success they achieve before we attempt 
to go before the commission again. We have done this 
largely from a desire to economize and not from a willing- 
ness to shirk our responsibility, since we can not see that 
itis possible for us to help the Washington mills, or that 
they would be of any assistance to us; this being purely a 
matter concerning which the records will furnish the bulk 
of the testimony. 

As a result of the decision some new markets have been 
opened up to some of the mills, while others of us have 
lost part of the market that we had before the rates were 
advanced; but I believe we are safe in saying that all of 
the mills are very much better off than if we had not 
protested against the raise in rates. 

I know of one mill upon the eastern shipments of which 
during the year 1908 the difference between the rates put 
in by the railroads and the rates put in by the commission 
would have amounted to more than the entire cost to the 
lumbermen of the advance rate litigation; this presuming, 
of course, that the firm referred to would have shipped the 
same amount of lumber under the higher rate. 

In August the Harriman lines made an official announce- 
ment to the effect that the rates put in by the commission 
would be considered by them to be the legal rates up to 
the time the court decided to the contrary, so that since 
this time the lumbermen have known definitely what the 
rates were and have been confident that no claims would 
later be made against them for extra freight. 

In October the lines affected filed an appeal before the 
United States circuit court at St. Paul and your committee 
engaged the firm of Teal & Minor to look out for the 
interests of the lumbermen in this case. Within a few days, 
at most, it is expected that the court will set the time for 
the taking of testimony in regard to the appeal. The com- 
mission will be represented by their own attorneys and will 
bear the bulk of the expense, so that the principal item we 
will have to look out for will be our attorney fees and the 
expenses of whatever witnesses may be necessary. 

I am sincerely of the opinion that the traffic managers 
of the railroads realize that the advance made in 1907 was 





uncalled for and not justified by any of the evidence brought 
out at the trial, nor by any subsequent investigations that 
the railroad companies have made, and I believe ‘that they 
would be satisfied to leave the rates as they now are if it 
were not for the principles which they consider to be at 
stake and under which they contend for the right to fix 
the rates regardless of any consideration for the shippers. 

¢ Inasmuch as this committee has been resting on its oars 
for the greater portion.of the year, waiting, during the 
early half of the year, for action by the commission and 
during the latter part dependent upon the railroad companies 
to make the first move, and later on for the court to take 
action, I trust you will see the difficulty the chairman has 
been under in making any sort of an interesting report. 

There are, however, some interesting things to contem- 
plate in regard to this matter, not the least of which is 
the cost of conducting this fight, and some of the most 
interesting questions being: “What will we get from our 
appeal to the commission as a final result?’ and “How long 
will the rates, if approved by the court, stand?’; also, 
“When and upon what pretext will our relations with our 
customers and the markets in general next be disturbed?” 

We wish to submit to this association that no body of men, 
representing such a large amount of capital and such large 
manufacturing institutions, dependent, we will say, wholly 
upon transportation for the success of their business, can 
afford to be without a well organized, well financed and 
well managed department devoted almost exclusively to 
transportation matters. All the other items entering into 
the delivered cost of lumber sink into insignifiance as 
compared with the transportation charge, and it is surely 
necessary that this charge be subjected to the closest seru- 
tiny and that every possible means be exhausted in an 
endeavor to fix the charge at such a figure as will be only 
a fair and equitable amount in proportion to the services 
performed. 

And your committee again recommends that the necessary 
steps be taken to add this department to the association 
work. 

President Wentworth stated that the association is 
greatly indebted to the members of the freight rate 
committee, and its chairman in particular for the labor 
they had put in, and the personal sacrifices they have 
made, C. W. Thompson was of the opinion that the 
work of the railway committee alone repaid all mem- 
bers for what the association had cost them for the 
last three years. At his suggestion a formal vote of 
thanks was extended to the committee. 

As chairman of the committee on trace topies, Mr. 
Thompson stated that he thought it was the duty of 
his committee to bring in a trade topic discussion, as 
a part of a ‘‘filler’’ in case time dragged at any meet 
ing. So far, fortunately, it had not been necessary to 
have any ‘‘fillers’’ at the meetings, so the committee 
had no particular. report to make. 


Insurance. 


The committee on fire insurance reported’ through 
J. P. Keating, its chairman, as follows: 

Your insurance committee has nothing to offer at this 
meeting in the way of further reports or suggestions, but 
believe that it might be of value to reiterate briefly the 
substance of reports, both verbally and in writing, that 
have been made at previous meetings. 

For your information, the committee succeeded in at- 
tracting to this territory the underwriting facilities of 
several interinsurance exchanges. 

Their plan is known as the insurance or individual 
underwriting. It is the purpose of these exchanges to 
establish coast offices, as they feel that ultimately the 
standard of risks will materially improve within the next 
few years. Their standard is much higher than that of 
other exchanges or mutual companies. 

The chairman of this committee inspected with their 
representative several plants in this city, and is forced to 
the conclusion that they are justified in their exaction. 
Any plant complying therewith in time attains the best 
possible condition from an insurance standpoint. Thus 
far they report that many of the plants inspected do not 
as yet merit their consideration, but will attempt, after 
they have become more firmly established, to give to such 
plants the benefit of their experience with the belief that 
in time the hazards of these plants will be so improved 
as to render them eligible. 

This plan of insurance has attained remarkable growth 
and has been found from actual experience that it is much 
more satisfactory and safer than mutual insurance, 
against which the principal objection is the unlimited lia- 
bility, whereas in this plan the liability is limited. 

These exchanges have in force a large volume of in- 
surance, and associated in their operation are many 
prominent southern lumbermen. It is their ‘purpose to 
continue their activity on the Coast, and their representa- 
tive will make several annual trips with a view of in- 
creasing their lines. 


Non-Board Stock Companies. 

These companies, after investigating the field as the 
result of our correspondence, have complied with the 
statute requiring a deposit of $50,000, and are licensed to 
do business in the state. They include in their agency 
several non-board stock companies and have, so we were 
informed, written a satisfactory volume of business, and 
on losses which they have suffered’ have promptly ad- 
justed. 

Mutual Insurance Association. 

There is only but one company of this class writing 
saw mill insurance. They insure both sprinkled and un- 
sprinkled risks, and are carrying a large volume of in- 
surance. 

Insurance Legislation. 


The committee has given to these matters as much at- 
tention as was possible, the campaign being carried on by 
correspondence, and was directed in behalf of the creation 
of an appointment of an insurance commission, licens- 
ing mutual companies in behalf of the liability bill, and 
also in behalf of the creation of the office of a deputy 
state fire marshal. It is the committee's belief that these 
measures have or will receive consideration satisfactory 
to our interests. 

General Data. 

The committee feels the need of sufficient data which 
will enable them to interest additional companies or asso- 
ciations, and some months ago circulated among the 
members statements to be compiled for our reference, but 
thus far only six of these circulars have been returned. 
The information carried thereon is to be considered confi- 
dential, and will be of considerable service to the commit- 
mittee. We recommend that the committee be increased 
to five members, as its activities should be along lines of 
a clearing house and with an increase to 5 members, data 
ean be distributed, with best possible values among our 
members. It is suggested that members favor the cur- 
rent month rata of value. 


At the suggestion of George T. Gerlinger, Mr. Keat- 
ing was extended a vote of thanks for the work and 
research he had put in. 

The Trade Situation. 


For the domestic fir committee, Fred C. Knapp re- 
ported verbally and briefly. He reviewed the last 


year, calling attention to the demoralized condition: 
prevailing at, the beginning of last year, when bot! 
jogs and lumber were sold at a loss, and the donation 
was passed out to the yard men of the United States. 
many of whom continued to sell to consumers at th 
prices prevailing for a couple of years previous. Mr. 
Knapp said he had just returned from a month’s visit 
to leading lumber markets in the east, and had found 
some good things in store for the business of the 
year, and some not so good. Money was. down to 31, 
percent, which looked as if the bottom had been 
reached, but as yet business men were not ready to 
use it. He urged lumbermen to manufacture a moder 
ate amount of lumber this year, and secure a moderate 
measure of profit and not try and do too much. The 
price and market condition was much improved over 
what it was six months ago. 

George M. Cornwall told of the different measures 
mostly inimical to lumber interests that had been in- 
troduced in the Oregon legislature, now near the close 
of its biennial session, and which had eventually been 
killed. He referred to an employers’ liability law 
that is now before the legislature of Washington 
which he considers very dangerous. It is Senate bill 
217. He urged all having Washington interests to 
work against it. He told of his trip to Washington, D. «., 
with C. W. Nibley, of Salt Lake City, at the tariff 
hearing, and complimented Mr. Nibley on the able pri 
sentation he made of the need of a tariff on lumbe: 


Cargo Inspection Bureau. 


Secretary A. B. Wastell reported on the work of the 
Oregon and Washington cargo inspection bureau, ot 
which he is manager. It follows: 


_ A meeting of the stockholders of the Oregon and Wash 
ington Lumber Inspection Bureau was held February 15, 
1909, at the office in the Commercial Club building with good 
attendance. This meeting was the annual meeting and marks 
the beginning of the third year of the existence of this 
bureau. A number of routine matters were handled while 
several special matters were considered. 

The most important business was the adoption of a reso 
lution which had been referred at previous meeting to a spe 
cial committee, which reported favorably on enlarging the 
scpoe of the bureau's activity by extending its services to 
buyers operating in the Willamette and Columbia river dis 
tricts irrespective of whether the mill furnishing the lumber 
is a member of this inspection bureau or not. The same 
service also will be extended to mills outside of the bureau 
membership when desired. The fee for service to be not 
less than $5 a day and expenses for each tallyman furnished 
as well as 244 cents a foot board measure on the amount 
inspected, which will be covered by regular certificate. In 
order to give each party representation in the settlement it is 
suggested that the buyer pay one-half of the expense of in 
spection and the mill pay the other half. 

The manager of the Inspection Bureau will communicate 
with all buyers and mills operating in the Columbia river 
district, advising them of this advance step of the Oregon 
and Washington Lumber Inspection Bureau and will also ask 
for suggestions so as to make the bureau as efficient and 
effective as possible by furnishing either buyer or seller with 
competent tallymen properly supervised and directed and 
thus’serve as a medium for the establishment of quantity and 
grade of lumber contracted for in accordince with the order 
covering the transaction. 

Another important matter given consideration was the 
new domestic list No. 5, copies of which had just been 
received. Each member was given a copy of the list with 
request that they look it over carefully and advise the man 
ager of the Inspection Bureau in writing such comments as 
occur in relation to the list so that both the good and pos 
sible bad points may be brought to attention and decision 
reached as to selling on this list. 

Report of nominating committee recommending directors 
for the ensuing year was adopted and the following duly 
elected directors: O. M. Clark, L. J. Wentworth,,F, H. Ran 
som, W. B. Mackay, Willard Case, G. B. McLeod, J. W 
Palmer. 

Immediately following the meeting of stockholders the new 
directors met and the officers were reélected as follows: 

President—O. M. Clark. é 

Vice President—-W. B. Mackay. 

Treasurer—L. J. Wentworth. 

Manager and Secretary—A. B. Wastell. 

The Oregon and Washington Lumber Inspection Bureau 
looks forward to a very successful new year and will now 
become a more useful factor in the lumber trade, both export 
and domestic, by the removal of the restrictions former!) 
limiting its service to the mills of its membership. Buyers 
picking up parcel lots at different mills were formerly placed 
at considerable disadvantage in their operations by the re- 
striction which is now overcome by this liberal action of the 
bureau. 

The first year’s operations were largely experimental and 
were considered radical in contemplating the employing of an 
independent corps of independent tallymen especially in com- 
parison with the method which had been in vogue by the 
Pacific Inspection Bureau in permitting the mills to use their 
regular mill tallymen under occasional supervision of a chiet 
inspector, whose territory was so wide as to make oa 
simply a messenger to carry certificates from mill to mill an 
superficially note what was being loaded. ery 

The first experimental year of the Oregon bureau proved \ 
success and the second year was devoted to improving (« 
service and the personnel of tallymen. ; , 

The volume of business was much less than anticipated in 
both years, due to unusual trade conditions and reduced carce 
shipments, but the bureau now feels through its experien’’ 
of two years under poor trade conditions on sure and safe 
ground in anticipating improved conditions and volume ‘ 
shipments in ensuing year so as to keep its tallymen busy, 
and to also be of benefit to the mills in this district and 9 
the buyers by extending its service to the trade in genera! 
at fair rates. : 

This action has been under consideration for some time 
but action was postponed to await result of the effort of — 
inspection committee of the Merchants’ Exchange, of . = 
Francisco, to arrange a conference of mills and buyers 2! A 
establish one efficient bureau in the northwest by amalgams 
ing the Pacific Lumber Inspection Bureau and the Oregor 
and Washington Lumber Inspection Bureau, on the lines < 
he latter organization. “a 
. "The Oregon bureau stated its readiness to send delegates 
to such conference as soon as notified as to time and — 
two months ago but no subsequent word being received inc 
cates that no progress has been made by the exchange. oo 

The biggest problem of an inspecuon bureau mainta ~~~ 
independent tallymen is to have enough competent dee 
meet requirements, which are ordinarily quite spasmoc¢ fs oa 
to simultaneous arrival of a fleet of boats, on the other ae 
a bureau can not afford to sustain a long period of saibnees 
of its tallymen who are employed by the month on a — go 
salary. So often tallying requirements represent eit a 
feast or a famine. There are a few competent unattacns 
tallymen along the river who work for any employer tar 
these men are utilized when required in addition to ue wo 
available force, but one of the biggest assets of the Oreg 
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isureau is the fact that it is backed by fourteen mills whose 
management are interested in its success, and seven repre- 
ntatives of these mills makes up its directorate, although 
delegating to independent action the details of management 
ind operations, through its manager who strives to serve 
iairly both parties to the contract who has the advantage of 
calling upon the mills for tallymen who have been tried out 
ty the bureau and found competent cargo men but who are 
kept at general work by the mill except when required by the 
bureau when they can be borrowed, and are then carried on 
the bureau roll and under direction of chief inspector they 
are sent where required. These men thus get a more varied 
experience and by working at different plants becoming more 
efficient and take on an independence of action by this out- 
work that is not possible with the usual mill tallyman. 
These men become under studies who are given preference 
according to competency for future regular employment by 
the bureau. 
rhe bureau in offering its services to the trade feels a 
purdonable pride in what has been accomplished in the past 
two years and expects to earn the continued commendation 
of both buyer and seller in the future and will always try 
to give a square deal and at the close of this fiscal year hopes 
the trade may have occasion to say “Well done, thou good 
and faithful seryant.”’ 


Rail Bureau of Grades. 


fhe work of the Associated Bureau of Grades was 
reported on by this assoeiation’s member, Lloyd J. 
Wentworth. I1t follows: 


tuke pleasure in being able at this .time to put before 
you a short report of the work of the Associated Bureau of 
Grades We have in the past had reports from our own 
u, and while the work of this bureau was very satis- 
ory in itself as far as it went, the work of the old 
uireauu Was confined to a few mills that took up the work 
voluntarily by special assessment. 


bul 







the work of the first bureau of the Oregon & Washington 
Lumber Association enabled the members of our association 


to appreciate the necessity for putting the work of the 
bureau of grades on a broader basis than would be possible 
for any one of the three associations to carry out by itself. 
in other words, a bureau confining its work exclusively or 
entirely to one association would not take in enough mills 
vy cover a sufficient territory to accomplish what is the real 
purpose of a bureau of grades, namely, uniformity of grades 
ind patterns. 

he Associated Bureau of Grades embracing all of the 
mills in the Pacific Coast Lumber Manufacturers’ Associa- 
uon, the Southwestern Washington Manufacturers’ Asso- 
iation and the Oregon & Washington Manufacturers’ Asso- 
ciation, put two traveling inspectors in the field on Novem- 
ber 1. 1908S. These two gentlemen, Mr. Greenwood and Mr. 





Mell begun the work in the Pacific Coast and South- 
yestern associations, and about the middle of November the 
services of Mr. Angel were secured, and he started on his 


tour of inspection in the Oregon territory, and the work 
apparently has been going on since with satisfaction to the 
members of the association, 


Live minember of the three associations is entitled to the 
servi ft the Associated Bureau of Grades without special 
assessinent, the expense of the bureau being borne from the 
general fund of the associations, and the expenses appor- 
ioned to the different associations by actual record of the 

rk performed in the individual territory. 

From November 1, 1908, to January 18, 1909, the expenses 
were follows : 

Paeit Coast Lumber Manufacturers’ Associa- 

TOM, . wc cw ncn doer reeeserescesecsceseeesese $848 D4 

Southwestern Lumber Manufacturers’ Associa- 

tier 6 6-0.0 OC BO OO CHO 260 66 0 200 6 ae bee 86S bh O6 66 154.03 

Oregon & Washington Lumber Manufacturers’ 

RONDE 95.55 ico usw eee 6m bene ee Rae ». 534.83 

In riving at these amounts the committee figured the 
exact number of inspections made in the territory of each 
assur mn, Which was as follows: 

Per visit. 

Paci Coast Lumber Manufacturers’ Associa- 

111 inspections averaged............... $ 7.74 

Southwestern Washington Lumber Manufacturers’ 

\ssociation-—-Twenty-two Inspections averaged. 7.00 

Orecon & Washington Lumber Manufacturers’ As- 

tion—-Forty-two inspections averaged..... 12.73 


1 total of 140 mills on our list (the O. & W.) 
that were entitled to inspection. 

I tal expenses and wages of the different inspectors 
Were 4 sed to the districts in which the inspectors were 
wkin und a general expense account amounting to 
SHH was apportioned to the different associations in 
Proportion to the different mills visited. 

You | note that the expense a visit to the mills that 
ire thiobers of our association was considerably heavier 
lan the expense a mill in the other two associations. This 
Ss larg due to the fact that the mills in this state are 
more y ly seattered, necessitating more traveling expense 
i the part of the inspector and more time, and to the 
additi fact that during the period covered by this 
eport ery large percentage of the mills were idle and 
some | were made that could have been avoided had the 


Wot 


Dspect known at the time that the mill was not in 
perati 

1 an cased to say that the work of the bureau has been 
ery Ww eceived by the mills in Oregon and Washington, 


Md on uspectors have met with hearty coéperation on the 
Art ¢ * management, superintendents and yardmen and 
ade the different mills called upon. 


Spruce Men Working Together. 


W. 1). Plue, chairman of the spruce committee, made 
Ne Toi ing report: 

Beliey.ig better results could be obtained for the spruce 
manuf rers through coiéperation of all the spruce mills 
Which affiliated with the three associations, and hav- 
ne thé mind, visited a meeting of the spruce manu- 
tctur Which was held on January 18 in the rooms of 
€ Was! ington hotel at Aberdeen, Wash., where a meet- 
Ng Was held composed of nine of the principal manufac- 
A pruce on Gray's harbor, Willapa harbor and 

eeu na river, 

Befori e close of this meeting, it was suggested that 
mth sclokty mmittee be appointed to act for all the spruce 
ope aph ers in the three associations and that each 
st appoint one or, in case there are no spruce 
aa turers in the southeast Washington association, 
Gree Pacific Coast Manufacturers’ Association and the 
en oon Washington association together make up a 
once ommittee composed of three or five members. 
mes ow ing up the suggestions made at the Aberdeen 
in Powe: here was a call issued for a meeting to be held 
—— d, Ore., on February 15, 1909, in the rooms of 
ciati regon & Washington Lumber Manufacturer's Asso- 
Assen ;;st this meeting the Western Spruce Lumber 
ieee” was temporarily organized and applications 
rer rship were sent to all spruce manufacturers in 

‘Son and Washington to become charter members. 

> — the close of this meeting E. O. McGlaughlin, T. 
tigi aon ind your chairman were appointed a statis- 

‘ committee with power to complete the organization. 
dey thle meeting there were sixteen mills represented— 
three om Willapa harbor, five from Grays harbor and 
large irom the Columbia river. No doubt you noticed the 
really fet, gation from the Columbia river mills. I was 


the Go} attered to see how the manufacturers of spruce on 
harbor Umbia iver had turned out to welcome their Grays 
sented and Willapa harbor friends who had so kindly con- 
WMitine come over and meet with us with a view to 
le be the spruce manufacturers in one association for 
~ detterment of all concerned. 


Following up the purpose for which the above commit- 
tee was appointed, we proceeded to send out application 
cards for membership to our association, and by March 12 
we had enrolled as members in our association twenty- 
three mills, representing, I should judge, about 75 percent 
of the spruce output in Oregon and Washington. We now 
have thirty-four mills enrolled. 

Thus far we had perceived no opposition from any 
source whatever and felt confident that we ultimately 
would secure the membership of all the spruce manu- 
facturers of both Oregon and Washington to join our as- 
sociation. Those that did not join with us wrote us let- 
ters explaining that their presidents or managers were 
absent and that they did not feel justified in signing up 
until their return. I believe, however, there are still a 
few that have not yet signified their willingness to join 
our association, and if there is any such and they have 
any desire to join with us now, I would be glad to fur- 
nish them application blanks for their signature and 
would be pleased to enroll them as members of our asso- 
ciation. 

There was a call made for a meeting to be held at 
Portland, Ore., on April 18, 1908, which convened in the 
rooms of the Oregon & Washington Lumber Manufac- 
turers’ Association, and proceeded to elect a permanent 
chairman and secretary for one year, which resulted in 
the election of E. O. McGlaughlin and T Pearson 
president and secretary, respectively, for one year. The 
object of this association was to gather together all of 
the spruce manufacturers in Oregon and Washington and 
band them together in one association, and that one asso- 
ciation working in conjunction with the three general lum- 
ber associations, viz., the Oregon & Washington Manu- 
facturers’ Association, the Pacific Coast Manufacturers’ 
Association and the Southwest Lumber Manufacturers’ 
Association. And in this way we felt that we could secure 
a more uniform grade and manufacture of spruce products 
and also enable the manufacturers of spruce to be in a 
position where they could more readily adjust any differ- 
ence that might arise from time to time without the 
necessity of passing it through these lumber associations 
first and then waiting until it was adjusted with them, 
and then by them taken up with the other two associa- 
tions before it could be hoped to have the needed change 
made uniform. 

During the last year the spruce business has been 
affected somewhat by the decision of the Interstate Com- 
merce Commission, which is against the spruce manu- 
facturers, as practically no spruce is sold west of the 
40-cent line and all points east of this line, excepting 
New England, are advanced 5 cents a hundred pounds, 
So that practically all spruce moving from the coast east 
pays the 5 cents a hundred pounds advance. 

The manufacturing of hemlock into siding and putting 
it on the market as silver spruce at a price of $6 to $8 a 
thousand less and the juggling of the grades by the cedar 
manufacturers has also had its effect on the spruce sid- 
ing business. From reports received, it is evident that 
the hemlock and the juggling of the grades has had its 
effect upon the spruce siding business. During the first 
half of the last year, owing to the poor demand of spruce, 
fully 50 percent of the mills ordinarily cutting spruce were 
either shut down or not manufacturing same. The latter 
half, however, has seen some improvement in this respect, 
as the demand has increased to some extent and prices 
have strengthened up, making a little better feeling among 
other spruce manufacturers. 

There has always existed quite a difference between 
the log market on the Columbia river and that on Grays 
harbor and Willapa harbor, to the benefit of the latter. 
This, I believe, will be removed to some extent owing to 
the fact that the pulp and paper mills on the Columbia 
river are using a greater percentage of hemlock in the 
manufacture of their pulp and paper, and this I am in- 
clined to believe will remove some of the keen competition 
that has existed heretofore in the spruce log market:and 
no doubt will have a tendency to adjust the log market 
on the Columbia river to a near level with that enjoyéd 
by our friends across the river. 

By the formation of this association we hoped to adjust 
all differences among ourselves, adopting uniform grading 
rules, style of manufacture, and all things necessary to 
put the spruce business on a more substantial and uni- 
form basis. After this was adopted by our association it 
was submitted to the three lumber manufacturers’ asso- 
ciations and they were asked to coéperate with us and 
embody our ideas in their general list, so that all manu- 
facturers would be thoroughly posted upon the spruce 
conditions existing in our territory. 

In this work we feel that we have been highly successful 
and the future success of our association will depend 
solely upon its members to furnish information, attend 
the meetings, and be ready and willing at all times to 
assist in maintaining and keeping before the spruce 
manufacturers of Oregon and Washington the necessity 
of the maintenance of such an association for the better- 
ment of all concerned. 

So I would earnestly request that all manufacturers of 
spruce lumber who have not already joined one of us and 
their name to the secretary and become one of us and 
help to maintain this association, which I believe will 
develop to the advantage and betterment of all concerned. 
The information that will be furnished the members of 
this association will certainly be much more valuable to 
the mills than the time it will take to furnish our secre- 
tary with the needed reports from time to time, so as to 
enable him to make up a necessary circular to send out 
to the different mills of the association, giving them the 
information in reference to trade conditions etc. govern- 
ing their products. 

There is practically no expense attached to the joining 
of this association, as there has been only one assessment 
of $5 for each member during the entire year, and this 
was caused by the necessity of having to purchase sta- 
tionery, stamps and stenographic help. 

Mr. Plue added the verbal statement to effect that 
each spruce manufacturer should first ally himself with 
the general association in his district as initial step 
to entering the spruce organization. 

Tariff Situation Reviewed. 

The tariff situation was briefly reviewed by Lloyd J. 
Wentworth, of the special committee having the mat- 
ter in charge. He told of the work being done in 
showing the exact status of the lumber and timber in- 
dustry before the ways and means committee and 
before Congress. He said that the committee at Wash- 
ington was doing everything in its power, to hold the 
tariff on lumber. 

W. B. Mackay stated that the committee in charge 
of the entertainment of the lumbermen attending the 
National Lumber Manufacturers’ Association conven- 
tion in Seattle, in June, reported that the delegates had 
been invited to visit Portland, while on the Coast, and 
be the guests of the lumbermen of Oregon. As yet 
the exact dates of the meeting had not been decided 
upon, but it was hoped to have the visiting eastern 
lumbermen in Portland at the time of the annual Rose 
Festival. 

Conservation and Hoo-Hoo House. 


The chair introduced W. I. Ewart, the well known 
timber land dealer and expert of Seattle, as a student, 
a writer and a speaker, to tell of the Hoo-Hoo House 


to be built at Seattle at the Alaska-Yukon-Pacifie Ex- 
position. First, however, he requested that Mr. Ewart 
talk on association work. As a lumberman of many 
years of experience in the north and south Mr. Ewart 
was able to tell of what good had been and is being 
accomplished by associated work of this sort. He 
declared the timber on the Coast was unexcelled and 
that lumbermen are learning to conserve. Great prob- 
lems are now before the lumbermen of the Coast, but 
he believed they would be equal to them. The trees 
out here are big and the machinery necessary to handle 
them is also heavy, leaving much waste so that as 
yet the average mill is not equipped with the 
necessary smaller machinery to work up what is now 
thrown away. Mr. Ewart, however, believed that a 
solution of the problem of saving this waste would 
eventually be worked out. He was of the opinion 
also that the timber land owner and logger, on the 
Pacific coast got more out of the lumber industry than 
does the manufacturer, but the latter he declared was 
entitled to more than he does get for his investment 
and work. 

Mr. Ewart followed with a description of the Hoo-Hoo 
House plan for the Alaska-Yukon-Pacific Exposition at 
Seattle. He told of the usefulness of such,a clubhouse 
as is to be built, to every lumberman on the coast, and 
appealed to the lumbermen of Oregon for support in the 
project by taking memberships in the Hoo-Hoo House. 

Mr. Ewart’s remarks were greeted with applause, and 
President Wentworth, on behalf of the association, 
thanked him for addressing the meeting. President 
Wentworth corroborated what Mr. Ewart had said about 
the worth of the Hoo-Hoo House and stated that the 
Washington lumbermen had greatly aided those of Ore- 
gon in furnishing funds to entertain the Hoo-Hoo An- 
nual in Portland in 1905. He also urged the lumbermen 
of Oregon to help the Hoo-Hoo House proposition by 
taking as many memberships as possible. 

Secretary Wastell read an interesting paper regarding 
the conservation of lumber on the part of the retailer 
that was written by W. C. Miles, of Globe, Wash., and 
read by him at the recent convention in Spokane of the 
Western Retail Lumbermen’s Association. He also read 
part of the address of Rey. W. J. Hindley at the same 
meeting. 

W. D. Hankins, Star, Ore., was admitted to member- 
ship in the association. 


New Directors. 


The committee on nominations recommended the fol- 
lowing as directors and vice presidents for the ensuing 
year, and they were duly elected: 


L. J. Wentworth, Portland, Ore.; A. C. Dixon, Bugene, 
Ore. ; George T. Gerlinger, Dallas, Ore.; F. C. Knapp, Port- 
fand, Ore.; C. W. Thompson, Cascade Locks, Ore.; O. M. 
Clark, Linnton, Ore., and G. B. McCloud, Astoria, Ore. 


According to the by-laws of the association the direct- 
ors at the next meeting choose the officers for the en- 
suing year. 

J. P. Keating, of the banquet committee, announced 
the annual banquet of the association to be held in the 
evening at 7 o’clock in the ladies’ dining room of the 
club. The meeting then adjourned. 


Directors Elect Officers. 


Then followed a meeting of the board of directors 
in the office of the association, in the floor below in the 
club building, at which the following officers were elected 
for the ensuing year, and much routine business trans- 
acted: 


President—Lloyd J. Wentworth, Portland, Ore. 
Secretary—-A. B. Wastell, Portland, Ore. 
Treasurer—George T. Gerlinger, Dallas, Ore. 

Mr. Wentworth was one of the prime movers in the 
organization of the association and has been an earnest 
and conscientious worker in it ever since and for the 
last six months, as first vice president, has been acting 
president, and his selection as president is a fitting 
recognition of his services. Mr. Wastell, as secretary, 
also has done much to keep the association in line with 
the other great lumber organizations of the country, 
since he took up the work nearly two years ago, and has 
surely demonstrated his efficiency. Treasurer Gerlinger 
was also reélected as a mark of appreciation of his guar- 
dianship of the association’s strong box. 


Those Present. 


Clark W. Thompson, Wind River Lumber Co., Cascade Locks. 
k. D. Kingsley, West Oregon Lumber Co., Rainier. 

I. C. Knapp, Peninsula Lumber Co., Portland. 

W. B. Mackay, North Pacific Lumber Co., Portland. 

O. M. Clark, Clark & Wilson Lumber Co., Linnton. 

Wilson W. Clark, Clark & Wilson Lumber Co., Linnton. 
George T. Gerlinger, Willamette Valley Lumber Co., Dallas. 
A. C. Dixon, Booth-Kelly Lumber Co., Eugene, Ore. 

W. D. Plue, Columbia River Lumber Co., Rainier, Ore. 

J. H. Dunlop, Wind River Lumber Co., Cascade Locks, Ore. 
John Shaw, Curtiss Lumber Co., Mill City, Ore. 

Frank R. Stokes, Frank Stokes & Co., Portland, Ore. 

J. P. Keating, C. K. Spaulding Logging Co., Portland, Ore. 
E. 8S. Collins, Ostrander Railway & Logging Co., Ostrander, 


Wash. 

R. W. Martin, Mohawk Lumber Co., Mohawk, Ore. 

J. R. F. Thurston, Calapooia Lumber Co., Brownsville, Ore, 

A. Meller, Oregon & Washington Inspection Bureau, Port- 
and. 

FE. E. Johnson, Johnson Lumber Co., Coquille, Ore. 

N. Anderson, Sealy & Anderson Logging Co., Coquille. 

F. H. Hilliard, Western Retail Lumbermen’s Association, 
Lumbermen’s Mutual Society, Spokane, Wash. 

J. E. Coppock, Calapooia Lumber Co., Brownsville, Ore. 

Cc. E. Bade, Western Cedar Co., Rainier, Ore. 

W. T. Jacobsen, Western Cedar Co., Rainier, Ore. 

W. J. Kaerth, Willamette Valley Lumber Co., Dallas, Ore. 

R. S. Shaw, Curtiss Lumber Co., Mill City, Ore. 

A. L. Woodard, Cottage Grove, Ore. 

M. J. Kinney, Clatsop Lumber Co., Astoria. 

W. I. Ewart, Hoo-Hoo House, Seattle, Wash. 

G. A. Griswold, Falls City Lumber Co., Portland, Ore. 

W. A. Dempsey, Oregon & Washington Lumber Co., Port- 
land, Ore. 

N. Anderson, Seeley & Anderson Logging Co., Coquille, Ore. 

Ek. E. Johnson, Johnson Lumber Co., Coquille, Ore. 

Fremont Everett, Sheridan Lumber Co., Sheridan, Ore. 

A. B. Wastell, secretary, Portland, Ore. 
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F. C. Young, West Side Lumber & Shingle Co., Portland, 


re. 
L. J. Wentworth, Portland Lumber Co., Portland, Ore. 


' THE BANQUET. . 

The annual banquet was a very enjoyable affair in 
every way. It was held in the ladies’ dining room of 
the Commercial club. About forty members sat about 
the tables, that were tastily adorned with ferns, green 
leaves, carnations and tulips. 

The banquet and the brief ‘‘talk-fest’’ that followed 
developed that the committee on arrangements made no 
mistake in the selection of toastmaster. This committee 
discovered a new toastmaster—one who is likely to be 
heard from in the future~-and Frank B. Cole, the pro- 
fessional lumber toaster of Tacoma, may from now on 
look well towards his laurels. This new star in the 
forensic field is George H. Kelly, manager of the Booth- 
Kelly Lumber Company, Eugene, Ore., and he demon- 
strated this evening that he possesses the happy faculty 
of introducing speakers with most forceful ‘‘roasts’’ 
as well as witty satires. 

Mr. Kelly read regrets from Governor and Senator 
George E. Chamberlain, former President Phillip Bueh- 
ner, of the association, and W. D. Wheelwright. 

Mr. Kelly stated these men were among the best speak- 
ers in the northwest, but were not in it with a number 
of those present, in the speaking line. He said that the 
Hon. J. N. Teal, for instance, was one of the good 
speakers and would talk on ‘‘ Forest Conservation,’’ in 
which he was interested because he wanted to sail in his 
pleasure boat on the streams and lakes. 

Mr. Teal, who is the association’s counsel and is very 
popular among its members, discussed the general sub- 
ject of conservation of resources. He pointed out the 
satisfaction of feeling that one has done some good for 
the public, for humanity and for posterity. The con- 
servation work is along this line. Railroads he held 
should make rates that would permit of enlarging dis- 
tributing area for low grade material so as to prevent 
it being wasted because of no market. Taxes, also, 
should be so. levied as to not force cutting before it is 
the proper time. 

“We are not here for very long,” continued Mr. Teal, 
“and I do not think any of us think that the resources 
of this world were made for us alone. We have a duty 
towards the future and our life should be one of useful- 
ness, and we ought to be willing to pass down ‘to our 
posterity a fair proportion of the good things that we 
have been blessed with. It would be pleasing to know 
that the lumbermen of this state were working in this 
direction, so as to pass on to the future these resources 
unimpaired because we have participated in them.” 

The toastmaster announced that all would be pleased 
to learn that Lloyd J. Wentworth had been elected pres- 
ident by the directors after the regular meeting. This 
announcement was applauded. The toastmaster added 
that Mr. Wentworth was a good lumberman, but he was 
raising a family of girls instead of lumber jacks. 


Remarks by New President. 


President Wentworth thanked the members for the 
honor conferred on him and hoped that all would turn in 
and help him make the year 1909 a good one for the 
association and for the industry. He referred to the 
unjust accusation of lumbermen everywhere for being 
responsible for waste of resources and high prices of lum- 
ber, and he believed the association could do much to 
help dispell this uncalled for prejudice. 

Graham A. Griswold was called upon by the toast- 
master in his inimitable way and Mr. Griswold took occa- 
sion to get even with him for the “joshing” he received. 
Mr. Griswold demonstrated that as an after dinner 
speaker he has few superiors “in these parts.” 

“You all know Bob Inman,” declared the toastmas- 
ter, who stated that R. D. Inman had left lumber and 
gone into the automobile business. Mr. Inman replied 
that the toastmaster was correct partly, but not entire- 
ly, as he had also quit the automobile business because 
he couldn’t afford to stay in it. Regarding lumber, and 
particularly the tariff, Mr. Inman said he could not go 
against free trade, as he had been a member of the 
platform committee of the last democratic national con- 
vention. He approved of reforestation and stated he had 
recommended it in his annual address as Snark of the 
Universe at the Oklahoma City Hoo-Hoo Annual. That 
reminded him of the “badger fight” at the Oklahoma 
City convention, and he described it in graphic style, 
much to the amusement of his auditors. 

The toastmaster said he had received some private in- 
formation from Ambassador O’Brien, in Japan, to the 
effect that O. M. Clark, the Portland lumbermen, when 
in Japan recently, was greatly entertained by the geisha 
girls. Mr. Clark admitted that the few he saw were 
very picturesque and then proceeded to tell of lumber 
manufacturing in Japan. While in China, at Canton, 
Mr. Clark said he did a little missionary work for 
Coast fir. He found no one in Japan with a chip on his 
shoulder and he did not think there was any danger of 
war with Japan. 

Forest Service Work. 

E. T..Allen, of the Forest Service, at Portland, was 
introduced as the man who discovered that Angora goats 
prevented forest fires. Mr. Allen said he came to the 
Coast in 1889 and lived with his parents on a claim in 
the Caseades, and when he started out to earn a living 
for himself he knew nothing about anything but trees, 
so he went into the Forest Service. This explained his 
present work. As to reforestation, he said the time had 
now arrived when the lumbermen were ahead of the For- 
est Service people in their interest in it and a forester 
had to speak first at a gathering of this sort if he wanted 
to say something original on reforestation. Mr. Allen 
briefly reviewed the work and objects of the Forest 
Service, particularly in preventing waste by fire. To 


get better fire laws and tax laws, it is necessary to edu- 
cate the people. Oregon was the farthest behind of all 
states, except Montana, as to laws to protect the forests 
from fires. It is because the people do not understand 
that when trees burn the owner loses but $2 or $3, its 
stumpage value, but that the state loses $8 or $9, that 
would be spent in the state for labor, supplies ete., if 
this thousand feet of timber was saved and manufac- 
tured. The legislators do not understand this because 
their constituents do not know it and therefore have 
not told them. High taxes of timber force the cutting 
and hasten the time when the farmers will have to pay 
all the taxes, whereas if timber is taxed lower, and al- 
lowed to grow a resource is created and fostered that 
will help sustain the future. He believed that the lum- 
berman has got to do more toward educating the public 
and bring about a change of publie opinion, by enlight- 
enment through the actual facts being published broad- 
east. He urged a closer and more friendly coéperation 
between the lumbermen and the Forest Service to bring 
about this end. 

W. I. Ewart was called upon and told of the Hoo-Hoo 
House that is being constructed at the exposition at 
Seattle, describing the plans in detail for the benefit of 


those who were not present at the meeting in the after 
noon. 

Before closing, Mr. Ewart paid a high compliment to 
Theodore Roosevelt as the man who originated the con 
servation idea and declared that he was the greatest man 
that had been produced in the past century. 

F. H. Hilliard, of the Western Retail Lumbermen’s 
Association, and the Lumbermen’s Mutual Society, of 
Spokane, told of the latter organization’s work along 
the line of furnishing mutual insurance for the retail! 
yards of the west. 

Fred C. Knapp, of Portland, who recently returned 
from the east, was supposed to tell of his observation: 
in that section but instead related the details of a trip 
he made up in the mountains with Mr. Kelly, the toast 
master, some time previous, which greatly amused thos: 
present and at the same time threw some light on thy 
toastmaster’s character and reputation. 

A telegram was read from W. R. Hume, Oakland, Cal. 
expressing his regret at not being able to be present 
Mr. Hume, as former manager of the Tongue Point Lum 
ber Company, Astoria, Ore,, was one of the early view 
presidents of the association, and has heretofore attended 
its annual gatherings. The meeting then adjourned. 





IMPORTANT LEGISLATION NOW PENDING IN ARKANSAS. 


The little informal meeting of !umbermen which was 
held in St. Louis February 8 by a few of the various 
lumber concerns whose milling interests are located in 
Arkansas, bore fruit at Litule Rock on Friday, Febru- 
ary 19, in a vastly larger gathering, representing nearly 
all of the yellow pine lumber interests of Arkansas. 

The lumbermen of Arkansas have been made to sit 
up and take notice of the action of their accredited law- 
makers at Little Rock by the very hurried passing of 
the semimonthly pay day bill a short time ago, which, 
it is alleged, was put through the legislature and be- 
came a law in not less than three days from the time 
it was started on its way. 

The first meeting held in St. Louis, which had to do 
mostly with the semimonthly pay day bill in its discus- 
sions, which at that time seemed more formidable in its 
aspects as to its damaging possibilities to employers of 
labor than it does at present. Looking deeper into the 
question now it is easy to see where a certain repeal of 
the bill may even soon be sought by the enthusiasts who 
hastily made the idea into law. 

It is certain that an enforced semimonthly pay day 
in Arkansas will not be conducive to the extension of 
credits to employees in the way of merchandise, which 
they have previously found necessary to have and which 
they will still continue to find necessary. 

It is very certain that if this bill is not repealed at 
the present session of the Arkansas legislature that the 
close and strict observance of both the letter and spirit 
of the law will speedily wipe it from the Arkansas 
statutes. 

The indications evidenced by the whirlwind of peti 
tions that are sweeping toward the legislative halls of 
Arkansas from all over the state are that the laboring 
men of that commonwealth might in a short time create 
such a decided sentiment against the semimonthly pay 
day that if the matter was not fixed at this session the 
governor might be forced to call an extra session of the 
body to wipe out the obnoxious law. The text of the 
pay day bill is as follows: 

A bill for an act requiring corporations doing business in 
Arkansas to have two regular pay days in each month. 

Be it enacted by the general assembly of the state of Ark- 
ansas : 

Section 1. All corporations doing business in this state, 
who shall employ any salesmen, mechanics, laborers or other 
servants for the transaction of their business, shall pay the 
wages of such employees semimonthly. 

Section 2. Any corporation that shall, through its presi- 
dent, or otherwise, violate section 1 of this act, shall be 
deemed guilty of a misdemeanor and, on conviction thereof, 
shall be fined in any sum not less than fifty dollars nor 
more than five hundred dollars for each offense. 

Section 3. All laws and parts of laws in conflict herewith 
are hereby repealed and this act shall take effect and be in 
full force from and after July 1, 1909. 


The Occupation Tax Bill. 


That bill now pending before the legislature of Ar- 
kansas which is of the most grave importance to all 
lines of business in that state is a very radically drawn 
and evidently very carefully planned bill for the taxing 
of all Sines of trade in Arkansas according to their gross 
incomes. 

It is seemingly’ the intention of the fathers of this 
proposed law that this bill should cover everything in the 
way of taxable property in the state, but as a matter 
of fact it does not, and therein lies the hope among 
those who object to the bill that if passed in its present 
form it may be declared unconstitutional. 

This bill, however, is abundantly able to speak for 
itself, which it does to the enormous extent of not less 
than 7,000 words. 


The bill will be printed and given general distri- 
bution among those interested. A request addressed to 
the author of the measure, Monroe Smith, Hamburg, 
Ark., it is announced, will bring the inquirer a copy. 


The Little Rock Meeting. 


Either at the St. Louis meeting of February 8 or 
shortly after a call was issued to all the lumber manufac- 
turers of Arkansas to meet at Little Rock, Ark., to dis- 
cuss ways and means in a general endeavor to convince 
the governor, the senators and representatives of Ar- 
kansas that there were points about the above outlined 
legislation and in other matters proposed but not yet 
brought forth that would be, if made law, highly detri- 
mental to the whole people of Arkansas and that speedy 
steps should be taken for the repeal or revision of those 
laws. 


The meeting was called to order int the banquet hall of 
the Marion hotel, Little Rock, by H. H. Foster on the 
morning of February 19 at 10 o’clock. 

Mr. Foster explained in a preliminary way that as i 
understood it the meeting was for the peaceful solving 
of these legislative problems that spell so much injury to 
the lumber interests of Arkansas if carried forth; that 
his understanding of the movement was that it was the 
intention of the lumbermen to conduct a practical in- 
vestigation of the matter in question and to carry on 
a propaganda of argument with the Arkansas lawmakers; 
that it was intended to proceed on the principle that the 
present legislative bodies of Arkansas and the worthy 
governor were endeavoring to transact the business of 
the state with the best of motives; that the lumbermen 
were called together to discuss the result certain laws 
would have if they were accomplished and then to pro 
ceed in the most peaceful and direct way known among 
men to assist the lawmakers in arriving at wise decisions, 
this with a belief that the legislators would accept the 
proffered assistance in the most kindly spirit and if 
what was proposed seemed best that they would 
guided thereby. 

The following representative firms and companies inter: 
ested were present: 


he 


W. N. Bemis, Ozan Lumber Co., Prescott. 

W. N. Bemis, Caddo River Lumber Co., Kosboro 

C. W. Greer, the Stout-Greer Lumber Co., Thornton 

J. M. MacMillan, Sawyer & Austin Lumber Co., Pine Diof 
J. L. Jamison, Hope Lumber Co., Hope. 

John F. Forsyth, Bradley Lumber Co., Warren. 


A. J. Neimeyer, Saginaw Lumber Co., Saginaw. 
A. J. Neimeyer, A. J. Neimeyer Lumber Co., Little Rock 
Cc. C. Gates, Gates Lumber Co., Wilmar. 


A. C. Ramsey, Nashville Lumber Co., Nashville. 

Cc, J. Mansfield, Arkansas Lumber Co., Warren. 

‘ E. Emmert, Saline River Lumber Co., Draughon 
H. R. Kilpatrick, Saline River Lumber Co., Draughon 
Cc. W. Jones, Fort Smith Lumber Co., Fort Smith. 


F. W. Scott, Union Saw Mill Co., Huttig. 
R. E. Farrell, William Ferrell Lumber Co., Hensley 
Cc. W. Lewis, Lena Lumber Co., Silica. 


B. Faisst, Bryant Lumber Co., Fourche. 

H. H. Foster, Wisconsin-Arkansas Lumber Co., Walco 
T. J. Gay, the Gay Oil Co., Little Rock. 

’. I. Murray, Fordyce Lumber Co., Fordyce. 

Kk. W. Frost, Red River Lumber Co., Frostville. 

Milton Winham, Red River umber Co., Frostvill 

L. Bradt, Louis Werner Saw Mill Co. 

W. V. Ayars, Oak Leaf Mill Co., Stroud. 

G. G. Walker, Arkansas Mill Co., El Dorado. 

George S. Miles, Arkansas Mill Co., El Dorado. 

J. L. Holeomb, Delight Lumber Co., Delight. 

Thomas Cox, Smithton Lumber & Mfg. Co., Smithton 
John A. Davis, Junction City Lumber Co., Junction City 
William Grayson, Grayson-McLeod Lumber Co., Graysonlé 
W. I. Murray, Crossett Lumber Co., Crossett. 

George P. Darby, Fox-Harris Machine Co., Pine Bluff 


H. H. Foster was made permanent chairman of the 
meeting and Milton Winham secretary. 

A general discussion of the question was entered inte 
and every man present spoke his mind freely and 80 
clearly that for the interest of all parties concerned It 
would not have been a bad idea to have had present 4 


committee of the legislators that they might have bee® 

at first hand imbued with the spirit of the moyement. 
An organization was formed by declaration «nud pre 

amble to be called the Arkansas Manufacturers’ Ass® 


ciation. 

It was thought that the purpose of the firms and cor 
porations who had met at Little Rock was sv broad 
that the name of the body should be made likewise 
broad, in order to admit, if agreeable, all lines o! trade 


in the state of Arkansas if these lines desired assoc 
tion with the movement. Hl 
On motion a permanent committee, consisting 0! H. 1. 


Foster, EK. W. Frost, William Grayson, A. J. Neimeye 
R. E. Farrell and W. N. Bemis were appointed to look 
after the interests of the participants in this gathers 

The whole sum and substance of what was wee 
plished at the meeting could not be more suceinel, 
stated than was outlined above in the talk H. I. Fost 
made in opening the meeting. 


The meeting adjourned sine die at 11:30 o’elock and 


r an jnter 
at 2:30 o’clock the committee was accorded an — 
view with Governor Donaghey, which was ver’ sa 
factory to all parties concerned. _— 
busines 


It was evident from the beginning that the Dus”, | 
men of Arkansas are to be accorded a fair hearing 
fore their lawmakers and the lumbermen are very — 
ful that in the end the results will be sal tary in ev 
respect. 
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WEST TENNESSEE AND KENTUCKY RETAILERS MEET. 


Optimistic Address by President — Wholesaler’s Duty to Retailer — Co-operation Exemplified in Code of 
Ethics—Lien Law Discussed—Value of Association Work—Intelligent and Ignorant Competi- 
tion Defined — Magnitude of Mail Order Business—Parcels Post Opposed. 


e fourth annual convention of the Retail Lumber 
De jers’ Association of West Tennessee and Kentucky 
wa called to order at 3:05 p. m., Friday, February 19, 
in e hall of the Knights of Columbia, at Padueah, 
Ky.. by President W. K. Hall, Fulton, Ky. The roll- 
call was dispensed with and Earl Palmer delivered the 
address of weleome as follows: 


Address of Welcome. 


( yeas ago it was my privilege and pleasure to welcome 


the mbers of this association to our city, and I trust that 
my marks at that time were not lacking in sincere ex- 
pre us of genuine hospitality. I now, however, frankly 
ull that the welcome then extended by me did not partake 


ot degree of spontaneous heartiness with which I desire 
to st my remarks today. 
| reason for this contrast in the sentiment existing at 


the ning of your former meeting and the feeling which 
I ow endeavoring to express to you is obvious. One 
ye o I was called upon to address a gathering largely 
col d of strangers. We then accepted you as guests of 

l ywecause you came well recommended and because 


our brothers in trade. We took you on faith; and, 
i sociating with you during the period of your meet- 
ing were prepared to assert that our faith was amply 
ju | You were weighed in the balance of our esteem 
were Tound wanting; we tested the temper 
metal and found it rang true. ‘Today we do not 
ut the welcome reserved fof respectable strangers, 
rd you the greeting of an old friend to another, 
Whe respectable or not. We not only extend our hands 
to bn cordial welcome, but we open our hearts to yeu 
in ellowship as well, only asking in return that you 
in kind. 
i ear has passed 





since your former visit 
has seemed short, not many of us 
igain those Jast twelve months. In 
not good mouths; they brought little of material 
to any of us. But the signs now are better. We 
toward more prosperous conditions and 
dependable lines. The era of widespread law 
Kentucky and Tennessee, which for the last two 
cust its blighting shadow across the pathways of 

1 ind commercia! prosperity in these states, is 
in end 

ime, it 

ds that 


while 
care to 
many ways 


and, 
would 


progress 


dead as well as 
from our boundaries 
She heard the cry of an out- 
ple rhe majesty of the law has been reéstablished 

i tumonwealth ; and under the protection of its strong 
ple may again plant in peace and harvest with 
assurance that the torch will no longer deprive 
le fruits of their labors. 
e also progressed pon more general lines. The 
7 the entire nation is awakening. The political 
ogether with the man given to sharp practice in 

dealing, no longer has a place in the affairs of 

pu private life. Ethical questions are receiving quite 
consideration at the hands of us business men as 

past bestowed upon purely commercial questions 


Justice 
departed 


vemed that 
law had 
Ih tice was not deat 


was 


The Meaning of Ethics. 


mu the program for this meeting a discussion on the 
ode thi No such a subject was ever considered at a 
onvention ten years ago, or even five years ago. 


ean the attitude which we shall sustain toward our- 
(toward our fellow men. Up to very recent times 
de toward our fellows in trade, or our competitors, 


wn called them, was “every man for himself and 
ke « the hindmost’; and our attitude toward our cus- 
lor to get all we could out of him with the least 
poss outlay of money and effort. 

I ow this is all changed. We realize that we owe 
cer obligations to our fellows in trade and to our cus- 


that can not be ignored ; and we meet together, upon 
sur asions as this, for the purpose of determining what 

tigations are, and with the sincere desire of arriving 
aut best methods by which they may be effectively dis- 


complishing this readjustment of conditions there is 
but le doubt that prosperity is being retarded. But let 
US forget that the panie of 1907 was brought on by the 
Hike the very conditions which we are now seeking to 
esti h; and that confidence can only properly be restored 


V establishment of these conditions upon ‘a secure and 
pers nt foundation. ‘Therefore, let us exercise patience 
A progress ; let us build carefully and make no mis- 
— Wholly confident that prosperity will be of such an 
oe nature as not only to remain with us but with our 
chil n and our children’s children. 
Peculiar to Lumbermen. 

am. umbermen .possess one faculty not accorded men 
coe 7 other lines of trade, and that is, when we have 
— ed our day’s work, when we have stood up to the 
in ten hours and have pulled every pound that there 
eh during that time, we can cast down our burdens of 
- orry and fatigue, join in social concourse and forget 
ry jere Is such a thing as business in all the world. 
Us trait is peculiar to lumbermen only is evidenced 
ad — a we lumbermen, of all other lines of industry 
~ . A. one have been able to evolve and maintain a 
, ocla and fraternal organization that is national in 
se - a= organization, the membership of which was 
ras 08 hited to 9,999, we have been compelled to extent 
" ‘ Be a en the other day how we lumbermen hap 
4 ied that ite eee of Hoo-Hloo. I asked him if he 
oienamals ae Re. = lwain once said, “Be good and you'll be 
th » und told him that we started Hoo-Hoo ‘in order 


- be ey lumbermen might not be too lonely. 

Pe mh pre will hold court in this city tonight, pri 

ienmian 4 event any visiting lumbermen from becoming 
, and incidentally to open the eyes of any and all 


purblind kittens wl . ; 
, 10 are Ff ‘kness F sir 
walk in the light now in darkness but who desire to 


Reply to Address of Welcome. 


ar y - » To? . 
: awe W. Bransford, Union City, Tenn., who re 
; mM 4a: . , - . ? 
ponded to Mr. Palmer’s welcome, said: 
L feel th: uv i : 
ithe Weer ttt have been honored in that the directors of 


‘Tennessee & 
has selected 
1 to extend to 
sitors for the 


Kentucky Retail Lumber Dealers’ 
me as the one to respond to Mr. 
you the thanks of the association 
hearty, whole soul welcome that has 


Assoc iation 
Palmer and 
and its yi 
been 


but in trying toe hae pleasant task that I have before me, 
mule. We eat Ram 1 find myself akin to old Sam's 


representing him to be free from 








all faults and blemishes. The man who bought it came to 
Sam a few days later and said, “Look here, Sam, you said 
that mule had no faults, and I find he is nearly blind in 
one eye.’ ‘To this Sam replied, “Dat, boss, am not de mule’s 
fault, it am his misfortune.” So, my friends, it is my mis- 
fortune and not my fault that I have not sufficient words 
to say to you what I and my fellow guests would like to 
say. 

To Robert Burns’ much quoted stanza, “Oh, wad some 
power the giftie gie us, to see oursels as ithers see us,” a 
modern poet has added: “But how much better if, by 
spells, others could see us as we see ourselves.” 

if you could see us as we see ourselves this afternoon no 
words of thanks would be necessary for me, for you would 
fully comprehend the feeling of gratitude that we have for 
your smiles of welcome, your cheerful greetings, your hearty 
handshakes and your unbounded hospitality. 

There is no truer saying than “actions speak louder than 
words,” so our return to you this year expresses better than 
could the most eloquent speech of the most famous orator 
our appreciation of the splendid treatment we received from 
you last year and tif great pleasure it gives us to be with 
you again. ‘The fact that you extended this second invita- 
tion, again throwing open to us the gates of your city, as- 
sured us the cordial welcome we are now receiving. We feel 
at home in your midst and we like to feel that way. We 
do not tind it as the preacher who said he did not like to 
visit where he was told to feel perfectly at home, for it 
meant that he was to carry the water, wood and coal to 
his room, kindle his fire in the morning and buy his own 
cigars. 

A story is told of an old colored woman down in Missis- 
sippi whose son was put in the penitentiary. She felt sure 
that he was being beaten and starved, and she wept and 
moaned and groaned until she could stand it no longer; so 
she decided she would go to Jackson to see her boy and 
iry to get him out. She returned in a few days in a very 
changed mood. Her face was all smiles. Her mistress asked 
if she succeeded in getting her son released. She replied, 
“Law, no, missus, you know I ‘spected to find that boy all 
skin and ones. Well, ma'am, he is as fat as a ‘possum, got 
good clothes on his back, ain't got nuthin’ to do but sit 
‘round, eat and sleep. No, missus, I ain't gwine to try to 
git him out; I’se gwine ter try and see ef I cain’t git my 
other boy in.” 

So, gentlemen, if you do not watch out you will not only 
lind us wanting to make our home with you during every 
annual convention, but you will find every other association 
in the country wanting to meet in Paducah. 

Should this association ever meet in Union City it will 
be our pleasure to throw our doors wide open to you and 
try to mete out to you a welcome that will rival yours to us. 


President’s Address. 


President Hall then delivered his annual address as 
follows: 


Since our last meeting we have passed through a very 
trying year for all kinds of business and the lumber busi- 
ness in particular, especially in the section in which this 
association is largely situated, where the tobacco trouble 
has interfered so seriously with all kinds of business. In 
many places sales have been small and collections worse. 
Prices on lumber continued to decline until the latter 
part of the year. Many dealers whose collections were 
slow and who had bills falling due were disposed to force 
sales by cutting prices, all of which in many places caused 
the balance to appear on the wrong side of the ledger. 
In other places dealers have been more fortunate. 

While the volume of the business has not been so large 
as usual the profit has been larger. I attribute this to the 
observance of the ethical principles as advocated by our 
association. My competitor and I have not devoted our 
time to trying to undersell each other, but have decided 
to quit working for the benefit of our customers and have 
succeeded in getting a fair profit on what we have sold, 
basing our prices on last year’s cost. I think it is a 
mistake to advertise prices of stock as low. It is easy 
enough to lower prices, but hard to raise them. In 1905-6 
prices advanced so fast that stock sold at a fair profit 
if prices were based on cost, could not be replaced at 


selling price if sold within sixty days. Consequently 
dealers should take advantage of a falling market to 
even up. 


1 am glad to state that although prices, especially on 
yellow pine, are lower than they have been for years we 
have had very little trouble from wholesalers shipping to 
consumers in our territory. This shows what such asso- 
ciations as ours have accomplished. Had these same con- 
ditions prevailed ten years ago the yellow pine mills 
would have been soliciting business from every merchant, 
farmer and carpenter in the country at any old price. 
The lumber business is conducted now on a better plan 
and the wholesaler and retailer have both found that they 
should give each other a square deal. 


The Mail Order Houses. 


We still have some trouble with the mail order houses, 
and while these troubles do not amount to much in 
volume they are very irritating and we should continue 
our efforts to overcome this kind of competition. The 
time has arriyed when the wholesaler must aid the re- 
tailer in overcoming the unethical position taken by the 
manufacturers who sell these mail order houses. I think 
the wholesalers realize this, for I have lately received an 
offer from a prominent wholesaler in sash and doors doing 
business in this territory, offering to allow me a small 
commission on sales made in competition with mail order 
houses if I would sell the goods at mail order house 
prices. I believe this would be an equitable manner of 
handling this business, as the expense would be borne 
equally by both wholesaler and retailer and both be 


benefited. 
The Code of Ethics. 


This spirit of cotjperation first advocated by retail lum- 
ber dealers’ associations has permeated all branches of 
the business and is what called together the American 
Lumber Trades Congress, which met in Mintieapolis last 
June, to draft a code of ethics to govern all transactions 
between wholesalers and retailers. There were at this 
congress representatives from thirty associations, both 
wholesale and retail, representing every branch of the 
lumber business. After each side of the question had 
formulated a code to suit their position a committee was 
appointed of an equal number from each side who, after 
retiring and discussing the question for several hours, 
agreed to submit their findings to the various associations 
for their approval or correction. To my mind this, was the 
greatest convention that ever was assembled, for its pur- 
pose was to apply the golden rule to business; and while 
it is perfectly natural that both sides will seek to get 


the advantage in the formation of this code, the spirit 
of fair deal is there, and while it may take some time 
to get the code so worded as to be fair to all parties, I 
believe it will be done and that we should approve of 
this code of ethics after making such changes as we think 
just, so that it may be referred back to another congress, 
which will probably meet this summer at Tacoma. 

At our last convention a committee on the lien law for 
Tennessee was appointed. I would be glad to have it 
report later in the meeting. I learn that there will be 
an attempt to change the lien law for Kentucky at the 
next meeting of the legislature, but as that is some time 
away I would only advise that our members keep this in 
mind and do not lose an opportunity to advance our 
cause when solicited by candidates for that body. 

I was sorry to omit calling the midsummer convention, 
but sickness in my family and in that of our secretary 
prevented our doing so at the proper time, and when we 
were able to leave home we decided it was too late in 
the fall. 

Bureau of Information. 


We have at several times discussed the advisability of 
getting out an advertisers’ list in conjunction with our 
list of members. I would suggest that it be done after 
this meeting. If we do it will remind the members we 
should reciprocate by patronizing our advertisers. 

R. P. Bransford, our secretary, and I attended the meet- 
ing of the Secretarys’ Bureau of Information in Chicago 
last month. Owing to certain conditions they are not 
making much fuss over their actions just now, but they 
are doing much good in a quiet way and I think what 
money they cost us is well spent and advise that we 
continue with them at least for the present. I have also 
visited the Tri-State convention in Evansville and the 
Southern Ulinois convention in Cairo lately and offered 
them our sympathy and coéperation at any time that we 
may be of assistance to them. At both these conventions 
I was most royally entertained on account of being your 
president, for which I thanked them in the name of the 
association. 

I wish to thank you one and all for the kindly support 
and assistance that you have rendered me during the 
three years that I have served you as president and 
pledge my assistance to my successor at any and all 
times. I especially thank our worthy secretary, R. P. 
Bransford, for his tireless zeal, that has done so much 
to make this association what it is. 

The work of the association is now before you. It will 
be what you make it, therefore I urge that you be present 
at all its sessions promptly at the hours named, so that 
we can dispatch the business quickly and by so doing 
have more time for social intercourse when we can all be 
together. 

Secretary-Treasurer’s Report. 


The annual report of Secretary and Treasurer R. P. 
Bransford, Union City, Tenn., was then called for and 
his report as secretary was as follows: 

Notwithstanding the business conditions prevailing in 
our territory in the last year we have more than held 
our own in membership. I am pleased to report three 
new members taken in the last week. Owing to con- 
ditions I have not pressed collection of dues from some 
of our members who are today delinquent, but whom I 
feel sure will pay dues later. We have now on our list 
sixty-four dealers, whom I count as active members. A 
few who have not paid their dues for two years I have 
dropped from our list. I have used my own judgment in 
the matter, finding in several cases that a dealer will be 
delinquent at one meeting and will attend the next and 
pay up his dues in full. I interpret the meaning of our 
assessment for dues to provide merely for sufficient funds 
to carry on the association work. The association, and 
that means every member, should make an active cam- 
paign for new members this year. If every member will 
do his duty we will go to the next annual meeting with 
at least 100 dealers on our membership list. 

You will notice in the treasurer’s report that we have a 
deficit, part of which was left over from last year. The 
officers’ traveling expenses for last year have been con- 
siderable, having attended meetings of the Secretaries 
Bureau of Information in Chicago in December; the 
Southern Illinois Association in Cairo, February 4 and 5, 
and the Kentucky State Association this week. This ex- 
pense we believe is a benefit to our association; we have 
endeavored to establish friendly relations with other asso- 
ciations and have learned much of the association idea 
and its workings. The unpaid dues from delinquent mem- 
bers would have put the association even and left us a 
small balance to hand to the new officers to be elected 
tomorrow. I am sure that the secretary ought to report 
a balance at next meeting. 


Complaints. 


Some of our members may think that the absence of 
any reports from the secretary means that he has neg- 
lected his duty and allowed the association work to lag 
behind. I am gratified to say that we have not had a 
complaint to report this year. One we dropped on con- 
sulting with the complaining member. Another I could 
not follow up on account of lack of information necessary 
to make any complete and reliable report to the members. 
Every complaint should be made as quickly as_ possible, 
and accompanied with definite and complete information 
covering the same. Without such Information no secre- 
tary under the sun can accomplish anything. Also, the 
next time you get a letter from the secretary, don’t throw 
it aside, answer it and answer it at once. Delays are 
sometimes costly, and an ounce of prevention is better 
than a pound of cure. - 

Financial. 


At last annual considerable opposition developed to the 
semiannual meeting. At time for our last semiannual 
personal matters prevented both the secretary and presi- 
dent from attending. So we took the law in our own 
hands and tried the experiment of holding off the meeting 
till the annual meeting. Our attendance at last meeting 
did not creditably represent our membership. Some of 
our members do not appreciate the importance of the 
meetings and do not attend, nor send a representative. 
The life of this, as well as all associations, is the .meet- 
ing which we hold every year. If you do not come how 
can a meeting be held? This association is a necessity 
to every dealer in west Tennessee and Kentucky. 
He ought to protect his own interests by attending the 
association meetings and helping make the meetings a 
success. It takes time to create the enthusiasm and in- 
terest manifested in the great associations of the north 
and west, such as the North Western and others; but 
everything must have a beginning and we have been 
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We own and offer, subject to prior sale, 


$150,000 
6% FIRST MORTGAGE GOLD BONDS 


—OF THE— 


Southern Pine Lumber 
Company 


OF TEXARKANA, ARKANSAS 
Capital and Surplus, $4,014,592.36 


Principal and Interest Payable at 


CENTRAL TRUST COMPANY OF ILLINOIS 


TRUSTEE, CHICAGO 
Maturing 1912, 1913, 1914, 1915 


These bonds are secured by first mortgage on 
88,000 acres of Virgin Short Leaf Yellow Pine and 
Hardwood Timber, located in Angelina, Ander- 
son, Houston, Trinity and Cherokee Counties, 
Texas, containing over 548,991,000 feet, log scale, 
of merchantable standing timber. The mortgage 
is also a first lien on two modern saw mill plants. 

We appraise the market value of the p tty 
securing this bond issue at $2,487,966. otal 
issue of bonds $750,000, 


Write for price and particulars 


CLARK L. POOLE & CO, 


Commercial National Bank Bldg. 
CHICAGO 


TIMBER BONDS 


Owners of high-grade standing 
timber desirous of borrowing 
money on same secured by a 
First Mortgage are invited to 
communicate with us. We are 
prepared to finance companies 
which are anxious to obtain ad- 
ditional capital with which to 
operate tracts of timber. 


A. B. LEACH & CO. 


140 Dearborn Street 
CHICAGO 


NEW YORK PHILADELPHIA 


TIMBER SECURITIES 
AND INVESTMENTS 


Correspondence invited with oper- . 
ating timber holders who wish to 
enlarge or reorganize theif business. 


McCAGUE & CO. 
218 LA SALLE ST., CHICAGO 











trying to make this a strong and effective association. 
Program for this meeting has been prepared at the 
meeting of the directors and with much care. We have 
selected members for different parts who we hope and 
believe will be on hand, wanting to avoid the usual filling 
in of addresses and discussions. 

} wish to ask that the matter of issuing with our mem- 
bership lists an advertising section be taken up and 
passed on. It is usual with most associations to issue 
these. It appeals to the secretary-treasurer especially as 
a means to provide additional funds for our association 
work. Owing to conditions we have not recently issued 
a list. But immediately after this meeting I shall issue 
one. 

I wish to extend my thanks to our vice president, direc- 
tors and especially the president for the excellent support 
given the secretary in his efforts to advance the «asso- 
ciation work, and especially the interests of the West 
Tennessee and Kentucky Association of Retail Lumber 
Dealers. I would suggest that in election of officers for 
the coming year we give representation to districts here- 
tofore neglected. We have members in Paducah and also 
in the great city of Memphis. There should be elected 
a representative on our board of officers and directors 
from each of these cities. 

This association has for some years been a member of 
the Secretaries’ Bureau. I have mentioned attending the 
last meeting of the bureau. We will be pleased to hear 
from our visitor, Mr. H. S. Scearce, of the Indiana asso- 
ciation, who is also president of the bureau, as to its 
aims and intentions. 

Finally, I wish to thank this association for the honor 
in selecting and retaining me as secretary for these three 
years, and I believe that I can turn the business over to 
my successor and show that the association is gradually 
and surely gaining ground. I wish to say that I have 
done my best, and will ask that any seeming neglect be 
overlooked and charged to ignorance and not indifference. 
We need an association; we have one, which is at least a 
good beginning, and we ought to stand by it. I thank you. 


Mr. Crawford then submitted his report as treasurer, 
which showed that while a small deficit existed it would 
in all probability be made up the coming year. 


Address of Visiting Delegate. 


V. R. Smith, Memphis, Tenn., secretary of the local 
Retail Lumber Dealer’s Association of Tennessee, 
gave an instructive and interesting address on asso- 
ciation work. Mr. Smith said in part: 


Our association, as our president has said, is a local asso- 
ciation. It is a Memphis association and in talking of 
association work if some of my remarks are more applicable 
to local than to state work, just remember that it was the 
secretary of a local organization who made the remarks. 
When we started our association something like eight 
years ago, or soon after that, one of our papers had a cut, 
I believe, of the Chinese dragon in it and under it the lumber 
octopus and we were it. I believe, however, that the world, 
especially the business world, has come to look upon retail 
lumber dealers’ associations in a different light. I believe 
and have always contended that a retail lumber dealers’ 
association properly managed by its officers is a legal and 
a good thing. ! believe that the werld knowingly or un- 
knowingly applauds coéjperation and organization and asso- 
ciation. Jt is said that in traveling over the country we 
frequently come in the neighborhood of high mountains and 
when so, we frequently see little groups of people gathered 
in the valleys watching very intently something in the dis- 
tance. You draw near and find on inquiry that a company 
of tourists and guides are making their way up the moun- 
tain side. By the aid of a powerful glass you see a string 
of them. You look very intently for a while and presently 
you see one, then another and perhaps another fall out of 
line and you feel sure they have fallen to the depths below 
and been dashed to pieces. But as you look you see first 
one and then another reappear and take his place again in 
the line. 

Now the explanation of it is this: that before these 
tourists and guides got to these dangerous places they had 
bound themselyces together with strong ropes and in that 
way when one would fall those who yet retained their diffi- 
cult position would hold him up and help him up and so 
he was restored to his place. That is codperation and as 
you realize that, you applaud it and the world applauds 
with you. Now then, I say the retail lumber dealers of 
this country, whether in local or state, or we might say 
an organization covering several states bind themselves 
together, becoming bound in order to help their fellows up 
the perilous hights of trade in their efforts to reach the 
summit and success, helping and guiding each other as we 
go, that it is noble, and that the world thinking kindly 
of it will applaud it as much when we help our fellowman 
in his trade. 


Organization and Individual. 


I believe the retail lumber dealers’ association is a legal 
thing. Sometimes we get in, as we say, a little bad. That 
is largely, however, owing to ws secretaries, like brother 
Bransford and myself. We form the habit and there are 
other secretaries who form the same habit of talking a 
great deal and of writing even more and sometimes we get 
into a great predicament by reason of that. Unless we are 
sure of the people we are dealing with, unless we are 
especially sure of our own ability to talk ourselves out when 
we have talked ourselves in, we had better be very careful. 
I am made of the same kind of stuff that the other secre- 
taries are; I have the same feelings that they have, but 
1 try to do just as little of that as possible and what I do 
I try to put off-on the membership. 

You know, you who have made a study of association 
work, that the individual members of an association can do 
a great deal with perfect safety that an organized body 
should not attempt to do. Not that you should not attempt 
to do good because it is good in itself, but because you will 
have more influence or have more authority and more power 
through the individual members than through the secretary. 
I said first for that reason. I will give another reason 
before making illustration. The courts have decided time 
and again that an individual may decide to whom he will 
sell and from whom he will buy. He may give reason for it 
if he chooses or not. But I say now let us apply it. I sa 
you have more force, more power, more influence throug 
your members in handling any and every question that comes 
up than your secretary can possibly have. 

Now I am speaking from my own experience, you must 
remember, in a local association, and it only has a bearing 
upon state work in so far as it would fit state work. We 
have the wholesale side of this question or the wholesalers 
selling to consumers that comes up frequently with every 
association. We sometimes call them poachers, Is that 
the word they use? I do not know whether I would give 
them that name or not. I would rather put another class 
under that head. I think though, that sometimes a mer- 
chant or manufacturer and a good manufacturer sells to 
consumers. I think in the greatest number of instances 
there is a mistake somewhere and if we take the matter up 
I believe we can always correct it. My method is not to 
write to that man and say you must not do this. If you 
do the Retail Lumber Dealers’ Association of Memphis will 
break you up in your business! There is something in al- 
most every American citizen that rebels against a thing 
like that and when you tell him that, I do not care whether 
he is very large or not, financially speaking, in business, the 
chances are he is going to say, ‘‘Now let’s see you do it. 
Just try it.” He is going after you just about as hard as 





you do after him. In my method I go to the individual 


members of the association and tell them; state the case as 
I have it fully as I can, giving the evidence as I have it 
and ask each one of them to write this concern a letter and 
ask them if it is a principle of their house to sell to con- 
sumers and nine cases out of ten you will find that the 
matter will be corrected and that a mistake has been made 
in some way and that it is not their policy and not their 
intention. I believe that. is the way to handle that problem. 

Now, the poacher as I term him and understand him, is 
not that man who once in a while through some. error or 
misunderstanding sells a bill to one whom you would con- 
sider a consumer. They have a right to fight on it. But 
the man that I call a poacher is the man that I call a trade 
assassin; the man who comes politely up to you and tries 
to sell you a few carloads of lumber. With that order he 
goes to your back door and there meets your customer and 
offers him a like grade of merchandise at the same or less 
price than he sold at to vou. That is the poacher as I under- 
stand him. We have them with us everywhere and if not 
at all times, some of the time. He does not last long, but 
though dead, yet speaks through his successor. There is 
only one way of handling that kind of a man. That is to 
write the members. Of course, in my work | can go around 
and see them all and I tell them what he has done and is 
doing and then I leave it with them. Now, you say, “Well, 
Smith, we will have to write them that they must not sell 
them any more,” you may have some men who are en- 
tirely void of imagination and can not read between the 
lines. I believe it is right for us to make our association 
a bureau of education. In order to do that, we supply our 
members with all the information, the best we can get. If 
they remain ignorant in spite of that you can not help that. 
Just let him alone and he will soon meet his end. Just let 
him go, but give him every piece of information you can 
get along all these lines. Leave it to him. Give him the 
fact and let him go and you are entirely and wholly within 
every law, the law of right, the golden rule. It is a rule 
of action and that is law. 


Intelligent Competition. 


Another thing we have to deal with in our association 
work is competition. Do not think that I do not think 
competition is good. It is the very life of trade. I believe 
it is a good thing, but I want to speak of the kind we have 
to meet in every community. We have the _ intelligent 
competition and we have ignorant competition. Speaking 
from the standpoint of the public in general, intelligent 
competition is a thing to be desired: ignorant competition 
is a thing to be shunned in every way. Now, what do | 
mean by intelligent and tgnorant competition’ I do not 
mean that in order to have intelligent competition we have 
to have men who have diplomas from cea, men who 
have taken some degree, but [I mean that we must have 
business men. If you have none in your association outside 
of the Memphis membership, | am sure we have some there 
a figure the first cost of lumber and on that basis 
sell it. 

Sheathing is selling rather low now, say $14.50 is about 
the standard price now down our way for No. 2 boards sur- 
faced one side, but a fellow comes along overstocked on 
that and offers a carload at $13.50. Now he says I have it 
on my competitor. I will sell that for $15 and I will be 
making $1.50 a thousand and will put the other fellow out 
of business. That is what I call ignorant competition. 
Hlere comes the other man who says that sheathing costs me 
$15.50. It costs me so much to do business. It costs you 
from 17% to 20 percent on your Invoice price to do a retail 
business, and what is that stuff costing me? $13.50 plus 
17% to 20 percent. Now do you want any profit at all? 
If so add it to that. The other fellow is selling at a loss 
That is ignorant competition. Now you can not meet that 
and you have that fellow in almost every place of that size. 
What are you going to do and what is the association going 
to do? It is going to do its very best to educate that man 
in his business. 


Ignorant Competition. 


Mr. Smith then told how they took one man’s 
annual business and illustrated it on a_ blackboard, 
figuring the cost of doing business, first cost, profit 
ete. for the benefit of the members, 

If this ignorant competitor remains an ignorant competi 
tor just let him alone. If he stays in your association well 
and good. If your association controls say 95 percent of 
the trade in town, what do you care for the other 5 percent 
Are you going to sacrifice your profits on 95 percent in 
order to meet the competition of 5 percent’ In connection 
with this we get out prices, no fixed prices, but we have 
prices there based largely upon the wholesale list. We have 
figured about the expense of doing business in Memphis and 
have figured into that a fair profit, yhat we think is a just 
and equitable profit, what the clags of man you find in 
retail lumber business should have for his efforts and we 
distribute that and give it to members. If he does not 
stick to it he does what he pleases with it. He can give his 
stuff away if he wants to. We are trying to show him 
things. We have done all we can to educate him and if he 
still remains ignorant just let him alone. 

Mr. Smith then referred to another matter in which 
the seeretary could be of great assistance in the eredit 
system and said that if these matters were taken up 
and discussed and confidence exchanged it would be 
very helpful and that they had made a good deal of 
progress along this line. He then explained a card 
system he kept for keeping tab on the undesirables for 
the benefit of the members. 

Mr. Smith closed by saying that he did not see any 
reason why the association should not have as a mem 
ber every retail Jumberman in the district it repre 
sented and that the great principle of life was to be 
of some use and it was not right for a man to receive 
the benefit of the association’s work and then act the 
part of a sponge, taking: in everything and giving out 
nothing in return, and he thought if that principle was 
impressed upon the retail lumber dealers, kindly but 
forcibly, the association would soon have in its mem 
bership all the retail lumber dealers in its territory. 

As Hugh E. Ray, of Corinth, Miss., was not present 
the address on market conditions which was to have 
been given by him during the afternoon had to be 
postponed. . 

The president then appointed committees as follows: 


Committee on resolutions—C. H. Sherrill, Paducah, Ky., 
chairman; L. A. Ward, Obion, Tenn., and C. B. Bowden, 
Martin, Tenn. 

Auditing committee-——J. W. Henry, chairman, Clinton, 
Ky.; T. D. Fooks and V. R. Smith, Memphis, Tenn. 

Nominating committee—J. N. Hickman, chairman, Jack 
son, Tenn.; O. S. Wagner, Mayfield, Ky., and 0. Dircks, 
Union City, Tenn. 


Vieegerent John K. Ferguson then, announced that 
a coneatenation would be held in the evning to be fol 
lowed by a banquet for all in attendance at the cor 
vention. The meeting was then adjourned until the 
next morning. 
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THE CONCATENATION. 


Friday evening a class of eighteen purblind kittens 
were assembled and met the old eats at the club rooms 
of the Red Men, where one of the best concatena- 
tions ever pulled off was held under the auspices of 
Vicegerent Snark John K. Ferguson. A large number 
of Hoo-Hoo were in attendance in the large hall and 
the class was educated in a way not soon to be for- 
gotten under the able direction of the following team: 
Snark John K. Ferguson, Paducah, Ky.; Senior Hoo- 
Hoo H. 8. Wells, Paducah, Ky.; Junior Hoo-Hoo Al 
Foreman, Paducah, Ky.; Bojum Curroll L. Beck, Bloom- 
ington, Ind.; Serivenoter Earl Palmer, Paducah, Ky.; 
Jabberwock Luke Russell, Paducah, Ky.; Custocatian 
Joel R. Shoffner, Paducah, Ky.; Arcanoper Benton M. 
Wakefield, Saltillo, Tenn.; Gurdon H. N. Whitfield, 
Padueah, Ky. 

Every detail of the concatenation was carried out 
perfectly’and evidenced careful preparation and atten- 
tion on the part of the local Hoo-Hoo. Those whose 
eyes were opened and permitted to roam in Hoo-Hoo 
Jand were: 

Hoo-Hoo Initiates. 
Lawrence Abraham Ward, Obion, Tenn. 
Berry Willard Blalock, Mayfield, Ky. 
Grover Treas, Benton, Ky. 
George Oliphant Friedel, Memphis, Tenn. 
Thomas Hampton Johnston, Benton, Ky. 
Slavie Mall, Paducah, Ky. 
Alonzo P. Keisker, Memphis, Tenn. 
Reuben Jonas, Centralia, Ill. 
Harry Hastings Richardson, Paducah, Ky. 
Willoughby Newton Brockenborough, Evansville, Ind. 
Hilt Forcum, Obion, Tenn. 
Andrew Hudnall Landram, Chicago. 
William Edward Galligan, Corinth, Miss. 
James Herbert Faircloth, Iuka, Miss. 
Algernon Sherrill, Paducah, Ky. 
John Matthew Wilkerson, Chattanooga, Tenn. 
Clarence Ammon Schumann, Jackson, Miss. 
Samuel Cecil Ewing, Nashville, Tenn. 

THE BANQUET. 

After the concatenation those in attendance re- 
turned to the Palmer House, where they gathered with 
everyone in attendance at the convention in the large 
dining room for the banquet. Plates were laid for one 
hundred guests and at 12:15 a. m., when the guests 
were seated, nearly every place was taken. An elab- 
orate menu was served in eight courses with many of 
the delicacies and refreshments for which the Blue 
Grass state is famous. During the repast an orchestra 
rendered an excellent repertoire and when ‘‘Old Ken- 
tucky Home’’ was started up, two verses of which had 
been printed on the menu, every one in the room 
joined in singing it with much enthusiasm. Then fol- 
lowed ‘‘Dixie,’’?’ which brought forth a resounding 
cheer from all. Many other patriotic as well as the 
latest songs were rendered, The crowning feature 
was the surprise given to the guests while coffee was 
being served, A stage had been erected at the south 
end of the room and an entire vaudeville troupe, male 
and female, entertained for the next hour with song 
and danee, comedy sketches, classical selections from 
leading composers, and many other interesting fea- 
tures. During the performance some enthusiastic guest 
tossed a coin on to the stage. Others were quick to 
follow suit until it soon sounded like a hailstorm on a 
tin roof, only some of them made a little bigger thug 
when they hit the stage than was ever heard in a 
hailstorm. Coneluding the program, ‘‘Old Kentucky 
*Home’’ was sung by special request, the diners again 
joining in. Throughout the evening the Hoo-Hoo yell 
Was given until it echoed and reéchoed throughout the 
building. John K. Ferguson, Vicegerent Snark, pre- 
sided at the banquet in his usual happy manner, keep- 
ing things on the hum all the time so that the dull 
moments were conspicuous by their total absence. 
Mollowing the vaudeville program a number of the 
guests were called upon and responded in terms of 
warmest praise for the hospitality extended by the 
good people of Kentucky’s western metropolis, and 
especially the local lumbermen and Hoo-Hoo and en- 
tertainment committee composed of H. 8S. Wells, chair- 
man, Luke Russell, J. T. Doliver, and Earl Palmer, 
who by careful forethought and attention and elab- 
orate and expensive preparation, made possible, in the 
opinion of those who attended, the largest, most suc- 
cessful and certainly the most enjoyable banquet ever 
viven in Padueah. The local lumbermen seemed to 
vie with each other in trying to make everyone have 
i good time and how they sueceeded can safely be 
left in the hands of all those who had the pleasure 
f attending for judgment. Kentucky hospitality 
certainly reigned supreme. Jt was in the wee sma’ 
hours the program was finally coneluded and the guests 
lispersed, 


SATURDAY MORNING’S SESSION. 


The meeting was called to order at 10:40 Saturday 
norning and J. W. Henry, of Clinton, Ky., was called 
upon for an address on ‘‘The Mail Order Question.’’ 
Mr. Henry responded in part as follows: 


This question, to my mind, is the one question that we as 
lumbermen have to deal with. You have heard said if you 
vould be rough on a boy you harden him. That is true, 
iut the weaker die in the process. 'This may at last resolve 
itself into a survival of the fittest. The strong may survive. 
Really I can conceive of but two ways to handle this 
‘uatter and control the mail order business. One is legisla- 
(ion, which is a stupendous matter, and the other one a 
small one, of education. 

_ Of course, twenty-five years ago the question of state tax 
in Kentucky was a much bigger one than the control of 
mail order houses by legislation, but it may come, It is 
coming. We do not allow our farmer to bring his meat to 
our town and sell it without a tax. We tax him for the 
privilege. But I never did go to a catalog house to get 
them to sign my note. They do not take care of you when 
you are sick. ‘They d® not bury you when you are dead. 
Chey do not take care of your widow and orphans. You go 
‘o your friends. ‘They do not support our schools; they do 
hot support our churches. But they get our money and I 


believe if we can come to it, and we will have to come to 
it if we protect ourselves, it will be largely through legisla- 
tion. It is also a question of education. Now all lumber- 
men do not know everything and some lumbermen do not 
know very much, but I find that people through the country 
have a kind of hankering for altering things. There is 
something to it somehow or other that makes countrymen 
or women want to alter something. Now, we, as business 
men, ought to inform ourselyes and be able to inform our 
customers. Of course, we do not expect a very great deal 
of wholesale lumbermen. It is paints, hardware, sash and 
doors that our trade is affected by; but I have known a 
good many people who order from catalog houses. You 
can take a gallon of paint and put it on a scale and it will 
weigh ten pounds and 13 ounces, and you can make a gallon 
for 12% to 15 cents. You take a gallon of the best ready 
mixed paint and it weighs 174% pounds. Now your customer 
pays them more by the pound for that stuff than he does for 
the best paint, and besides it takes five coats to cover as 
much as one coat of good paint. 


Do Not Fear Catalog. 


When I saw my name on this program I wrote to one of 
these leading catalog houses and asked them to send me 
their catalog of millwork. I compared it carefully and I 
find on a certain sash that their quotation was 30 percent 
above what I could buy it for from any wholesale sash and 
door house. I find in doors their quotations on yellow pine 
doors were 15 percent above the price we could buy them for. 
I noticed another thing: You can take their line of paint— 
on the lighter house paint they quote very low on a very 
light weight—and you can = with them and get more 
than you do now. ‘Take carriage paint and wagon paint. 
Their quotations are 10 and 15 percent above what we now 
retail them for. You can take any other line, quality for 
quality and count for count, and you will find, I think, that 
we can, if we have to, compete and save ourselves with 
catalog houses. 


Mr. Henry said in view of the fact that there are 
others present whom he would like to hear discuss the 
matter that he would leave the floor for them. 

The discussion was carried on by Mr: Ward, Mr. 
Henry, the president, Carroll L. Beck, Mr. Ingram, 
the secretary, Mr. Ray and others; much valuable in- 
formation being brought out on the subject. 

The president then called upon H. C. Scearee, of 
Mooresville, Ind., secretary of the Retail Lumber Deal- 
ers’ Association of Indiana, for an address on asso- 
ciation work, In response Secretary Scearce outlined the 
association field of endeavor at length. The first portion 
of his address will appear later. 

He.also read an article which explained the benefits 
that would accrue to the farmer from the parcels post 
and gave the estimated amount of money that would be 
saved to him by reason of not having to go to town to 
purchase his supplies. Continuing, Mr. Scearce said: 


The Farmer and the Town. 


The idea there is to tell the farmer that he is entirely 
independent of the town; that his mail is taken to him and 
that it is not necessary for him to go to town once a week 
to set his mail and thereby lose a little time and money. 
Thet same argument is used in favor of the parcels post; 
these little articles that he may want can be delivered to 
him by mail and thus save the loss of time and expense 
that would be necessary for him to go after them. 

I want to submit to you, gentlemen, that, in the first place, 
it & a slander upon the farmers themselves. It is assuming 
that the farmer has no social desires whatever; that he 
cares nothing for churches or schools, or the social influence 
of the town. He can not have those things in the country 
by reason of his isolation and he must come to town to 
meet his fellow citizens, attend social events, bring his chil- 
dren there to school, get the benefits of larger church 
and larger social relationship; and it is a slander, I say, on 
the farmer himself. Yet it is argued that they must be 
entirely independent of the town and that their interest and 
the interest of their town are entirely different. Now if 
you carry that far enough, gentlemen, you are going to get 
the farmer up to the point of sending away for his goods to 
whatever place he may be able to find that he thinks he 
can buy them cheaper than he can of you. Now, I take the 
position that the towns and villages are just as important 
to the country as the country is to them; that the value of 
farms depends upon being near a good, thriving town, 
and if you were to disregard these conditions and the mer- 
chant was forced out of business, and the benefits of schools, 
churches and other institutions of the town were taken 
away, their farms would decrease in value. 


Mr. Seearce then read a letter he had written on 
this subject and the reply thereto illustrating what 
could be done in the way of education on this matter. 
He.said that this information he had distributed to 
the members of his association and that they had 
taken the matter up with their various congressmen. 
Mr. Scearce called attention to the fact that the ap- 
propriation for a trial of the parcels post system had 
been stricken out of the general appropriation bill 
of the post office department. He also called attention 
to the fact that it was up to the retail dealers to edu- 
sate the farmer as to what the ill effects would be. 
Continuing, he said: 


Mail Order Houses Extending. 


Some of you may not have given the matter enough 
thought to realize the importance of this mail order question. 
1 feel that it is one of the questions we will have to grapple 
with in a pretty vigorous way. Individually, we may not 
have felt the general effects as yet. It has only been in 
the last three or four years that mail order houses have taken 
millwork in their business. The Chicago House Wrecking 
Company first began with wrecked lumber only. They are 
now advertising new lumber. I would call attention to several 
advertisements recently appearing, in which they claim to 
save the consumer 50 percent on all building material. Now 
they are selling this stuff to somebody. They may not be 
selling it to your customers, but the fact that these different 
mail order houses are adding these lines to the business 
shows that somebody is buying, and you do not know when 
it is going to be your customer, Every year they increase 
their sales in material you handle -puts them in a stronger 
position to compete with you. 

We will have to educate these people in the matter of 
buying from these houses and sending their money away 
from home and buying from them against their own interest, 
because it takes the money away out of the community 
where it is lost to the good of that community entirely and 
the towns near their farms if they go backward the value 
of their lands must necessarily be decreased. This must be 
brought before them in a way they can see that it is to 
their interest. You must show them it is to their interest 
to trade at home. Now I believe, gentlemen, this is one of 
the problems associations are going to have to take up and, 
as 1 say, take it up in a vigorous way not only that we are 
going to have to continue our work along lines of ethical 
trade practices and never cease for a moment, because when 
we once let up in our efforts we are going to find the whole- 
saler on the ground ready to take advantage of every weak 
place in our ranks. I want to thank you very kindly for the 
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Timber Loans 


E are prepared to make loans 
in amounts of $200,000 and 
upwards secured by first mort- 
gage on high grade, accessible 
standing timber owned by estab- 
lished, going lumber companies. 
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BONDS FOR INVESTMENT 


Salt Lake City, Utah, Waterworks & Sewer 44s 
Twin Falls County, Idaho, Court House 5s 
Mobile, Alabama, Refunding 44s 

River Rouge, Michigan, Sewer 445 

Monroe, Wisconsin, 5s 

Manistee & North-Eastern Railroad Company 5s 


Devitt, Tremble & Co, 


BANKERS 
First National Bank Bldg, CHIGAGO 



































We Purchase 
Outright 


bond issues on first class timber prop- 
erties, in amourts from $100,000 to 
$2,000,000, when well-located and in 
strong hands. 


WE DO NOT SELL ANY BONDS 
ON COMMISSION. 


Peabody, 
Houghteling & Co. 


181 La Salle Street, Chicago. 
(Established 1865). 

















Superior Abstracts of Title, 


To large landholdings in any State or Canada 
made from a page to page examination of all the 
records, without abstract books or indexes. Mod- 
erate cost. Quick service. Write for Booklet. 


CLINTON L. CALDWELL, 
Chemical Bldg., ST. LOUIS, MO. 














WANTED FOR A CUSTOMER: 


25,000,000’ te 50,000,000" Long Leaf Pine Stumpage, with or without mil:. 
EDWARD L. SLATTERY, New Orleans, ia. 
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DETACHABLE 


LEAF LEDGERS—IN STOCK 


Prices $10.90 to $17.85 for Complete Outfits. 
Send for new Catalog containing full information 


AFETY SYSTEMS COMPANY 
UPPLIES FOR BUSINESS SYSTEMS 


NEW YORK 
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The American Credit-Indemnity 
Go. of New York, 


CAPITAL, FULL PAID, $1,000,000. 
S. M. PHELAN, Pres. 





Pierce Building, ST. LOUIS. 
Marquette Bldg., CHICAGO. 





Insures Manufacturers and Whole- 
salers against excessive annual loss 
through insolvency of customers. 
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Make Every 
Department Pay 


or know why. It’s easy to pick out the 
dead ones if your books are properly kept. 
Better let us go over your system and see 
whether it needs revising. We have done 
it for many business men and have re- 
ceived many warm words of praise for sug- 
gestions offered. 

We solicit correspondence and will be 
pleased to give any information desired 
about our service. 


The International Audit Co. 


413 Merchants Loan & Trust Bidg. CHICAGO. 











Everett Audit Company 


Accountants — Auditors 
Systemizers—Appraisers 
il Pine 8t., New York 
122 Monroe 8t., Chicago 


Certified Public Accountants 
(University of Illinois) 


John Everett 
President 


Eric J. Everett 
Vice-President 


302 Broadway, NEW YORK. i 











( FRANCIS M. WILLIAMS | 


PUBLIC ACCOUNTANT AND AUDITOR 


Sixteen Years Experience in Lumber Accounting. 














54 Mutual Life Bldg., | JACKSONVILLE, FLA. 
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HINTS £S TO YARD MANAGEMENT 


will be found in the 300 page book “Realm of the Retailer.” Free 
@escriptive circular. Address AMERICAN LUMBERMAN, 315 
Dearborn Strset, Chicago, Ill. 


attention given me and for the courtesies shown me since I 
have been in Paducah. 

The discussion was then carried further, 
pated in by a number of the members; 
information being brought out. 

* C. H. Sherrill, of the Sherrill-Russell Lumber Com- 
pany, Paducah, Ky. -, was then asked to lead the dis- 
cussion on the code of ethies. Mr. Sherrill said that 
in order to present the matter in a concise form that 
could be readily understood and handled by the mem- 
bers he had written what he had to say. His paper 
was as follows: 


partici- 
much valuable 


Code of Ethics. 


If there is one thing more than another that is needed 
to regulate the trade relationship between the buyer and 
seller it is a universal code of ethics. Too much time and 
consideration can not be given this subject and I take it 
that now is the time to give the matter due consideration 
and let us.not be too hasty. 

Should our association adopt the code of ethics as pre- 
pared by the American Lumber Trades Congress, which 
met in Minneapolis in June last, I would feel morally 
bound to live up to it, and I take it that each of you 
would regard the matter in the same way; therefore, let 
us give it our best consideration and each one feel in- 
terested enough to contribute his opinion. 

It is hardly probable that all associations will agree on 
every detail, but I am sure we can agree on the vital 
points and to those parts of the code that carry minor 
import that we find objectionable we can afford to waive 
our objections for the good of- the movement. 

I find no objection to the code above referred to until 
we reach the ‘‘Terms of Sale,’’ second paragraph. I would 
advise that this paragraph read as follows: 


A Vital Paragraph. 


“The consignee to pay freight, balance net cash, sixty 
days from date of invoice, provided car was not delayed 
in transit exceeding ten days; otherwise net cash, after 
deducting freight, fifty days from arrival of car as shown 
by expense bill. Providing the buyer desires to discount 
he may deduct 2 percent from net amount after deducting 
freight by paying within ten days after arrival of car as 
shown by expense bill.’ 

Eliminate last clause, 
before. 

My reasons for these suggestions are as follows: 

You order car of cedar or redwood shingles or lumber 
often it is thirty to sixty days before car arrives. Why 
should a buyer pay his money out for what he has not 
received? His money is the same grade and full measures 
in all parts of the country, no doubt about that, but there 
is doubt as to the grade of the lumber or shingles and 
also the count and measure. The seller may be ever so 
honest and fair, yet his shipping force may be careless 
or ignorant, and again the stock might be lost in transit; 
then if he has paid it is a long drawn out proposition to 
satisfy the shipper and get your money back, and besides 
it will take a Philadelphia lawyer to do it. Again, five 
days from arrival of car at destination is not enough time 
to allow for buyer to get his car placed, unloaded, report 
audited and settlement made up; often it is the case a 
car is in the railroad company’s yard five days before it 
is placed, weather conditions interfere, all of which, I 
grant, the shipper is not responsible for. At the same 
time it is a condition the buyer meets often and has to 
contend with, and with few exceptions the buyer is not 
going to pay for stock until he receives it, and we might 
as well draw this code of ethics to meet this emergency. 

If the above meets with your approval I see no neces- 
sity for paragraphs three and four under article 6, and 
therefore suggest we cut them out. 


as it contradicts what has gone 


Short and Concise. 

We need to make this code as short as possible and 
keep out all complications. 

Article 7—Would suggest that same be made to read 
as follows: ‘The seller should not be responsible for de- 
lays incident to transportation beyond his control othe 
than respect the terms of settlement as outlined in 
article 6, second paragraph.” 

With reference to article $—When definite date of ship- 
ment is not specified on the order the buyer should not 
be entitled to cancel such order inside of sixty days from 
the date of the order without the consent of the seller. 

[ would eliminate article 10, as the shipper should keep 
in touch with his orders and several days before he could 
ship advise the buyer, if he knows his time limit expires 
before he is able to forward the order. 

Article 11—The buyer should accept special worked 
stack regardless of circumstances if shipment is made 
according to contract and if no time is specified on the 
order, let the rule of article 9 apply, sixty days. 

I would add to article 12 the following: 

Unless the seller refuses the order by mail or wires 
within four days from receipt of order. 

Otherwise than as set forth 1 have no objection to the 
code of ethics in question. 

The facts of the matter are, other than terms and 
methods of settlement, there is very little dissatisfaction 
in the trade so far as I can learn, and I therefore beg of 
this convention that we consider this feature of the code 
well and indorse only what you are sure you will live 
up to. 

I would like for this association to consider well the 
report of the committee on resolutions covering the code 
of ethics, and if you indorse it instruct the secretary to 
forward to the secretary of the American Lumber Trades’ 
Congress, as no doubt there will be some revisions at 
their next meeting. 

I conclude by saying that I think the buyers and sellers 
in the lumber trade have less friction than in any other 
line. This is due, no doubt, to the fact that the lumber 
industry is better organized. Through organization we 
have learned to know each others’ business methods, and 
this continued exchange of ideas will eventually prepare 
a code of ethics that will be satisfactory to all. 

Much discussion ensued, participated in by the ma- 
jority of those present and on motion a vote was taken 
to get the recommendations of the meeting and then 
refer the matter to the committee on resolutions for 
action. The vote showed the majority in favor of 
making the change recommended by Mr. Sherrill in 
article 9, and also that article 15 be changed to 5 per- 
cent where it reads 7 percent. 

The meeting then adjourned until afternoon. 


AFTERNOON SESSION. 


The meeting was called to order at 2:40 p. m. The 
first thing on the program taken up was the address 
on ‘‘How to Increase Our Membership,’’ by L. A. 
Ward, Obion, Tenn. Mr. Ward gave an interesting 
and instructive address, pointing out that the way to 
get members was to get them interested in the work 
and when they realized the work being done he 
thought it would be an easy matter to secure new 
members. President Hall suggested with the approval 
of those present that it would be to the interest of the 





retail dealers to read the lumber trade papers and 


the secretary arranged to have copies of the papers in 
which report of this meeting appears sent to the 
dealers in west Tennessee and Kentucky not already 
taking that paper so that they might keep informed 
on what is being done. 

H. C. Cannady.then ably discussed the mechanics’ 
lien laws of Kentueky. W. E. Fite, of Jackson, Tenn., 
who was to address the meeting on the Tennessee 
mechanics’ law, was absent. The chair suggested that 
a movement w as on foot to change the Kentucky lien 
laws and the members should take it up with their 
legislators at once, giving their expressions in regard 
to the matter. 

R. E. Montgomery, Memphis, Tenn., who was on the 
program for an address on ‘‘What It Costs Retailers 
to Handle Stock,’’ telegraphed his regrets at being 
unable to be present. Captain Direks, of Union City, 
Tenn., was heard from on ‘‘How to Boost Our Meet- 
ings.’’ He offered several valuable suggestions, 
among them being one that the only way to boost the 
meeting was to have it in Paducah. 

An invitation was then read from the Memphis 
members of the association to hold the next meeting, 
annual or semiannual, to be decided by the board of 
directors, in that city. This matter was discussed 
thoroughly. Many were in favor of holding it again 
in Padueah. (C. H. Sherrill moved that it be held in 
Paducah again. However, it was finally unanimously 
decided that while no better place than Padueah could 
be found in which to meet, that it would be to the best 
interest of the association to hold its next meeting in 
Memphis and give Memphis a chance. A unanimous 
vote of thanks was then extended to the Paducah mem 
bers of the association, the lumbermen of Padueah, 
the citizens and Palmer House for their generous hos 
pitality and earnest, hard work, to make the conven 
tion a success socially and in a business way. 

Committee on Resolutions. 

The report of the 

submitted as follows: 


resolutions committee was then 


We recommend that section 1 of article 8 of the constitu 
tion and bylaws be amended to the effect that we have only 
annual meetings ; the semiannual meetings be dropped. Voted 
on and carried. 

Resolved, That it is the sense of this association to oppose 
the parcels post bill; to ask our members to make known 
their opposition to their representatives in the national 
Congress. 

Resolved, That it is the sense of this association to adopt 
the code of ethics, as promulgated by the American Lumber 
Trades Congress in Minneapolis last June, with following 
exceptions : 

Change article 6, second paragraph, to read as follows 
The consignee to pay freight, balance net cash sixty days 
from date of invoice, provided car was not delayed in transit 
exceeding ten days, otherwise net cash after deducting 
freight fifty days from arrival of car as shown by expense 
bill. Provided buyer desires to discount, he may deduct 2 
percent from net amount, after deducting freight, by paying 
within ten days after arrival of car as shown by expense 
bill. 

Eliminate last clause of said paragraph. 
graphs 3 and 4 under article 6. 

Amend article 7 to read: The seller should not be re 
sponsible for delays incident to transportation beyond his 
control other than respect the terms of settlement as out- 
lined in article 6, second paragraph. Eliminate article 10. 
Add to article 12: Unless the seller refuses the order by 
mail or wire within four days from receipt of car. Change 


the figure in article 15 to 5 instead of 7. 

The report was adopted as a whole. 

A resolution was then adopted extending the thanks 
of the association to H. S. Scearce for his able address 
on association work. 

The auditing committee then reported that it had 
examined and checked the books of the secretary and 
treasurer and found same correct, which report was 
accepted. 

The nominating committee ¢ubmitted the following 
names to be balloted upon, which were unanimously 
elected: 

President—S. B. Enochs, Enochs Lumber Company, Jack 
son, ‘Tenn. 

Vice president—-C. H. 
Company, Paducah, Ky. : : 

Directors—To serve two years, George R. Friedel, George 
QO. Friedel Lumber ae Memphis, Tenn.; L. A. Ward, 
Obion, Tenn.; W. K. Hall, W. K. Hall Lumber Company, 
Fulton, Ky. 


Eliminate para 


Sherrill, Sherrill-Russell Lumber 


After announcing that a directors’ meeting would 
be held immediately after adjournment the convention 
then adjourned sine die at 3:50 p. m 


DIRECTORS’ MEETING. 

Immediately after the convention adjourned the 
directors met in the convention hall and reélected as 
secretary and treasurer R. P. Bransford, of the Brans 
ford Lumber Company, Union City, Tenn. Other detail 
business having been disposed of the board then 
adjourned, 

Attendance at Banquet. 
Il. «. Calent, N. W. Caleut Co., Dyersburg, Tenn. 
William Cunningham, Lumbermen’s Mutual Insurance Co., 

Mansfield, Ohio. 


Rk. O. Gresham, Foreman Bros. Electric Co., Paducah. 


J. T. Kendall, Memphis Column Co., Memphis, Tenn. 

lL. C. Stackhouse, Memphis Column Co., Memphis, ‘Tenn. 

Rh. P. Vincent, Yellow Pine Lbr. Co., Jackson, Miss. 

C. He. Sherrill, Sherrill-Russell Lbr. Co., Paducah. : 

Kk. H. Tisdale, Imse-Schilling Sash & Door Co., St. Louis. 
W. J. Gilbert, H. V. Sherrill. 

H. V. Sherrill, Sherrili-Russell Lbr. Co., Paducah. 


Cc. T. Moss, C. TT. Moss & Co., Dircks & 
Moss, Kenton, ‘Tenn. 

c. A. Schumann, Yellow Pine Lbr. Co., Jackson, Miss. 

George O. Friedel, George O. Friedel Lbr. Mfg. Co., Mem 
phis, Tenn. 

J. R. Shoffne:, Ferguson & Palmer Co., Paducah. 

W. 0. Hickman, City Lbr. Co., Jackson, Tenn. 

J. M. Wilkerson, Dixie Vortland Cement Co., 
Tenn. 

W. W. Robertson, Mayfield Lbr. Co., Maytield. 

J. W. Strohm, Wickliffe Lbr. Co., Wickliffe. 

W. W. French, Brookport, Il, 

J. H. Faust, Faust Bros. Lbr. ¢ 


Union City, Tenn. ; 


Chattanooga 


o., Paducah. 


B. = Wakefield, Faust Bros. Lbr. C@, Saltillo, Tenn. 
li. S. Wagner, secretary Mayfield Lbr. Co., 
I. J. “Farmer, Faust Bros. Co., Paducah, 


Mayfield, 
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R. 8S. Robertson, treasurer Ferguson & Palmer Co., Paducah. 

I. S. Johnston, Johnston Fuel Co., Paducah. 

«. L. Faust, Faust Bros. Lbr. Co., Paducah. ; 

— - ana vice president Sherrill-Russell Lbr* Co., Pa- 
ducah. 

J. N. Hickman, Jackson, Tenn. 

James Henry Snipe, Brookhaven, Miss. 

S. E. Moreton, Central Lbr. Co., Brookhaven, Miss. 

W. B. Williams, Ripley, Tenn. 

I’. S. Council, Hammond, La. 

0. L. Benway, Hammond, La. 

J. W. Henry, Clinton. 

J. M. Ray, Cole Mfg. Co., Memphis, Tenn. 

W. M. Milliken, Livingston, Tenn. 

J. I. Garrison, Livingston, Tenn. 

Terrell D. Fooks, Livingston, Tenn. 

I. ©. Kilgore, Livingston, Tenn. 

«. H. King, Livingston, Tenn. 

I’. C. Prousnitzer, Livingston, Tenn. 

Il. Forcum, Livingston, Tenn. 

Clif’ Treas, Livingston, Tenn. 

Holland H. 'Thriadgill, Livingston, Tenn. 

James W. Fooks, Paducah. 

(irover Treas, Benton. 

A. Dircks, Union City, Tenn. 

W. E. Galligan, Corinth, Miss. 

T. Il. Powning, Chicago. 

Il. If. Richardson, Louisville, Ky. 

larry Roy, Louisville, Ky. 

A. Il’. Keisker, Crane Co., Memphis, Tenn. 

Carroll Beck, of Bloomington, Ind.; the Foster-Munger Co., 
Chicago. 

EK. F. Heiss, of Centralia, Ill. ; 
cago, 

IHlarry R. Hank, Hank Bros., Paducah. 

John K. Ferguson, Ferguson & Palmer Co., Paducah. 

W. E. Scanlon, Brooks-Scanlon Co., Kentwood, La. 

«. B. Bowden, City Lbr. Co., Martin, Tenn. 

James Il. Faircloth, Sherrill-Faircloth Lbr. Co., Juka, Miss. 

‘Thomas H. Johnson, Centralia, Ill. 

Kh. Jones, J. J. Newman Lbr. Co., Centralia, Ill. 

John B. Chamberlain, St. Louis, Mo. 

Ww. .. Berockenborough, William = G. 
Iauis, Mo. 

J. W. Robertson, Evansville Sash & Door Co., 
Ind. 

lL. M. G. Herndon, Louisville, Ky 

If. C. Seearce, Mooresville, Ind. 

tt. P. Bransford, Union City, Tenn. 

William G. Frye, St. Louis, Mo. 


INDIANIANS OPPOSE REMOVAL 


INDIANAPOLIS, IND., Feb. 22.—After a three days’ dis- 
cussion, participated in by the most prominent statesmen 
and business men in the country, the National Tariff 
Commission Convention held in this city February 16, 17 
and 18 adopted resolutions for a national commission. 
At the beginning of the convention Henry Reisenberg, 
temporary chairman, stated that the convention was for 
one purpose only—to discuss the creation of a national 
commission. Hence representatives of the various indus- 
tries who had expected to hear the tariff in which they 
were interested especially discussed were disappointed. 
This program was carried out in detail, which resulted 
in the convention closing before schedule time. 

Prominent among the delegates were representatives of 
the lumber industry who, while not participating in the 
addresses made, were deeply interested in the proceed 
ings. The most of them took the stand that the removal 
of the tariff on hardwoods would make little difference 
to the industry, but that the removal of the tariff on 
yellow pine would mean stagnation in the demand for 
cheaper grades of yellow pine. 

Among the lumber delegation were H. A. Boeckler and 
J. A. Freeman, St. Louis, representing the lumbermen’s 
club of that city; W. F. Kellogg, Grand Rapids, Mich., 
representing the Retail Lumber Dealers’ Association of 
Wisconsin; E. C. Robinson, St. Louis, and C. E. 
Matthews, Webb City, Mo., representing the South 
western Lumbermen’s Association, and J. M. Pritchard, 
of the Long-Knight Lumber Company, this city, delegate 
from the Lumbermen’s Club of Memphis, Tenn. Chapin 
(©, Foster, Foster Lumber Company, represented the 
Manufacturers’ Association of Indianapolis. 

Delegates from the Retail Lumber Dealers’ Association 
of Indiana were H. B. Burnet, H. K. Sehuh, William F. 
Johnson, W. A. Hamilton, Ransom Griffin and J. H. 
Snider, all of Indianapolis, and H. C. Scearce, secretary 
of the association, Mooresville. Claude Maley, Evans- 
ville, represented the lumbermen’s club of that city. 

The address of Curtis Guild, jr., Boston, former gov- 
ernor of Massachusetts, was of special interest to the 
lumber delegates, in that he spoke briefly of the lumber 
ndustry in the course of his address. He said in part: 


the Foster-Munger Co., Chi- 


Frye Mfg. Co., St. 


Evansville, 


Duties, once wise, but now needless for protection, are 
ctually offering a bonus for the swift destruction of our 
emaining forests, and for’the encouragement of drought, 
lisease and death. 

It was once urged that the difference in the price of labor 
nade lumbering impossible in the United States without a 
rotective duty. The wages of labor have not increased 100 
vereent nor 50 percent in ten years. 

Continuing, he quoted market prices on lumber, show- 
ug that they have doubled within the last ten years, and 
ie said that the forests of the country are being wiped 
ut to the detriment of the country but forthe benefit 
f the protected lumber interests. 

As the program did not permit of an open debate on 
le subject lumbermen were restrained from answering 
ome of the assertions made, although they disagreed 
ith him in several details. Delegates said it was evident 
iat many of the speakers were not acquainted with the 
uestion of lumber tariff. 


Senator Advocates Commission. 


The need of a national tariff commission to consider 
‘he tariff question in its various details was brought out 
strongly by Senator Albert J. Beveridge. Speaking of 
the senate finance committee, which deals with the ques- 
tion of tariff, he said that each member of the committee 
belonged to from six to ten other important committees. 

‘How then,” he asked, “can these men possibly do the 
\ork of proper tariff investigation?” adding that in 
addition they had to be interested in polities, and in 
Soine instances look after personal business. 

Congressman Charles N, Fowler was one of the first 


J. B. Conger, Jackson, Tenn. J. H. Dassett, Paducah. 
W. L. Lisgson, Litton, Tenn. W. L. Scott, Paducah. 
Dr. P. W. McKeel, Mayfield. A. Sherrill,-Paducah. 

Kk. T. Lucas, Dublin. L. Varmentrout. 

Frank A. Lucas, Paducah. Al Foreman, Paducah. 
Slavie Moll, Paducah. L. A. Ward, Obion, Tenn. 
T. C. Sawyer. W. K. Hall, Fulton. 

W. F. Morris. Hl. 8. Wells, Paducah. 


SOUTHERN LUMBER AND SASH AND DOOR 
SALESMEN’S ASSOCIATION ORGANIZED. 


PapucaH, Ky., Feb. 20.—The lumber, sash and door 
salesmen met at the Palmer house and organized an 
association to be known as the Southern Lumber & Sash 
& Door Salesmen’s Association. Officers were elected as 
follows: 


President—F. S. Council, Jackson, Miss., representing 
the Natalbany Lumber Company, of Hammond, La. 

Vice President—R. P. Vincent, Yellow Pine Lumber 
Company, Jackson, Miss. 

Secretary and Treasurer—Harry Roy, Louisville, Ky., 
representing the Louisiana Red Cypress Company, New 
Orleans, La. 

Directors—To serve one year—J. B. Chamberlain, Van- 
cleve Lumber Company, St. Louis, Mo., and J. W. Robert- 
son, Evansville Sash & Door Company, Evansville, Ind. 
To serve two years—E. H. Tisdale, Union City, Tenn., 
representing the Imse-Schilling Sash & Door Company, 
St. Louis, Mo., and W. E. Scanlon, representing the 
Brooks-Scanlon Company, Kentwood, La. 





The organization proposes to carry out the same work 
that the other lumber, sash and door salesmen’s associa- 
tions are doing and affiliate with the National Asso- 
ciation of Lumber, Sash & Door Salesmen. The next 
meeting of the association will be held in connection 
with the Retail Lumber Dealers’ Association of West 
Tennessee & Kentucky at its next semiannual or annual 
meeting, as may be decided by the board of directors 
of that association. 

All communications for the association should be ad- 
dressed to the secretary and treasurer, Harry Roy, 514 
Keller building, Louisville, Ky. 


OF TARIFF ON YELLOW PINE. 


speakers to outline a plan for a commission, proposing 
that it should be composed of fifteen of the ablest men 
in the country, to receive salaries of $10,000 each. He 
urged that resolutions for a commission be adopted, and 
then keep up*the fight until Congress appoints such a 
commission, . 


Resolution on Tariff Commission. 

The convention adopted a resolution calling’-for a 
permanent committee of 100, to be-composed of *at-least 
two members from each state and territory: This ¢om- 
mittee will be named soon by J. W. Van Cleave, perma- 
nent chairman of the convention and president of the 
National Manufacturers’: Association. Out of the com- 
mittee of 100 will be appointed a permanent executive 
committee of nine men who will open headquarters in 
Washington and urge upon Congress the creation of a 
commission. Mr. Van Cleave will’ be chairman of the 
permanent committee of 100; John Kirby, of Dayton, 
Ohio, chairman of the finance committee of fifteen mem- 
bers, and H. KE. Miles, of Racine, Wis., chairman ‘of the 
executive committee.. Henry Reisenberg, temporary chair- 
man of the convention; will be a member exofficio of 
each of the three committees. ~The following declaration 
demanding such a commission was adopted: 


We demand from Congress the immediate creation of a 
permanent tariff commission for the following purposes and 
ends, through congressional action, viz. : 

1. The collecting and intelligent thorough and unpreju- 
diced study of tariff facts. 


2. The preservation and promotion of our domestic trade 


and the development and enlargement of our foreign trade. 

3. The accomplishment of this by reciprocal trade agree- 
ments, based on maximum and minimum schedules. 

4. The adjustment of the tariff schedules so that they 
shall affect all interests equitably. 

>. “he fixing of the rates of duty to be paid on the 
imports from a foreign country, within the limits of the 
minimum and maximum rates established by Congress, under 
reciprocal trade agreements negotiated by or under the 
direction of the President, in order thereby to develop and 
protect our foreign trade by the meahs favored by President 
McKinley and authorized by sections 3 and 4 of the 
Dingley law. 

We urge that prior to the passage of a bill creating such 
« commission Congress, during its special session, shall 
prepare and adopt, with the assistance of the best informa- 
tion available, a revised tariff as completely and accurately 
adjusted to present conditions and therefore as stable as is 
possible at this time. 


Che following statement, explaining the reason for the 
demand, was made by the convention: 
We make this demand because : 


1. The tariff yields one-half of our national revenue, 
$333,000,000 in the fiscal year 1906-1907, and concerns all 
classes and all the people. While it favorably affects the 
rate of wages, it also influences the cost of living and 
therefore the purchasing power of wages. It directly affects 
the cost of production and therefore our ability to compete 
in foreign markets. The problem is vast and complex and 
vitally affects all industry and commerce. 


2. The present method of tariff regulation is crude, un- 
scientific and outgrown. It imposes on Congress technical 
work which it should not be required to perform. It results 
in unnecessary unreasonable and unfair discrepancies and 
errors. . It perpetuates such errors for long periods, involves 
intermittent revision and tends to violent changes of policy. 

3. The commission plan will substitute a_ scientific 
method which will establish the neutral line of maximum 
benefits and minimum of evil to all interests. It will 
accomplish this by a governmental agency, properly equipped 
to furnish Congress with the vast amount of cumulative 
technical data required to assist it, both in framing legis- 
lation based thereon and in forecasting the’ results of such 
proposed legislation. It will enable Congress to concentrate 
its time and efforts on constructive legislation based on such 
facts and assist our executive departments to negotiate 
intelligently commercial agreements for the increase and 
extension of our foreign trade. It will promote the pros- 
perity of the country and the larger employment of Amer- 
ican labor by encouraging the conversion of our raw 
materials into finished products before their export to for- 
eign markets. It will provide for the prompt correction 
of errors in the tariff and a #cognition of changing con- 
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GEO, M. REYNOLDS, Pres’t. HERMAN WALDECK, Asst. Cashier. 
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TO RENT 


Desirable Office Space in 
Manhattan Building, 315 
Dearborn Street —close 
to loop. Fire-proof. Ex- 
ceptional good light. 
Fine elevator service: 
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EASTERN OFFICES—213-4-5-6 Colorado Bidg., Washington, D. C. 
WESTERN OFFICES—National Bank of Commerce Building, Tacoma, Washington 
Mutual Life Building, Seattle, Washington 


PENFIELD, BLATTNER & CHESTER 
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Practice before Interstate Commerce Commission of Washington, 
D. C., in cases involving excessive rates and dis- 
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MONARCH STUMP PULLER 


Pulls stumps 7 feet diameter. Guaranteed 
for twelve months and a strain of 450 horse 
power. Catalogue and discounts address, 


ZIMMERMAN STEEL CO., _Lone Tree, lowa 


PACIFIC COAST TIMBER LANDS, 


FRANK R. STOKES F. 8. SCRITSMIER 


FRANK R. STOKES & CO. 


PACIFIC COAST SAWMILL SITES 


WHERE RAIL AND OCEAN MEET 
Lowest Freight Rates to Any Part of the World or United States 
> j- gonad — body Board of Trade Building 
of Finest Yellow Fir and Spruce. 
Lowest Towage Charges on Logs. PORTLAND, ORE. 
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W, P, Ketcham —.... 


815 Alaska Building, 


SEATTLE, WASH. BRITISH COLUMBIA 
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HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular. Address AMERICAN LUMBERMAN, 316 
Dearborn Street, Chicago, Ill. 





SPRINGFIELD, MAss., Feb. 19.—The eighth annual busi- 
ness meeting and banquet of the members connected with 
the Massachusetts Retail Lumber Dealers’ Association 
took place today in the Cooley house in this city and was 
one of the most brilliant social functions of the many the 
association has had in its history. 

The annual reports of the officiary were of a deserip- 
tion that convinced the members of the solidarity and 
beneficial results from their “getting together” and stay- 
ing “pat” on those questions which make for the better- 
ment of their special line of industry, and while speak- 
ing of the days of depression in trade from which the 
members are just emerging, yet the reports gave an 
inspiration and hope for better business conditions dur- 
ing the coming year. 

The election of officers resulted in the choice of men 
who will see to it that the best interests of the members 
are conserved during their term of office. President W. 
B. Gaines was elected to succeed himself, while Ernest 
N. Bagg, the courteous secretary, was honored in a sim- 
ilar way, and with these two men in the officiary, along 
with Mareus L. Foster, looking out again for the finances, 
the association is well equipped with men to successfully 
conduct its affairs. 

The dinner was, as usual, the main feature of the 
gathering. President Gaines presided and the festive 
board was honored with the presence of Mayor W. E. 
Sanderson, who spoke briefly, while addresses were also 
delivered by Rey. Dr. John 8. Lyon, of Holyoke, who 





MARCUS L. FOSTER, WORCESTER, MASS.; 
Treasurer, Massachusetts Retail Lumber Dealers’ Asso- 
ciation. 


was the speaker last year; J. Sherlock Davis, president 
of the New York Lumber Trades Association; W. G. 
Hollis, of the Northwestern Lumbermen’s Association, 
and others. 

Vocal and instrumental musie of a high order added 
greatly to the pleasure of the occasion, while the singing 
of the topical song written by Secretary Bagg, by Mr. 
Gatchell, made a great hit. 

Early in the morning the members began to arrive at 
the Cooley house from all parts of the old Bay state 
and the forenoon until 11 o'clock was devoted to socia- 
bility, the comparing of business notes and the exchange 
of ideas on business methods, 


The Secretary’s Report. 


President Gaines presided and Secretary Bagg read 
his annual report, which was as follows: 


In presenting this my first report to you I wish to call 
attention at the outset to the fact that the year, as you 
know, has been exceptionally free from the duties and 
emergencies which have usually arisen in the experience 
of members of such an organization as this. Whether or 
not the presidential election had aught to do with this being 
in many respects an off year I can not say; but the fact 
remains that there has been too little doing for a secre- 
tary who earnestly desired to ‘‘keep his hand in’ and gain 
experience as well as improve his muscle. 

It goes to show perhaps that the members of this body 
are a peaceable sort and that the year which has just 
passed has been of the most unusual character. Or it 
may show that the good work that has been done in the 
past seasons by good men and true has resulted in the 
existence of a region in which there is very little if any 
pirating, freebooting, scalping or other Indianlike trading. 
Be that as it may, the year 1908 was certainly, so far as 
any records go, a banner one for quietness, as has been 
intimated in all the trade journals, and nearly all the 
reports of other secretaries I have read. 

But it does not necessarily follow that the year which 
is now beginning shall be anything of that sort. It was 
Lincoln who said, “I believe in that Providence which 
has the most men, the best powder and the most un- 
erring cannon.”’ Let the equipment of this association be 
just as complete and effective as it can possibly be made. 
Let them be, as good nations aim to be, eternally vigi- 
lant and armed at every point, and then will the surest 
and most permanent peace and prosperity prevail in the 
region over which we have jurisdiction. 





Your delegates have represented this association, in 


MASSACHUSETTS RETAIL LUMBERMEN IN EIGHTH ANNUAL. 


Plan to Increase Membership— Reports of President and Secretary — 
Forest Conservation Discussed—The Mail Order House 
Receives Attention. 








response to special invitation to do so, at the annual 
meetings of the National Wholesale Lumber Deilers’ 
Association in Washington, last March, and at the annual 
meetings of the retail associations of Connecticut and 
Rhode Island. We were represented at the eastern 
states’ meetings in New York, once by the president 
and once by the secretary, and have as far as possible 
by correspondence kept alive the feeling of fraternity 
and good fellowship existing between this association and 
its fellows of New York and New Hampshire, as well as 
in the states before mentioned. There have been a few 
complaints adjusted amicably and some promises filed or 
reported which were, in. effect, that the parties at fault 
did not realize that they were occupying territory in a 
manner which might be criticized until it was too late 
for them to withdraw. ‘The secretary was quite ill in 
September and again in November, and regrets that cer- 
tain correspondence was not attended to as promptly as 
would otherwise have been the case. He is very glad 
that no reports of a serious nature came to him while he 
was indisposed, and thankful that he did not have to call 
in the service of any pro tem. assistance. So far as care- 
ful inquiry has enabled the secretary to learn, there have 
been no serious consequences attaching to the inability to 
do business as promptly as could have been desired at 
the time it arose; and will endeavor, so far as lies within 
his power. to prevent such emergencies again. 

On April 4 a meeting took place at the Manhattan hotel, 
New York city, which was uddressed upon a stated and 
particular subject by W. G. Hollis, of Minneapolis, Minn., 
and the subject was continued at a special meeting of 
seventeen members of our own ussociation held in the 
Worcester Board of Trade rooms on April 9. The meet 
ings were of extreme interest, and some of the ground 
gone over added materially to the commercial armament 
with which this association is now equipped or is in the 
way to secure. The secretary believes that the Worceste: 
meeting in particular will have a lasting value, since it 
threw u flood of light upon the attitude of some of ow 
members to the parcels post movement. Besides this, it 
led to a better understanding of what the trade organiza 
tions of our sort are up against in the western states, and 
it will enable us, if it serves no other purpose, to unde 
stand the cases about which many columns are printed in 
the trade journals. It is my opinion we have not attached 
half enough importance to the great and growing ques 
tions which Mr. Hollis brought up. 

refer you to the president for a report of what the 
eastern states’ meeting accomplished. Our president has 
been honored with the vice presidency of that association, 
and whatever matters it would be proper to explain to 
inquiring members I have no doubt he will be glad to talk 
with any member personally about. 

The association to be most effective along its chosen 
lines must be ever alert and ever industrious. Sometimes 
a simple letter in the early stages of what may be a larger 
matter later can do wonders in warding off an awkward 
situation or a set of conditions that might quickly grow 
to be something quite intolerable. We must as an organi 
zation be in eternal readiness, and then it will be found 
that the business will run and will come more easily and 
more smoothly. We must, as members of a progressive, 
active, militant trade body, remember the motto, “One 
for all and all for one,” if we would make this associa 
tion a compelling force in the region where its principal 
jurisdiction lies. 

If you believe in the objects of this association, the 
legitimate purposes it stands for, and what it could ac- 
complish under the most perfect conditions, the members 
will get together on this question of securing all retailers 
in good standing in Massachusetts who are not now 
members of our organization—and there are quite a few 
yet who are not enrolled in our list of members—and get 
them to unite with us in making the association a pet 
fect working unit in bringing about needed reforms and 
smooth sailing. 

This association, through its members as well as offi 
cers, has during the last yéar given good stated support 
to the members of the state house of representatives, and 
the senate also, in furthering the measures relating to 
forest preservation, particularly in the Appalachian and 
White mountain regions. Please bear in mind that in 
this way can public gains be most syrely made and public 
opigion best formulated. Remember that the same polic) 

of commending by a personal letter any public official 
whom the papers tell you is doing what he can for the 
question of saving the forests in our own section of 
country—will go far toward helping on a cause we believe 
in and toward creating a better impression in official 
circles of our association and its work. Along this line 
was the recent note of approval sent to the Boston Mer 
chants’ Association, of which the secretary has already re 
ceived cordial acknowledgment, and a copy of which is 
here on the table for anyone who may care to read it 

The only meetings held this season were those mainly 
in preparation for the present annual one, It is for you 
members to decide whether more frequent meetings would 
be beneficial to our interests and what their nature should 
be in order to bring out the attendance or make it profit 
able to those who attend. 


The President’s Address, 


President Gaines read his annual report, which was as 
follows: 


According to custom, I beg leave to submit for your 
consideration a resume of the last year’s work and some 
of my ideas for the future. 

The year just closed has been a very quiet one from an 
association standpoint. Very few complaints have been 
made against wholesalers selling to customers of the re- 
tail yards, and such complaints as have been made hive 
been satisfactorily adjusted through our secretary's office. 

Only three meetings of your directors have been held 
during the year. The first was held in Worcester, April °. 
We had with us at that time W. G. Hollis, secretary of 
the Northwestern Lumbermen’s Association, who gave Us 
a very instructive talk on the “Catalog House’’ business 
and its effect on the retail lumber business and methods 
of protection adopted against it in the west. The effect 
of this competition has not been felt to any appreciable 
extent in the east, but it has been a vital question with 
the retailers in the west and is one that will, [ think, need 
our attention in the near future. 

“The lien law” is another matter that needs our atten 
tion. The law as it stands today is a farce in its prac- 
tical working. How many lumber dealers are there in 
Massachusetts that avail themselves of it? It is a bene- 
fit to the irresponsiblé contractor and perhaps a few 
crooked real estate dealers. A law that will protect the 
material dealer will protect the legitimate contractor is 
well. The only one who would suffer by it would be the 
fellow who does not want to pay his bills. I think this 
should have our careful consideration and that we should 
try and interest hardware dealers, paint dealers, plumbers, 
brick manufacturers etc., through their respective organ!- 
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zations, to the end that we may secure needed legislation. 

The forestry question is one of the utmost importance 
to every lumber dealer in the United States. It is need- 
less for me here to go into detail, as you are more or less 
familiar with the work being done and the great need of 
legislation to protect our forests. When we consider the 
enormous amount of lumber being used in manufacturing 
and building purposes and the great inroads into our for- 
ests made annually by fires, it is very apparent that some- 
thing must be done to protect them, or we shall all be 
out of business very soon. Mr. Pinchot, who is probably 
better posted on the subject than any other one person in 
the country today, says that at the present rate of con- 
sumption our forests will be entirely denuded in twenty 
years. The forestry commission is making praiseworthy 
efforts to secure needed legislation for forest reservations 
to be under government control and treatment. The 
government now has 160,000,000 acres under reservation, 
all west of the Mississippi river. There are under state 
control about 3,000,000 acres. These comprise about 21 
percent of the total wooded area of the United States. 

I hope resolutions will be passed at this meeting asking 
our representatives in both branches of Congress to use 
every legitimate effort along these lines, and in addition 
to this I hope every member of this association will use 
his best individual effort to strengthen this work. | 

Your president and secretary attended the meeting of 
the National Wholesale Lumber Dealers’ Association at 
Washington last March and were most hospitably and 
courteously entertained. It was a very instructive and 


interesting meeting, the details of which you all probably 


have read in our trade papers. 

At the meeting of the Eastern States Retail Associa- 
tion, at the same time and place, your_association was 
honored by the election of one of your delegates as vice 
president of that organization. Many questions of interest 
to the trade were discussed. The principal business of 
the meeting was the adoption of resolutions endorsing the 
Appalachian and White mountain forestry bills now before 
Congress, a resolution favoring the taking of a_ forest 
census of the United States, and the adoption of what 
might be termed a statement of the retail trade in the 
matter of standardizing the sizes of all classes of flooring, 
ceiling and partition, both in hardwoods and yellow pine, 
to properly meet the requirements of the eastern buyers. 
The following resolution was adopted regarding hardwood 
flooring, but I regret to say it was turned down by the 
Hardwood Manufacturers’ Association: 


To Standardize Shipments of Flooring. 


It is the sense of this meeting that the following 
sizes should govern in the shipment of hardwood 
tlooring, longleaf yellow pine, shortleaf pine and 
North Carolina pine flooring, ceiling and partition, to 
meet the requirements of our customers: 

Hardwood—Clear, 4 feet and up, average 8 feet. 
No. 1, 2 feet and up, average 6 feet. Factory, 2 feet 
and up, average 6 feet. 

Longleaf, shortleaf and North Carolina pine, 8 feet 
and up and not over 10 percent under 12 feet. 

All 14-inch to be dressed not less than 1 7-16 inch 
thick. All l-inch to be dressed not less than 13-16 
inch thick. 

Associations are a necessity in the government of exist- 
ing conditions. This is an acknowledged fact. You can 
not afford to cease your support of the Massachusetts 
l.etail Lumber Dealers’ Association. On the contrary, 
\cu should all increase your efforts in every possible way 
ior its greater efficiency. To further this work your 
cirectors have prepared an amendment to the constitu- 
tio tor your consideration today. This is for the purpose 
or covering the fleld more thoroughly and increasing our 
1. emlership and the interest in association work. 

| believe the trade relations existing today between the 
wholesaler and the retailer are in better condition than 
ever before, and this very largely on account of the work 
done by the various retail associations in conjunction with 
the National Wholesale Lumber Dealers’ Association. 

As the members of the wholesale and retail associa- 
tious have come to know each other better, a broader 
and higher spirit has been brought to bear on the dis- 
cussion and settlement of differences. You can all re- 
member the conditions only a few years ago, when a 
sulesman would come to your office, and, if he did not 
succeed in selling you the first or second time, wouid go 
out and hunt up the contractor, or anyone who would 
purchase a car of lumber, and sell them at. the same 
prices you, who were carrying larger stocks, were paying. 
This has all been changed for the better, and no recog- 
nized wholesaler today will stoop to such practices. This 
has been of great benefit, not to the retail dealer alone, 
but to the wholesaler as well. And the consumer, instead 
of being injured, is benefited, as the retail dealer, by 
having the trade that legitimately belongs to him, is en- 
abled to carry better stocks and sell at lower percentage 
of profit than in the old days. There are yet many heuses 
to be corrected, but if we go about it in the broad spirit 
that has prevailed in the past there is much that we can 
accomplish. 

As we are starting in the new year we can, I think, 
look forward with much brighter prospects than we could 
a year ago today. What the year will bring forth, of 
course, no one can with certainty foretell, but I am opti- 
mistic enough to believe that we are on the upward 
swing and that we shall have a much better business 
year than the last. 

General business conditions are better in every way, 
and while I look for no great rush or boom, I believe we 
may confidently expect a steady and prosperous business. 
It is for us to go about it with courage and ambition, not 
look back to the dark days that are past, but rather to the 
rising sun of another era of prosperity, and my wish is 
that every member of the Massachusetts Retail Lumber 
Dealers’ Association may share it in the largest possible 
manner, 


Treasurer’s Report and Election of Officers. 


Secretary Bagg next called the roll of members, after 
which he submitted the report of the treasurer, Marcus 
L. Foster, of Worcester, who was unavoidably absent on 
account of illness. It stated that the total receipts were 
$690.77, and the total expenses $613.69, leaving a balance 
of $77.08 in the treasury. 

All these reports were accepted and placed on file. It 
was unanimously voted on recommendation of the board 
of directors that the constitution and bylaws be amended 
to provide for the election of three vice presidents instead 
of one, and also that a membership committee be elected. 
The report of the nominating committee was submitted 
by Charles P, Chase, of Springfield, as follows: 

President, W. B. Gaines, Greenfield; first vice president, 
C. K. Ferry, Pittsfield; second vice president, H. W. 
Sears, Middleboro; third vice president, Pliny W. Wood, 
Worcester; treasurer, Marcus L. Foster, Worcester; sec- 
retary, Ernest N. Bagg, Springfield; directors for three 
years, Marcus L. Foster, E. 8. Decker, Springfield; L. H. 
Nauss, Gloucester. Membership committee, Frank Brain- 
ard, South Hadley; F. K. Southworth, Ware; John Boyle, 
Westfield; Charles 8. Potter, Springfield; J. L. Temple, 
North Adams, 

By a unanimous vote the officers and committees were 
elected by the secretary casting a yea vote in their favor. 

The members of the association next voted to go into 
executive session, during which the secretary was in- 
structed to have printed a sufficient supply of new con- 


stitution and rules embodying the changes passed upon 
at the meeting. 

On the vote of Mr. Chase it was decided to ask the 
members to urge their congressmen and senators from 
their respective districts to do all in their power to urge 
legislation looking to the preservation of American for- 
ests. Mr. Chase incidentally mentioned that he had 
already written to the legislators from his district and 
he had received favorable replies from two of them. 

On the motion of Mr. Chase the meeting passed this 
resolution: “That our association indorse the efforts of 
the Eastern States association in its controversy with 
the National Hardwood Association in regard to the 
matter spoken of in the president’s report.” 

Thereafter W. G. Hollis, of Minneapolis, spoke of the 
methods adopted by catalog houses. 

The meeting adjourned at 1:30, and shortly thereafter 
a flashlight picture was taken of the members. 

Gatchell’s orchestra delighted the members with splen- 
did popular airs in the hotel corridor. 

Soon after 2 o’clock a procession was formed for the 
dining hall. It was headed by President Gaines and his 
honor Mayor W. E. Sanderson, of Springfield, and the 
guests of honor at the leading table, about fifty-five sit- 
ting down to the tables, which were beautifully deco- 
rated with pinks, jonquils and potted plants. 


The Banquet. 


During the dinner the “hit” was the composition of 
Secretary Bagg on the past and present officers of the 
association, and which was sung to the tune of “The 
Good Old Summer Time.” The verses were as follows: 


Oh, Foster’s a wizard of high finance, a gentleman of 
renown; 
Though Worcester is dry the most of the time, she cries 
when Foster leaves town! 
The lumbermen’s critics and foes may rail, but they’d 
better not get too gay, 
For Foster is ready to whoop it right up for the 
a" 9% 
(Chorus.) 3 
There are no knots in the sound white oak our chaplain 
is taken from! 
He preaches good stuff to the whole of mankind, and his 
pulpit is old Mount Tom! 
Doctor Lyons, of Holyoke, the lumberman’s friend; he is 
clever and witty and wise; 
E’er Holyoke would lose him she would surely cough up a 
am of exceptional size! 
(Chorus.) 


A magazine = with a double bar-rell, is Crary who 
me by Ca 


ca rr. 

Both hail from the little old village Manhattan, where the 
Saints in Glory are! 

They are both on the level and rich as the devil; each 
O. K.’s the other man’s stuff; 

Their ed-i-to-ri-als will make your hair curly, if ‘tisn’t 

inky enough! 
(Chorus.) 

His Honor the Mayor’s a good fellow too, and he gets 
there just the same! 

In spite of the capers cut up by the papers, they can not 
hurt Sanderson’s name! 

He goes to club dinners with saints and with sinners, but 
is able to walk straight back, 

While the newspaper folks, who put up such a holler, all 
have to ride home in a hack! 

(Chorus.) 

Our license commissioner, C. P. C., to everything wrong 
gives chase! 

He gave all the crooks the jolt of their lives the minute 
he got the place! 

The “drys” as well as the “wets” are his friends, for they 
know Charley Chase is square; 

No hayseed can lodge on his head at all, for hayseed has 
to have hair! 


Other popular airs were “Honey Boy,” “School Days,” 
“Harrigan.” 

Dinner over, Toastmaster Gaines made a few intro- 
ductory remarks, expressing the pleasure ue had at seeing 
them once more, after which Mayor Sanderson extended 
to the members, with whom he is exceedingly popular, the 
freedom of the city, and hoped he would have the 
pleasure of attending their ninth annual banquet in the 
same place. 

J. Sherlock Davis, of New York, in the course of a 
short address said that the lumber dealers of New York 
saw in the Massachusetts association one of its best 
allies. He said they didn’t attempt to go into the Massa- 
chusetts territory because they had good poachers at 
home. He said: 

The Eastern States association is the bulwark and safe- 
guard against the scalpers, and we hope to get rid of the 
poacher also. The scalper has eliminated himself for good 
and sufficient reasons, and I believe the poacher will soon 
do the same thing. 

We should give closer attention to the system of ac- 
counts. Today in New York it costs about $5 a thousand 
feet before we can get a dollar out of the business. For 
three years prior to the depression we had extraordinary 
prosperity, and the manufacturers and merchants and 
business men stand today where they did four or five 
years ago. Few of us have gone to the wall. Years ago 
few of us were doing business on a sound basis, but there 
is more rectitude represented today by the commercial 
man that is higher and better than any generation ever 
saw before. He is on a higher moral plane for honesty 
and integrity, and he stands second to no man in the last 
generation. 

Look to the future for courage and go ahead, feeling 
convinced that we are close to a bigger and a better pros- 
perity than ever before; and it is my wish that you may 
all enjoy it. 

Brief remarks were made by former President Chase, 
after which Mr. Hollis again addressed the members. He 
said he was born in Brighton, Mass., and was educated 
at the Worcester polytechnic institute, and while he had 
been in the west for many years he had not forgotten the 
finished country of the New England land. He referred, 
in passing, to the mail order business, and related a 
number of stories which put the audience in good humor. 
He said the day had gone by when they could afford to 
wait in their offices for business to come in to them; 
he said they must go out and get it. He also urged them 
to keep their yards and offices in good systematic order 
and attractive to customers, He spoke of one concern 
which would put 1,400 salesmen on the road this spring 
to teach the people what that house represented. . 


= 


An Increasing 
Stock Means 
More 


Insurance— 


A favorable opportunity to make 
that long contemplated change 
from old line insurance to the 
lumber specializing companies. 


Lumber Insurance Company 


of New York. 


Adirondack Fire Insurance 
Company. 


Toledo Fire & Marine 


Insurance Company. 


Combined Assets 
over $1,100,000. 








LUMBER INSURERS 
GENERAL AGENCY, 


Underwriting Managers, 
84 Williams Street, NEW YORK. 








LOG STAMPS 


Trade Checks 
Burning Brands 
Stencils, Etc. 


MADE BY 


MEYER & WENTHE 


90-92 Dearborn Street, CHICAGO. 
Send for Catalogue and Prices. 


























HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page bock “Realm of the Retailer.” Free 
@escriptive circular. Address AMERICAN LUMBERMAN, 315 
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Forest Conservation. 


Dr. Lyon met with a very warm welcome, and at the 
outset related a number of laughtermaking stories which 
put his audience in good humor for the meat of his 
remarks which followed. He said in part: 


Trade rules the world. The merchant is the prince of 
the world. Everywhere great civilization has followed 
the drumbeat of trade. The merchant has always occu- 
pied a commanding position in the world’s commercial 
history, and it will always be true wherever commerce 
is and trade obtains. 

Several things have been heard in Springfield the last 
few days, and what we hear in this city is usually correct. 
Among them is that 1,000,000,000 tons of soil are washed 
away every year by floods—a terrible loss in forestry. 
The actual loss from floods every year is $118,000,000. We 
are told that we are cutting off at the rate of 100,000 acres 
a day, and 100,000 acres are larger than any farm I ever 
expect to own. 

Our requirements are 4,000,000,000 feet of lumber yearly, 
and we use 100,000,000 cross ties and 4,000,000 feet of wood 
for pulp. Our United States consumption per capita is 
470 board feet. 

In 1880 Michigan supplied 23 percent of the lumber 
product of the country; now it supplies hardly 5 percent. 


The committee of arrangements for the banquet con- 
sisted of Edwin Bradley, former president of the associa- 
tion; I. A. Brainerd, E. 8. Decker, Charles P. Chase, A. 
G. Burpee, L. A. Williston, F. W. Ely, E. A. Blodgett, 
C. H. Annable, with Edward E. Goodell, chairman, and 
Charles 8. Potter treasurer, 


Members and Guests Attending. 


Fred S. Morse, Fred S. Morse Lbr. Co., Springfield. 

E. A. Blodgett, Springfield. 

James Sherlock Davis, Pres. New York Trades Associa- 
tion, New York. 

W. G. Hollis, Northwestern 
Minneapolis, Minn. 

W. E. Sanderson, Mayor, Springfield. 

Rev. Dr. John S. Lyon, Holyoke. 

E. E. Stone, E. E. Stone Lbr. Co., Spencer. 

Cc. P. Chase, C. P. Chase & Co., Springfield. 

Charles S. Potter, Hampden Lbr. Co., Springfield. 

Ernest N. Bagg, Sec’y Massachusetts Retail Lbr. Dealers’ 
Association, Springtield. 

. D. Crary, New York Lbr. Trade Association, New York. 

L. A. Williston, Holyoke Lbr. Co., Holyoke. 

H. P. Goodrich, Stone Lbr. Co., Boston, 

D. C. Cummings, Louisiana Red Cypress Co., New Or- 
leans, La. 

F. H. Sanguinet, Lyon Cypress Lbr. Co., Garyville, La. 

R. B. Redfern, W. M. Weston Co., Boston. 

W. L. Damon, W. L. Damon Co., New Britain, Conn. 

M. E. Philbrick, John M. Woods Co., East Cambridge. 

C. R. Telfer, Barker & Co., Inc., Boston. 

Nelson H. Walcott, L. H. Gage Lbr. Co., Providence, R. I 

H. W. Blanchard, Blanchard Lbr. Co., Boston. 

Charles K. Ferry, C. S. Ferry & Son, Pittsfield. 

A. L. Corse, Roberts & Corse, Orange. 

E. G. Garrettson, A. C. Dutton Lbr. Co., Springfield. 

W. B. Parmele, S. B. Dibble Lbr. Co., North Adams 

M. M. Goodell, Springfield Lbr Co., Springfield. 

Charles A. Bly, R. B. Currier, Springfield. 

Theodore J. Pease, Johnson & Winsatt, Springfield. 

Ralph E. Bond, Hugh McLean Lbr. Co., Buffalo, N. Y. 

J. H. Silsby, J. H. Silsby Lbr. Co., Hartford, Conn. 

Spencer Arend, Frank A. Arend & Co., Boston. 

. L. Temple, J. L. Temple & Co., North Adams. 

H. W. White, Stetson Cutley Co., East Boston. 

R. B. Redfern, W. M. Weston Co., Boston. 

George A. Verge, George A. Verge, Providence, R. I. 

A. G. Bridge, Amos D. Bridge Sons, Inc., Hazardville, 
Conn. 

O. M. Pratt, Pratt & Forest, Lowell. 

L. H. Randall, Randall & Orcutt, Boston. 

Fred D. Butler, Berkshire Lbr. Co., Pittsfield. 

O. R. Buell, Woodstock Lbr. Co., Springfield. 

M. A. Brown, Woodstock Lbr. Co., Boston. 

L. Schumaker, W. C. Dutton Lbr. Co., Springfield. 

Walter E. Ellis, A. C. Dutton Lbr. Co., Springfield. 

A. L, Feidler, A. C. Dutton Lbr. Co., Springfield. 

E. L. Williams, A. C. Dutton Lbr. Co., Springfield. ] 

Clarence Hicks, Robinson Edward Lbr. Co., Burlington, Vt. 

Charles N. Smith, United Lbr. Co., Springfield. 

H. Gallagher, Grayson-McLeod Lbr. Co., Boston. 

Charles E. Briggs, Providence, R. I. 

E. E. Carpenter, E. V. Babcock & Co., Providence, R. I 
B. F. Ostrander, Perry & Whitney, Boston. 

Irvin S. Butler, W. R. Butler & Co., Boston. 

W. A. Hatch, H. M. Bickford Co., Boston. 

B. E. Mackeen, Hartford Lbr. Co., Hartford, Conn. 

William N. Keogh, Stamford Lbr. Co., Stamford, Conn. 

Carlos Ruggles, Gain Robinson Lbr. Co., Springfield. 

George D. Chapin, Gain Robinson Lbr. Co., Springfield. 
E. W. Hannay, Gain Robinson Lbr. Co., Springfield. 

W. M. Griffin, Griffin Bros., Onset. 

E. Blair Thomas, Thomas & Palmer, Great 
ton, Vt. 

M. J. Farr, Franklin County Lbr. Co., Greenfield. 
L. S. Drowne, Franklin County Lbr. Co., Greenfield. 

E. C. Pease, Haines Lbr. Co., Buffalo, N. Y. 

Fred A. Walker, Parker & Page Co., Boston. 

A. R. Logan, John L. Roper Lbr. Co., Boston, 

Fred S. Kingsley, Shepard & Morse Lbr. Co., Boston 

F. A. Brainerd, South Hadley Falls. 

W. C. Morse, Gain Robinson Lbr. Co., Springfield. 

F. E. Page, Parker & Page Co., Boston. 

A. L. Underwood, J. C. Turner Lbr. Co., New York. 

W. H. Goddard, Wallingford Lbr. Co., Wallingford, Conn 

F. B. Reynolds, Boston Lbr, Co., Boston. 

E. H. Weaver, New Haven, Conn. 

W. L. Damon, W. L. Damon Co., New Britain, Conn. 

O. H. Perry, United Lbr. Co., Springfield. 

George F. Alexander, United Lbr, Co., Springfield. 
. G. Packard, United Lbr. Co., Springfield. 

F. K. Southworth, Ware Lbr. Co., Ware. 

D. B. Elder, A. R. Elder & Co., Amherst. 

F. M. Harlow, Harlow Lbr. Co., Hartford, Conn. 

Cc. W. Rodleff, Harlow Lbr. Co., Hartford, Conn. 

M. P. Harlow, Harlow Lbr. Co., Hartford, Conn. 

. Sawyer, W. H. Sawyer Lbr. Co., Worcester. 
. A. Fuller, Furber Stockford Co., Boston. 

William 8S. Fuller, G. Fuller & Sons, Brighton. 

William Fuller, G. Fuller & Sons, Brighton. 

G. H. Damon, Lawrence & Wiggin, Boston. 

F. W. Henry, Blakeslee Lbr. Co., Pittsfield. 

Fred R. Basley, Barker & Co., Inc., Boston. 

J. H. Elliott, Hampden Lbr. Co., Springfield. 

F. S. Spencer, Hampden Lbr. Co., Springfield. ; 

F. E. Bennett, Richardson-Bennett Lbr. Co., Leominster. 

E. A. Woodward, Hampden Lbr. Co., Springfield. 

J. B. Chase, C. P. Chase & Co., Springfield. . 

H. A. Stuart, Thompsonville Lbr. Co., Thompsonville, 


Lumbermen's Association, 


jarring - 


Conn. 

Louis H. Schmunk, Silverthorne & Co., North Tonawanda, 
New York. : : 

Ralph E. Alling, Gain Robinson Lbr. Co., Springfield. 

Cc. B. Martin, Gain Robinson Lbr. Co., Springfield, 

L. H. Chase, W. G. Barker Co,, Boston. 


onn. 
Harry L. Fuller, Wheeler Osgood Co., Boston, 
J. E. Hardy, Brockway Smith Co., Boston. 
Walter S. Keezer, Jones Hardwood Co., Boston. 
Walter Henderson, R. B. Currié¢r, Springfield. 











Robert C.. Pepper, Rice & Lockwood Lbr, Co., Springfield. 


Pliny W. Wood, Worcester. 


W. A. Fletcher, Thompsonville Lbr. Co., Thompsonville, 


— Harmon, Rice & Lockwood Hardwood Co., Spring- 
field. 

B. H. Phelps, F. S. Bidwell & Co., Windsor Locks, Conn. 
W. F. Rice, Rice & Lockwood, Springfield. 

J. A. Rice, Rice & Lockwood Co., Springfield. 

J. W. Hubbard, Rice & Lockwood Co., Springfield. 

W. B. Gaines, Springfield. W. R. Butler & Co, Boston. 
H. C, Philbrick, Boston. 

EK. 8S. Decker, Springfield. J. C. Kennedy, Boston. 

A. J. Raymond, Athol. . W. F. Todd, Boston. 


INTEGRITY AND ENERGY. 


(Concluded From Front Page.) 


established connections. It will be a factor in the trade 
so long as white pine is produced in the Great Lakes 
states in volume and that does not mean six or eight 
years, as many people suppose, but more probably 
fifteen to twenty years. 

All stocks of hardwood, cypress and southern pine are 
paid for as soon as invoice, accompanied by bill of lad- 
ing, is received. The R. 'T. Jones Lumber Company has 
confined its work exclusively to the wholesale end of the 
business. It does not manufacture a foot of lumber for 
itself and those in charge of its affairs have all they can 
do to carry on the work as originally planned. 

In addition to the general office at North Tonawanda, 
the company maintains one in the Flatiron building, 
New York city, which is in charge of W. M. Beers, 
eastern sales agent. Mr. Beers has a reputation for 
energy and capability second to none in the trade. 

Mr. Jones lives in North Tonawanda, where he has a 
beautiful home and a family of boys of great promise. 
He and Miss M. Effie Seeley, of Elmira, were married 
December 16, 1886. They have four boys, the oldest, 
H. Morton Jones, now in his second year at Cornell 
university, having selected the law; Walter 8S. is in his 
second year at high school at Tonawanda and this will be 
his last year in that school; Raymond Thomas, jr., is 
also in Tonawanda high school; Charles Henry Davis, 
the youngest boy, is attending the common school. 

In Elmira, N. Y., the name and fame of this particu- 
lar member of the Jones family are used as an example 
of what any healthy, rightminded, honest, wideawake 
youth may accomplish. While he lived at Elmira he was 
president of the Board of Trade for several years, and 
his large circle of acquaintances in that city give him a 
rousing welcome every time he pays them a visit. 

Since his school days Mr. Jones has been working for 
himself and others. Much of his suecess unquestionably 
is due to the fact that he has worked for others as well 
as for himself. He is a publie spirited business man. 
He took an interest and a part in everything calculated 
to increase the importance and advance the best interests 
of Elmira. Since locating at North Tonawanda he has 
become a leader in civic and commercial affairs. His 
thoughts are directed along the more progressive lines. 
Work that was satisfactory last year, he believes can be 
improved upon this year. Way down in his heart he is 
not content with present day affairs, but belongs to that 
better and rather exclusive class which devotes its 
energies to improving conditions rather than decrying 
those which now exist. He is doing his share of the 
world’s workeand doing it well and has had the wisdom 
and foresight to exact a fitting reward for his labors. 
He is a genial companion and one who wears well 
whether on an extended trip or sitting in his office dis 
cussing labor affairs, regarding which he probably is as 
well informed as any man who devotes his attention 
exclusively to the wholesale business. 








LUMBERMEN’S ASSOCIATION OF CHICAGO 
HOLDS ANNUAL MEETING. 


Members of the Lumbermen’s Association of Chicago 
assembled at the Mid-Day Club in the First National 
sank building Thursday evening @t 6:30 p. m., the 
guests of the president of the association, Homer W. 
Chandler. An elaborate nine-course dinner was served 
and good fellowship prevailed throughout the meeting. 
Fifty-three of the largest Chicago lumber concerns were 
represented by one or more members. 

The tables were cleared about 8:45 p. m. and the 
meeting was then called to order by President Chandler, 
who stated that the reports of the officers of the asso 
ciation would be read, followed by the reports of the 
different cOmmittees, which were presented by the chair 
man of each committee. 

The following reports were read: 

President, Homer W. Chandler 

Secretary, KE. E. Hooper 

Treasurer, KE. E. Hooper. 

Trade committee, C. F. Wiehe. 

Committee on market conditions, Grant Coey. 

Labor committee, John Claney. 

After the above reports were read the nominating 
committee, consisting of L, L, Barth, J, W. Slayton 
and E. Harvey Wilce, reported the results of a ballot 
taken as follows: 

Directors, white pine 
Cc. F. Wiehe, John Claney, V. 
and Herman H. Hettler. 

Directors, hardwood—William 
Wilce. 

Committee on labor—John Claney, Herman H. Hettle 
and L. L. Barth. 

Committee on arbitration—M. F. 
Coey and Thomas Carney. 

Committee on appeals—A. T. 
J. C. Deacon. 

William Schrieber then made a motion that a vote of 
thanks be extended to President Chandler in appre- 
ciation of his elegant taste in regard to the giving of 
dinners. This motion was approved by all those present, 

After the immediate and unfinished business was taken 
care of the following were called upon for short talks: 
Elmer H, Adams, George W. Hotchkiss and George J. 
Pope. ; 

The meeting adjourned at 10:30 p. m. on a motion 
made by President Chandler, 


Robert H. Gillespie, F. T. Boles, 
7, F, Mashek, W. H. Gardner 


Schrieber and E. H 


Rittenhouse, Grant 


Stewart, John Spry and 
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SYSTEM HAMPERS CLAIMS. 


Hastening Tardy Adjustment. 


New ORLEANS, La., Feb. 20.—The railroad clearing 
house established in New Orleans some time ago by the 
interested roads, to clear the lumbermen’s claims arising 
out of the 2-cent overcharge, has been meeting with 
reverses of late. The Washington correspondent of a 
local newspaper wired his paper, under date of February 
16, that Interstate Commerce Commissioner Clements 
was seriously considering a plan to hasten the tardy 
settlement of the Louisiana and Mississippi claims by 
holding hearings on them and decreeing the amounts to 
be paid by the railroads. It appears that the commission 
has received reports to the effect that, at the present 
rate of settlement, some of the lumbermen will get their 
money fifteen or twenty years hence. The dispatch 
continues: 


The settlement made as to Georgia and Alabama claims 
several weeks ago, is the basis on which the Mississippi 
and Louisiana claims were to be settled, but the assumption 
was that the railroads would act expeditiously in sifting 
the evidence submitted to them to determine the amount 
due each claimant. If the clearing house in New Orleans 
lets the matter drag for years, the spirit of the compromise 
agreement will have been violated. 

Commissioner Clements intends that nothing of that kind 
shall be done. He has the power to bring each of the 
claims before him and make an order as to the amount 
that shall be given each claimant. If he is compelled to do 
that he will not have the ciaim as has been agreed upon 
in the settlement made by Wimbish, Watkins & Lllis, of 
Atlanta, who handled the cases for the claimants in Alabama 
and Georgia. Mr. Wimbish, who is now in this city, Is 
authority for the statement that the rate of progress at 
New Orleans is so slow that it will tdke at least ten years, 
and probably more, to make the settlement. 


Attorney Gustave Lemle, in charge of the local clear- 
ing house as representative of the trunk lines which 
established it, in a published reply to the dispatch depre- 
cates the eriticism as too harsh. He suggested that the 
claims referred to as recently settled must have been 
those handled by the Washington clearing house, ‘Those 
claims,” he said, “represent a little more than one- 
fifteenth of the amount involved in the claims to be 
adjusted here. No person who understands the situation 
in the New Orleans lumber claims clearing house and 
sees what has to be done could criticise the speed with 
which claims are being adjusted.” 

The work to be done is stupendous. One has only to 
consider that there are more than 250,000 indjvidual claims 
to be adjusted; for each separate car movement constitutes 
an individual claim, to understand what the task is, since 
September 1, 1907, we have had as high as sixty employees 
ut work day and night tracing up shipments to see that the 
claims filed were correct. We have found many errors and 
not a few evidences of gross fraud. - Claimants have filed 
statements on cars which actually contained brick, general 
merchandise and even household goods, claiming that they 
were loaded with lumber. Oftentimes there are three claim- 
ants to each car, and more often than otherwise the car 
numbers have been wrongly stated and the point of origin 
mixed. Phe claims filed thus far amount to about 
$3,000,000 in the aggregate, but this amount will be greatly 
reduced in the end, because numbers will have been rejected 
for errors and fraud. I think that even our most bitter 
critics will admit that the work is being administrated in 
the most expeditious manner possible if they understood the 
difficulties under which the employees labor in tracing cars. 
ach claim has to be traced, and often it takes two weeks’ 
work to establish that a mistake was made in the car num- 
ber or point of origin. ‘The cars have to be traced over 
three systems and the job is no easy one, especially as three 
claims will be filed on the same car, one by the mill owner, 
another by the broker and a third by the purchaser, Often 
these claims overlap, as when a car is shipped from Hatties- 
burg via Jackson to an Ohio river crossing, the millman 
claims for the distance to the crossing and the broker claims 
for from Jackson to the river crossing. 

(. W. Robinson, of the C, W. Robinson Lumber Com- 
pany, member of the Central Yellow Pine Association, 
which resisted the overcharge and fought it through the 
courts, in a statement covering the whole vexed question 
gave a brief history of the famous cases from their 
inception in 1903 to the time when the roads, in obedi- 
ence to the decision of the United States Supreme Court, 
reduced their rates on June 21, 1907, and devised the 
clearing house system to adjust the claims for reparation. 

Mr. Robinson said he was informed that the New 
Orleans clearing house had completed its investigations 
of some of these claims, and had made its report to the 
railroads, but that the railroads, apparently seeking to 
delay payment of just claims, withheld settlement until 
all the claims filed by all the parties should have passed 
through the clearing houses, This, Mr. Robinson thought, 
was unjust and unfair. 

Mr. Robinson said also he was informed by reliable 
parties that in its investigations of these claims the New 
Orleans railway clearing house had discovered that by 
collusion between certain railroads north of the Ohio 
river and certain dishonest shippers, cars had been osten 
sibly shipped to points east of Central Traffic Associa 
tion territory, and when such cars reached Ohio river 
points were diverted and sent into Central Traffic Asso- 
ciation territory. By this dishonest process the roads 
south of the Ohio river actually received less for the 
haul on such cars than they would have received under 
the old rate, if such cars had been billed directly into 
said Central Traffic Association territory. 

Mr. Robinson said he would pledge the members of 
the Central Yellow Pine Association to join with the 
roads south of the Ohio river in an effort to criminally 
prosecute not only the shippers but the railroads north 
‘f the river that were in collusion, by which collusion or 
‘raud a rebate was obtained by the dishonest shippers. 

Mr. Robinson further said that it was not the purpose 
‘f the membership of the Central Yellow Pine Associa- 
ion to financially embarrass the railroads south of the 

iver, nor did the members of the association desire pro- 
ceedings brought against the railroads under what is 
known as “the Sherman antitrust” law, it being the 


opinion of the members. of the association that the evi- 
dence developed before the Interstate Commerce Com- 
mission in the suit brought by the Central Yellow Pine 
Association, that the advanced rate was put into effect 
by collusion and in restraint of trade. A _ suecessful 
prosecution of the roads under “the Sherman antitrust” 
law would give to the shipper a threefold amount of 
damages, or, in other words, enable him to recover 6 
cents a 100 pounds instead of 2 cents a 100 pounds, and 
possibly result in the fine and imprisonment of certain 
railroad officials. 

He also said that while he felt that Mr. Lemle and 
other managers of railway clearing houses had done all 
they could to hasten work on the ‘stupendous amount of 
work undertaken by these clearing house associations,” he 
thought that fair play on the part of the roads” would 
be shown by their settling immediately with those claim- 
ants whose claims had been investigated and reported on 
by the railway cleariag houses. 

In further explaining the impositions thrust upon the 
lumbermen by the 2-cent advance, Mr. Robinson said that 
when the rate became effective it found many of the 
lumbermen with contracts which they had made on the 
old rate, and as a result of their being forced to pay the 
additional freight they lost 2 cents a hundred pounds on 
every shipment that left their mills. Until reparation is 
made by the railroad companies, Mr. Robinson added, 
this injury to the lumbermen will not be repaired. 

The causes of discontent are concisely summed up by 
Mr. Robinson, and none of the railroad officials need 
doubt that the discontent exists. The delay of the 
clearing house settlements was for a time regarded as 
something of a joke, but the humor has long since 
evaporated, and the report from Washington that the 
commerce commission might take a hand in the game and 
force speedier adjustment of claims has been received 
with lively interest by local victims of the delay. 





TWELFTH ANNUAL MEETING OF THE NORTH- 
WESTERN LUMBER AND SASH AND 
DOOR TRAVELING SALESMEN’S 
ASSOCIATION. 


The twelfth annual convention of the Northwestern 
Lumber & Sash & Door Traveling Salesmen’s Associa- 
tion was held in the clubroom of the Hotel Pfister at 
Milwaukee, Wis., Wednesday, February 24. The meeting 
was called to order by President A. E. Ahrens, of Mil- 
waukee, Wis., at 10:30 a. m,. The minutes of the last 
meeting were then read and approved. The following 
new members were then unanimously elected to member- 
ship in the association: Enos Colburn, Green Bay; 
T. J. Weiss, Madison; O. H. Amunson, Wausau; P. T. 
Newhouse, La Crosse; E. A. Newfeld, Green Bay; David 
8. Howes, Oshkosh;.P. H. Anderes, Milwaukee; Charles 
P. Tinseham, Milwaukee; R. W. Schellenger, Milwaukee, 
and Adolph Pfund, Madison. ; 

A communication from the Wisconsin Retail Lumber 
Dealers’ Association was read, with reference to recom- 
mending the adoption by manufacturers of standard 
widths and thicknesses of4umber. After thoroughly dis- 
cussing the matter the communication was ordered filed 
and no other action was taken. 

A communication was read from Walter Burt, of 
Evansville, Ind., thanking the association for its assist- 
ance at the time of his récent injury. 

A letter from the National Association of Traveling 
Lumber & Sash & Door Salesmen was read, asking the 
Northwestern association to send delegates. These will 
be appointed later. 

P. F. Ahrens made a motion that the resolution 
adopted last year regarding the funeral fund be put into 
effect at once. 

Frank N,. Snell offered an amendment to the motion 
that the first assessment be made $2.instead of $1 and 
that the secretary send printed notice to all members 
embodying the resolution passed last year, with the 
amendment in it. The motion as amended was unani- 
mously passed. It was also decided that honorary 
members should not participate in the funeral fund 
benefits. 

A. W. Willis and A. B. Carson were appointed a com- 
mittee to secure new members. 

Treasurer Robert Blackburn, of Milwaukee, submitted 
a report; total income of $106.95, expenditures $140.47, 
an overdraft of $35.52. 

The report was approved as read. 

David McLean, of Chicago, was unanimously elected. 

The next thing on the program was the election of 
officers, the following being unanimously elected: 

President—W. E. Priestley, of Milwaukee. 

First vice president—W. T. MeGuire, Milwaukee. 

Second vice president—-D. J. Collins, Madison. 

For director, to serve three years, Henry A. Ahrens, of 
lbixon, Ill, was elected to fill the term of J. D. Attley. 

Secretary and treasurer—Robert Blackburn, of Milwaukee 
was reélected. . 

The secretary’s salary for the ensuing year was made 
the same as previously, $50. 

A. B. Carson and Frank N. Snell were appointed a 
committee to escort President Priestley to the chair. 

C. B. Boutell, Robert Blackburn and Frank N. Snell 
were appointed a committee to draft and forward reso- 
lutions of condolence to Edward Deschamps, of Chi- 
cago, on the death of his wife. 

President Priestley appointed Robert Blackburn, Ed- 
ward Deschamps, H. A. Ahrens, W. K. Hubbard and 
D. J. Collins delegates to attend the meeting of the 
National association at Chicago, Mr. Priestley being a 
delegate himself by reason of his office. 

A vote of thanks was tendered the Hotel Pfister. 

C. B. Boutell suggested that the retiring president 
be elected a member of the board of directors. However, 
the matter was left open, to come up at the next meeting. 
meeting adjourned sine die. 
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Fir Wood, gentle stranger, is easiest 


to stain, 

The stain distributes smoothly and it 
blends right with the grain, 

Fir mouldings are just dandy! and 
when it comes to tim— 

Why, if you do not use tt, you are 
not in the swim. 


CAPACITY 
1000 DOORS A DAY. 


Chehalis Fir Door Co. 


CHEHALIS, WASH. 








ALL KINDS OF 


Lumber and Shingles 


OUR SPECIALTY 


FIR TIMBERS ana 
CAR MATERIAL 


Sterling Lumber Co. 


We are Manufacturers. Chehalis, Wash. 


LET US KNOW. 


YOUR REQUIREMENTS IN 


DRY STOCK 
4-4 to 8-4 BIRCH. DIRECT FROM 
4-4 to 8-4 SOFT ELM. OUR MILLS. 


A COMPLETE STOCK CF HEMLOCK. 


Send us your inquiries and let us quote 
you prices. 


Rib Lake Lumber Co. 











4-4 ASH. 





y, 








Warren Axe & Tool Co. 


Sole Manufacturers of the Famous 


Sager Patent Axes 


And Highest Quality 

Bull Dog Line Lumbermen’s Tools. 
Right Quality—Right Prices. 2 

Write Us. WARREN, PA., U.S.A. 












ee 
Our descriptive Booklet 


Free tells you all about the 


BOOKS THAT WILL SAVE YOU MONEY. 


A minute of your time to 
write the postal card giv- 
ing us your address. We 
cheerfully tell you all 


about them. Free 


AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 
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Try 
Laguna 
Mahogan 


Have you suffered loss, through 
trouble with stringy wood, or 
with the color fading, or the 
figure flattening, or with unsatis- 
factory finish. 

If so try the Mahogany with the 
basic foundation or hardness, 
color, texture and figure. 











Do not rest on our assurance but 
inquire what the manufacturers 
use who have made their reputa- 
tion on fine Mahogany goods. 


Laguna Mahogany 


will help to make a reputation for 
any handler of Mahogany by sat- 
fying his customer. 





We handle it from the stump to you. 


Lewis Thompson & Co., Inc. 


PHILADELPHIA, PA. 











Little River Lumber Company, 


Manufacturers of 


Poplar, White Pine, Hemlock, 
and all kinds of 
Hardwoods. 








Clearfield Lumber Company, Inc. 


Manufacturers of 





Poplar and Hardwood Lumber. 
Oak a Specialty. 





Peart, Nields & McCormick Go. 


Manufacturers of 





North Carolina Pine, Box 
Shooks, Ceiling, 
Flooring, Etc. 





SALES OFFICES: 
218 Girard Trust Building, 


PHILADELPHIA, PENNA. 
; Send Us Your Inquiries. 

















CONNECTICUT LUMBER DEALERS IN ENJOYABLE ANNUAL. 





Reports of President and Secretary—Poaching and Scalping Deprecated 
; —Mail Order Houses Receive Attention—State Reforestation 
Advocated. 





The seventeenth annual meeting of the Lumber Deal- 
ers’ Association of Connecticut, which was held in 
Bridgeport last Wednesday, will long be remembered 
as one of the bright spots in the association’s history. 
This is the first time the yearly convention has met 
in Bridgeport, as there has always been a lack of ac- 
commodations; but with the new Stratfield hotel, there 
was placed at the disposal of the association, every 
facility for holding the business meeting and annual 
dinner which followed it. The new hotel, easily the 
finest in the state, excited a great deal of favorable 
comment from delegates. 

The visitors began to arrive at about 10 o’elock, 
and when President Lampson called the business ses- 
sion to order at 10:45 a large number of delegates 
were present to respond to roll eall. 

President’s Report. 

After reading the call of the meeting the president 
submitted his annual report, which follows in full: 

In compliance with the custom heretofore established 
by those whom the association has honored by election 
to its presidency, I submit the following report for the 
year now brought to a close. It has been said ‘‘Happy 
is that nation which has no history,’’ and the year now 
ended has been so nearly without history for this asso- 
ciation, that if the above remark may be credited, we 
should all be found in a contented frame of mind. And 
really I believe the association as a whole and its indi- 
vidual members, can review 1999 with complacency. It 
has been a quiet year, but not a disastrous one. 

The great activity which preceded it has given place to#® 





LOUIS A. MANSFIELD, NEW HAVEN, CONN., 
Secretary and Treasurer, Lumber Dealers’ Association of 
Connecticut. 


more quiet and conservative business, with time to clean 
up our books and stock, rearrange our yards and lay 
broad and deep our plans to take care of the renewed 
demand which is confidently looked for with the opening 
spring. 

It is not intended to imply that we have been without 
business, for that would not be true; but doubtless we 
have all suffered a decrease in profits partially offset, no 
doubt, by economies in administration; but financial dis- 
aster has come to none of us and therefore, congratula- 
tions are now in order. ‘ 

The delegates appointed at the last annual meetings 
to the Eastern States Retail Lumber Dealers’ Association 
and the Northwestern Lumber Dealers’ Association. at- 
tended the annual meetings of those associations and, as 
always, were most cordially received. Doubtless, the 
report of our secretary will embody the details of these 
meetings. 

Hardwood Inspection. 

As president, I have also attended with your commit- 
tee, several conferences on hardwood inspection. The 
committee has worked hard and conscientiously and I 
trust that every member will approve the action taken 
by them at the several conferences. These comprise the 
principal official acts of your officers and delegates dur- 
ing the year; such other matters as came up having been 
attended to by our secretary. 

Disturbing Elements. 

The scalper and the poacher are, like the poor, always 
with us; but they are so frequently discussed in ad- 
dresses of this character that they may be dismissed now 
with few words. 

While a few cases have been reported of wholesalers 
dealing directly with the consumer, such occurrences 
have not been increasing, and, when reported have been 
promptly investigated. Poaching by the retailer con- 
tinues to be annoying and the remedy is not readily 
apparent; the fact that frequently such sales carry their 
own punishment in loss to the seller, through ignorance 
as to financial responsibility of the customer, brings only 
questionable satisfaction to the local dealer. 

During the year, there has been but one meeting of 
vour board of directors, at which the subject of poaching 
was discussed at length and a committee appointed to 
take the matter in charge. A great deal could be accom- 
plished toward correcting this evil if the wholesale and 
retail dealers would work together. 


It will be recalled that at our last annual a resolution 
was passed relating to the bill then pending in Congress 
for the establishment of a national forest reserve in the 
southern Appalachian mountains and the White moun- 
= and you, of course, are aware of the failure of the 
rill. 

Delay Will Be Fatal. 

Through the campaign of education which hasbeen so 
vigorously carried on in magazines and newspapers and 
by lectures, etc., for the last two or three years, the im- 
portance of conserving our national resources is now 
quite generally recognized and it is believed that the 
claims made for the protection of the forests on these 
mountains in the western part of our country, can not 
remain long disregarded; but too long delay will be fatal. 

Another bill bearing upon the same subject, known as 
the Week’s bill 26923, is now before Congress and reports 
received from Washington indicate a likelihood of its 
passage, if it can be shown that there is a demand in the 
east for it 

There is a demand in the east for it, and it has been 
suggested that associations and individuals memoralize 
their representatives in Congress, that a strong influence 
may be directed by them, to secure the passage of this 
or a similar measure. 

Water Supply and Denudation. 

The importance of such action is so great, not only 
concerning the business in which we are especially inter- 
ested, but as to rainfall and the water supply of our 
rivers, the denudation of our land ete., that the action 
suggested seems highly appropriate and I commend the 
subject to your consideration at this meeting for such 
action as you may see fit to take. 

To the officers and members of the association, who 
have always been ready to give assistance when needed, 
I would extend my thanks; and to the members and as- 
sociate members who are with us today, we give cordial 
greeting and trust that the further exercises of the day 
may be agreeable and that the year on which we are 
now entering may prove to each and all a prosperous 
and a happy one. 

The Secretary’s Report. 

Secretary Louis A. Mansfield then read his report, 
which is given in detail as follows: 

You are gathered here pursuant to the call for the 
seventeenth annual meeting, and for the first time in 
Bridgeport, “the Park City,’’ which is the fourth city 
of the state to welcome us to an annual meeting. 

The depression in business, so apparent and so keenly 
felt at the time of our last meeting, has gradually dis- 
appeared, and the outlook now for the future promises 
well; and we sincerely hope that the business will show 
for the present year far more satisfactory results to each 
of you than did 1908. 

Our membership is to-day one hundred and one. Sixty- 
four regular and thirty-seven associate members; an in- 
crease of four regular members and one associate; a 
total of five in all, from our record a year ago. 

We are greatly encouraged by the promptness with 
which the majority of the members sent in their remit- 
tances; but then came the effort to have the few do their 
part. Today, but one has not responded. I can not 
believe he desires to relinquish his membership. Let it 
be the desire of every one to be the first to remit, on 
receiving the bill for dues for the coming year. 

The membership committee has conducted a vigorous 
campaign among those “outside the fold’’ and has been 
rewarded by a few new names on our rolls. It is a great 
pity that more have not answered their appeal. Letters 
are deserving the courtesy of acknowledgment, if nothing 
more. 

Through the year it is frequently brought to my atten- 
tion that some nonmember feels the benefit which the 
work of the association in its seventeen years of life 
has brought to the trade in the state, and still he holds 
aloof and allows others to bear the burden, 

We are grateful to those loyal members who stand 
ever ready to give their time, often at great personal 
inconvenience, to the call of the work; and I can not 
express too strongly the feeling that many times the 
benefits of the association extend to those who are in no 
way entitled to it. 

The year’s work has been along the lines which have 
marked that of the two previous ones. It is work which 
takes careful attention and thought and consumes an im- 
mense amount of time, and yet it of such a character 
that no real report can be made of it. 


Board Meetings. 


Only one meeting of the board of directors was held 
during the year, and I hope it will be a long time before 
the same thing again happens. The nature of the busi- 
ness going through the secretary's office, did not seem 
to require a meeting of the board, and I hesitated to 
request the president to call a meeting unless there was 
some special need therefor. I believe that the board 
should hold at least quarterly meetings and trust that 
we may have them during the coming year. 

In a certain sense the year has been a quiet one, and 
yet a great deal of correspondence has kept us busy. 
Two questions have possibly been the most important— 
hardwood inspection and the poaching evil, 

Your delegates have attended numerous conferences. 
They will make a full report of these conferences, so I 
shall not go into the details. A year ago you gave them 
full power, and their acts and recommendations should 
receive your hearty approval. 

The poaching evil still is the thorn that irritates our 
members. At the directors’ meeting a special committee 
was appointed to investigate the matter and cojéperate 
with like committees from other associations, some of 
whom have made formal complaint to us of the conduct 
and methods of business of some of the Connecticut 
dealers. This committee has not been able to have any 
meeting yet, but expects to very soon. 

Sach of you has invested his money in a plant with 
the expectation of not only paying expenses but of mak- 
ing something in addition. For a long time you had the 
competition of the scalper, who first tried to sell you, and 
not meeting with success, he went to your customer and 
solicited his trade on very nearly the basis he had 
sought yours. Through the process of education and 
elimination, a great many of these have ceased entirely 
to solicit or sell except through regular channels. 


A Commercial Pirate. 


Now there comes the poacher, your neighbor, your 
brother in business, who, throwing to the four winds all 
the sound business principles which govern the conduct 
of his business, assails your customer with prices which 
bear no resemblance to those which he quotes his own 
customers; a price very near to that which is considered 
the regular wholesale market price. He does far more 
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damage by the quotations he makes than by the actual 
sales, for, everything being equal, grade for grade espe- 
cially, there is not one of you but can meet him at his 
own game. Some of it is done or so they assert, in a 
sort of retaliatory spirit; for if a retailer promises to give 
them trade, they will agree to cut that place from their 
itinerary; but if they can not have the trade they claim 
should be theirs in a legitimate channel, then they will 
try to take some away -from the retailer. I firmly be- 
lieve that these poachers can be made to see by a 
process of education that poaching instead of being an 
advantage to them in any way, is in the long run one of 
the worst methods of business in which they could en- 
gage. When it is brought right home to them, they 
know it is the method against which they would kick the 
hardest if their own customers were molested, 


Fire Insurance. 


It is with great satisfaction that 1 refer to the Lumber 
Mutual Fire Insurance subject. Figures are apt to be far 
from interesting and yet they are cold facts. The saving 
made for lumbermen in the one expense of insurance, 
since the formation of these companies is astounding. 
Though representing you on the board of directors of 
both the Lumber Mutual, of Boston, and the Pennsyl- 
vania Lumbermen’s Mutual, I should hesitate to go into 
detail, had not one of our members requested it, for it 
seemed to him, he said, that the members of the associa- 
tion, and lumbermen generally, failed to realize and 
appreciate the benefit these companies are to the trade. 

Since its formation in 1894, the Lumber Mutual, of 
Boston, has paid in losses to its policy holders $517,697.21, 
und in dividends $395,346.61 Insurance now in force, 
$11,688,676.47, i ,839,571.27 for the year. Cash 
surplus $304,088.32, cash assets $464,170.64, and gross 
assets $1,314,245.66. The dividends paid, added to the 
undivided profits, show a saving to the trade for the time 
of $699,434.93, 

The Pennsylvania Lumbermen’s Mutual, in the same 
period has paid to policy holders in losses $377,065.00, and 
in dividends $259,547.28; insurance now in force $10,533,- 
a gain for the year of $2,171,105.44. Cash surplus 
338 2.03, cash assets $362,966.44, and gross assets 
$1,084,567.21, the saving to the trade for the time amount- 
ing to $497,899.31. Closely allied to these two, with 
which you are more familiar, and heartily coéperating 
with them are the Lumbermen’s Mutual of Mansfield, 
Ohio, the Indiana Lumbermen'’s Mutual and the Central 
Manufacturers’. 

A word of appreciation is also due to the stock com- 
panies who are making a specialty of the lumber busi- 
ness. For your own material good and in support of the 
great results shown, give your insurance to the lumber 
mutual companies, 












Congressional, 


The bill before Congress to preserve the forests of the 
White mountains and the southern Appalachian moun- 
tains, at this writing seems likely to receive favorable 
consideration, as the opposition which has prevented any 
action now seems willing to allow it to take its course. 
It is to be hoped that the present session of the legisla- 
ture, in spite of the condition of state finances, will 
make ample provision for forestry in the state. 

Representatives from this association were present at 
the meeting of the Northwestern Lumber Dealers’ Asso- 
ciation in Washington, in March last, and again en- 
joyed themselves greatly, and at meetings of other asso- 
ciations whenever it was possible. We know that these 
meetings are of great benefit and knit us more closely 
together in the work which we are each striving to ac- 
complish, 

We are again invited to be represented by three dele- 
gates at the annual meeting of the Northwestern Lumber 
Dealers’ Association, to be held in Philadelphia March 2 
and 3, and LI hope you will decide to accept the invita- 
tion. A meeting of the Eastern States Retail Lumber 
Dealers’ Association will be held in Philadelphia on 
March 2 next. 

Our record of mail matter sent out for the year shows 
a decrease in the total number of pieces, due to the 
monthly information for members having been issued but 
for five months, while the number of letters was slightly 
increased. 

The President's Term. 


By a provision of the constitution which was first 
adopted, the term of the president was for but one year; 
although this was changed almost immediately, up to 
the present no president has served more than one 
year. It has seemed to me for some years that it would 
be a great advantage if we should follow the other asso- 
ciations, whose presidents serve at least two years and 
often for a longer time. 

A word also about another office—that of secretary; 
and you will pardon—if an apology is necessary—the 
personal side. I had thought two years ago that, having 
served you fifteen years, you would be at least willing to 
relieve me, but you were not so disposed. There is an 
amount of work attached to the office which takes a very 
great deal of time; far more than many of you perhaps 
realize; there is also a great deal of pleasure and expe- 
rience which one can obtain in no other way, all of 
which 1 appreciate very greatly, but I do think you 
should have in mind one to succeed me, 

I extend my thanks to the executive officers for the 
assistance they have rendered in the work during the 
year, and to all of you who have responded whenever 
called upon, and especially to your delegates on the 
hardwood inspection. 

To the members and to our guests and friends we ex- 
tend a most cordial greeting, with the hope that to each 
the meeting may bring enjoyment and profit. 


The financial report was then presented by the treas- 
urer, Mr. Mansfield, which showed a balance on hand 
of something over $2,000. 

G. W. Hollis, of Minneapolis, was then introduced, 

and made an effective address on the mail order busi- 
ness, which he described as one of the greatest evils 
in the west. He pointed out that the mail order busi- 
ness is growing at a tremendous pace. They are now 
establishing warehouses in many different sections, in 
order to facilitate shipments. The greatest remedy 
for the evil is publicity. The time has gone by when 
we can sit in our offices and wait for the business to 
come to us. These houses are going after our cus- 
tomers, and getting them, There are plenty of ways 
of getting at the people and letting them know you 
are in business. You can meet any competition on 
earth. Their prices look low, but when you consider 
the quality, they are high. It is the easiest thing in 
the world to compete with them if you are only alive 
to the ways of doing it. Let the people know that 
they can get their doors and windows from you and 
not have to pay freight on them. One concern in 
Chieago will send out April 1, 1,400 salesmen, and if 
these are successful they will send out another 1,400, 
_ Following the report of the committee on nomina- 
tions consisting of W. H. Judd, H. F. Jourdan, A. 
Schumaker, Robert Chatfield and E. H. Barnum, the 
following officers were unanimously reélected: 


President—Louis_ A. Lampson, New Haven. 

Vice President—Howard Il. Platt, New Britain. 

Secretary and Treasurer—Louis A. Mansfield, New 
Haven. ? 

Directors were chosen for the three year term as 
follows: E. J. Lake, Hartford; W. H. Goddard, Wall- 
ingford; Frank H. Saxton, Bristol; Harry C. Turner, 
New Canaan. 

Insurance director, Louis A. Mansfield, New Haven. 

Delegate to the Eastern States Retail Lumber 
Dealers’ Association, William H. Judd, Stamford. 

After a recess Mr. Bronson, of Winsted, spoke on 
the proposed public utilities bill and state forestry, 
and a resolution was adopted favoring a state appro- 
priation for the latter work. 

An invitation to attend the meeting of the National 
Lumber Dealers’ Association meeting in Philadelphia 
next month was accepted, and the delegates will be L. 
A. Lampson, W. H. Judd and L, A. Mansfield. 

The committee on hardwood inspection, consisting 
of W. H. Judd and E. H. Barnum, reported, sum- 
marizing the conferences held recently; that the rules 
finally adopted as best meeting the views of the dele- 
gates were those known as the United States hard- 
wood inspection rules, being a compilation and revision 
of the National eastern rules for the inspection of 
hardwood lumber of 1907 and adopted January 21, 
1909. The committee urged that while the present 
conditions prevail the members of the Connecticut 
association refrain from buying any hardwood lumber 
under the national rules of 1908, and to buy where 
they can under the United States rules of 1909, and, 
in failing to do so, to insist on their orders being filled 
under the old hardwood rules of 1905. The committee 
was continued. 


The committees are made up as follows: 

Legislation—E. 8S. Davis, Middletown; E. B. Bronson, 
Winsted; E. J. Lake, Hartford. 

Membership—A. Schumaker, Waterbury; F. Jourdan, 
Branford, and F. A. Lines, Ansonia. 

Transportation—E. H. Barnum, New Haven; F. V. 
Chappell, New London, and A. W. Burritt, Bridgeport. 

The Banquet. 

The meeting adjourned at 1 o’clock, giving the 
delegates an opportunity to look around the spacious 
hotel and greet friends before the dinner which was 
sereduled for 2 o’clock. 

The annual dinner was spread in the handsome ban- 
quet hall. The menu was the highest expression of 
culinary art. At the tables were 205 members and 
guests and the dinner was a success in every detail. 

With the coffee out of the way and cigars lighted, 
Hon. E. J. Lake, as toastmaster, called the diners to 
order. Mr. Lake said he was willing to brag a little 
about Bridgeport, and introduced Mayor Lee, who 
would do the rest of the bragging. The mayor wel- 
comed the guests to Bridgeport and commended their 
choice of the best hotel in the best city as their meet- 
ing place. He thought there must be money in the lum- 
ber business, as three of the prominent dealers in 
Bridgeport were connected with the local - bank 
Frank Miller, president of the City bank; A. W. Bur- 
ritt, director of the Bridgeport Savings bank -and the 
Bridgeport Trust Company, and Benjamin Fletcher, 
president of the City Savings bank. And even Mr. 
Lake would be president of a bank, but he preferred 
not to, as he could not borrow money from the bank 
if he were. The mayor believed thoroughly in refor- 
estation and thought the state should appropriate 
money for the purpose. 

Prof. Ralph ©. Bryant, of the Yale School of For- 
estry, gave an interesting account of the work of the 
school in a practical way. 

William G. Hollis, secretary of the Northwestern 
Lumber Dealers’ Association, spoke a word of warning 
against the western mail order houses. 

Toastmaster Lake referred to the next three speak- 
ers as a sandwich, and introduced J. Sherlock Davis, 
president of the New York association, as the bottom 
layer. Mr. Davis said some complimentary things 
about the Connecticut association and spoke of the 
relations of the retailer to the wholesaler—that the 
retailer should stand by the wholesaler, 

Rey. E. J. Crafts was introduced as the meat be- 
tween the layers. He made a short but most admirable 
address, urging high ideals in business life. 

Hon, Stiles Judson was then presented as the upper 
crust, and made one of his witty speeches. His ob- 
servations were, referring to Mr. Lake, that the path- 
way of the lumber dealer led not to harassing cares, 
but to the governorship. A little incident in colleet- 
ing bills, which he fitted to A. W. Burritt, stirred up a 
shout of laughter.. He said that while the occasion 
was not a nominating convention, he proposed the fol- 
lowing toast: ‘‘To the future welfare and fulfilment 
of all reasonable aspirations on the part of our be- 
loved toastmaster.’’ 

A rapid fire of wit from Hon. Creswell McLaughlin 
brought the banquet to a close in a whirlwind of fun 
at about 5 o’elock. 

The committee in charge of the banquet was com- 
posed of E. J. Lake, J. C. Shaw, E. A. Richards, A. W. 
Burritt, R. W. Osborn and L. A. Mansfield. 


Active Members. 


Ansonia, the Ansonia Lumber Co, 

Branford, F. Jourdan & Son. 

Bridgeport, the A. W. Burritt Co. 

Bridgeport, the Frank Miller Lumber €o. 
Bridgeport, the J. L. Tomlinson Lumber Co. 
Bridgeport, the West End Lumber Co. 
Bristol, Saxton & Strong. 

Broad Brook, the Broad Brook Lumber & Coal Co. 
Clinton, H. C. Hull. 

Derby, the Housatonic Lumber Co. 

Essex, the H. C. Wooster Co. 

Hartford, the Hartford Lumber Co. 

Hartford, the Edwin Taylor Lumber Co. 
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Wm. Whitmer & Sons 


(INCORPORATED) 


PHILADELPHIA 

















Main Office 
200 Girard Building 





Manufacturers of and Wholesale 
Lumber Dealers in 


Spruce ; 


Hemlock, 





Ash 


White Pine, We are 
North Carolina Pine, | marke 
Hardwoods, Cradee 
Virginia Pine, Thick- 
Yellow Pine peers 

















BRANCH OFFICES 


517 Empire Bldg., PITTSBURG, PA. Delta Bidg., BOSTON, MASS. 
143 Liberty St., NEW YORK CITY Union Bidg., NEWARK, N. J. 








WE WISH YOU A HAPPY AND PROSPEROUS NEW YEAR 
GET INTO THE HABIT 


Of sending us your orders for 
YELLOW PINE TIMBERS, RIFT AND FLAT GRAIN FLOORING, SHORTLEAF 
PINE SIZES, FLOORING AND PINISH, MAPLE AND OAK FLOORING, 


You will then always have in your yard a grade 
of lumber that will please your customers, 


PHILADELPHIA, PA. 


‘YELLOW PINE) 


Flooring and Bill Stuff. 


North Carolina Pine and Cypress. 


ELI B. HALLOWELL & CO., 


Harrison Building., PHILADELPHIA, PA. al 


Eastern 
Door & Sash Co. 


DOORS, BLINDS 
GLAZED SASH 
FRAMES, MOULDINGS 
MILL WORK 
AND LUMBER 


SPECIALTIES:—VENEERED DOORS, STAIR WORK, FINE 
INTERIOR TRIM. 





























Dealers Only *" 2g" 
CUMBERLAND, MD. 

















Business Chances Along the Line 
of the M. K. & T. Ry. 


Manufacturers are cordially invited to communi- 
cate with the Industrial Department for information 
regarding the many opportunities offered along the 
line of the M. K. & T. for factory locations. 

We have several good openings for factories. 
The demand for fruit and vegetable crates and 
packages is so great that the smaller plants in our 
territory are too small to supply the demand. Aill 
conditions are favorable for the establishment of 
several of these plants. 


We have also splendid openings for glass, cement, 
and wood working plants, machine shops, canning 
factories, etc. Cheap fuel is offered, building sites 
are offered by a number of our most progressive 
cities. There are hundreds of acres of good truck 
farm land along the line in communities where the 
industry has been most successful. 


For Full Information Address, 
T. L. PEELER, Industrial Agent, M. K. & T. Ry., 
726 Linz Building, DALLAS, TEXAS. 
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: Inspection 
of our lumber and our methods of hand- 
: ling orders will surely convince you of 


the high grade of stock we carry and 
the promptness with which we can fill your orders for 


WEST VIRGINIA SPRUCE and 
MICHIGAN MAPLE FLOORING 


We also handle Hardwood for railroad and construction work; 


Yellow Pine, Hemlock, Oak, White Pine, Lath and Shingles. 


A large stock of Hemlock now ready for ship- 
ment over B. & O. R. R. and Penna. Lines. 


Bemis & Vosburgh 


Farmers’ Bank Bldg. PITTSBURGH, PA. 





OAK, ronan, | 
Hardwoods ss 
OAK AND MAPLE FLOORING 
Linehan Lumber Co. 


2424 Farmers Bank Bldg., PITTSBURGH, PA. 


























Da CALIFORNIA @g 
CALIFORNIA WHITE PINE 


Douglas Fir, Cedar and Redwood 
Lumber, rough or worked, kiln dried; 
Lap Siding and Cedar and Redwood 
Shingles are a few of our specialties, 
SAN FRANCISCO, CAL. 
: Flood Bullding 


PORTLAND, OREGON 
Wells-Fargo Bidg. 


LONG-BELL LUMBER CO., “Misscunr, 




















Exclusive Agents for Kansas, Nebraska, lowa, Oklahoma and Indian Territory 


California White Pine, 
California Sugar Pine, 
and Arizona Soft Pine, 


Best Stock for Factory 
and Pattern Lumber. 


| ask LOUIS WUICHET, 


Rooms 706-710 Railway Exchange, 
f Tel. Harrison 1295. CHICAGO, ILL. 








Meriden, ‘the Lyon & Billard Co. 

Meriden, the Meriden Lumber Co. 
Middletown, L. O. & E. S. Davis, Inc. 
Mystic, the Cottrell Lumber Co. 

Naugatuck, the Naugatuck Lumber & Coal Co. 
New Britain, the W. L. Damon Co. 

New Britain, New Britain Lumber & Coal Co. 
New Britain, the Swift & Upson Lumber Co. 
New Canaan, Irving Lockwood. 

New Canaan, Weed & Turner. 

New Haven, the George Alling’s Sons’ Co. 
New Haven, the DeForest & Hotchkiss Co. 
Uew Haven, the Elm City Lumber Co. 

New Haven, the Lampson Lumber Co., Inc. 
New Haven, Louis A. Mansfield. 

New London, the F. H. & A. H. Chappell Co 
Norfolk, the Brown Co. 

Norwalk, Hubbell, Hall & Randall Co. 
Norwich, the Edward Chappell Co. 

Norwich, John A. Morgan & Son. 

Plainville, H. C. Thompson. 

Putnam, John O. Fox & Co. 

Ridgefield, Osborn & Gilbert. 

Rockville, George W. Hill. 

Southington, the Southington Lumber & Feed Co. 
South Norwalk, the Hatch & Bailey Co. 
Southport, Northrop Bros. 

Hamden, Sanford Bros. 

Bridgeport, Livermore Lumber Co. 

Milford. the Milford Lumber Co., Ine. 
Southbury, H. R. Stone. 

Stafford Springs, W. E. Demond. 

Stamford, the Getman & Judd Co. 

Stamford, the Stamford Lumber Co. 

Suffield, Spencer Bros. 

Thompsonville, the Thompsonville Lumber Corp. 
Torrington, the Bronson Lumber & Coal Co. 
Union City, George W. Andrew. ° 

Unionville, the Parsons Lumber & Hdw. Co. 
Unionville, Sanford & Hawley. 

Wallingford, the Wallingford Lumber Co. 
Waterbury, the Brass City Lumber Co. 
Waterbury, the City Lumber & Coal Co. 
Waterbury, J. E. Smith & Co., Ine. 
Waterbury, the Waterbury Lumber & Coal Co. 
Watertown, the Watertown Lumber Co. 


West Haven, the H. H. Richards Lumber Co. 
Willimantic, Hillhouse & Taylor 
Windsor, William Stinson. 
Windsor Locks, F. S. Bidwell & Co. 
Winsted, J. C. Burwell. 
Winsted, Tiffany & Pickett. 
‘ Associate Members. 


Boston, Mass., Blanchard Lumber Co. 

Boston, Mass., Boston Lumber Co. 

Boston, Mass., Davenport, Peters & Co. 

Boston, Mass., Jones Hardwood Co. 

Boston, Mass., Lawrence & Wiggin. 

Boston, Mass., Carlyle Patterson & Co. 

Boston, Mass., H. C. Philbrick. 

Boston, Mass., Frederick S. Ramsay. 

Boston, Mass., E. V. Babcock & Co. 

Coal Grove, Ohio, Yellow Poplar Lumber Co 

Fitchburg, Mass., H. B. Abell. : 

Grand Rapids, Mich., Fuller & Rice Lumber & Mfg. Co 

Hartford, Conn., Connecticut Valley Lumber Co 

Hartford, Conn., the Harlow Lumber Co. 

Holyoke, Mass., Green Mountain Lumber Co. 

New Haven, Conn., the Crosby & Beckiey Co. 

New Haven, Conn., John H. Fowler. 

New Haven, Conn., the Russell Lumber Co. 

New York, N. Y., Atlantic Coast Lumber Corporation 

New York, N. Y., A. E. Lane, agent for Seattle Cedar 
Lumber Mfg. Co. 

New York, N. Y., Price & Hart. 

New York, N. Y., R. R.. Sizer & Co. 

New York, N. Y., Wiley-Harker Lumber Co. 

North Tonawanda, N. Y., Smith, Fassett & Co. 

North Tonawanda, N. Y., Robinson Bros, Lumber Co. 

Providence, R. L, Kile & Morgan Co. 

Providence, R. 1., New England Lumber Co. 

Saginaw, Mich., Mershon, Schuette, Parker & Co. 

Springfield, Mass., R. B. Currier. 

Springfield, Mass., the A. C. Dutton Lumber Co. 

Springfield, Mass., Fred. 8S. Morse Lumber Co. 

Springfield, Mass., Rice & Lockwood Lumber Co 

Springfield, Mass., Gain Robinson Lumber Co 

Springfield, Mass., the United Lumber Co. 

Suffolk, Va., the Alfred B. Cramer Co., Inc. 

West Bay City, Mich., the Bradley, Miller Co 

Boston, Mass., the Robbins Lumber Co. 





FOURTH ANNUAL OF THE CENTRAL MISSOURI RETAILERS. 





Election of Officers—Interesting Discussion of Association Work—Trade Ethics Receives 


Attention— Successful Concatenation and Banquet. 
RP PPPPPPPPPP PPP 


The Central Missouri Retail Lumber Dealers’ Asso- 
ciation held its fourth annual convention at Jefferson 
City on Friday, February 19. The meeting proper 
did not take place until the afternoon, but many of 
the members arrived in the city early and spent some 
time visiting the legislature, state penitentiary and 
other points of interest in Missouri’s capital. At 
3:30 p. m. the meeting was called to order in the as- 
sembly room of the Madison hotel by President G. A. 
Sturges, of Sedalia. After calling the roll, Secretary 
Louis Ott, of Jefferson City, read a» number of com- 
munications from members who were unable to be 
present and who regretted that they could not attend 
the meeting. Some one suggested that the eleetion 
of officers be the first order of business and this sug- 
gestion was carried out and the following were elected 
for the ensuing year: 

President—Leo Bloess, of Sedalia. 

Virst vice president—W. J. Clark, of Warrensburg. 

Second vice president—G. I. B. Kabrick, of Windsor. 

Third vice president—William Schmidt, of Tipton. 

Treasurer—E. N. Wood, of Boonville. 

As a matter of course, Louis L. Ott, of Jefferson 
City, was unanimously reélected as secretary and the 
members tendered -him a vote of thanks for his faith- 
ful and efficient work in the past and voted to allow 
him a salary of $40 a year, as the treasurer’s report 
showed a nice balance in the treasury. 

Following the election of officers the meeting was 
open for general discussion on topies of interest to 
the members. ‘There being no prepared papers, the 
president introduced Charles B. Floyd, of Kansas City, 
assistant seeretary of the Southwestern Lumbermen’s 
Association, who spoke interestingly on matters per- 
taining to association work generally and devoted 
some time to the topie of trade ethics, which started 
a discussion that was very interesting. 

Mr. Kabrick, of Windsor, following Mr. Floyd, spoke 
of the disadvantages under which dealers labored in 
getting rid of short length siding shipped by Pacific 
coast manufacturers. This is a sore spot with the 
retail dealers, as their trade does not call for these 
short lengths and the manufacturers it seems insist on 
shipping a certain amount of short length siding on 
all orders. Messrs. Clark, Abell, Babcock and Sturges 
followed Mr. Kabrick and discussed the matter of 
short lengths, also the code of ethics as recommended 
by the American Lumber Trade Congress, particularly 
with reference to the practice of shippers in not filling 
orders in accordance -with the order specifications. 

Burt J. Wright, of Kansas City, explained the 
causes that lead to the shipment of short lengths and 
pointed out a means by which the dealers might move 
this stock out of their yards without suffering a 
loss. 

The result of the discussion above outlined was that 
on motion of Mr. Kabrick the chairman appointed a 
committee of three, composed of Messrs. Babcock, 
Kabrick and Wood to draft a resolution setting forth 
the position of the Central Missouri association re- 
garding the shipment of short lengths of coast siding 
and the failure to fill orders as specified when the 
order is taken. 

Mr. Marshall, of Blackwater, showed that he was 
an excellent speaker by making a strong talk on the 
‘¢Golden Rule’’ and its results when applied to the 
retail lumber business. His address was highly appre- 
ciated and he was followed by Mr. Jordan, of Jefferson 
City, who also proved himself a forceful speaker and 


who gave an interesting short talk, expressing himself 
as opposed to the giving of rebates to contractors and 
the practice of some dealers in soliciting business on 
jobs that have already been sold by a competitor. 
Mr. Drumgold, of Versailles, followed Mr. Jordan and 
made some interesting remarks regarding the benefits 
attained through local association work. 

Other members present expressed their views on 
various matters under discussion and the meeting did 
not adjourn until 6:30. It was decided to hold the 
next meeting at Sedalia, Mo., on the seeond Tuesday 
in April. 

The Hoo-Hoo Concatenation. 

The concatenation, which was held in the same room 
at the Madison hotel where the business meeting of 
the association was held in the afternoon, was one of 
the best that has been pulled off in Missouri for a 
long time. It was under the direction of E. L. Roe 
derer, of St. Louis, Vieegerent Snark for eastern Mis 
souri, and he was very ably assisted by Burt J. 
Wright, of Kansas City, Supreme Arcanoper of the 
Hoo-Hoo, who did the Junior work. At 8 p. m. 
Brother Roederer called together the team that was to 
do the work and gave them their instructions. The 
preliminary work attending the concatenation was 
out of the way by 9 o’clock, when the candidates 
were lined up and entered the hall to begin their 
course of training preparatory to beéoming full-fledged 
Hoo-Hoo. From 9 o’eclock to 11:30 the purblind kit 
tens were kept busy getting their eyes open so that 
they could appreciate the many beauties of Hoo-Hoo 
land and the glories of the onion bed, and the Junior 
Hioo-Hoo assisted them in every way possible—much 
to the edification of the audience. As there were but 
ten candidates, there was plenty of time to give 
plenty of work to each one and, at the conclusion 
of the exercises, each of the newly made Hoo-Hoo was 
ready to swear that he had gotten all that was coming 
to him. There were no casualties and the candidates, 
as well as the team and the brethren, were able to do 
full justice to the elaborate banquet which followed. 
The following is a list of the acting Supreme Nine 
and the candidates: 

The Team. 

Snark—E. L. Roederer, St. Louis, Mo. 

Senior Hoo-Hoo—Louis L. Ott, Jefferson City, Mo. 

Junior Hoo-Hoo—Bert J. Wright, Kansas City, Mo. 

Bojum—wW. J. Clark, Warrensburg, Mo. 

Scrivenoter—Charles B. Floyd, Kansas City, Mo. 

Jabberwock—F. J. Porter, St. Louis, Mo. 

Custocatian—F. 0. Stafford, St. Louis, Mo. 


Arcanoper—E. N. Wood, Boonville, Mo. 
Gurdon—G. W. Bright, St. Louis, Mo. 
The Class. 
Julius Gutman, jr., Eureka, Mo. 
William J. Wooldridge, Wooldridge, Mo. 
Homer R. Yows, Barnett, Mo. 
Benjamin R. Stevens, Russellville, Mo. 
John F. Meyer, Clarksburg, Mo. 
William A. Stark, Centertown, Mo. 
Edward Layne, Otterville, Mo. 
I’, N. Marshall, Blackwater, Mo. 
William A. Drumgold, Versailles, Mo. 
Clifford G. Skruggs, Jefferson City, Mo. 


The Banquet. 

At 11:30 p. m. the doors of the dining room of the 
Madison hotel were thrown open and the members of 
the association and their guests filed into the banquet 
room and sat down to a feast that in service ani 
variety would have done eredit to any of the hotels in 
the larger cities. 

After coffee was served and the cigars had been 
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passed it was announced that Burt J. Wright would 
act as toastmaster and it proved that the selection 
was a good one, as Brother Wright was found to be 
the right man in the right place and before the even- 
ing was over he managed to get a talk of some kind 
out of pretty nearly every one present. One of the 
most interesting addresses was made by Judge Phillipp 
Ott, of Jefferson City, one of the pioneer lumbermen 
of central Missouri, who claims the distinction of being 
seventy-seven years young and to be able to enjoy a 
night out with the boys on occasions like this and 
then be at his yard ready for business at 7 a. m. the 
morning after. Judge Ott gave some interesting rem- 
iniscences of his early experience as a lumberman, in- 
terspersed with witticisms which kept the banqueters 
in a roar of laughter. Other interesting talks were 
made, but space will not allow the enumeration of 
same. It was 1 a. m., or after, when the banquet came 
to a close and all joined in voting the Jefferson City 
meeting one of the best ever held and gave due praise 
to that royal good fellow, Louis L. Ott, on whom the 
principal work of arranging for the meeting and ban- 
quet fell, and who always goes in with heart and soul 
for any move that is for the good of the lumber busi- 


ness and the pleasure of his competitors. It may be 
said in closing that the Central Missouri association 
is composed of a live and uptodate bunch of lumber- 
men who fully appreciate the value of association 
work, whether general or local, and every member 
ean testify to the good results derived from his asso- 
ciation. 
Those Present. 

H. F. Abell, Versailles. Homer R. Yows, Barnett. 
Ed Ferguson, Fortuna. Benjamin R. Stevens, Russell- 
Leo Bloess, Sedalia. ville. 

“d Holschneider, Jefferson ee F. Meyer, Clarksburg. 

Cit 


Je William 8S. Stark, Centertown. 
Philipp Ott, Jefferson City. Edward Layne, Otterville. 


J. H. Smith, Russellville. Fleming M. Marshall, Black- 
William Ferguson, Tipton. water. 

William Schmidt, Tipton. William A. Drumgold, Ver- 
Robert Johns, Sedalia. sailles. 

J. L. Babcock, Sedalia. Cc — G. Skruggs, Jefferson 
William Lowe, Warrensburg. ~ 

Lee Jordan, Jefferson City. E. L. “Roederer, St. Louis. 

G. H. Sturges, Sedalia. L. L. Ott, Jefferson City. 


G. 1. B. Kabrick, Windsor. Bert J. Wright, Kansas City. 
J. W. Brown, Calhoun. W. J. Clark, Warrensburg. 
George Freidmeyer, Pilot C. B. Floyd, Kansas City. 
Grove. Fk. J. Porter, St. Louis. 
Julius Gutman, jr., Eureka. F. O. Stafford, St. Louis. 
William J. Wooldridge, Wool- E. N. Wood, Boonville. 
dridge. G. W. Bright, St. Louis. 





INTERESTING ITEMS FROM MANY SECTIONS. 





Railway Appliance Manufacturers Will Exhibit—Georgia-Florida Millmen Meet—Bay State 
Wholesalers Convene—Other Meetings of Interest. 





RAILWAY APPLIANCE EXHIBITION. 


An exhibition of all appliances used in the construc- 
tion, maintenance and operation of railways will be held 
on a very large scale at the Coliseum, Chicago, the week 
of March 15-20, inclusive. The appliances exhibited will 
be full size and many of them will be in operation. 

For a number of years the Road & Track Supply Asso- 
ciation has had a small exhibit of models and drawings 
of these appliances in the parlors of the Auditorium 
during the annual meeting of the American Railway 
Engineering & Maintenance of Way Association. As 
railway officials naturally would prefer to see the devices 
themselves it was decided to give an exhibition that would 
comport in size and importance with the importance of 
the engineering and maintenance departments of Amer 
ican railways. 

The Coliseum was as chosen for this purpose. 
This building has on the main floor 45,317 square feet, 
of which 32,517 square feet will be devoted to exhibits 
and 12,800 to aisles. In addition to this there will be the 
annex to the Coliseum, which contains 9,582 square feet, 
6,138 square feet being devoted to exhibits and 3,444 to 
aisles. It will be the largest and most complete exhibit 
of materials for the engineering department that has 
ever been held in this country. It is expected that a very 
large number of railway officials will be in attendance, 
as it will be an opportunity of seeing the improvements 
made in the different devices in which they are interested 
and that they could use to advantage. 

That the manufacturers have shown great interest and 
taken advantage of this opportunity to show their prod 
uct is evidenced by the large spaces that some of them 
have taken. ‘Two firms secured upwards of 1,500 square 
feet each, several 1,000 square feet each, and the others 
sufficient space to show their devices. There are only a 
few spaces now left. These can be secured by writing 
to John N. Reynolds, secretary-treasurer of the Road & 
Track Supply Association, 160 Harrison street, Chicago. 





GEORGIA-FLORIDA MILLMEN IN SHORT 
SESSION. 

JACKSONVILLE, FLA., Feb. 20.—The Georgia-Florida 
Saw Mill Association met here last Wednesday. The 
president, H. H. Tift, was absent, as was W. B. Still- 
well. J. B. Conrad, another vice president, presided, 
with E. C, Harrell, secretary, at the desk. Among those 
present were J. S. Seruggs, Levon; George A. Betts, 
Ashburn, Ga.; H. M. Graham, Stuart Lumber Company, 
Brinson, Ga.; C. Smith, Oemulgee Lumber Company; R. 
Hi. Paul, Watertown; C. E. Melton, Micanopy; J. W. 
Melton, Citra; F. FE. Waymer, Lakeland, and M. J. 
Roess, Ocala. 

It was one of the shortest sessions in the history of 
the association; the only thing discussed was the condi- 
tions brought about by the impending legislation affect- 
ing the lumber tariff. Business is quiet, more so than 
for sixty days, attributable to the tariff discussion. 
Dressed stocks stand well for the better grades. There 
have been several good sized inquiries. 





MASSACHUSETTS WHOLESALERS IN SESSION. 


Boston, MAss., Feb. 19.—-The Massachusetts Whole- 
sale Lumber Association held a meeting at Young’s hotel 
February 18. The chief subject of the evening was the 
consolidation of the merchants’ association and the 
Chamber of Commerce. Charles H. Jones was the speaker 
and his remarks were listened to with great interest. A 
committee was appointed to meet with a similar com- 
mittee from the retail club to consider the state inspec- 
tion laws. President Blanchard named the following for 
this purpose: W. M. Weston, Frank Arend and E. C. 
Hammond. The National Wholesale Lumber Association 
sent an invitation to the association to send two dele- 
gates with the president to attend the meeting in Phila- 
delphia, Mareh 2 and 3. The following members will 
attend with the president, H. W. Blanchard: W. M. 
Weston and William E. Litchfield. Among those present 
—_ Herbert W. Blanchard, Charles H. Jones, William 

. Litehfield, A. M. Moore, H. B. Fiske, W. D. Wiggin, 


Harry Wiggin, Horace C. Bickford, G. I. Jones, W. R. 
Chester, F. B. Badger, James Manson, FI’. E. Page, F. W. 
Page, E. J. Hammond, Irving G. Hall. 





NEBRASKA TOURISTS ENTERTAINED BY SOUTH- 
ERN LUMBERMEN. 

BIRMINGHAM, ALA., Feb. 18.—A party of thirty-five 
members of the Nebraska Lumbermen’s Association, 
together with their wives, left Birmingham this morning 
for Cuba by way of Pensacola after having spent the 
night in this city. While here they were the guests of 
the Building Material Men’s Exchange of Jefferson 
county. Arriving in the city yesterday afternoon the 
party was taken in automobiles for a sightseeing trip 
over the city, and all expressed themselves as delighted 
with the beauties of the Highlands section of Birming- 
ham. Following the ride they returned to their cars for 
a short time and later boarded a special electric car for 
the Country Club, where they were guests of the local 
exchange at a banquet. At the head of the board sat 
H. H. Snell, president of the exchange, and speeches were 
made by E. F. Dodd, of Newport, Neb.; Richard Ran- 
dolph and A. W. Nelson, of Birmingham and others. 
Mr. and Mrs. Miller Brevier, of Grand Island, Neb., 
entertained the party with music on the flute and piano. 
The visitors were in charge of Bird Critchfield, of Lin- 
coln, who is secretary of the Nebraska Lumber Dealers’ 
Association. Members of the party will visit’ Havana 
and other points in Cuba and they expect to be back 
in Lincoln March 6. 





BOSTON CLUB ELECTS OFFICERS. 

Boston, MAss., Feb. 19.—At the recent meeting of 
the Lumber Trade Club the following officers were 
elected: President, Howard C. Morse; first vice presi- 
dent, Francis Page; second vice president, Edward 8. 
Tenney; secretary and treasurer, E. E. Downes. The 
executive committee elected were E. W. Cottle, E. D. 
Sawyer and F. T. Manson. The following committee, 
Edward D. Walker, E. D. Sawyer and H. C. Hunter, was 
nominated to confer with a committee from the wholesale 
dealers relative to inspection laws. 





CLEVELAND EMPLOYERS ORGANIZE. 

CLEVELAND, OHIO, Feb, 23.—The annual meeting and 
dinner of the Employers’ Association, Cleveland, was 
held at the Hollenden hotel Thursday evening, February 
18. About 250 were in attendance, representing all lines 
of employers in the city. The organization, while not 
antagonistic to union labor, is endeavoring to remedy 
some of its abuses, among them being the limited number 
of apprentices, the boycott, the compulsory use of the 
union label and the closed’ shop. The association pur- 
poses to open free employment bureaus and a publicity 
department and to enlarge ifs Jegal department. W. B. 
Martin, representing the lumber interests and C. T. Wil- 
liams, the box factories, were elected on the governing 
board. 








NASHVILLE FURNITURE DEALERS MEET. 


NASHVILLE, TENN., Feb. 24.—The great growth of the 
Retail Furniture Dealers & Merchants’ Association of 
Nashville during the first year of its existence was evi- 
denced when seventy-five members of the organization 
gathered about a banquet board at the Duncan hotel. A 
delightful menu was served, to which all present did full 
justice. Secretary Walter Sanford made a few remarks 
as to the work of the organization, after which there 
were responses to various toasts. John Jones was toast- 
master, The following were the toasts: T. F. Bonner, 
“The Relation of the Manufacturer- to the Retailer”; 

W. H. Clarke, “Advice te Young Men”; Perey Sharpe, 
“The Furniture Business Sixty Years Ago”; W. S. Den- 
nison, “Relation of the Inside Man to the Outside Man” : 
Senator H. E. Howse, “Needed —e in the Inter- 
ests of the Furniture Business”; C. K. Hart, “The Legal 
Phases of the Furniture Business” ; John P. Roberts, 
“The Growth of the Business in the Last Ten Years.” 
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Will Pay CASH tor 
FIVE MILLION FEET 


1-INCH 


LOG RUN COTTONWOOD 


Quote lowest price F. O. B. 
millon grade. Mill inspec- 
tion and cash as shipped. 


American Lumber & Mfg. Co. 


PITTSBURG, PA. 
























Capacity 200 M. Feet Per Day. 


Kendall Lumber Company, 


MANUFACTURERS, 
WHITE OAK, HEMLOCK, 
RED OAK, HARDWOODS 
POPLAR. and CROSS TIES. 





mus | Senate: PITTSBURG, PA, 2m 














YELLOW JPINE 


9 Large and well assorted stocks kept 
on hand at all times insure the filling 
of orders without unnecessary delay 


Ke Gunain Cexpary 


PITTSBURG, PA. 








. =NEW YORK | 


Hotel Schuyler 


57 to 63 West 45th 


Between 5th and 6th Avenues. 


‘OST satisfactory accommodations for tourists; 
center of shopping and theatre district ; rates 
ranging from $3 to $5 per day with board, or 
sitting zoom, bedroom and bath at $2 to $4 


per day, without board. 
M. LUEZ, > 








LOCATIONS FOR 


FURNITURE FACTORIES 
WOODWORKING PLANTS 


ON THE 


Illinois Central 


AND 


Yazo0 & Mississippi Valley Railroads 











There are thousands of acres of tim- 
ber properties tributary to the above 
lines awaiting development. 





For full information address 


J. C. CLAIR 


No. | Park Row 
CHICAGO 


industrial Commissioner 
Illinois Central R. R. 
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White | 


P ‘ 
Cut from large logs and runs 
wide. It is thoroughly dry stock. 


4 Cars 4” and 6” C and Better 
Bevel Siding. 


Telecode used. 


Johnson Lumber Co. 


Exporters of Pine Lumber. 
Long Distance ’Phone Grand 355. Milwaukee, Wis. 


—— 


WISCONSIN AND 
MICHIGAN STOCK. 
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HIGH 
CLASS 
WHITE 

PINE 


1 to 4” thick, We have always on hand a 
large assortment of above class of lumber 
Buffalo and Tonawanda Grading. 


Write for Prices. 


A. S. PIERCE, 


First Nat’] Bank Bldg., RHINELANDER, WIS. 


We can always 
furnish anything 
in White Pine 


Uppers, Selects, 
Fine Common, 
And Cutting-up 


_J) Lumber. 
































/ FoR PROMPT SHIPMENT 
MIXED CARS 


White Pine 
and Hemlock 


Boards, Strips and Dimension Especially 
Bevel Siding cravzs. 
Place Your Orders With 


RICE LAKE LUMBER CO. 


RICE LAKE, WISCONSIN. f 

















OUR SPECIALTIES 


Pattern Lumber, 

Box Material, 
Factory Stock and 
Beveled Siding 


Wisconsin Cork Pine 


Cut full width and thickness. Mixed cars to retail trade. 
We carry a large stock and complete assortment, 
MANUFACTURERS AND WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 

















[White Cedar Products 


Ties, Posts, Poles, Piling and Shingles 
Write for delivered prices. Prompt shipment 


ANDREW EMERSON, Dunham, Mich. 








NORTHEASTERN IOWA RETAILERS MEET. 





Experience Meeting at Dubuque Proves Profitable and Entertaining—Retall Yard Stocks 
° and Collections Ably Considered—Officers Elected. 





The annual meeting of the Northeastern lowa Retail 
Lumbermen’s Association was held at the Julien hotel, 
Dubuque, lowa, Friday, February 19. The committee 
having in charge the preparation of program had 
planned to have a number of prominent speakers, in- 
eluding John W. Barry, of Cedar Rapids; W. G. Hollis, 
of Minneapolis, and others, participate in the discussions, 
but unexpected contingencies prevented the attendance of 
any of these and the convention was, therefore, turned 
into a sort of general experience meeting, which at any 
event proved highly profitable and well worth attending. 

The session was called to order at 2:30 p. m. in the 
convention hall of the hotel, President A. M. Fellows in 
the chair, After a few introductory remarks by the 
president the minutes of the previous meeting were read 
by Secretary G. D. Rose and approved. 

The secretary also reported briefly upon the work done 
by the association during the last year, after which he 
read a letter from the Pacific Coast Inspection Bureau, 
of Minneapolis, describing the services rendered by that 
organization in the inspection of Pacifie coast shingles. 
Mr. Rose recommended that members of the association 
try out this inspection bureau, believing as he did that 
it would prove a profitable investment. He next pre- 
sented his report as treasurer, showing the condition of 
the finances of the association as of February 19, which 
is here given: 


Balance on hand February, 1908.................... $ 4.37 
ee CIE GI SII oon cn ccecs.ncedeenecnesee 253.00 
I carina care ae © divas Siu ac Gace mere dibaie-e:oogse miaaceaai 35 
IIE 5.5 0.54 Dain aramisiaainarics sibsawad aoasin teed oe $257.72 
NEED ieee sore oe eis sks ae Cee ke EAes eked OREO 109.76 
DM NN soci cede 46a ee ee enene eee $147.96 


Regarding this report and the arrangements for the 
meeting Mr. Rose said: 


We have been rather fortunately situated in the past 
us regards expenses of banquets, which have been taken 
care of by the wholesalers of Dubuque. They have always 
provided us with the banquets, which I think have com- 
pared favorably with anything we ever get anywhere else. 
It is certainly more than we would be able to do our- 
selves. But, as you have been told many times, we must 
have money to carry along the business of the association. 
We have some slips here that I am going to have passed 
around covering membership dues for the ensuing year. 
They are payable any time before March 15. We would 
like to get the association on a more independent basis. 
If you could speak to your neighbors—those who have 
never paid dues—and get them to send in their checks 
along with yours it would increase our funds sufficiently 
so that we would be able to meet all of our own expenses 
at the annual meeting. 

We want to assure you that we are not at all to blame 
for the dearth of speakers. We have done more than 
ever before to secure good ones for this meeting. Mr. 
Johnson, of the Central Lumber & Coal Company, and 
myself have been spending most of our time during the 
last week trying to get somebody, and I have been corres- 
ponding with a number of people ever since the Minne- 
apolis meeting. We had a number of speakers promised, 
but they have all been compelled to absent themselves. 
Mr. Hollis, who was to have come down here, wrote me 
saying that he had to go to New England. John Barry's 
partner’s family were quarantined on account of scarlet 
fever and consequently Mr. Barry could not get away, so 
we have lost out all around so far as speakers are con- 
cerned. 

The president appointed an auditing committee or, 
as he designated it, a committee to investigate and re- 
port why there was so much money on hand, and also a 
committee on resolutions. 

The next feature of the program was an address by 
A. C. Johnson, taking as his subject, “Retail Yard Stocks 
and Collections.” Mr. Johnson said: 


The subject under consideration is one of considerable 
moment to everyone engaged in the retail business; but 
fear that many of us have failed to give it proper recogni- 
tion. It has reached a point where lumber stocks should be 
not only properly sheltered but well sorted. I think we are 
all agreed on the former, so I will confine my remarks prin- 
cipally to the latter. 

To care for stock properly, one should systematize his 
yard from one end to the other. See that your stock boards 
of various lengths and grades are piled in rotation instead 
of having a pile of 12-foot No. 1 here, a pile of 14-foot No. 
2 over there, and a pile of 16-foot No. 3 somewhere else. 
This same arrangement should prevail through your entire 
stock. If it is arranged in this manner you can start to 
load a wagon at one pile and finish up with the stock you 
wish to put on last without driving around the yard two or 
three times, as is frequently necessary when no system is 
employed. 

As to the care or the handling of stock, I have seen yards 
that looked as though they tcok care of themselves. Lath 
yarn, broken lath, empty cement sacks, shavings where a 
screen door or window frame had been made, short pieces of 
lumber used for piling purposes in unloading cars were 
scattered throughout the yard to such an extent as to give 
it a very untidy appearance, as well as to increase the fire 
hazard. Do not allow the yard to get in this condition. It 
requires only a few moments with a garden rake to make a 
wonderful difference in the general aspect in addition to the 
saving resulting from the collection of short lath to be 
used in repiling. 





Profit in Small Things. 

With the increased consumption of cement, the item of 
sackse is a more important factor today than it was a few 
years ago. They are worth something. Care should be 
exercised in checking up those returned to see that you do 
not get worthless or foreign sacks for which the mill will 
make no allowance. Impress upon the mind of your cus- 
tomer the importance of keeping them dry and returning 
them to you in good condition; then see that they are care- 
fully sorted and counted; not left in a pile where they were 
dumped out of the farmer's wagon until they have been 
rained on or scattered about the yard. During the last 
year we have suffered a considerable loss on this item. Profit 
by our experience; give more attention to your cement 
sacks. This may seem like a little thing, but it is the little 
things that make the big things and the small leaks that 
make the big leaks. Stop the small leaks and notice the 
difference in the red ink balance in your profit and loss 
account at the end of the year. 

It is impossible for us all to agree upon the same sub- 
jects and all to do things just alike; but I am very much 


‘ 


opposed to piling common lumber, such as stock boards, 
shiplap, drop siding, fencing ete., into the shed direct from 
the wagon as it is unloaded from the car. 

In the first place, there is a greater opportunity for error 
in the tally. Secondly, in the rush to get the car unloaded 
within the free period the chances are that it will not be 
properly stripped, which is an essential thing if it should 
nappen to be a little too green, 

With a shortage of stocks at the source of supply, lumber 
fresh from the saw is sure to follow and unless it be fairly 
well seasoned before it goes into a closed shed it will 
mildew; which depreciates the selling value to the consumer 
very materially. specially is this true of yellow pine, the 
wood which has made remarkable inroads on northern pine 
during the past few years. 

If you have not seen the bottom boards in the piles of 
your yellow pine fencing, shiplap and drop siding within 
the last year look at them when you go home. You will be 
surprised at the damaged condition of some of the stock. 
In any event, it will result in turning over the pile; and 
that is the important thing. 

Do not start a pile and keep putting the new material 
on top, for if you do it won't be long until the bottom of 
the piles will begin to show their age. Did you ever go 
into a yard where all the stock looked new and bright?, It 
looked good, didn’t ity That was the result of system and 
a little manual labor. 


Care in Ordering. 

Another thing that should be given more than a passing 
thought is the ordering of stock. Sitting in an easy chair 
at a rolltop desk is not the place to make out an order, 
unless you haye first been out in the yard and gone over 
your stock to see what is needed. You can not guess at it 
or make up an order from memory. If this lax method be 
employed a large and poorly balanced stock will be the 
result at the time of the annual inventory. Moreover, do not 
order three-fourths of a car to get a few pieces. Endeavor 
to substitute something else that will answer the purpose 
satisfactorily. This can be done often if proper effort is 
made, 

Gentlemen, be thoroughly up to date and eflicient sales 
men whether you are running a yard for yourselves or for 
someone else. It pays well in either case. 

Now, with regard to collections, this seems to be one of 
the most perplexing problems that confronts the retail mer 
chant today. I think we are all beginning to realize that 
we have been entirely too lax in this matter. The grocer, 
the butcher, the dry goods merchant and the implement 
dealer have contributed largely to the success of the mail 
order houses ; but the retail tumber dealers have contributed 
many times more than any other merchant by carrying in 
definitely the accounts of those who have been sending 
their ready money to the catalog houses and they have 
hesitated even to send statements showing the condition of 
their accounts for fear of giving offense. 

This system is all wrong; in tact, it is no system at all. 
In the first place, credit should not be extended without a 
specific understanding at the time of sale when settlement 
is to be made and the date agreed upon should be noted on 
the sale ticket so that it can be transferred to the ledger 
with the ameunt. Then in drawing off your list of accounts 
at the end of the month your attention will be directed to 
those becoming due the first, second, third and fourth weeks 
of the succeeding month and you will be in position to re 
mind your customers of their promise to pay on the dates 
shown. 

The banker has no fear of offending his customers by 
notifying them of the date on which their note matures with 
the request that they call and settle or make arrangements 
for its renewal. You can do the same thing with equal 
propriety if your customers understand that you are doing 
business on business principles. It is only a matter of 
education, 

It is astounding to think of the vast amount of capital 
tied up unnecessarily in outstanding accounts. In order to 
get some accurate information upon this subject, an inquiry 
was made a short time ago of seventeen line yard companies 
as to what percentage of their 1907 sales was on their 
books January 1, 1908, what percentage of their 1908 sales 
was on their books November 1, and what percentage of 
their 1908 sales was on their books January 1, 1909, with 
the following results: 


1907, gross sales..January 1, 1908, average percentage, 23.45 

1908, gross sales.. November 1, 1908, average percentage, 41.3: 

1908, gross sales..January 1, 1909, average percentage, 23.16 
The highest percentages for these periods are: 

PE SR RR err a re 34.6 percent 

GE reenter eae 60 percent 

a eS rte toner oer nm 28 percent 


From the best information I have been able to obtain, the 
extension of credit for a period beyond the average time 
granted by other merchants based on 6 percent interest 
amounts to a reduction of 75 cents a thousand on every foot 
of lumber sold by the retail dealers of lowa, besides an 
additional Joss in accounts because of their age. Many 
accounts are perfectly good at the time of sale, but are 
allowed to run until they become absolutely worthless. 


A Cash. Basis. 


Is this not sufficient evidence that we must give some 
consideration to the extension of credit and the matter of 
collections? ‘The great mail order houses of this country 
are doing a tremendous business annually on a cash basis 
and are daily in receipt of money that should go into the 
cash drawer of the retail dealer in payment of overdue 
accounts. 

Getting the money is not the only thing to be considered 
in your effort to reduce the outstanding balance if you ex 
pect to continue in business. To analyze the situation accu- 
rately, to size up each customer, and decide what course to 
pursue is a task which tests the manager’s acumen. This is 
what demonstrates his fitness or his unfitness. A few 
blunders on his part will result in diverting to other dealers 
the trade which he once had and which he should have 
retained but lost because of his failure to correctly size up 
the situation. 

Get all possible facts regarding your customer; facts 
about the man himself, his business character, his persousa!l 
character, his personal habits, whether expensive or other 
wise. Unless you are entirely familiar with his financial 
responsibility ascertain if possible how much real and per 
sonal property he possesses and whether it is free from 
incumbrances. Kven with the fullest possible information 
mistakes are occasionally made. When the debtor gives a 
voor reason for slowness in meeting payments it is time to 
nvestigate thoroughly his paying ability and perhaps take 
steps to enforce collection. 

It has been my observation that collections can best be 
effected by personal interview, but it is quite impossible to 
see all delinquent debtors and we must, therefore, reach 
many of them through the mail. A collection or a dunning 
letter, as it is more commonly called, should be the most 
carefully worded of all letters. . 

A personal request for payments must be made with 
tact; but a letter even more tactful. Use your own man- 
nerisms if possible, especially in writing to a man who 
knows you personally. Do not use stereotyped and hack- 
neyed phrases. Imagine he is sitting in your own office and 
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say what you have to say in as nearly a conversational style 
as you can. 

The best test of any theory or idea is to put it into 
practice. I believe we are all fully convinced that the con- 
dition of our accounts is not what it should be; then let us 
be up and doing with the full determination that henceforth 
the extension of credit and the handling of collections shall 
be given proper consideration. 

Following Mr. Johnson, Secretary Reeves of the North- 

ar ’ he : - 

western Retail Coal Dealers’ Association, Minneapolis, de- 
livered an able extemporaneous talk upon the coal sit- 
uation as applying to retail yards, which was of much in 
terest. He made a plea for the codperation of the retail 
lumbermen in the work of the Northwestern coal asso- 
ciation and his remarks were heartily indorsed by E. G. 
Franklin, of Delmar, who in a few remarks emphasized 
the importance of the work Mr. Reeves has been doing 
for the retail coal men. 

L. KE, Streater was called upon for some remarks on 
mail order competition. Mr. Streater discussed this sub- 
ject from a practical standpoint, emphasizing the im- 
portance of keeping close tab on the prospective customer 
who is getting catalog house figures on his bill, and mak- 
ing one recommendation in particular, that the retail 
dealer should not figure upon the bill provided by a eus- 
tomer of this kind but should wait until the customer has 
received figures from the catalog house and then figure 
on the same stock which the catalog house proposes to 
furnish. He called attention to the fact that if the re- 
tailer figures on the items called for by the customer and 
then the customer sends to the catalog house and gets 
figures upon an entirely different lot of stock, the price 
will be far under that of the retail dealer; whereas. 
if the retailer were figuring on the same material hé 
could make as good or better a price than that quoted 
by the mail order house. On this subject he said: 

The farmer will invariably tell you to give him your 
figures and he will compare them with the mail order 
house figures. The thing for you to do is to insist upon 
making a price on the same bill as he has had figured 
by the mail order house; if he is satisfied with the bill 
as they propose to furnish it, selling it to him on that 
basis and on the same terms that the catalog house pro- 
yoses, cash in advance. But if you make a price on the 
Pint he brought in to you and try to meet mail order 
competition on poorer stuff you will find you will have to 
sell at wholesale or, better, to meet a mail order price, 
which contains at least 20 percent profit to the catalog 
house. 

After the auditing committee had reported that the 
books of the treasurer were correct the committee on res- 
olutions presented the following report: 

We, the committee on resolutions, beg leave to report 
as follows: 

Resolved, That the Northeastern Iowa Retail Lumber- 
men’s Association, in convention assembled, is very much 
indebted to the manufacturers of Dubuque, comprising 
the following: Standard Lumber Company; Carr, Ryder 
& Adams Company, and Farley & Loetscher Manufactur- 
ing Company, and to the several line yard companies 
having headquarters at Dubuque, for their very kind 
invitation to participate in the banquet to be given by 
them at the Hotel Julien this evening; to Secretary G. H. 
Reeves, of the Northwestern Retail Coal Dealers’ Asso- 
clation, and the several others, for favoring us with talks 
which have been of so much interest and benefit to us; 
and be it further 

Resolved, That our thanks are due to the management 
of the Hotel Julien for furnishing us without charge with 
the quarters in which this meeting is being held. 

The meeting adopted the resolutions as presented and 
proceeded to the discussion of general business, in which 


nearly every one present participated. The election of 
officers, which concluded the session, resulted as follows: 

President—S. B. Bellamy, Nashua. 

Vice President—Joseph Copeland, Cresco. 

Directors for two years—A. M. Fellows, Lansing; C. W. 
Chapman, Waterloo. One year—W. F. Fuelling, Farmers- 
burg; J. F. Keve, Arlington; E. R. Stone, Delhi. 

The meeting adjourned at 6 p. m. At 7:30 p. m. the 
members and visitors met in the main dining room 
of the Julien hotel to participate in the banquet given by 
the manufacturers and line yard eperators of Dubuque. 
The banquet was a delightful one and was distinguished 
from the ordinary by the corps of unusually good speak- 
ers, including M. I’. Conley and W. H. Torbert, of Du- 
buque; retiring President Fellows; President S. B. Bel- 
lamy; Fred Fisher, of Maquoketa, president of the East- 
ern Iowa Association; W. H. Klemme, of Ridgeway; 
E, J. MeCormack, of Stockton, Ill., and C. W. Chap- 
man, After the speaking the banqueters were enter- 
tained by a vaudeville program from the Bijou theater 
which lasted until well after midnight and concluded a 
most successful meeting. 

Dealers Present. 
A. W. Savage, Coggen. Guy Burgess, Cresco. 
J. W. Rabenau, Manchester. Charles Spahn, Dubuque. 
C. P. Rockstead, Monticello. G. D. Rose, Dubuque. 


J. W. Weber, Masonville. Cc. M. Peaslee, Dubuque. 

O. L. Hedlund, Dubuque. k. J. Smith, Independence. 

Cc. W. Chapman, Waterloo. D. W. Armstrong, Dyersville. 
S. B. Bellamy, Nashua. kh. A. McGee, Farley. 

W. A. Granger, Nashua. J. D. McAllister, Hopkington. 
John Freyman, Dyersville. KE. J. Ellis, Farley. 

W. H. Furrow, Tripoli. EK. J. McCormick, Stockton, IIl. 
F. J. Ward, Minneapolis, E. R. Stone, Delhi. 


n. George Blamer, Independence. 
L. Streeter, Cedar Rapids. Noble Little, Waterloo. 

J. W. Kirkpatrick, Ainsworth. Guy O’Donnell, Elma. 

Roy Fisher, Prairieburg. R. Shephard, Hudson. 

J. W. McAllister, Hopkington. S. C. Irvine, Stanley. 

G. A. Davis, Fayette. W. H. Klemme, Ridgway. 

Hi. J. Johnson, Worthington. F. J. Wackerbarth, independ- 
J. F. Keeve, Arlington. ence. 

ik. J. Franklin, Delmar. Kk. B. Chandoin, Riceville. 
Ford Fisher, Maquoketa. W. F. Fuelling, Farmersburg. 
William Goetz, Postville. J. Hi. Tracy, Fayette. 

A. M. Fellows, Lansing. W. W. Saylor, Waverly. 

G. A, Thomas, Fredericksburg. F. F. McCaffery, Harpers Fer- 
S. M. Furrow, Lawler. ry. 

W. H. Heyer, Sumner. Justus Frudden, Dubuque. 
Charles Dickman, Sumner. William Kearney, Cascade. 
Ik. G. Shacherer, Winthrop. John Foulke, Cascade. 

A. C. Johnson, Dubuque. H. A. Joiner, Maquoketa. 
N. J. Steichen, Dubuque. W. C. Austin, Austinville. 
James Copeland, Cresco. J. A. Peryon, Dubuque. 


Visitors, , 


Cc. O. Gronen, Waterloo. W. J. Young, Dubuque. 

L. B. Stewart, Cedar Rapids. W. J. Adams, Dubuque. 

L. W. Boyce, representing N. W. A. Cullen, Dubuque. 
W. Lumbermen’s’ Assn., H. G. Eschen, Dubuque. 
Minneapolis, Minn. J. T. Carr, Dubuque. 


Min 
EK. 


G. _H. Reeves, secretary N. A. F. Baal, Dubuque. 
W. Lumber Dealers’ Assn., C. W. Richards, Dubuque. 
Minneapolis, Minn. DD. L. Dennis, Dubuque. 
Lee Lahon, Chicago, III. D. H. Devans, Dubuque. 
B. T. Babbitt, Clinton. F. A. Strertler, Dubuque. 
F. H. Sterling, Dubuque. lL. R. Hyde, Dubuque. 


S. V. Martin, Dubuque. Eugene Ryan, Dubuque. 
B. R. Hervey, Dubuque. J. A. Loescher, Dubuque. 
L. C. Nolan, Memphis, Tenn. M. D. Stokely, Dubuque. 
F. E. Reynolds, Minneapolis, L. T. Metz, Dubuque. 


Minn. O. A. Kayes, Dubuque. 
II. C. Reynolds, Minneapolis, Justin McCarthy, Dubuque. 
Minn P. H. McCarthy, Dubuque. 


EK. K. Hughey, Bellevue. W. H. Meuser, Dubuque. 
J. F. Rippey, Clinton. A. I. Kellogg, Minneapolis. 





DOOR AND MILLWORK SITUATION IN THE COUNTRY AT LARGE. 


The unsettled weather conditions appear to have 
had little effect on the millwork situation in Chicago. 
As the season advances the sash and door trade shows 
more activity. Orders are principally for stock sizes 
and immediate shipment can be made as the local 
millwork producers have a fair stock on hand. Nu- 
merous inquiries are being received for specialties and 
manufacturers look for a fair business in a short time. 
Carload business has fallen off and is not expected to 
revive until the middle of March. Millwork manu- 
facturers who produce only for the local trade are not 
overly busy, as the weather has delayed building. 
Building permits for the last seven weeks show a 
heavy increase over the same period last year. Mill- 
workers sce no reason why a good spring trade will 
not develop. Retail yards have completed inventory 
and are more conspicuous in the market. 

According to reports window glass is moving slowly, 
as is customary at this season of the year. Stocks are 
low, due partially to the strike which has been on for 
more than two months, and while existing conditions 
may temporarily carry prices lower than they are at 
the present time all signs would seem to point to 
better values when an active market develops. The 
new glass organization, the Window Glass Workers’ 
Alliance, has been making considerable headway and 
seems to be receiving much encouragement from manu- 
facturers. At present six factories are operating un- 
der its seale, which has a minimum basis of forty-two 
for single and sixty-eight for double and several of 
the factories will resume in the near future under the 


sume scale, 
* * * 


The door and woodworking mills of Buffalo, N. Y., 
have been fairly busy the last month notwithstanding 
the fact that the general lumber business has been 
dull. Some mills are running to specialties, one mill 
taking considerable interest in the woods that have 
been dyed in the log, and already considerable inquiry 
has been made for doors and trim. It has been sug- 
gested that if these dyed woods turn out to be as 
good as is claimed the end of the veneered door is 


nearly in sight. 
* * _ 


The sash, door and blind trade, of Baltimore, Md., 
is in a fair condition, and the activity among the 


builders tends to keep it so. Competition is less 
strenuous than it was during a large part of last 
year, and the returns are accordingly more remunera- 
tive. The local factories are running along without 
pressure, though they are busy most of the time. 

had bed al > * -@ 

Prices on special work are to be advanced this year 
by the Minneapolis and St. Paul, Minn., factories. 
They have hardly cleaned up last year’s orders, and 
now are beginning to figure on a new season’s busi- 
ness, which promises to be fully up to the mark. There 
are sigus that the demoralized condition of prices is 
coming to an end, as manufacturers have come to 
realize that they have been working up to capacity 
on business that paid very little margin of profit. The 
slight advance scored on stock sizes shows the trend 
of things. The factories are running largely on stock 
sizes, but have not a large quantity made up. 


7” . * 


The sash and door trade with the Kansas City job- 
bers is very satisfactory, considering the time of year. 
The demand is at least normal for stock goods, and 
some think that it is better than normal. There is 
every indication that the spring business will be better 
than that for the spring of 1908, and the jobbers here 
are preparing for an active spring season. The de- 
mand for millwork locally has been good for the last 
— or more, and the mills here have been quite 
usy. 

x * + 8 

St. Louis factories report business quiet, as would 
naturally be expected. Contracts that were made have 
been completed and it is early yet for spring business. 
Estimating, however, is going on and the indications 
are that as soon as the season begins there will be 
a rush of orders. There is some stock work still being 
done, but that has been about completed. Prices are 
firm. 

* * * 

The situation in New York city and vicinity does 
hot indicate a heavy spring demand. The number 
of building permits issued since the first of the year 
is unprecedented, but until actual work is started on 
some of these plans, it is difficult to figure how there 
will be much of an inerease in the millwork demand. 
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Sawyer Goodman Company 


MAKE PROMPT SHIPMENTS OP 


WHITE PINE and BASSWOOD 
BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER. 


MARINETTE, WISCONSIN’ 
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Chippewa 


Lumber&BoomCo, 
Chippewa FallsWis. 
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Dry Hemlock 


Quick shipments guaranteed—No car shortage here, 


8,000,000 ft. Piece Stuffs & Boards. 
WE RAVE ; 300,000 ft. 1 & 2in. D Select & Bet. 


The JOHN WEEK LUMBER CO. 
STEVENS POINT, WIS. 


Established 1851. Incorporated 1884, 














When You 
Want Prompt 
Shipment 
Send your orders to 
us, forifthere’s any- 
thing on earth we 
pride ourselves on 


it’s the way we fil 
orders. Tell us your wants and we will quote you prices on 


Lumber, Lath and 
Shingles 


for early delivery. You can rest assured we will spare no 
effort to fill your order satisfactorily. The secret of our 
success is the close attention given our customers. Let's 
get acquainted. 


Alexander Stewart Lumber Co., 


We use the Telecode. WAUSAU, WIS. 
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Rhoads Leather Belting 


@ The Rhoads leather business was established in America 
about 1701. The active members of the present firm are the 
sixth generation of the Rhoads name engaged in this same 
business handed down from father to son. 

@ To the good old ways we are alert to apply science and 
experiment, and to add improvements which stand the test of 
use. So we offer you one of the very best belts made—well 
stretched, well balanced, long lived. 


@ The Rhoads Leather Belt is now on sale in our own store 


in Chicago. 
PHILADELPHIA, 12 N. Third St. 
NEW YORK 


J. E. Rhoads & Sons de Paton Serect, 


Factory and Tannery, Wilmington, Del. CHICAGO, 243 E. Randolph St. 
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Anything We Miss | 


in sawing a log you can rest assured 
isn’t worth saving and asa result we 
can give you anything you want from 


LATH3 TIMBERS 


Drop us a line telling us your wants 
and we will gladly quote you prices. | 


WE USE THE TELECODE. 


CA.Seim Lomper Co. 


Lumber Manufacturers. 
MINNEAPOLIS, MINN. 


44th Avenue, North and Lyndale. 
Branch Office: PEORIA, ILL., M. A. Magruder, Mgr. 











Standard of Excellence 


We eliminate everything that does 
not come up to this Standard, which 
enables us to practically Guarantee 
the Quality of our 


NORTHERN PINE 


Our estimates talk— Let us hear 
from you. 


NORTHLAND PINE COMPANY 
MINNEAPOLIS, MINN. 




















A Few- 
Surplus Items 


1x8 16’ No. 1 Norway 

3x12 16’ No. 1 Norway 

1x8 and wider, D and Better 
White Pine, 6, 8 and 10’ 


Ask For Prices’ 


CARPENTER-LAMB CO. 


No. 126 Security Bank Bldg. MINNEAPOLIS, MINN. 















PROGRESS OF A WEEK IN THREE EASTERN STATES. 





Fairly Good Tone to Trade Noted in Many Sections — Metropolitan District Show a Big 





THE METROPOLITAN DISTRICT. 

NEw York, N. Y., Feb. 24.—While there is little 
direct lumber in the construction of the big office build- 
ings, which are built almost entirely of steel and stone, 
the impression prevails that the cut in the price of steel 
is a good thing for business generally, and that a smart 
resumption of building orders for these big buildings 
will result. In Manhattan and Bronx 122 permits were 
issued at an estimated cost of $8,328,400 and in Brooklyn 
plans for the week numbered 154, costing $803,525. 
These figures show a gain of 102 permits for the first 
two boroughs and ninety-seven gained for Brooklyn. 
Another favorable feature is the inquiry that has been 
received during the last few days from railroads. This 
class of business had practically come to a standstill. 

The city dock department has a large amount of work 
on which it will start operations as soon as proper pro- 
vision can be made for financing it. For this purpose 
$10,000,000 in bonds will be sold and it is reported that 
some interesting contracts will be placed within a short 
time after the bonds are sold. 

F. J. Johnson, of Bliss & VanAuken and the East 
Coast Lumber Company, 18 Broadway, says the demand 
for dressed yellow pine is good and the inquiry is satis 
factory. Mr. Johnson states that purchases are on a 
good basis for I*ebruary. 

J. M. Hastings, of the J. M. Hastings Lumber Com- 
pany, Pittsburg, Pa., and president of the Davison Lum 
ber Company, Limited, 1 Madison avenue, spent a few 
days of last week in town with managing director M. 
W. Teufel. The latter regards the outlook for eastern 
spruce very favorably, and says the demand for eargo 
shipments, especially in export lines, has shown much 
strength since the first of the month. 

W. D. Mershon, of Mershon, Schuette, Parker & Co., 
1 Madison avenue, finds a good inquiry for white pine, 
but says actual purchases are on a limited basis. The 
company, recently has added considerably to the selling 
force of the eastern oflice and some desirable business 
has resulted. 


FROM WESTERN NEW YORK. 

BurraLo, N. Y., Feb. 24.—The general lumber trade 
is quiet and there are dealers who say that the full re 
turn to business is farther off than most people realize. 
It is true that the consumer is not feady to buy lumber 
or anything else in any larger quantity than will answer 
for his immediate needs, and there is nothing in sight to 
indicate that he has any intention of changing his mind. 

This condition of affairs, together with a market that 
the buyer calls weak, but which actually is in as healthy 
condition as it has been for some months, is having a 
rather depressing effect on the trade. The trouble seems 
to lie in the fact that longleaf yellow pine is not selling 
as readily as millmen would like, with the result that 
certain small mills have been obliged to make conces- 
sions in order to dispose of their stocks. With yellow 
pine weak, it is only natural the consumer looks to see 
everything else in the same condition. 

The Haines Lumber Company reports that it has re 
cently bought several million lath which they will bring 
down soon as navigation opens. 

M. E. Preisch is in Michigan and the Georgian bay 
district buying white pine for the Haines Lumber Com 
pany. He is not expected back for several weeks. 

S. B. Taylor, of Taylor & Mason, is buying oak and 
other hardwoods in Tennessee and Arkansas. The ijirm 
has moved its office from 801 to $11 White building. 

The city building list was rather light last week, the 
number of permits issued by the municipal building de- 
partment being forty-three, of which twenty-one were for 
new frame dwellings. The valuation was $82,075. The 
amount of building in prospect when spring opens is very 
good, however, announcement of several new business 
blocks having been made. 

S. B. Spencer & Co. is the name of a new Buffalo 
lumber firm with offices in the Prudential building. Mr. 
Spencer is well known in the trade, having been con- 
nected with the Lyle Avenue Lumber Company, Roches- 
ter, N. Y.; the Batavia Lumber & Coal Company, Ba- 
tavia, N. Y., and the Fairport Lumber & Coal Company, 
Fairport, N. Y., until January 1. The new firm will 
do a general wholesale lumber business and their an- 
nouncement says that all purchases will be discounted. 

I'he Great Southern Lumber Company, Bogalusa, La., 
is making a bid for castern business and has established 
an eastern branch with the Goodyear Lumber Company. 
Sales Agent J. W. Trounce left last week for a short 
visit to the Cobalt district of Canada. 

Graves, Manbert, George & Co. are overhauling their 
stenmer Mohegan and expending considerable money on 
the barges in their tow. The addition to the box fac 
tory has been completed and some of the machinery has 
been installed. 








QUAKER CITY NEWS. 
PHILADELPHIA, PA., Feb. 24.—There is but a small 
amount either of hard or soft woods at the mill end. 
Prices are holding steady, especially in high standard 


woods. Among the boxmakers there is a tendency to 
nervous trading. Millwork conéerns are bracing up 
somewhat and indoor finish and flooring plants are 


pleased as to the outlook. From the amount of building 
work begun there will, be work enough to keep the plants 
active all season. 

S. Riley & Co. are erecting a planing mill and box 
shook factory in Wilmington, N. C., 280 by 160 feet, 


Gain in Building Permits Granted. 


. 


with a capacity of about 75,000 feet of lumber a day. 
They are installing a high pressure boiler, an engine, 
woadworking machinery from the American Woodwork- 
ing Machinery Company, New York; band resaws from 
W. B. Mershon & Co., Saginaw, Mich., and box ma 
chinery. They have taken office rooms in the Franklin 
National Bank building. 

J. J. Pharo, of the John L. Roper Lumber Company, 
reports business about normal. 

S. Ashton Souder, of Edmund A. Souder & Co., 


Sayvs 
so far in February things have improved. 





SMOKY CITY TRADE NOTES. 

PirrsBuRG, PA., Feb. 23.—About fifteen of the whole 
salers have decided to attend the National 
meeting in Philadelphia next week. It 
fully a score of them will be present. 

During the present week there has been some casual 
buying of hemlock and yellow pine and some fair orders 
taken for hardwoods, but the total is small. There is a 
fairly good tone to the trade. It has been worse, the 
dealers say, and it will be better. Upwards of $60,000,- 
000 in new building projects of all kinds were either 
under way or to be contracted for in Pittsburg during 
the year. The war of. the steel trade is likely to so 
lower prices that it will stimulate speculative and all 
other kinds of buildings, and while some lumbermen 
believe that business never flourishes in a declining 
market of any kind of material the majority believe that 
this will be favorable in the end. There is a trifle more 
activity in the iron and steel industries and railroads 
are fair buyers of materials. 

EK. V. Babcock, of E. V. Babeock & Co., who has been 
in the south for the last three weeks or more visiting 
Cuba and pleasure resorts in Florida, will arrive home 
this week. He will join F. R. Babeock in attending the 
National association convention. O. H. Babeock, who 
spent much of last week in the east visiting Baltimore 
and other sections, 1eturned home impressed with the 
generally favorable conditions of trade promised so soon 
as the spring opening of activities appear. The feature 
of the trade as regarded by this company is in the firm 
attitude of all mills and the generally low condition of 
stocks, while inquiries increase with each week. 

J. H. Henderson, of the Kendall Lumber Company, 
states that contracts for a new saw mill with 75,000 
feet capacity is to be built this spring by the Croft 
Lumber Company at Croft, W. Va., of which he is 
president, 

I. X. Diebold, of the Forest Lumber Company, 1 
turned from a six weeks’ journey into the southwest this 
week and reports mills fairly well stocked with yellow 
pine lumber and business apparently undergoing a quiet 
spell at this time. The Forest company notes 
favorable signs for the spring trade, but at present 
reports buying very slow. The retailers are well stocked 
and are awaiting better weather conditions before moy 
ing out such stocks as they have. For this reason the 
wholesalers are not getting many new orders. 

Linehan Lumber Company reports many inquiries fon 
hardwoods, indicating much business in prospect. 

Bemis & Vosburg report trade quiet but satisfactory. 
Mr. Bemis reports the big mills at Bemis, W. Va., as 
pushed with work, with orders to keep them going for 
three months. 

Willson Bros. Lumber Company reports sales for Jan 
uary the best in over a year and the average for 
February promises to be much better than was antici 
pated. 
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FROM THE FOREST CITY. 

CLEVELAND, OHIO, Feb, 23.—In some lines there has 
been unusual briskness, while in others a dull condition 
is reported. The staple lines are none too active at this 
time, but in hardwoods, particularly in the cabinet woods, 
there is a nice run of business. 

A. M. Allyn and FE. G. Fisher, of the Fisher & Willson 
Company, have returned from an extensive trip through 
Europe. 

W. A. Cool & Son, hardwood dealers of this city, have 
bought a tract of 13,000 acres in Brunswick county, 
about eighteen miles from Wilmington, N. C., which 
contains a large quantity of poplar, oak and other hard 
woods. They will operate the tract and after clearing 
will have some of the finest farm land in the state. 
Ralph H. Ely, recently with the American Column & 
Lumber Company, St. Albans, W. Va., will represent 
them in Ohio and Indiana. 

The Glenville Lumber Company is preparing to double 
its shed space and the capacity of its mill by placing of 
new machinery. 

The Interstate Lumber Company, this city, selling 
agent of the Oconee Lumber Company, Oconee, Ga., 
reports good business in hardwoods. The Oconee Taumber 
Company will install about $5,000 worth of new ma 
chinery. 

TRADE AT TOLEDO. 

ToLeDo, On10, Feb. 23.—Improved weather conditions 
have brought about a pleasing result in local lumber 
business. Some of the oldtime snap and vim lends much 
encouragement to the situation. Inquiries have been far 
more numerous and a great number of sales are reported 
for the week. Local demand has picked up considerably 
and the reeords from the city building inspector’s office 
show a gain in the valuation of the permits issued. 
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An interesting feature has been the attitude of hem- 
lock and yellow pine producers. For many months these 
materials in a sense have been competitors in this mar- 
ket, with prices close together, especially in timbers and 
dimension stuff. More than a year ago yellow pine went 
down the scale until it encroached on hemlock prices, 
and hemlock dealers refused to enter any such competi- 
tion, saying they would sell at those figures or not at all. 
A break in hemlock came, when the Wisconsin hemlock 
entered this field with reduced schedules. Then came a 
break in prices, the Michigan holders refusing to yield 
their market to dealers and manufacturers from the 
Badger state. 

The Wisconsin material withdrew from this field and 
for months but little Wisconsin hemlock has been mar- 
keted in this city. But yellow pine has been a different 
story, and the competition between Michigan hemlock 
and yellow pine has been sharp. It is noticeable that 
when one advances the other is not slow to follow. 


FROM THE TWO TONAWANDAS. 

NortH ToNAwANDA, N. Y., Feb. 22.—A. Weston & 
Son have sold the steamer A. Weston to the Conger Coal 
Company, of Toronto, Ont. The vessel has been used for 
many years by the local firm transporting lumber from 
the firm’s mills at Manistique, Mich., to the yard here. 
The new owners are making repairs on the boat, which 
will be placed in the coal trade next season. 

Much Canadian stock that was bought earlier in the 
winter is being received at the Tonawandas by rail. The 
Twin City Lumber Company has just got in nine car- 
loads of a consignment of 1,000,000 feet that will come 
forward by rail during the next few weeks. 

Levant R. Vandervoort, of Smith, Fassett & Co., has 
been chosen a director of the power boat and sportsmen 
show that will be given at Buffalo, N. Y., during the 
week beginning March 8. The show is to be given by 
the Buffalo Launch Club, of which Mr. Vandervoort is a 
member, and $15,000 will be spent on the arrangements. 





TRADE CONDITIONS IN THE WOLVERINE STATE. 





Lumbermen Optimistic Over Business Outlook for the Year — Logging Operations Are Now 
’ at High Tide—Big Land Deal Closed. 





THE SAGINAW VALLEY. 

Bay City AND SAGINAW, MicuH., Feb. 23.—President 
¥. E. Parker, of Mershon, Schuette, Parker & Co., feels 
much encouraged over the situation in the lumber trade 
and believes the year will be a good one. He says his 
company is doing a fair business in the box trade. Mill 
culls from which box stuff is manufactured can be 
bought in Ontario about $2 a thousand less than the 
prices asked a year ago, and while boxes are a little 
cheaper, business also has increased. In the sash and 
door trade the firm has two months’ orders booked ahead. 

W. B. Mershon left Friday for California. He is a 
member of the forestry commission. 

J. D. Mershon started business on his own account the 
first of the year, opening an office in the Bearlinger 
building, Saginaw, where he is handling all kinds of 
lumber and shingles. He is forming a stock company, 
which soon will be incorporated. He reports business 
very fair, taking into account the unfavorable weather 
that has prevailed during much of February, and looks 
for a good year. He says that conditions are much more 
favorable than they were a year ago. More lumber is 
being called for and more lumber is moving. 

The Michigan Manufacturing & Lumber Company, at 
Holly, which recently bought 1,500,000 feet of lumber 
at Millersburg, is crowded with business, particularly in 
its truck department. It is planning to enlarge this 
department to include several varieties of trucks. 

M. Lamont & Sons, Bay City, who have operated a 
planing mill and finishing lumber factory and yard the 
last forty-two years, have bought several acres of land 
adjacent to.the Mershon-Bacon plant on the river front 
and will erect on the site a modern plant, which will be 
provided with the latest machinery for handling the 
greatly expanded business of the concern. 

The Michigan Pipe Company, Bay City, manufacturer 
of wooden pipe since 1872 and handling 10,000,000 feet 
and upward annually in the manufacture of pipe, has 
contracted to deliver seventy-four miles of wooden pipe 
at Santa Rosa, N. M. The pipe is to be used for carry- 
ing water for the El Paso & Southwestern railroad and 
that company is the purchaser. To fill this order alone 
will require 2,500,000 feet of white pine timber, 1,000 
tons of steel bands, 250 railroad cars to transport it, 
and will keep the local factory running day and night 
for four months. Tests demonstrate this pipe will stand 
a pressure of eighty-seven pounds for the smallest to 
130 pounds for the large sized pipe. The pipe is for 
conveying water from the mountains to supply the trains 
and for other uses. 

At Millersburg 8S. F. Derry is putting in 8,000,000 
feet of logs, some on a 6-mile haul. The mill is in full 
operation, filling a contract for 4,000,000 feet of hard- 
wood for Flint parties. 

For their logging operations in Ontario Eddy Bros. & 
(o., Limited, of Bay City, Mich., have recently in- 
stalled a special logging machine made by the Lidger- 
vood Manufacturing Company, of New York city. The 
atter company is also building for Eddy Bros. & Co., 
Limited, a second plant for use in their spruce’ opera- 
‘ions in the mountains. 





FROM THE FURNITURE CITY. 

GRAND Rapips, Micu., Feb. 23.—A retail lumber yard 
lias been opened at West Leonard street and the rail- 
oad by A. Verhey and Joseph Noorthoek, under the 
name of Verhey & Noorthoek. They will handle a com- 
plete line of building material. Mr. Noorthoek has been 
with the Fuller & Rice Lumber & Manufacturing Com- 
pany for the last sixteen years. 

The Gogebie Lumber Company, this city, has built a 
mill at Marinesco and will cut 8,000,000 feet of lumber, 
hardwood and hemlock, this season. It is estimated there 
is timber sufficient for a cut of ten to twelve years. 
Albert Stickley and E. E. Maddox, of the Stickley Bros. 
Company, furniture manufacturers, are interested in the 
company, and J. K. V. Agnew, at one time superintendent 
of the Pere Marquette railroad, with headquarters in this 
city, is in charge of the lumbering operations. 

A deed was recorded at Lake Charles, La., February 
22, by which William Martin, jr., R. B. and Alice Me- 
Pherson, Livingston county, this state; Alexander Mc- 
Pherson, Detroit, and Mary McPherson, Bigelow, Mc- 
Dowell county, W. Va., transfer to the Delta Lumber 
Company, Delaware, the holding company of the Central 
Coal & Coke Company, 18,889 acres of timber land in 
Caleasieu parish for a cash consideration of $1,127,400, 


The original owners reserve all mineral rights in the 
land. The property was paid for by one bank check and 
the transfer is the largest made in the state since the 
recent depression. 

John F, Bible, many years secretary and manager of 
the Ionia Wagon Works at Ionia, has sold his interest 
and retired from the business. John Thwaites is presi- 
dent of the company. 





THE CITY OF THE STRAITS. 

Detroit, Micu., Feb. 23.—Charles W. Ward, a son of 
the late David Ward, who owns 80,000 acres of forest 
lands in northern Michigan, is so heartily in favor of 
seeing a better forestry law he is delivering a series of 
lectures on the subject. 

Alexander McPherson, president of the Old Detroit 
National Bank, and his brothers in Howell, Mich., and 
other members of the family are principals in a timber 
land sale in Louisiana which amounts to $1,127,400 in 
cash value. The sellers, in addition to Alexander Me- 
Pherson, are: William McPherson, jr., Martin McPher- 
son, R. B. MePherson, Mrs. Alice Spencer and Mrs. 
Bigelow. The purchaser is the Delta Lumber Company, 
of Kansas City, Mo. The McPhersons reserve the oil and 
mineral rights. The land sold comprises 18,889 acres. 





MENOMINEE RIVER NOTES. 

MENOMINEE, MICH., Feb. 23.—Logging operations are 
now at high tide and conditions are ideal. Pickup pine 
is being bought $9 to $12 on ears, according to grade. 
Hemlock is being bought as low as $6 and ranges as 
high as $8.50 on cars. Basswood is selling from $12 
to $15. Pulpwood is low. Balsam and hemlock are 
going at $2.75 on cars and spruce at $4, but there is 
little moving. 

The Noble-Corwin Lumber Company, Ontonagon, is 
shipping a large quantity of basswood to Chicago firms. 

The Van Harbor Land & Lumber Company, Garden, 
has a large crew at work at its mill. 

The Vans Harbor Land & Lumber Company, sold its 
hardwood at Cooks to J. C. Burns, Escanaba. 

Morris & Co, have finished operation near Chassell 
and are moving their outfit to Ricedale. 

Bush & Humphry will keep their men busy at their 
camp in the Porcupine mountains, near Ontonagon, until 
the snow is gone, 

George Pankrantz, of Sturgeon Bay, will move his 
saw mill to Menominee or Marinette. 

The Grimmer Land Company, Marinette, has bought 
20,000 acres of cutover lands in Marinette and Forest 
counties, consisting of the Murphy Lumber Company’s 
lands, 12,000 acres, and 7,000 acres owned by Dr. W. E. 
Fairfield, Forest county. These two fine tracts of land 
adjoin each other. 

Officers and directors of the Green Bay Paper & 
Fiber Company, and the Northern Paper Company, have 
decided to place the management of both corporations 
under direction of Iver J. Terr and John ©, ,Fogarty, 
both with the latter company. L. C. Locklin, secretary 
of the Green Bay Company, recently disposed of his 
stock. 

Luther Lindauer, Kaukauna, has bought the water 
power lots at Little Rapids, near De Pere, owned by the 
Davis Bros., of Neenah, the purchase price being $53,000. 
These lots are the key to the water power at that place. 
Mr. Lindauer has secured a lease of the entire power 
there from the Green Bay & Mississippi Canal Company, 
and plans to build a big pulp mill. 

Gus Frodeer, Clay Cut, Wis., employs fifty men and 
expects to put in 1,500,000 feet of mining timber for 
the Oliver Mining Company. 

Logs and shingle bolts are coming to the mill of the 
Ellenbecker Company, Sawyer, Wis. 

George L. Rawson will begin to operate his saw mill 
at Intervale, Wis., this week. 

The contract for the piling needed at Superior entry 
has been awarded to J. H. Younker, Ashland, for $18,- 
173.76, 

The Grandfather Pulp & Paper Company, Merrill, has 
let a contract for new machinery to cost $25,000. 

The Republic Lumber Company, Marinette, will do a 
heavy sawing this season. A gang saw will be put in 
the former Merryman Manufacturing Company’s mill. 
It has 200 jobbers putting in timber and will saw fifteen 
to twenty million feet of lumber. It is also operating 
the Hamilton & Merryman shingle mill. 

















@ If you have trouble 
with your belting, or 
know of a shop or power 
plant where the belts 
are not acting right, let 
us know and we will 
send you free samples 
of Shultz Belting Ce- 
ment and Shultz Belt 
Dressing. 





Simply write us a | 
stal stating where and 
ow the belts give 
trouble. 
, Ask also for literature about our “ Sable” Rawhide (for 
ordinary drives) and our “Aqua” Rawhide Belting (for use in 
p places, etc.) 


Shultz Belting Co. 


ST. LOUIS, MO. 
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ON SIDE AND TOP HEADS 
OF PLANERS USE 











LEATHER BELTING 


IT IS EXTRA HEAVY 
MADE IN SINGLES ONLY 


Prices and samples upon request 


GRATON & KNIGHT MFG. CO. 


Oak Leather Tanners and Belt Makers WORCESTER, MASS. 
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Telecode 


WE have to offer you— 


TIMBERS 

FLOORING 

DROP SIDING 

FINISH, ETC. 

DIMENSION, ETC. 
WINKLEMAN LUMBER CO. 


Manufacturers and Wholesalers, TACOMA, WASH. 


Cedar and Spruce 
Siding and Finish— 
Shingles —MIil ship- 
ments and Transit. 

















MANUFACTURERS OF 


FIR LUMBER. 


Manley Moore FIR DIMENSION, 
? 


FIR TIMBERS and 
Lumber Co. CAR: MATERIAL, 
Office, Banker’s Trust Bidg. 


ROUGH or FINISHED 
Tacoma, Wash. 


CLEARS and 
Mill, So. Prairie, Wash. 


0. G. GUTTER. a 
CAR AND CONSTRUCTION MATERIAL 
THICK CLEARS 


AND ALL KINDS OF 


FIR LUMBER. 
|, Mineral Lake Lumber Co. 
[wel "wasn, TACOMA, WASH. 
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We Ship Promptly 


FIR LUMBER 


Vertical Grain 


FLOORING 


RED CEDAR 
LUMBER and 
SHINGLES 


Eastern Office: 
HARRISON G, FOSTER, 
849-851 Security Bank Bldg. 
Minneapolis, Minn. 


St, Paul & Tacoma Lor.Co, 


TACOMA, WASH. 


E. G. GRIGGS, President 
A. G. FOSTER, Vice-President 
GEORGE BROWNE, Sec’y and Treas. 
C. A. FOSTER, Ass’t Sec’y and Treas. 
C. W. GRIGGS, Chairman Board of Trustees 

















IN TIMES PAST 


when people didn’t know about our Fir doors. They 
used to say in those days, a Fir door is a 


SUBSTITUTE FOR PINE. 


Those days are ancient history. 


NOW 


where the ambitious builder wants something 


BETTER THAN PINE, 


he hunts till he finds a door which has rift or vertical 
grain stiles and rails and beautifully figured panels 
and then he orders our 


SOFT YELLOW FIR DOORS. 


We also manufacture Cedar Doors, Fir & Cedar 
Mouldings, Finish, Siding, Columns—in fact, pretty 
much everything a yard carries in stock. 


The Wheeler, Osgood Co. 


TACOMA, WASH. 


New York and New England Representative, 
HARRY L. FULLER, 708 Broad Exchange Bldg., Boston, Mass, 
Pennsylvania and New Jersey Representative, 

W. C. ASHENFELTER Builders’ Exchange, Philadelphia, Pa. 
Spokane Representative, 

H, 8. OsGoop Spokane, Wash. 











WE ARE CAR AND CARGO 
SHIPPERS OF 


LONG and LARGE TIMBERS 


SPARS 


GENERAL OFFICES: 


Pacific National Lumber Co. 


Mills at Ashford, Wash. TACOMA, WASH. 














HARDWOOD LUMBERMEN will find it to their advantage 


a to send for free sample pages 
of the ‘Climax Tally Book.’ American Lumberman, Chicago, III. 


FROM WISCONSIN AND MINNESOTA LUMBER TRADE CENTERS. 





CREAM CITY TRADE NOTES. 

MILWAUKEE, WIs., Feb. 23.—While competition has 
been rather strong of late and there has been consider- 
able price cutting, efforts to lower prices in yellow pine 
and hemlock do not seem to be meeting with much favor. 
Lumbermen realize the effect that the yellow pine market 
has upon other lines and every effort is being put forth 
to maintain present schedules. 

The general feeling seems to be that hardwood prices 
are being kept too high and that trade is being restricted 
as a result. There have been advances in the oaks, birch 
and basswood of late and all hardwood, prices are stiff, 
especially those of basswood. Factory demand is being 
maintained fairly well, although much better things aré 
expected later. There is every indication that spring 
trade in both hardwood and other lines will be of the 
very best. 

Milwaukee lumbermen, wholesale and retail, turned out 
in full force at the meetings of the Wisconsin Retail 
Lumber Dealers’ Association held at the Hotel Pfister 
this week. Many visiting retailers took the opportunity 
while in the city to place orders and the result was that 
the wholesale business for the last week reached a larger 
total than at any time this year. The general opinion of 
retailers seemed to be that plenty of building would be 
carriel on during the coming spring and summer, judg- 
ing from inquiries that are arriving at the present time. 

The will of the late Frank J. Cameron, former vice 
president of the Tibbits-Cameron Lumber Company, has 
been admitted to probate, just as the document was orig 
inally executed with the names of Homer L. Tibbits and 
George L. Williams as executors. The will left an es 
tate of $300,000, entirely in personal property, to the 
widow and the only child. 





MISCELLANEOUS STATE LUMBER NEWS. 


MILWAUKEE, WIS., Feb. 25.—Last week was an excep 
tionally busy one in the northern Wisconsin lumber coun- 
try aud jogging operations were carried on at full swing 
because of the timely arrival of cold weather and heavy 
snows. All camp equipment procurable was pressed into 
service and the hauling in some districts was the heaviest 
for three seasons. 

The Menagha Woedenware Company denies planning 
to move a greater part of its plant to Chippewa Falls. 
A cause of the report was that it recently purchased the 
Harwood dam site at the foot of the rapids in the 
Chippewa river at Chippewa Falls. It owns plants at 
Menasha and Ladysmith and it is hinted another branch 
plant may be erected at Chippewa Falls. 

Plans are under way by the Badger Box & Lumber 
Company, Grand Rapids, for enlarging of the plant and 
the installing of new sash machinery. It is expected that 
the plant will have facilities for making 1,000 sash a day. 

The Grenquist mill, McKinley, has begun sawing, with 
the prospect of a busy season. 

The woodworking plant at Oconto of Maural & Co., 
Chicago, will be in operation by July. It will cost 
$25,000 and thirty employees will work on a day and 
night shift. 

A saw mill will be located at Wild Rose by Sever 
Nelson and E. Moldenhauer. Logs are already being 
hauled to the location. 

The woodenware plant at Campbellsport will begin as 
soon as the plant is in readiness. Seventy-five thousand 
feet of logs are now on hand. 

The contract for furnishing timber piling for the 
Superior harbor entry has been awarded to J. H. 
Younker, of Ashland, for $18,173.70. 

The Green Bay Paper & Fiber Company, capitalized 
at $200,000, and the Northern Paper Company, capital- 
ized at $100,000, have been placed under one management 
at Green Bay. John ©. Fogarty is general manager of 
both concerns and Iver J, Terp secretary of both com- 
panies, 

Edward Schroeder, manager for the Connor Lumber 
Company, Granton, has been transferred to Auburndale. 
Anton [bson, Marshfield, succeeds Mr. Schroeder as 
manager of the Granton yards. 

The Mellen Lumber Company, of Mellen, has closed a 
deal for the Mineral Lake right of way and will build 
its logging road along this grade. More than 5,000 acres 
of land near Mineral lake have been acquired. 

Weyerhaeuser & Atwood have begun work on a cut of 
250,000,000 feet of timber north of Wausau. It is esti 
mated that ten years will be spent in logging. Winston 
Bros., railroad contractors, have graded and laid the 
steel on a branch of the Omaha road into this part of 
the state from Draper, Wis. 

The Alexander Stewart Lumber Company, Wausau, has 
bought a section of timber land, less forty acres, at Rock 
Falls, Lineoln county. 

Henry A. Loftsgerdon is now associated with his 
brother, Martin Loftsgordon, as the Loftsgordon Brothers 
Lumber Company, at Madison. 





ON THE MENOMINEE. 

MARINETTE, WIs., Feb. 22.—E. G. Wilson, of the 
Appleton meat block factory, has closed a deal with the 
Republic Lumber Company, of this city, for seven ear- 
loads of lumber, which is one of the largest contracts to 
a single individual sold here for some time. The price 
was $2,000. Mr. Wilson has secured eleven carloads in 
all here this season. He has a $12,000 plant in Appleton, 





where he manufactures a patent meat chopping block. 





Heavy Snows in the Badger State Have Given Logging a Great Impetus—Frederick Weyer- 
haeuser Makes an Important Gift to the State of Minnesota. 


J. H. Younker, Ashland, has seeured the contract to 
furnish 134,620 lineal feet of piling for the Superior 
entry work this year, the price being $18,173.70. 

The saw mills of the Allen Lumber Company and the 
Roberts Lumber Company at Embarrass are now in full 
operation, 

Charles Looker intends to move his saw mill from 
Fremont to East Blocmfield. 

The plant of the Kaukauna Lumber & Manufacturing 
Company, one of the few electric saw mills in the north 
west, is operating a night shift in addition to the day 
run. 

Lively Jog hauling is going on at Green Valley, loggers 
taking advantage of the Jate snows. About 150 loads of 
pulpwood, logs, ties and wood are coming in daily. Logs 
are coming in at Beaver at the rate of 100,000 a day. 
The Bolles Lumber Company is getting in big lots of 
logs at its Coleman mill. The Symeo mill is also being 
stocked for its season’s run, 





THE MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., Feb. 24.—Demand from the re 
tail yards of the northwestern states is beginning to 
show life again and there are prospects of a good spring 
trade. There have been more snow storms, but not of a 
kind to block traffic, and the snow is welcomed in the 
Dakotas, where they now feel that there is enough 
moisture on the ground to insure the wheat crop. The 
yards are beginning lo place orders for April delivery 
and shipments of orders placed before the holidays con 
tinue to show up strong, making the movement of lumber 
50 to 100 percent heavier than a year ago. 

The Minnesota legislature has passed the forestry bill 
with its section requiring lumbermen to burn their slash- 
ings, the only question being the time when the slashings 
shall be burned. 

A bill by Mr. Thayer provides that lumber shall be 
soll at the same price for each grade in all localities, 
after allowing for the difference in freight. This bill has 
not been taken up in committee, but applied to lumber 
is so manifestly impractical that it is not likely to pass. 

President Cyrus Northrop, of the University of Minne 
sota; Dean F. 8S. Jones, of the college of engineering, 
and Prof. S. B. Green, of the forestry department, have 
returned from Washington, where they urged the location 
of the proposed timber testing plant by the government 
forestry bureau to be placed at the Minnesota institution. 
The universities of Michigan and Wisconsin are also com 
peting for the prize, which ineludes buildings and equip 
ment to cost $100,000, with annual maintenance by the 
government, 

H. S. Thompson, associated with the Phoenix Lumber 
Company, has opened offices here as eastern representa 
tive for the Lumber Manufacturers’ Agency, of Seattle. 
He is located at 816 Security Bank. 

Charles Van Pelt, eastern representative of the Ferry 
gaker Lumber Company, Everett, Wash., has moved to 
1029-30 Lumber Exchange. 

The general office of the Central Warehouse Lumber 
Company has been moved from their warehouse anid 
yards at Minnesota Transfer to 224-25 Lumber Ex 
change. C. P. Bratnober, president of the company, has 
moved his office from the Security Bank building to the 
new location. 

L. P. Arthur, formerly of the Arthur Hardwood Floor 
ing Company, Memphis, Tenn., has bought an interest 
in the Payson Smith Timber Company, this city, dealer 
in hardwood, yellow pine, white pine and hemlock. The 
company will establish a Chicago office and Mr. Arthu 
will be in charge. 

Frederick Weyerhaeuser has offered the state of 
Minnesota a tract of 2,200 acres in the Fond du Lae 
Indian reservation to be used for reforestation unde1 
control of the state university and its forestry school. 
The gift is conditioned upon the purchase by the state 
of 480 acres in the tract which is in allotments, and 
is needed to complete the tract. A bill authorizing 
the board of regents of the university to aecept the 
grant has been introduced in the state senate by Sen 
ator J. E. Elwell, of Minneapolis. The bill also ap 
propriates $5,000 to purchase the additional land. 

J. P. Lansing, eastern representative of the Larson 
Lumber Company, is at Milwaukee this week attend 
ing the Wisconsin retailers’ convention. 





A NEW PRINCIPLE IN GANG SAWS. 

Wickes Bros., of Saginaw, Mich., specialists and build 
ers of gang saws for nearly half a century, announc 
the perfecting of a new line of gang sawing machin 
embodying a new principle making possible faster cut 
ting and the use of thinner saws. The work on the sa\ 
teeth is claimed to be so evenly distributed that all eu 
the same advance and continue to cut the same length © 
chip throughout their path through the timber. At th 
end of the cutting stroke, the saws swing sharply back 
drop their dust, and returning upward meet the cant 4 
the top of the return stroke and begin sawing imm¢ 
diately. Furthermore, by means of a simple device, t! 
advance of the saws is automatically regulated in unison 
with the feed so that all sawing is done at the full strok« 
and full efficiency, regardless of the rate of feed. Thi 
new gangs are heavy simple machines with large pins an: 
bearings, and though new in design, embody the result» 
of the wide experience of the makers. Any additiona 
information desired will be cheerfully furnished by tl 
makers. 
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LIVE NEWS FROM WASHINGTON MILL: POINTS. 





New Companies Prepare to Engage in Lumbering Enterprises—General Condition of the 
Trade—Big Dock at Tacoma. 


PPP PPP PPP PPP PPP 


PUGET SOUND NOTES. 

SEATTLE, WASH., Feb, 20.—The Federal Lumber Com- 
pany, of Blaine, Wash., has been incorporated with a 
paid in capital of $50,000 and has bought the interest 
of the R. J. Menz Lumber Company, of Seattle, in the 
Blaine Mill & Lumber Company’s saw mill and timber 
holdings in the vicinity of Blaine. The officers of the 
Mederal Lumber Company are: KE. B. Day, president; 
Charles W. Buckner, vice president; J. M. Allen, assistant 
secretary and treasurer, and Paul Day, treasurer. Fred- 
erick W, Allen is assistant secretary. He is also secre- 
tary of the Simmons Hardware Company, St. Louis, Mo. 
Paul Day is a brother of E. B. Day and _ resides at 
Hopedale, Mass. KE. B. Day, the president of the com- 
pany, was formerly vice president of the R. J. Menz 
Lumber Company, of Seattle, and with J. M. Allen and 
Charles W. Buckner was interested in the Blaine Mill 
& Lumber Company. The Federal Lumber Company will 
not manufacture but will log the timber into Puget sound 
over a logging railroad one and one-half miles long. 

The Federal Lumber Company will also act as western 
buying agent for the J. J. Newman Lumber Company, 
St. Louis, Mo., a large yellow pine manufacturing and 
wholesaling concern, and will also buy for the Central 
Lumber & Coal Company, Dubuque, Towa, which has 
forty retail yards. At the head of the latter company 
is Maj. W. H. Day, a prominent lumberman of Du 
buque, who is an uncte of EK. B. and Paul Day, of the 
Federal Lumber Company. Mr. Buckner was formerly 
superintendent, of the Missouri Tie & Timber Company, 
Girandon, Mo., and has been on the Coast the last four 
years. J. M. Allen was for several years with the T. H. 
Garrett Lumber Company, St. Louis. He came west a 
vear and a half ago. The offices of the Federal Lumber 
Company will be in Blaine, 

W. 1. Carpenter, of the W. I. Carpenter Lumber Com- 
pany, Minneapolis, Minn., has been spending the last 
week in Seattle and Everett. Mr. Carpenter is engaged 
in Wholesaling west coast lumber products, and is inter 
ested in the Eclipse Mill Company, at Everett. 

J. HK. MeKelvey, president of the American Wood 
Working Machinery Company, New York, accompanied 
by J. B. Ettinger, was recently in Seattle visiting the 
lumber trade and looking into the woodworking ma 
chinery situation. While on their way out they stopped 
at Spokane several days and from here went to Portland, 
Where its western offices are located. Mr. Ettinger ex 
pects to remain on the coast in the interests of the 
American Wood Working Machinery Company. 

Dredging was begun this week for four landing places 
for barges at Ballard by the Chicago, Milwaukee & St. 
Paul railroad. These improvements will aggregate an 
expenditure of something like $150,000, It is expected 
that the barges and landings will be ready for use by 
next June. President A. J. Earling, of the Chicago, 
Milwaukee & St. Paul railroad, arrived in Seattle this 
week to remain about two months. Mr, Earling says 
through freight service will be established over the Mil 
waukee road not later than July 1. 

The United States Lumber Company, of this city, is 
making preparations for starting its mill at Darrington, 
Wash., shortly after the first of March. Operations were 
retarded by the installation of live rolls all over the 
mill, new automatic cant gears and the rearranging of 
the entire mill floor, An S. A. Woods matcher is being 
placed. The mill will have a capacity of about 75,000 
feet a day. 

A. F. Specht, secretary of the law department of the 
Pacific Coast Lumber Manufacturers’ Association and 
the Shingle Mills Bureau, will leave the latter part of 
this month for Washington, D. C., to attend the hearing 
of the supplemental complaint, involving gradation of 
rates and differentials, whieh will be held before the 
Interstate Commerce Commission early in March. No 
lefinite arrangements have as yet been made as to who 
\ill appear as witnesses for the lumbermen. 

The schooner Holmes is loading 600,000 feet of lumber 

t the Puget Sound Mills & Timber Company, Belling 
am. The schooner Seaholm and the Rainier are both 
ut in the stream and will each take on 500,000 feet as 
oon as they can get into the dock, for California. The 
imerica will load with 2,000,000 feet at the company’s 
lock for shipment to the retail yard operated by the 
ompany at Cordova, Alaska, 

The Ballard Lumber Company and the Merrill-Ring 
ogging Company, of Seattle; the English Lumber Com- 
pany, of Conway, Wash., and the Simpson Logging Com- 
pany, of Shelton, Wash., have recently placed orders 
\ith the Lidgerwood Manufacturing Company, of New 
York eity, for four of the largest size interlocking slack 
pulling eableway skidders with loaders, and a complete 
uittit for handling their fir, cedar and hemlock lumber. 
These orders were placed through the Lidgerwood Manu 
facturing Company's Seattle office. 

(. KE. Cleveland, president of the Giddings & Lewis 
Manufacturing Company, Fond du Lae, Wis., manufac- 
turer of saw mill machinery, reports having sold a com- 
plete saw mill outfit to the Albion Lumber Company, 
Albion, Cal., in addition to the machinery for the plant 
f the Paeifie Lumber Company, to be built at Seotia, 
Cal. The Albion mill will consist of a 10-foot band, 
trimmer, Simonson log turner ete. While in Seattle Mr. 
Cleveland secured an order from the Brace & Hergert 
Mill Company for a Pacifie 30-inch edger, an automatic 
trimmer and a latest improved Simondson log turner, so 
arranged that one lever operates the automatic skid lift. 


This company’s mill in Seattle was recently destroyed 
by fire. It will, however, be able to use the circular 
outfit that was in the old mill and some other machinery, 
but the Giddings & Lewis Manufacturing Company 
secured the order for all of the new stuff that they 
manufacture. 

The Empire Lumber & Shingle Company has been 
incorporated with a capital stock of $5,000 with J. J. 
Kastly, president; A. L. Nevine, vice president, and F. A. 
England, secretary and treasurer. This company has 
bought the small saw mill of W. E. Vaugian at Issaquah, 
Wash., and will operate it and add to it a shingle mill 
equipped with one upright machine, giving it a capacity 
of 50,000 shingles a day and about 20,000 feet of lum- 
her. The sales will be handled by F. A. England 
through his offices in the White building, Seattle, Wash. 

A. F. Mitchell, western representative of Clark Bros. 
Company, saw mill machinery manufacturers of Bel- 
mont, N. Y., has returned to his office, 715 White build- 
ing, Seattle, from Montana, where he secured an order 
for the machinery for the new mill to be built by the 
Enterprise Lumber Company, Kalispell, Mont., in place 
of one destroyed by fire last fall. The new mill will be 
equipped with an eight foot head band saw, seven foot 
band resaw, large slasher, trimmers and engine of Clark 
Bros. Company’s make. Mr. Mitchell recently removed 
from Vancouver, B. C., where he was engaged in mill 
designing and handling saw mill machinery, to Seattle. 

J. ie. Corlett, managing director of the Morsby Island 
Lumber Company, returned last week from an extended 
visit in the east. He expects to remain in Seattle for 
several weeks and then goes to the company’s mill on 
Morsby island, one of the Queen Charlotte group. The 
mill began this week and has a capacity of 125,000 feet 
a day. It is located seventy miles from Prince Rupert. 
This is a new town, being built at the western terminus 
of the Grand Trunk Pacifie railroad, and its rapid con- 
struction will require a great deal of material. Mr. 
Corlett states they are in a position to ship all over the 
world. The Seattle offices of the company are at 716 
and 717 White building, Seattle, with the Milwaukee 
Land Company, in which Mr. Corlett is also interested. 





WESTERN WASHINGTON NEWS. 

TAcoMA, WASH., Feb. 18.—The Puyallup Lumber 
Manufacturing Company is being incorporated this week 
by Clarence Lucas, of the Lucas Lumber Company, and 
associates. Mr. Lucas will be president; George B. 
surke, of the Bankers’ Trust Company, vice president, 
and F. P, Hartshorn, secretary and treasurer. Its city 
offices will be with the Lucas Lumber Company in the 
Perkins building. The new company has leased from 
Frank and J, E. Stevenson, Puyallup, the Stevenson saw 
mill in that city which was operated as- the -Puyallup 
Valley Lumber Company. The plant has dry kiln and 
planing mill. It was standing idle until leased by the 
Puyallup Lumber Manufacturing Company, which began 
operating it last Saturday. The plant has a capacity of 
about 40,000 feet a day and will be supplied with logs 
from the Lucas Lumber Company’s camp at Eagle Gorge. 
It will cater to local and eastern trade. Besides the 
plant at Puyallup, the Lucas Lumber Company is inter 
ested in the plant of the Lucas-Stronach Lumber Com 
pany, South Prairie, which is running steadily. Clarence 
Lucas, of these companies, speaking of the fir market, 
said: 

The market seems to be in first class shape and we are 
getting plenty of orders. Prices have not advanced but 
are holding steady and the outlook is excellent. There 
are lots of inquiries coming in for common stuff and a 
strong demand for uppers and timbers. Fir logs ane firm 
at $6, $9 and $12. but have not advanced any. Flooring 
logs are searce and a premium is paid for the best qual- 
ity where they are wanted badly. 

The Winkleman Lumber Company has moved its offices 
from Pacifie avenue to room 605 Perkins building, where 
more convenient and commodious quarters are had. It is 
finding business good and the outlook bright. Although 
a young man, Raphael Winkleman, at the head of the 
company, has had a broad experience in the lumber busi- 
ness and is meeting with marked success, 

Announcement is made by the Chicago, Milwaukee & 
Puget Sound Railway Company of its plans for a big 
lumber dock on its 180 aeres of Tacema tideland ter- 
minals, in connection with its oriental and general ship- 
ping warehouses and docks. The lumber export dock will 
be 300 feet in length by about 175 feet in width and 
will be made one of the most modern docks on Puget 
sound for handling lumber. Lumber from saw mills on 
the Sound intended for export will be handled at this 
dock, also all lumber originating in Milwaukee territory. 
The Milwaukee Terminal Company, with its Front street 
line and its car ferry system, will serve all the saw mills 
along the north waterfront and the lumber export dock 
will materiaily facilitate loading lumber that has to be 
rehandled. It means that all saw mills in Milwaukee 
territory can ship by water to any port in the world. 

The Norwegian steamer Mathilda sailed this week with 
3,080,271 feet of lumber for the United Kingdom, the 
first cargo of lumber ever shipped by steamer from Puget 
sound to Europe. The cargo is for Bowring & Co. It 
included 1,525,821 feet of fir laden at Tacoma, consisting 
chiefly of timbers from 30 to 90 feet in length and from 
12x12 to 24x24. The remainder of the cargo was 1,553,- 
450 feet of redwood the vessel took on at Eureka before 
coming to Tacoma. The cargo is destined for the Scot- 
land markets. ‘The timbers were furnished by the Pacific 








(Qe SEATTLE, WASHINGTON 




















This Brand} gS HERN My | What Wl 


of It D 
~— 7 Bc. %, For rou? 
as CLEARS ¥&% 
Increased 2 Aunty 2 WE 
OUR Sales. nS KNOW, 


| YOUR NAME APPEARS HERE. | 

















We haye our own Lumber and Shingle Mills and can ship 
anything in Pacific Coast Products. 


SEND US YOUR ORDERS 


GREAT NORTHERN MILL COMPANY 


SEATTLE, WASH. 
We use Telecode. 


























CHWAGER &NETTLETO 


INCORPORATED 


EAT TLE,WASHINGTO 


MANUFACTURERS 
WHOLESALERS 


LUMBER AND 
SHINGLES 


TELECODE PROMPT SHIPMENTS 





» 
\ @ There are qualities of 
pyrZ ly = roofs—Good, Better and 
Y BUCKEYE “-, & Best. Most Red Cedar 
= : %S ¥ Shingles are Good; some 
BRAND = > § are tter; but Buckeye 
EXTRA CLEARS § Brand Clears are the Best 


Se 5-216 oS § RJ. Menz Lumber Co 
Ary wr seat erm ; 

tt. mon-cass PACIFIC COAST 

SHINGLES AND LUMBER. 
























] SEATTLE, - WASHINGTON. 





g | TELECODE USED. 








“WeAre Ready 


TO SHIP PROMPTLY 


Fir, Cedar and Spruce 
Red Cedar Shingles. 


CAR AND CARGO SHIPPERS 


NELSON LUMBER COMPANY 
862-3-4 Empire Building 
Mills at Tacoma, Wash. SEATTLE, U. S. A. 











PACIFIC WASHINGTON 
COAST RED CEDAR 


LUMBER—SHINGLES 


MANUFACTURER, 
WHOLESALE DEALER 
AND SHIPPER 


Robert S. Wilson, 


1211-1212-1213 Alaska Bldg., 
SEATTLE, WASHINGTON. 
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LONG CEDAR TELEGRAPH POLES. 
WASHINGTON LUMBER & TIMBER CO. 


712-13 Lowman Bldg., SEATTLE, WASH. 
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Willamette Valley 
Lumber Co. 


Oregon Fir 


HIGH GRADES. 


Large Timbers, 
Car Material, Yard Stock, 
Special Bills. 


DALLAS, OREGON. 











Telecode. 
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> WILL MAKE LOW PRICES ON 


Western Pine 


We wish to move the following : 


6 Cars, 8” No. 2 Shiplap, 10 to 20 feet. 
- —_™ be 10 to20 “ 

8 “ Ixi2 No. 2Com.S2S,12to 16 “ 
1 “ ti “ aa 18 feet. 
3 “ 8” No. 3 Shiplap, 10 to 20 feet. 
1 “ 4B. and Better Bevel Siding. 
1 6” te Lid oe oe 
4” C, Bevel Siding. 
4 6” “ “ 

Can furnish good assortment of yard stock all 
WESTERN PINE, good grades and good mill 


work. 
We want your inquiries. 


Wm. Musser Lumber & Mfg. Co. 


SPOKANE, WASH. 














WESTERN PINE AND LARCH LUMBER 
Pacific Coast Lumber Products 


We are manufacturers and wholesalers and 
cater to the eastern. yard and factory trade. 


BEMENT-HAROLD LUMBER COMPANY 


Hutton Bidg., Spokane, Wash. 
We use Telecode Mills at Huetter, Idaho 











WAMICO 


THE TRADE MARK THAT STANDS FOR 


GOOD DOORS 


Our New Stock Factory is now running and we have 
a daily output of 500 Western Pine Doors and 800 K, 
D. Western Pine Windows—all Wamico quality. 


Handle the WAMICO Brand 


| WASHINGTON MILL CO., Spokane, Wash. 























If you are in the 
mann eR te 
PHOENIX LUMBER CO., SRokAnE. 


? E. F. CARTIER VAN DISSEL, Manager. 








National Lumber Company from its mill at Ashford on 
the Tacoma Eastern. ‘The Mathilda is receiving a freight 
of 57s 6d for the voyage from Tacoma. Regular Liver- 
pool-Tacoma liners not infrequently carry large consign- 
ments of lumber to Europe and many eargoes are 
shipped by sailing vessel, but the Mathilda has the first 
full cargo to ever go by a steamer from the Sound. 

A. G. Hanson, ‘White River Lumber Neg pA of 
Enumelaw, and the Foster and North Shore Lumber 
Companies, of Tacoma, discussing market conditions, 
says: 

Lumber prices are very firm and have begun to pick 
up considerably. The outlook for an excellent market in 
the east for fir this summer is very bright and I think 
all millmen are optimistic. Buyers are beginning to ar- 
rive from the east and many of them are placing large 
orders. All the saw mills but one in this locality are run- 
ning; and that one will be in operation in a few days. 
Demand for all grades of lumber is good and fir logs are 
very firm. Local trade in Tacoma is picking up and prices 
are firm. Builders seem to be getting ready for big 
things, and the mills are getting a large number of local 
bills to figure on. While the local trade has been active 
for some months, the spring will see much greater 
activity. 

T. E. Ripley, vice president of the Wheeler-Osgood 
Company, is devoting considerable of his time these days 
as chairman of a special committee of the Chamber of 
Commerce, which is preparing a fine exhibit of home 
produets to be installed permanently in its rooms. ‘The 
rooms are to be entirely refitted, and when present plans 
are completed will be among the most attractive in the 
Pacific northwest. Everett G. Griggs, president of the 
St. Paul & Tacoma Lumber Company and the Coast 
Lumber Manufacturers’ Association, is president of the 
Chamber of Commerce. 

One of the most interesting addresses delivered at the 
Lincoln centennial banquet at the new armory last Fri- 
day night, attended by 3,000 Tacomans, was that of 
Everett G. Griggs, president of the St. Paul & Tacoma 
Lumber Company, who as head of the armory commission 
told what: the state had done for the city and pointed 
out what the citizenship owes the state. 





NORTHERN WASHINGTON NOTES. 

EVERETT, WASH., Feb. 19.—Present conditions indi- 
eate that next summer will see activity in the produc- 
tion and shipment of piles in this section. About two 
years ago Everett was the largest shipping point for 
poles in the northwest, but there is little moving at 
present. It is said that there is no piling in the water; 
loggers appear to be holding on for stiff prices. The 
last year has witnessed scant demand for that material. 
Demand is being created by railroad projects in this 
part of the country. The North Coast railroad is buying 
fir piling in Everett for use at Kennewick. The federal 
government is buying piling enough to keep things 
cleaned up. California orders and inquiries are coming 
for piling to repair the washed out railroads. Cedar 
piling is scarce in this vicinity. Two years ago vessel 
rates commanded $15, but have since fallen to $3.50 a 
thousand. 

George H. Cook, James Ingram and 8S. L. Ingram, 
Minneapolis, arrived yesterday on their way to Index, 
where they own a saw mill. They contemplate exten- 
sive manufacturing plans and will figure on building a 
large combination plant, having cleared about twelve 
acres of land for that purpose. They own considerable 
timber and it is said will build a logging railroad to 
carry timber to the mill. 

The Wagoner-Wilson Lumber Company, Incorporated, 
formerly the Stephens Lumber Company, now has its 
new buildings under cover. The saw mill will have a 
daily capacity of 125,000 feet and the shingle annex is 
capable of producing 250,000 a day. 

W. and L. R. Mitchell, of London, England, owners of 
considerable property in this city, have disposed of their 
entire interest in the plant of the Mitchell Lumber Com- 
pany to the B. F. Salzer Lumber Company, of Denver, 
Col. The price paid for the property is not made publie. 
The new owners have already taken control, announcing 
their intention to enlarge the plant’s capacity by install- 
ing new machinery. The Salzer company explains its 
reason for acquiring the Everett mill is because the mid- 
dle west is now practically shorn of timber, while the 
Pacifie coast offers the most prolific field for extensive 
operations. J. W. Allgire, who for some months has 
managed the Mitchell mill, has been succeeded by J. W. 
Wilson, of Denver, an employee of the Salzer Lumber 
Company, though Mr. Allgire will remain in charge until 
the new manager arrives. It is thought the mill will not 
close during the installation of improvements. 





IN THE GRAYS HARBOR COUNTRY. 

HoQuIAM AND ABERDEEN, WASH., Feb. 4.—There is to 
be a curtailment of the output of lumber from the 
Grays Harbor district this month, which the lumber 
manufacturers hope will materially aid in the advance 
of the price of lumber. 

The mill at Stearnsville, owned by J. O. Stearns 
and associates, is almost finished and will begin opera- 
tions as soon as the tanks are finished. 

The contractors building Grays Harbor branch of 
the Union Pacific, are distributing men along the line 
for construction work. They claim they will have 


‘5,000 at work on this line and hope to finish in six 


months. 

The incessant rain of the last few days has caused 
a jam in the Humptulips river containing 20,000,000 
feet of logs. 

H. B. Hewitt, Hewitt Logging Company, has bought 
fifteen acres of land, lying along Elliott slough, east 
of Aberdeen, for $15,000. The purchase was made of 
A. P. Stockwell. It is not known just what disposition 
Mr. Hewitt will make of the land, although it is re- 
ported that the proposed new box factory of Fenalson 
& Hewitt will be located there. 


C. E. Williams, Hoquiam, has bought a third inter- 
est in an excelsior factory at Kelso, and will remove 
to that place. Mr. Williams has been connected with 
the E. K. Wood Lumber Company for.a long period. 

The Coats shingle mill, of Hoquiam, is installing 
four new shingle machines, which will materially in- 
crease their output. 

Harry Linder and’ Peter Hendricks announce their 
intention to build a box factory at Hoquiam for the 
manufacture of the different boxes patented by them. 
They hold patents for this country, Canada and Eu- 
rope, for eleven different styles of grape and berry 
boxes. 








IN SOUTHERN WASHINGTON. 


CENTRALIA, WASH., Feb. 20.—The Salzer Valley Lum- 
ber Company has now got started in all its departments, 
and is putting out about 50,000 feet of lumber a day. 
The mill was closed sixteen months. 

The large number of ties that are to be shipped by 
raft from Centralia to Grays harbor by the Union 
Pacific Railroad Company have been contracted for by 
the firm having the construction of the Grays harbor 
branch line in charge. 

The Washington Union Coal Company, of Tono, a new 
town, tributary to Centralia, is shipping 400 tons of 
coal a day, most of which is going to the Oregon Rail- 
road & Navigation Company at Portland. The mining 
company employs about 100 men and will double this 
crew before the end of the year. 

The Perth Coal Mining Company, on the logging rail- 
road of the H. H. Martin Lumber Company, has a crew 
of fifteen men employed and is shipping a few cars of 
coal each week. It will gradually increase its capacity 
until the winter trade can be properly handled. 

The starting up of all the mills and factories around 
Centralia, Chehalis and the nearby towns has caused 
a great increase in the number of men employed and the 
increased payrolls are already noticeable. Business in 
all lines is greatly benefited and other industries, as 
well as building, have been greatly stimluated. 





ON BELLINGHAM BAY. 


BELLINGHAM, WASH., Feb. 19.—For the first time in 
the history of the shingle industry of the northwest 
fully 98 percent of the shingle mills of this section are 
closed, and this is true of the other mills in the state. 
J. B. MeMillan, chairman of the Whatcom Shingle 
Grading Association, says there are but two objects in 
the movement: A better grade of shingles and a better 
price. It is the aim of the manufacturers of red cedar 
shingles to improve the grade to such a degree that no 
complaint can be lodged against the quality of the 
shingles that are sold in the east. 

Speaking for the cargo shippers of lumber, C. H. Vin- 
cent, of the E. K. Wood Lumber Company, says that 
conditions are better than for several weeks. Inquiries 
are being received for foreign deliveries, and there is 
encouragement that speaks well for the industry. 

Rail shippers say that everything is better at this 
time than was expected. 

There is notable activity in the logging business. A 
general scarcity of logs in Puget sound keeps all log 
ging camps extraordinarily busy. Sixty carloads are 
daily being shipped to this port from camps in the in 
terior of the county. 


INLAND EMPIRE TRADE. 





Lumbermen Petition CongressProtesting Against 
Removal of Lumber Duty— Favorable Weather 
Facilitates Logging Operations. 


SPOKANE, WASH., Feb. 20.—The lumbermen of this 
section are gathering petitions to send to the ways anid 
means committee at Washington protesting agaimst thi 
tariff change on lumber. Many such petitions will be 
sent by the Western Pine Manufacturers’ Association. 
This action was taken in response to a telegram received 
by Secretary R. A. Kellogg, of the association, from V. 
H. Beckman, secretary of the Pacifie Coast Lumber 
Manufacturers’ Association, who with three other mem 
bers, is in Washington opposing the passage of the bill. 

Within the next two months the first government forest 
patrol composed of Indians will be in charge of the Nez 
Perce Indian timber reserve under the direction of James 
Stuart, indian civil engineer, who for the last few years 
has been in charge of important work on the Bitter Root 
reserve. The innovation is a result of a decision of the 
Forest Service to take supervision of the Indian timber 
reserves, and as the Nez Perce reserve covers 32,000 
acres the patrol will be established at Kooskia, Ida., in 
April. 

Andrew Bloom, manager of the St. Joe Improvement 
Company, returned the other day from a trip up the St. 
Joe and St. Maries rivers country. He says the cut o! 
logs for this year in that district will aggregate 50,000, 
000 feet, making over 60,000,000 feet including the St. 
Joe district, about the same as the cut of last year. 

Companies owning logs in this distriet are Stack-Gibbs, 
the MeGoldrick Lumber Company, the Coeur d’Alene 
Lumber Company and the Milwaukee Land Company. 
Logging men are rushing the work to secure as large 
eut as possible before the snow melts and the groun 
becomes soft. 

It is reported that the Panhandle mill at Spirit lake 
will start the season’s cut about the middle of March. 
A crew is at work making the necessary repairs about 
the mill. 

The M. R. Rawson Lumber Company, Camia, Ida., has 
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put on a night shift at mill No, 1 and will saw night 
and day. It is preparing to put in a 100-horsepower 
boiler and engine for the new planing mill soon to be 
erected. The planer will also handle the output of the 
mill at Woodland, Iga. The company plans to make 
moldings and boxes in the new mill. 

The planer of the Coeur d’Alene Lumber Company has 
begun work and is running full time. Including the men 
making the improvements 100 hands are employed. The 
company has more orders ahead than it can fill and has 
been forced to turn some away. The outlook for the year 
is much better than last year. The big mill will begin 
work within the next fortnight and will furnish work 
for 100 more men. 

The Humbird Lumber Company’s new saw mills at 
Sandpoint and Kootenai were closed down this week for 
the balance of the winter, Both mills ran longer than 
usual this year. The planing mill will continue. 

The Blackwell Lumber Company has employed a large 
number of men for the logging camps in the Mica bay 
district. More will be sent this week and Earl M. 
Rogers, general superintendent for the company, says 
two camps will be running in full force within a few 
days. It has a large number of logs eut, which, as soon 
as the logging railroad is extended, will be brought to 
the’ mill. Between 500 and 600 men will be employed. 

M. D. Wright and T. J. Stonestreet are buying and 
shipping a large number of ties to the Paradise pickling 
plant in Montana. Over 200,000 will be shipped this 
spring, worth about $70,000. 

Rumors have been current in the daily papers to the 
effect that the Clear Water Timber Company is planning 
to erect a large mill near Orofino, Ida. These reports 
arose from the fact that the company is arranging to 
build a stub line from the Northern Pacific railroad to a 
point three miles up the river from Orofino, where even- 
tually the company will build a dam. E,. N. Brown, 
agent of the Clear Water Timber Company at Lewiston, 
Ida., says the company has no immediate plans for the 
construction of a mill. 

Recent reports that the Rutledge Lumber Company, 
with a eapital of $20,000,000, had been incorporated, 
J. KF. Davies, general agent of the Edward Rutledge 
Timber Company, whose headquarters are in Coeur 
d'Alene, Ida., says are erroneous. Evidently they arose 
from the fact that the Edward Rutledge Timber Com- 
pany recently filed a certified copy of its articles of 
incorporation in Shoshone county, Idaho. Its capital 
stock is $200,000, and Mr. Davies says the company has 
no plans in mind for beginning manufacturing operations 
in the near future, 





IN THE FLATHEAD VALLEY. 

KALISPELL, Mont, Feb. 20.—Manufacturers of this 
district report that the market is steadily improving, 
and that numerous inquiries have been received during 
the week for immediate delivery at prices considerably 
advanced. While the volume of business done during the 
last week will not exceed to any great extent the amount 
done the week previous there is a general feeling from 
the tone of the inquiries that the time has arrived when 
retailers are beginning to look for stocks prior to the 
opening of the spring trade. A new list is in the hands 
of the printers, which shows that prices are to be ad- 
anced on an average of $2. While yard stocks as a 

hole are large there is a shortage of many items, and it 
s only a question of a short time when it will be im- 
ossible to fill orders to any extent on certain items as 

» length and grade. 

During the last week weather conditions have been 
juite favorable for logging operations and contractors 
uve taken advantage of the conditions and forced the 
irk as much as possible. There is ample snow for log- 
ng purposes, if the weather will permit the holding of 

roads for two weeks longer, the required amount for 
xt season’s run will have been landed. 

O. S. Good, manager for the Warland Lumber Com- 
uy, Whose western office is at Spokane, Wash., stopped 
at Kalispell Wednesday on business for his company. 
lohn E, Cessna, with headquarters at Salt Lake City, 

in Kalispell Tuesday, representing the Rock Island 

h & Door Works, of Rock Island, Ill. This is Mr. 

na’s first trip into this district and hg reports hav- 
ii booked some very good business for his concern at 
i k Island. 

imber is being shipped and a large dry shed is be- 
it built for a retail lumber yard at Cut Bank, Mont. 
\\ ile articles of corporation have not been filed nor the 
i 
| 


se 


name made known at this time, it is known that 
|. Boorman, manager of the Boorman Lumber Com- 
| , of Kalispell, is at the head of it. During the last 
) the Boorman Lumber Company has established a 
ls :e yard at Conrad, Mont., and bought the Holter Lum- 
Iv; Company’s retail yard at Great Falls, Mont., which 
considered two of the best yards in the state. Mr. 
rman fully realizes the value of lumber and has 
sed to be built at each of his retail yards large mod- 
dry sheds capable of storing 1,500,000 feet of lumber 
. Nearly all lumber carried in stock is kept in 
sheds and is not exposed to the sun nor weather, a 
stom which has not prevailed to any great extent in 
thern Montana. 
Shipments of lumber from the mills of the Montana 
Larch & Pine Manufacturers’ Association for January, 
1909, were 4,590,618 feet, as compared with 3,326,071 
fect for the corresponding month of last year, an in- 
crease of 1,274,547 feet. Shipments for the month both 
years are considerably below normal, owing to the slump 
in the lumber market and the advanced freight rates 
which practically closed the market to Dakota territory. 
©. I. Dobner, manager for the Northwestern Lumber 
Company, returned from Helena Friday, where he has 
been the last month attending a hearing before the in- 
vestigating board regarding the fraudulent sales of state 
timber lands in the Flathead valley. 


AT CALIFORNIA POINTS. 


Building Operations at San Francisco Retarded by 
Rains—Arrivals from North Coast Points— 
Outlook Bright at Los Angeles. 


San FRANcIsco, CAL, Feb. 20.—Building operations 
in California have been seriously retarded by the almost 
continuous rainfall. Under these circumstances it is 
surprising that the local lumber market continues firm 
as it is. The new domestic cargo list No. 5 is now in 
use on fir lumber. It has a $20 base instead of the $20 
base of list 4, but the actual selling basis remains about 
$7 off the new list. 

Coasting lumber freights are still a little off $3.25 
from Puget sound to San Francisco. Offshore lumber 
conditions are looking up a little, but there is not a 
great deal of activity. 

From the amount of work in the architects’ offices and 
the contracts let and pending it is safe to say that the 
return of dry weather will inaugurate a great rush in 
the construction of buildings of all classes. 

The Pacific Lumber Company’s big redwood mill at 
Scotia, this state, was closed for repairs last Tuesday. 
Quite a stock of lumber is on hand and the company’s 
two largest steam schooners, the William H. Murphy 
and the Temple EL. Dorr, will be kept in commission 
during the shutdown. The big log pond adjoining the 
mill will be doubled in area in order to supply the new 
mill, 

Charles R. McCormick & Co. have’ closed a contract 
with the Bendixsen Shipbuilding Company, of Eureka, 
for the construction of a wooden steam schooner having 
a capacity of about 1,000,000 feet of lumber. The new 
craft will ply between California ports and the new 
cargo mill which Charles R. McCormick & Co. are con- 
structing at St. Helens, Ore., on the Columbia river. 

The steam schooner Olympic, which arrived recently 
with a lumber cargo from Bellingham bay, met with an 
unusual experience. After the vessel had been hove to 
twenty-four hours it was found that the rudder had 
been carried away, and to keep up steam during the 
remainder of the trip to San Francisco more than 
10,000 feet of high grade fir lumber was fed into the 
furnaces, 

The steamer Dakotah, which recently arrived from the 
orient, brought from Manila as a part of her cargo 
6,710 pieces of Narra redwood lumber. George W. 
Hooper, of this city, was the consignee. 

Clem. F. Thomas and F. Miller have secured ma- 
chinery and will erect a planing mill at Sausalito, where 
they have leased a suitable site. 

The San Vicente Lumber Company recently sent its 
woods crew to Swanton in Santa Cruz county, where 
logging will be started very soon. 

The demand for box lumber is causing a good deal 
of activity in the Klamath lake region. The Long Lake 
Lumber Company has secured a large contract from the 
Dwight Lumber Company, of San Francisco, and will 
cut several millions of feet of lumber during the year, 
to be worked into box material. Ackley Bros., who have 
a saw mill, are installing machinery for a box factory. 

Advices from Fort Jones say that the Jones saw mill 
at the head of Quartz valley, operated by Lafe Lewis 
has resumed work for the season, 

The San Joaquin County Table Grape Growers’ Asso- 
ciation will soon place orders with mills for the box 
shooks that will be needed for the coming season. Each 
member of the organization sends his estimate of the 
quantity he will need to the secretary and by buying in 
large quantities a reasonable price is assured. 

Charles H. Adams, son of the late W. J. Adams, of 
the Washington Mill Company, has gone to Port Had- 
lock, Wash., where an alcohol plant is being constructed. 
A wharf 600 feet long has been built and a residence for 
Superintendent Collamore. It is intended to use 100 
tons of sawdust daily in producing ethyl aleohol. After 
that has been extracted wood alcohol, low grade turpen- 
tine and other byproducts can be secured. Great interest 
is taken in the experiment. Denatured alcohol will be 
made and sold in large quantities for various purposes. 

S. M. Hauptman, of Charles R. McCormick & Co., of 
this city, has returned from a trip to St. Helens, Ore., 
where his company is erecting a saw mill for the cargo 
trade. 

The Hicks-Hauptman Lumber Company has moved 
from its old location at 25 California street to the Fife 
building at the corner of Market and California streets. 
The National Lumber & Box Company have also moved 
from the Welch building to the Fife building. The 
National Lumber & Box Company made a record cut at 
its mill at Hoquiam, Wash., turning out 4,500,000 feet 
during the first fifteen days in January. 


? 


a a 


AT THE SOUTHERN CALIFORNIA METROPOLIS. 

LoS ANGELES, CAL., Feb. 20.—While a weak undertone 
has prevailed for some time, the outlook is bright for an 
improvement in the trade and a stronger market is 
looked for within the next thirty or forty days. 

Reports from Ontario, Cal., state that the National 
Lumber Company, which is installing large yards, will 
be ready for business next month. The National com- 
pany is the first to invade the field heretofore held by 
L. W. Blinn in this city. 

Work was begun today by the Pacific Lumber Com- 
pany on its plant near the Consolidated Lumber Com- 
pany. ‘Two carloads of material are already on the 
ground for the mill. W. W. Wheatly will superintend 
the construction of the enlarged plant. It is also dredg- 
ing in front of the location recently disposed of to the 
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Our Specialty 


Long Fir Timbers 


Spars, Piling, Poles, Posts, i 
etc. We solicit your or- 
ders for Washington 
Lumber Products. 


Central Lumber Company 


NAPAVINE, WASH. 


Satisfaction Guaranteed. 
WHOLESALERS OF 


FIR LUMBEIR 


827 Chamber of PORTLAND, 
Commerce Bldg. OREGON. 


F. C. Graham Lumber Company. | 
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Manufacturers and Wholesalers. 


H. O. Seiffert Co. 


EVERETT, WASH. 


Eastern Office, W. W. VAWTER, Representative. Minneapolis. 
MILLS AT EVERETT AND MONROE, WASH. 






Capacity 
Sufficient for filling the 
largest orders. 
Equipment 


Complete enough to pre- 
pare any order as wanted. 





TRY US WITH AN ORDER 


FIRAN>D CEDAR LUMBER 
LATH «n> SHINGLES 


Exchange. 








TO M AKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct 
Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago 





Pacific Lumber Company. The Banning company is 
reported having bought a dredger, to be used in improv- 
ing Mormon island. Work is begun for construction of 
bulkheads for wharves to be built by the first named 
in the east basin. This work is being done by the 
Mercereau Construction Company and will be completed 
in thirty days. It is expected that the wharves for the 
Consolidated Lumber Company will be finished soon as 
the dredging of the channel connecting the property of 
this company with the turning basin is completed. 

At Redlands, Cal., the Brooklands Lumber Company 
is making extensive improvements, having just bought 
two lots on Sixth street and Central avenue, on one of 
‘which it is erecting a bara. Sheds are being built. Its 
yards will be increased, which will cost several thousand 
dollars, 

The work being done by the North American Dredging 
Company is moving rapidly and 2,000 feet of the 3,500- 





foot channel is already dredged to a depth of eighteen 
feet at low tide. About three months will be required 
to complete the work to bring lumber schooners from two 
to three miles nearer Los Angeles and to create a new 
industrial district in the eastern part of Wilmington. 

The Atchison, Topeka & Santa Fe Railroad Company 
has issued an order diverting about 250,000 ties from 
San Francisco to this port. These ties were purchased 
in Honolulu. That company has also closed a contract 
for 75,000 redwood ties, to be delivered within the next 
thirty days at this port. 

The steamer Stanley Dollar arrived at San Pedro with 
the largest cargo of railroad ties that has ever entered 
this port, and one of the largest ever shipped down the 
Pacific coast. Forty-one thousand ties valued at $20,000, 
consigned to the Southern Pacifie Railroad Company, will 
be used by the Arizona & Colorado Railroad Company in 
Arizona. 


LUMBER NEWS OF THE WEEK FROM OREGON. 





Great Activity Manifest—Big Shipments to Foreign Ports—Eastern Lumbermen Locating 
on the Coast—All Are Satisfied With the Outlook. 
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OREGON LUMBER NEWS. 


PORTLAND, ORE., Feb, 20,—F. C. Knapp, of the Pen- 
insula Lumber Company, returned this week from Sagi- 
naw, Mich. He spent a few days in Denver, Salt Lake 
and San Francisco, and came back satisfied that there 
will be a big demand for Oregon fir all over the country 
this spring and summer. The office force is now located 
on the seventh floor of the new Corbett building. 

The timber conservation bill brought before the legis- 
lature this session failed to pass, but its author, George 
M. Cornwall, says it was only a starter to create senti 
ment in favor of the subject of reforestation and con 
servation of the state’s timber resources. 

The E. T. Williams Company this week chartered a 
sailing ship to carry 1,500,000 feet of lumber to the west 
coast of South America. Several cargoes of lumber are 
being sent to Peru from this city and mills on the 
Columbia river on American sailing schooners of 800,000 
feet capacity. The Norwegian steamer Elsa sailed this 
week for New Zealand with 2,900,000 feet of lumber, 
valued at $32,000. The cargo was cleared by the Pacific 
Export Lumber Company and _ it Lyttleton, 
Napier, Auckland and Dunedin. The Norwegian steamer 
Selja will be ready to sail for Taku bar with a cargo 
of 3,500,000 feet in a tew days. 

Mills in the country are now running regularly and 
the managers are well pleased with the outlook. From 
Silverton, this state, comes the report that the Silverton 
Lumber Company is now ready to resume work after a 
long shut down. ‘The company intends cutting more 
than 100,000 feet in ten hours. The Reynolds Lumber 
Company, at North Bend, is cutting on a contract for 
9,000,000 feet of spruce for the Simpson Lumber Com- 
pany, of that place. Manager K. M. Ward is contem- 
plating adding another 100-horsepower boiler, 50-horse- 
power engine, a band resaw and a steam feed. The 
North Bend Lumber Company, North Bend, has in- 
stalled a planing mill and contemplates extending the 
old mill plant and increasing its trimming capacity. EF. 
EK. Ellsworth has charge of the office and J. A. Allen is 
manager. The Simpson Lumber Company, North Bend, 
is operating both mills and cutting about 175,000 feet 
a day. The Smith-Powers Logging Company, North 
Bend, is having a tug built to tow logs on the bay. This 
will be a fine acquisition to the industry. The company 
is also building a logging railroad three miles in length 
at the head of Isthmus inlet. This line will tap a fine 
body of timber. The C. A. Smith Lumber Company, 
Marshfield, is operating twenty hours daily and cutting 
between 450,000 and 500,000 feet. Mr. Smith and Super- 
intendent Arno Mereen are expected in Coos Bay shortly. 
The Gardiner Mill Company, Gardiner, has installed a 
Sumner upright and is operating both the mill and 
camps. The company has also put in commission a pow- 
erful bar tug. Arnesen & Son and the Myrtle Point 
Mill Company, Myrtle Point, are both operating regu 
larly. The latter concern will soon begin shipping by 
way of Coos bay. Sturtevant & Crane, Riverton, Co 
quille river, will start their new logging railroad in 
April. The Riverton Lumber Company’s plant, Riverton, 
is advertised for bankruptcy sale by R. L. Sabin, of 
Portland. The Coquille Mill & Mercantile Company is 
cutting about 40,000 feet a day. Young & Parker, 
Parkersburg, on the Coquille, have installed an electric 
dynamo. The Cody Lumber Company, at Bandon, is 
operating steadily, and Fred Mehl is installing a small 
but complete planing mill at Bandon. The Randolph 
Lumber Company, of Prosper, has installed a Mershon 
resaw and a 60-horsepower engine to drive the planing 
mill. The Johnson Lumber Company on the Coquille is 
operating steadily. The Prosper Mill Company, Prosper, 
has doubled its wharfage and is shipping extensively. 
The company makes a specialty of band sawed yellow fir 
flooring. 

The Sorenson Logging Company sold the other day a 
raft of thirty-five yellow fir logs, averaging 4,702 feet, 


goes to 


to Fink Bros., of Brookfield. The Sorenson camp is 
located at Svensen, near Astoria. 
The Clark & Wilson Lumber Company will load 


1,900,000 feet of lumber on the British steamer Aga- 
panthus, which arrived in the river today to take on 
3,500,000 feet of lumber for Australia. The steamer is 
under charter to J. J. Moore & Co. One-third of the 
1,900,000 feet will be supplied by the Peninsula Lumber 
Company. A part of the cargo wiil be furnished-by the 
St. Johns Lumber Company. The steam schooner Casco 


Will be at the Clark & Wilson Company's mills soon to 


complete a cargo, part of which will be taken on at 
Stella. This cargo goes to San Pedro for the Robert 


Dollar Company. 

Utter & Burns, of Fort 
5,000,000 feet of timber 
Klamath reserve, on 
secured a lease for a 
capacity saw mill. 
$5.50 a thousand feet for the timber. 

H. K. Haak, of Boyne City, Mich., has joined forces 
with his brother, John Haak, a well known timber dealei 
of this city, with offices in the Oregonian building, and 
wil! make this citv his home. 

Jd. B. Dubois, of DuBois City, Pa., 
DuBois Lumber Company in this city a few days ago 
has returned home. The new company is incorporated 
with a capital stock of $500,000, 


Xlamath, Ore., have bought 
from the government in the 
Anna creek, The company has 
mill site and will install a 15,000 
The company pays the government 


who organized th 


J. BF. Bode has assumed management of the Pacifi 
Coast Door Company's plant in this city. He was 
formerly manager of the North Bend Manufacturing 


Company's plant at North 

Ben Reed, Oakland lumberman, has appointed 
manager for the Santa Fe Lumber Company, in San 
Francisco. ‘This yard belongs to the Portland Lumbe1 
Company, of this city. 

The Siuslaw Lumber Company's mill at 
resume operation next month. 
is for the present on 

W. C. Cameron, 
offices in the new 
of construction, 

G. K. Wentworth, sr.. president of the Portland Lum 
ber Company and the Lumbermen’s National bank, why 
has been visiting here fer some time, left this week for 
his home in Chicago. 

The Inman, Poulsen 
largest mills in the 
double shifts. 

H. S. Holmes 


gend, Coos bay. 


peen 


will 
Cushman 


Acme 
Manager I. B. 
a trip to San Francisco, 
lumber dealer, has 
Lumbermen’s building, now in course 


leased a suite otf 


Lumber Company, one of th 
Pacific northwest, is now operating 


and J. FP. Quirk have associated then 
selves in the wholesale lumber under the firn 
naine of the Buyers’ & Shippers’ Lumber Company, wit 
ofhces in the Concord building, this city. 

Edward Turney, of this city, will start a logging cam) 
near Claremont on the Willamette. There are 
20,000,000 feet to be taken out. The camp is almos 
within sight of the city and the logged off land w 
undoubtedly sell rapidly at good prices. 

The Moores Logging Company will soon open a cam; 
near Gearhart, Clatsop county. The tract of timber | 
be cut is owned by N. D. Bain. The A. & C. Railroad 
Company is now putting in a spur to the timber. 

J. B. Miller will remove his logging outfit from 
Ostrander, Wash., to Cathlamet, where he has a tract « 
20,000,000 feet in which to operate. 

Barnard & Barnard, of this city, have ordered m: 
terial for the construction of three miles of 
railroad at their Skamokawa camp. 

The Colwell & Fowler Logging Company, near Astori 
is building a logging railroad from Youngs river tw 
miles back to a body of fir and spruce. 

Alexander White and Henry West, from .Minnesot 
have bought the holdings of the Dexter Lumber Compa: 
near Dexter, twenty miles east of Eugene. The transf: 
includes a large saw mill and 42,000,000 feet of timb« 

A large logging engine was shipped from this ci! 
this week, consigned to A. B. Daly, of Marshfield. 

The Booth-Kelly Lumber Company, of Eugene, h 
installed a complete machine shop in connection with | 
Wendling plant, at a cost of $16,000, 

The Summerville Lumber Company, Imbler, has boug 
the MeKinnis saw mill, three miles west of Summervi! 
and will remove the equipment to their plant at Summ: 
ville. 

The Long Lake Lumber Company, Klamath Falls, | 
removed its saw mill to a location on the Upper lal 
The new band mill will be ready the first of next mon! 

A saw mill will be installed near Laidlaw, east 
Detroit, Ore., by John Lispoo. 

W. H. White, of Boyne City, Mich., who is interest: 
in Coast timber lands, is expected to arrive in Portla: 
soon on a trip along the coast. 

Ott & Daly, who have conducted a saw mill in tl 
Blue mountains, eastern Oregon, are making arrang: 
ments to establish a branch mill at Drewsey, about thirt 
miles south of the location of the old plant. 
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OBITUARY. 


EN 
Edwin Reynolds. 


Edwin Reynolds, consulting engineer for the Allis-Chalmers 
Company, Milwaukee, and one of the greatest mechanical 
engineers of America, died at his residence in Milwaukee 
on February 19 at the age of 78 years. Mr. Reynolds was 
for thirty years practical head of the Edward P. Allis Com- 
pany, consolidated with the Allis-Chalmers company, well 
known manufacturers of saw mill and other producing ma- 
chinery. During the years that he was at the head of the 
Allis company, Mr. Reynolds designed and built engines 
that won the admiration of machinists and engineers 
throughout the world. At one time he was called upon to 
furnish designs and working plans for a 12,000-horsepower 
engine for the Metropolitan Railway Company, of New York, 
and he later designed and built the main engine used in the 
electrical building at Chicago during the Columbian Expo- 
sition. Many of the Corliss-Reynolds engines in large plants 
scattered throughout the world are the work of this great 
Milwaukee engineer. Plans for the immense new plant of 
the Allis-Chalmers company at West Allis, a Milwaukee 
suburb, were made by Mr. Reynolds. 


Delos M. Baker. 


ADRIAN, Micu., Feb. 20.—Delos M. Baker, who has con 
ducted a coal and lumber business in this city since 1868, 
died this morning at the age of 72. Mr. Baker was president 
of the Lenawee County Savings bank and of the local 
building and loan association He has also long been an 
active member of the Michigan and Indiana Retail Coal 
Dealers’ Association and was prominent in church and 
Masonic circles. A widow and one daughter survive him. 





George Torinus. 


STILLWATER, MINN., Feb. 15.—George Torinus, for many 
years prominently connected with the St. Croix Lumber 
Company, died yesterday at the age of 42 years. His widow 
and children survive him 





A. Jennings Brown. 


MERIDIAN, Miss., Feb. 19.—A. Jennings Brown, for the 
last ten vears connected with the Bostick Lumber & Manu 
facturing Company, of this city, died last night at the age 
of 43 years. A sister and brother, both residents of * this 
city, survive him, 


Mrs. Thomas B. Van Alstine. 


YouNGSrowN, Onto, Feb 20.- Thomas B. Van Alstine, 
proprietor of the Youngstown Lumber Company, mourns 
the death of his wife, a pioneer resident of this section, 
who passed away February 17 Mrs. Van Alstine was 
born at tosterville sixiy-eight years ago and was united 
in marriage with Thomas B. Van Alstine September 16, 
ISGS Iter husband and three daughters survive her. 

wore wwe wv 


William Hall. 


Bevorr, Wis., Feb. 15.-- William Hall, a pioneer lumber 
man of Wisconsin, died suddenly this morning at the age of 
ol vears. <As a timberman Mr. Hall in early days tramped 
over the states of Maine, Michigan and Wisconsin. For sev 
eral years he was in the retail lumber businesg in Evansville, 
coming to Beloit in 1SS2 Ie retired from active business 
sole time ago 








Alice Brittain Greenlaw. 


Ramsay, LA., Feb. 13.— Mrs. Alice B. Greenlaw, wife of 
ki. R. Greenlaw, general manager of the Greenlaw Lumber 
Company, of this city, died at her home here today. Mrs. 
Greenlaw was the daughter of Mr. and Mrs. S. A. Brittain, 
of Hazlehurst, Miss., and loaves, besides her husband and 
two children, several sisters. The body was taken to Hazle 
hurst for burial. 


—_—_— 


Freeman H. Brown. 


PorrLaANp, Mr. Feb. 20.— Freeman H. Brown, aged 63, 
one of the best known lumbermen of New England, dropped 
dead from apoplexy February 19 For a number of years 
he was eastern agent of the John L. Roper Lumber Com 
pany, of Norfolk, Va Later he was located at Lowell, 
Mass., and came to Portland three years ago. He is sur 
vived by a daughter and a son, Walter S. Brown, U. S. A., 
inilitary instructor at the University of Maine. 








John Mathieson. 


Boswonrn, Mo., Feb, 22.--John Mathieson, a well known 
lumberman of this city, died February 19. Ile is survived 
by his widow, who will continue the business 
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Ephraim K. Smith. 
PHILADELVHIA, Pa., Feb. 22 Ephraim Kk. Smith, a 
pioneer in the match business and the first man in the 
United States to make safety matches, died in this city of 


pneumonia February 16. Mr. Smith was born in Salford- 
ville sixty-nine years avo, where he conducted a match fac 
tory for a number of yegrs. When his business was ab 


sorbed by a consolidation of manufacturers, he became sec 
retary and treasurer of the American Match Manufacturers’ 
Association and later was one of the original incorporators 
of the Diamond Match Company. 





George Schumacher, jr. 

BALTIMorE, Mp., Feb. 18.—George Schumacher, aged 19, 
son of George Schumacher, one of the best known yardmen 
in this city, died last Wednesday of peritonitis. The young 
man had taken a position in his father's office with the idea 
of gaining a thorough knowledge of the trade in all its 
details, and he was making excellent progress when stricken. 
Ile was a young man of exemplary habits and had a host of 
friends, 





Mrs. H. L. Jenkins. 


BLAINE, Wasi, Feb. 5.—Mrs. H. L. Jenkins, wife of the 
senior member of the H. L. Jenkins Lumber Company, died 
suddenly in a hospital at Vancouver, B. C., today. Her 
death came as a shock to her many friends in Blaine, Seattle 
and Vancouver, where she was well and favorably known. 
Sesides her husband, she leaves three children. 


~~ 


Mrs. W. 8S. Sterrett. 


CUNCINNATI, Onto, Feb. 7.—Mrs. W. S. Sterrett, wife of 
W. S. Sterrett, secretary of the Lumbermen’s Club, passed 
away today after a long illness. ‘Though ill for a long time, 
her death was unexpected, for of late she had been feeling 
brighter and better than for many weeks, and Mr. Ster- 
rett's friends had been congratulating him on the favorable 
turn in Mrs. Sterrett’s condition. ‘The funeral was held 
from the home in Remington, a suburb of Cincinnati, and 
was attended by a large number of the members of the 
club, which as an organization sent a beautiful floral tribute. 


Fred W. Spraker. 
GRAND Rapips, Micu., Feb. 12.—The death of Fred W. 


Spraker, for nearly a half century in charge of the furniture 
factory of Berkey & Gay Furniture Company, occurred to- 








day. Mr. Spraker came to Grand Rapids in 1858 and helped 

to frame the original factory of this concern. He was looked 

upon as one of the most expert lumber inspectors in Michi- 

xan. He is survived by a son, Frank E., who is in charge 

of the yards of C. C. Mengel & Bros. Co., in Chicago. 
SOLD 


Thomas J. Millen. 


Oscova, Micu., Feb. 13.—Thomas J. Millen, well known 
in the early days of lumbering in Michigan, died in Little 
Rock, Ark., and his remains were brought here for burial. 
Mr. Millen was 71 years of age. He was at one time in 
charge of the railroad and lumbering operations of the 
Manistique Lumbering Company in the vicinity of Seney, 
and under his supervision the railroad was built from Seney 
to a point beyond Star Y 


Walker Peden. 


LAWRENCEBURG, TENN., Feb. 6.— Walker Peden, manager of 
the United States Stave & Lumber Company, of Marcella 
Falls, died suddenly last night in this city, where he was on 
business. He leaves a wife and one child. 








George W. Wampler. 


PouND GAP, VA., Feb. 11.—George W. Wampler, aged 40 
years, a prominent lumberman operating a number of mills 
in this field, died today of typhoid fever. He is survived by 
his wife and several children. 


HYMENEAL. 


Dr. von Schrenck-Kimball. 


Sv. Louis, Mo., Feb. 24.—Baron Hermann von Schrenck, 
the pathologist of Shaw’s garden, chairman of the Missouri 
State Forest Commission, chief of the timber departments 
of the Rock Island, Frisco and Chicago & Eastern Illinois 
railroads, lecturer for several universities and confidential 
adviser of the state and United States in forestry affairs, 
was,united in marriage Monday morning at 10:30 o'clock 
with Miss Mary Kimbail at the residence of the. bride’s 
brother-in-law and sister, Judge Walter B. Douglas and Mrs. 
Douglas, of 4305 Delmar boulevard, St. Louis. The arrange- 
luents were as simple as possible on account of the recent 
death of the bride's brother, Benjamin Kimball, in Zeigler, 
Ill., only the nearest relatives being present. After the 
ceremony the bride and groom received the congratulations 




















DR. HERMANN VON SCHRENCK, ST. LOUIS, MO. 


of their assembled relatives and left after a bridal breakfast 
for a honeymoon tour, going first to Pittsburg, to visit 
Benjamin Kimball, father of the bride, who has resided in 
that city for several years. They will then go on to New 
York, whence they will sail for Jamaica. The bride, who 
belongs to one of the oldest and most representative St. Louis 
families, is a very attractive young woman and one of the 
zreatest favorites in society. Mr. von Schrenck is the 
son of the late Joseph von Schrenck of New York, a baron of 
an old Austrian family, is a graduate of Harvard and Cor- 
nell Universities, and is one of the best known timber experts 
in the country. 





Dickinson-Powers. 


Sr. Louis, Mo., Feb. 24.—-Dwight L. Dickinson. treas- 
urer of the Alf Bennett Lumber Company, of this city, and 
his bride, who was Miss Ethel Powers, are on their war 
to Dixie on their honeymoon earlicr than announced, “just 
because.” 

The wedding had been set for Saturday evening, February 
20, and Thursday evening the bride was hostess at a card 
party in honor of the members of her own bridal party and 
that of a friend whose marriage was to take place in a 
few days. 

But Miss Powers had planned a surprise for her guests, 
and at 9 p. m., just as all were ready to start the game, 
the bride to be announced that a new game would be played 
and that Rey. J. J. O’Brien, pastor of St. Margaret's Catholic 
Church, would read the rules. 

Before the guests realized what was happening, Mr. Dick- 
inson and Miss Powers were pronounced husband and wife. 
Only the pastor and Miss Mildred Vowers, sister of the 
bride, had been let into the secret. 

“Just because,” was the bride’s only answer, when she 
was asked the reason for the sudden change in the nuptial 
plans, 

Mr. and Mrs. Dickinson left at once to spend their honey- 
moon in Florida. A 





Jones-Taylor. 


MArquetre, Micnu., Feb. 22.—Robert Jones, prominently 
connected with the Consolidated Fuel & Lumber Company, 
of this city, and Miss Anna Taylor, of Calumet, were united 
in marriage recently in the Calumet Methodist Episcopal 
church, Rev. E. Sedweek officiating. The couple were at- 
tended by Miss Amelia Taylor, sister of- the bride, as maid of 
honor, and Edward Taylor, brother of the bride, as best 
man. 





Chase-Hermes. 


CHASE Bay, WIs., Feb. 23.—Toy B. Chase, superintendent 
of the George H. Rice box factory, and Miss Mamie Hermes 
were married this week in St. Mary's church, the ceremony 
being, performed by Rey. Father Van Roomsmalen. The 
attending couple were Miss Anna Beaver, cousin of the 
bride, and Ralph Chase, brother of the groom, 
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IIR, SPRUCE, 

RED CEDAR, 

Lunaber and Shingles 
We handle the sales for four of the largest 
mills on the Pacific Coast. With these 


four stocks to draw from we can always 
give you prompt shipment. 


1419 Long Building, 


KANSAS CITY, MO. 
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Up to Grade 


If there is one feature of the lumber business 
on which we have always prided ourselves 
more than another it is the fact that our ship- 
ments of fir lumber are always up to grade. 
From those of you who have been troubled 
in this respect, we solicit a trial order and you 
will have the satisfaction of unloading a car 
that will run as good as the invoice calls for. 
If this appeals to you, let us have your inquiries 
for we know that we can give you satisfaction. 


Gold Bar Lumber Co. 


211 New York Block, SEATTLE, WASH. 
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Of Fir and Spruce 
We do produce 
Lumber fine 
For general use. 


HOQUIAM, WASH. 








Washington Fir, Cedar and Spruce, 
California Redwood, 
Red Cedar Shingles, 


Complete stock of above for Coast shipment or from our 


MINNESOTA TRANSFER WAREHOUSE. 
H. B. Waite Lumber Co. 


MINNEAPOLIS, - MINNESOTA. 




















= BUY = 
Proudfit-Polleys Lumber Co. 


LINCOLN, NEB. 
WESTERN WHITE PINE, UONTANAT 
IDAHO WHITE PINE, LARCH L MORTAR A’ and. 
and get grompter shipments, and save the long over-mountaia haul. 


Write us on FIR, CEDAR, SPRUCE, YELLOW PINE. 





We Furnish 
Xnp Wako RED cebake® FENCE POSTS. | 
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Steele & Hibbard Lumber Co. 


Wholesale 


HARDWOODS AND MAHOGANY 
ST. LOUIS, MO. 














Plummer Lumber Co. 


ST. LOUIS 


Manufacturers and Wholesalers 


SOUTHERN HARDWOODS 


Shipments from St. Louis yard and 
direct from mills. :: :: Write us. 























Birch, Walnut ) 
Poplar, Mahogany, and 
Cypress, Cherry, Maple. 


READY FOR IMMEDIATE SHIPMENTS: 


8,000,000 feet at St. Louis. 
3,000,000 feet at New Orleans. 
2,000,000 feet at Benton, Ark. 


Write tor Prices. 


\ American Hardwood Lbr. Go.°"*mo." 


( Oak, Ash, 








T. He GARRETT LUMBER CO. 


Manufacturers and Wholesalers 


Yellow Pine 
LUMBER 








Suite 1220 Chemical Building, ST. LOUIS, MO. 
Resins JS 








Ozark Cooperage & Lumber Co. 


ST. LOUIS, MO., LIGGETT BUILDING 


SOUTHERN HARDWOODS 


FOR SALE 

10 Cars 5-4 No. 1 Com. Sap Gum. 

10 Cars 6-4 No. 1 Com. Sap Gum. 
5 Cars 6-4 Nos. 1&2Com PlainRedOak 
2 Cars 8-4 ists&2nds Plain Red Oak: 
3 Cars 8-4 No, 1 Com. Plain Red Oak, 
1 Car 8-4 No. 2 Com. Plain Red Oak. 


2 Cars 4-4 Log Bun Elm. 

4 Cars 4-4 No. | Com. Cypress. 
10 Cars 4-4 No. 2 Com, Cypress. 
2 Cars 8-4 No. 2 Com. Cypress, 
1Car 5-4 ists & 2nds Red Gum, 
1 Car 5-4 No. 1 Com, Red Gum. 











SCOTT SHORT 


Rail Road Rail Road 
Cross and Car 
Ties. Material. 


ST. LOUIS, MO. 





Switch 


Ties. 

















1719 Wright Bldg., 








THE MOST VALUABLE BOOK 


FOR LUMBERMEN EVER PUBLISHED IS 


THE LUMBERMAN’S ACTUARY 


It is a money-saver. Shows at a glance the amount of any number 
of feet between 2 and 20,000 feet at any price between $6 and 
475 per M.; also makes out bills of material, labor, figures bills, 
checks car invoices, invoices and figures odd and fractional sizes 
of every description. Results ready for use. Contains 388 
pages of the most valuable information, all indexed so you can 
find what you want quickly.. Delivered in flexible cloth binding 
for $3, or in full leather for $3.50. Write for sample pages.» 


AMERICAN LUMBERMAN, PuBLISHER 
315 Dearborn Gt., Chicago, Ill. 
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piece stuff. In the matter of lath we found a good deal 
of variation, and from our standpoint we see no reason 
why lath can not be graded as carefully or nearly as 
carefully as lumber. 


Grading Lath. 


At one of the mills we saw a system of making and 
grading lath that seemed to us the proper system. The 
lath came out from the saws on to a moving chain and 
was sorted and picked off the chain in the same way that 
lumber is sorted in the sorting shed. We found in some 
of the mills that the lath was graded as nearly right as 
possible; that is, they did not seem inclined to put in 
the 10 percent of below grade, while others had the 10 
percent and more of lower grade lath in each bunch, 
while in one mill we visited we found quite a percentage 
in each grade and in each bunch above grade. We con- 
sider the lath grades more uniform than the lumber 
grades. 

Second. Whether or not you find the grades of lumber 
in shipping condition, or which you saw being loaded 
into cars for shipment at the various mills you visit, con- 
form to the printed specifications for such grades as 
published in the book of grading rules issued by the 
Bureau of Grades. 

Our answer is, that in nearly all cases we found the 
lumber in shipping condition, but in the matter of con- 
forming to the printed specifications we do not think that 
the grades of siding conform to the rules. In the first 
place, the rules call for an A, or clear siding, and we 
find that all of the mills which we visited make their 
best grade, B and better, and from our standpoint this 
is not a good way to sell pine siding. We realize that 
when the different grades were all separated that there 
was very little sale for the A and clear, but we do not 
think that a grade of B and better should be so elastic 
as to include 90 percent of B as against 10 percent of A 
and clear, and in another mill to run as high as 50 
percent A and clear. We think that siding should be 
sold as before, so that when we tell a consumer we are 
giving him the best grade of siding he will not find in his 
bundles everything from a low line of B to a piece of 
absolutely clear. We found mills where they were cutting 
a small class of logs where the B and better siding was 
all. B and some of it low line, and in other mills, where 
they cut large logs, the B and better had a large per- 
centage of A and clear. With the above exceptions we 
consider the grades we saw, as a rule, to contorm with 
the rules of the association. 


System is Good. 


Third. Whether or not you can offer any suggestions 
for the improvement of the system by which the Bureau 
of Grades endeavors to make uniform grades of lumber 
at the various mills represented by this association? 

Our answer is, in our opinion the system is a very good 
one and we know of no way to better it. We find, how- 
ever, at some of the mills the local inspection was not 
done as carefully as it might be, that is, they were not 
giving the attention at the tails of the machine they 
ought to have and we recommend that the bureau keep 
up its regular visits to the mills. 

We note the recommendation regarding the proposed 
change in the dressed thickness of boards and piece stuff 
and recommend that the thickness be uniform in all the 
mills, that is, that you adopt a standard of sizes as fol- 
lows: 

2-inch piece stuff, not less than 1%-inch thick, full 
width when dry SIS&E 1%x%-inch scant. 5 

83-inch piece stuff, not less than 2%-inch thick, full 
width when dry SIS&E 2%x%-inch scant. 

l-inch boards and strips, rough, 15-16-inch thick and 
full width when dry. f 

l-inch boards and strips, S1S or S28, 18-16-inch thick 
and %-inch for edging. ; 

%-inch D&M drop siding shiplap, 13-16x314-inch face. 

1-6-inch D&M drop siding shiplap, 18-16x5%4-inch face. 

14-inch D&M drop siding shiplap, 13-16x744-inch face. 
1-10-inch D&M drop siding shiplap, 13-16x9%4-inch face. 
1-12-inch D&M drop siding shiplap, 13-16x11%4-inch face. 

All ceiling of 1-inch lumber, %-inch thick by same face 
as flooring. 

We believe that the inspection bureau is of great ad- 
vantage both to the retailers and wholesalers and we do 
not see how a mill manufacturing pine or hemlock lum- 
ber can afford not to have its grades supervised by this 
bureau. From all that we saw we believe that it is 
managed by men who are most capable and who are 
using their best efforts to make it a benefit to both the 
wholesalers and retailers. ; 

We desire to thank Mr. Rhodes and Mr. Childs and the 
Northern Pine Manufacturers’ Association for a most en- 
joyable and instructive trip, and recommend that a reso- 
lution be passed to that effect. 

Cc. H. Weser, Chairman, 

Kk. H. WALKER, 

GEORGE W. LAPOINTE, 
Committee. 


The report was accepted, carrying with it the in- 
dorsement of recommendations. 


Report of Committee on Resolutions. 


The report of the committee on resolutions was then 
presented, as follows: 


MILWAUKEE, WIs., Feb. 24, 1909.—yYour resolutions com- 
mittee beg leave to report the following: 

First, as to the changes advisable in the code of ethics, 
submitted by the American Lumber Trades’ Congress. : 

We concur in the first five articles, but in article 6, which 
reads as follows: 

Terms of Sale. 

6. In case where the terms or conditions of the sale are 
not specified on the order, the following terms should 
govern: 

The consignee to pay freight, balance net cash, sixty days 
from date of invoice. Providing the buyer desires to dis- 
count he may deduct 2 percent from the net amount after 
deducting freight by paying within five days after arrival 
of car as shown by expense bill. No discount should be 
allowed after thirty days from date of invoice. 

Nonarrival of goods within thirty days is no excuse for 
failure to remit. If buyer wishes to take discount, freight 
can be estimated and reasonable deduction made for prob- 
able shortage or improper grades. 

Should any shipment upon which cash has been advanced 
or discount has been taken, on arrival at destination, not 
be acceptable for legitimate reasons to buyers, or satisfac- 
tory adjustment can not be made as to the acceptance of 
stock, buyer should have the right to demand return of 
such money as he has paid, before allowing the shipment 
to be moved or disposed of elsewhere. 

The terms of sale should be considered as much a part 
of the contract as the price at which the stock is purchased. 

To this we would make the following changes: Instead 
of having it read sixty days from the date of invoice in 

second paragraph we would have it 
read thirty days from arrival of car and cut out the last 
line of the same paragraph, “No discount should be allowed 
after thirty days.from date of invoice.” 

We would cut out entirely the third and fourth para- 

aphe. 
eRe would amend article 8 by adding at the end the words 
“and at seller’s expense.” We would also add to article 10 
“a copy of bill of lading showing date of shipment shall be 
forwarded with invoice.” 


Article 15 reads as follows: 


15. In the matter of costs of inspections made by asso- 
ciation inspection bureaus on lumber the grade or measure- 
ment of which has been complained of, if reinspection shows 
the grade of the total amount of the item complained of to 
be within 7 percent of the grade invoice, the expense should 
be borne by complainant ; if otherwise, by the shipper. 

Your committee is unalterably opposed to allowing any 
percent of degrades as we believe it is throwing down the 
bars to the shipnient of lower grades persistently. We con- 
tend that the entire shipment should be made up to grade or 
the cost of inspection be borne by the shipper. We also in- 
sist that the amount of degrades found by inspection shall 
be invoiced at the market difference in value between the 
goods sold and the grades shipped, or that they must be 
removed if the buyer so elects. 

Second. Regarding a more universal price list, we would 
say, whereas the system by which manufacturers and whole- 
salers inform their customers of changes in their price list, 
by referring to previous lists of one or more miscellaneous 
dates, necessitating reference to lists mislaid or lost, and 
perhaps in the majority of cases leading to much confusion 
and uncertainty; therefore, be it 

Resolved, That we commend to the attention and approval 
of shippers the issuance of basic price lists but twice in each 
year, viz.: January and July, and that notification of dis- 
counts be so made as to refer only to the basic list of one or 
the other of these dates. 

Resolved, That a copy of this resolution be forwarded to 
the secretaries of wholesale associations with the request 
that same may be presented to their members. 

Third. Your committee strongly recommends that any 
change in freight rates on interstate business shall first be 
sanctioned by the Interstate Commerce Commission before 
such changes can be put into effect, likewise that any state 
business must take existing freight rates until proposed 
changes shall be acted upon and indorsed by the state rail- 
way commission. 

.Fourth. Believing that the adoption of a parcels post by 
the government would be detrimental to the business inter- 
ests of the country, we strenuously protest against the same. 
We also believe that the proposed trial in the few counties 
would give no basis for judgment as to the merits of the bill 
and we therefore protest against a trial. 

lifth. We firmly believe the general public is greatly in 
favor of the removal of all tariff on Canadian lumber and 
recognizing the fact that our own timber must be conserved 
we favor the removal of the lumber duty at the earliest pos- 
sible moment. 

Sixth. Regarding other tariff legislation we concur in the 
resolution adopted by the National Tariff Commission at 
Indianapolis, February 16, 17 and 18, as follows: 

We demand from Congress, for the equal benefit of all 
classes of txe people and in the name of all American 
industry, of farm, factory, labor and commerce, the im- 
mediate creation of a permanent tariff commission for 
the following purposes and ends, through congressional 
action, viz.: 

1. The collecting and intelligent, thorough and un- 
prejudiced study of tariff facts. 

2. The preservation and promotion of our home market 
-_ the development and enlargement of our foreign 
trade. 

3. The accomplishment of this by reciprocal trade 
agreements, based on maximum and minimum schedules. 

4. The adjustment of the tariff schedules so that they 
shall effect all interests equitably. 

5. The fixing of the rates of duty to be paid on the 
imports from any foreign country, within the limits of 
the maximum and minimum rates established by Con- 
gress, under teciprocal trade agreements negotiated by 
or under the direction of the President, in order thereby 
to develop and protect our foreign trade by the means 
favored by President McKinley and authorized by Secs. 
3 and 4 of the Dingley law. 

We urge that prior to the passing of a bill creating such 
a cemmission Congress, during its special session about 
to be called, shall prepare and adopt, with the assistance 
of the best information presently available, a revised 
tariff as completely and accurately adjusted to present 
conditions and therefore as stable as is possible at. this 
time. 

Reasons and Explanation. 

We make this demand because: 

1. The tariff yields our largest national revenue, yield- 
ing $333,000,000 in the fiscal year 1906-7, and concerns all 
classes and all the people. While it favorably affects the 
rate of wages it also influences the cost of living and 
therefore the purchasing power of wages. It directly 
affects the cost of production and therefore our ability 
to compete in foreign markets. The problem is vast and 
complex and vitally affects all industry and commerce. 

2. The present method of tariff regulation is crude, 
unscientific and outgrown. It imposes on Congress tech- 
nical work which it should not be required to perform. It 
results in unnecessary, unreasonable and unfair discrep- 
ancies and errors. It perpetuates such errors for long 
periods, involves intermittent revision and tends to violent 
changes of policy. 

3. The commission plan will substitute a_ scientific 
method which will establish the neutral.line of maximum 
benefits and minimum evils to all interests. It will 
accomplish this by a governmental agency, properly 
equipped to furnish Congress with the vast amount of 
cumulative technical data required to assist it, both in 
framing legislation based thereon and in forecasting the 
results of such proposed legislation. It will enable Con- 
gress to concentrate its time and efforts on constructive 
legislation based on such facts and assist our executive 
departments to negotiate intelligently commercial agree- 
ments for the increase and extension of our foreign trade. 
It will promote the prosperity of the country and the 
larger employment of American labor by encouraging the 
conversion of our raw materials in finished products be- 
fore their export to foreign markets. It will provide for 
the prompt correction of errors in the tariff and a recog- 
nition of changing conditions. 

Seventh. We take this opportunity to thank the officers 
of our association for their splendid service during the 
last year and to the trade press and the Pfister hotel 
management for their many courtesies. 

Expressing our appreciation of your attention to our 
report we move the adoption of these resolutions. 

THOMPSON, 

KELLOGG, 

WILCox, 
Resolutions Committee. 


Discussion and action on this report of the reso- 
lutions committee was deferred until the morning 
session, 

Secretary Lachmund then read a communication 
from the Citizens’ Business Men’s League of Mil- 
waukee cordially inviting the association to hold its 
next annual meeting in that city and urging its accept- 
ance. Action on this was also deferred. 

The meeting was then adjourned until Thursday 
morning, 





THURSDAY’S SESSION. 


The meeting was called to order Thursday morning at 
10:30 and President Loomans called up George E. Wat- 
son, of New Orleans, La., secretary of the Southern Cy- 
press Manufacturers’ Association, to deliver an address 
on “Cypress Lumber and Its Uses.” Mr, Watson illus- 
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trated his address by fifty-three stereopticon views, ex- 
plaining each one as presented. He briefly touched upon 
forest conservation saying that lumbermen, whether re- 
tailers or manufacturers, had come to be regarded as 
destroyers of the forests; that the question of forest con- 
servation was not entirely humorous but had its serious 
side and is at present exercising a great educational in- 
fluence over the country at large and that the people are 
rapidly becoming convinced that for any given purpose 
there is some wood which is especially adapted to that 
particular use. He said the time would come when the 
demand for wood would depend on two things-—avail- 
ability and adaptability. Cypress is the product of the 
southern swamps, he said; attains its greatest perfec- 
tion of growth along the Gulf and southern Atlantic 
coast; is of very slow growth, many trees being sawed 
into lumber today being as much as 2,000 years old. He 
then referred to the heavy expense entailed in the pro- 
duction of cypress lumber, by reason of having to con- 
struct railroads and canals far into the swamps in order 
to bring out the logs, and that probably no other lumber 
manufactured is utilized so closely as is cypress. Stere- 
opticon views were then thrown on the canvas, showing 
cypress and tupelo swamps, the methods of logging, in 
this connection giving different views of skidders in their 
various operations, the canals and railroads used in 
bringing the logs to the mill and various stages in the 
construction of same. Then followed views of modern 
cypress saw mill plants and cypress lumber piled in the 
yards, one view in particular showing a number of pecky 
cypress plank, Mr. Watson said that cypress next to 
oak was best for the manufacture of wine barrels and 
also the best wood in the construction of water tanks 
and for tanks in food product factories. Many inter- 
esting views were given, showing the lasting qualities 
of cypress and especially of pecky cypress. All the 
illustrations were ably and entertainingly explained by 
\Ir. Watson and much information on cypress was gained. 
He closed with an illustration of a cypress negro cabin, 
showing a very large family scattered about the prem- 
ises, and said, “You ean live happily and raise a large 
family in a cypress house.” 

Secretary Lachmund then took up the report of the 
committee on resolutions and the report was read again. 

A. L. Holmes, secretary of the Michigan Retail Lum 
ber Dealers’ Association, Grand Rapids, was then asked 
to report what action his association had taken on the 
code of ethics. Mr. Holmes said that the amendments 
that had been prepared by the committee on resolutions 
were practically the same as those made by his associa- 
tion with the single exception of “Terms of Sale,” which 
they eliminated entirely. Continuing, he sedd: 

My idea in cutting out terms of sale was that we felt 
terms of sale in their application was as much a part of 
the price as the dollars and cents feature and was really 
i matter between the buyer and seller in the individual case. 
| hope that your association here will instruct your dele- 
yates In this congress, Mr. Vresident, as to what your ideas 
are. I believe that we are going to a congress that will be 
not a mild session. I gather that from information that 
las come to me from certain of the wholesale associations 
that they have felt that this code was as good as could be 
devised and should be put in force to see what its results 
vould be, It can not be demonstrated by legislation until 
it has been practiced is the argument they are going to put 
p. I know that the National Wholesalers’ association that 

eets next month is going to put up a strenuous effort to 
have that code as originally drafted enacted at the coming 

sneress, 

\fter a great deal of discussion on the subject each 

tion of the report of the committee was then taken 

» in order and adopted down to article five, recom- 

ending the removal of the duty on lumber. This created 

stir and brought out a number of brief talks on the 
hject. Mr. Mohr said: 

1 would like to ask the committee whether they have con- 

lered the difference between the holdings of timber in the 

united States and the holdings of timber in Canada. If I 

ierstand the situation correctly lumbermen can go to 

nada and can by agreeing to pay a royalty of 50 cents a 

ousand on timber that he may cut he can cut as much 

uber as he pleases. The Canadian government owns the 

iber and if he agrees to ‘pay this royalty and I believe a 

y small item of tax, I do not remember what it is, he 

hold’a contract for a number of years. He has not any 

ponsibility; he need not fear the forest fires; he pays 
other tax; he does not invest any money in the same 

! consequently he is at a great advantage over manufac- 

rs in the United States who buy their timber land, take 

chances of forest fires and market conditions which do 
affect him so much where he is not obliged to manufac- 
lumber to save burned over timber, for instance. Now 
he committee has considered all this and recommend 
we advise our merabers of Congress to remove all tariff 
ictions on lumber between this copntry and Canada 
their reasoning is good and sound, why, I presume we 
{| to make this recommendation, but I would like to 
from the committee as to how they disposed of this 
wwe of the lumber business as between American manu- 
irers and Canadian manufacturers, 

Kellogg—For the last two years, if my memory serves 
cht, this associaticn has adopted that resolution and as 
year goes by the necessity of conserving the forests of 
\nited States ure brought more and more to notice and 
¢ we, of course—everyone that has a spark of humanity 
im at all and an idea of what other people are entitled 
nd what they may suffer by the acts of others—the 
{ pereent of people that theoretically, at least, will be 
fited by the removal of the tariff is sufficient proof to 

“ov minds that the tariff should be removed on lumber. 
liere is not very much stumpage left in the United States 
nu you think of it as a general proposition, and while 
itting that perhaps, I say, it may be a hardship on a 
siuull pereent of the people to have free Canadian lumber, 
! think the old saying, *‘Che greatest good to the greatest 
Lumber’ is something that we should consider. 

\fter the discussion had been carried to some length 
if was put to a standing vote which resulted in the 
adoption of the resolutions to recommend the removal 
of the duty on lumber, the vote being nineteen to six- 
te en. 

"he balance of ‘the report was then voted upon, section 
by see —_ and each recommendation adopted. 

Secretary Lachmund then made a motion, which was 
Seconded and unanimously passed, that the names of Sec- 
retary Hotchkiss, of the Illinois Retail Lumber Deal- 
ers and Masons’ Supply Association, and Secretary 


Holmes, of the Michigan Retail Lumber Dealers’ Asso- 
ciation, be included with those in section 7 of the re- 
port of the committee on resolutions, extending the 
thanks of the association to them. 

On motion of Secretary Lachmund the report of the 
resolutions committee was then unanimously adopted as 
a whole, 

The report of the auditing committee was then read 
and unanimously adopted. 

The nominating committee was then called on for a 
report and the following names were submitted to fill 
the expiring offices for the ensuing year: 

President—D. J. Loomis, Waupun. 

‘Treasurer—H. L, Tibbitts, Milwaukee. 

Director—Three years, James Fifield, Janesville. 

No others being placed in nomination from the floor, 
on motion unanimously passed, Secretary Lachmund was 
instructed to cast the ballot of the entire association, 
which he did, declaring those placed in nomination by 
the committee unanimously elected. 

President Loomans then addressed the meeting, thank- 
ing the association for the honor conferred upon him in 
reélecting him president and said that he hoped to be 
able to do even more good during the ensuing year than 
the previous one and that he would promise not to serve 
again. 

Secretary Lachmund then called attention to the fact 
that no action had been taken on the proposition sub- 
mitted by the Northwestern Lumbermen’s Association for 
them to avail themselves of the service department of 
that association and which was referred to in his report. 

Motion was made to accept this proposition from the 
Northwestern association, seconded and unanimously car- 
ried, . 

A motion was then made to hold the next annual meet- 
ing of the association in Milwaukee, which was unani- 
mously passed and the convention was then adjourned at 
12:30 sine die. 

At a meeting of the board of directors after the con- 
vention adjourned Paul Lachmund was unanimously re- 
elected secretary of the association. 


ENTERTAINMENT OF THE LADIES. 

The ladies in attendance at the Wisconsin Retail 
Lumber Dealers’ Association at Milwaukee this week 
were as usual splendidly entertained. Tuesday after- 
noon they had a social gathering in the club room 
of the Hotel Pfister, where each of the ladies was com- 
pelled to contribute to the entertainment with some 
kind of a.‘‘stunt.’’ In the evening the ladies at- 
tended the dinner and entertainment in the fern room 
of the Hotel Pfister. Wednesday noon the ladies were 
tendered a luncheon in the fern room and Wednesday 
afternoon they were guests at a matinee party at the 
Majestic theater. The arrangements were in charge 
of a special committee consisting of Mrs. D. J. Loo- 
mans, of Waupun, wife of the president of the asso- 
ciation; Mrs. W. F. Kellogg, of Grand Rapids; and 
Miss Irma Lachmund, of Milwaukee, daughter of the 
secretary of the association. 

Before the convention adjourned Thursday Secretary 
Lachmund announced that the admitted and unqualified 
success of the plan introduced at the suggestion of the 
secretary of the association three years ago to call in the 
ladies to their meetings prompted him to further sug- 
gest that they encourage the ladies to form an auxiliary 
body of their own to the Wisconsin Retail Lumber Deal- 
ers’ Association. He said the suggestion had been made 
to the ladies and they appeared to be very enthusiastic 
over it and desired the coéperation of the association 
with them. He said they did not ask their permission, 
as they are American women and can stand on their own 
feet, but they merely wanted their codperation in this 
movement to form a closer association among the ladies 

—wives and daughters of the members of the association 

—by organizing themselves into an auxiliary body of 
the association. He said the ladies felt and he was con- 
fident that they could do the association a great deal of 
good if they have an organization of their own. How- 
ever, the matter had only been taken up in a desultory 
manner, he said, and he sincerely hoped that all the 
members would lend all the aid possible to the ladies 
in effecting a permanent organization of their o¥n and 
extend to them whatever courtesies due to them. 





NEBRASKA TOURISTS ENTERTAINED IN 
FLORIDA. 

JACKSONVILLE, FLA., Feb, 20.—Nearly three-score per- 
sons, representing the Nebraska lumbermen’s excursion 
to Havana, arrived in the city over the Seaboard Air 
Line at 7:40 o’clock last night and are comfortably quar- 
tered at local hotels. 

The party left Lincoln at 10 o’clock Monday night in 
two special standard Pullman sleepers over the Missouri 
Pacific railroad. The itinerary included short stops at 
Kansas City, St. Louis, } Nashville, Birmingham, Century 
and Pensacola. The party will remain in the city until 
3:20 o'clock this afternoon, when it will leave for St. 
Augustine to spend Sunday. One day will be spent at 
Palm Beach and one evening and night in Cocoanut palm 
grove in the famous Fishing Camp. At 7:30 a. m. next 
Thursday the party sails by P. & O. line for Havana, 
arriving at the Cuban eapital the afternoon of the same 
day at 4:30 o’clock. Friday, Saturday and Sunday will 
be spent at Havana and vicinity. 

During their stay in the city the members of the party 
will be entertained by local lumbermen. They will enjoy 
a ride about the city and possibly a visit to the exposi- 
tion and the ostrich farm. 

The party is in charge of J. E. Davenport, division 
passenger agent of the Louisville & Nashville railroad at 
St. Louis, and Fred Geissler, traveling passenger agent 
of the Seaboard Air Line railway, with headquarters at 
Memphis. 
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“Star Brand 
Shoes are 
better” 


Here is one of our work shoes that has given such univer- 
sal satisfaction that we have won an enviable and well-de- 
served reputation as makers of work shoes that wear. 

You could look indefinitely and not find a tougher, better- 
wearing shoe than the “ Hickory,” made at our Washington 
factory, where only heavy-grade shoes are manufactured. 

The “Hickory” line is one of the first heavy-grade shoes 
we made. It comes in the best-grade kangaroo calf, brown 
moose and elkskin. We have a good business on “ Hickory" 
shoes, and so has the “Star Brand” merchant. This is a busi- 
ness, too, that always shows an increase, due to quality and 
stability. 

Use coupon below for our catalog No. 17. 





Roberts, Johnson & Rand Shoe Co.:—Please send your new 
catalog of “ Hickory” and other “Star Brand” Shes. 


Firm Name_ 





Town 





State 














ROBERTS JONNSONGRAND SHOECO. 


MANUFACTURERS, — ST.LOUIS, 








YELLOW PINE. 




















YELLOW PINE 








Kiln Dried Flooring 
and Ceiling. Rough and 
Dressed Timber & Plank 


Shipments by* 
RAIL, SAIL OR STEAMER. 








CUMMER LUMBER CO. 


Jacksonville, Fla. 
Northern Sales Office, 45 Broadway, New York. WALTER ADAMS, Mgr. 














ss Lowe LEAF ; 


Yellow Pine Lumber 


(Kiln Dried, Dressed and Matehed.) 


seine AND FINISHING STOCK A SPECIALTY. 
Building and Car Timber cut to order. ha 

a eased to quote delivered neon at any — 

in the United States. CODE USED. 








J. J. WHITE, tisscrron, uss.” 
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KANSAS City. | 


Always aleeaaaicl 
to be fully the equal 
of any brand of 


PORTLAND 
CEMEMT 
MADE. 


UNION SAND & MATERIAL CO., "ss" 


Handling the product of 
\ THE KANSAS CITY PORTLAND CEMENT WORKS: | 


-€.d, Carter Lumber Co. 


KANSAS CITY, MO. 
OFFERS: 


11,000 ;ezarerr= 


1x4 to Ixl2 —8 to 16 ft. 


300 00 FEET SHORT LEAF YEL- 
5 


























LOW PINE FINISH 


B and Better—I, 1%, 1% and 2 in. 
ALL STEAM DRIED—RIGHT 


C. J. CARTER LUMBER CO. 


KANSAS CITY, MO. 

















CONNELLY HARDWOOD LUMBER CO, 


KANSAS CITY, MO. 
Wholesale Dealers LARGE STOCK AT MILL. 


dardwood Lumber LARGE STOCK IN K. C. YARDS. 


Send us yourorders. Our Prices are right. 








- SHINGLES - 


ANSON Shingle & Lumber ANSON 
0 Company 0 
N KANSAS CITY, MO. N 








For Quick Shipment fies, oi, 
5 CARS, 2x4—1I0 to 16’ 
5 CARS, 2x6—I0 to I6’ 

J. H. TSCHUDY HARDWOOD LUMBER CO. 


Wholesale and Retail 
YARDS, 2300 TO 2316 BROADWAY KANSAS CITY, MO. 














Yellow Pine 
Lumber. 


Company, 


KANSAS CITY, - MO. 


7 §«€6FOREIGN. “Se 
Joseph Owen & Sons, Limited 


IMPORTERS, Liverpool, England. 
REGULAR BUYERS OF 


Hard and Soft Wood Logs, 
Lumber and Manufactured Goods. 


ALL KINDS OF LUMBER 
pone Otto Weigel, Leipzig 
































Stevenson Lumber, "é ngs" 





Woodimporting Firm 

HINTS AS TO YARD MANAGEMENT 
will be found in the 390 page book “Realm of the Retailer.” Free 
descriptive circular, Address AMERICAN LUMBERMAN, 315 
Dearborn Street, Chicago, ill. 





MIDDLE SOUTH NOTES. 


Increasing Demand for Low Grades—Lumberman 
King of Carnival— Other Louisiana News— 
Weather Impedes Operations. 





MonreoMERY, ALA., Feb. 22.—The Alabama mills are 
not stocked up, though trade is not what was expected 
six weeks ago. The bad weather has had the effect to 
shut down the output and old orders have taken off the 
stock on hand. There is enough demand to keep the 
plants working at the rate they have been going for 
several days. <A feature of the market is that lower 
grades are in better demand, comparatively speaking, 
and that rifts, which make the output of the state mills 
all the more in demand, save in the long left sections. 

The saving clause in the situation is the good demand 
from what may be termed local territory. Brooks 
Flowers says that his man has found a nice line of busi- 
ness in Atlanta, Birmingham, Chattanooga, Knoxville 
and about. There is a lot of building that is taking up 
the low grades, a drag in many cases in the market. It 
is anticipated that with the return of bright days there 
will be a number of other cities to show this kind of 
activity. 

The Alabama lumbermen fear that the tariff will be 
taken off lumber. They say it will be bad. Many of 
them spoken to say that it will be the death of the low 
grades. Take No. 2 common at $8 and there is not 
cost in it. However, in most trees, there will be a little 
No. 1 and some B, so that there is a margin of profit. If 
this $2 is taken off there will be none left and the mill- 
men will not cut trees at lower prices, as it will be below 
cost. Every congressman from the south has been asked 
to keep up the tariff, and it looks like it will be a hard 
fight either way it is viewed. 





CRESCENT CITY NEWS. 

NEW ORLEANS, La., Feb, 23.—With the carnival spirit 
uppermost, and a prominent lumberman holding sway 
as king of the carnival, the local lumber contingent has 
been a shade too busy to talk shop. 

The cypress people still report a preponderant call for 
upper grades, with a fair business in yard stock and a 
slightly improved demand from the factory trade. Car 
supply was considerably better along the Southern Pa- 
cific, the only line where any car service troubles worth 
mentioning have developed. Production is continued at 
about the usual gait and the takings were sufficiently 
heavy to balance the turnout and prevent accumulation. 

In yellow pine, the situation depends altogether upon 
the viewpoint. One manufacturer would give notice that 
his order book is comfortably full, not to say crowded, 
while the next man is apt to comment on the dullness. 
From the Caleasieu district, for example, comes a re- 
port that business is not up to the mark. Yet it is noted 
that the mills at Lake Charles, De Ridder, Leesville, 
Orange and Beaumont are running full time, most of the 
Long-Bell mills are in operation, the Kirby mills in 
Texas are running double shift. So an advance on all 
grades is expected within the next thirty days. The 
same comment on trade conditions prevails over Louisiana 
and Mississippi. The facts seem to be that there is a 
fairly good demand along limited lines, that the scarcity 
of stock in these particular lines is holding the price up 
to the noteh; and that, on the other hand, some of the 
manufacturers, whose stocks of slow moving items have 
gotten a little topheavy, are offering inducements to clear 
their yards. The export trade is slightly improved, but 
the movement is not what local dealers in export stock 
would like to see. 

Frank B. Williams, one of the best known cypress 
manufacturers in the country, a power in republican po- 
litical circles and prominent in the social life of New 
Orleans, reigns today as Rex, being the second of the 
cypress dynasty to wield the carnival scepter, R. H. 
Downman having kinged it a year or two ago. Mr. 
Williams is head of the F. B. Williams Cypress Com 
pany, with an extensive plant at Patterson, this state. 
He is also a director in the Louisiana Red Cypress Com- 
pany, of this city. 

After some months of negotiation, the Orleans Levee 
board last week acquired the plant ‘and realty holdings of 
the Fischer Lumber Company, on the river front near 
Carrollton and St. Charles avenues. The board, in re- 
sponse to a popular demand, decided to straighten and 
strengthen the levees along the city front, raising them 
and making them so strong that there could be no ques- 
tion of their absolute safety. A big bond issue was au- 
thorized last spring by popular vote. The Fischer Lum- 
ber Company, which operates the Picayune saw mill, 
owned a frontage of 1,200 feet along the river. The pur- 
chase price was $285,000, which covers the land, plant 
and improvements. 

The Southern Creosoting Company last week secured 
a contract from the New Orleans Board of Port Com- 
missioners for the furnishing of treated piling and lum- 
ber for wharf construction during the year. The agree- 
ment covered a specific order for 140,000 feet of piling, 
50 to 80-foot lengths, and 24,300 feet 85 to 90-foot 
lengths, with 1,250,000 feet of lumber. Stipulated price 
for the piling is 28 cents a lineal foot; for the lumber 
$35 a thousand. For additional material ordered under 
the contract, the price will vary according to current 
market quotations, but it is agreed that the maximum 
shall be 3314, cents for piling and $39 for lumber. The 
only other bidder on the contract was the American 
Creosoting Company. 

The Easterling Lumber Company, at Collins, Miss., has 
resumed the operation of its plant, giving employment 
to several hundred men. 


The Wolvin Steamship Line is perfecting an arrange- 
ment for the handling of business from New Orleans and 
Texas City, direct to the far east, via Coatzacoaleas, 
Mexico, the Tehuantepec National railway and a Japan 
ese steamship line from Santa Cruz across the Pacific. 
It is expected that the bulk of the business handled, if 
the deal goes through, will be cotton, which finds a 
ready sale in Japan and China. 

The Santee River Cypress Lumber Company, of Fer- 
guson, 8S. C., is preparing to undertake extensive opera 
tions in the Santee River hardwood bottoms, and the 
Lidgerwood Manufacturing Company, of New York City, 
is building two duplex, all-steel cableway skidding plants, 
especially designed for these operations which are to be 
conducted from pile supported railroads, this method be 
ing necessitated by the backing up of the water on the 
swamps. The company is also having built a Lidgerwood 
special traveling cableway for handling logs in the yard. 
This company already has in service two Lidgerwood 
pull-boats. 

Through Woodward, Wight & Co. ,New Orleans 
agents for the Lidgerwood Manufacturing Company, 
of New York City, the Whitecastle Lumber & Shingle 
Company has placed an order for a special cableway 
skidder and loader outfit complete which is under 
construction and will be installed soon. It will be 
used for handling tupelo gum in their Louisiana lands 
already logged over for cypress. 





SOUTHERN ARKANSAS NOTES. 

WARREN, ARK., Feb. 20.—Arkansas shortleaf yellow 
pine continues strong and satisfactory. Manufac 
turers appear confident of better prices. A noticeable 
feature of the market is the large number of inquiries 
and small number of orders resulting, which indicates 
a sharp demand for shortleaf yellow pine lumber and 
that orders are being placed somewhere. However, it 
should not be inferred from this that business is dull, 

Heavy rain and snow storms for a few days hav: 
made mill operations difficult but manufacturers are put 
ting forth every effort to get their stocks of lumber into 
such shape, as to make prompt shipments of all orders as 
received, doing away with the necessity of increasing 
some items and decreasing others to make the order com 
plete. 





WESTERN FLORIDA TRADE. 

PENSACOLA, FLA., Feb, 24.—The foreign lumber mar 
ket is better than could be expected when the timber 
market is taken into consideration. Buyers are not rush 
ing into the market, and a great number of the sales 
made are for either a low grade of stock or a mixed 
assortment at low prices, though some high grade cargos 
have gone out recently. In this the Pensacola exporters 
have been placed at a disadvantage, as they bid on cargo 
lots exactly as called for in the specifications, whil 
exporters at a number of other ports are not so par 
ticular. River Plate business appears to be reviving to 
some extent, but so far Cuban business has not devel 
oped to any marked extent. The Spanish trade looks 
better than it bas been for a number of months, whil 
European business seems to be of a better tone. 

Sawn timber appears to be way off and locally the 
market has dropped 3 cents a foot, with a corresponding 
decrease in foreign markets. Stocks are small, and it is 
reported that they are light in many of the foreign 
markets, 





LUMBER TRADE CONDITIONS AND PRICES IN 
CANADA LAST YEAR. 


MONTREAL, CAN., Feb, 19.—Itom statisties published 
regarding the volume of business done in Canada in 190s 
the following are some of the most salient facts: 

The year opened with a general financial depressio: 
Which augured ill for the lumber trade. The partial 
failure of the crops in 1907 also tended to augment thi 
financial uneasiness. The lumber trade opened dull and 
the demand fell off during the spring and summer until 
it became stagnant. However, many of the lumberme« 
saw the depression coming and curtailed their cut and 
few of them lost heavily, although it can not be said 
that 1908 was a moneymaker. With a good crop in tl 
latter part of 1908 and return of confidence trade picke:! 
up in sympathy with all other lines of business, and t! 
latter part of the year proved much more satisfactory. 

A comparison of prices throughout the year shows th 
almost every line declined from $12 to $10 a thousan 
The average difference between prices prevailing now a! 
a year ago is about $4 a thousand. A good part of la 
year dealers accepted any price they could obtain 1 
their output. 

Export of wood goods from St. Lawrence ports duri 
1908 showed a decrease of 48,180,321 feet, as compar 
with 1907. The totals were, for 1908, 214,473,751 fec'! 
for 1907, 262,654,072 feet. 

The consumption of timber throughout this provi 
also was restricted by the higher cost. The timber tra 
in Quebec also showed a decrease from 1907. The o1 
class of wood in which there was an inerease in 
production was oak, which increased from 404,000 
596,000 cubie feet. The heaviest falling off was in | 
production of ash and elm. The totals for 1908 4 
1907 follow: For 1907, number of eubie feet w 
2,035,320; for 1908 the total was 1,985,120 eubie feet. 

In 1907 the number of steamers clearing from the po 
of Quebee, lumber laden, was 170, with 578,604 tons; 
1908, 165, with 595,878 tons. 





TEXARKANA, ARK., Feb. 24.—According to the orders 
Commissioner W. J. Maroney, of Dallas, Tex., the sale ©! 
the properties of the Redwater Tram & Lumber Compii'). 
of Texarkana and Redwater, Tex., will take place May 4 |! 
this city. The total liabilities of the company are placed *! 
$200,000 and the assets at $350,000. 
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_ MISSOURI--KANSAS-TEXAS CHRONICLINGS. 





Big Arkansas Plant Sold—-Weather Conditions Decrease Country Sales—Spring Prospects 
Hopeful—Missouri Firm Reorganizes. 





IN THE MIDDLE MISSISSIPPI RIVER DISTRICT. 

Sr. Louis, Mo., Feb, 24.—Alf Bennett, president of 
the Alf Bennett Lumber Company, returned from Pine 
Bluff, Ark., Tuesday morning, which he visited to make 
a bid on the property of the Walnut Lake Cypress Com 
pany, that was sold at receiver's sale Monday. The prop 
erty was bid in for $115,000 by W. B. Craft, of Walnut 
Lake, The price obtained from the sale was enough to 
cover all indebtedness. 

R. J. Fine, who will become associated with the F. J. 
Shields Lumber Company, March 1, is getting ready to 
turn over to his successor the business of the Angelina 
County Lumber Company, of which he has been the local 
manager, The new local manager for the Angelina 
company has not yet been named. 

©. J. Atkinson, president of the newly incorporated 
Atkinson-Lyon Lumber Company, says the company is 
starting in unusually well for a new one. Business un 
der the present conditions is much better than Mr. At 
kinson expected it would be. 

C. M. MeDaris, treasurer and general manager of the 
Consolidated Saw Mills Company, says the company is 
doing more business every day and is becoming a strong 
factor in the yellow pine market. Business thus far has 
been more than satisfactory. 





“~~ IN THE MISSOURI-KANSAS DISTRICT. 

KANSAS City, Mo., Feb. 23.—Since the first of the 
year the weather has been so unsettled that with the ex- 
ception of the large towns and cities builders have re- 
frained from starting anything requiring any length of 
time to build, and the result is that the country busi- 
ness has been confined to small lots of lumber for repair 
work. Building talk, however, is heard all over the ter- 
ritory and there is, according to the retailers, a large 
amount of building in sight for spring. 

Retail stocks through the country are not considered 
heavy by the wholesalers. Dealers will not buy much in 
advance of their needs during the next few months, and 
the activity of the wholesale business, as to yard trade, 
will depend upon retail lumber business. When lumber 
hegins moving out of the country yards dealers will order 
to replace, making a good March demand, which will 
mean a largely improved call for lumber at wholesale. 
Present prices are uneven and demand unsatisfactory. 

Shipments from the mills of the country are generally 
prompt and dealers are having little trouble in getting 
their wants supplied quickly, as in addition to prompt 
shipments the railroad companies are getting the stock 
through to destination without delay. There is a short- 
age of transit cars of red cedar shingles and only a very 
moderate demand prevents a shingle famine when prompt 
delivery is taken into consideration, 





IN THE EAST TEXAS LUMBER CENTER. 

Houston, Tex., Feb, 21.—Activity in the East Texas 
lumber market continues to be confined mostly to small 
business, the yard men being the only reliable factors. 
So far as the railroads are concerned, the manufacturers 
are still in a condition of expectancy, believing they 
must get in the market soon, and are keeping on the 
alert for their return. Very little export business is 
reported, 

Creditors of the J. I. Campbell Company have in- 
structed the receiver, W. H. Norris, to offer a portion of 
the property of the estate for sale. By appointment of 
the parties, E. P. Hamblen, J. W. Parker and Jesse 
Andrews, all of Houston, will act with Mr. Norris in 
drawing up the necessary order, The order will instruct 
Receiver Norris to open and receive bids up to May 1 
at 10 a, m. for the purchase of the property. 

Receivers for the Kirby Lumber Company make the 
following report for January: Balance from last re 
port, $250,377.48; receipts, $524,713.60; total, $775, 
091.08: disbursements, $687,046.62; balance on hand, 
$88,044.46, 

L.. B. Menefee, since acquiring extensive timber inter- 
sts in Oregon, has removed his headquarters to Port 
land, 





FROM THE SABINE RIVER MILLS. 

ORANGE, TEX., Feb. 22.—A great deal of lumber is 
moving from different manufacturing points in the yel- 
low pine district. But conditions are far from satis- 
factory for the reason that the prevailing prices are 
very much lower than they should. be to bring any rea- 
sonable degree of profit to the manufacturer. ; 

One of the manufacturers has been pursuing an in- 
vestigation on his own account recently as to conditions 
throughout the territory. Letters were written to people 
all over this territory who were in a position to give an 
accurate statement as to present conditions and future 
prospects. Out of all the replies received only one man 
put the date any nearer than the first of March. 

One manager stated that there is an abundance of 
lusiness being offered for quotations. On his desk as he 
talked there was one inquiry aggregating two and a half 
million feet and another not quite as large. None of 
these orders of magnitude have found a place on the 
rder files in Orange. The price cutter has been exceed- 
ingly busy and the railroad purchasing agents were able 
io secure a profit for their roads. 

The mills of the Lutcher & Moore Lumber Company 
have sawing orders on file sufficient to keep it busy for 
the next forty-five days. The yard stock accumulated 


as these special orders are sawn is being put on sticks 
and will be held until prices are satisfactory. This com- 
pany has an abundance of yard room and can care for an 
immense stock. In order to keep its yard stock in good 
condition, the Lutcher & Moore company is installing 
the new soda dip process and will treat all of its stock 
by this method, keeping it bright and fresh all the time. 
The Miller-Link Lumber Company is installing it at its 
Newton plant. Clearing the right of way for the new 
tramroad of the company to furnish its mill with logs is 
progressing. 

The Lutcher & Moore Company cleared the schooner 
R. W. Hopkins from Sabine Pass last week for a north 
Atlantic port with a cargo of 750,000 feet of lumber. 





FROM A BIG EAST TEXAS MILL POINT. 

BEAUMONT, TEX., Feb. 20.—One bright feature of the 
present market is the endless chain of inquiries that 
are pouring in, with requests for prices. These facts 
evidence there is something holding back the buyers. 
A local manufacturer states that the manufacturer 
himself is to blame. He is anxious to sell some lumber 
to meet certain obligations with and places it on the 
market below the price list, and is turning out special- 
ties in lumber at special prices that has helped the 
buyer to this belief the market is weak, and should 
soon show a decline. Then the tariff question bobs up 
against the manufacturer, and between the two, the 
railroads and retail yard men are holding back anx- 
ious to see how things are actually going. 

The Long-Bell Lumber Company, Pickering Com- 
pany, Central Coal & Coke Company, Buchanan Com- 
pany and the Southern Pine Company, have added 
from two to three men each to their forces. 

Oklahoma and Kansas are the best markets the local 
manufacturers have at present, because they are get- 
ting better prices from the dealers in those states 
than from any other section of the country; at the 
same time they are doing double the business with 
them. Several retail dealers from those states were in 
this city lately, and left good orders. 

Export shipments are increasing. A Gans liner ar- 
rived at Port Arthur this week for 1,800,000 feet of 
lumber for Dublin and Aberdeen. 

The last vestige of the once thriving lumber town, 
Odelia, southwest of Beaumont, will be wiped out on 
March 1, when the Nona Mills Company will close 
down their planer, dismantle it and remove the ma- 
chinery to Leesville, La. 

The Elizabeth plant of the Industrial Lumber Com- 
pany will be started next week. Certain changes 
caused a postponement. 

A large boiler factory is being erected in this city 
by W. H. Penman. Mr. Penman recently secured two 
acres of ground for the purpose. The Wells-Fargo 
Express Company is preparing to erect a $7,500 office 
structure. 

W. H. Norris, Houston lumberman, was a visitor in 
the city last week. His company recently bought 
3,000,000 feet of yard stock in this vicinity. 

James K. Sullivan, Kirbyville, was in the city today 
and stated that he had sold his planer to the Union 
Lumber Company, Shreveport. 


—_—_“_ 


REORGANIZED FOR BROADER OPERATION. 

The Sabine Lumber Company, of Kansas City, which 
has heretofore operated as a branch of the Louisiana 
Company, of Zwolle, is incorporating under the laws of 
Missouri with a capital of $150,000. The Missouri com- 
pany is composed of the stockholders of the Sabine Lum- 
ber Company, of Zwolle, La.; Big Pine Lumber Com- 
pany, of Colfax, La.,‘and the Thompson & Ford Lumber 
Company, of Sour Lake, Tex., and will handle the entire 
product of these companies, the capacity of which aggre- 
gates 350,000 feet a day. 

The officers of the new company are J. W. Ferguson, 
Kansas City, Mo., president and general manager; J. D. 
Ferguson, St. Louis, Mo., vice president; J. P. Towery, 
Zwolle, La., treasurer, and H. N. Ashby, Kansas City, 
Mo., secretary. 

The company is increasing its selling capacity by estab- 
lishing an office in St. Louis, in charge of J. D. Fer- 
guson, and will be represented in Chicago by E. B. 
Gorin, formerly with the Central Coal & Coke Company. 
It has placed salesmen in Missouri, Kansas, Iowa, Okla- 
homa and Texas. 


A VALUABLE NEW BOOK FOR WOODSMEN. 

A ‘*MANUAL FOR NORTHERN WOODSMEN’’ is the title 
of a work by Austin Cary, assistant professor of forestry 
in Harvard University. This work contains, besides a 
clear statement of the methods employed and the prin- 
ciples involved in the survey and valuation of logs, 
standing timber ard forest land, a mass of valuable in- 
formation in the form of tables, diagrams ete. The 
work is divided into five parts, which deal with land 
surveying, map making, log measurement, estimating 
standing timber ete. Although much of the material is 
general and may be applied anywhere, all the special 
problems taken up are those in the region north of 
Maryland and east of the Dakotas, including Canada. 
The volume is small enough to be easily carried in the 
pocket and is printed on thin paper so as not to add to 
the weight of the woodsman’s pack. Bound in canvas 
with flap, $2. Publication office, Harvard University, 
Cambridge, Mass. 
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MANUFACTURED 
With Just a Little More Care, 
With Just a Little More Attention 
To Detail Than SEEMS Necessary. 
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AN INCOMPARABLE PORTLAND. 
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Portland Cement Company 


COWHAM SYSTEM. 
Sales Office and Plant, INDEPENDENCE, KANSAS. 
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Himmelbercer-Harrison Lumber CO. 
IRed Gum 


Specialists 
MOREHOUSE. 


MISSOURI. 








LUNHAM & MOORE, 


OCEAN FREIGHT BROKERS. 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange. NEW YORK 12 Great St. Helens. LONDON, ENG, 


Unexcelled facilities for negotiating Ocean freight con- 
tracts. and effecting quickest despatch from seaboard. We 
handle all classes of cargo, and have Special Department 
handling Export Lumber Shipment. 











LEWIS DILL &| K!L" DRIED NORTH 


COMPANY CAROLINA AND 
BALTIMORE, MD. LONG LEAF 


WHOLESALE YELLOW PINE 








RANDOLPH 1740 
A. B. BROOKS & COMPANY, 
YELLOW PINE LUMBER 


140 DEARBORN STREET CHICAGO, ILL. 














EGYPTIAN BOX & PLANING MILL CO, 


Specialty: Milling in Transit, 
Surfacing and Resawing. 


Office, 2301 Commercial Ave., CAIRO, ILL. 











Mt. Mitchell Lumber Co. 


White Pine 
Hardwood 


Planing Mill 

and Assorting Yard 

and Hemlock. Swannanoa, N. C. 
DRESSED STOCK A SPECIALTY 


GEORGE H. MELL, Kane, Penn. 
Exclusive Sales Agent. 
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Band Mills, Complete Planing Mills and Dry Kilns 


Whiting Manufacturing Co. 


Abingdon, Va. and Judson, N. C. 
Daily Capacity, 150, 000 


An assortment of our planing mill products in your yard 
means more business for you 


We are long on 


No. 1 
Common 


a 
Flooring 


One of our New York customers just fin- 
ished an Apartment House using 100,000’ 
of our No. 1 Com. Grade of Oak Flooring. 


It is thoroughly kiln-dried, end matched, 
hollow-backed and bored; worked. 


13-16x2!4 and 314” face. 


We are naming special price just now on 
this grade, to move a surplus. 


Address all Correspondence 


WHITING 
LUMBER CO. 


GENERAL. OFFICES 
LAND TITLE BLDG. 


PHILADELPHIA - PENNSYLVANIA 
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J. V. STIMSON & CO. | Kinds 


OWENSBORO, KY. Hardwood 
Lumber. 
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LUMBER TRADE NOTES FROM THE CENTRAL SOUTH. 





Mound City Items of Interest — Mills Running Full Time — Heavy Rains Fortunate for 
: Loggers Along Mountain Streams. 





NEWS NOTES FROM THE MOUND CITY. 

St. Louis, Mo., Feb. 24.—L. M. Borgess, secretary of 
the Steel & Hibbard Lumber Company, returned from a 
month’s selling trip a few days ago. He booked a nice 
lot of orders at a price that he felt pleased with. From 
the outlook he believes that business will be quite lively 
as soon as the season fairly opens up. 

C. E. Thomas, of the Thomas & Proetz Lumber Com- 


pany, states that February thus far has been a little bet- ° 


ter month than he believed it would be. While business 
is not brisk, it is considerably better than it was last 
year at this time. His company is pretty well supplied 
with the better grades of hardwood lumber. 

W. W. Dings, secretary of the Garetson-Greason Lum- 
ber Company, is particularly well pleased with business 
thus far this month. He has been up to Chicago again 
and returned with a good batch of orders obtained at 
satisfactory prices. 

The Lothman Cypress Company, says E. W. Blumer, 
sales manager, is doing a fairly good business for this 
season of the year and with the conditions that are pre- 
vailing. He says that the situation is about the same 
that it has been for some time. He is very hopeful for 
the future. With a good lot of dry cypress on hand they 
are well prepared to take care of any business that comes 
to them. 

George E. W. Luehrmann, president of the Chas. F. 
Luehrmann Hardwood Lumber Company, reports business 
continues good right along, although conditions are not 
what he would like. He is very optimistic, however, and 
can see nothing but plenty of business in sight and at 
good prices. 





KENTUCKY HARDWOOD NOTES. 

LOUISVILLE, Ky., Feb. 22.—Softwood dealers this week 
have noted two important trade features. Manager 
Dayton Castleman, of the Kentucky Sash & Door Com- 
pany, finds a weakening in yellow pine prices. He says 
that in blocks concessions are undoubtedly being made, 
though in mixed orders conditions may be said to be firm. 

John E. Bell, John E. Bell Lumber Company, notices 
a shift in gum lowers and a slowness to return to the 
better prices of January. Oak was good and cypress 
especially well, said Mr. Bell, his stock disappearing to 
good profit. 

Whether as a result of the Grand Rapids furniture 
dealers’ conclave the Louisville Veneer Mills have noticed 
a spurt of new trade. All sections, they report, have 
been ordering liberally at the present prices. e 

Monday of this week the Louisville Hardwood Club 
held its usual meeting 

Tuesday brought several inches of water over Ken- 
tucky, Tennessee and West Virginia and the general 
belief is that it will retard the markets. 

Logs which have been accumulating along the moun- 
tain streams can be floated soon on the flood tide. 

President A. E. Norman, of the Hardwood Club, said 
that he found a fair demand during the week with the 
Norman Lumber Company for low grades of plain oak. 
This, he thought, encouraging to a great degree. For 
high grades he said that the demand was good, a stiffen- 
ing of from 50 cents to $1 on No. 1 common plain being 
noted. 

The Louisville Point Lumber Company, through H. G. 
Gates, reported nothing of note beyond a fair demand 
and good prices. 

Great satisfaction was expressed by E. L. Davis, of 
the E. L. Davis Lumber Company, over trade conditions. 
Rain, snow and wind have not been able to put a crimp 
in them. 

J. C. Wickliffe, superintendent of C. C. Mengel & Bro., 
mahogany dealers, has returned from the Grand Rapids 
convention of furniture dealers. Reports about the 
city were that orders were swamping the big plant. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, OHIO, Feb. 23.—Notwithstanding the weak 
condition of the sales market, all the mills in this 
vicinity are running full time. The Freiberg mill is 
cutting mahogany, with a good supply of Mexican 
mahogany logs on hand. The Franeke mill in St. 
Bernard, is still running and has plenty of oak logs 
from Indiana and Ohio, which are being cut up and 
piled in its big yards, which contain the finest stock 
of hardwoods in the Mill creek valley. The Maley, 
Thompson & Moffet mill is also running, and has a fair 
supply of logs. The big mills of C. Crane & Co., in 
the East End are running full, with thousands of logs 
in the river, and more on the way from their camps 
on the Guyandot river, in West Virginia. 

The Ohio Veneer Company, on Colerain avenue, has 
added to its plant valuable machinery, a 12-foot slicer 
and a rotary cutter besides new sawing machinery. 
Ferd Bosken, the president, says that this plant is now 
one of the best equipped in the country. They have 
just received a large shipment of Circassian walnut 
logs, besides are receiving a number of fine ma- 
hogany crotches and veneer logs from Mexico. Their 
buyer has just returned from an extensive trip in 
search of fine figured woods, which will be cut up 
at once. The plant is also making the thin shaving 
veneers 108 to the inch. One of its specialties is thin 
Spanish cedar for cigar boxes. 

J. D. Austin, of the Hanson-Ward Veneer Company, 
of Bay City, Mich., manufacturers of veneers, thin 


lumber, panels and builtup tops, got into town yes- 
terday. 

C. I. Streit, the widely known furniture manufae- 
turer of this city, is at Palm Beach, Fla. Carl is one 
ot the younger element of the furniture trade, who 
by liberal advertising is now one of the foremost in 
the country. In six years he has surpassed the man- 
ufacturers who were born in the business and have 
been in the harness constantly for thirty-five years. 
This is purely the result of having advertising nerve. 

The Cincinnati Lumbermen’s Club will hold its regu- 
lar monthly meeting at the Business Men’s Club, Mon- 
day, Mareh 1. 

The Dwight Lumber Company, with offices in the 
Fourth National Bank building, has opened a yard 
in the east end of the city, at Carrel street and the 
Pennsylvania railroad tracks. 

The following lumbermen of the Chamber of Com- 
merce have been placed on the lumber inspection 
committee by the new president, Charles N. Roth: 
W. A. Bennett, T. J. Moffett and Clinton Crane. J. 
Watt Graham is a member of the board of directors. 

M. H. Robertson, of the East Jordan Lumber Com- 
pany, manufacturer of the Imperial flooring, stopped 
over in Cincinnati for a few days last week, while on 
his way with his family to Florida, where he will 
make a stay in search of health. 

C. W. Kibler, the lumberman of Asheville, N. C., 
is engaged in a plan to build a large number of 
houses at Hyde Park, a suburb of Cincinnati, which 
will be disposed of on the long-time payment plan. 
The suburb is a rapidly growing one and the pros- 
pects look good for a paying investment. 

Frank Scott has bought the lumber firm of T. P. 
Scott & Co., whose yards are on MeLean avenue and 
York street. The business will continue as heretofore 
under the name of T. P. Scott & Co. 





WITH THE MEMPHIS TRADE. 


MEMPHIS, TENN., Feb. 23.— Weather conditions 
during the last few days have interfered materially with 
logging as well as milling operations. Mills which have 
been shut down in the Memphis territory because of the 
low water will begin running soon as they are able 
to get their timber down. 

There is no doubt in the minds of members of the 
trade that the tariff agitation is operating against the 
market for southern hardwoods. Business is moderately 
good in hardwoods, but the volume is nothing like what 
was expected and this condition is generally attributed 
to the tariff agitation. 

Much attention has been attracted by. the reduction 
in the price of finished steel; but some of the most prom- 
inent lumbermen here believe that this will, in time, 
prove a blessing to them because the low price of steel 
will increase building activity as well as the construe 
tion of railroad cars and other equipment in which large 
quantities of hardwood lumber are used. 

Building operations during February have been on a 
very large scale and indications are that there will be 
a very handsome increase over the corresponding month 
last year. 

The second step in the establishmeyt of a large indus 
trial center at West Memphis, just acrqss the Mississippi 
from this city, has been taken in the introduction of a 
bill into the Arkansas legislature looking to the estab- 
lishment of a levee improvement district, with authority 
to issue $500,000 in bonds, the proceeds of which are to 
be used in building a protecting levee. It will be re 
called that only a short time ago the West Memphis 
Belt Line & Terminal Railroad Company was organized 
and took out a charter under the laws of Arkansas with 
a capital stock of $100,000 to build a line twelve miles 
in length to furnish adequate transportation facilities 
for the industries that may be located at that point. 

One of the big industries in Arkansas which has 
recently resumed operations is the Ayer-Lord Tie Com 
pany. This concern closed down for a number of 
months because of the withdrawal of the Rock Island 
system from the market as a purehaser of ties, and its 
resumption is due to the fact that this and other roads 
are disposed to buy with increased freedom. It is giving 
employment to a very large force, which will be doubled 
when both night and day shifts are worked. 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Feb. 24.—Lumber prices are hold- 
ing their own well on the Nashville market. The Nash 
ville hardwood men have good stocks on hand and they 
are getting satisfactory prices. This briefly expresses 
the condition of the Nashville lumber market during the 
week. 

Average Nashville stocks will total something like 
70,000,000 to 80,000,000 feet. The local firms control 
half as much more, over 100,000,000 feet of lumber. Can 
any other producing market beat this? Even with this 
heavy average, there is a shortage of high grade quar- 
tered oak and of high grade poplar. There is none too 
much of the upper grades of dry plain oak. 

Prices of quartered oak are now as high as they were 
several months ago. Yellow poplar is also up. Poplar 
box boards are firm and scarce, Plain sawed oak is firm 
and searce, but the lower grades are plentiful. Chest- 
nut, highest grades excepted, and ash and hickory are 
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not quite so high proportionately as the other grades. 

Business continues good with furniture makers. There 
has been no let up with them since the beginning of the 
present year. One firm reports six carloads of furniture 
to one jobbing house in Louisville, within six weeks. 

A good business is being done from this place in ship- 
ments of wooden buckets. There is a demand for high 
class stock at very satisfactory prices, 

Some of the local firms report a recent decided in- 
crease in the amount of their business, plenty of orders 
coming in and a willingness on the part.of buyers is 
evidenced to pay reasonable prices, The inquiries in- 
clude nearly every grade of wood, but quartered oak 
seems to have something the best of the situation in this 
respect. 

John B. Ransom, jr., with a party of friends, is off on 
a trip around the world. He has written some very inter- 
esting letters to friends and relatives in Nashville. He 
left’ San Francisco several weeks ago, going first to 
Honolulu and other places in the Hawaiian islands. 
From there he went to Japan and to the Philippine 
islands. He is now in India somewhere. He will also 
go through Egypt to Cairo and then to the Mediterra- 
nean and over to Greece and Constantinople. He will 
then spend several weeks in Europe. He writes that he 
is enjoying every moment of his wonderful trip and he 
is seeing much that is of exceeding great interest. 

Vick & Johnson have installed at Murfreesboro a new 
plant for making rims, spokes ete. This affords the 
farmers a good market for hickory. 

The Rothschild-Lusky Manufacturing Company, this 
city, which sustained a total loss of its manufacturing 
plant the other day, have resumed operations with a force 
of 100 men, it having leased the plant formerly con- 
ducted by I. N. DeHart & Son and the Rock City Con- 
struction Company at the corner of Eleventh avenue and 
Church streets. An extra force of men is being em- 
ployed to get out orders which have piled up during its 
enforced suspension, Reconstructing the plant recently 
burned has already begun and will be completed within 
four months, 





IN NORTHERN TENNESSEE. 

BristoL, TENN., Feb. 24.—The trade outlook in this 
section continues to grow better, according to the best 
informed lumbermen. The manufacturers and dealers 
will be pleased if it stays where it is, as they are now 
confident of a good year’s business, since each month 
is making a better showing than the preceding one. It 
is estimated that there will be a third more lumber 
manufactured in this region this year than last. 

W. S. Whiting, of the Whiting Manufacturing Com- 
pany, was at the company’s band mill at Abingdon last 
week, and found things hustling, with prospects for an 
exceedingly busy season at this big plant. It is making 
many improvements and extensions. It has begun work 
on the large mill at Judson, N. C., where it has a band 
mill, railroad ete. 

J. A. Wilkinson, in addition to his big band mill in 
bristol, has many small mills through Virginia. He is 
increasing his timber holdings and is looking forward to 
i most excellent year’s business. 

The Yellow Poplar Lumber Company, of Coal Grove, 
Ohio, is improving its property in southwestern Virginia. 
It has a hand mill at Flatwood, Va. 

The band mill of W. G. MeCain & Sons, at Neva, 
Johnson county, Tenn., will start March 1, having been 
idle for some time. 

The W. H. Dawkins Lumber Company is shipping a 
large amount of stock from its mills at Saginaw, N. C. 

Local lumbermen returning from Washington report 

that the prospects for the securing of a satisfactory lum- 
ber tariff are becoming brighter, though the fight seems 
» be an uphill one, owing to the opposition of repre- 
entatives from the central west. Congressman C. B, 
lemp, of the local Virginia district, and the only repub- 
can member of either house from Virginia,, stated 
cently when here that he was strongly in favor of the 
tention of the tariff on lumber, or its revision along 
uh protective lines and the addition of a rail here and 
ere on the tariff fence, if necessary. 





FROM SOUTHWESTERN INDIANA. 
NVANSVILLE, INp., Feb, 22.—Thompson, Thayer & 
Cowan, among the largest manufacturers in this sec- 
n, closed their mill this week indefinitely. Logs seem 
be searce through the south; and since the new rate 
the Illinois Central railroad south, local millmen have 
| more trouble than ever in getting logs. Other mills 
vansville are running full time. A good deal of low 
ced stuff has been thrown on the market from southern 
ints the last few weeks, which has affected trade in 
s section. Prices on quartered white oak are holding 
mand it is certain there will be no recession. Local 
nufaeturers think that national and state legislation 
s affected trade. Lumbermen in this city believe that 

present tariff on lumber should be let alone; that a 
wer tariff would materially affect low grades of lumber. 

Yellow pine dealers and building material men report 
‘hat trade is about holding its own. When spring opens 

}), they assert, business is bound to get a whole lot 
hetter, 

1). B. MaeLauren & Co., who recently bought the Lucas 
land & Lumber Company in this city, report trade pick- 
‘ie up and say they expect a very active season. 

Millmen on the other side of Pigeon creek, this city, 
have taken advantage of the rise in the Ohio river and 
brought several large rafts of logs from Green and Pond 
rivers, in 

Ndward Gutgsell, recently of Jasper, has started a 
arge saw mill at Satillo, Tex. 

Warren 0. Peachey, of this city, and Frank King, of 
the Evansville & Indianapolis Railroad Company, are 
members of a company which recently incorporated 


known as the Independent Telephone & Post Company, 
with headquarters at Petersburg. 

J. VY. Stimson, Huntingburg, returned a few days ago 
from a business trip to Memphis, Tenn. Mr. Stimson is 
one of the largest manufacturers of quartered oak in 
this section of the country and his mills are now turning 
out over thirty cars a week. Mr. Stimson says prices on 
quartered and plain oak are firming up steadily. 





THE KENTUCKY-VIRGINIA TIMBER FIELD. 


SARGENT, Ky., Feb. 24.—Most all hardwood prices are 
slightly better than for several months and the market 
is improving, as the constant inquiries indicate. In 
the country districts of this state the extremely bad 
weather and almost impassible roadways have checked 
operations to a considerable degree.. In southwestern 
Virginia business continues to improve. Export busi- 
ness was never better, while local trade shows a tendency 
to fall off. There is but little building in the coal 
fields. A good logging tide came in eastern Kentucky 
streams on Thursday of last week and several thousand 
logs were floated out of the Kentucky river alone. By 
the operation of old fashioned splash dams mammoth logs 
were floated out of the smallest creeks far back in the 
mountains. Advices say that reasonably fair runs were 
made from Middle Fork, the Upper Cumberland and the 
Big Sandy. It was the second tide during the present 
month. 

Wesley Reedy, Carrs Fork, Ky., bought an additional 
1,000 acres of rich timber and coal lands lying along 
upper Rockhouse creek, Letcher county, Kentucky, for 
the Virginia Iron & Coal Company, which it announces 
will be developed soon. There are coal veins on the 
property measuring seven to nine feet of fine coking 
qualities, 

Heavy winds of last week blew down considerable 
fine timber in the Black and Cumberland mountains east 
of here, while damage was done to a number of mills. 
The mill sheds of the Keokee Lumber Company, Keo- 
kee, and the Black Mountain Lumber Company were 
blown over and damaged several hundred dollars each. 

C. W. Currier, manager for the Currier Lumber Com- 
pany, Glamorgan, Va., owning a large band mill, numer- 
ous small mills and the Indian Creek & Pound River 
railroad, fifteen miles, has bought the timber rights on 
20,000 acres of land along Pound river a few miles 
from the Kentucky border line from the Virginia Iron, 
Coal & Coke Company, and will begin at once a further 
extension of its road up Pound river ten miles in order 
to market the timber. A number of stave mills and 
portable lumber mills will go to work within sixty days. 

Sam J. Wright, Vilas, Ky., returned from a visit 
among the trade of upper eastern Tennessee and south- 
western Virginia and says there is continued improve- 
ment in the lumber business of the two sections. 

W. Finley Bentley, Horn, Ky., was here this week 
buying mammoth poplar logs, which he will float down 
the Kentucky river to the mills. He recently bought logs 
in Knott county. W. H. Winterbottom & Son, Jackson, 
Ky., who recently bought a large area of almost virgin 
timber lands on Frozen creek, Breathitt county, Ken- 
tucky, announces that they will install several good 
sized portable mills and begin the manufacture of lum- 
ber on a large scale. Later they will build seven miles 
of lumber railroad, narrow gage, from Inverness, Ky., 
over which they will earry their lumber. 

Owing to the inclemency of the weather the Yellow 
Poplar Lumber Company, Coal Grove, Ohio, has dis- 
continued the construction work on its $40,000 concrete 
dam across the Big Sandy river. 

Addington Bros., Lipps, Va., have just installed two 
good sized portable mills on a rich timber tract near 
the line of the Kentucky & Virginia railroad, a heavy 
lumber carrier, over which they will ship their product. 
They will make a specialty of quartered oak and poplar. 

Maggard Bros., extensive hardwood manufacturers of 
EKolia, Ky., are removing their portable mills from 
the head of Frank’s creek to a recently purchased tract 
of virgin timber on Cumberland river. Their product 
is being hauled to Stonega, Va., a shipping station, eight 
miles at a cost of $5 a thousand. 

The Levisa Lumber Company, recently organized at 
Hellier, Ky., has begun the installation of mills on a 
fine Pike county (Kentucky) timber tract. 

The Stokes-Davis Lumber Company, Viper, Ky., will 
make additions to its plant at Viper about March 10, 
when a number of new mills will be put into operation. 

The construction work of the Asher Lumber Company’s 
lumber carrier up through a rich timber section of 
Harlan county is progressing slowly, owing to the ex- 
tremely bad weather. This will be the heaviest lumber 
road in eastern Kentucky. 

The Adkins Lumber Company, Shelbiana, Ky., in- 
stalled a new portable mill on February 18. It makes a 
specialty of fine quartered oak and poplar. 

The Kelly Lumber Company, Kelley, Va., has closed 
down its mills for repairs, but will resume within two 
weeks. 





FROM THE BUCKEYE STATE CAPITAL. 


CoLuMBus, OHIO, Feb. 23.—Some improvement has 
been noted during the last week. Prices for many of the 
grades of hardwoods are firmer and one of the ruling 
factors is the searcity in stocks in some lines. Orders 
are slightly increasing in most quarters and one of 
the most important facts is the desire’ on the part of 
purchasers to have immediate shipment. Local jobbers 
and manufacturers report a healthy advance in the 
volume of orders. As one of the larger concerns expresses 
it, ‘‘We do not look for any great boom in the business 
this year but a gradual and steady increase in business.’’ 
The market continues to show a better tone. Contractors 
and lumber dealers generally are preparing for a more 
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MICHIGAN MAPLE 


To the user of any commodity the matter of 
supply is always of importance. Particularly is 
this true in lumber. No particular species can 
expect to have a large and steady sale unless the 
supply is large and to be depended upon. 

The engravings herewith are intended to em- 
phasize the fact that Michigan maple is in ample 
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CROSS ALLEY OF MAPLE YARD STOCK. 


supply and that stocks carried are large and 
equal to any demand. 

They will also please the eye of the lover of 
lumber, and every lumberman is such. 

The upper view was taken in a yard that con- 
nected with a Michigan mill and which makes a 
specialty of maple. This alley is a long one and 
is piled’ practically solid with maple of every 
grade except clear. 

The lower view is of two piles of choice Michi- 
gan maple to be found in a Chicago wholesale 
yard, 

These views do not show anything exceptional. 
At many mills in Michigan alleys nearly or quite 











WO GREAT PILES OF FIRST AND SECOND MICHIGAN 
MAPLE. 

as long and piles of maple lumber of as high 

quality—and also high in altitude—are to be 

found. 

This great maple industry, which has been 
developed on the timber resources of Michigan 
by careful manufacture and broad and liberal 
methods of business management, appeals to 
every buyer and consumer of hardwoods of 
strength and durability. 

Michigan maple satisfies the buyer, whether it 
be found in flooring, in furniture, in agricultural 
implements, or in any one of the thousand and 
one uses to which such a wood can be put. 

[To be continued next week.] 














active building season with a strong likelihood of a 
demand for building materials. 

F. B. Pryor,.of the sales department of the W. M. 
Ritter Lumber- Company, characterizes the market as 
follows: 


Orders in most of the lines are about up to what they 
were during the month of January. Foreign business is 
Slow, but domestic trade is improving slightly. Prices 
are holding firm in a number of lines, due to the scarcity 
of stocks and the insistent demand. We are quoting 
prices on a number of the better grades of hardwoods at 
an advance over the usual figures because of the scarcity 
of supply. Chestnut is a good seller and 1 believe that 
the scarcity of oaks is bound to influence the market in 
chestnut. Hemlock is holding firm at the present time, 
while lath are a good mover also. One of the noticeable 
tendencies of the trade is the fact that purchasers who 
have been holding up their orders for some time now ask 
for immediate shipment. Our mills are running on full 
time in an endeavor to replenish the short stocks. 





IN CENTRAL NORTH CAROLINA. 

CHARLOTTE, N. C., Feb. 24.—The increase in the 
amount of lumber shipments over the various railroads 
during the last few weeks has been strikingly noticeable. 
The conclusion is accordingly drawn that prosperity is 
returning with steady tread. Lumber and planing mills 
starting up after shutdowns more or less extended is 
also given as a very trustworthy pointer to the lumber 
manufacturer, and the hum of the band and circular 
saws in the lumber camps are the first notes of return 
ing prosperity. 

Ek. W. Warburton and W. A. Bozarth have bought an 
850 acre tract of timber located near Williamsburg, 
James county, Va., for $8,000. 

I. H. Horton and H. B. Allan have bought at auction 
a furniture factory at Wadesboro, for $10,500, the origi 
nal cost being $18,000. The purchasers have secured as 
superintendent W. W. Dean, of High Point. 

As a result of agitation of the question of a semi 
annual furniture show and exposition in the manufac- 
turing town of High Point, N. C., the Manufacturers’ 
& Show Rooms Furniture Exposition Company has been 
organized in High Point to bring together furniture 
dealers from all sections of the south and of the country 
at large, and also the principal buyers of the country. 
The new organization purposes to hold expositions in 
January and June of each year. 





IN CENTRAL ARKANSAS. 

LirtLe Rock, ARK., Feb, 22.—The conference between 
Governor Donaghey and a committee representing the 
general lumber interests of the state last Friday seems 
to have been mutually satisfactory. Governor Donaghey 


has given his assurance that he will take no step nor 
advocate any measure that would tend to injure the big 
lumber industry. The convention here on the 19th was 
purely for the, purpose of appointing a committee to 
keep an eye on proposed legislation, and as the com- 
mittee is headed by Harry H. Foster, president of the 
Yellow Pine Manufacturers’ Association, there is little 
doubt that the interests of the lumbermen will be well 
cared for, The bill proposing an occupation tax on all 
corporations, and placing a liberal tax on lumber com- 
panies, along with the rest, came up on its second read- 
ing Saturday, February 20, and was referred to the 
judiciary committee, where all who wish to appear either 
for or against the measure may be heard. The bill will 
never pass without radical amendment. It was proposed 
at a time when the state learned it had only $100,000 in 
the general revenue fund, accounts outstanding and a 
legislative session on; all to be paid from this fund, and 
a $50,000 contingent appropriation to be made to fight 
the railroad rate cases, 

Col. Henry Stroup, of Paris, Logan county, one of the 
directors of the new Paris-Subiaco. railroad, reports rapid 
progress in grading along the line. About six miles of 
the grading is completed and he expects steel laving to 
begin by the first of March. 





A HARDWOOD CENTER OF MICHIGAN. 

CADILLAC, MICH., Feb, 26.—Lumbering operations have 
been resumed, but the roads are none too good and 
there will be another letup soon if more snow and cold 
weather do not come. 

The plant of the Cadillac Turpentine Company is now 
running a force of men day and night, and the plant 
seems to be doing a prosperous business. 

Charles Nelson will have two million feet of logs in 
his yards at his mill near Leroy. 

KB. A. Mesick, Wexford, will start his shingle mill in a 
few days. He will also have a heavy cut of timber in 
the spring. While in Oregon W. D. Wade, Manton, 


bought a half section of land on which is 25,000,000 feet’ 


of pine, the purchase being made for C. U. Clark, Grand 
Rapids, and Frank N. Clark, Manton. 

- The Doth hoop and stave mill, which was shut down in 
the early part of the winter, will resume operation. It 
has the largest stock of logs in the yards at present it 
ever has had. It has about 320,000 feet of elm logs and 
130,000 feet of hardwood logs. 

The Cummer-Diggins Company has finally got into its 
elegant new office building, occupying all of the first 
floor. Murphy & Diggins and J, C, Knox, secretary of 
the Michigan Hardwood Manufacturers’ Association, will 
occupy the second floor. 





NOTES OF THE LUMBER 


[Special correspondent to the AMERICAN LUMBERMAN. ] 

LONDON, ENGLAND, Feb. 4.—The last month has seen 
a rise in price of all Baltic goods because of the small 
supply from Sweden, Russia and France, f. 0. w. Al 
though a good deal of the new season’s stock is placed, 
buyers are proceeding with the utmost caution, as there 
is no sign of improvement in the consumption taking 
place. Fortunately, dock stocks are down to a very low 
level, the present holding being 29,000 under that at 
same time last year. 

The London Dock Stock. 
This stood as follows on February 1: 


1909, pieces. 1908, pieces. 









EEG EOE POE LT Te 804,828 1,308,047 
Ry INL, 6: 5 <9 00.54.66 6:6 0 eae orm ants 1,865,440 2,048,625 
Eee eee re eee 5,206,167 5,205,840 
I OSE Nae aan G.g..m ash hsb Ciara 2: BON 6,238,767 7.880.254 
SOT ee er er soa ae 600,612 771 
PTT eT CURE TTC a TTT 574,720 S26,405 
ge eee eee eer re 30,709 49,162 
ig: trio 64:9), Rikon tee ee 15,321,243 18,989,681 


The present dock stock is lower than ever before at 
this period of the year, the shortage as compared with 
last year being a very remarkable one. The chief feature 
of the above figures is the drop in Baltie deals and bat- 
tens, the stock of which is only about half what is was a 
few years back, while the same remarks apply to Cana 
dian pine and spruce deals. It is obvious that shippers 
recognize it is folly-to send large shipments. In spite 
of the all round shortage present stocks are ample to 
meet any demands that may be made upon them between 
now and f. o. w. 

The Pitch Pine Market. 

Business was better during the latter half of January 
in sawn timber than for several months. This is due to 
the encouragement given buyers by sellers reducing their 
prices. Sympathy is felt for those large shippers who 
bought heavily at 24 to 26 cents basis for 40-foot cube, 
and who held on during November, December and part of 
January. These people must have sustained a heavy loss 
by accepting the present market price of $16 to $17 for 
30-foot in spite of the exceptionally cheap freights ruling 
today, which may be considered a setoff against the low 
prices accepted. Some agents are continuing to ask 
$17.50 for 30-foot average, but the state of the market 
does not warrant it. Neither is there any inducement to 
speculate, as both the shipbuilding and the building in- 
dustries, the chief outlets for this wood, are in a deplor- 
able condition, and the business that is being done is 
only to satisfy immediate wants. Prime lumber is being 
inquired for at $71 a standard for 11-inch and up of 
good quality, while floorings are quoted at 462. Freights 
are low as ever, $72.50 to $18 being the rate to either 
United Kingdom or continent, on the pix pinus form 
of charter. 

The American Lumber Trade. 


The good prospects with which the year opened have 





searcely been realized, and the demand throughout Janu- 


TRADE FROM LONDON. 


ary has been only a moderate one. 

Prime walnut lumber is slow, the chief demand being 
for No. 1 common, inch boards of good texture being 
worth $70 a thousand feet, with culls of the same thick 
ness at $47.50 to $50, ‘ 

It is still difficult to get buyers of quartered oak at 
shippers’ prices. First quality white oak boards one 
inch thick are worth $80 a thousand feet. Plain oak 
planks are rather more plentiful, and further imports of 
fresh wood three to four inches thick would realize $40 
to $42.50. Boards, owing to increased imports, are sell 
ing slowly, prime inch wood being worth $55 a thousand 
feet. with inch medium at $40. 

The expected improvement in the demand for Amer 
ican poplar has not yet taken place, but there is a fair 
inquiry for firsts and seconds, inch boards planed to 
* inch selling at about $60. Clear saps are seldom 
asked for, but may be quoted at #45 to $47.50, with No 
1 commons at $40 and culls at $25 to $27.50, all ine! 
wood planed to % ineh. 

Little business is doing in satin walnut lumber. First 
and seconds (redwood) are werth $37.50; No. 1 con 
mon, $27.50, all inch boards. 

The Mahogany Market. 

Business slack during January, but prospects for sup 
plies are encouraging. The chief import during thy 
month has been the cargo of 2,200 logs of Hondura 
wood for Savan from Belize. The other arrivals co: 
sist of 738 logs of Costa Rican wood, which come to 
bare market; a small cargo (384 logs) of Tobaseo fo 
Kodan from Laguna and a few miscellaneous lots ot 
African. The bulk of the sales made at public auctio: 
consisted of Honduras wood, the 342,000 feet offere 
bringing an average price of just over 10 cents a supe! 
ficial foot. For the medium and large logs theré was 
good inquiry, but the inferior timber was slow of. sal: 
All the better class wood in the cargo of Tobasco fo 
Harboe from Laguna found buyers at an average pri 
of 11 cents a foot, but inferior timber was bought i 
The stock on hand at the end of the month was the lary 
total of 17,300 logs, of which 10,800 consisted of Cub: 
and 4,900 of Honduras wood. 


Miscellaneous. 


Messrs. Bryce, Junor and White, of Glasgow and Li 
don, who are extensively engaged in the Canadian «dk 
and joinery trade, have relinquished their offices at 
St. Enoch square, Glasgow, and the business has ly 
transferred to their London office at 28 Basinghall str 
kf. C. The firm’s Bristol business will be carried on 
before. 

Good profits are still earned in some branches of t 
timber trade. On last year’s trading the Kauri Ti 
ber Company, Limited, the chief exporters of Kauri pi 
from New Zealand, have made a profit of $380,000, whi: 
allows a dividend of 8 percent to the fortunate shar 
holders, and leaves the substantial sum of $145,000 
be carried forward to the next account. 
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SOUTH ATLANTIC COAST NEWS 


Georgia Firm Expands—Yellow Pine Situation 
Improving—Extensive Improvements by 
Baltimore Firm. 


ATLANTA, GA., Feb, 23.— Official announcement is 
made to the effect that the Massee & Felton Lumber 
Company, of Macon, Ga., is to greatly enlarge its pres- 
ent plant. The company has issued a quarter of a 
million dollars in bonds and on the strength of such 
issue has purchased additional acreage in Macon for fac- 
tory purposes. One of the tracts of land was acquired 
for $21,000 and another for $2,000. This gives the con 
cern ample space for enlargement and improvement 
which will soon make the enterprise the largest in the 
state. The business is owned by B. P. O’Neal, M. H. 
Massee, A. C. Felton, V. R. Patrick and others. Recent 
timber purchases have given the company a large supply 
of all kinds of pine and hardwoods. The company is 
securing many large orders and several hundreds of 
employees are being kept busy. 

The members of the Georgia-Florida Saw Mill Asso- 
ciation, at their meeting last week in Jacksonville, gave 
their principal attention to the proposed reduction of the 
tariff on lumber. It was the general opinion that a 
reduetion in the tariff without a corresponding reduction 
on the goods and raw material which the limbermen use 
vould prove almost fatal to the lumber business. Busi- 
ness Was reported as steady, a condition which is not at 
ull remarkable, when it is remembered that the demand 
for lumber is constantly on the inerease. 





IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., Feb, 20,—The Patterson Export 
Company, doing a large naval stores business, retired 
this week. It was largely interested in timber lands. 

Rk. T. Jones, R. T. Jones Lumber Company, Buffalo, 
weompanied by his New York city manager, was here 
his week sizing up the yellow pine situation and figuring 
| cypress. 

inquiry from foreign markets is light. There is some 
lemand from Porto Rico for small sizes. The market is 
pening in Germany for knocked down saps, but prices 
ire very low, the mills declining the bids. 





FROM THE OLD DOMINION. 

NorFOLK, Va., Feb, 20.—North Carolina pine manu- 
facturers andl others identified with the trade are wearing 
<miles of confidence, as there has a decided change for the 
better sprung up within the last week. There has been 
remarkable firmness during the winter period. The quiet 
ness which has been on was met with conditions that 
were very much in its favor and in the favor of trade 
venerally, There were not excessive stocks to move. 
Manufacturers were not pushed, nor are they at the 
present time to a point where they must sell against 
their inclination or judgment. A number of the mills 
ire oversold on certain items, and the demand for others 
has been sufficient to keep them worked down to a point 
where assortments are very indifferent and to some ex- 
tent unsatisfactory. While some gains have been made 
in stocks this has not been general, but applies only to a 
few low grade items. 

ox lumber is receiving a fair share of attention and 
desirable blocks have changed hands at good figures. 
Touching prices there is a decided firmness in all quota- 
tions. Market reports of December 21 are being ad 
hered to. Yard dealers are loosening up considerably 
ind quite a good bunch of business has either been put 
in on bona fide orders or offered for acceptance. In 
this latter case not much is expected in the way of con 
cessions, nor is much being done along this line for the 
reason that manufacturers have not got an overplus; in 
short, there is nothing outside of possibly box bark strips 
ind red heart that could be called a reasonable stock at 
iny of the mills. There-is a good outlook for this low 

ride lumber as previous shipments have about been 

selup. The buying element is quite active, and there 

s nothing being passed over in the way of desirable 

unber without receiving attention. 

Frank H. Wyman, Wyman-Allen & Co., Boston, Mass., 

as in Norfolk recently on his return from a very inter- 

sting tour of the southern pine field. Mr. Wyman spoke 
ery encouragingly of the prospects for a good business 

i North Carolina pine just as soon as the customary 

pring conditions obtain. Mr. Wyman’s company is a 

irge buyer of high grade stock and it earries splendid 
issortments in their warehouses on Mystie wharf. 





BALTIMORE MILL PLANT. 

BALTIMORE, Mp., Feb. 16.—The Surry Lumber Com- 
pany, of this city, is making extensive improvements at 
Wallace, N. C., about 150 miles south of Norfolk, on the 
\tlantic Coast Line railway, where it has a saw mill 
with an output of about 50,000 feet of lumber a day, 
‘loubling its capacity. These improvements include the 
building of a planing mill, storage sheds, wharves and 
track connections for a large shipping business. 

_ The Surry company has purchased a big piece of land 
trom the Tidewater Land Company, of Norfolk, the land 
holding corporation of the American Cement Company. 
This land is on the Elizabeth river, opposite the navy 
yard, and has a water front of 702 feet. It comprises 
« little over thirty-six acres and is considered one of 
the best sites for a manufacturing business in Norfolk. 
"he cement company bought a large parcel of land and 
established a fine plant. There is 25 feet of water along 
the property and the national government will increase 
this to 35 feet to afford draft for the deepest ships. 


Besides ampie water frontage the plant is accessible to 
nine lines of railroad, insuring the best facilities by land 
and water. The Surry company’s planing mill will 
have from ten to fifteen machines and a daily produc- 
tion of 50,000 feet. Boiler power to drive machinery of 
double this capacity will be installed, so that the equip- 
ment can be added to whenever the state of business 
demands it. Later a saw mill cutting 100,000 feet of 
lumber a day may also be built. Everything depends 
upon such railroad rates as will warrant bringing logs 
up to the mill, from the various timber tracts of the 
company. Whether the mills are to be of timber con- 
struction or some material like reinforced concrete will 
be determined later. Electricity will likely be the power. 
The Surry company has been operating the mill of the 
Tunis Lumber Company at Norfolk, under lease. This 
lease has several more years to run, but Gen. Francis 
KE. Waters, president of the Surry company, states that 
the latter is very anxious to get into the projected mill, 
as operations can be conducted there far more econom- 
ically, and that the lease will not be allowed to stand 
in the way of prompt occupancy. The completion of 
the plant is promised in about three months. That port 
is most favorably situated for the distribution of the 
general grades of lumber, and the site is also admirably 
adapted to take care of the business in heavy timber, 
such as is required by the railroads. It is the purpose 
of the company to reach out into the cypress trade. The 
plan is to contract for southern cypress and have it 
delivered at Norfolk by boat. From there it can be 
readily transshipped by vessel or rail to the customers 
of the company. The freight charges, part rail and part 
hoat, are lower than the all rail rates. 


TROUBLE AND LITIGATION. 


——Oo 





NEW OrLEANS, La., Feb. 13.—Judge Sorelle, of Mansfield, 
La., has entered a decree authorizing the receiver of the 
Logansport Lumber Company, Limited, to dispose of the com- 
pany’s plant and holdings at public sale on March 20 at 
the company’s office in Logansport, La. 

CLEVELAND, OHIO, Feb. 20.-—W. H. Teare, W. H. Prescott 
and W. Hl. Glor have been appointed appraisers of the Guy 
& Ralph Gray Company and will soon make a report to the 
court on the condition of the affairs of the receivership. 


Lyxcueurs, VA., Feb. 14.—In a suit, involving a contract 
for the sale of oak trees in Dickerson county, Virginia, a 
decree was entered, annulling the contract and making per- 
petual an injunction restraining N. B. Dotson from proceed- 
ing with his damage suit for breach of the contract which 
it is claimed was obtained by false representations. A 
special commission was also appointed to ascertain and 
report to the court what sum Charles M. Kirk and others, 
who were parties to the contract, should recover of Dotson 
for losses incurred by reason of the contract. 

Houston, Tex., Feb. 16.—-The report of the receivers 
of the Kirby Lumber Company for January has been filed, 
and is as follows: 
falanmce from last report... ....ccccscscccscceseHe 
Receipts eee 5 
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a er rer Tre ee $ 88,044.46 


Conway, 8S. C., Feb. 14.—-Ir a suit brought by the creditors 
and stockholders of the Kanawha Lumber Corporation, of 
this city, for the purpose of closing up the estate of that 
concern, Which has been in the hands of a receiver for 
about a year, the evidence is in, the arguments have been 
heard and a final determination of the case is expected at 
aun early date. The plant was originally valued at about 
$500,000 and the complainants in this suit claim that it 
has deteriorated, and for that reason desire the business 
closed out. 


OKLAHOMA CITy, OKLA., Feb. 15.--It is reported that 
W. bD. Keith, manager of the Minnetonka Lumber Company, 
at Weleetka, Okla., has been arrested on the charge of 
misappropriating township funds. An examination of the 
hooks of the company disclosed a shortage of $1,200 in Mr. 
Keith's accounts. Mr. Keith had been the manager at 
Waleetka for over a year, was a trusted employee and offi- 
cials of the company state that he will doubtless make good 
the shortage. 





AMERICUS, GA., Feb. 15.—-In a suit filed by J. L. Ensign 
and Robert L. Dowling against Charles M. and J. M. 
Council, an injunction is asked to restrain the defendants 
from operating the mills of the Americus Lumber Company 
and from removing timber from a large tract of land, title 
to which is in dispute. The controversy arose over an agree- 
ment between the parties regarding the transfer of timber- 
land and the amount involved is something over $100,000. 
Judge Speer granted a temporary injunction and set Febru- 
ary 19 as a date for hearing. 


PARKERSBURG, W. VA., Feb. 8.—In the case of Collins 
Company, bankrupt, a meeting of creditors will be held at 
the law offices of T. A. Brown on February 20 to pass upon 
nunierous matters with a view of settling the bankrupt’s 
affairs. 


EVANSVILLE, IND., Feb. 22.—In accordance with proceed- 
ings previously instituted, the Standard Chair Company was 
adjudged a bankrupt, Madison J. Bray was appointed trus- 
tee and Edward Smith, of the Smith Chair Company; Joseph 
Waltman, a local lumberman; and Edward Scher have been 
appointed appraisers to ascertain the value of the stock, 
which will be sold. 


IloustTon, Trx., Feb. 8.—Judge H. L. Borden, referee in 
bankruptcy, today sent out notices of the proposed sale on 
February 15 of the saw mill of the Montgomery County 
Lumber Company, which is in the bankruptcy court. 


CHIPPEWA FALLS, WIs., Feb. 20.—-A petition, asking that 
the Chippewa Falls Furniture Company be allowed to go into 
voluntary bankruptcy, has been filed in the United States 
court by the out of town stockholders of that company, and 
Byron W. Culver, of Eau Claire, has been appointed receiver. 
The proposition made by I. B. Lipson, attorney for the out- 
side stockholders, to mortgage the plant for $20,000 has been 
rejected by the Chippewa Falls stockholders. The assets of 
the company are said to be from $15,000 to $20,000 and the 
liabilities from $35,000 to $40,000. 


CLEVELAND, Onto, Feb. 22.—The McCullough Mill & Lum- 
ber Company, of this city, assigned upon the application of 
the Cleveland Tool & Supply Company and the court ap- 
pointed IT. P. Bolton as receiver. C. H. Foote, appraiser of 
the property of the company, predicts a settlement with the 
creditors at 30 cents on the dollar. 











wae WEST VIRGINIA. “Sag 











— — 





The Fellow 
With The Stock 


he is not ashamed to show, 
has a big advantage in 
making a sale. That’s 
where we can help you on 


WEST VA. SOFT YELLOW 


POPLAR 


We are manufacturers of and can furnish Bevel 
Siding, Drop Siding, Ceiling, Casing, Shelving, 
Corner Boards, Base, Door and Window Jambs, 
Columns,Newels, Balusters, Spindles and Brackets, 
Oak and Maple Flooring. All kinds of Hardwoods. 


MIXED CARS A SPECIALTY. 
Prices Yours for the Asking. 


American Column & Lbr. Co, ‘"%2"* 











wHre PILING 


OAK 


For all kinds of Construction purposes; 
also POPLAR and WHITE OAK BILL 
TIMBER and other hardwoods. LONG 
SHIP TIMBER a specialty $3 $$ 


THE PARKERSBURG MILL CO. 


PARKERSBURG, W. VA. 














YOU KNOW si noivit! 
DO SHIP PROMPTLY 
200,000 : t and 2nd White Oak 

200/000 fect 4:4 No. {Common White Oak 
200,000 feet 4-4 No. 2 Common White Oak 
250,000 feet 4-4 Log Run 8’ & 10’ White Oak 


Write or Wire 


J, W. ROMINE LUMBER COMPANY, Parkersburg, W. Va. 


























We want orders for the following: 


30,000' 4-4 1s and 2s Hard Maple 28.000' 8-4 Log Run Hard Maple 
150,000' 4-4 Log Run Hard Maple 20,000' 4-4 1s and 2s Soft Maple 
60,000' 6-4 Log Run Hard Maple 80,000' 4-4 Log Run Soft Maple 
116,00¢' 4-4 Log Run Birch (very fine) 


MIDLAND LUMBER COMPANY 


PARKERSBURG, W.VA. 
Manufacturs and Wholesalers of HARDWOOD LUMBER 














D. G. COURTNEY, “Vx 


MANUFACTURER OF 


POPLAR AND OAK LUMBER, R. R. TIES, 
BILL STUFF, TIGHT COOPERAGE STOCK. 











PARDEE & CURTIN LUMBER CO., 


Sales Office, 
Clarksburg, W. Va. 


MANUFACTURERS OF 


Poplar, Hardwood 
and Hemlock Lumber 
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ne It makes long messagev 

P] 
American short. It pays for itself 
many times over in the 
: course of a year, It isin- 
| ul I iberman dispensable to every lum- 
ber office. It is used by 
leading lumbermen ev- 
erywhere. Descriptive 
circular and sample 


Telecode 


ages free for the asking. Price, postpaid, $5.00 per copy. 
0 copies, $9.00. Three copies, $12.75. For sale by 


American Lumberman, 315 Dearborn St., Chicago, 

























































































———— 


Ee 









86 


AMERICAN LUMBERMAN. 


FEeBRuARY 27, 1909. 











i TENNESSEE. -@el 








The reason why you should have our 


DRY STOCK AND PRICE LIST 
is that it gives you information regarding the 
largest stock of hardwoods in the South with 
delivered quotations f. 0. b. your city. At the 
present time we are offering a choice lot of 


PLAIN AND QUARTERED 


RED and OA K 


of our own cut 9 to 18 months old, now on sticks at 
the Nashville yards. The ability to get cars is a 
positive guarantee of prompt shipment of large 
or small orders for straight or mixed cars of Pop- 
lar, Oak, Ash, Hickory, Hardwood Flooring, etc. 


John B. Ransom & Co. 


NASHVILLE, TENN. 


In writing, mention this paper. 


WHITE 








W. J. CUDE, J. B. RANSOM, 
Pres’t. Vice-Pres't. 


A, B. RANSOM, 
Secretary 


W. J. Cude Land & Lumber 
Company 
SOUTHERN 
HARDWOODS 


OAK, ASH, POPLAR, GUM 
AND CHESTNUT 








NASHVILLE, TENN. 








If You Want 
the Best 


Get Our 
Prices. 









NASHVILLE 
HARDWOOD 
FLOORING C0. 


NASHVILLE, TENN. 


d Daily Capacity 
sa “50,000 feet. 


BEECH 
FLOORING 











J. B. RANSOM, President. W. A. RANSOM, Secretary. 


Gayoso Lumber Co. 


MANUFACTURERS 


Hardwood Lumber 


SPECIALTIES: 


OAK, ASH, POPLAR 
and W AGON STOCK 














Memphis, - Tenn. 
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WEEK’S RECORD OF BUSINESS CHANGES, INCORPORATION ETC. 


BUSINESS CHANGES. 


Alabama. 
Eutaw—George A. Blessed has moved to Birmingham. 
Illinois. 
Chicago—The Chicago Box & Crating Company recently 
began business at 2611 Archer avenue. 
Chicago—Fred D. Smith has increased his capital stock 
from $100,000 to $150,000. 
Duquoin—The Duquoin Lumber Company is out of busi- 
ness. 
Kankakee—The Kellogg Car & Equipment Company 
has been succeeded by the Kankakee Car Company. 
Rockford—The Green-Coleman Lumber Company has 
increased its capital stock from $10,000 to $30,000. 


Indiana. 


Clay City—B. M. Guirl has been succeeded by the Clem 
Lumber Company. 

Cloverdule—A. N. Holloway is out of business. 

Cloverdale—T. M. Layne is out of business. 

Gosport—A. J. Sanders has been succeeded by A. J. 
Sanders & Sons. 

Oakland City—The Simons-Crothers Lumber Company 
has changed its nume to Downey, Coleman & Co. 


Iowa. 

Burlington—The Third Street Box Company has 
changed its name to the Burlington Box Company. 

Dubuque—The Carr-Ryder & Adams Compiuny has in- 
creased its capital stock from $325,000 to $700,000. 

Elgin—The Elgin Lumber Company; change in owner- 
ship. 

Muscatine—The Huttig Manufacturing Company has in- 
creased its capital stock from $500,000 to $1,000,000, 

Palmer—The Wheeler Lumber, Bridge & Supply Com- 
pany; change in ownership. 


Kansas. 








Chanute—The F. B. Duback Lumber Company has sold, 


out to the M. R. Smith Shingle Company. 

Havana—The Long-Bell Lumber Company has sold out 
here to Allen & Grubb. 

Purcell—M. A. Schlick has been succeeded by B. V. 
Sloan. 

Solomon—The Rice & Johntz Lumber Company has 
been succeeded by the Citizens Lumber Company. 


Kentucky. 


Covington—The Morrison-Leroy Lumber Company will 
move back to Cincinnati. 

Louisville—J. W. Conner has filed a petition in bank- 
ruptcy. 

Louisville—The Lortz & Frey Planing Mill Companv 
has changed its name to the Frey Planing Mill Company. 
G. N. Lortz has withdrawn. 


Louisiana. 


Pine Prairie—The W. E. Muldrow Lumber Company; 
receiver appointed. 

Wilhelm—The Hall-Coody Lumber Company is selling 
out to the Wilhelm Lumber Company. 


Michigan. 


Detroit—Leonard Laurense is selling out 

Grand Ravids—The Grand Rapids Hand Screw Com- 
pany. not the Grand Rapids Fixture Company. as re- 
cently reported, has changed its name to the Wilmarth 
Show Case Company. 

Grand Rapids—The Kelley Lumber Company has been 
taken over by the Wolf-Lockwood Company. 

Hillsdale—The Hillsdale Lumber & Coal Company has 
increased its capital stock from $10,000 to $12,000 

Marion—Morton & Dounda have been succeeded by Mor- 
ton & Cavanagh. ; . 

Minnesota. 


Minneapolis—The Krueger & Grant Lumber Company 
has been succeeded by the A. L. Krueger Lumber Com- 
pany. 

Scanlon—The Brooks-Scanlon Lumber Company will 
discontinue its branch at this point. 

Wheaton—The Hennepin Lumber Company is out of 
business. 

Mississippi. 

Friar Point—T. S. Aderholt has been succeeded by E. F. 
Cohoc, 

Stoneville—Tayvlor & Hunter have heen succeeded by 
the B. Butler Havnes Timber Company. 

Water Valleyv—Green & MecCullar have been succeeded 
by C. T. Williams. , . 

Missouri. 


Knob Noster—B. F. Summers has sold a half interest 
in his business to Jehu Hull. The style will be the B. F. 
Summer Lumber Company. 

Odessa—Benning & Whitsitt have dissolved partner- 
ship. Mr. Whitsitt retiring and Lee Benning continuing 
the business. 

St. Louis—The Missouri Lumber & Land Exchange 
Company; R. H. Hamilton has succeeded Alexander 
Hamilton as its agent in Indiana. 


Montana. 


Armstead—The Dillion Lumber Company, of Dillon, will 
put in a yard at this point. 


Nebraska. 


Havelock—The Aspegren & Strand Lumber Company 
has sold its yard here to the Ostran-Smith Lumber Com- 
pany. 

Lincoln—The Eureka Manufacturing Company; receiver 
apvlied for. P 

Panama—M. J. Mitton has been succeeded by the 
George W. Voss Lumber Company. 


New Jersey. 


Woodbury—The Woodbury Miil & Lumber Company; 
A. B. Jenks, treasurer, sold his interest to J. D. Hoopes. 


New York. 


Mechanicsville—Moore & Vernon recently began busi- 
ness. 

New York—Hanford & Sutthoff recently began business. 

Olean—The J. R. Droney Lumber Company is out of 
business. 

Rochester—The Brooks-Morley Company has been suc- 
ceeded by the Brooks Furniture Company. 

Syracuse—The Mann & Hunter Company; change ir. 


ownership. 
North Dakota. 


Casselton-Chaffee-Embden-Wheaton—The North Star 
Lumber Company has sold its yards at above points to 
the L. D. Welles Lumber Company. 

Silverleaf—P. King has been succeeded by the King 
Lumber Company. 

Ohio. 


Columbiana—The Union Stave & Basket Company has 
been succeeded bv the Basket & Supply Company. 

Highland—The Highland Lumber & Grain Company has 
been succeeded by James Adams. 


Oklahoma. 
Welch—The Southwest Lumber Company recently began 
business. 


Pennsylvania. 


Dalton—Fred M. Erancis has sold his lumber yard. 

Philade!phia—The Alabama Saw Mill Company has been 
merged with the Marbury Lumber Company, of Marbury, 
Ala., and eastern sales offices, under the name of the lat- 
ter concern, have been established at 1432 Land Title 
building. 

Pittsburg—The Anchor Lumber Company has recently 
entered the wholesale lumber business. 

Texas. 

Artesia—R. Montgomery will open a yard here. 

Baird—The Baird Lumber Company reported selling 
out to R. B. Spencer & Co. 

Dallas—The Independent Lumber Company is selling 
out to the South Dallas Lumber Company. 

Denison—J. B. MecCullar & Son recently moved their 
headquarters to Fort Worth. 

Gainesville—The Lyon-Gray Lumber Company will re- 
move its general oflices to Sherman. 

Laredo—J. Maxey Pace recently entered the lumber 
business, 

Mount Pleasant—The Mount Pleasant Lumber Company 
has recently been organized. 

San Angelo—J. O. Clore recently began business. 

Timpson—The Timpson Handle Company has increased 
its capital stock from $10,000 to $20,000, 


Vermont. 

White River Junction—Charles A. Bacon has been suc 

ceeded by Placian E. Adams, 
Virginia. 

Boydton—The Boydton Lumber & Manufacturing Com- 
pany; Haskins Williams and C, L. Jackson have been ap- 
pointed receivers, 

Newport News—R. W. 
petition in bankruptcy. 


Washington. 


Lakeside—The Richards Lumber Company has sold its 
plant to H. |. Ballard and R.. &. Johnson, of Methow 
Valley. 

Montesano—The Montesano Planing Mill Company has 
increased its cupital stock from $10,000 to $30,000, 


West Virginia. 


Watoga—The J. R. Droney Lumber Company has been 
succeeded by the Tomb Lumber Company. 


Wisconsin, 

Chippewa Falls—The Chippewa Falls Furniture Com 
pany, receiver applied for 

Milwaukee—The Cooper-Hughes Land & Lumber Com 
pany, reeently incorporated has increased its) capital 
stock from $50,000 to $100,000 

Reedsville—Duggan «& Brenner; Mr. 
bought Theodore A. Brenner's interest. 

Rice Lake-—-Mrgnus Johnson has been succeeded by the 
QO, T. Johnson Company 


INCORPORATIONS. 


Arkansas. 
Monette—The Monette Stave Company, authorized cap 
ital $15,000; BL WW. MeCowan, president; ". S. Skelton 
vice president, ind U. O. Ashby, secretary and treasure! 


California. 


Los Angeles—The Yucaipa Water & Lumber Company 
authorized capital $100,000; George D. Bailey, George Ee 
Fairhead, Earle M. Griffen, L. R. Wharton and Frederick 
A. Holmes. 

Watsonville—The Loma Prieta Lumber Company, at 
thorized capital £500,000; John T. Porter, W. P. Dougherts 
Thomas B. Bishop and othe 


Colorado. 

Denver—The Independent Lumber & Mercantile Com 
pany, authorized capital $50,000; W. S. Booth, J. H. Kato 
and John G. Cummings. 

Delaware. 

Dover—The Freehold Lumber Company, authorized cay 
ital $300,000; William Flinn, A..L. Flinn and Db. | 
Gillespie. é 


Newman & Co.; involuntary 


Duggan hia 








Illinois. 

Chicago—The W. ©. Dayton Automobile Compan 
authorized capital $10,000; Wilbur ©. Dayton, Timothy A 
Ryan and ©. Fred Cole 

Chicago—The Sterling Lumber Company, authorize 
capital $7,500. 

De Kalb—The MeGirr Manufacturing Company (wag 
ons), authorized capital $10,000; John MeGirr, PL. A 
MeGirr and John A. Dowdall. 


Indiana. 
Evansville—The Evansville Sash & Door Compan) 
authorized capital $37,000, 
Iowa. 
Waterloo—The Citizens Sash & 
authorized capital $25,000. 
Kansas, 
Clearwater—The Clearwater Lumber Company, author 
ized capital $15,000. 


Fixture Compan) 


Louisiana. 

St. Landry—The Climax Lumber Company, authoriz« 
capital $50,000; W. D. Haas, president; Friedland«! 
vice president, and R. J. Marshall, secretary and trea 
urer. 

Wilhelm—The Wilhelm Lumber Company, authoriz« 
capital $10,000. ‘ 

Maine, 

Portland—The Coleridge Mines & Lumber Compan 
authorized capital $200,000; C. FE. MeGlauflin, Arthu 
Chapman and others. Fh 

Michigan. 

Detroit—The Fairview Lumber Company, authoriz: 

capital $10,000. : 
Minnesota. 

Minneapolis—The American Timber Holding Compa! 
authorized capital $6,000,000, ; . 

Minneapolis—The Twin City Equipment Company (los 
ging machinery), authorized capital $50,000; P. Ww. Jon 
president; E. L. Jones, vice president, and A. E. Lippe! 
treasurer. 

Montana. 

Roundup—The Newton Lumber Company, authorized 
capital $15,000. 

New Jersey. 

Newark—The Paul J. Wilk Company, authorized capit«! 
$15,000. bah 

Ridgefield—The Economy Lumber Company, authorize 
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capital $100,000; Charles E, Andelfinger, Clinton J. Pack- 
ard and Nelson M. Ayers. 

Trenton—The Mitchell Sales Company (automobiles), 
authorized capital $50,000; Frank L. Martin, Clarence B. 
Ackers and John W. Mosher. 


New York. 


Brooklyn—The Brooklyn Timber Company, authorized 
capital $10,000; George Brennecke, Amos D. Carver and 
William R. Sidenberg. 

Buffalo—The Frontier Cigar Box Company, authorized 
capital $30,000; Alfred T. Kirkland, George B. Reed and 
Anna Reed. 

Camden—The Bond Lumber Company, authorized cap- 
ital $25,000; Harry R. Cramer, George Bond, William 
Knight and B. Knight. 

Endicott—The House-Unkefer Company (lumber), au- 
thorized capital $20,000; Isaac E. House, Ella E. House 
and Leonard B. Unkefer. 

Gouverneur—The Prospect Street Lumber Company, 
authorized capital $5,000; Edward H. Vaile, Cora A. Vaile 
and Harold C. Vaile. 

Harrison—The Guarico Company (lumber), authorized 
capital $100,000; Thomas W. Chilton, Cecil Clay and James 
E. Gibson. 

Haverhill—The C. H. Hayes Corporation (boxes), 
authorized capital $75,000; Charles H. Hayes, president; 
William C. Hayes, treasurer and clerk. 

New York—The Mendel-Williams Lumber Company, 
authorized capital $10,000. 

New York—The McGowan & Connolly Company (build- 
ing material), authorized capital $50,000; John T. Mc- 
Gowan, John T. Connolly and John Connolly. 

Northport—The American Silolite Company (flooring), 
authorized capital $100,000; John W. Newberg, Charles 
Claghorn and James Durbrow. 

Sidney—The G. A. Clark Company (lumber), authorized 
= $10,000; G. A. Clark, Frank Norton and John A. 
Clark. 

Syracuse—The Mann & Hunter Lumber Company, 
authorized capital $100,000; W. A. Parkinson, George H. 
Jones and Robert Laidlaw. 


North Carolina. 

Asheboro—The Southern Development Company (tim- 
ber), authorized capital $100,000; W. C. Hammond, 
William C. Hammer and H. E. Cover. 

Asheville—The Keisbro Lumber Company, authorized 
capital $1,000; S. F. Chapman and others. 

Reidsville—The Reidsville Lumber Company, authorized 
capital $50,000; W. 8S. Kivett, R. R. Waynick and others. 

Tabor—The Tabor Lumber & Crate Company, author- 
ized capital $50,000; F. A. Tucker, C. C. Predgen and 


others. 
North Dakota. 


Claremont—The Claremont Lumber & Hardware Com- 
pany, authorized capital $25,000. 


Ohio. 


fjolivar—The Bolivar Novelty Company, authorized 
capital $30,000. 

Cincinnati—The Davey Tree Export Company, author- 
ized capital $58,000; John Davey, Martin L. Davey and 
others. 

Cleveland—The Cleveland Seating Company, authorized 
capital $25,000; C. C. Stanley, Oscar Fisher and others. 

Kenton—The Kenton Lumber Company, authorized 
capital $5,000. 

Latham—The Bowlus Timber Company, authorized cap- 
ital $10,000; R. C. Bowlus and others. 


Pennsylvania. 
Fairchance—The McCormick Lumber Company, author- 
ized capital $40,000; M. A. McCormick, E. H. Holstine and 


C. FE. Roland. 

Philadelphia—The Bay du Nord Corporation (timber), 
authorized capital $40,000; Charles H. Thompson, William 
lL. McLean and Harry W. Davis. 


Rhode Island. 
Providence—The E. E. Smith Company (lumber), 
authorized capital $25,000; Edward E. Smith, Florence L. 
Smith and George E. Smith. 


Texas. 
Terry—The Hooks-Crooswy Lumber Company, author- 
ized capital $10,000. 
Washington. ’ 


Newport—The Moeser-Remly Lumber Company, author- 
ized capital $100,000. 

Seattle—The Big Four Lumber Company, authorized 
capital $10,000. 

Spokane—The Hayward-Cunningham Lumber Company, 
authorized capital $50,000; E. L. Kimball, William Hay- 
ward and Joseph Cunningham. 

Stanwood—The Triangle Shingle Company, authorized 
capital $21,000; C, FE. Sutherland, R. Konnerup and Joseph 
Kahouts. 2 

Wisconsin. 

Hunter—The Hunter Lumber Company, authorized 
capital $5,000. 

Plattenville—The Highland-Linden Lumber Company, 
i.uthorized capital $25,000. 





NEW MILLS AND EQUIPMENT. 


California. 


Oakland—The Sunset Lumber Company has nearly com- 
jleted a large and costly addition to the equipment of its 
umber yard, consisting of a saw and planing mill, engine, 
boiler and generating house. . 


Georgia. 


Springfield—The Howard Cole Company, of Vancouver, 
C., has leased 14,000 acres of timber land in Effingham 
ounty and will establish a saw mill at this point. 


Tlinois. 


Cairo—The Pioneer Pole & Shaft Company, of Piqua, 
Ohio, will erect a plant at once. 


Indiana, 


Evansville—The New York Dimension Supply Company 
will erect a modern plant in a short time. 


Iowa. 


Letts—The W. G. Block Company, of Muscatine, will 
establish a lumber yard here. 
_ Muscatine—The Roach & Musser Sash & Door Company 
is building two large sheds. 


Michigan. 


oy City—Matthew Lamont will move his pkaning mill 
and lumber interests from Columbus avenue and Adams 
Street to a larger site on North Water street, near Belinda 
Street. Many improvements will be made: 

Big Bay—It is reported that the Brunswick-Balke- 
Collander Company, of Chicago, Ill, will build a factory 
at this point. 

Gladstone—The Northwestern Cooperage & Lumber 
Company will rebuild its plant destroyed by fire about a 
year ago. 

Grand Rapids—C. A. Spears & Son have built a 2-story 
20x54-foot lumber shed and made some improvements on 
their plant. 





» 
>. 


Mississippi. 


McComb City—The J. J. White Lumber Company is 
erecting a large office building. 


Ohio. 


Portsmouth—The H. Leet Lumber Company will build 
an addition to its lumber shed which will cost about 


$1,000. 
Oklahoma, 


Tulsa—The People’s Woodworking Company will rebuild 
its plant which was destroyed by fire recently. 


South Carolina. 
Seneca—The J. H. Thompson Company will establish a 
planing mill. 
Tennessee. 


Memphis—The Memphis Veneer & Lumber Company 
has taken over the old rim and bow company’s plant 
and will establish an oak veneer plant after installing 
$50,000 worth of new and uptodate machinery. 


Washington. 


Bellingham—The Larson Lumber Company is building 
a planing mill with a daily capacity of 150,000 feet. It 
will be 130x220 feet and will be equipped with eighteen 
machines, including matchers and planers. 

Shelton—The Kanasket Lumber & Shingle Company, of 
Tacoma, bought the Shelton Shingle Company’s mill and 
is we it up. The mill has a capacity of 275,000 shingles 
a day. 

Tacoma—The North Shore Lumber Company may re- 
build its plant which burned about a year ago. The plant 
will have a capacity of 100,000 feet a day and will employ 
about 100 men. 

Tacoma—The South Tacoma Manufacturing Company 
has expended $35,000 in increasing the capacity of its 
plant from 25,000 to 50,000 feet daily. 





CASUALTIES. 





Arkansas. 

Danville—The Dutch Creek Lumber Company's dry kiln, 
full of choice lumber, burned February 2, causing a loss 
of $10,000. 

Kentucky. 


Lisman—The saw mill of Mitchell & Dunnegan was 
destroyed by fire recently with a loss of about $2,000. 


Michigan. 

Grand Rapids—Mahogany and oak to the value of $6,000 
were burned February 2 in the dry kiln of the Gunn 
Furniture Company. 

New York. 


Glens Falls—The planing mill of Joubert & White was 
totally destroyed by fire February 12, entailing a loss of 
$20,000, with $3,000 insurance. 


North Carolina. 

Crabtree—The branch yards of the Nelson Lumber 
Company, of Johnson City, Tenn., were destroyed by fire 
recently, the aggregate loss being in the neighborhood of 
$25,000 and fully covered by insurance. 

Virginia. 

Burkeville—The branch factory of the Wheel & Wood 
Bending Company, of Bridgeport, Conn., was burned re- 
cently, causing a loss of $6,000, with no insurance. 

Port Norfolk—The factory of the Air Line Manufactur- 
ing Company was destroyed recently with a loss estimated 
at $60,000. The plant will be rebuilt. 


Washington. 
Mineral—Fire February 12 at the plant of the M. R. 
Smith Shingle Company did damage of about $10,000. 
Wisconsin. 
Milwaukee—Fire recently visited the plant of the Charles 
F. Netzow Manufacturing Company. 





CHANGE IN WHITE PINE CONCERN. 


Owing to a change in the stock interests of Mershon, 
Schuette, Parker & Co., well known white pine manu- 
facturers, of Saginaw, Mich., they have changed their 
name to the Mershon, Eddy, Parker Company. 

Mershon, Schuette, Parker & Co. was formed in 1901 
by the combination of four important white pine lumber 
concerns doing a sorting and manufacturing business in 
the Saginaw valley, namely W. B. Mershon & Co., Will- 
iam Schuette & Co, and the S. L. Eastman Company, of 
Saginaw, and the Eddy-Sheldon Company, of Bay City, 
and was frequently known as the “Big Four.” At that 
time the company was doing a large business in the ma- 
nipulating and manufacturing of white pine lumber 
products, handling from 75,000,000 to 100,000,000 feet 
annually. 

At first, three of these plants were operated, but in 
order to concentrate the business the Eastman plant was 
sold to the S. L. Eastman Flooring Company, which has 
established a large and profitable maple flooring busi- 
ness at that point. In 1907 the company disposed of the 
Eddy-Sheldon plant to the Mershon-Bacon Company. 
The plant at Saginaw was then enlarged and improved 
until its capacity was sufficient to handle the entire busi- 
ness of the company. 

The Mershon, Eddy, Parker Company has a stock of 
50,000,000 feet of lumber in the Saginaw yard and on 
the mill docks. The selling force of this company has 
been increased and at present there is being installed 
at the Mershon plant a new Nordburg 26x48 Corliss 
engine and a new boiler will be put in later, which will 
give the company a most uptodate and economical steam 
ylant. 

The present @fficers of the company are F.. E. Parker, 
president; C. A. Eddy, vice president; E. C. Mershon, 
secretary, and C, F. Eddy, treasurer. 

The company will still maintain its New York office 
at No. 1 Madison avenue, with W. D. Mershon in charge. 


NATIONAL DRY KILN SALES. 

In a recent issue of the AMERICAN LUMBERMAN the 
make of dry kiln installed by the Tallahatta Lumber 
Company, of Chunky, Miss., was incorrectly reported. 
This dry kiln was supplied by the National Dry Kiln 
Company, of Indianapolis, Ind. The National company 
is now installing two large dry kilns for the J. R. 
Buckwalter Lumber Company, of Union, Miss. 
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WOOD BROKERS and MEASURERS 


2 Dale Street and 101 Seaforth Rd., 
SEAFORTH, 


LIVERPOOL, Rogues. 




















Cable Address: 
| Farnworth, Liverpecl, 





WE ARE BUYERS OF 


AMERICAN HARDWOODS 
LOGS & LUMBER 


WRITE TO 


James Webster & Bro., Liz. 


BOOTLE, LIVERPOOL, 
ENGLAND. 


TH. H. LEYENAAR 


(Formerly J. C. & Th. H. Leyenaar.) 
Selling Agents for All Kinds of 


American 
Lumber and Logs 


Neath Cece ee ete. Rotterdam, Holland 


Cable Address 
“SAWMILL,” LIVERPOOL. 














BRYCE, JUNOR & WHITE 


SHIPPERS’ AGENTS 
for the sale of all kinds of 


AMERICAN LUMBER 
. AND LOGS. 


GLASGOW, LONDON, BRISTOL. 

















’ 


Edward Chaloner & Co. 
WOOD BROKERS 


and Agents for the sale of American 
Hardwood, etc., in Logs and Lumber. 


$6 Derby Rd. Sandhills, LIVERPOOL. 


Cable Address, ““CHALONER.” Codes used, A BC, 
Al, Liebers’, Western Union & Lumberman's Telecode 

















John H. Burrell 8 Co. 
WOOD_ BROKERS 


and Agents for the Sale of American Hardwoods, 
Etc., in Logs and Lumber. 


15 & 16 AFRICAN HOUSE, WATER STREET, 


LIVERPOOL, ENG. 
Telegraphic and Cable Address, ‘‘Burrwood, Liverpool.” 








Singleton, Dunn & Co. 
Agents for the Sale of All Kinds of American Logs and Lumber. 
27 Union Street, - QGLASGOW, SCOTLAND. 


Cable Address. *‘SINGLETONS,"’ Glasgow. 
Cable Codes: Telecode, Lieber's, Zebra, A. B.C., A ). 


WRIGHT, GRAHAM & CO. 


* Royal Bank Place, GLASGOW, SCOTLAND. 123 Cannon St,, LONDON. E. C. 
Cable Address: ‘*Brakridge,”’ Glasgow, Cable Address, ‘‘Mivarium’’ Londe 


WOOD BROKERS, 


Agents for the sale of all kinds of American Hardwoods in Log» 
Lumber and Dimension Stock. White Pine, Pitch Pine, North Carolina 
Pine, Spruce and Oak Staves. Shipments to any of the principal ports 
in the United Kingdom or Continent handled to the best advantage 


CANT & KEMP, S%25820"" 


WOOD BROKERS, 


For the Sale of all Hard and Soft Woods. 
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[=F CHICAGO eel 


(JRIFFEN H:Dzeves UMBER Co 
nn: — 


CHICAGO . 














John O’Brien Land & Lumber Co. 
Pine and Hardwoods 


115 Dearborn St., CHICAGO i 


LOUISIANA RED CYPRESS 
CL CROSS, saree: 


Sales Agent, Loulsiana Red Cypress Ce. 








*Phone Harrison 810. 











W. L. SERRELL 
Pacific Coast Lumber 


1646 Monadnock Block, CHICAGO 








J.L.Lane & Company 
COMMISSION LUMBER 


Send me any Items you wish to Sell. 
108 LaSalle Street, CHICAGO, ILL. 











NOURSE-TAYLOR LUMBER Co. 


OAK s° YELLOW PINE 


CAR and CONSTRUCTION STOCK 


Chamber of Commerce CHICAGO, ILL. 








Wisconsin Hemlock 
Michigan White Cedar 


C. H. WORCESTER COMPANY 
CHICAGO 








We are in the Market 


for CHICAGO 
Log Run | fonser 
Poplar erent, 


All Thicknesses. named, 
Send us your list with prices. CHICAGO. 




















sie 
Brass and Aluminum Trade Checks 
STEEL LOG STAMPS 
STENCILS 
Astomatic Counters for Counting Logs 
GET QUOTATIONS From 


W. W. Wilcox Co. 


~ 201 EAST LAKE ST. ‘CHICAGO 
ESTABLISHED 1672 
COMPLETE CATALOGUE SENT ON aPPLicATION 


OH, WEEP NO WEEPS, 


Ey Douglas Malloch, “the lumberman poet”. Seventh 
edition. A poem to pass along. 25c., postpaid. 
AMERICAN LUMBERMAN, Publisher, 
315 Bearborn Street. CHICAGO. 























LOCAL AND PERSONAL. 


PAPO 


Tom C. Whitmarsh, of the W. T. Ferguson Lumber 
Company, St. Louis, was in Chicago during the last few 
days. ; 

William P. Grayson, of the Grayson-MeLeod Lumber 
Company, St. Louis, Mo., visited the Chicago trade the 
latter part of last week. 


Nathan Thayer and O. W. MeCowen, of Thompson, 
Thayer & MeCowen, Evansville, Ind., called on the hard 
wood trade-in this city several days ago. 

Ray Wiess, of the Kirby Lumber Company, Houston, 
Tex., called on the Chicago trade this week and also 
visited the Chicago office of the Kirby Lumber Company, 
in charge of R. L. Andres. 

John A. Gauger, of John A. Gauger & Co., millwork 
manufacturers, Chicago, and his family left Chicago re- 
cently for Palm Beach, Fla., where he will idle away the 
time until about the middle of April. 

W. W. Schultz, associated with Schultz Bros. & Cowen, 
Old Colony building, Chicago, left last Friday for south- 
ern points. Mr. Schultz will visit the southern opera- 
tions of the firm before returning to Chicago. 

Henry Wiggs, vice president of the Joliet Lumber 
Company, Joliet, Ill., visited the Chicago trade this 
week. Mr. Wiggs stated the market was quiet at Joliet 
but looked for a change in the very near future. 

V. F. Mashek and family left about ten days ago for 
a visit to South Carolina. Mr. Mashek is associated 
with the Pilsen Lumber Company, wholesale lumber, 
Laflin and Twenty-second streets, Chicago. He expects 
to be gone about three weeks. 

J. W. Bishop, secretary of the recently organized Col- 
lins Lumber Company, wholesaler of yellow pine, Old 
Colony building, Chicago, left several days ago on a sell 
ing trip to the southern part of the state. Mr, Bishop is 
expected to return the latter part of the week. 

Ben Collins, jr., president of the Collins Lumber Com 
pany, Old Colony building, Chicago, returned the early 
part of this week from a visit to the south. Mr. Collins 
stated that the yellow pine people appeared very optiinis- 
tie and looked for better business in the near future. 

Frederick W. Pettibone, manager for the Champion 
Lumber Company, Orvisburg, Miss., stopped off at Chi 
cago on his way home from Minneapolis. The Champion 
Lumber Company is controlled by the Edward Hines 
Lumber Company, Chicago, and Mr. Pettibone’s visit was 
in regard to the affairs of the company. 

W. G. Hanson, formerly of Chicago, returned to the 
city lately to engage in the manufacture of cigar boxes, 
but finding the necessary material too scarce to operate 
successfully he decided to relinquish the project. During 
a call he informed the LUMBERMAN that he was on his 
way back to Leland, Miss., to resume his place in the 
lumber trade of that city. 

Fred W. Black, president of the Black Lumber Com 
pany, wholesale hardwod lumber and veneers, and his 
wife and daughter, left the early part of this week for 
a tour of California points. Mr. Black and his family 
will visit Los Angeles, Pasadena, San Francisco and 
other points, coming home via Salt Lake City. Mr. Black 
expects to be gone about six weeks. 

The Rittenhouse & Embree Company, wholesale and 
retail lumber, Chicago, has removed its Hattiesburg, 
Miss., sales office to Richton, Miss. The Rittenhouse & 
Embree Company recently acquired the controlling in 
terest in the Richton Lumber Company and has removed 
its office to Richton to facilitate operation. T. M. An 
derson, vice president of the Richton Lumber Company, 
will have charge gf the Richton office. 


Eli Wiener, the well known manufacturer of yellow 
pine, secretary of the Angelina County Lumber Com- 
pany, and all ’round lumberman of Keltys, Tex., was 
a caller at the office of the AMERICAN LUMBERMAN on 
Wednesday of this week. Mr. Wiener brought good news 
with him from Texas, including a cheerful view of the 
yellow pine situation, but did not seem to be entirely 
satisfied with the sort of weather which has been served 
up lately in his section. 


George E. Watson, of New Orleans, La., secretary of 
the Southern Cypress Manufacturers’ Association, attend- 
ed the annual meeting of the Wisconsin Retail] Lumber 
Dealers’ Association at Milwaukee this week and deliv 
ered a lecture on “Cypress,” illustrated with stereop 
ticon views. On his way south Mr. Watson stopped in 
at the office of the AMERICAN LUMBERMAN just as the 
paper was going to press. He left Thursday night for 
St. Louis, his former home, where he expected to visit 
a number of friends, returning from there to New Or- 
leans. 


A. H. Saastamoinen, a lumberman of Kuopio, Fin 
land, called on the AMERICAN LUMBERMAN Tuesday of 
this week, just to get in touch with the lumber business 
for a little while, even though remote fyom his home: 
Mr. Saastamoinen has been in the United States about 
four months, studying American methods of lumbering 
with especial reference to the manufacture of small 
wood specialties, spools ete. He has some interesting 
things to tell of the lumber industry in the Czar’s Fin- 
nish territory, and among other news he brings with him 
is the surprising statement that a new process has been 
discovered in Finland whereby high grade camphor is 
distilled from native timber cuttings at a cost 80 per- 
cent less than the Japanese article can be imported for. 
Mr. Saastamoinen expects to call on a number of man- 
ufacturers of lumber. He is also interested in American 
machinery, which he believes to be far in advance of the 
—e used in woodworking establishments in Fin- 
land. 


C. P. Lindsley, general manager for the Panhandle 
Lumber Company, Limited, Spokane, Wash., was in 
Chicago this week and paid the AMERICAN LUMBERMAN 
a visit, The mill of the Panhandle Lumber Company, 
located at Spirit Lake, Ida., was put in commission in 
June, 1908. A good stock of lumber has been accumu 
lated and is in excellent condition. Mr. Lindsley stated 
that his company had no surplus stock of any kind and 
that some lines are broken. General stocks through the 
Inland Empire district are in rather poor condition. 
There is a surplus of No. 3 and No. 4 boards and a 
shortage of No. 2 except in certain widths, and also a 
scarcity of everything better than No. 2. Dimension 
also is in light supply, and 18 and 20-foot lengths are 
bringing a premium. Mr. Lindsley believes that the 
mills throughout the Inland Empire district will have an 
excellent trade this year. The stock situation will take 
care of itself. Mr. Lindsley left Chicago Monday night 
on his return trip to Spokane and contemplated going via 
Cheyenne and Salt Lake City. 








RESOLUTIONS OF RESPECT FOR ESTEEMED 
ASSOCIATE. 

The high regard in which the late William E, Ramsay 
was held by his friends and associates in the lumber 
trade is well known, ani it will be gratifying to them, 
therefore, to know that other associates in other lines 
are eager to bear witness to the high regard in which 
they held him. 

The following resolutions were adopted by the board 
of directors of the Caleasieu National Bank, of Lake 
Charles, La.: 


WHEREAS, It has pleased the Almighty Vower to re 
move by death William Kk. Ramsay, of Los Angeles, Cal., 
a stockholder and direcior of this bank since its 
organization; be it 

Resolved, That, while bowing submissively to the 
Divine will, we express our deep feeling of grief at the 
loss of one who was always a true and sincere personal 
friend, a wise and able adviser, and an earnest and 
active supporter of whatever tended, not only to the 
welfare of this bank, with which he was so closely 
identified; but of whatever was for the best interests 
of this community, in which he resided for so long a 
time; and further be it 

Resolved, That we extend our deepest sympathy. to 
the family of the deceased, and that they be presented 
with a copy of these resolutions 





INLAND EMPIRE BREZZES. 

**When the financial crash came in 1907 the optimist 
became a conservative, the conservative turned pessimist 
and the pessimist was buried under his own dire fore 
bodings which he believed were about to be realized. The 
relative status of these three has not changed because 
it will require some time and effort to place the commerce 
of the country on a level with the position it occupied 
during 1906 and 1907."’ 

George W. Hoag, secretary of the National Lumber 
Company, of Spokane, Wash., gave expression to the 
foregoing. He said furthermore that it would require 
some will power to subdue the natural desire to go ahead 
at the same speed at which business men traveled before 
the crash came in 1907. ‘‘For a series of years,’’ he 
said, ‘‘there was a steady increase in the demand for 
materials and products of all kinds, and this was ae 
companied by a gain in price. It is, of course, difficult 
to reconcile manufacturers to the absolute necessity 
for proceeding with great caution during the reconstrue 
tion period.’’ 

Mr. Hoag stated that while there has been some accu 
mulation of common lumber in the Inland Empire dis 
trict the local demand in that section, which has been 
extraordinarily heavy and is increasing steadily, would 
afford an outlet for all supplies held. The better quali 
ties, No. 1, No. 2 and No. 3 shop, mre being marketed 
without any difficulty in eastern centers of manufacture. 

Mr. Hoag acted as master of ceremonies at the reeent 
meeting of the Western retail Jumbermen at Spokane, 
and also had charge of the Hoo-Hoo coneatenation. His 
ability along this line and his well known standing as a 
lumberman are illustrative of his versatility. It should 
be understood further by the trade at large that M1 
Hoag is also a poet, given to writing verse in honor ot 
Hoo-Hoo and to promulgating wise saws, none of which, 
it should be known, are resaid or resawed. 





COMBINATION OF STRONG FACTORS IN LUMBER 
OPERATION. 

CLEVELAND, OHIO, Feb. 23.—One of the largest hard 
wood deals consummated for some time was the final 
steps taken to consolidate the Empire Lumber Company, 
of Buffalo, N. Y., and the Valley Hardwood Company, 
of Portland, Ark., in what is to be known as the Amer 
ican Forest Company, the charter for which was granted 
under the Jaws of New York this week. 

The American Forest Company is capitalized for 
$650,000, of which $150,000 is to be preferred anid 
$500,000 common stock. Its charter is very broad and 
allows it not only to engage in the manufacture and sale 
of all sorts of lumber and forest products but to deal in 
timber lands and do such other business as may come in 
connection with its main line. While the new company 
will engage in the extensive production of lumber, and 
particularly hardwoods, it will also make a specialty of 
extending: railroads into timber lands, opening them u) 
and disposing of the land to other operators. 

The two companies interested in the merger are im 
portant factors in the hardwood trade of the country 
The Empire Lumber Company, of Buffalo, has a capital 
ization of $200,000 and does a large wholesale business 
as well as operating a large tract of fine hardwoods at 
Murphy, N. C. There is a particularly fine line of pop 
lar, oak, walnut and cherry in this tract, some of which 
runs as high as forty inches in diameter. 

The plant of the Valley Hardwood Company, at Port- 
Jand, Ark., is situated admirably for extension. It now 
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has about 18,000 acres of timber land and an option on 
38,000 additional acres, which it will soon close. This 
company is now about to open a plant for the purpose 
of putting on the market a new wood product. By 
means of a patented vacuum process gum and other cheap 
woods are permeated with chemicals in a way to imitate 
most closely practically any of the expensive cabinet 
woods. In’ this process the log is treated and then cut 
into lumber. The company will have its new mill in 
operation by the middle of March and expects to have 
a capacity of about 25,000 feet of the treated lumber 
daily. 

Foremost in the organization of the American Forest 
Company are prominent lumbermen of Buffalo and 
Cleveland. J. H. Bird, president of the Empire Lum- 
ber Company, will probably be president of the new 
organization, while Herbert 8S. Jones, secretary of the 
Empire Lumber Company, will probably be manager 
of the company’s office at Buffalo. Isaae Kirk, Howard 
C, Bradley and H. C. Christy, of Cleveland, all of whom 
are interested in the Advance Lumber Company and 
other operations, are the sole owners of the stock of the 
Empire Lumber Company and will become interested in 
the American Forest Company. The new company will 
maintain its main offices in Buffalo, with a branch in 
St. Louis. 


THE MARKETS. 


(For Current Market Conditions see page 38.) 

With the exception of yellow pine, trade in general 
las made some improvement in the last week. In 
quiries from retail yards have increased. The ma- 
jority of retail yards have completed inventorying 
und where stocks are low are buying to fill breaks 
before coming actively into the market in the spring. 
Demand from railroads is better and inquiries are 
more numerous. An inquiry is out for yellow pine 
bridge timbers and repair material in large quantities 
and there will undoubtedly be some competition in 
securing the order. The railroad companies generally 
are ordering cars in small lots, which are to be con- 
structed principally of steel. 

White pine and hemlock manufacturers report stocks 
badly broken, with a tendency on the part of the 
former to increase prices. The low quotations made 
on yellow pine will undoubtedly affect hemlock, the 
demand for which is said to be a little lighter this 
week. White pine and hemlock lath are searce and 
prices are inereasing slowly, 

The upper grades of hardwood are in good demand. 
Large stocks of low grade hardwood have a tendency 
to keep prices down. Wide poplar stock is in good 
demand and prices are not considered by buyers where 
stocks are badly needed. The lower grades of poplar 
are reported in a much healthier condition, Cypress 
buyers are in the market. Shop and selects are mov 
ing freely. Furniture trade inquiries for red gum are 
noticeably more numerous and stocks in first and 
seconds and clear saps are scarce. Local yards are 
not over pleased with the present business and until 
the weather moderates an extraordinary demand is 
not looked for. 

Building permits are slowly increasing over last 
vear’s record, The early part of last year was a 
record building year, but a better record is expected. 

Receipts and shipments of lumber at Chicago from 
the first of the year show a material inerease over 
the same period last year. 

Chicago Lumber Receipts and Shipments. 

Reported by: George F. Stone, secretary of the Board of 
Vrade 





RECEIPTS, WEEK ENDED FEBRUARY 20. 


Lumber. Shingles. 

Oo . 40,844,000 4,899,000 

ON 20,861,000 3,999,000 

Increases A ‘8 19,983,000 700,000 
rOTAL RECEIPTS, JANUARY 1 TO FEBRUARY 20. 

Lumber. Shingles. 

wo 266,310,000 57,912,000 


10S - 164,063,000 33,671,000 


Increases ‘ . 102,247,000 24,241,000 
SHIPMENTS, WEEK ENDED FEBRUARY 20. 


Lumber. Shingles. 

on ; 3 ... 15,663,000 3,985,000 
1s ab a : ‘bie ceite 9,352,000 6,836,000 
Increase ..... Ae . SGBERSe £ # éwa00d4ses 
SER EEE OP OCC ae ee 2,851,000 


TOTAL SHIPMENTS, JANUARY 1 TO FEBRUARY 20. 


Lumber. Shingles. 

WO... - oc aveecescseeses 106,998,000 57,414,000 
1S is a ...... 79,681,000 45,226,000 
Increases 27,317,000 - 12,188,000 


Permits issued by the Chicago building department 
uring the week ended February 24 were: 


CLASS— No Value. 
ee ae ret ek <iatew.. ae 5,950 
1,000 anm@ wader © GOGO. 2... cccccewes 65 205,800 
5.000 and under Sea rere 226,600 
10,000 and under ee eee 15 209,000 
‘9,000 and under aes <=, Oe 310,000 
“0,000 and under 100,000............ < 290,000 
DORs Ce WO ik acheneasiicsécorase 139 $1,247,350 
Average valuation for week.......... 8,974 
Potalg PrOviOws WEEK es v.00 ese ve wccces 128 1,368,100 
Average valuation previous week..... 10,688 
Totals corresponding week, 1908..... 118 729,300 
Average valuation corresponding week, 

RR Tere ne cee ae 6,181 
lotals Jan. 1 to Feb. 24, 1909....... 1,09 12,618,750 
Totals corresponding period, 1908..... 757 5,238,250 
Totals corresponding period, 1907..... 769 6,455,300 
Totals corresponding period, 1906..... 780 7,322,525 
Totals corresponding period, 1905..... 499 5,540,960 
Totals corresponding period, 1904..... 329 4,175,400 


Totals corresponding period, 1903..... 389 4,426,050 


Northern Pine. 


Chicago. The unsettled weather has had a sérious 
effect on the local trade in white pine. Demand has 
been lighter than for several weeks. Mill stocks are 
badly broken and a scarcity is noted for No. 1 and No. 
2 common boards. Shop lumber is in good request by 
manufacturing trade. Under present conditions local 
yard men do not look for a very active trade until 
the weather settles. White pine lath are searce and 
values have increased. 








Minneapolis, Minn. Trade is still quiet but has 
picked up some since the storms which caused a tem- 
porary suspension in the northwest. An encouraging 
feature is found in the activity of eastern wholesalers 
who have been feeling out this market by correspond- 
ence or by personal visit. They are chiefly after the 
upper grade stock which is already scarce, but in some 
cases have bought low grade stuff with it when re- 
quired by the holder. The northwestern demand for 
low grade boards is still quiet. Factory demand is 
good, and the outlook for local consumption is as good 
as last year. Country yard trade has hardly resumed, 
and purchases are generally in small quantities for 
present needs. Shipments are still running nearly 
double what they were a year ago. 

id 

Saginaw Valley. The pine trade in the home fac- 
tories and yards is fairly good, taking the weather 
conditions into account. Box makers are having 
numerous orders and those departments are fairly 
busy. The prices have been shaded a little, as manu- 
facturers are able to buy box lumber in the rough 
about $2 cheaper. Sash and doors are doing well 
with a fair seasonable demand. Prices for most pine 
commodities are steady. Considerable buying of stock 
for summer delivery is said to have taken place lately 
at manufacturing points, though there has been a 
little hesitancy on account of the uncertainty as to 
what congress will do with the tariff. 

SOB BPO 

New York. The local demand is far from normal 
and retailers say the outlook is not at all satisfactory. 
Yards are not well supplied with assortments, but 
until there is a more substantial recovery in the con 
suming demand will not feel like purchasing beyond 
immediate wants, and the character of urgent. busi- 
ness is not particularly good, 

Buffalo, N. Y. The local dealers in white pine are 
mostly agreed that the trade has been quiet the last 
month, but prices have remained firm. Some contracts 
for spring stocks have been made. Dealers, however, 
are complaining about western inspections and say 
that what is called No. 2 at the mills will grade mostly 
box when it gets here, so that after transportation 
charges and yard expenses have been taken out the 
dealer has got to figure pretty carefully if he is going 
to make a profit on his lumber. 

SON 

Pittsburg, Pa. But little change has taken place in 
the white pine market, the demand being still quiet 
and not likely to improve before the opening of spring. 
Prices remain firm and stocks are reported badly 
broken both at mills and in the yards of the larger 
dealers. 





Eastern Spruce. 





New York. The market is no weaker than it was 
last month so far as prices are concerned, but there is 
a tendency to hold off all but the most urgent buying, 
or just enough to keep stocks assorted. Short spruce 
sizes hold firm, but there is plenty of room for im- 
provement. Dealers of West Virginia stock find strong 
competition and whenever a fairly large order is under 
consideration there seems to be enough stock offered 
to make the price alluring to a prospective customer. 





Boston, Mass. The market for spruce has lost con- 
siderable of the strength dealers were trying to give 
it a few weeks ago. Buyers refused to pay advanced 
prices with the result that most mills are now willing 
to accept orders at as low a figure as has been quoted 
this year. There are a few mills holding at prices 
fully $2 above actual selling prices. These manufac- 
turers do not expect to sell at their price. They have 
orders enough to keep them busy for some weeks and 
so are satisfied to wait future developments. Frames 
9-inch and under are offered freely at $24 and it is 
reported on very good authority that sales have been 
made at lower price than this. Random is not in 
very good call. Sales of 2x8 are reported at $23. 
Boards attract but little new business. 


———e——erere 


Pittsburg, Pa. Spruce is strong. There is not much 
stock on hand and some of the larger mills are sold for 
two or three months ahead. There is also a great 
searcity in spruce lath. Clear stock is very scarce 
and is bringing the top notch prices. Eastern buying 
is falling off, but the old orders on hand keep up oper- 
ations to the full capacity of mills. The outlook is 


encouraging. 
White Cedar. 


Chicago. Posts are in steady demand by retail yards. 
Railroad inquiries are becoming more numerous and 
some orders have been placed. Stocks are not large, 














Whois YOUR Tailor? 


Do you know 
Louis 
Namety? 


IF YOU DO 
NOT YOU 
OUGHT TO. 


HE MAKES 
CLOTHES 
FOR THOSE 
WHO ARE 
PARTICULAR. 


He has a large trade 
with the Lumbermen 
who appreciate Style, 
Workmanship and 
Materials at Moderate 
Prices. See him 


167 Dearborn St, CHICAGO. 


Suite 612. Phone Central 3768. 





Corner Monroe. 











Will You Accept This 
Business Book if We 
Send it Free? 


Sign and mail the coupon below. Send no money? 
Take no risk! 

One hundred and twelve of the world’s master business 
men have written ten books—2,079 pages—1,497 vital business 
secrets, ideas, methods. In them is the best of all that they 
know about 








— Purchasing =Saesmanship — Position-Getting 
a ~ Advertising —Position-Holding 

ts) eanens Correspondence —Man-Handling 
—Accounting —Selling Plans —Man-Training 
—Cost-keepin ~ li = ; 
~(heguulanion Handling Customers __pusiness Generalship 

pe —Office Systems —Competition Fighting 

—Retailing —Short-cuts and and hundreds and hun- 
— Wholesaling Methods for every dreds of other vital busi- 
— Manufacturing line and department ness subjects. 


A 9,059-word booklet has been published describing, explaining, picturing 
the work. Pages 2 and 3 tell about managing businesses great and small; pages 
4and 5 deal with credits, collections and with rock-bottom purchasing ; pages 
6 and 7 with handling and training men ; pages 7 to 12 with salesmanship, with 
advertising, with the marketing of goods through salesmen, dealers and by 
mail; pages 12 to15 with the great problem of securing the highest market 
price for your services—no matter what your line; and the last page tells how 
you may get a complete set—bound in handsome half murocco, contents in 
colors—for less than your daily smoke or shave, almost as little as your daily 
newspaper. Will you read the book if we send it free? 

Send no moncy. Simply sign the coupon, 
The System Co., 151-153 Wabash Ave., Chicago—— 
If there are, in your books, any new ways to increase my business or 


my salary, I should like to know them. So send on your 16- ¢ tree 
descriptive booklet. I'll read it, =e 
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Let Us 
Explain 


to you—without 
putting yourself 
under any obli- 


gation— our 


RED BOOK SERVICE 


This service is suitable to your particular business. The Red 
Book, published semi-annually in F ry and August, os 


tains a carefully prepared list of large bu of lumber — 
among we me and menciacten. E Row their financial 


ing and manner of meeting obligations. 


We have a well organized COLLECTION DEPARTMENT 


at your service. Write for further particulars. 


LUMBERMAN’S CREDIT ASSOCIATION 


77 Jackson Boulevard, . 116 N 
CHICAGO Established 1876. = NEw YORK 
Please mention the American Lumberman. 


a 


: I kes 1 
American meine the coven 


many times over in the 
° course of a year, It isin- 
umberman a to every lum- 
leading lumbermen ev- 

erywhere. Descriptive 

ages free for the asking. Price, postpaid, $5.00 per copy. 
‘0 copies, $9.00, Three copies, $12.75. For sale by 


er office. It is used by 
Telecode circular_and sample 
American Lumberman, 315 Dearborn St., Chicago, 
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Do you know how the Heppes Company 
of Chicago is building up a big roofing busi- 
ness for Lumber Dealers? They will do the 
same for you. Write at once for Heppes 
Great Trade-Building Plan. The makers of 
“he famous Heppes No-Tar Roofing are 
working shoulder to shoulder with live agents 
all over the country with the result that these 
dealers are finding Heppes No-Tar the quick- 
est mover, and the most profitable line they 


ever took on. Lumber- dealers are making it 
pay big. 


Hleppes No Tar 


Roofing 


is the best and most popular roofing ever 
offered to builders and owners. It is being 
used on every kind of structure— homes, 
churches, stores, warehouses, factories, mills, 
tanks, steeples, barns, dairies, poultry houses 
—anything, old or new, that needs a roof or 
siding. There’s a weight for every purpose. 
Heppes No-Tar can be laid over an old shingle 
roof. Insurance Companies make a reduction 
of 25 cents from the basis rate in favor of 
‘uildings covered with Heppes No-Tar. 

Old buildings everywhere are being roofed 
with Heppes No-Tar. Owners are learning how 
much it adds to the life of the building, as well 
as value and looks, and people are specifying 
Heppes No-Tar for new buildings to an extent 
never before known in the roofing trade. 

Now is the time for the up-to-date dealer to 
get into the work and reap a harvest. You will 
find the business almost waiting for you to go and 
get it. Look around your own community. See 
how many buildings there are to roof if some one 
should only speak to the owners about Heppes 
No-Tar. One roof will bring other orders. 


We Will Send 
Business to You 


Write us today—at once—now. Let us gointo 
this matter with you. Let us show you how we 
will turn our big advertising campaign into profit 
for you—right in your own trade territory. We 
spend our money—thousands of dollars—to put 
Heppes No-Tar up to the prospective buyer. We 
convince him. Then we turn him over to you and 
give you the benefit of the sale. We do thisina 
number of ways. We have the best co-operative 
sales plan ever worked out for sending busi- 
ness to the local dealer. We keep in closest per- 
sonal touch with the Agents of Heppes No-Tar 
everywhere. It means dollars to have a big, suc- 
cessful manufacturing concern with all its 
powerful selling organization right at your 
elbow. 


Quick Shipment 
From Any Point 


You not only make quick sales, but you [3 
make quick deliveries of No-Tar. We can 
supply dealers at any point of the United 
states in the briefest possible time from 
the big stock we always have on hand at 
our warehouses in Philadelphia, Memphis, 
Kansas City, Minneapolis, and at our fac- 
tory, with the railroads right at its doors, 
in Chicago Address— 


The Heppes Company 
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being broken in some sizes. Little change is noted 
in the demand for poles, although more inquiries are 


being received than for the last few weeks. Telegraph ° 


and railroad companies are buying very few poles, but 
the recent destructive storms will necessitate purchases 
for repairs. 





Minneapolis, Minn. The best feature at present is 
an improved demand for short poles, with inquiries 
coming in which promise to develop a fairly active 
market in the spring. The small independent tele- 
phone companies show more signs of doing construc- 
tion work than the big cuncerns, and they are going 
to get the benefit of prices on poles which producers 
say are the lowest in years, and lower than the trade 
will ever see again. The post trade has fallen off, 
as the wants of the yards for spring largely have been 
covered, but shipments are in progress and everybody 
is busy, operations in the woods being at their height. 





Buffalo, N. Y. There is not much of a market here 
for white cedar. Shingles have been practically driven 
out by the red cedars of the Pacific. Some of the 
large dealers, however, who formerly handled them 
say that they occasionally receive an order for one or 
two cars. The demand for posts and poles does not 
seem to keep pace with the inquiries coming in, which 
seem to indicate that there is business to be had by 
someone in the near future. 


—_——————orO 


Toledo, Ohio. There is strong indication that the 
spring will open on a heavy call for poles as well as 
posts. Many railways, electric and steam, in this 
vicinity are preparing for extensive improvements 
early in the season. There is no surplus of either here 
and some nice buying is certain. Shingles are mov- 
ing satisfactorily, although there is no rush of busi- 
ness. Prices are being well maintained. 





Hardwoods. 





Chicago. Millwork manufacturers are in the mar- 
ket and appear to be busy. Railroads are making 
inquiries for timbers of sizes which indicate that they 
are largely for new construction. The furniture and 
interior finish trade is reported more active in its buy- 
ing and a larger number of inquiries are being re- 
ceived from this source. Red and white oak uppers 
continue the leaders of the hardwood market; values 
aré firm. Quarter sawed stocks are secaree. Consid- 
erable inquiry has been received from the railroads for 
oak timbers. 

Red gum stocks are well assorted with the exception 
of clear saps, which are scarce. Furniture inquiries 
for firsts and seconds are more numerous. 

Birch is in fair request and prices are good. 

Demand for sound wormy chestnut has fallen off 
slightly and stocks in the better grades are low. Low 
grade stocks are well assorted. 

Ash is reported the dullest of any of the hardwoods. 

A good demand prevails for the upper grades of 
basswood, but there is practically no demand for poor 
stock, 





Minneapolis, Minn. Prices in the most used varie- 
ties of hardwood show greater strength from week to 
week. Basswood firsts and seconds have advanced to 
where they command $40 here, and birch is selling 
readily at $30 to $31. Oak is holding firm on the 
higher prices, and while trade is not heavy, the offer- 
ings of stock also are small in proportion, and there is 
every reason for believing that still better prices will 
obtain before the new lumber is ready to ship. The 
local factory trade continues fair, while outside de- 
mand is slow, as it has been ever since the holidays. 





Saginaw Valley. The trade in hardwood lumber is 
quite good. The call is mostly for single ear lots, only 
a few large orders having beep booked. The smail 
orders are numerous. Ash, beech, maple and basswood 
have the call. There is a good demand for maple 
flooring, but the manufacturers would like prices a 
shade higher. Hardwood box stuff is in good demand 
and prices fairly satisfactory. The volume of busi- 
ness is much larger than during the early months last 
season, 


St. Louis, Mo. The hardwood situation is gradu- 
ally getting better. The upper grades of hardwood 
items such as white oak, quartered oak and plain 
sawed oak are all in heavy demand. The better 
grades of other items such as hickory, poplar, ash and 
walnut, are also in good request. There is little stock 
of the better grades on hand and prices are conse- 
quently firm on all these items. There seems to be a 
steady improvement in hickory but the supply as yet 
is equal to the demand. An improvement is noticed 
in maple. Poplar, walnut and ash have not shown 
a change during the last few days. They continue 
in the same firm condition that has prevailed for some 
time. The supply is limited, however, and good 
prices can be obtained for all items. There is a good 
call for firsts and seconds clear gum. Common and box 
grades are not showing the same strength as the bet- 
ter grades, although they are advancing. Most of 
the price increase is on dry stock. 








Memphis, Tenn. The feature of the local market is 
the continued good demand for oak, both red and white, 
plain and quartered in the higher grades, The supply 
of this class of stock is not at all large, while prices 
are exceptionally good. So far as lower grades are 


concerned there is little business under way and the 
situation may be described as somewhat heavy. The 
demand for poplar is fairly active, while the movement 
in ash and cypress is quiet. Some members of the 
trade report that there is a better demand than a short 
time ago for this lumber, but there are others who say 
there is practically no change for the better. Cer- 
tainly there has been very little advance in prices. 
The box business continues somewhat slow and this 
is restricting the call for the lower grades of cotton- 
wood and gum. At the same time the demand for the 
higher grades of cottonwood is only fairly active. Red 
gum is moving in moderate volume in inch and thinner 
stock, a considerable portion being sent to Europe. 


eee 


Nashville, Tenn. Oak has led in the demands during 
the last week. This is particularly true of plain white 
oak. There were numerous sales, too, of poplar, ash, 
maple, chestnut and elm and a slight improvement re- 
ported in basswood. The healthiest possible signs 
have been noted in the condition of the hardwood 
market during the last few days. There have been no 
extraordinarily large orders during the week, but or- 
ders are taking the place of the former inquiries. From 
the number of residences that will doubtless be con- 
structed during the spring season and the growing 
popularity of hardwood as a finishing material, it may 
be expected that there will be a decided renewal of 
activity in the near future with the hardwood manu- 
facturers. Implement, vehicle and furniture manufac- 
turers, too, are making constant calls for hardwoods. 
The orders are not large, but are frequent. A major- 
ity of the orders are for delivery within sixty or 
ninety days. Not much activity has been reported in 
this section with yellow pine. Taking the situation 
as a whole, conditions warrant much optimism for the 
near future. In brief, the situation looks good and 
promises to make good the previous favorable predic- 
tions of great lumber activity with the opening of the 
spring season, 

New York. Offerings are not as large as last 
month, but the demand also has fallen away to such 
an extent that some wholesalers say there is more 
quietness than has prevailed for some weeks. The 
best of the demand is for plain and quartered oak 
from yards and factory sources which were a little 
slow in replenishing their broken supplies. With few 
exceptions dealers take the position that there is little 
actual consumption of hardwood stocks and that the 
limited offerings are what maintain prices. Several 
millwork factories have been in the market for oak, 
chestnut and birch, but this demand has been satisfied 
and yards are not finding new business to keep up the 
gain made in that respect. Maple and birch are still 
the freest offered and, especially wide maple, find few 
takers. Upper grade poplar is firm, but with few 
exceptions all low grade stocks are practically a drug 
on the market. Wholesalers who have control of 
much stock are refraining from offering them now, 
feeling that prices later in the season will be much 
better. 

OOO 

Buffalo, N. Y. Hardwood dealers are looking around 
these days to see what they can buy rather than what 
they can sell, for February is generally regarded as a 
poor month in this trade and this year proves to be no 
exception, regardless of what has expected of it. The 
feature of the trade is the activity of birch and maple 
and the good sales of gum and basswood that recently 
have been made. Oak, both plain and quartered, is 
mostly wanted and chestnut is in fair demand. 

a_—_erenenS 


Boston, Mass. Demand for hardwood lumber is 
not active, although in some cases there has been a 
little more inquiry indicating that business is gradu 
ally expanding. Quarfered oak is firm with a fai: 
inquiry. Offerings of l-inch stock are moderate but 
thick stock is very scarce. Plain oak is not in active 
demand but prices in some cases are a little more 
firmly held. Brown ash is firm. Offerings of the latte: 
are not large and unless a buyer is willing to pay 
the asking price dealers will not sell. 


—_——eoooerr" 


Baltimore, Md. No decided advances in prices are 
to be noted; neither can a marked gain in activity be 
chronicled, but the range of quotations is steady and 
the advance is kept up. The manufacturers feel that 
they would be making needless sacrifices if they cul 
the figures, because they are having about all th: 
business which they can well take care of at present. 
Neither at the mills nor anywhere else are there large 
stocks, and the product now turned out by the mill 
ean not be marketed for some time. It would b: 
obviously shortsighted to cut prices when there i 
not enough lumber to meet the demand. which a mate 
rial reduction would be intended to create. Some 01 
the dealers continue to report that they are makin 
gains and that their business is quite satisfactor) 
For that matter, the only really discouraging featur 
of the trade is the export business in oak planks, whic!) 
has been demoralized by the disposition of foreig 
buyers to ‘‘take it out on the inspection.’’ 





Pittsburg, Pa. Hardwood men report a fair averag' 
of business moving, particularly for oak, which is no! 
plentiful at this time. Poplar also is active anc 
strong. Prices are being held firmly and the lower 
grades are the only line that show any degree 0! 
weakness. 





Philadelphia, Pa. With the exception of one or two 
woods, prices are holding steady, and it is conceded 
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that in the better grades it is difficult to obtain con- 
cessions in buying. Beech and a few kindred woods 
are more procurable, while quartered oak is firm, with 
a tendency to strengthen in price. The furniture 
factories are running about the same as last week; in 
the building line and indoor finish work, however, the 
outlook grows more favorable every day. 
BAAD IOI 
Toledo, Ohio. Hardwood is becoming better prop- 
erty all the time. Oak has proved a leader and prices 
have been stiff. Ten-inch quarter sawed is selling as 
high as $110, while other sizes are bringing splendid 
prices. Chestnut has been an active seller, furniture 
and piano houses proving good customers. Maple and 
ash are finding ready sale. There is no surplus of 
hardwoods of any kinds and some grades are scarce. 
Birch is about the only thing in hardwoods that seems 
to be lagging at all, and it has shown some improve- 
ment within the last few weeks. 
POO 
Cincinnati, Ohio. An exasperating slowness con- 
tinues in the hardwood market, which extends down 
to the dealers who sell mainly to the local trade. There 
is a fair inquiry at all times for quarter sawed white 
oak, but sales are small. There does not appear to be 
any inclination to lower prices. Plain white oak is 
in good supply, but there is not a strong inquiry. 
Plain and quarter sawed red oak is plentiful but the 
market for this is slow. Chestnut is in better con- 
dition than any of the other hardwoods in the market, 
and inquiries and transactions for future delivery in- 
dicate a stronger tone. Good clear firsts and seconds 
meet with ready disposal, while lower grades and 
sound wormy are somewhat slower. Poplar is in good 
supply and more being received and piled up in the 
yards, but principally very ordinary stock, stained 
and narrow stuff. The stock of clean, high grade wide 
poplar is very limited and is held at fancy prices. 
Another feature of the general stocks of hardwoods 
is that it consists chiefly of short stuff of 8, 10 
and 12 feet. Hickory is in good supply, especially for 
thick wagon-makers’ stock, while the demand is only 
moderate, though there is more animation being shown 
in the carriage and wagonmaking industry in this 
vicinity than at any time since the slump set in more 
than a year ago. Ash is in good supply for all kinds 
of stock, and the sales are better than for a year 
past. There is not much doing in cypress for heavy 
and tank stock, but for builders’ purposes there is a 
fair inquiry, with prospects of good demand in the 
early spring from the building trades. There is very 
little walnut in sight, and about all there is the ex- 
porters collect to ship to Europe. Walnut logs which 
usually are a feature of the railroad yards are now 
conspicuous by their absence, though one local firm 
is collecting and shipping direct to the coast from a 
point in Kentucky. A few farmers’ walnut logs are 
cut up at the local mills, but not enought to be notice- 
able in the market. Red gum is receiving more atten- 
tion steadily, both from local woodworkers and the 
market generally. There is a very noticeable growth 
in the transactions at this point. For some time but 
one or two of the houses handled red gum, but now 
many of the dealers are carrying it on their stock lists. 
There is a very fair demand for foreign market, and 
the feeling is general that the demand will steadily 
increase, 
SBA 
Columbus, Ohio. The market for hardwoods in this 
section continues to be strong, especially in the better 
grades. The scarcity of supply is still one of the 
principal factors in the trade and despite the fact that 
mills are running on full time in order to remedy that 
condition, prices are stiff. The stock of quartered oak 
and firsts and seconds plain oak is short and some of 
the local dealers are placing higher quotations on the 
better grades than are contained in the schedules. 
Immediate shipment is now desired by all buyers. 
Dealers anticipate a strong market the entire spring 
season, 





Hemlock. 





Chicago. Concessions are being made on the Feb- 
ruary 20 list. Stocks are in poor shape and low grade 
stuff comprises the bulk of the supplies held by pro- 
ducers. Local yards report a lighter demand for hem- 
lock owing in part to the unsettled weather and in 
vart to the break in yellow pine values. Local yards 
expeet an active business as soon as the weather mod- 
erates, as building permits are far above the average. 
Hemlock lath are strong with a tendency to increased 
values. 


New York. The market is practically at a stand- 
still. Prices hold avell but the demand is quiet. 


Wholesalers are not pushing stocks for early delivery 
and reports from mills show a smaller available stock 
than usual for this time of the year. The control of 
the situation by strong hands keeps prices in line, 
but those retailers who need small replenishing stocks 
have no difficulty in getting what they want quickly. 
Several cargoes arrived from the east last week and 
it was necessary to make some concession in price. 

Buffalo, N. ¥. There is a pretty fair demand for 
hemlock considering the time of the year. Pennsyl- 
vania hemlock has advanced from $18.50 to $19 base 
and the Michigan dealers have advanced their price 
from $18 to $18.50. Prices at the Michigan mills are 
from $1 to $2 higher than they were a year ago, so 
that another advance in local prices is expected after 
navigation opens. 


Boston, Mass. Demand for hemlock boards has ruled 
quiet this week and now that spruce is off and North 
Carolina pine can be bought at lower prices dealers 
in hemlock do not see any chance of a firmer market 
right away. The large holders state they will not 
sell ahead at concession today, although what they 
may have to do later they can not say. There are no 
real large stocks of eastern hemlock boards in this 
market or nearby. 

Pittsburg, Pa. Firmness marks the hemlock market 
without any other feature other than quieter move- 
ment and generally sympathetic action of this grade 
with others during the last week of dullness. There 
is, however, but little surplus stock and there appears 
to be no disposition to push sales by the larger dealers. 

Toledo, Ohio. Hemlock people are not rushing in 
their products at present, preferring to hold until a 
little later, when they feel certain that better prices 
are in store. In the meantime they are closely watch- 
ing to see what will be the next move of yellow pine 
people. Hemlock seems certain to advance with the 
coming of spring, regardless of what southern pine 
may do, as many prefer hemlock in building because 
of lightness. 





Poplar. 





Chicago. Demand for wide poplar stock continues 
the feature of the poplar trade. Stocks are small and 
prices apparently are of secondary importance with 
buyers. No change is noted in prices of any of the 
better grades. Low grades are reported in a much 
healthier condition. Dealers look for a good demand 
and will not contract for future delivery at prices pre- 
vailing. 

OOO Oe 

Toledo, Ohio. The better grades of poplar are hold- 
ing firm so far as price is concerned, and some grades, 
especially panel poplar, are scarce and hard to get as 
well as high in price. The lower grades seem to be 
making slow gain, although there is plenty to be had 
yet. Common is selling at from $35 to $40, according 
to quality. The market is in much ‘better shape than 
it was some weeks ago, when the whole business 
seemed to be a guess. 

eee" 

Columbus, Ohio. There continues to be a good de- 
mand for poplar in this section and prices are firm for 
the better grades. Some weakness has developed in 
the lower grades but not sufficient to affect the higher 
grades. Prices are unchanged from the previous week. 
Shipments are small owing to the limited stock. 





Fir, Spruce and Cedar. 


Chicago. Dealers report little change in the demand 
for fir and spruce. Fir stocks are low and prices are 
$2 higher than those prevailing ninety days ago. 
Western mills will be busy for the next thirty to sixty 
days on present orders. Demand for western spruce 
is good, with stocks low and prices holding well. 

Portland, Ore. The market on fir is reported satis- 
factory considering the time of year and weather con- 
ditions. A good deal of buying is being done in Cali- 
fornia and the railroads are in the market for ties. 
The Southern Pacific is placing orders on a $10 basis. 
The foreign market is brisk, a number of cargoes 
having been ordered here recently. Most of them will 
go to Europe and Australia. One goes to South Africa 
and one to the west coast of South America. The log 
market shows no change since last report, values rang- 
ing from $7 to $10. Shingles are not moving lively, 
one large agency reporting that conditions are about 
the same as a month ago. 











Tacoma, Wash. Fir lumber is holding steady with 
prices maintained, a healthy demand and an excellent 
outlook. Orders are offering from the east for com- 
mon stuff in fair volume and uppers and timbers are 
in strong demand. Fir logs hold steady and have not 
advanced but are not over-plentiful. Prices are at 
$6, $9 and $12, with a strong demand for best grade 
flooring logs and a premium being paid for them in 
instances. The local trade, which has been active, is 
becoming more so and local prices are firm with 
indications of much greater spring activity. The 
cargo trade holds about the same. Vessels are plen- 
tiful and a weakness in off-shore freights has been 
followed by a weakness in coasting figures, and ves- 
sels are available for the Tacoma-San Francisco voy- 
age as low as $3.50. Foreign lumber shipments from 
the Puget sound customs district for the fiscal month 
of January totaled 15,946,000 feet as against 17,910,- 
000 feet in January, 1908. 


—_——orn—e—rrnrw” 


Seattle, Wash. The demand for upper grades con- 
tinues good. Common and dimension stocks are not 
as active as they ought to be at the present time. The 
mills have considerable of this class of stock on hand 
which can be had at old figures. Coastwise and off 
shore cargoes are fairly active. Weather conditions of 
late have no doubt put a damper on a better demand 
from the middle west and east, which is anticipated 
as soon as spring sets in. The log output in the 
Puget sound and Grays harbor districts is just about 
equal to the demand, and with these conditions existing 


CITY HOSPITALS 


This is the sixth conseeutive year in which the Depart- 
ment of Health of the city of New York has adopted the 
entire line of Premier Food Products, including all the 
cereals and grains packed under this ‘label as STAND- 
ARDS by which all goodsconsumed in the City Hospitais 
and institutionsin the city of New York must be com- 
ape and to wh:ch they must measure up before they can 
approved by the Board of Examiners acting under di- 
rection of the Commissioner of Health. 
These Premier standards can be seen under the Premier 
label at any time at the museum provided by the City for 
such display, in the Department of Health Building, at 
Fifty-fifth Street and Sixth Avenue, New York City. 


PREMIER GOODY BOX 


PRICE $2.75 


Each, box contains $4.40 retail value in the following de- 
licious assortment. Best goods packed ir the world. 
Guaranteed under the Food and Drug Act, of June 30th, 
1906, Serial Number 193. 


1 Tin Premier Baked Beans 3s. 

1 Jam Jar Premier Cranberry Sauce 1s, 

1 Tin Premier Pium Pudding 1s. 

1-100z. Tumbler Premier Red Current Jelly. 
1 Medium Jar Premier Figs. 

1 Jar Premier serene Jam. 

1-18 0z. Bottle Olives No. 2 


1 Bottle Tri Olives No. 12C sinder. 
1 Jar Premier Mince Meat 
1 Jar Premier Goenee Marmalade. 
is Ib. Tin Premier Black Pepper. 
Bottle Premier Prepared Mustard. 
1 1 Pint Bottle Premier yw Sauce. 
Bottle Premier Celery Sa 
i ib, Carton Premier Mocha ¢ on Java Coffee. 


FRANCIS H. LEGGETT & CO. 


NEW YORK 
Bordeaux Office, 
18 Victoire Americaine. 


Manufactory, 
132 to 138 King St. 


N. B.—We do not sell at retail or supply families, but so- 
licit business from commissaries and those who buy tosell 
again. To such we shall be pleased to mail copy of our 
price list, Premier Enquirer, which gives quotations for 
every article in the grocery line. 

Write for free sample canister Perri Walla Ceylon _— 
Tea, also the folder which tells all about Premier Lin 
Food Product, 


THE BEST 
THE WORLD PRODUCES 


25,000,000 


‘STOGIES: ARE MADE:IN WHEELING ANNUALLY: 
OF THISVAST PRODUCTION THE CREAM 15: 


DR AKNEL il i 4 \ 7 | XS 
NS Ven ‘is oh ae ae mele 


0 HU Novvenaam rrvnnven onasestitnty 


$2. 00 PERBOK OF 10)() 


RAKNEL “HAVANAS” are hand-made, by skilled 
workmen, in a sun-flooded factory, from clean, 
clear, long American Havana filler and covered 

with a genuine Connecticut wrapper. Five inches in 
length; guaranteed to contain no artificial flavor. 

Sen .00 apy way you Jike and we will forward, car- 
riage prepaid, 100 ‘““Havanas”’ on day your order is received. 
Smoke as many as a thorough critical test requires: then, 
if you are not satisfied, return the remainder at our ex- 
pense, and your $2.00 will be refunded promptly, Order 
now, stating preference—light or dark tobacco. 

Illustrated IIterature descriptive of our other styles mailed upon request 


THE DRAKNEL COMPANY, 1337 Market Street, WHEELING, W. VA, 
Reference—R. G. Dun & Company 











INDUSTRIAL 
OPPORTUNITIES 





Manufacturers seeking new locations or 
desiring to establish branch houses will 
upon request be furnished with informa- 
tion regarding many desirable locations 
having excellent openings for new con- 
cerns with abundant natural resources and 
growing markets reached by unsurpassed 
transportation service. Address 


GEO. BONNELL, tnoustniat Accent 
wesss cS. & N.-W. RY., CHICAGO 
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another advance in logs may be looked for when_buy- 
ing resumes. Spruce lumber is in good demand. 





Southern Pine. 





Chicago. Local reports on yellow pine vary. Some 
dealers claim country yards are buying freely and 
others state they are not in the market. Contradic- 
tory reports in regard to prices are prevalent. Views 
expressed are contingent upon business booked by the 
individual operator and the quantity of stock held. 
Railroad inquiries are more numerous. One inquiry 
calls for bridge construction, general repair material 
and ties to the extent of several million feet. Weather 
conditions have been such as to delay buying by con- 
tractors and builders and this class of trade is not ex- 
pected to improve until the fair weather appears. Re- 
ports of numerous skyscrapers to be built the coming 
summer ought to help the timber market to a great 
extent. 

BOX ° . 

St. Louis, Mo. The yellow pine situation as viewed 
from this market continues about the same as reflected 
in the conditions catalogued in last week’s letter. 
There are inquiries by the bundles, bales, quires and 
reams and of such a character as to indicate sincerity 
on the part of the buyer, yet for some reason or 
other these orders do not seem to be placed on quo- 
tations as had heretofore been the ease. This is 
possibly due to the wide scope variation in the quo- 
tations received from different sources, thereby weak- 
ening the confidence of the buyer more or less. This 
would seem to indicate that if there was a tendency 
on the part of the wholesalers to quote stronger prices 
it would serve as a stimulant to the backward buyer. 
Stocks at the mill end continue in a broken condition, 
and there is little if anything to indicate that prices 
will not be stronger with the advent of more favor- 
able and encouraging weather conditions. 

PQs 

Kansas City, Mo. Prices are unsettled owing to de- 
sire of the mills to move surplus items and quotations 
on same have quite a variation. At the same time 
quotations on mixed lots are fairly steady and range 
about the same as for the last two weeks. There is 
rather more inquiry for yard stock than noticed a week 
or so ago, and the indications are that trade will show 
a material improvement early in March. Mill stocks 
are still broken, but the assortment is improving. 

_——orrw" , 

New Orleans, La. Little change is apparent. While 
the surface indications are rather unflattering, the 
fault is due to lopsided demand rather than to any 
statistical weakness of the wood. On items in demand 
prices are easily maintained, though there is some 
reason to believe that reports of concessions to move 
surplus stock of sluggish items is based on something 
more reliable than mere gossip. Some of the manufac- 
turers are apparently willing to make sacrifices to 
clear their stocks, with the usual result that the market 
is showing faint traces of seasickness, inquiries being 
far more plentiful than actual orders. Tentative offers 
at prices considered unacceptable by most millmen 
are frequent. Railroad buyers are playing the waiting 
game and judiciously juggling such business as they 
are required to place to supply immediate needs. The 
retail trade is still delaying its spring purchases and 
seems to be heedless of the copybook adages re- 
garding the vice of procrastination. Car supply is 
easy and orders. are being shipped out promptly. 
Broken stocks are still a feature of the market and 
conflicting reports supply several other features. The 
mills seem to be easy in spite of the talk of dull busi- 
ness. Exports are still roosting rather low, but some 
increase of activity in South American schedules re 
cently has been reported from the Mississippi coast. 





New York. The demand is only fair and prospects 
of a further recovery are not very promising. One 
strong feature is the doggedness with which millmen 
hold to their prices, refusing business unless it is 
taken at their own prices. Wholesalers are of the 
opinion that as long as southern mills feel entrenched 
in their position there is no expectation of lower prices 
regardless of the slow demand, and for that reason 
much interest centers in how long the millman can 
maintain his present position. Local yards are carry- 
ing stocks which will last well into the summer, and 
there will be no incentive to create a new buying 
power until some of the numerous building operations 
are started and as present prospects do not -indicate 
the busy building season anticipated, retailers are con- 
tent to bide their time before buying ahead. 





Boston, Mass. . Business in the market for southern 
pine is not of large volume. Mill timbers are not in 
large call but dealers are making preparations for a 
better demand. There are no large schedules in the 
market. Prices are fairly well held where mills have 
a fair amount of orders on hand but where they need 
business it is possible to get concessions. 

eee 

Baltimore, Md. The demand for Georgia pine in 
this market has reflected in the main the conditions 
that prevail in nearly all other places. The range of 
values, however, appears to be undiminished, and the 
various advances made since the quotations began to 
move upward are being maintained. Everybody seems 
to feel that the prevailing figures represent actual 
value, determined by substantial considerations, and 
that no material change, at least not a decline, is to 


be expected. The pine men with northern connections 
report that they are doing a fair amount of business, 
though nothing like a spurt has developed in any 
direction. 
POLIT 

Pittsburg, Pa. There is just a trifle weaker tone 
to yellow pine, but it is apparently due to the tempo- 
rary lull in trading and the fact that so many mills 
started with the rush of business in the fall and have 
since piled up quite generously in‘ anticipation of a 
more active trading. The average conditions show 
stocks to be broken and it would require but little 
time under normal conditions to cause a shortage in 
supply both from the south and southwest. 





North Carolina Pine. 


Norfolk, Va. As yet there is a very encouraging 
amount of business on the books and in a number of 
instances, mills are reported as yet oversold on some 
of the hard items. 4/4 No. 3 and better grades are 
sold up pretty close as the demand from several 
large planing mills has kept these mills down to a 
marked degree. 4/4 kiln-dried No. 1 edge remains a 
star seller. Prices have taken a firmer look the last 
week with the advent of renewed business activity. 
4/4 kiln-dried No. ‘1 edge is quoted at $28; No. 2, 
$26; No. 3, $18; box edge, $14.50; 8” box edge, $16; 
10” box edge, $16.50; 12” box edge, $17.50; box bark 
strips, $10; lath, $2.65 a thousand. The roofer market 
while easier, is very firm. 51% face are quoted $17; 
7%, face, $17.50; 914 face, $18.00; these have kiln- 
dried standard stock. Charters are easy at $2.68 to 
$2.75 to New York and Long Island Sound ports, 
$3.25 to $3.50 to Boston and Portland. One-fifth off 
for dressed lumber. 





——eeeeerern" 

Baltimore, Md. The North Carolina pine trade, at 
least in some of its features, is hardly in a satisfactory 
state. Building operations keep up fairly well here, 
and the demand from this source may be regarded as 
satisfactory, but the trade as a whole falls below 
the volume which had been expected several months 
ago. Even the manufacturers with the most extended 
connections admit that the demand is less active than 
it should be at this time, and they attribute the 
shrinkage, or rather the absence of recovery, to the 
tariff agitation, which is causing uncertainty through 
out the country and affects business of every kind dis 
advantageously. 


Buffalo, N. Y. Dealers in shortleaf pine say thut 
there has been a falling off in trade during the last 
few weeks, but that prices are being strictly adhered 
to, all reports to the contrary notwithstanding. The 
weakness in longleaf pine is being felt in the shortleaf 
trade and in this market where longleaf pine is not 
very well known, buyers can not help confounding it 
with the North Carolina variety. 

ero 

Boston, Moss... Demand for North Carolina pine 
has been quiet in this market of late. Buyers have 
felt that prices were going off and as business is 
not brisk they are waiting for further concessions. 
Some of the manufacturers in the south have a fair 
amount of orders on hand and are not willing to book 
up new contracts unless they get full asking prices. 
Others have run short of orders and will not refuse 
business at cuts of a dollar or two a thousand. 

ee eee 

Philadelphia, Pa. ‘There seems to have been a halt 
in North Carolina pine trading during the last week, 
but there is no apparent sign of a weakening in prices, 
especially in standard woods. The building contrac- 
tors are preparing to rush work and the planing mills 
are in consequence clearing for action: considerable 
activity is already noticeable in the sash, door and 
flooring mill plants. 





Pee 

Cincinnati, Ohio. The yellow pine market is in a 
better condition than at any time in more than two 
years, better prices are being obtained, and the stocks 
in the immediate vicinity and available are not much 
beyond the wants of the trade. Many of the local 
jobbers are again taking hold of yellow pine, who 
for more than a year could not handle it north of the 
Ohio river. Among the local dealers and retailers 
there is also a good feeling over the condition of the 
market. The stocks of dressed lumber are in good 
shape to meet the wants of the spring trade. 





Cypress. 


New Orleans, La. The trade is rocking along 
quietly, with just about enough steam to maintain the 
January gait, and no present indications of a spurt. 
From. week to week the call for upper grades shows 
little change. The lowers are still slow movers. 
While the orders received are not of notable size, 
they muster a rather respectable #olume in the bulk. 
Reports. of concessions to stimulate demand are ac- 
cepted here with marked reserve. The general view 
is that prices are very well held. Millstocks are im- 
proved somewhat as to assortment, but on the average 
there is little or no accumulation. The movement is 
prompt, orders booked being as a rule promptly 
shipped, where they are so balanced that the mills 
can ship out of their own stock. 





“_—eeeeerre> 


Chicago. Cypress dealers report a fair business. 
Country yards are in the market for more stock now 


than for some time. Manufacturing consumers also 
are buying considerable stock. Shop and selects are 
moving very freely. Mill stocks are broken; small 
coneessions are being made to stimulate the movement 
of some items of which a surplus has accumulated. 
Inquiries are being received from greenhouse people 
for peck, in which a; good trade is expected. 

———eeeew 

St. Louis, Mo. The dealers as a rule report that 

there has been some improvement in eypress condi 
tions, although it has not shown the betterment that 
they would wish. Considerable stock has been mov 
ing during the last few weeks in spite of the general 
dullness. Stoeks are still badly broken and prices are 
firm. 

PPO Oe 


Kansas City, Mo. The cypress outlook is encourag 
ing. Prices have regained some strength during the 
month, and on the upper grades few concessions are 
being made in this market. There has been a normal 
demand for yard stock of late and the cypress people 
here feel satisfied that orders from the Kansas City 
territory will come in freely through Mareh. There 
is a fairly active call for factory lumber from this 
territory. Mill stocks are light on upper grades but 
common is in good supply at all points. Mixed orders 
as a rule are being handled with a fair degree of 
promptness. 

BEB 

New York. The best that can be said of the cypress 
demand is that it is holding its own. Few whole 
salers report any increase and there is a difference ot 
opinion among retailers regarding the immediate out 
look. The large distributing yards continue to receive 
a fair average assortment and most of the new business 
goes to these large yards who can make immediate 
shipment. The smaller buyers say it does not pay 
under present conditions to wait for carload shipments, 
as they can get what they need quickly from the dis 
tributing yards and at practically the same price as for 
full car shipments. 

COR eee 

Boston, Mass. There has been a very fair inquiry 
for eypress in car lots but cargo orders have been 
coming in slowly. One inch, firsts and seconds, is 
quoted at $46 to $48, but some dealers maintain that 
all manufacturers are not selling at these prices. 
Reports of slight concessions for some grades are 
not infrequent. 


——O—eowvwerY 


Baltimore, Md. The cypress trade is without any 


-extraordinary features. Prices are quite well sup 


ported, the gains made since the stagnation last sum 
mer being maintained. At the same time, it is to be 
said that the demand has not yet gone up to what 
might be termed normal proportions, and for the pres 
ent no very rapid movement in this direction is looked 
for, because of the check imposed upon business gen 
erally by the tariff discussion at Washington. 
_—oowrnh eee 

Toledo, Ohio. There has been a marked inerease in 
the activity of the cypress market the last week. In 
quiries have been numerous, ‘the volume of figuring 
large and a good many sales were consummated. Re 
ceipts have been above those of several weeks. The 
call is coming from tank concerns and owners of hot 
houses largely, although there seems to be some stoek 
ing up for future use. The only discouraging feature 
has been a disposition to cut prices in some instances, 
but this is not thought to be of long duration or to 
appiy to the market generally. 


Shingles and: Lath. 


Chicago. Demand for and values of red cedar shin 
gles remain unchanged. Western mills are shut down 
with small stocks, but a fair supply is being held at 
Minnesota Transfer. Dealers report no change in the 
white cedar shingle market. White pige and lath are 
searce and good prices are being asked. Demand for 
hemlock lath is much stronger with values showing a 
tendency to increase. 

OPPO 

Minneapolis, Minn. Prices are holding about the 
same, with a very inactive market, but the supply con 
fined almost entirely to storage shingles. Dealers as a 
rule report that no shingles are to be had for coast 
shipment, and that the mills will not resume there till 
March 15. By that time it is supposed that trade wil! 
be more active in preparation for spring demand 
Under present conditions the market is just station 
ary, Stars ranging from $2.73 upward on the 55-cent 
rate, and Clears selling for $3.14 and $3.19. 

SOO 

Tacoma, Wash. Ked cedar shingle prices show lit 
tle change the last week. Many mills are continuing 
closed and will not start up until March 1 or later, 
while others are getting under way. Combination 
mills are generally running their shingle: plants and 
report quite a bit of mixed car business. Shingle log: 
are firm. The supply of shingles on hand at the mills 
is reported light. 








Seer 

Seattle, Wash. There are no red cedar shingles 0) 
hand at the mills on the Coast, and nothing being 
shipped out to speak of. Transits at Minnesota Trans 
fer and other warehouses in the middle west are light 
er than they were this time last year and when spring 
buying resumes, better prices are looked for. ‘The 
closedown appears to be a united one, and manufac 
turers are standing together and will not resume. oper 
ations until prices are’ better. The closedown wil! 
extend to March 15 at the outside and likely longe! 
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Kansas City, Mo. The shingle men are looking for 
considerable improvement in the demand for shingles 
next month. At present the demand is for immediate 
needs, and consequently is not active. The supply 
of transit cars has been limited through the month, and 
somfie of the leading firms here have practically none 
on the road. Prices have been stationary for the last 
two or three weeks, and are likely to continue so until 
there is some change in the demand situation. 


oOo 


Buffalo, N. Y. The red cedar shingle market is in 
pretty healthy condition, The Pacifie coast mills proba- 
bly will not start up again by the middle of March, so 
that with only about 1,000 cars at transfer points the 
supply will hardly last until navigation opens again 
and shingles begin to arrive by lake. The demand is 
good and prices are firm with some of the mills wanting 
higher prices, 


——_—ewoeoerne 


Boston, Mass. Demand for shingles is not large and 
prices are easier than they have been. Few manu- 
facturers are holding at $4, but most of the business 
is being done in the neighborhood of $3.80 to $3.90, 
Clears are not in large demand. Lath are not in 
active call. For 15¢-ineh prices range from $3.85 to 
$4, but at the outside figure no business can be done. 
lor 144-inch the asking price is $3.50. 





Cooperage. 





Chicago. The cooperage market shows very little 
activity. White oak oil staves are being offered a 
trifle lower but few buyers are being found even at 
prices quoted. Stocks in Chicago are large and this 
condition prevails practically throughout the country. 
Large receipts of logs at Wisconsin and Michigan 
mills indicate a decline in prices for basswood head- 
ing and elm staves as the season advances. The fol- 
owing quotations are being made on cooperage stock. 
No. 1, 28'4-iInch Michigan elm flour staves, 


Pee ee er eer eee --. $9.50 
No. 1, 28 44-inch ‘Wisconsin elm flour staves, 

RR I ach 5b Gen cen eh awa ans soo , 9.50 
No. 1, 28% inch red oak staves. ; .- 9.00 


No. 2, 2814-Inch elm staves, net M.. 
No. 1, 17 ig inch kiln dried basswood head 
ing, per set. rer rrr :o Oo to OGM 
No. 1, 17%-ineh. gum heading, per set, 
nominal rere rrr se No demand 
o. 1, 28% inch gum staves, nominal No demand 
latent coiled elm hoops, 6-foot, per M.. 8$.25 to 8.75 
Patent coiled elm hoops, 5%-foot, per M. &.: 25 
Patent coiled elm hoops, 5-foot, per M 6.50 Dull 


Nominal 6.00 


Half barrel staves, elm, per M....... 7.00 to S.00 
Half barrel basswood heading, per set - _.05 

Hickory hoops, flour barrel, per M.... 5.00 No call 
llickory hoops, half barrel, per M.. None wanted 
Hickory hoop WONG, DOS Ths sc ccwess No sale 

Ifead linings, car lots, per M, 12-inch : 30 to 40 
Ilead linings, small lots, per M, 18-inch oti) to mo 
ren-round hoop barrels. , 46 
Night patent hoop barrels. . Saiwnerein 46 
Four patent and four hickory hoop barrels 45 
(wo patent and six hickory hoop barrels 45 
Four patent and four wire hoop barrels Ad 
Half barrels, 6-hoop <—os 37 to BS ly 
Meal barrels... F are 42 to 147 
No. 1 white ash butter tub staves... ....10.00 

White oak oil staves .... 30.00 

Fierce hoops... ' rseeess. Oe 

Hickory box str aps erry to 11.50 
Lard tierces. . to 1.20 
York barrels...... : rer 95 

PUSR DENN Msc vsevaccisvesandiobexs STM to 90 





Railroad Ties. 


Buffalo, N. Y. The tie market is practically at a 
standstill. Dealers have known for some months that 
certain large railroads were in the market for ties, but 
they do not buy, although the market is as low as it 

lis ible to be. There is some demand for yellow pine 

, but oak ties are not moving as fast as they ought 
D a this time of the year. Electric roads are buying 
ut little, , 





Too fate To Classify | 


CYPRESS LUMBER FOR SALE. 
10 cars 1” No. 1 shop, 2 cars 1” select, 2 cars 1” No. 1 
common, Stick bone dry, well manufactured and trimmed. 
Address J. B. CRAWFORD, Baton Rouge, La. 


WANTED-FIRST CLASS WORKING 
Millwright for cypress mill in Louisiana, to keep single band 
‘ill in running order. Good wages. None but good men 
ind strictly temperate need apply. 

Address ‘E. C.,” care 














AMERICAN LUMBERMAN. 


‘ WANTED -TIMBER LANDS. 

Would prefer pine, hemlock or spruce. Would also en- 
fertain proposition for purchasing a part or all of a run- 
ning operation. In reply give full particulars, stating kind 
and quantity of timber, what the operation can be purchased 
for and rate of freight to the most advantageous market. 

Address “E. 17,” care AMERICAN LUMBERMAN. 


GuM, OAK, CYPRESS, HICKORY 
And other hardweods. 1,087 acres virgin timber for sale. 
Near two railroads. Cut 6,000 4 8,000 feet per acre. 
J. D. BALFOUR, P. 0. Box 106, Warren, Ark. 


‘ WANTED-—POSITION AS SALESMAN 

a large manufacturer of yellow pine or hardwoods by a 

torough lumberman of high commercial ability. Well ac- 

quainted with yard and factory trade, Michigan and east. 

emperate, reliable and a hustler. Can get business at top 

prices. Also Al office man. Unquestionable references. 
Address as ” care AMERICAN LUMBERMAN,. 














Advertisements will be inserted in this department at 
the following rates: 


For one week, . ° © 26 cents a line. 
For two weeks, « . e 46 cents a line. 
For three weeks, ~ - . 60 cents a line. 
For four weeks, - - . - 76 cents a line. 


Nine words of ordinary length make one line 

Heading counts as two lines. 

No display pt the headings can be admitted. 

Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 


| Too fate To Classify | 


NOTICE FOR W. R. SPENCER. 
Would like to correspond with W. R. Spencer. 
Address P. O. BOX 690, Mobile, Ala. 














[ Wanted:Employees | 


WANTED-—A THOROUGH UP-TO-DATE 
Retail yard manager, competent to handle a trade of $200, 
000 yearly. Must have executive ability, a thorough knowl 
edge of the Jumber business and fully capable as regards 
grades in hardwoods, northern and southern pine and Pa- 
cific coast products. Good salary to the right man. 

Address ae 19,’ care AMERICAN LUMBE RMAN. 
WANTED-— EXPERIENCED 
(Model D American log loader) operator. Stare age, refer 
ences and wages. 
Address “FEF. 17,” care AMERICAN LUMBERMAN, 


WANTED-—A COMPETENT FOREMAN 
For the stair, cabinet and frame department. Must be first 
class man and a hustler. Address 
SPOKANE SASH & DOOR CO., Spokane, Wash. 


WANTED-MILL ESTIMATOR 
Who thoroughly understands planing mill business and 
knows the value of stock and of special work. Must be a top 
notcher, absolutely es and of good habits. 
ddress 1,” care AMERICAN LUMBERMAN. 


WANTED-WOODS FOREMAN 
50 M mill in east Texas, to take entire charge of logging 
operations from stump to mill, including tram road; must 
be sober. —— siving experience and references, 
H.,"" care AMERICAN LUMBERMAN,. 























WANTED-—A GOOD COMPETENT MANAGER 
For city retail lumber yard; must have long experience in 
the business and furnish the best of references. 

dress “E. 9,"" care AMERICAN LUMBERMAN. 





FAST SINGLE OR DOUBLE CUT SAWYER 
Wants position. Can come at once. Best references. 
Address W. H. COPPOCK, Raleigh, W. Va. 


DRY MAPLE AND PINE SLABS 
\And oaginss wanted. Quote price in replying. 
Address F. 39," care AMERICAN LUMBERMAN 


WE HAVE A SMALL YARD 
In southeastern Illinois, in the oil belt, doing about $30,000 
per year, no real estate, small investment, which for a good 
reason we are wanting to sell. 
Address "ae «s C.,” care AMERICAN LUMBERMAN. 


WE HAVE FOR SALE 
In city of 20,000 inhabitants a yard doing a $100,000 busi- 
ness annually. This yard is in southwestern part of Indi- 
ana, about eight miles from Illinois oil belt. No real estate. 
Address “MC,” care AMERICAN LUMBERMAN. 


FIRST CLASS LUMBERMAN WANTS POSITION 
As superintendent, shipping clerk or yard foreman of yellow 
pine plant. Best of reference. 

Address “EF. 42,” care AMERICAN LUMBERMAN. 


WANTED-WHOLESALE LUMBER BUSINESS. 
Ixperienced salesman desires to engage in business in a 
small way. Want party to furnish stock or finance same for 
share of profits. Central Ohio. 
Address “FEF. 43," care AMERICAN LUMBERMAN. 


FOR SALE-BABCOCK & WILCOX BOILERS 
Six 300 H. P. B. & W. boilers, arranged in batteries of 
two 300 H. P. each, and one battery of two 150 H. P. 
boilers; will be sold on foundations, subject to. the inspec- 
tion of the purchaser, at specially low prices; ready for im- 
mediate delivery. Address 
LOUISVILLE LIGHTING CO., 
Fourteenth and Magazine Sts., Louisville, Ky. 


| Wanted:Employees | 


LUMBER COMPANY SHIPPING OREGON AND 
Washington fir wants _ in principal — cities to 
secure orders and inquir es. Commission paid by us. 

Address “BROKER.” care AMERICAN LUMBERMAN. 
WANTED-BY A GOOD LIVE CONCERN 
In a city of 250,000, a general foreman in a first class 
planing mill. Must be a man of ability, highly recom- 
mended. Our work mostly from detail drawings from archi- 
tects. We want a high class man. Will pay for same. 
Address “KF. 4,” care AMERICAN LUMBERMAN. 
































WANTED-EXPERIENCED MAN 
In sash and door office, capable of detailing work from plans 
and specifications into factory. Permanent position to the 
right man. Address “F. 40," care AMERICAN LUMBERMAN. 


WANTED-—MARRIED MEN, 
Trimmerman, dogger, lumber pilers and men who are handy 
about mill. Address “F. 44," care AMERICAN LUMBERMAN, 


A FIRST CLASS YELLOW PINE OFFICE 
Assistant, well posted both ends; good correspondent and 
capable of buying and selling both by mail and personal 
interview. No others need apply. Give age, experience, 
salary and references in strict confidence. 

YELLOW PINE JOBBER, P. O. Box 744, Pittsburg, Pa. 


LARGE YELLOW PINE MANUFACTURER AND 
Wholesaler wants a few reliable commission men for north- 
ern Indiana and Illinois, western Michigan, Wisconsin, Min- 
nesota, Missouri and Iowa. References required. 

Address “EF. 3," care AMERICAN LUMBERMAN. 


WANTED-—FIRST CLASS MAN 
To take charge of over-head Lidgerwood Skidder. Must be 
able to rig, load and pull logs. Don’t reply unless com- 
petent. Also want first-class loader who will make himself 
generally useful. State experience, wages and references in 
first letter. 
Address “EF. 26,° care AMERICAN LUMBERMAN. 


WANTED-EXPERT acre ENGINEER 
And loader man, and two lever m 
NORTON LU MBE R CO., Richey, Miss. 


WANTED-—LOGGING ENGINEER 
Who can run and keep up gene engines on a hilly road. 
Address “LOG ENGINE,” care AMERICAN LUMBERMAN. 


WANTED—LUMBER INVOICE CLERK 
Must be rapid and accurate. State age, salary desired, 
whether married or single, how soon can report and give 
references in first letter. 
Address “8: 38," 


























care AMERICAN LUMBERMAN. 


WANTED-FOREMAN. 

A competent, up to date foreman in sash, door and blind 
factory in city of southern Ohio, who can successfully run 
factory of about 35 men; must be able to make working 
drawings and bill out work for sawyers; state wages ex- 
pected, also give references. 

Address “E. 14,” care AMERICAN LUMBERMAN, 


WANTED-FIRST CLASS INSPECTOR 
One who is conversant with northern and southern hard- 
woods. NICHOLS & COX LUMBER COMPANY, 
Grand Rapids, Mich. 


WANTED -EXPERIENCED 
Lumber stenographer and invoice clerk. Address 
GULF LUMBER COMPANY, Stables, La. 


WANTED-AT ONCE 
First class manager for retail lumber yard in Wisconsin 
town of 30,000. 
YAWKEY-CROWLEY LUMBER CO., Madison, Wis. 


WANTED-—A MAN 
Who thoroughly understands details and plans to take the 
management of the factory end of a factory doing a very 
high grade line of interior and exterior millwork for build- 
ings. One who, if he proves satisfactory, will be able to 
take a financial interest with a view of eventually assuming 
the entire management of the business. This is an excep- 
tional opportunity for the right man. 
Address “C, 41,” care AMERICAN LUMBERMAN,. 


WANTED—ENGINEER. 

A first class saw mill engineer. Must be an experienced 
man, with first class recommendations as to ability and 
character. None but a first class man need apply. Steady 
work. Good location. 

Address “ENGINEER,” care AMERICAN LUMBERMAN. 


WANTED-—ESTIMATOR AND SALESMAN 
For millwork and lumber. Must be thoroughly acquainted 
with the Chicago trade. State experience, salary expected, 
etc. Address “D. 54,” care AMERICAN LUMBERMAN, 


THOUSANDS UPON THOUSANDS 
of people have obtained good positions by advertising in the 
w ented Employment columns of the AMERICAN LUMBERMAN, 
Your ad inserted in this paoee would be read by nearly 
everyone interested in the lumber world and its allied in- 
dustries. Don’t wait, send your advertisement at once to 
the AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


WANTED-—AUDITOR. 

Competent man of age and experience; line yard work in 
Oklahoma; state experie nee, give references and salary ex- 
pected in first letter. 

Address “D. 10," care AMERICAN LUMBERMAN, 


WE CAN DO IT. 

Read this department and get variety. We do this for 
others and can do it as quickly for you. Buyer and seller 
brought together quickly through the medium of this depart- 
ment at small cost. Send in your ad and let us estimate 
its cost. 









































| Wanted = Salesmen 


WANTED-—SASH & DOOR SALESMAN 
‘Yo represent Chicago house in Illinois. Must have ability 
and good knowledge of the business. State age, experience 
and salary. 
Address “F, 28," care AMERICAN LUMBERMAN 


YELLOW PINE SALESMAN 
For northern Ohio and southeastern Michigan. Must be 
acquainted with stock and territory and able to produce 
results. We have a proposition for the right man, based on 
results, which makes good earnings possible. Address, with 
references and full =a 
6,” care AMERICAN LUMBERMAN, 











WE ARE LOOKING FOR A . REAL ‘LIVE ALL 
Around lumber salesman who can command a fair amount 
of business from well rated retail dealers in the Pittsburg 
territory, also large consumers who are legitimate trade for 
the wholesaler. Give age, experience, references and salary 
in strict confidence. 

LUMBER JOBBER, P. O. Box 744, Pittsburg, Pa. 


WANTED-—COMMISSION SALESMEN 
To sell Michigan white pine and white cedar shingles every- 
where. Address “F. 1,° care AMERICAN LUMBERMAN. 


WANTED—TRAVELING SALESMAN 
To sell lumber, shingles, sash and doors etc. in Kansas City 
territory. State experience and salary wanted and give 
references. Replies confidential. 
Address “B. 57,” care AMERICAN LUMBERMAN. 
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[ Wanted:Cimployment | 


| Wanted:Employment | 





WANTED—BY ONE OF THE LARGEST 
Yellow pine manufacturers, a first class salesman with an 
established trade in central and southern Illinois; also sales- 
man for eastern Iowa: man with mill experience preferred. 

Address “E. 16,” care AMERICAN LUMBERMAN, 


WANTED-—A GOOD YELLOW PINE SALESMAN 
For i yo Pa., and contiguous territory. 
dress “BE. 12,” care AMERICAN LUMBERMAN. 








WANT EXPERIENCED YELLOW PINE SALESMAN 
For western territory. 


Address “KE. 4,” care AMERICAN LUMBERMAN, 


[ Wanted: Mill Mechanics } 


WANTED-—FIRST CLASS BAND SAW FILER AND 
Millwright with from $1,600 to $5,000 to invest and take 
charge of mechanical department of saw mill now under 
construction in Louisiana. Address 
LOCK BOX NO. 


WANTED—AT ONCE, MILLWRIGHT 
Capable of superintending the construction of band saw mill. 
Location, near Shreveport, La. Good wages. Reference and 
experience in first letter. 

ANTRIM LUMBER CO., LTD., 
1214 Wright Bldg., St. Louis, Mo. 


| Wanted-Cmployment 


WANTED-POSITION AS BOOKKEEPER 
With a western lumber firm. Five years’ experience as book- 
keeper and stenographer. One and one-half years with west- 
ern firm. Have a fair knowledge of fir grades. Not afraid 
of work. Address ‘“F. 12,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS YARD SUPT. OR 
Shipper. Know lumber from log to car. Twenty years’ ex- 
perience. At present employed, but firm about cut out. 

Address “FE. 9,” care AMERICAN LUMBERMAN. 


POSITION WANTED AS STENOGRAPHER AND 
Assistant sales manager with lumber firm in west. Five 
years’ experience. One and one-half years with western 
concern. Have fair knowledge of fir grades. 

Address “FE. 10,” care AMERICAN LUMBERMAN. 


BAND SAWYER WANTS SITUATION 
Thoroughly mene competent and reliable. Best refer- 
ences. Address . 37,” care AMERICAN LUMBERMAN, 


YOUNG HARDWOOD LUMBER INSPECTOR 
Wants position. Wisconsin woods preferred. 
ddress “EF. 36,” care AMERICAN LUMBERMAN. 


WANTED-TO SELL ON COMMISSION 
Hemlock lumber in eastern Pennsylvania. Address 
. O. BOX NO. 266, Lititz, Pa. 


BOOKKEEPER AND ACCOUNTANT 
With college education, at present employed, wishes to 
change. Thoroughly experienced in the lumber business ; 
highest references. Can take charge in April. Salary, 
$100.00 per month. 
Address 


SITUATION AS FILER OR FOREMAN 
An experienced filer on high speed circular or band saws 
wants job with first class mill. Can also qualify as fore- 
man and head millwright. 
WM. ULRICH, R. F. D. 9, Spokane, Wash. 


SITUATION WANTED AS ESTIMATOR 
For general factory and special mill work, soliciting orders, 
estimating from plans, te and detailing ; best references. 
Address care AMERICAN LUMBERMAN. 


POSITION WANTED AS SUPERINTENDENT 
Good executive ability, experienced in general factory, spe- 
cial and cabinet work, estimating from plans, billing and 
detailing. Address “E33,” care AMERICAN LUMBERMAN. 


COMMISSARY MAN 
Wants change. Good a eo 
ddress . 31,” care AMERICAN LUMBERMAN. 


POSITION WANTED 
By a first-class planing mill foreman. Can file band re- 
saws. Eight years’ -. 
Address . 30,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS SUPERINTENDENT 
And estimator by planing mill man who thoroughly under- 
stands the mill business. Age 32. 

Address “PB. 7,” care AMERICAN LUMBERMAN. 


EXPERIENCED LUMBERMAN 
Of energy and ability wants responsible position with strong 
concern as manager of mill, branch office or traveling rep- 
resentative in either the States or foreign countries by 
April or later. Knows the trade from stump to consumer, 
hardwood and pine, lumber and logs. 
Address “FE. G. 999,” care AMERICAN LUMBERMAN. 


GOOD MAN,GOOD RECORD,GOOD REFERENCES 
Young man, ten years’ experience in retail lumber busi- 
ness, wants position in wholesale office or traveling. 
Address “FE. 6,” care AMERICAN LUMBERMAN. 








75, Jonesville, La. 





























“FR. 34,” care AMERICAN LUMBERMAN. 





























LONG EXPERIENCED STORE MANAGER 
Open for quick acceptance Now handling big proposition. 
Desire to lose no time. Highest character references. 

dress “7. 5,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS ESTIMATOR OR 
Superintendent of planing miil by young man of seven years’ 
—. i. estimating, billing and handling men. 

ddre “BR, 25,” care AMERICAN LUMBERMAN. 








SAWYER WANTS A POSITION. 
Best of reference. 
Address “F, 27,” care AMERICAN LUMBERMAN. 





WANTED-POSITION AS BAND OR 
Circular Filer. Practical machinist. References. 
Address MECHANICAL ENGINEER, Missoula, Mont. 





° WANTED-STENOGRAPHIC POSITION 
Twelve years’ experience in wholesale —— nee Georgia 
and Mississippi. — of references. Addre 

. D., 607 S. Main St., Fitzgerald, Ga. 


TIMBER CRUICER 
Reliable cruiser’s reports on southern pine, cypress and 
hardwood timber. Also railroad surveys and operating plans 
if desired. HOWARD WATERS, Mica, N. C. 





LOCOMOTIVE ENGINEER WANTS POSITION 
Strictly sober. Understands air brakes, Shay geared and 
straight connected locomotives. WExperienced and can furnish 
good references. 
Addfess “RF. 24,” care AMERICAN LUMBERMAN. 


AGENCY WANTED 
A reliable man, with extensive general business experience 
and training, wants agency or would represent a territory for 
good manufacturing or industrial concern. 
Address “D. 20,” care AMERICAN LUMBERMAN, 





BAND SAW FILER WANTS POSITION 
Satisfaction guaranteed. West Virginia preferred. 
Address “FY, 23,” care AMERICAN LUMBERMAN. 


SECRETARY—SALES MANAGER 
Young man; married; ten years in lumber business from 
woods to selling end; broad general, thorough legal train- 
ing; familiar with land titles; versed in best modern office 
method s, desires connection with lumber company, prefer- 
ably on Pacific coast. Highest references. 
ddress “F, 20,” care AMERICAN LUMBERMAN. 


COMBINATION PINE & HARDWOOD INSPECTOR 
Wants position in yard or on the road. Familiar with 
Manufacturers’ Association or National Hardwood rules. 
Good references furnished. 

Address “F, 22,” care AMERICAN LUMBERMAN. 


GOOD BAND SAW FILER WANTS POSITION 
With good company. No apprentice. Sober and reliable. 
Address “C, 20,” care AMERICAN LUMBERMAN. 














EXPERIENCED BOOKKEEPER WANTS POSITION 
With lumber concern in the southwest. Best of references. 
Address “BE. 52,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SAW MILL FOREMAN 
By practical mill operator with 15 years’ experience in large 
mills, north and south, with gilt edge reference. 

ddress “E, 48, care AMERICAN LUMBERMAN. 


WANTED-POSITION AS FOREMAN 
By first class, all round mill man; also can build mill; can 
come on short notice. 

ddress “E. 20,” care AMERICAN LUMBERMAN. 


WANTED-POSITION, YOUNG MAN, 
Married. Fourteen years’ experience as inspector, yard fore- 
man and shipping clerk. Yellow pine or cypress. Wants 
position as yard foreman or shipping clerk. Reliable and 
competent. Good references. 

ddress “E. 24,” care AMERICAN LUMBERMAN. 


SAW FILER DESIRES PLACE 
With good company. Used to big bands, swift rigs. Strictly 
moral and competent. Reference gilt edge. 
Address “E. 23,’ care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER 
Of logging and lumber manufacturing proposition in the 
west. Have had “2, years’ experience. 
Address 22,” care AMERICAN LUMBERMAN. 


WANTED-—A POSITION AS BAND SAW FILER. 
Have had twenty years’ experience in be Ase pee mills and 
all kinds of timber. Am at present employed but want to 
make a change for different reasons. Can give Al referen- 
ces. Thirty-nine years old, strictly sober and married. 
Address “E. 25,” care AMERICAN LUMBERMAN. 























WANTED-—POSITION AS BAND SAW FILER. 
By Al man. Twenty-five years’ experience. sg class ref- 
erences and ——— work first class or no 

ROBERT LEWINS, Forrest “ity, Ark. 


COMPETENT MANAGER WHOLESALE 
And retail lumber and building material establishment will 
consider proposition from reliable concern desirous of a good 
man, Address’ “E, 15,” care AMERICAN LUMBERMAN. 


HARDWOOD INSPECTOR 
Who understands hardwood and cypress wishes position by 
March 10; am at present in charge of lumber yard; cause 
of change, unhealthfulness of place. 
Address “R. B ’ care AMERICAN LUMBERMAN. 


BAND SAW OR BAND RESAW FILER 
Wants position. 
; ddress “E. 38,” care AMERICAN LUMBERMAN. 


EXPERIENCED LUMBER SALESMAN 
Wants position; willing to cover territory in any part of 
the United States. 

ddress “BE. 39,” care AMERICAN LUMBERMAN. 


WANTED—POSITION AS SUPERINTENDENT 
Of sash and door factory, thoroughly experienced in billing 
and —e work from plans; twenty years in business and 
a t in all branches. 

dress “D, 34,” care AMERICAN LUMBERMAN. 


HARDWOOD INSPECTOR 
Position In yard or 5 road. 
dress . 22,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER 
Of retail lumber ~~? Have had several years’ experience. 
dress . 30,” care AMERICAN LUMBERMAN, 


























COMMISSARY MANAGER 
Of ten years’ experience is open for a position; close and 
careful buyer; highest references furnished. Address 
“COM ISSARY,” care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION 
Fifteen years’ experience ; best references. 
Address “2, 21,” care AMERICAN LUMBERMAN. 








WANT—A POSITION WITH WITH SOME RETAIL 
Firm needing an . -to-date manager or — er thor- 
oughly experienced in both lines of work. — _ but 
can come at once. Good reasons for - hirty-two 
years of age, with best references, including my present em- 
ployers Nothing but a strictly first class position consid- 
ered. Address “BE. 45,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER WITH 
Chanee to invest. Have closed most successful lumber opera- 
tion. My past record will recommend me. Am o ~e for 
good grapenition. Am anxious to buy an interest good 
lumber company that I could manage. Thoroughly “ander- 
stand the business from stump to market. Can furnish 
$50.00 to $100.00 from fifty thousand = one hundred cash. 
Must be good proposition to interest m 

Address A. GRACE, General Delivery, Milwaukee, Wis. 








WANTED-—POSITION AS FILER OR FOREMAN 
By a first class band and rotary filer; strictly temperate ; 
Al references. 

Address “D,. 23,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS TRAFFIC MANAGER. 
Expert lumber rate clerk desires position as traffic man- 
ager for manufacturer or wholesaler. Could handle traffic 
for several concerns yg € 
Address “Dp, 29," care AMERICAN LUMBERMAN. 








WANTED--POSITION AS MANAGER 
There is no question about my ability to handle large 
propositions from stump to market in a successful manner. 
Vast record one of success. Salary expected, $8,500 per 
year. Address “I. 46,” care AMERICAN LUMBERMAN, 


WANTED-POSITION AS YARD MANAGER. 
Young man with five years’ experience as manager of 
retail lumber and building material yard; also experienced 
srader and tallyman ; §. Al references. 
Address “D. 1,” care AMERICAN LUMBERMAN. 


HARDWOOD SAW MILL FOREMAN 
Wants position; Al, good all around man; a hustler; cir- 
cular, single or double cut band; references. 
Address “D. 5,” care AMERICAN LUMBERMAN. 











GOOD BAND SAW FILER WANTS POSITION 
With \ mood es , No ay Prentice, Sober and reliable. 
Addre ‘Cc, care AMERICAN LUMBERMAN. 
SALES MANAGER OF ABILITY AND 
Experience in yellow pine, wants position. Thoroughly com- 
petent and reliable. Also good general office man. 
ddress “c. 38,” care AMERICAN LUMBERMAN. 


SITUATION WANTED 


By competent bookkeeper and general office man, at present 


employed. Eight years’ experience. Not afraid of work. 
Best references. 
Address “W. 15,” care AMERICAN LUMBERMAN. 





BAND SAW FILER WANTS POSITION. 
A reliable filer of long experience on band mill and resaws. 
Am open for position ut once. Have no preferences as to 
location. Address “C, 23, care AMERICAN LUMBERMAN, 


WANTED-—A YOUNG MAN 
Anxious to succeed in the lumber business, to buy the 
“History of the Lumber Industry of America,” which shows 
what others have done. Address 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago. 








WANTED— SITUATION YOUNG MAN 
Thoroughly experienced in both wholesale and retail lumber 
business. At present managing a retail yard in Chicago, but 
desire to change. 


Address “C, 39,” care AMERICAN LUMBERMAN. 


VALUE VS. CHEAPNESS. 

You can buy a tally card for a penny or two, while the 
“Climax” tally books cost 75 cents a copy or $4 for six, yet 
thousands of them are sold, and hardwood men who once 
use them always use them. bene Because they are the 
best. For sample pages and description address 
AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 

Chicago. 


| Wanded:Tinber inher Lands | 


WANTED-—PACIFIC COAST TIMBER. 
Am a principal desiring to purchase a good tract of Pacific 
coast timber. Wish to correspond with owners direct. Do 
not want at peee positions oe any third party. 
ress * care AMERICAN LUMBERMAN. 


Wanted:fumberoShingles 


WANTED-—-QUOTATIONS ON THE FOLLOWING: 
F. O. B. Cleveland, O. 
5 M ft. Lineal each, of Mould Nos. 8066-8095-96-97 
8264-6914, 8310-62-86-89-93-94-95-97, 8420-21 
33 28. Clear Yellow Pine. 
M ft. Lineal each, of Mould No. 8260-69. 
M ft. —- each, of Mould Nos. 8362-86-89-93-94-95-97 


8421. 

5 M ft. Lineal each, of Mould Nos. 8061-95-96, 8264-691... 
8310, 8420-22. Clear Oak. 

5 M ft. Lineal cr of Mould Nos. 8002-3-5-37-38-44-66 
95-96, 8181. 

5 M ft. Lineal each, of Mould No. 8264-69-81-82-85, 8310 
86-89-93-94-95-97. 

5 M ft. Lineal each, of Mould Nos. 8420-22-28-30-52 
Clear Poplar. 

All to be Kiln Dried stock. Numbers from Official Mould 
ing Book. Address “F. 38,’’ care AMERICAN LUMBERMAN. 


WANTED—OAK SAWED TIMBER 
10 to 16 inch squares, larger 25 feet and up. 
E. W. VANDERBILT, Rew York City. 


WANTED—TO CONTRACT 
For the output of some good hardwood mill in the souti 
Address “L. W. 1,” care AMERICAN LUMBERMAN. 


WANTED-—TO BUY THE OUTPUT 
Of a mill cutting hemlock or hardwood in Wisconsin. 
ddress “L. W. 3,” care AMERICAN LUMBERMAN. 


WANTED-PRICES SEVERAL CARS DRY 
ist and 2ds plain oak, 1%”x12” to 14” or wider x 10’ to 
16’; 2%4x12” and wider x 10’ to 16’; delivered nearest sei 
or gulf port. 



































A. & H. GATES, 135 Adams St., Chicago, Ill. 
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